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SPECIALIZING IN YELLOW POPLAR. 


Fame and reputation are perpetuated by tangible 
accomplishment. The man who early in life deter- 
mines to emblazon his name on the minds of men 
seemingly forgets that the succeeding generation will 
have as high regard for the institution which he 
organized or over whose fortunes he presided as for 
himself. If the reputation endure, the institution 
built up or expanded also must endure to serve as a 
vehicle for transmission 
to succeeding generations 
of the finished work of 
its founder or developer. 

In contrast to the class 
whose ambitions and mo- 
tives have been tersely 
set forth is that other— 
and probably larger class 
of men—who shrink from 
the publie gaze. They be- 
lieve in letting results 
show for themselves, in ex- 
ploiting accomplishments 
rather than personalities. 
Time, the great leveler, 
puts them on a parity 
with the more self-seek- 
ing and subsequent gener- 
ation who come to know 
of the institution and of 
the men who were re- 
sponsible for its growth. 

lwo of the latter class 
this week are presented 
to readers of the AMERI- 

CAN LUMBERMAN. They 
are Leon Isaaesen and C. 
M, Crawford, respectively 
vice president and secre- 
tary and treasurer of the 
Yellow Poplar Lumber 

Company, of Coal Grove, 
Ohio. Those closely ac- 

juainted with these 
gentlemen regard them as 

twin dynamos which 
g ate energy sufficient 

‘ep every detail of 

business in operation. 
lives have been 
ely interwoven into 
history of the yellow 
lar industry of the 
1g Sandy valley. They 
been in charge of 
mechanism which has 

he virgin yellow pop- 

ar timber from a greater 
rea than has that of any 
other manufacturing con- 
cern in the United States. 

The Yellow Poplar Lumber Company is the yellow 
poplar specialist of the country. Save for its own use, 
largely in eonnection with its logging operations, it 
lias never eut any other kind of timber. 

These men have sought to hide their identities be- 
hind that of the company. They have not been seekers 
of place, and their consent to this attempt to present 
them in a suitable manner to the lumber trade was 
xiven reluctantly. It is not unusual to find one unos- 
tentatious gentleman in charge of a big institution, 
but it is somewhat unusual to find two of them, both 
exponents of the same ideas in this particular; a 
unanimity of opinion which serves as an exemplification of 
the close and pleasant relations which have existed 


LEON ISAACSEN, 


VICE PRESIDENT. 
Motive 


between these gentlemen since first they were brought 
together and associated in a business way. 

Mr. Isaaesen is the senior of his associate in the 
services-of the company by seven years, and became 
identified with it in 1901. He was born in Copen- 
hagen, Denmark, and first became a part of the Yellow 
Poplar Lumber Company in 1901. Previous to that 
time he had served as a buyer of export stock for 
Shadbolt & Co., of London, England. After spending 
a year as buyer in Atlantic coast seaports, he became 





dissatisfied with that method of securing stock and 
went to the mountains, where high class poplar and oak 
abound, and entered into manufacturing, having in 
charge a number of mills. The product of such plants 
was sent abroad, Mr. Isaacsen continuing to act on 
behalf of the London house. In this way he was 
brought into contact with and made a study of the 
many problems incident to getting out logs in the 
southern Appalachians. Today he is recognized as an 
authority on ways and means of handling timber in the 
mountains. He has charge of the timber interests of 
the company and of all the work incident to getting 
out logs from the time the camps are established until 
the rafts are fastened together into fleets at Catletts- 


Cc. M. CRAWFORD, SECRETARY AND TREASURER. 
Power of the Yellow Poplar Lumber Company, of Coal Grove, Ohio. 


burg and towed to the harbor of the Yellow Poplar 
Lumber Company at Coal Grove. 

The difficulties with which he is confronted have no 
parallel in other operations in the same section, for the 
loggers of no other manufacture are required to cut 
over as great and difficult an area to secure a similar 
quantity of product. He knows every creek and almost 
every cove and plateau on the vast holdings of the 
company where poplar abounds. Under his direction a 
competent crew takes poplar timber from an average 
of about 20,000 acres of 
land each year. He must 
arrange for rights of way 
across the mountaineer’s 
valley farm; he must 
make provisions for hous 
ing, manning, equipping 
and feeding the small 
army of men who are em 
ployed in getting out the 
timber. He has built up 
a permanent organization 
and the company now has 
in its employ the pick of 
the loggers in the section 
in which it operates. 
Many of these men have 
been trained to their 
work; others have come 
voluntarily seeking place 
because they realized the 
advantages to be derived 
from identification with this 
company. What might be 
termed ‘‘the Isaacsen 
spirit’’ permeates the en 
tire foundation and super 
structure of the logging 
and river operations. 

Personally he isa 
prince; he is essentially 
fair and just in his deal 
ings with his men and 
with others with whom he 
is brought into contact. 
He is a man with a great 
capacity for hard work 
and, despite his years of 
service in the mountains, 
can, to employ a local ex- 
pression, ‘‘walk the legs 
off of any of his woods- 
’? He has a direct 
and. unaffected way of 


men. 


getting down to business 
that has assisted him in 
accomplishing many things 
he has brought to pass 
during his connection 
with the Yellow Poplar 
Lumber Company. He has 
his own ideas about tim- 
ber values, knows timber, and also has very concrete 
and readily expressed views as to what lumber should 
be worth; and, summed up, this is that all lumber 
should bring sufficient to enable the operator to pay 
his workmen good wages, pay cost of depreciation of 
plant and equipment, interest on the investment, and 
a fair profit to the men who have the courage and 
ability to go into the mountains and bring out timber 
for the needs of the people of the United States. 
When a fleet of logs has been moored in the harbor 
of the Yellow Poplar Lumber Company at Coal Grove 
they enter the jurisdiction of C. M. Crawford, who, in 
addition to being secretary and treasurer of the com- 
(Concluded on Page 95.) 
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WHITE ROCK MAPLE 


FLOORING 


MICHIGAN MAPLE 
HARDWOOD and HEMLOCK 


LUMBER 


WHITE CEDAR 


SHINGLES 


Production, Quality and Workmanship 





Second to None. Prompt Shipments. 


W. H. White Company, 
Boyne City Lumber Company. 


Wholesale Yard 
Buffalo, New York. 





Mills at 
Boyne City, Michigan. 











Ss \ S_4e. : | 
2. Se eee 
a SS SZ 4 
-_ wal 
~~ 
af 
SS. 
SS a 
> 
= 
mJ 


ao 


GAR || FOO re ¢ 


| OurFlooring t8TTIOROUGIILY 
FILN DRIED, 2180 STEEL SCRAPED 
which gives ita highly polished surrace,, 




















r_™ 
| oe 
. oa 
.— 4 
mi 
_s 


LE ANE . 

































































































































































We havejust egiipped our. —_ 
Hardwood Flooring Plant with, 
the most Modern Machinery. _ 
and are now in positior to Lill) 
orders with the greatest” 
PPrOMPTNESS. aa 
To this is added the advantage of' 
furnishing mixed cars of Pine 
and Hemlock with yourflardwood, 
Flooring, where customers do uah 
wish 7o puechase_aSuli car load 
of Flooring! 









































7es and guarantee satisfaction, 
in guality and delivery of our Stock 


| 
























































ell 
rs 
Zz. 
y ms 
mi 

















we 





We solicit your orders opinguutz \\\ 





as 
~~ 






















































































JAMES D. LACEY. WOOD-SEAL. VICTOR THRANE. 


7 0 | 
INTERESTED IN SOUTHER: 
OR PACIFIC COAST TIMBER? 


We furnish detailed reports of amounts of stumpage on each 214, 5 
or 10 acre Subdivision of each forty. 





We employ expert Pacific Coast Cruisers to check all estimates 
made on Western Timber. 





We offer High Class Timber Properties only, which have been 
placed in our hands for sale. 


We guarantee our estimates are reliable. 


JAMES 0. LACEY & CO. 


(ESTABLISHED 1880) 








312 Hibernia Bank Bidg , 


New Orleans, 


828 Chamber of Commerce, 


Portland, Ore, 


1009 White Bidg., 


Seattle, 


1215 Old Colony, 


Chicago. 


MAP p- : 


Kiln Dried, 
Hollow Backed 
Matched or 
Jointed. 
Polished and 
Bundled 


Hard Maple, 
Beech and Birch 


Lumber 


Write for Prices, 


BAY CITY, -, MICHIGAN. 
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OF SPECIAL INTEREST 
TO ADVERTISERS. 


The AMERICAN LUMBERMAN is the 
only lumber newspaper having a large 
paid subscription list! 

The average number of copies of the 
AMERICAN LUMBERMAN distributed 
weekly during the year ended December 
25, 1909, was 13,554. 


i} State of Illinots, County of Cook, ss. 


I, Elmer C. Hole, secretary and treasurer of the 
AMERICAN LUMBERMAN, do solemnly swear 
that the above figures are correct. 

ELMER C. HOLE. 


Subscribed and sworn to before me this 30th day 
of December, 1909. 
HENRY S. LOVELY, Notary Public. 


This is a circulation more than double 
that of any other lumber newspaper and 
greater than the combined. subscription 
lists of any three other lumber news- 
Papers. 























NORTHERN PINE CUT. 


In presenting the preliminary report of the production 
of northern pine in last week’s issue of the AMERICAN 
LUMBERMAN, the respective cut for 1908 and 1909 was 
erroneously reported. The reported output for 1908 
should have been 1,430,774,000 feet and the eut for 1909, 
1,937,056,000 feet. The output for last year shawed a 
gain of 506,312,000 feet, an increase of about 36 percent 
over the preceding year. This error in the totals came 
about through a correction of the 1909 report, the opera- 
tor substituting the revised figures for 1908 for the cut 
of 1909 and not including the total for last year, which, 
however, was distinctly and correctly set forth in the 
text which accompanied the table. 


For convenience of reference the correct table is re- 
produced herewith: 


TOTAL PINE LUMBER CUT OF MICHIGAN, WISCONSIN AND MIN- 
NESOTA, 1873 TO 1909 INCLUSIVE. 


no EEE 1,937,056,000 | 1890......... 8,597,623,000 

a ee 1,430,.774,000 | 1889......... 8,183,048,000 
2'519,096,000 | 1888......... 8,254,291,000 
3,292,678,000 | 1887......... 7,757,916,784 
3,663,963,000 | 1886......... 7,425,368,443 
4,220,917,000 | 1885......... 7,053,094,555 
4,791,852,000 | 1884......... 7,935,033,054 
5,294,395,000 | 1883......... 7,624,789,786 
5,3 48,000 | 1882......... 7,552,150,744 
5,485,261, | re 768,856,749 
6,056,508,000 | 1880......... 5,651,295,006 
6,155,300,000 | 1879......... 4,806,943,000 
6,233,454,000 | 1878......... 3,629,472,759 
5,725,763,035 | 1877......... 3,595,333,496 
7,05 9,235 | 1876......... 3,879,046,000 
6,821,516,412 | 1875......... 3,968,553,000 
7,326,263,782 | 1874......... 3,751,306,000 
8,594,222,802 | 1873......... 3,903,780,000 
7,879,948,349 











COMING CYPRESS MEETING. 


Announcement has been made that the annual meet- 
ing of the Southern Cypress Manufacturers’ Association 
will be held at New Orleans, La., on May 18, but 
‘‘subject to change by the board of directors.’’ The 
latter proviso is a constitutional precaution in the 
present instance, probably of no substantial signifi- 
cance. There is no other place of meeting in a general 
way equally inviting or to any end worth considering 
more conveniently accessible. The membership while 
mainly located at points within a hundred miles west 
of the Mississippi river, includes a number of impor- 
tant establishments operating on the south Atlantic 
and eastern Gulf coasts. It has been a natural policy 
of the association to invoke the active codperation of 
both these sections with reference especially to eastern 
markets directly tributary to them. As matters now 
stand, practically the entire red cypress industry is in 
position to compete for this seaboard coastwise trade. 
Florida, Georgia and South Carolina shippers have, of 
course, always had direct waterway outlets to the East, 
but the mouth of the Atchafalaya river, thanks to the 
private enterprise largely of cypress factors, now af- 
fords a marine outlet available to a majority of Louisi- 
ana mills, with a number of the residue located on or 
at points tributary for shipment down the Mississippi 
river. These incidents naturally tend to create a com- 
munity of interests worth codperative cultivation. 

The history of the association shows that its manner 
of doing things between semiannual sessions tends to 
largely obviate legislation of unusual or sensational 
importance. In this way matters freshly interesting 
are through the machinery of the secretary’s office 
more or less generally disposed of for good and all 
without delay. The membership is composed of a type 
of business men habitually disposed to provide hos- 
pitably for its guests and generally to make its annual 





THE STEEL CAR QUESTION. 


Cuicaco, March 11, 1910. 
Editor AMERICAN LUMBERMAN, 
Chicago. 
Dear Sir: 

The experience of this company in the use of 
the steel car leads to the conclusion that all pas- 
senger and freight will at least have steel under- 
frames and all metal trucks. The only lumber 
used in the construction @ flat cars will be the 
flooring. In gondola cars many railroads will 
continue the use of wooden sides. In box cars 
our present method is to use wooden nailing strips, 
bolted to the steel underframe, wooden floors and 
wooden top frames, reinforced with. angles, flats 
and Ts. I believe this construction in the future 
will rapidly turn to steel upperframes, but the 
siding, inner sheathing and roofs will continue to 


be of wood. 
Yours truly, 


E. W. McKEnna, 
Vice President, 
Chicago, Milwaukee & St. Paul Railway Company. 











meetings diverting and on general principles profitable 
occasions to be pleasantly remembered. 
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YELLOW PINE IN THE SOUTHEAST. 


The yellow pine producers of Georgia and Florida since last fall have shown a 
determination to stand pat in respect to prices. They have preferred to decline 
orders’ rather than cut prices, even if that course resulted in curtailment of output 
and business. Orders have been accepted when prices have been right, but there 
has been a degree of conservatism manifest about taking business with a reach very 
far in the future at minimum prices. 

It is the general belief in the Southeast that when the spring trade shall become 
sufficiently advanced there will be a stiffening of prices that will cover in the weak 
spots that have pervadeé the market and establish a firm basis of prices. In view 
of this prospect the majority of mill operators included in the Georgia-Florida Saw 
Mill Association are satisfied to accept orders when the prices suit, and let other 
sections of the yellow pine producing field take the business at competitive prices if 
they so choose. The prices now asked in the Southeast are generally based on the 
February 1 list. 

Lately there has been a considerable number of northern and eastern buyers at 
Jacksonville, and other winter resorts and market points in Florida and along the 
Gulf coast, some with an eye to pleasure and business as an incident, and it is 
thought that the result of such visits will be the placing of orders for spring stocks. 

The supply of mill stocks is considered much less than normal, which is being used 
as an argument for sustaining prices. That is, the manufacturers are not overloaded 
and consequently are not forced to cut prices in order to make sales for the sake of 
realizing. It is also said that there lately has been an encouraging improvement In 
the foreign demand. 

Throughout the winter and up to the present time there has been a steady call 
for car and railroad material, which has kept many of the mills running. Prices of 
such timber and lumber have been special and high enough to afford a fair profit 
for the mills. Also there have been other special demands that prevented stagnation 
of business in the absence of general yard trade of an urgent character. Besides, 
there is 2 good local demand in the Southeast, since agriculture and the industries 
of that section are generally prosperous, with the exception of the textile mills, which 
have been hampered for the lack of labor and the high price of cotton. Taking the 
situation as a whole, however, present conditions and prospects are as favorable as 
is usual at this season of the year. 





Ir A paper case were as good as a wooden box Nature would have put a 
peanut shell on a hickory nut. 


WILLAMETTE VALLEY CASE AND POWER OF THE 
INTERSTATE COMMISSION. 


Through the courtesy of Joseph N. Teal, who was attorney for the lumber interests 
in the Willamette Valley case, the AMERICAN LUMBERMAN is in receipt of a copy of 
the opinion of the United States cireuit court for the northern district of California, 
dismissing the railroad company’s bill for an injunction to restrain the enforcement 





of a rate prescribed by the Interstate Commerce Commission. The suit was entitled 
Southern Pacifie Company et al. vs. Interstate Commerce Commission and was 
brought to enjoin the enforcement of a rate of $3.40 a ton on rough green fir lumber 
and lath from certain points in the Willamette valley to San Francisco and adjacent 
points, such rate having been fixed by the commission. 

In the original pleadings the railroads contended that the rates fixed by the com- 
mission were less than the actual cost of transportation. Subsequently the pleadings 
were changed and this point was eliminated. The opinion by Circuit Judge Ross 
quotes at great length from the decision of the Interstate Commerce Commission in 
arriving at the rate of $3.40 a ton. The most interesting point brought out by the 
court, however, is contained in the second paragraph of the opinion, which, as setting 
forth a principle of the law of interstate commerce, is worth careful consideration: 


It is well established law that the fixing of the rates to be charged by 
public service corporations is a legislative function from which it necessarily 
follows that when Congress, as it did, conferred upon the Interstate Com- 
merce Commission the power, in causes properly brought before it, to deter- 
mine what are and should be reasonable rates to be charged by the carriers of 
interstate commerce, its action in the premises is conclusive upon the courts, 
subject, of course, always to the inhibitions of the constitution of he United 
States, which protect such companies, like everybody else, against confiscatory 
rates. 


In other words, Congress has the right to delegate to the Interstate Commerce 
Commission absolute authority to determine what is a reasonable rate under given 
conditions and the courts are bound to abide by the decision of the commission as 
to the reasonableness of a rate unless it is clearly confiscatory and as such would 
come into direct conflict with the provisions of the federal constitution relating to 
the protection of property rights. 

This has been the theory of the lumbermen involved in the Willamette valley case, 
and the United States Supreme Court has lately indicated that the doctrine thus laid 
down is sound. 

If the findings of the circuit court in this case are sustained upon appeal, as it is 
believed they will be, the Interstate Commerce Commission’s powers, as thus deter-® 
mined, will be considerably greater than the railroads have been willing to admit 
and the grounds upon which a carrier may contest a rate established by the commis- 
sion will be narrowed to a considerable extent. It will be incumbent upon a contest- 
ing carrier to show that in fixing a rate the commission acted irregularly and not 
in accordance with the law or that the enforcement of the rate contested would be 
equivalent to confiscation of the carrier’s property. These are well defined ques- 
tions, capable of close proof, in which respect they differ greatly frdm the large 
general question of the reasonableness of a rate. If it were to be held that the 
Interstate Commerce Commission’s decisions were subject to review on this point the 
commission’s usefulness would be greatly impaired, for railroad counsel, if encour- 
aged to do so, would take advantage of every opportunity to carry the reasonableness 
of a prescribed rate into the federal eourts for adjudication, thus greatly complicat- 
ing the process of settling rate questions like the one under review. 

One of the principal advantages of maintaining an interstate commerce commission 


is to remove from the jurisdiction of the courts this very question, which can be 


settled more fairly to railroads and shippers by a commission whose acquaintance 
with the matters in controversy is far clostr than would be a circuit court’s know] 
edge of such technical questions. If, however, every act of the commission in 


prescribing a rate were subject to review in the courts and the trial of such a case 


involved the introduction of testimony to show that the rate was or was not reason 
able, shippers might as well invoke the aid of the courts in the first instance ani 
by injunction or other procedure prevent the collection of extortionate rates. As 
has been said, the finding in this case in some measure amplifies the powers of th 
Interstate Commerce Commission and in this respect is in line with the history ot 
that body, which at its inception enjoyed no particular powers and has acquire: 
most of its authority by degrees. 

With reference to the specific benefits accruing from the decision in the Willamette 
valley case: It will be remembered that the Southern Pacifie Company originall) 
opened up the Willamette valley territory to lumber manufacturers by establishing 
a rate of $3.10 to San Francisco. That market was in 1898 the only one available 
for the territory in question and is today the only logical distributing point for the 
lower grades of lumber manufactured by the Willamette valley mills. The Booti- 
Kelly Lumber Company, the first operator in the Willamette valley, established itself 
there at the solicitation of the Southern Pacific Company and the $3.10 rate was 
established in 1899. 

At first the rate applied to the section in which the Booth-Kelly mills were located, 
but later was extended to the entire valley, including Portland. In time the terri- 
tory began to develop and in 1903 the $3.10 rate was withdrawn from Portland. In 
January, 1904, it was withdrawn from the entire Willamette valley and a $5 rate 
was established. The original rates had applied to green and dry lumber and lath. 
The fir manufacturers showed the Southern Pacific that the increase would mean 
the destruction of the traffic which had been built up and the dissolution of their 
business, and, accordingly, the Southern Pacific in May, 1904, reéstablished the $3.10 
rate to apply only to green lumber and lath. 

Subsequently, the territory developed rapidly; mills were built, and timber bought 
by a large number of operators, until, at the time the matter was before the Inter- 
state Commerce Commission, there were 250 mills cutting about 1,000,000,000 feet 
a year. Upon the Southern Pacific again attempting to withdraw the $3.10 rate the 
matter went to the Interstate Commerce Commission, which fixed the rate from the 
Willamette valley to San Francisco at $3.40 a ton. This was not satisfactory to the 
railroad company, however, which sought to enjoia the enforcing of the rate pre- 
scribed by the commission. 

In addition to finding that the commission had the right to pass upon the reason 
ableness of a rate, the circuit court, in its opinion filed February 28, held that the 
commission had properly considered all phases of the matter and had found that the 
original $3.10 rate was profitable; therefore, it refused to enjoin the establishing of 
the rate of $3.40 a ton, and the bill filed by the Southern Pacific Company was dis- 
missed at complainant’s cost. 





WHENEVER the reader turns to a foreign market report he feels sure he is 
going to hear sad news. 


FORESTS AND REFORESTATION. 


In the matter of Edgar H. Farrar’s plan of reforestation, published in the AMER- 
{CAN LUMBERMAN January 31, some belated comment has been received from Philip 
P. Wells, counsel of the National Conservation Association, on behalf of Gifford 
Pinchot, president of that organization. It will be recalled that Mr. Farrar’s plan 
contemplated a system of reforestation at the hands jointly of the several states and 
corporations to be created by the latter for the purpose. The lands to be utilized 
were to consist of those previously, or to be, acquired by the states, ultimate revenues, 
if any, to be divided between them and their associate corporations. The manner of 
procedure in other directions was minutely particularized with reference to both 
financial and physical factors, but, as remarked at the time, one distinguishing 
because unique feature of the proposition was the proposed state and corporate 
combination of interests in active codperation with each other. The subjoined com 
munication from Mr. Wells makes it very clear that the National Conservation Asso- 
ciation does not regard this feature of the proposed plan with favor. What further 
is particularly advocated by the association in the premises is clearly set out in 
Mr. Wells’s letter, the body of which follows: 


I quite agree that it is of the first importance to enlist the activity of the 
state government in the cause of forest conservation. In my judgment that 
cause should be forwarded by the codperation of nation, states and private 
owners and the most important legislative work of the future lies with the 
states. This is because the control of forests on private lands belongs to 
the states in the exercise of their police power and not to the nation except 
so far as the maintenance or improvement of navigable rivers is affected 
thereby. 

With respect to the method of codperation between states and timberland 
owners proposed by Mr. Farrar, I think it quite doubtful whether either 
party could be induced at the present time to go into such a scheme. I do 
not believe the landowners are ready to voluntarily surrender the control 
of their lands to the states or that the states are ready to exempt forest 
property from all taxation whatever, nor do I think such absolute exemption 
either necessary or just. 

Mr. Farrar’s suggestion of a rigid minimum diameter limit does not meet 
with the approval of the experts of the Forest Service who are familiar 
with conditions in the South. 

I believe that the friends of forest conservation should endeavor to secure 
from the states legislation (1) to protect forests from fire by a compulsory 
patrol system maintained at the cost of the lands protected; (2) to substi- 
tute for the general property tax on forests a special tax at a higher rate 
on the value of timber when cut with an annual tax on the value of the land 
without regard to the timber; (3) to subject the management of lands 
chiefly valuable for the production of timber or wood to the control of the 
state in the exercise of its police power through regulations made to fit local 
conditions by the state forest officers. Such regulation should have in view 
the prevention of fire risk by requiring a proper disposal of slash after 
lumbering and the securing of reforestation as lumbering proceeds. 


While the right of the state to tax timber land pending its development and the 
product afterward is unquestioned it remains that lands carrying standing timber 
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-e necessarily nonproductive and otherwise destitute of value as such until made 
available for agricultural or some other productive purpose, but such taxation to 
avert hasty or premature development should, of course, be at a rate to admit of 
profitably conserving the timber to that end. 

The ‘‘minimum diameter limit’’ referred to hardly would come within the police 
»owers of the states, in which case any attempt in that direction would, of course, fail. 


PABA 


MICHIGAN farmers have hauled into one town this winter 2,000,000 feet 
of logs, for which they received cash and which they will buy back as lumber 
on six months’ time. 





THE NORTH CAROLINA PINE ASSOCIATION. 


The North Carolina Pine Association long ago attained to a position of recognized 
eminence among the industrial organizations of the country. Founded at least a 
sore of years ago, the association has had but two presidents; John L. Roper and 
the present incumbent, Edgar C. Fosburgh—a very remarkable circumstance, denot- 
ing sagacity of choice and steadiness of purpose. ‘Throughout the earlier years of 
the North Carolina pine industry it was the victim of internal disorders of profit- 
destroying tendencies. Its organization, it is true, was succeeded by certain restraints 
of a wholesome sort, but, perhaps on account of the pressure of external encroach- 
ments, the industry, like others of its kind, has never been free from cross purposes 
and other distracting processes of competition. Of late years the association has 
attained to a larger measure of solidarity and become an example of successful 
couperative effort. ‘That those—the two—in whom the executive direction of its 
affairs and destinies have from first to last been reposed have been proved capably 
and otherwise fittingly representative of its membership and objects is, as a matter 
of history, self-evident. That in this a remarkable policy of self-effacement has 
dominated the rank and file of the association is as self-evident as that the incident 
as a mark of appreciation is exceptional. 

The AMERICAN LUMBERMAN has received from President Fosburgh a formal 
announcement of the annual meeting of the association, to be held at Norfolk, Va., 
March 24, when, as usual, the regular proceedings will be supplemented by a banquet. 
‘‘The leading feature’’ of this annual function, says Mr. Fosburgh, ‘‘will be an 
address by Hon. Alfred P. Thom, general counsel of the Southern Railway Company 
at Washington, D. C., entitled ‘The Government’s Duty to Business and to Business 
Men.’ Mr. Thom,’’ Mr. Fosburgh adds, ‘‘is regarded as one of the most brilliant 
lawyers and deepest thinkers in this country, and on this occasion his speech prob- 
ably will be the effort of his life.’’ 

Oe el 
At ONE time the lumber meetings came in a bunch; now they come with 


only the briefest interruption the year ’round. The country is big and the 
associations are many. 





CHEMISTRY IN THE LUMBER TRADE. 


\ gentleman from St. Louis who, when he is not selling lumber, is studying 
important economic questions, was visiting one of the big saw mills in the South 
the other day, in company with the general manager of the plant. The latter 
pointed with pride to the great plant, spoke of the large amount of capital invested 
and bewailed the fact that the hazard of the business was so great and the profits 
so small. ‘*Why don’t you get a chemist?’’ inquired the visitor. The other looked 
at him with undisguised contempt and replied, -‘‘ You’re crazy.’’ 

It was the same answer that had been made to men with unconventional ideas since 
civilization began. Columbus was crazy when he proclaimed the thought that the 
earth was round instead of flat. The men were crazy who first conceived the possi- 
bilities of steam, the telephone, the telegraph, wireless communication, aerial naviga- 
tion ete.‘ But it is the application of such ideas that has revolutionized the com- 
merce of the world. Andrew Carnegie was at one time considered crazy when he 
employed the finest chemists money could employ to obtain maximum results at 
minimum cost. The packers have demonstrated their sanity by employing skilled 
chemists who have made it possible to use every bit of the hog ‘‘except the squeal,’’ 
and even that has been commercialized by a phonograph concern. 

Chemistry has been one of the greatest factors in the commercial development of 
the world. It is the agent that has enabled manufacturers to get all that can be 
gotten out of their manufactured products. When chemistry first began to be 
applied to the manufacturing business properties were discovered that never before 
were dreamed of. There are vast depths in the sawmill business that never have 
been fathomed. Saw milling has been conducted on such a lavish seale that little or no 
proper heed has been paid to the possibilities of a log. Lumber is by no means the 
only product of a tree. Some chemical research has been applied to this business in 
late years, but no Armour or Carnegie has yet been developed in the lumber trade. 
Perhaps when such a one does appear a new era.will be inaugurated and a realm 
ot possibilities opened up which will contain the solution of the present problem 
ot the sawmill man. . 

Waste is a violation of natural law, and man has been given brains to eliminate it. 
ie application of chemistry has been the greatest medium in the elimination of 
waste in commercial life. Many a millman has shaken his head sadly at the sight 
of vast piles of sawdust rotting away, and at the constant stream of odds and ends 
“oing into the refuse burner. Every. practical lumberman has an inward conviction 
that there is something radically wrong about this, but he usually shakes his head 
sadly and passes on. There are plenty of mills in the country that claim they are 
iiot making money. Perhaps if the operators would hire a skilled chemist with as 
much eare as they select a head filer the saw mill would be only an incidental factor 
of the sawmill plant. Perhaps the mill would be surrounded by factories working 


up byproducts at present undreamed of. Perhaps the gentleman was not so ‘‘ 
after all, 


crazy’’ 


BBB II III I I IS 


THE Kinder & Northwestern railroad is to be built in Louisiana. Here’s 
hoping that it will be kinder than some other Louisiana railroads. 


COST OF YELLOW POPLAR LOGS. 


A phase of the business of the Yellow Poplar Lumber Company is described and 
depicted in detail in this issue of the AMERICAN LUMBERMAN. It should serve to 
emphasize the increased cost of getting out yellow poplar timber now as compared 
with the outlay involved ten or fifteen years ago. The items of expense particularized 
are not common among manufacturers, but are sufficiently so to serve as an impres- 
sive illustration of the fact that in these days it costs more to manufacture hardwood 
lumber than it did a few years ago when timber was cut from more accessible areas. 

Today the mills obtaining their logs from the southern Appalachian mountains 
furnish practically all the poplar lumber. They supply also a great deal of the oak 
and a large percentage of other hardwoods. ‘Those operating in that section of the 
country find it necessary from year to year to go farther back along the streams 
and to increase their investment in railroads and logging appliances in order to 
bring out a sufficient amount of timber to keep their saws busy. Every additional 
mile of log transportation adds to the cost of manufacture because of the expense 
of tramroads and the increase in cost of transportation. Many tracts now being 
logged were a few years ago considered inaccessible. It was conceded, of course, 
that the timber could be logged, but the cost was prohibitive. There has been a 
considerable increase in the value of high grade oak, poplar and other hardwoods, 
but it is questionable if the increase in the market value has been commensurate with 
the increase in the cost of production. 

This phase of the hardwood industry of the southern Appalachians is illustrated 
strikingly by the history of the 1909 logging operations of the Yellow Poplar Lumber 
Company. This company, by means of a splash dam, is driving its logs through a 
canyon the channel of which was made smooth and driveable by the use of tons of 
dynamite, and the building of the largest splash dam ever put in by loggers. The 


outlay involved in this preparatory work adds dollars to the cost of logging. In ~ 


other parts of the southern Appalachians mills have been put in at remote points 
and their product necessarily must pay a higher rate of freight. While the actual 
cost of manufacture under such circumstances is not so great as incurred by mills 
more favorably located, the cost of delivering lumber to the consumer is fully as great. 

Lumbermen should find the description of the methods employed by the Yellow 
Poplar Lumber Company of considerable interest, and their attention is directed to 
the article beginning on page 59. 

OBB BBB 
WITH a section of the ‘‘ould sod’’ to stand on while kissing the blarney 


stone here this week, President Taft will hardly keep from kicking up his 
heels and brandishing a stick. 





THE CANADIAN TARIFF IMBROGLIO. 


In framing the Paine-Aldrich tariff measure it was provided that the President 
should make investigations, and in the event it was found that other countries dis- 
eriminated against the United States in their tariff rates, that in addition to the 
minimum duty authorized in the bill, an additional duty of 25 percent ad valorem 
was to be imposed on all products imported from such countries. The provision is 
so framed that this additional duty goes into effect automatically unless set aside 
by proclamation of the President. The statement of the provision relating to the 
imposition of the maximum tariff duties by the United States is given herewith: 


That from and after the 31st day of March, 1910, except as otherwise 
specially provided for in this section, there shall be levied, collected and paid 
on all articles imported from any country the rates of duty pre- 
scribed by the schedules and paragraphs of the dutiable list of section 1 of 
this act, and in addition thereto 25 percentum ad valorem, which rates shall 
constitute the general tariff of the United States: Provided, that whenever 
after the 31st day of March, 1910, and so long thereafter as the President 
shall be satisfied in view of the character of the concessions granted by the 
minimum tariff of the United States, that the government of any foreign 
country imposes no terms or restrictions, either in the way of tariff rates or 
provisions, trade or other regulations, charges, exactions, or in any other 
manner, directly or indirectly, upon the importation into or the sale in such 
foreign country of any agricultural, manufactured or other product of the 
United States, which unduly discriminate against the United States or the 
products thereof, and that such foreign country imposes no export bounty 
or prohibition upon the exportation of any article to the United States which 
unduly discriminates against the United States or the products thereof, and 
that such foreign country accords to the agricultural, manufactured or other 
products of the United States treatment which is reciprocal and equivalent, 
then after proclamation to the effect by the President of the United States, 
all articles when imported into the United States shall, except as 
otherwise herein provided, be admitted under the terms of the minimum 
tariff of the United States as prescribed by section 1 of this act. 


Canada has been engaged in perfecting a tariff arrangement with France which 
by some is regarded as an unfriendly trade act toward the United States. A three- 
cornered correspondence and series of conferences have been carried on by the 
governments of Canada, France and the United States, but the situation recently is 
said to have developed in a decidedly unfriendly manner. 

Reports from eastern Canadian provinces state that large quantities of the lumber 
cut of 1910 have been sold, no prices being set and it being stipulated that in the 
event the maximum rates are enforced that the sales are to be declared void. Dis- 
position of this question is awaited with interest by lumbermen of Canada and those 
of the frontier cities of the United States which receive a considerable part of their 
supply from Canadian sources. 

The minimum duty on lumber, $1.25 a thousand feet on rough stock, does not 
prevent the free importation of stock, but if to this minimum duty an ad valorem 
tax of 25 percent be added it will raise the import tax from $1.25 to $5 to $7 and 
be prohibitive. Under the maximum tariff the duty on paper would be raised from 
$3.75 to $12 to $14 a ton, and the duty of 50 cents a thousand on shingles would be 
raised to $1.05, with all other importations subject to similar increases in the rate. 

The maximum schedule goes into effect April 1 unless repealed by proclamation of 
the President. The question is one of far-reaching importance to the general trade 
relations between the two countries, which in the course of a year involves geveral 
hundred million dollars, 





eee 


2 SL ; 


Peis. SEAT 


al SR GS 








Re RP AES CSA SL EN TERS SNe 





PNT ETT 


30 AMERICAN LUMBERMAN 


MarcH 19, 1910. 





HARDWOOD TRADE FROM DIFFERENT ANGLES. 


Hardwood lumbermen who have long anticipated better days in their industry and 
whose predictions have failed of fulfillment more than once ean truthfully say that 
at last the long looked for improvement has come. Market reports covering the 
hardwood industry have for some time contained consistent and repeated references 
to the high prices prevailing for upper grade stock and serious complaint regarding 
the unsatisfactory condition of the market for lower grades. One of the results of 
the panie was to widen the margin between upper and lower grades so that for a 
long time the money made on uppers was lost on the cheaper lumber. 

Only lately has this condition begun to right itself and it seems from reports now 
in the possession of the AMERICAN LUMBERMAN that the hardwood market is once 
more fairly satisfactory, taking into consideration all the principal hardwoods and 
their various grades. It is true that the improvements in prices for low grades has 
not placed them on a par with 1906 and 1907, but it is equally certain that the 
demand is expanding and that there is every reason to believe that it will continue 
in such volume as to make considerable headway upon present production. 

In the North dry stocks of hardwoods are very low. A number of leading pro- 
ducers indicate that they have reduced their dry lumber about 50 percent since 
January 1, and, in many instances, from 25 to 50 percent of the stock on hand is 
sold. Maple is, perhaps, the most active of the northern woods, but birch is a 
close second. 

One Michigan concern comments thus: ‘‘The demand for ash, basswood, beech 
and elm is what we would call normal, but for birch and maple the demand is 
greater than ever before in our memory.’’ 

Another leading producer in Michigan states that No. 2 common is moving well 
lately in nearly all the hardwoods and that just recently there has been a perceptible 
improvement in No. 3 common, of which there seems to be no more than a normal 
stock. This producer, referring to maple, says: ‘‘We have never seen the demand 
for maple as strong as it is at present, especially for dry stock. The question of 
price does not seem to be so much in consideration as the question of dry stock for 
immediate consumption.’’ The same manufacturer calls attention to an unusually 
good demand for soft elm, and reports that birch is one of the active features of 
the demand it has enjoyed. 

On the same subject, a leading Wisconsin manufacturer says: ‘‘There is an 
exceptionally heavy demand for birch and maple, and, while soft elm and ash have 
been somewhat slow for some time, there is a very decided improvement in the 
demand for these woods.’’ Cargo shippers as well as rail mills report a demand 
for the lower grades, particularly for birch and maple, and one concern quotes the 
following prices: 4/4 maple, firsts and seconds, $27; No. 1, $19 and $20; No. 2, $14; 
No. 3, $9; 7/4 maple, firsts and seconds, $29; No. 1, $22; beech, log run, $15; birch, 
log run, $22; basswood, log run, $22.50, and elm, log run, $27. 

As reflecting the manufacturers’ outlook, the following from a large producer in 
Wisconsin is of interest: ‘‘In a general way we would say that No. 1 common and 
better in all northern hardwoods will continue high in price for some time, as the 
production must be materially increased before there will be any chance to accumulate 
enough dry stock at the mills to take care of the business offered.’’ 

Another manufacturer, in the Bay district, reports all his dry stock of hard- 
woods sold, with the exception of a small amount of beech, for which the call is 
improving. He finds the better grades of birch and maple in strongest demand, 
with an increasing call for No. 2 and No. 3 common grades, and says that prices 
are high, with an advancing tendency. 

Another Michigan manufacturer says: ‘‘We find the market better today than 
we did January 1, and we find the demand for all northern hardwoods all that could 
be expected. The lower grades are doing well and the prices on lower grades are 
better than they have been.’’ 

In the South similar conditions prevail. Upper grades of oak never have been 
in greater demand and prices are fixed by the scarcity of stock. One Ohio river mill 
operator writes: 

We think oak is better property to hold now than any other wood there is. 
We have sold over 25,000,000 feet of lumber since January 1; that is, we 
have booked the sales and dates of delivery, and, as lumber is from $2 to $3 
a thousand feet higher than it was a month ago, you know they will all want 
it, and it will all go to make us short of stock. We have been compelled to 


turn down several orders for good oak stock at $1 to $2 above prices we were 
asking for it last month, on account of not having the stock. 

This same producer calls attention to the fact that the mills on the river have 
been greatly hindered by bad weather and this particular plant, on March 15, had 
only three weeks’ supply of logs on hand, after which it expected to close down 
until the next tide. 

A Tennessee producer says: ‘‘The demand in this section far exceeds the supply 
in all grades of quartered and plain oak, except No. 3 common. As for supporting 
this statement we know positively that the larger consumers of 4/4 plain oak, in 
this market, are now buying and have placed large orders at from $5 to $7 a thousand 
more than they paid for their lumber last year, for 4/4 plain oak and No. 2 common 
and better.’? The same producer says that No. 1 common and better chestnut and 
No. 1 common and better poplar are in short supply, with prices tending upward 
daily, and that No. 2 and No. 3 common poplar are in active demand at prices 
exceeding those of a year ago by 20 percent. He reports that all grades of lumber 
are being moved as fast as they are shipping dry. 


A prominent Ohio company says that all the hardwoods it manufactures, including 


oak, chestnut and poplar, are strong, with the exception of sound wormy chestnut, 
which has been a little weak in price. This company’s stocks are lower than they 
were January 1, and it reports that it probably will not have much dry stock at the 
expiration of ninety days. 

An important West Virginia company reports that it has practically sold up 
on dry poplar and other hardwoods, with particularly good demand and price for 
No. 1 common and better poplar, No. 2 and better oak, No. 1 common and better 
chestnut and log run hard maple. This concern finds business in the New England 
states very much improved and some betterment in the middle West, with prospects 
for the next ninety days very bright. 

A St. Louis wholesale concern reports very active demand for firsts and seconds oak, 
ash and poplar and a rapidly improving demand in common poplar and plain and 


quartered oak and 2-inch and thicker plain red and white oak. The same company 
finds some advancing tendency in cottonwgod box boards and red gum. 

Another St. Louis concern calls attention to the heavy curtailment of Missouri and 
Arkansas mills on account of weather conditions and reports that its stocks of oak 
and gum have been reduced 50 percent since January 1. This company finds an 
active demand for oak and an increased call for red gum from the wholesale and 
jobbing trade. Sap gum, it reports is in somewhat disappointing demand, while 
upper grades of red and white oak, plain and quartered, are scarce and advancing 
in prices. 

With the poplar people, conditions seem to be very satisfactory. One produce: 
says: , 

The demand for poplar at this time, especially building material such as 
cornice, siding ete., is very active, as are also the high grades of rough 
poplar. No. 1 common and better are moving about as fast as the stock 
becomes dry and there is not much accumulation that we know of at any of 
the mills. As to No. 2 and No. 3 common, we find large stocks of same on 
hand at most of the mills, and, while demand is improving to a certain 
extent, the price of No. 3 common is very low. 

The same writer expresses the belief that it is worth while to hold the No. 3 stoc\ 
for a better price sixty days from now. 

One New York concern, specializing in oak but handling all hardwoods, quotes 
the following prices: No. 1 common red gum, $25 to $28; No. 1 common chestnut, 
$35 to $38; firsts and seconds poplar, $57 to $62, and firsts and seconds cottonwooil, 
$36 to $40. 

The price on No. 1 common and better oak has been practically unchanged during 
the last sixty days. 

A prominent Buffalo wholesaler expresses the opinion that the advance on the 
upper grades has improved the demand for the lower grades. He believes that 
prospects in that field are bright, excepting for the possibility of business depression, 
due to labor troubles and strikes. In Chicago, it is noticeable that the factories 
have been buying more than prior to January 1 of the lower grades of woods. The 
Chicago market is not strong by comparison with the rest of the country, yet shows 
far better condition than at the first of the year. 

From information available, it seems that producers need have little fear of 
asking and holding their lumber for a good price. The demand is more than equal 
to production, and taking it the country over, promises to remain so. Therefore, the 
best method of sustaining the market during the next ninety days will be to follow 
the situation closely and keep prices up to average. 


BBM OOrwrrerrerrverveve 


THE man who would advertise if dead sure of profitable results is not 
unlike his neighbor who waits for trade expecting to get his full share of 
it without an effort. 


QUESTIONS OF MARKETING YELLOW PINE. 


In an address before the Alabama-West Florida Lumber Manufacturers’ Associa- 
tion, at Birmingham, Ala., President J. T. Burlingame confessed his inability to 
account for the failure of yellow pine manufacturers to make money. ‘‘ Unfortu- 
nately,’’ he said, ‘‘the lumber industry has lagged behind the other great industries 
of the country in coming into full resumption of normal conditions. What the reason 
is I can not say and I doubt if anyone knows.’’ The speaker then spoke of various 
things the industry could do that would tend to restore it to a profitable basis. These 
notably included closer and more active codperative relations and effort. Other com- 
ment followed tracing marketing processes to the conclusion that present prices of 
lumber are less profitable than the sale of timber at what it now is worth would be. 
Concluding this branch of his address, Mr. Burlingame said: 

‘‘There is hardly more fluctuation in the price of wheat when two parties of 
capitalists are striving with the market, one to push it up and one to push it down. 
It is more striking in our case because all this fluctuation is chargeable to the same 
set of men, every one of whom ought to be interested in establishing a stable vilue 
for our commodity.’’ Right here responsibility for any existing market distemper 
is at least in part indicated. That the fault, whatever it may be, is wholly within 
the ranks of the manufacturers themselves seems entirely obvious. 

The value of stumpage is perfectly understood; the cost of production from the 
tree to the car is definitely ascertainable and the individual producer is free to ask 
prices for his output which shall include a fair margin of profit. Why he does not 
do this, Mr. Burlingame thought, nobody could say. Of course, there must be some 
reason or reasons in the premises which that gentleman over modestly accused him- 
self of failure to understand. If conceded that the original responsibility rests solely 
with the producer it, of course, is to him that we must look to find his reasons for it 
all. Does he underrate the value of his stumpage? If he does, obviously it involves 
needless misapprehension, for every owner of yellow pine timber knows what he could 
sell it for or what he would have to pay for other like it, and that it is worth as much 
to himself as to anybody else. As a factor of cost, that, then, is settled—timber is 
worth what it will sell for. The producer, as stated, knows exactly what he ought 
of right to get in return for the product. He knows, or ought to know, too, that the 


only valid reason why profitable prices are not realized is because they are uot 
exacted. 





It may be that the outlook serves to stimulate production, beyond tlie 
immediate requirements of the trade; if so, that is one phase of the self-confessed 
mystery Mr. Burlingame neglected or otherwise failed openly to consider. ‘he 
extent, too, that the prevailing failure to make money is due to the need of it upon 
the part of certain or uncertain leading producers is another factor also overlooked. 
At all events the drawbacks cited in Mr. Burlingame’s able address, printed e!se- 
where in this issue, are obviously neither the sole nor the principal sources of the 
abuses complained of. It is further true that while no doubt there is excessive )T0- 
duction, its rea! extent and gravity are overestimated by those disposed to seize a0 
apparently valid pretext for cutting prices. Eliminate these disturbing factors and 
no now discoverable reason would remain for further failure to make money out of 
the yellow pine industry. 


Onn eee 


MUSKEGON (Mich.) citizens have chipped in nearly $20,000 to boom the 
town. Muskegon may quit logging but it never stops booming. 
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GENERAL REVIEW OF CURRENT LUMBER TRADE 








A general survey leads to the conclusion that the lumber trade as a whole has 
aproved within the month. Mild weather for the season, with the absence of any 
idespread and powerful storms and persistent dry weather, making roads passable at 
in unusually early period after the winter breakup, has conduced to an enlargement 
¢ demand for lumber. The building situation, especially in the cities and towns, 
s favorable to lumber consumption. In the great majority of reports concerning 
is feature the expression is general that prospects for building were never 
etter, and that work has begun early on account of favorable weather conditions. 
in the western portion of the country, especially in the Missouri River states and 
southwestward, down to the Gulf, the swelling of population and the extension of 
aterprises are promoting the growth of villages and cities to a remarkable degree. 
n the western portion of the country, especially in the Missouri river states and 
seneral productive industry are striking features of general economics and the pro- 
eressive trend. A special example of growth is seen in the building of industrial 
lants and the enlargement of existing ones. This kind of development seems to 
ave acquired an impulse that is scarcely checked by temporary or even prolonged 
dverse influences. It is the volume of consumption of lumber in manufacture that 
s going far to keep the trade from a languor that would come upon it were demand 
iependent on the retail country trade or a more evenly distributed requirement. 
‘low far the building and industrial demand shall extend into the season it, of 
course, is impossible to say; but it certainly is an important factor in current trade, 
and promises well for the months to come. ; 


* * * 

At this season of the year there is much concern as to the crop outlook. The 
uain interest now pertains to winter wheat, especially in the Southwest. It is 
becoming well known and acknowledged that wheat in Kansas, southeastern Nebraska 
and in some spots in Oklahoma and Texas was damaged and to some extent ruined 
by winter killing; and, in respect to wheat that was partly killed, but still had 
vitality of root sufficient to grow, the dry weather since the middle of February has 
finished the deadening work begun by the frost. The greater damage has been 
done in the central and eastern parts of Kansas and in Nebraska, with some in 
vestern Missouri. Oklahoma is in fairly good condition in respect to the wheat 
rop, and in Texas the damage has been less than farther south; but the drouth 
has been severe in both states. Advices from central Kansas are to the effect that 
retail dealers are holding off about buying lumber much in advance of immediate 
requirements on account of the uncertain effect of a partial failure of the wheat 
rop; but it is thought that other grains to be planted this season will offset any 
probable failure of wheat. Prices of farm products, including live stock, are so 
igh that the faith is strong that the Missouri river states and the entire Southwest 
vill be prosperous this year notwithstanding a partial falling off in prospects for 
inter wheat. ‘The towns are rapidly growing, and there is to be a large amount of 
railroad construction, especially in Texas and Oklahonia. These two factors are 

unted on to maintain a good volume of lumber demand. 

* * * 

The financial and business outlook for the entire country is favorable despite the 
udition of the security markets. In the interior money is plentiful for those of 
doubted eredit and those who can put up adequate security. In New York 
ud other eastern money and speculative centers the appearance of things is a little 
‘ferent from that in the interior. Money in New York is tending to tightness on 
ount of the higher discount rate in London and Paris caused by the demand for 
sold. The uncertainty about the outcome of the tariff disagreement between this 
try and Canada is something of a cloud on commercial prospects. The security 
arkets are somewhat influenced by the doubt concerning legislation at Washington. 
While it is well enough to take account of possibilities in these and other particulars, 
far finances of the country at large are sound, bank clearings continue to show 
reases, and there has been no apparent impairment of the confidence in industrial 
| business circles with which the year began. The railroads are crowded with 
ight, some of them, like the New York Central, making reports of a record 
mber of loaded cars within recent weeks. The rush of freight is so great that 
iny of the roads are seriously short of cars and locomotives, much complaint on 
t aecount coming from Wisconsin, northern Michigan and Minnesota. Like com- 
‘ints are noted in some portions of the South, in the Pittsburg district, and notably 
» all the northern transcontinental lines. Doubtless much of the trouble about 
ransportation in the northern part of the country has arisen from the effects of 
lie severe winter and, especially within recent time, on account of the snow slides 
‘nd washouts on the Pacific roads. Such aftermath of the winter will pass away 


is Summer approaches. 
* * * 


Demand is increasing as the result of the coming of spring. The retail dealers 


«ve buying more than they did in February, because they must have stock to meet- 


the call from the builders. The larger demand is coming 
SOUTHERN PINE. from the towns, cities and industrial centers, together 

with a persistent call from the railroads and car 
builders. The latter may not be quite as urgent as last fall and early in the winter, 
but it still is in good volume. The strictly rural retail trade in the middle West 
and Southwest is somewhat hesitant and cautious, as usually is the case in the spring, 
when the crops are still in doubt, the farmers are busy and the roads are muddy or 
rough. In the greater part of the country the roads are now in good condition, 
thanks to prolonged dry weather. 

In the Southwest the price question is still a bone of contention between buyer 
and seller, the crux of the matter mainly centering in common dimension and the 
lower grades of dressed and matched lumber. Not much complaint is heard about 
prices east of the Mississippi, though it is confessed that the figures are uneven, 
Spotty and more or less indeterminate. In the markets around Lake Erie there are 
reports of a good many transit carloads drifting along, which shows that there is 
anxiety to realize on the part of southern mill men of some classes, a motive which 
tends to weakness and irregularity of prices. High grade stock, railroad and car 


stuff, and anything special calling for output of good quality, are comparatively firm 
of price. The difficulty in the southern pine market seems to be that there has been 
an accumulation of low grade and small dimension lumber, carried over the winter, 
which the millmen are seeking to unload on the spring trade—a perfectly natural 
movement of which nobody has any reason to complain. So long as the heavier and 
more profit yielding demand shall be for special cuttings, it is only reasonable to 
expect that there will be, a part of the year at least, an overplus of low grade stock. 
The country retail trade is counted on to absorb this class of lumber, but sometimes 
it fails to do so, especially in the winter season. A brisk trade when spring shall 
cover all the northern states is likely to do away with the low grade surplus and 
restore equilibrium to stocks and put strength in the general list. 

In the Southeast, Georgia, Florida, South Carolina, the mill operators are stead- 
fastly adhering to their usual policy of holding fast to prices, even if that attitude 
tends to restrict output and sales. They are inclined to reject orders for lumber 
deliverable far in the future unless the prices offered are sufficiently high to cover 
what prices are expected to prevail later in the season. Demand for specials con- 
tinues good, and satisfactory prices can be realized on such lumber, especially from 
the railroads and car shops. On the Gulf coast the export trade is improving, though 
it is by no means brisk. A large aggregate is weekly going from the principal ports, 
largely to Cuba, Porto Rico, South America and Europe. Lake Charles and Beaumont 
report the foreign demand in the section tributary to these points as being fairly 
good. Northern market centers report the southern pine trade as having looked up 
appreciably since the coming of warmer weather, which has had a tendency to make 
prices a little stronger than they were. Building in such cities as St. Louis, Chicago, 
Toledo, Cleveland, Detroit, Columbus, Pittsburg and others has stimulated the 
southern pine trade and dealers expect a good business in that line throughout the 
season. In the eastern cities the trade was fairly well stocked throughout the winter 


and has scarcely awakened to a realization that stocks will need replenishment. 
x ~ * 


Stocks available for spring distribution are in strong hands and prices are firmly 
held. Good lumber of late years has been spoken for before it is made, to a large 
extent. The only kind of stock readily in the spring 
NORTHERN PINE. market is low grade stuff for box making and other 
common uses. This class of lumber has been selling 
well, within recent time, and prices are tending to strength. At Buffalo the pine 
trade is pronounced good, and like reports come from Lake Erie points, Saginaw, 
Bay City, Chicago and Minneapolis. At the last named point the demand might 
be larger, but it is all that the railroads can deliver under the present inadequate 
state of their rolling stock. Prices on good lumber are being well maintained, the 
only concessions being applicable to low grade stuff. 
~ * * 

This branch of the lumber business continues along an unchanged course. Dry 
stocks in the middle section of the country are scarce and prices are correspondingly 
firm. The industries and builders are in the market for 
supplies all the time. White oak has become decidedly 
searce, and red oak, both quartered and plain, is being 
increasingly substituted. The call in the general consumers’ market mainly is for 
firsts and seconds, but first common lumber is being used in place of the upper grades 
wherever that is practicable. Some of the industrial centers, like Chicago, are using 
a large amount of low grade lumber, the tendency being to a freer employment of 
that class of output because of the scarcity and high prices of the best qualities. 
Poplar still occupies the front among the automobile builders, wide stuff ranging in 
price from $80 to $140 or $150 a thousand, according to width. Ordinary widths 
of poplar are in good demand at firm prices. Low grades are much sought after for 
box making. There is an urgent call for good white ash. Some wide red gum is 
being used for automobile bodies in place of poplar and that application is likely 
to increase. There has been a good run of hardware logs for the Ohio river mills, 
but not as many have come down from the main tributariés as were expected. 
Nashville, Memphis, St. Louis, Cincinnati and all points of southern lumber manu- 
facture and concentration report an excellent market and outlook for the season. 

The season for northern hardwood logging is closing. The winter was excellent 
for woods work and hauling, the result having been a heavy input of saw timber. 
The mills have been run all winter and are continuing with the object of securing a 
full output of lumber. The railroads in Wisconsin are behind with their car supply, 
which is greatly hampering shipments and causing serious trouble to the wholesale 
trade. Maple and birch are leaders in northern hardwoods. There is scarcely 
enough of either, despite the heavy output, to meet the demand. Good basswood is 
selling well, but cull is rather slow. Soft elm and rock elm, when of good quality, 
are easily marketable commodoties. ; 


HARDWOODS. 


x . 

In the interior trade the north Pacific coast mills are still hindered in shipments 
by the condition of the transcontinental railroads. It is thought that it will be a 

month yet before traffic will be restored to a normal 

MOUNTAIN AND basis. Edst of the mountains transit cars are much 
SLOPE. wanted and are searee. Prices of shingles on the Coast 
and at Missouri river and upper Mississippi points have advanced another five cents 
a thousand. The interior trade is waiting for ordered fir, spruce and cedar lumber, 
and prices are tending to advance. Idaho white pine is wanted in excess of ability 
to ship. Redwood at Kansas City is less in demand than is Coast lumber, but is 
selling fairly well. The movement of Coast stock from Puget sound, Grays harbor 
and the Columbia river is in large volume, while the foreign trade is good. 

There is a better demand for air dried North Carolina pine than for kiln dried 
stock. 

Spruce is looking up in the Boston market. 

Hemlock in the lake region is doing better this season than last year. Prices are 
firm under the influence of a rising demand on building account. 

There is a steady call for cypress and an excellent condition of the trade in general 
features. 
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SETTLED BY ARBITRATION | 


A controversy having arisen in regard to the basis of 
settlement for a carload of shingles shipped by a Seattle 
company to a Wisconsin retail lumberman, the corre- 
spondence in the ease has been submitted to the editor 
of the AMERICAN LUMBERMAN with a request that he 
decide the point .at issue. 

A fairly accurate and impartial statement of the 
controversy is given in a letter written by the retail 
concern in submitting the-matter to the AMERICAN LUM- 
BERMAN, and it is reproduced herewith: 

—__-———, WIs., Jan. 31.—Editor AMERICAN LUMBERMAN : 
The —— - Company, of Seattle, has referred us to you 
to say who is right in a dispute we had over a car of 
shingles. Now we will frankly tell you our story in this 
matter. About September 1, 1909, I went to Milwaukee and 
asked the local representative of the Seattle people to give 
me prices on shingles, and to let me know by mail the 
price. He then asked me what grade to get price on, as it 
cost him 50 cents to telegraph, and I told him to get the 
price on the best ones, which would be the Premium Brand. 

When I returned from Milwaukee my yardman was at 
the depot to meet me, as we live three and one-half miles 
from the station, and he asked me whether I had bought 
any shingles and I told him I had not. My partner also 
asked me and I told him also that I had not bought, had 
only gotten figures for him, and about ten days afterward 
I received a bill from the Seattle company for 190,000 5/2 
E. Cleve. shingles, amount of bill $755.05, and I was very 
much surprised when I received the bill, and told my part- 
ner that we would not take them off the car, and he said 
that we never canceled any order for any lumber or 
shingles which we ever ordered, no matter how low they 
went, and that we wanted to be men of our word. I told 
my partner that we would unload them and ask them to 
deduct 10 cents a thousand on the shingles. 

The price they charged us for them was $3.57 delivered. 
Now we thought that they would certainly not stand out 
on such a small item, as we could have bought all the 
shingles we wanted from any concern for $3.47. 

Now when we unloaded the shingles we knew we would 
have to pay full price, but we did that only for their ac- 
commodation. When the bill was due we sent them a check 
for the full amount due, less $21.15, which we claimed we 
should deduct from the bill, but they promptly refused to do 
so and threatened to commence proceedings, and we also 
remitted this amount, and so paid them in full for a car 
of shingles which were never ordered by us at the price made 
by them. 

Now you can decide for yourself who is correct. The 
concern says that they will abide by whatever you say. If 
you say that we are right they will pay us back the $21.15. 
Now we have paid tor the shingles in full and we feel that 
we have not been treated justly in the matter. If we had 
ordered the shingles we certainly would have taken them 
without a kick, even if they declined 25 cents, which they 
did. 

t'urthermore, they were not the brand we asked price on 
and they were cut too wide on the top and the carpenters 
also kick in laying them. The company’s representative 
said they would be the Premium Brand and they are only 
the — 3rand. Now this is the whole story on our side. 
We have paid them in full, so if they can see through this 
matter enough to see they are wrong they can send us their 
check for what we claim was unjust. They have no order 
to show that we ever ordered the shingles, as we sign orders 
when we give orders. RETAIL DEALER. 








It is claimed by the retailers that no order, written 
or verbal, was given for shingles, and that, in conse- 
quence, they were not obligated to accept this shipment. 
Conflicting testimonies were given, the receiver stating 
that an inquiry was made for prices, while the sales 
concern emphatically avers in its statement that an 
order was placed. In any event, a telegram was sent 
to the Coast and a ear of shingles en route diverted 
and subsequently delivered to the retail dealer. These 
shingles were billed at $3.57, which is the price noted 
in the original memorandum order as made by the Seat- 
tle company’s representative at the time. 

Upon the arrival of this car, the consignees had the 
option of receiving the shipment outright, or of stating 
a price at which he would be willing to accept it. They 
were in no wise bound to accept the shingles sent to 
them without authority. With the ear of shingles on 
the track, the instinct to trade seems to have been 
awakened and the result is the complication that has 
been submitted for controversy. 

In the first letter written by the receiver after the 
arrival of the shingles, it is stated: ‘‘We received a 
ear of shingles from you and were very much surprised, 
as we only asked Mr. for a price on shingles, and 
a few days after received a bill from you. It would 
have been satisfactory if the shingles were what we 
bought, but we bought the Premium brand and did 
not receive them.’’ It was also stated that shingles of 
a like grade could have been bought at that time for 7 
cents a thousand less than the price at which this car 
was billed. 

Viewed in a favorable light, it may be considered that 
the statements in this letter are merely an unfortunate 
choice of words, but they would tend to show a disposi- 
tion to take the shingles provided a concession in price 
were made. It is doubtful if receivers at any time in- 
tended to state that they had placed an order for the 
shingles. 

In the absence of any o.uigation to accept the shingles 
at the price at which they were billed, the dealer was 
privileged to present a counter offer, but this not being 
acceptable to the shipper the wise, prudent and busi- 
nesslike course would have been to hold the stock sub- 








ject to the shipper’s order. In this case the shipper 
was under no more obligation ‘to make a concession in 
price than the receiver was to accept the goods. It 
follows naturally and logically that if the stock was ac- 
cepted without any definite arrangement as to price, 
the stock must be settled for at the invoiced value. 
It is so ordered and adjudged. 
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BACK ON THE JOB. 
This is the time of the bust-up, 
This is the end of the trail; 
Though your icin’ you do, 
Still the ground will come through 
An’ your icin’ an’ cussin’ will fail. 
The eaves are a-drippin’ at midnight 
An’ out of the south comes a sob; 
You kin talk about loss 
All you like, Mister Boss, 
But Spring has got back on the job. 


You kin rave all you like of the timber 
Thet lays in the woods at the stump, 
You kin swear you will haul 
Ev’ry stick of it all 
To the road an’ the bank an’ the dump, 
But she’s got all creation ag’in you, 
The sun an’ the wind an’ all that, 
An’ she’ll bust ev’ry road 
An’ she’ll stall ev’ry load 
An’ your timber will stay where it’s at. 


You ought to know somethin’ of woman— 
You’ve seen her both single an’ wed; 
You know you can’t stir 
Any notion in her 
When once it gits into her head. 
But, of all of the contrary women, 
Miss Spring is the worst of the lot; 
When you want her to freeze 
She will thaw, if you please, 
An’ she’ll freeze when you’re wantin’ it hot. 





No use to dispute wiin a heifer 


Er argue a case with a skirt; 
If Spring wants to thaw 
Neither reason ner law 
Will keep her from doin’ you dirt. 
It’s will er it’s won’t with a woman— 
She says when she won’t er she will. 
You kin talk till you’re black 
In the face, but the shack 
Will be bossed by the petticoats still. 


We think we’re her lord an’ her master, 
She swears she will love an’ obey. 

We think we’re the head 

Of the house, as she said 
Thet we would when we bore her away. 

But a month er so after the weddin’, 
When honeymoon season is flown, 

She quits sayin’ ‘‘dear’’ 

An’ she gits on her ear 
An’ she kicks us plumb off of the throne. 


It’s likewise up here in the timber: 
We think we are runnin’ the thing— 
We’re falling the trees 
An’ we’re makin’ it freeze, 
But all of a sudden it’s Spring. 
Then it’s mix up a walk for the swampers 
An’ can the whele mackinaw mob; 
No use fer the boss 
Er the crew er the hoss— 
Miss Spring has got back on the job. 





LIABILITY OF EMPLOYER AND RESPONSIBILITY OF 
EMPLOYEE IN RELATION TO 
PILING OF LUMBER. 

An employee who had worked in a lumber yard for fifteen 
years piling lumber of all kinds was taken by the superin 
tendent into a shed to be shown where to pile lumber. At 
one bay the superintendent said: ‘You got to pile on that 
bay, too,” and, being told that the pile was pretty high, 
replied: ‘Never mind that pile; it is all right and safe.’ 
When the employee later returned to that bay to pile th 
lumber in it, and went into it with a plank, one tier of 
lumber about 9 feet high fell on him, causing injuries. In 
aun action against the lumber company for damages, a verdici 
was directed for the company, but the supreme judicia 
court of Massachusetts finds error in the case, apparent], 
requiring a new trial. 

There were sufficient circumstances, the court says [Ca 
riere ys. Merrick Lumber Co., 89 Northeastern Reporter, 544), 
from which the negligence of the company’s superintendent 
might have been inferred. The company was bound generall, 
to furnish a reasonably safe place for the plaintiff to work, 
and the duty of its superintendent may have been found 
to include a general inspection of the -piles of lumber t: 
see that they were safe and continued to remain so. The 
fact that his assurance that the pile was safe was unwarranted 
by the facts, as he might readily have discovered from examina 
tion, together with the fall of the pile a few hours later, wiih 
no intervening change in its condition shown, were enough 
to support the conclusion that its state in the morning was 
such as to indicate danger to the trained eye of one who 
knew that when he gave assurance of safety there went 
with it not merely the expression of opinion from one equal 
to another equal, but the authority of one in a higher posi- 
tion who had a right to compel obedience from one in a 
lower position. 


As to the employee, he was an experienced man and, in 
the absence of any information from the superintendent, it 
was his duty to inspect with care each bay before going into 
it, in order to ascertain whether it was safe. He knew all 
the hazards of the work as well as anybody, and ordinarily 
if harm came to him it would have been due either to 
the ordinary risks of the business, which by his contract of 
employment he assumed, or to his own failure to look out 
for himself. 3ut the circumstances above stated might 
have been found to be so different as to establish for him 
the care of a reasonably prudent man without all these 
precautions. 


“LUMBER MERCHANT’S” BUSINESS A “MERCAN- 
TILE” ONE. 

In a tax case the question was raised whether certain 
lumber belonging to a partnership engaged in the busi- 
ness of purchasing standing wood and timber and cut 
ting and sawing and selling it and the lumber made from 
it was the property of a trading, mercantile, manufacturing 
or mechanical business. The firm denied it, but the supreme 
court of errors of Connecticut holds otherwise. It says 
[Jackson vs. Town of Union, 73 Atlantic Reporter, 773] 
that the words of the statute, “any trading or mercantile 
business,” are sufficiently comprehensive to include such a 
business as that described. To trade is to engage in the 
purchase or sale of goods, ware and merchandise. The ad- 
jective “mercantile” is defined as “of or pertaining to mer 
chants, or the traffic carried on by merchants.” One engaged 
in the business of keeping and selling lumber in considerable 
quantities is properly called a “lumber merchant,” and his 
business a “mercantile business.” 


RIGHTS UNDER ACCEPTED OPTIONS FOR GROWING 
TIMBER. 


Certain landowners executed, for a nominal consideration, 
a contract in writing, or option, whereby they bound them- 
selves to sell for a fixed price and for a definite period the 
timber growing and to be grown on certain lands described 
therein. The option was accepted by a timber company 
The supreme court of North Carolina says {Bryant Timber 
Co. vs. Wilson, 65 Southeastern Reporter, 932] that if the 
landowners had withdrawn this option or offer to sell before 
its unconditional acceptance, there being no valuable con 
sideration for it, they would have exercised an unquestioned 
right. But, after unconditional acceptance, there was a yalu- 
able consideration to support the contract. It then became 
mutual, and the voluntary proposal of one became the bind- 
ing obligation of both. Contracts of this character in re- 
spect to land, when unconditionally accepted, have been 
very generally enforced by courts of equity, and specilic 
performance decreed. However, that the landowners there- 
after conveyed the timber to a lumber company would bar 
a decree for specific performance, although subjecting the 
landowners to damages, but for the fact that, according to 
the record, said company purchased, if at all, after the com- 
plaint of the timber company that accepted the option was 
filed in an action to enforce specific performance of the 
contract, and, although the lumber company was not made 
a party to the action, it was bound to the same extent as if 
it were. ‘That the landowners could not make a good title 
to the timber independent of the conveyance to the lumber 
company, and for that reason could not be made to perform 
the contract, might avail the timber company if it were 
resisting the performance on its part, but it could not avail 
the landowners, for it is well settled that, though the vendor 
is unable to convey the title called for by the contract, the 
purchaser may elect to take what the vendor can give him, 
and hold the vendor answerable in damages as to the rest. 
Nor does the court agree with the contention that the sub- 
ject matter being but growing timber and not the body of 
land, a court of equity would not require specific perform- 
ance of that kind of contract, but would award damages 
in lieu thereof. 
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QUERY AND COMMENT 











Hardwoods and Softwoods. 

New CASTLE, IND., March 4.—Editor AMERICAN LUMBER- 
win: Will you kindly send us a copy of the rulings of the 
National Hardwood Lumber Association showing the grades 
and relative hardness of all kinds of timber? What we wish 
io tind out principally is what timbers are classed as hard- 
wood and which as softwood. W. P. JENNINGS. 

|The AMERICAN LUMBERMAN originally established the 
line of demarcation between hardwoods and softwoods. 
Its decision was approved by the Forest Service and has 
since been sustained in some of tue lower courts, but 
the question has never been carried into a court of rec- 
ord. Lumber cut from all coniferous trees is classified 
us softwood, whiue all broad leafed trees are classified 
as hardwoods. A list of the principal native woods may 
be found in the grading rules of the National Hardwood 
Manufacturers’ Association of the United States.— 
DITOR. ] 





Risk on Standing Timber. 


Sr. Louis, Mo., Feb. 15.—Editor AMERICAN LUMBERMAN : 
Can you refer us to any books in connection with the lum- 
her business which will give us information in regard to the 
difficulties which are presented in borrowing money on 
standing timber? » Such matters as fire risk, worm risk, rot- 
ting risk, insurance ete. JOHN NICKERSON. JR. 





|Books such as you desire are not available. For 
your information we would state that it is rare indeed 
when a forest is seriously injured by fire, insects or 
other enemies. In coniferous forests—pine, fir and 
cedar—a fire sometimes starts and gains such headway 
us to burn into green timber. Ordinarily green timber, 
whether composed of hardwoods or softwoods, will not 
burn. When loss oceurs in this way it is due to an 
unusually dry season and the flames being driven by 
heavy winds. 

Cases have been known where insects have destroyed 
standing timber, the most notable being the lodgepole 


— 


pine forest of the Black Hill district in Idaho. Such 
losses are rare. In a general way a mature forest 
remains stationary, the loss through decay being made 
good by the growth of young timber. No scheme has 
ever been devised for insuring standing timber and it 
is not thought possible to perfect one.—EpITor. | 





Canadian Tariff Rates. 

MertpDIAN, MIss., Feb. 28.—Editor AMERICAN LUMBERMAN : 
lease advise Canadian tariff rates on worked lumber ex- 
ported from the states. 

MERIDIAN TRAFFIC ASSOCIATION. 

{Canada has a very liberal policy in regard to importa- 
tions. Rough lumber is admitted free of duty, but in re- 
taliation for the duty on rough lumber imported by the 
United States, practically all of the provinces have pro- 
hibited the exportation of logs cut from provincial lands. 
The following summary gives the principal items and rate 
of duty charged on importations into Canada: 

Planks, boards, clapboards, lath, plain pickets and other 
timber or lumber of wood not further manufactured than 
sawn or split, whether creosoted, vulcanized or treated by 
any other preserving process or not—free. 

Planks, boards and other lumber of wood, sawn, split 
or cut, and dressed on one side only, but not further man- 
ufactured—free. 

Sawn. boards, planks and deals planed or dressed on one 
or both sides, when the edges thereof are joined or 
tongued and grooved—25 percent ad valorem. 

Manufactures of wood—25 percent. 

Veneers of wood, not otherwise provided for, not over 
3/32 of an inch in thickness—15 percent. 

Veneers of oak, rosewood, mahogany, Spanish cedar 
and walnut, not over 3/32 of an inch in thickness—7% 
percent. 

Moldings of wood, plain, gilded or otherwise manufac- 
tured—25 percent.—EDITOR. | 





Foreign Corporations in Illinois. 
GULFPport, MIss., Feb. 21.—Editor AMERICAN LUMBER- 
MAN: In re the recent court ruling in Illinois as to for- 
eign corporations doing business in that state, it seems to 


me a short-sighted:scheme, and one that will work a burden 
on those least able to pay it. 

In the first place, the firms who have to employ an attor- 
ney in fact in the state are going to add the cost of same 
to the price of the lumber. This will give neighboring 
states an advantage over Illinois in buying, and many small 
mills will cut out that state rather than be bothered with 
the worry and trouble of trying to make some college-bred 
lawyer see the practical sides of the lumber business that 
will be necessary for him to properly exercise his power of 
attorney. 

In the end the consumer in Illinois pays the bill, a lot of 
lawyers are getting a rakeoff and it looks to me like lawyer 
legislation from a purely selfish point of view. 

E. P. HOLMES, Manager. 

[The Illinois supreme court has settled the rights of 
foreign corporations and has held that when they have 
not committed an actual violation of the law by carrying 
on their business in the state without a license they may 
sue without hindrance. This decision seems to be fair 
and places corporations under no greater restrictions in 
Illinois than they are subjected to in most of the other 
states.—EDITOR. | 





Black Gum in Log Run Stock. 

HUNTINGDON, TENN., Feb. 28.—Editor AMERICAN LUMBER- 
MAN: Referring to my inquiry of February 21, the informa- 
tion sought was as to whether black gum, Nyssa multiflora, 
is admissible in a car of log run gum, nothing having been 
said as to whether the car is to be red or sap gum, simply 
log run gum. EUGENE HAWKINS. 

[Much depends on the location of the individual or 
concern placing the order. Black gum is of rare occur- 
rence in the lower Missisippi valley, but is frequently 
found in the southern Appalachians and constitutes a 
considerable percentage of the timber in some parts of 
the South Atlantic slope. Black gum ordinarily is not 
separately quoted and in a big way can not be said to 
have a market. The two woods belong to separate fami- 
lies. Red gum is known as liquidamdar strayaciflua and 
black gum as Nyssa sylvataca. 

Before including black gum in a shipment of log run 
gum or before mixing the two in any way, a definite un- 
derstanding should be had between the two parties to the 
transaction.—EDITOR. | 





CO-OPERATIVE FOREST PRODUCTS LABORATORY SOON TO BE COMPLETED. 


Work at the Institution Promises Progress toward Solution of Many Problems Confronting Various Wood Using Industries—Its Plans Outlined. 


The accompanying cuts show the front elevation and 
floor plans of the new forest products laboratory which 
is condueted by the Forest Service in codperation with 
the University of Wisconsin. The building will be com- 
pleted about May 1, and the work will be under way 
soon after that date. 

The purpose of the laboratory is to make available 
for the lumbering and woodusing industries a laboratory 
of practical research in which problems associated with 


the use of wood may be studied. The work will be 
under the direction of a trained staff of chemists and 
engineers and the various laboratories will be equipped 
With apparatus adapted to conducting experiments on a 
scale large enough to give results directly applicable to 


commereial practice. In codperation with interested 
companies experimental results will be tested out on a 
large scale to fully determine whether or not they are 
commercially feasible. The laboratory will also codper- 
ate with companies and individuals in the study of spe- 
cific problems confronting them in the manufacture and 
use of forest products. 

The following lines of work are indicative of the field 
Which will be covered by the laboratory organization: 

1. Tests to determine the relative mechanical prop- 
erties of woods of economic importance in the United 
States. The tests will show the relative strength, hard- 
ness, toughness ete. of dif- 
ferent species. 

Tests to determine the 
effect on the mechanical 
properties of different spe- 
cles of: a, Different meth- 
ods of drying in steam, hot 
air, oil ete. b. Preservatives 
and preservative treatment. 

3. Tests to determine the 
eflicieney of joints and fast- 
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of different methods of kilndrying wood. 

5. Experiments to determine the efficiency of differ 
ent quantities and kinds of preservatives: a. In retard- 
ing ,decay. b. In warding off attacks of insects and 
marine borers. 

6. Experiments to determine the deterioration in the 
quantity and quality of preservatives injected into wood: 
a. When exposed to atmosphere only. b. When in con- 
tact with the soil. ¢. When under ground. d. When 
submerged in water. 

7. The relative efficiency of pressure and nonpressure 
processes in the treatment of different species and forms 
of wood. 

8. Experiments to determine the feasibility of pro- 
ducing a commercial grade of ground wood pulp from 
woods other than spruce. 

9. Experiments to determine the practicability of 
commercially treating different woods with the sulphite 
and soda processes with a view of substituting cheaper 
woods for those now being used. 

10. Experiments on the use of mill wastes for the 
manufacture of paper pulp and other fiber products. 

11. Experiments to determine the kind and amount 
of products which can be secured from various woods 
and forms of wood waste by distillation processes. 

12. The determination of the feasibility of using 
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various forest wastes for-the production of tannin. 

13. The analytical study of wood preservatives such 
as creosote, zinc-chloride, mercuric chloride ete. to deter- 
mine the best methods of analyzing and grading them. 

14. The analysis and grading of gum turpentines, 
wood turpentines and other products secured from the 
distillation of wood. 

The work of the laboratory should be of value and 
interest: a. To the lumbering industry in showing the 
commercial value of inferior woods; in furthering the 
commercial use of mill and forest wastes in the manu- 
facture of fiber products, alcohol, turpentines, ete.; in 
studying the methods of seasoning with the idea of re- 
ducing losses due to sap stain and other elements; and 
in securing data upon which to base specifications and 
grading rules for structural and other timbers in which 
strength is desired. b. To the railways, mining com- 
panies, and other users of structural timber in securing 
data on the strength and durability of commercial tim- 
bers in determining the effectiveness of different wood 
preservatives, and in a study of the factors affecting the 
impregnation of wood with preservatives with the idea 
of improving commercial practice. ¢c. To the pulp and 
paper trade in its investigations of the practicability of 
using different woods for the manufacture of mechan- 
ical, soda and sulphite pulp, and in testing the paper 

making qualities of different 

—" kinds and mixtures of the 
. fibers experimented with. 4d. 
To the furniture and other 
wood using industries in its 
study of shrinkage and 
methods of kiln drying 
woods. e. To the leather 
industry in its investiga- 
tions of sources of tannin 
supply. 
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PERTINENT NOTES ON INDUSTRY, FINANCE AND TRADE » 








It is generally known in financial exchanges that sev- 
eral important railroad companies, as well as New York 
city, within recent weeks have issued a considerable 
amount of bonds. These issues have been largely taken 
up by foreign investors. This has had an appreciable 
effect on the foreign exchange market, increasing the 
supply and causing some reduction of rates. The mar- 
keting of bonds has operated to depress stocks, which 
have been allowed to take their course in the absence 
of any strong support. eels 

Another aspect of the situation is that institutions 
that loan funds have been large subscribers to the new 
bond issues. In order to pay for bonds they may have 
to call loans. The banks in New York which bring out 
the new issues may be forced to the same course. It is 
suggested that this may cause some disturbance in the 
monetary equilibrium. Holders of stocks for invest- 
ment, or partially for investment, may prefer to take 
bonds from some of the attractive offerings, and the sale 
of their stock securities may disturb the market for high 
priced issues. Such a movement has lately been going 
on in England, where a considerable amount of American 
stocks have been sold, although at the same time this has 
been offset by the purchase of American bonds. 

The Wall Street Journal remarks that the effect of the 
bond movement, even if the decline in the stock list 
should be only of short duration, demonstrates how sus- 
ceptible the market is to foreign capital that is attracted 
to the United States for investment. 

* * * 


Chicago bankers say that the call for funds from the 
interior on account of land speculation is a pronounced 
feature of the loan market. The demand is coming from 
many of the states. This is taken to mean that the 
farmers of the middle West have made extensive pur- 
chases in the far West and in Canada and in many cases 
have borrowed money to make payments. As a general 
thing country banks, formerly made arrangements with 
their city correspondents for larger accommodations for 
land buying account than really was necessary, so that 
it was common that the funds thus provided for were not 
all needed. sut this year the money arranged for has 
been all taken up and in some instances additional money 
has been called for to finance land purchases. 

* * * 


The western live stock industry easily represents 100,- 
000,000 head of domestic animals, according to recent 
estimates. The capital invested in the business involves 
$2,000,000,000 out of an aggregate of $3,136,000,000 
for the entire country. Included in the aggregate of live 
stock are 40,000,000 sheep, that number being found 
west of the Mississippi river. The great fattening dis- 
tricts are in the surplus corn belt and the semiarid 
prairie country and the mountainous sections beyond. 

During the last year or more strikingly varying con: 
ditions have prevailed in the western live stock industry. 
One of these is the decline in the number of hogs. Jan- 
uary 1, 1909, the Crop Reporting Board gave a total of 
54,147,000 head, compared with 47,762,000 on January 
1, 1910, a loss of 12.8 percent. It is concluded that this 
is one of the factors in the ascent of prices for hogs to 
above $10 a hundred, as quoted in western markets. 
Stock yard receipts at western packing centers show a 
decline in number, which indicates that the farms and 
ranches are not so well stocked as in former years. It 
also can be inferred that the comparatively high prices 
of corn that have prevailed in the last two years or more 
have had the effect of turning the minds of farmers 
away from the hog feeding to the selling of corn instead. 
Now that hogs have vaulted so high in the market, there 
may be a return to feeding as a profitable business, 
which would tend to an increase in the number of hogs. 

* * * 


The men who are financially interested in the auto- 
mobile business are concerning themselves in developing 
the use of motor cars for local transportation purposes 
as a balance against the possible overdoing of the craze 
for pleasure vehicles. They are anxious to perfect a 
motor truck for the moving of goods and manufacturers’ 
material in trade and industrial centers in the place 
of horse teams. They want a truck that can be operated 
without the use of gasoline, as there is danger from 
fire by the employment of that kind of power generator. 
Gasoline driven trucks now are not allowed on the piers 
of New York or for the trucking of merchandise that is 
inflammable. What is wanted is a truck operated by 
electric power, but such a machine, that will minimize 
the cost of running within practicable limit, has not yet 
been invented. If such a car could be put into use it 
would become the vogue without much delay. The auto- 
mobile manufacturers are hoping that this result will be 
reached in the near future and that thus the industry 
may be extended and made stronger as a permanent 
business. 

* * * 

Here is another view of the railroad car question with 
reference to demand for new equipment. It comes from 
a high official of the American Car & Foundry Company, 
the largest concern in the country engaged in the build- 
ing of railway cars. He says that there was a period 
of good buying of cars last fall, and contracts for those 
then ordered are being worked out, which still keeps the 
shops busy and will for several months. But orders have 
been very scarce since the spurt last fall and for some 
time they have been arriving in about normal volume. 
The total new business being offered by all the roads 
amounts to 12,000 cars. The normal output of the 


American Car & Foundry Company is 8,000 cars a month 
with a total capacity of 12,000. So it can be seen that 
the company named is not swamped with business, and 
therefore it is not likely that any of the builders are 
crowded to anywhere near their capacity. The roads 
have been holding back their orders, and the fact that 
they need a lot of cars for which they do not place 
orders does not help the car factory concerns at present. 
Later, if the tide turns for the better, under good crop 
prospects and other favorable influences, likely there 
would be a rush for new equipment. 
* * * 

The annual report of the Pennsylvania railroad, lately 
published, set forth what that company has done in the 
way of growing timber for a future supply of crossties. 


It has, since the beginning in 1902, planted 3,482,186 . 


trees. It began with the planting- of 13,610 trees the 
first year and has added plantings in each year since 
until the number reached in 1909 was 1,054,010. Until 
last year the Pennsylvania’s forestry operations were 
confined to a limited area between Philadelphia and 
Altoona. But in 1909 about 7,800 trees were planted at 
Pomeroy, Pa.; 188,200 at Vandyke, Pa.; 35,000 near New 
Brunswick, N. J.; 352,000 near Eyer, Pa.; 30,000 on the 
right of way near Metuchen, N. J.; 161,825 at Denholm, 
Pa.; 204,500 at Conewago, Pa., and 74,500 at Parkton, 
Md. The total number of plants shipped during the last 
year from the company’s forest nursery at Morrisville, 
Pa., was 1,240,381. Ornamental shrubbery for use 
around stations is raised at this nursery. The Pennsyl- 
vania railroad’s tree growing enterprise is declared to 
be the largest ever undertaken by any railway company 
or any corporation. 
* * * 

A real estate dealer and member of the New Jersey- 
New York Real Estate Exchange lately stated to the 
New York Evening Post that a remarkable feature of 
the suburban and country real estate business of recent 
time is the demand for farms. Large farms, small 
farms—almost anything in the shape of a farm—are 
wanted, provided the situation is not too remote from 
the metropolis. This voracious demand for farms is con- 
sidered to be the immediate result of the prevalent high 
prices for foodstuffs. The man of moderate income 
wants to raise vegetables and keep a cow and chickens. 
He wants to supply the needs of his household without 
having to submit to the exactions of the sellers of such 
things in the city. In some instances, no doubt, removal 
to the country has become a matter of necessity. The 
family that has by years of labor accumulated a little 
fund sees relief from the oppression of city conditions 
in the purchase of a small farm on which, at least, it 
can live and secure plenty of good food. Others think 
they can seize the advantage of high prices to make 
money on a farm. The city to country movement has a 
healthy look, but many who are undertaking the transfer 
will be disappointed, because the life will be new and 
trying to the novices who know nothing of the skill and 
labor required to secure a living from the soil. 

* * * 


Montreal capitalists have formulated a plan for the 
construction of an underground railway system in that 
Canadian city. A license has been applied for to in- 
corporate the Underground & Terminal Railway Com- 
pany, with a capital of $20,000,000. It is hoped by the 
projectors before proceeding with the construction 
of a tube system to bring about an amalgamation of the 
Montreal Street railway, the Montreal Light, Heat & 
Power Company and the Shawingian Water & Power 
Company. Thus the leading interests in all the con- 
cerns named would be combined with that of the under- 
ground railway scheme. 

* & 

The Iron Age says that the movement of nearly 42,- 
000,000 tons of iron ore last year from Lake Superior 
mines was a monumental performance, yet the program 
for 1910 calls for the bringing down of several millions 
of tons more. This means important additions to equip- 
ment of Lake Superior mining companies, and large con- 
tracts for such equipment have been placed with the 
builders of such macuinery. It is noteworthy that im- 
portant mining companies are now contracting or plan- 
ning for their wants on a larger scale than at any other 
time in their history. 


* * 


The extraordinary prices of $11 and $11.05 for hogs 
were reached early in the week in the Chicago Stock 
Yards market, These high figures were too much for one 
slaughtering and packing concern at the yards, which 
suspended killing. Other packing houses discharged a 
part of their forces and thus reduced buying and 
killing. One concern announced that it was losing 
$1.50 a hog handled, and thought that it was about 
time to quit until prices should be reduced. Yet this 
action of the packers had no effect on prices, hogs 
continuing to sell up to the $11.05 mark in a number of 
instances. Veal calves were sold within the week on 
the Chicago market at $10.50 a hundred, 25 cents 
higher than ever before. Lambs were sold at sharply 
higher prices, 1eaching $10.20, or 20 cents higher than 
the previous record mark. Beef steers were about the 
only class of live stock for food purposes that were 
selling at less than record prices, and it is expected 
that meat producing animals will reach the record 
figure before the end of the year. The peculiar feature 
of the situation is that there are no reserves that can 
be drawn upon to make up for the deficiency. Evi- 


dently live stock growers who have a marketabk 
supply on hand are in the saddle for some time to come 


* * * 


During the first two weeks of March, says the Wa!! 
Street Journal, there was a buying of steel on a fair! 
large scale. Orders were placed for more than 250,00: 
tons of steel rails, having a valuation of $7,000,00: 
Other large orders were pending, and before the res 
opening ot spring, which in the calendar sense will | 
on March 21, it is expected that the rail mills of the 
country will be more active than for several month. 
In January and February orders received by the Unite: 
States Steel Corporation ran as low as 25,000 tons a 
day. It is expected that the corporation’s orders for 
March will average about 40,000 tons a day, or abort 
the capacity of the mills. -Certain lines of ste! 
products that have been neglected in the past are 
beginning to show strength. This particularly applios 
to tubes, the demand for which has been brisk since t!ie 
first of the month. The demand for wire, while gouvd, 
is not up to expectations, due to the severity of the 
now waning winter. With the opening of spring a 
large increase of demand from the agricultural sections 
is expected to set in. The weak feature of the siiu- 
ation is that pertaining to pig iron. The market ‘or 
this product has shown a declining tendency for some 
time, attributed to overproduction. Production has 
proceeded at a record breaking rate for several months, 
the output in current time running close to a rate of 
32,000,000 tons a year, said to be in excess of the con- 
sumptive requirements of the steel mills and foundries, 

* * * 

The ‘‘rubber boom’’ is a phenomenon of recent specu- 
lation in the London share market. It has become a 
veritable craze, like the Kaffir boom of fifteen years ago. 
The movement, like most booms in stocks, has a real 
foundation in a prosperous industry. It began by deal- 
ing in the shares of moderately capitalized concerns, 
which had made good profits in rubber, and are likely 
to be prosperous for years to come, because they have 
the plantations that turn out an annual product which 
is sold at profit yielding prices on a constantly broaden- 
ing market. In the absence of anything better, the stock 
speculators have seized on the steady going rubber trade 
as a basis for a wild boom in shares. It is said in Lon- 
don that it is only necessary for a rubber prospectus to 
make its appearance to induce all sorts of people, with a 
little surplus of money, acquired in legitimate business 
or by borrowing, to buy shares in the proposition to the 
limit of their resources. As usual in such cases, specula- 
tive promoters seize on the opportunities presented to 
overcapitalize existing and nascent companies, and they 
find victims enough to take up such issues as soon as 
they are placed on the market. It is thought by the 
reflective and the experienced that the result must be a 
serious loss to many of the British public. 

During the last quarter of 1909 new rubber companies 
were floated_in England with a capitalization of $12,757,- 
000, against a quarterly average in the, same year of 
$5,621,000, and against a total in 1908 of only $3,277,- 
000. Many of the people buying shares know nothing 
of the industry nor of the companies in which they are 
investing. The London Economist’s Commercial Review 
for 1909 seeks to enlighten the people concerning the 
rubber industry as a whole by a statistical statement, of 
which the following is a summary: 

There are in the East, including Ceylon, the Malay 
countries and islands, Borneo, Dutch East Indies, India, 
Burmah, the German Colonies, New Guinea, Samoa and 
West Africa, 600,000 acres devoted to rubber production. 
The world’s output of rubber in 1909 was about 69,000 
tons against 65,000 tons in 1908 and 69,000 tons in 
1907. Imports of rubber into England (presumably the 
United Kingdom as a whole) were 24,563 tons against 
21,611 tons in 1908. In the three preceding years the 
highest import was 22,964 tons against 21,269 in 1906 
and 21,700.in 1905. Thus it can be seen that the increase 
of imports in 1909 was 1,599 tons more than in 1°07, 
with a larger increase over any of the other three yvars 
of the five mentioned. Evidently the tendency is to 
increase and to higher prices. In fact there has beet 
much talk in recent years in this country as well as i 
England over the demand, for rubber is outstripping the 
ready supply, and attempts have been made to substitute 
other material for rubber. But there is chance of @ 
great development of the rubber industry in South 
America and the tropical islands of both the easier 
and western hemispheres, and probably the numerous 1eW 
companies that have been formed to develop the in«us- 
try will result in some percentage of real and permavent 
enterprises to that end. American capital is beginving 
to invest, and prospect for chances to invest, in the 
timber of the tropical parts of this country, and the 
result is likely to be that rubber production will be 
taken up as a feature of forest exploitation for profit, 
where locality and other conditions are favorable to the 
industry. 

* - * 

The total production of pig iron in Canada in 1909 
was 677,090 tons against 503,672 tons in 1908, an increase 
of 113,418 tons, or 20.1 percent. Of the total procuc- 
tion in 1909, 660,856 tons were made with coke and 
16,234 tons with charcoal and electricity. The produc 
tion of basic pig iron in Canada in 1909 amounted to 
357,965 tons against 335,440 tons in 1908, and the pro- 
duction of Bessemer pig iron was 169,545 tons against 
112,811 tons in 1908. 
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The industrial accident question is arousing much in- 
terest in all branches of trade and industry. It is 
vroader than the lumber field and many lumbermen who 
re showing lively interest express the opinion that it 
should be covered by national legislation. 

As an example of what some of the larger corporations 
are doing the following recent statement by an official 
f the International Harvester Company is of particular 
iterest. It shows that one of the country’s leading in- 
dustrial corporations has realized and acknowledged the 
necessity for better handling of the indemnity question. 
‘he system outlined is fair to employees, but it will be 
noted that this as all other arrangements of such char- 
acter is subject to one criticism: It does not relieve the 
employer from legal liability even when indemnity has 
been paid. The detailed description of the plan follows: 

Our company has in operation an employees’ benefit 
ssociation and a pension system, but we do not con- 
sider them a part of our welfare work. However, they 
are subjects of so much discussion at the present time that 
if the members of this association would like to know about 
our systems, and if I have not already exhausted my al- 
lotted time, I should be glad to tell you something about 
them. 

In the spring of 1908 a committee was appointed to 
recommend to the officers of the company a plan for a 
benefit association and old age pensions. On July 13, 
i908, after three months of constant research, study and 
good hard work, the committee recommended a plan 


for both. These plans were adopted and put in opera- 


tion on September 1, 1908. 

The benefit association is in no way connected with 
the pension plan, the company assuming all financial 
responsibility for the payment of the pensions and no 
contributions being made by the men. 

All employees of the International Harvester Company, 
its subsidiary and affiliated companies, are eligible for 
membership in the benefit association. This associa- 
tion is governed by a board of thirty trustees, fifteen of 
whom are appointed by the board of directors of the 
company and fifteen elected by the members of the as- 
sociation, the members’ trustees representing the mem- 
bership in the different plants. The board of trustees 
appoint a superintendent to manage the affairs of the 
association. He is under their absolute direction and, 
subject to their orders, has charge of all business. The 
membership in the association is absolutely voluntary. 
All employees who were on the pay roll of the company 
from September 1 to September 20, 1908, were eligible for 
membership without medical examination, any time prior 
to January 1, 1909. After that date a strict medical ex- 
unination was required. When joining the associations the 
employee signs an application for membership, making cer- 
iain statements about his past and present health, etc., and 
authorizing a deduction from his pay of 2 percent of his 
earnings. He also names his beneficiary and further agrees 
io be governed by the then present or future regulations of 
tue association. 

Medical examiners are employed by the association, 

e examiner being stationed at each of the company’s 

rks. Their duties are to make physical examination of 
hew members, prepare application blanks, visit the sick 
members and decide when they are sufficiently recovered 


to return to work or if their disability is of such a nature: 


ilit they are unable to keep on with their duties. 

ihe company agrees to contribute to the association 
coch year $25,000 provided 50 percent of the employees 
ii the works join the association and, further, agrees to 

ntribute $50,000 each year if 75 percent of the em- 
pioyees join. The company guarantees the safety of 
th. fund and agrees to pay 4 percent interest on bal- 

es. The contribution of the members, as previously 

d, is 2 percent of their wages. No contributions are 

during the period of disability when benefits are be- 

it received. Members who leave the employ of the 

cCoupany may carry a death benefit only, limited to their 

a: ual salary, provided such salary does not exceed 

$.,'00 a year. Their contribution for this death member- 

shi» is 10 cents per month per hundred dollars. The 
be.cfits paid are as follows: 

i case of sickness, after the first seven days’ dis- 
a ty, half wages are paid for a period of not exceed- 
i iifty-two weeks, and in case of disability from acci- 
Gout received when either on or off duty, in other words, 
a time during the twenty-four hours of the day, half 
‘ from the time of accident, for a period not exceed- 

fifty-two weeks. One year’s wages are paid for 
(cui due to sickness; two years’ wages for death due to 

lent; loss of one foot or one hand, one year’s wages; 
of both feet or both hands or loss of one foot and one 
two years’ wages; loss of one eye, half year’s wages, 

‘lia loss of both eyes, two years’ wages. 

‘hese benefits are paid without the member surrender- 
‘Ns any legal rights. Putting this in plain words, it 
means that the company does not take a release from 
any liability when benefits are paid. A member may re- 
ceive accident benefits and may then turn around and 
Suc the company for damages, if in his judgment the 
company is liable. No benefits are paid when disability 
oa to intoxicating liquors or unlawful or immoral 
acts, 

1 he aim of the committee framing the regulations was 
that the association should be maintained by and for 
the employees. We feel that this association has been 
* sreat success and our reason for so feeling is that over 
24,000 of our employees have voluntarily signed applica- 
lions for membership. During the first fiscal year of 
the association 75 percent of the employees in our works 
Joined, and, therefore, the company paid to the associa- 
tion the sum of $50,000. 


RELIEF FROM INJUSTICES AND HARDSHIPS TO EMPLOYERS AND THE EMPLOYED. 


Co-operative Plans for Pension in a Great Industry — Suggesting a Workmen’s Compensation Act — Minimizing Cost of Accident Insurance. 


The trustees meet quarterly and it has been my privi- 
lege, during the last year, to be chairman of the board. 
Many interesting subjects have been discussed and de- 
cided finally and for all time by them, every trustee 
having an equal voice in the management of the asso- 
ciation and in the distribution of its funds. During the 
first seventeen months of its operation over $260,000 have 
been paid in benefits and, contrary to the opinion of 
many men well posted upon associations of this charac- 
ter, our 2 percent contribution has provided, to date, a 
handsome surplus. 

At the same time that the benefit association was 
launched the pension plan was also established. I quote 
from the regulations as follows: ‘‘The board of directors, 
after careful consideration of the subject and an ex- 
amination of the various pension systems now in opera- 
tion, have approved the following plan as the most 
liberal for employees who, by long and faithful service, 
have earned an honorable retirement.” 

Does the knowledge of a future pension tend to deaden 
or remove the incentive to thrift? This question 
troubled the committee greatly in arriving at the amount 
to be paid for pensions. We disposed of this with our 
higher salaried men.by fixing the maximum pension at 
$100 a month. We felt that a man with a large salary 
had in his own hands the means to provide for his old 
age and should not look to the company for a large 
pension. We felt that with the men in our works and in 
the field this question would take care of itself, so the 
minimum pension was placed at $18 a month. All em- 
ployees, engaged in any occupation whatsoever, are 
eligible for pension. All men employees, who have 
reached the age of sixty-five years and have been twenty 
years or more in the service, may at their own request 
or at the discretion of the pension board be retired from 
active service and become eligible. Employees reaching 
the age of 70 years shall be retired. This age limit is 
effective for all employees except those occupying execu- 
tive positions. There is a slight modification of these 
rules for women employees. ‘They may, at their own re- 
quest or at the discretion of the pension board, be re- 
tired at the age of fifty-five years, but they shall be re- 
tired at the age of sixty years. The International Har- 
vester Company was organized in 1902, but the directors 
allowed the pension board to give credit for services 
rendered to the companies to whose business the Inter- 
national Harvester Company succeeded. 

In computing the length of service due allowance is 
made for time lost on account of sickness or for periods 
during which certain departments or works have been shut 
down for repairs or inventory. A temporary lay-off for 
either of the above reasons, that does not exceed six 
consecutive months, is not deducted from the total length 
of service. 

The manner of arriving at the pension is as follows: 
For each year of active service an allowance of one per- 
cent of the average annual pay during the ten years next 
preceding retirement. For example, take the case of an 
employee who has worked for the company or its pre- 
decessors for thirty years and who has received on an 
average during the last ten years of his service $1,000 per 
year. He would receive an annual pension of 30 percent 
of his average earnings, or $300 a year. Pension pay- 
ments are made monthly and continue during the life 
time of the pensioner. The pension board is vested with 
power to continue the pension to the widow or to other 
dependent members of the family if, in their judgment, 
the circumstances warrant its continuance. The accept- 
ance of-a pension does not prevent an employee from se- 
curing employment elsewhere, provided it is not pre- 
judical to the interests of the company. The granting 
of a pension, however, absolutely bars further employ- 
ment with the company. In cases where an employee 
has not reached the pensionable age, but has worked 
faithfully twenty years or more and, on account of 
physical disability, is obliged to retire, the pension board 
has power to grant a pension. The policy of the board 
is very liberal in such cases. With every application for 
a pension the board requests that a large unmounted 
photograph of the applicant accompany it. Whenever 
possible the applicant is photographed at his work. It is 
impossible, of course, for applicants to personally appear 
before the board, and the photograph brings the next 
nearest personal touch to the transaction. I can recall 
two or three instances where they have been of great 
benefit to the board in assisting them to arrive at their 
decision. 

The five men composing the pension board are ap- 
pointed by the directors of the company and they are 
empowered to make and enforce any rules for the ef- 
ficient administration of the fund. A majority of the 
board constitutes a quorum for all purposes. 

A Compensation Law. 

MINNEAPOLIS, MINN., Feb. 9.—I do not believe the lumber- 
men would achieve satisfactory results without change in 
our liability law. My belief is that we ought to have a 
workingmen’s compensation law which would fix the respon- 
sibility upon the industry for the accidents which would 
occur, but would also fix the scale of compensations for 
those injuries, otherwise the absolute liability for all injuries 
would probably destroy the industry, especially if it was one 
which was competitive between different states. If we had 
a compensation law then I would think it very feasible to 
have a mutual insurance organization. This is the way all 
of the liability business is taken care of in,Germany. The 
liability insurance companies write no business. Insurance 
is all carried in the trades organizations. But if you go 
ahead with your mutual organization now where the liability 
laws are different in every state and where the cost is only 


kept within reasonable limits by assured adjustments, and 
while employees would not be obliged to accept the compen- 
sations offered but could sue to recover on their liability 
law, I am afraid you would run into excessive cost, would 
not materially decrease litigation and would not achieve 
the hoped for results. 

1 go further than the above, and I think employees them- 
selves ought to contribute something to the funds out of 
which these injuries are paid for. Employee's own negli- 
gence, or that of his fellow workmen, causes twice as many 
injuries as does the negligence of the employer, but all 
these together aggregate less than half of the injuries that 
occur. Over 50 percent of the industrial accidents are 
traceable neither to the fault of the employer, to the em- 
ployee himself or to the fellow workman, but to the natural 
hazard of the industry. If this 50 percent, therefore, is to 
be protected, it seems the employee ought to contribute a 
small amount toward such protection. 

If the AMERICAN LUMBERMAN is going to take an interest 
in this matter, my suggestion to it would be to start at 
the beginning and to advocate the enactment of a fair and 
reasonable workingmen’s compensation act, abolishing the 
common law liability and substituting only the liabilities 
imposed by itself; then follow up such legislation «by a 
mutual insurance proposition in the lumber industry which, 
judging by the experience in Germany, would work most 
satisfactorily, most economically and insure the maximum 
compensation to the employee out of the funds paid by the 
employer. In Germany industrial accidents which do not 
create a disability lasting over thirteen weeks are compen- 
sated out of their sickness fund. ‘To this fund the workmen 
contribute two-thirds and the employer one-third, but all 
the compensation in excess of thirteen weeks is paid out 
of a fund the total cost of which is borne by the employer. 

H. B. WAITE. 


The Scheme a Good One. 
PARKERSBURG, W. VA., Feb. 18.—It seems that the scheme 
would be a good one if it could be carried out as planned ; 
notwithstanding the fact that we have known where people 
were accused at least of deliberately injuring themselves 
for the purpos- of collecting accident insurance. We imag- 
ine that sume protection should be given against such cases. 
E. L. DAvipson, General Manager. 


The Mutual Company Plan. 

BELMONT, N. Y., Feb. 5.—We are very much in sympathy 
with the view taken by W. H. White, of Boyne City, Mich. 
We are not, however, unmindful of the fact that to correct 
the present abuses and to stop the waste as well as overcome 
the injustice characterizing our present system of protection 
will involve far-reaching changes which, we are inclined 
to think, will make it necessary to eventually nationalize 
industrial accident insurances. This seems to have been the 
manner in which the more advanced nations, such as New 
Zealand, Australia, Switzerland, Denmark, England and 
Germany, have handled this problem, and it would only be 
fair to assume that we, as a people, might be able to dupli- 
cate their success. ‘There are, however, a large number of 
obstacles in the way of our success in nationalizing any 
benevolent work calculated to protect the unfortunate vic- 
tims of our industries. Chief among these will be found 
the unity of interest prevailing between the stockholders 
in the many existing insurance companies of this country 
and those of the railroads, telegraph, telephone, express, fire 
and life insurance companies and other kindred enterprises 
that are closely interwoven through stock investments. 

No reasonable doubt exists in our minds but that an at- 
tempt on the part of the minor corporations, such as the 
lumber manufacturers, iron industries, textile industries 
and others, to organize an accident insurance association 
whose sole purpose would be to minimize cost of accident 
insurance and yet render strict justice to the injured, would 
meet with the most determined resistance on the part of 
the present existing companies and those directly and in- 
directly allied with them. Any attempt to localize this 
movement by making it a matter for state action would, in 
our opinion, prove difficult if not abortive, and for rea- 
sons that should be patent to anyone who can think. 

At first glance we should say that perhaps the most prom- 
ising way to get immediate results would be found through 
the organization of a mutual accident insurance company, 
capitalized by approximately 1,000 of our minor and yet 
influential industrial corporations and companies. Let this 
company start with $1,000,000 capital, subscribed and paid 
in, and let each company assess itself for 75 percent of 
the amount now annually paid to the insurance companies 
for protection, and in addition to this, collect from each 
adult employee 25 cents per month. The aggregate of these 
items probably would supply ample funds for the payment 
of- all just accident claims and at the same time provide 
_the necessary means for successfully resisting unjust de- 
mands. The fact that the interests of the employer and 
employee were mutual should exert through the rank and 
file of employees a strong moral influence against the pres- 
entation of unjust or exorbitant damage claims. 

The successful operation of this or some other kindred 
method designed solely to protect the injured when they 
need protection would react only upon an army of shysters 
and a vast multitude of insurance agents and solicitors 
who, finding their useless vocations gone, might turn to 
the performance of some work of value to society; and if 
this occurred the productive forces of the country would 
receive a greater benefit from the last effect than from the 
most successful consummation of the organization’s first 
purpose. That such an organization would materially in- 
crease the spirit of fellowship, goodwill and mutual under- 
standing between employer and employee Hardly seems to 
admit of a doubt. CLARK Bros. COMPANY, 

By Bradney. 
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SIGNIFICANCE, PAST, PRESENT. AND FUTURE, OF THE FORESTS OF NORTH AMERICA. 


Views of a Botanist of the Field Columbian Museum—Past Waste and Needed Conservation—Contrasting Methods of Foreign Governments. 


At a recent meeting of the ways and means committee 
of the Chicago Association of Commerce Dr. C. F. Mills- 
paugh, curator of the department of botany of the Field 
Columbian Museum, addressed the members upon the 
subject of forestry substantially as follows: 

Now, gentlemen, this question of forestry in North America 
is the same old question that has been before all countries 
vefore North America was discovered. We are the pioneers, 
and as pioneers we are doing just exactly as the pioneers 
of other countries did. We are using every incentive, every 
hit of nerve force we have to utilize the great resources that 
iie in the country about us. I am sorry to say that we 
are not learning from the effects of the pionecr movements 
in other countries better methods of conducting the harvest- 
ing of our great resources. 

You, gentlemen, all of you, fully appreciate that the value 
of a country lies in its resources; that its ability to cope 
with the rest of the world lies in its natural resources; it 
lies, to be sure, in part in its men, but it lies mostly in 
its ability to raise funds for whatever emergency may arise, 
and will all, probably, more or less, agree if I make the 
statement that this country, as the other countries did, is 
expending its capital instead of expending its interest 
thereon. 

I am going to raise questions, I have no doubt, that every 
man in this audience will have at least five, maybe ten 
questions in his mind unanswered when I get through talk- 
ing to you. 

The Pioneer Woodsmen. 

In the first place, we had, originally, in this country an 
American woodsman (the beaver) who did all the felling, 
and the feiling that he did made no mark whatsoever upon 
the great forest resources of this country, especially on the 
eastern and western slopes of this continent. 

Following him came a few pioneers who cut from the 
forests only that which they needed to construct their homes 
and to construct their stockades against the ravaging In- 
dians that surrounded them. This told upon the great re- 
sources of this country, in a very quiet manner, so quietly 
indeed that these immense forests hardly showed the effects 
of what the early pioneers had done and it left even until 
today some areas of primeval forests. I speak of the natural 
forests only. These great forests that clothed the slopes of 
the mountains and, in many cases, the great valleys of the 
whole eastern section of the country, and a large portion 
of the western section, were grand in all their appurte- 
nances. We gained from these forests not only the timber 
we are using ourselves, but it might astonish some of you 
to know that almost all of the timber used in South America 
has been taken from the trees of North America. Rich as 
are the tropical forests in timber, there are very few species, 
indeed, that can be handled in such a way as can our conif- 
erous or evergreen forest lumber. In fact, the trees of the 
tropical regions are so very hard that in order to cut them 
it requires many saws to complete the operation. In order 
to drive nails in many of these woods a hole must first be 
bored. It is no wonder that they call upon the North for 
their timber for building and construction. 

The early prospectors, glancing over the country in many 
sections in the East, made buildings of these great conifer- 
ous hardwood forests. The coniferous or evergreen forests, 
as you doubtless know, are in aggregated species; that is, 
many of the forests are made up of a single species like the 
great pine and spruce trees and the longleafed pine of the 
South. Hardwood is scattered among them, and sometimes 
hardwood forests exist, but it is only over these great 
coniferous forests that the greatest depredation has been 
done, and in order that these forests Shall exist it is neces- 
sary that the floor of the forest shall be kept moist, and on 
that depends this great question of conservation. 

Growth of Forests. 

A forest, mind you, gentlemen—and I wish to impress 
this upon your minds—a forest that is an aboriginal forest, 
once removed from the soil can not be replaced. You may 
grow groves of trees, but it takes anywhere from 1,000 to 
5,000 years to make a forest again such as exists upon this 
continent. It must exist through a natural course of long 
and prolonged gradual decay. As long as these great forests 
are removed the rains wash off the surface, throwing the 
substance that makes up the floor into the streams and 
valleys and leave, generally in the coniferous regions, a 
great sandy stretch, as you will see through the state of 
Michigan, or great rocky masses, productive of almost noth- 
ing, which you will see in the Alleghany and the Rocky 
mountain regions. 

This great floor then, gentlemen, is the prime necessity, 
and to build up this floor takes thousands of years—thou- 
sands of years, gentlemen, and all of you who have anything 
to do with timber fully appreciate the conditions between— 
the difference between natural timber that comes from a 
forest and the artificial timber that comes from a grove, 
notwithstanding our friend Luther Burbank, who now issues 
a proclamation that he is able to raise trees in half the time. 
What does he get in the shape of lumber, is our most im- 
portant question. We all know that a tree growing rapidly 
does not gain the same strength as the trees that grow 
slowly and naturally. 

Flocd Conditions. 

Now, one other great, important point in regard to these 
forest floors is the question of floods, notwithstanding our 
friend Willis Moore, who sets forth figures attempting to 
prove for the benefit of the present administration, at least, 
that the floods are no greater now than they were when the 
records began. But when did the records begin, gentlemen, 
and what do figures show if they can not be made to answer 
the purpose of the man who puts them forward? Figures 
do not lie, they say, but they can be made to tell great 
untruths. [Applause.] 





In regard to our flood conditions, our records do not go 
back to our old forest conditions. We all know what the 
sun does when it shines upon the snow; we all know how 
it lasts when the sun is not allowed to shine upon it, and it 
does not take much to put two and two together to make the 
great figure four, and the question of floods must hinge then 
upon the removal of the forests. 

In this question of the removal of the forests we have 
two great elements; we have the element that takes the 
forest entire in its greediness, and we have the element 
that picks out the species desired for the particular times 
from the forests. In speaking of the devastation in forests 
we mean the taking off of the timber entirely. In speaking 
of the harvesting of timber we mean harvesting such timber 
as we desire and leaving the balance to some natural and 
proper method of growth. 


Forest Reservations. 

The great forest reservations of Germany are nothing but 
growths. All of you who have been in Germany and England 
and have passed through a forest are reminded, no doubt, 
and I wish to call your attention to that, of the fact that 
they all look as if they had been swept and dusted the 
morning you arrived. All of this great element that should 
he left for decay, of itself, of necessity, the people gather 
for firewood. 

In Italy, where once there were great pine forests in 
the days of the early Romans, the people are now cooking 
over grass. Grass is about all they can get, the poor peo- 
ple, to cook their meals by. Wood has become too valuable 
for fire purposes. We are burning up millions and millions of 
feet every day simply for the purpose of getting it out of 
the way, to get rid of it. We do not even return it to the 
forest to let it decay to help the trees that are still growing. 

Of course, gentlemen, as these forests are gradually 
stripped from the mountain sides farms take their places. 


‘A magnificent result, no doubt, to have agriculture fall on 


what is generally termed a wilderness. If this could be 
done under some sort of control that would cause some of 
the forests to be leveled here and there, then we might be 
practicing what could be termed at least one phase of 
conservation. 

The difference between a forest tree and a tree grown 
in the open probably is evident to many, if not all of you. 
A tree will have, we will say of red oak, a trunk—the only 
commercial part of the tree, aside from a few byproducts, 
is the trunk. If we take this same species and grow it in 
the open—grow it in the open from the beginning—its com- 
mercial aspect will be entirely lost to the lumberman. It 
makes good shade for the cattle, but that is about all. As 
far as the lumber is concerned the tree has lost its value. 


Waste in Felling and Sawing. 


In felling trees throughout northern Michigan it used to 
be the practice to drop the pine tree on to the hemlock 
trees in order that the trunk of the tree might not be 
fractured in the fall, and in that way hemlock, which has 
become valuable, was devastated to a great extent through- 
out northern Michigan, and that has been the practice 
through the forests in many parts of the country. Those 
trees, as rapidly as they are felled, are turned into the 
nearest stream, as you all know, and gotten to the saw mills 
—the great monsters of waste—as rapidly as possible. In 
fact, you all know of the great gangsaws that now are 
rupning throughout the various regions of the great West 
and in the Alleghanies, where from five boards cut from a 
log one other board goes into the sawdust of the mill, in 
order that these boards may be gotten into the kiln and 
dried and gotten on to the market as quickly as possible. 

We are wasting in sawdust what, if we were conserving 
our timber, would mean a large amount of money, but a 
little bit slower in getting. These mills are scattered all 
through the forests of the country and the steam never dies 
down in most of them. Since the days of the electric light, 
when they can work their gangs day and night, it seems to 
be one great rush to get every single tree possible into 
the lumber pile, and they are getting it there with a rapidity 
that is astounding, and great cities of lumber are being 
piled up in the neighborhoods, not only of the mills but in 
the neighborhoods anywhere near transportation. Then the 
waste—the waste is enormous in every way. There is no 
European of the present day who deals in lumber, who is 
performing lumber operations, but would rescue every piece 
of timber possible. Here they simply let it lie and rot, and 
that will tell should we ever come into a realizing sense of 
the waste we are committing. And then, again, the results. 
After going through one of these forests and picking out 
what you want and leaving all the rest, only serves to illus- 
trate what I said: that if you remove the forest entirely 
you have nothing else that is worth while. 


The Great Redwoods. 


All of you know of those great trees in California. Many 
of you, probably, know of the great fight that was made by 
the women of the country, and they are doing a lot of good 
in their forestry work. They are trying to save the big 
trees of California, and many of you probably know why 
they are able to save those trees. It was taken up later 
by President Roosevelt and some others and forced to an 
issue. These great trees are one of the greatest beauties 
and one of the greatest lessons in life that this world has 
ever had. They are going to exist, if left alone, for all 
time; but they were being felled as rapidly as possible and 
converted into those immense logs stretching almost—to a 
man unused to timber—an interminable distance, and for 
what? Cigar boxes! Trees that have existed since the days 
of Xerxes. Trees that would exist for thousands of years 
if left to live their natural lives, and all for the mere manu- 
facture of cigar boxes. Almost entirely for cigar boxes; and 


cigar boxes could be made by proper process of paper pulp. 

The United States government issued not long ago a 
pamphlet to some extent illustrating the magnificent paper 
that could be manufactured from that part of corn stalks 
that cattle will not eat. It is put forth as somewhat of a 
new idea, although Germany has been making its official 
paper from corn for the last thirty years, and it does not 
grow corn enough to even make a showing against the state 
of Illinois throughout the whole of Germany, but it is a 
great deal more profitable to cut down a big tree than it is 
to use a little of the lighter materials, and so we go ahead 
with the destruction of our magnificent forests. Those great 
forests of the Northwest, where the wonderful and ponderous 
sugar pine is being grown, are being gone through with the 
same rapidity as are the eastern forests. Every tree is 
being cut down. Not cutting out trees here and there and 
taking the interest on the resources, but they are taking the 
resources themselves. 


Too Much Freedom. 


Germany, as you know, and Japan, as you know, and some 
other countries, have all the trees under supervision. Even 
if I own a forest I can not go out and cut down a tree 
except under government supervision. You know of hundreds 
of instances and I know of hundreds of instances where it 
would be better if some of the American citizens lost a little 
bit of their freedom. [Loud applause.] 

Now, our white pine; most of you gentlemen know that 
our white pine is nearly extinct; it is extinct as a forest 
tree, excepting in forests as I have described, and it is 
rapidly becoming extinct, almost entirely. We have, prob- 
ably, here and there a few trees left, and a few little 
groves or forests left, but in general the white pine is about 
gone. I can remember when I could get it for $16 a thou- 
sand. What do we pay for it today? $150 a thousand, 
and as much as $180 for a good quality of pine. This pine 
was mostly from Michigan and Wisconsin, taken from those 
forests and brought to the mills with the same rapidity 
that other woods are being taken today. Now and then 
you will find a pine tree left, and it is a magnificent sight 
when you do run across one, but in general the lumbermen 
of northern Michigan are going through the forests and 
recutiing the old pine stumps for the amount of pine they 
can get from them, and those great rafts look different today 
—nothing but a lot of cordwood, you may say, but still of 
extreme value, for there is no lumber in the world that 
answers for the white pine. There is no lumber in the 
world that will take the place of any other one lumber. 
Every species has its distinct characteristics, and these 
characteristics make the species. 

Let’s see what the constitution of the United States was 
when the pioneers first struck this country. I am show- 
ing you a map here which is simply on general principles. 
We can not pick out on such a small map the individual 
groves, but that might represent the United States at the 
time of our pilgrim fathers, and today it looks quite different, 
the forest areas being in green [indicating on the map]. 
That is what you have today [indicating]. And this is 
what you will have twenty-five years from now [indicating]. 

My time is up, gentlemen; I would like to go on but I 
have not the time. 

The Chairman—yYou have six minutes yet. 

Dr. Millspaugh—In regard to this question of conserva- 
tion, which I suppose is the major question in your minds, 
we will not take up any controversies that exist between our 
friend Pinchot and the government of the United States. 
The government of the United States must be upheld. Pin- 
chot is a man of great independence and a man of great con- 
sideration, a man of whom Andrew Carnegie has said: “He 
walks so absolutely upright that he bends backwards; he 
can’t help himself.’ A man who is so independent of his 
salary and who has fought for this great principle, trying 
to throw some of his life and his work into the conservation 
of at least a part of our great forests. There is no doubt 
that Pinchot, a man of greatest ability, was not a success- 
ful, a good politician, and has overstepped the bounds that 
he was supposed to travel within. In regard to the other 
man in the controversy, I am not acquainted with him and I 
won't say anything. I might possibly say that as far as 
the law is concerned many of us can keep within the law 
and do things that we do not care to have published, just 
the same. Nevertheless, the end of this controversy will 
be that the secretary doubtless will be upheld. Mr. Pinchot 
can remove his activities, it may be possible, and let us hope 
it is possible, to a still better field. In regard to conserva- 
tion it means simply this, to harvest our crops instead of 
destroying them. I sometimes think that if the old English 
idea of the passage of property from father to son existed 
in this country we would have much more of our forest 
area today than we now have. But what will you and I 
care for our property when we are gone? It will become 
someone else’s property, probably on the female side of 
some other family through marriage, and it is to our in- 
terest now, evidently, to turn everything into cash and 
automobiles as soon as possible. 

[Loud applause.] 

I feel rather strongly, as you see, gentlemen, upon this 
subject, simply because I know something of the forests 
of the world, and I know what they mean, and I can tell 
you—lI haven’t the time; I wish I had—but I know that 
you know and realize this one great principle, and you 
will see it not only in the forests but you will see it in the 
mines and in the fields, that we are expending our capital 
instead of expending our interest on the capital, and we 
should endeavor to appreciate this whole subject of con- 
servation of our natural resources. 

Now, in regard to irrigation; I do not consider myself 
sufficiently posted to speak on that subject. I only know 
that so long as our forests stay with us the more control 
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will have on the water supply and the healthier our 
ountry will be, for this great reason, that all of this great 
area throws off oxygen and you can see immediately that 
» health of the country would be better provided the air 


is properly oxygenated in proportion to the amount breathed 
by us and other animals during the day. That may seem 
a smaH matter, but indeed it is a very large one, and 
while thanking you gentlemen for listening to me, anyone 


of whom could doubtless outargue me upon any point, allow 
me to suggest that we protect the natural resources of this 
country if we wish to continue as a strong and a great 
nation 





MINNESOTA’S FORESTS AS AN OBJECT LESSON IN PRACTICAL CONSERVATION. 


Progress of Cutting in Many Decades—Protective Measures in the State—Handicaps of Fire and Unjust Taxation—Timber Famine not Imminent 


MINNEAPOLIS, Minn., March 17.—The following ad- 
lress was to be delivered before the Minnesota Conserva- 
tion & Agricultural Development Congress, St. Paul, 
March 19, by J. E. Rhodes, president of the Minnesota 
forestry Association : 

The development of this state and of the great Mississippi 
valley has been at the expense of a portion of Minnesota's 
nagnificent forests. The sacrifice, under the circumstances, 
has been justified by the results. Trees are a vegetable 
rop. They grow like wheat and corn and differ from 
wheat and corn only in that instead of maturing in one 
season they mature after many years. When trees are ripe 
ey should be cut, for like any other crop they decay and 


Minnesota’s Original Forest. 

A trifle more than one-half of the state was originally 
wooded. Pine and evergreen trees covered about 18,000,000 
acres. The hardwood belt, known as the “Big Woods,” 
came down almost to St. Paul. As hardwood grows upon 
better soil than pine, the “big woods” were cut off that the 
land might be cultivated, although many acres of hard- 
wood trees still stand upon prosperous farms, affording 
comforting shade, windbreaks, pasturage and fuel. 

The original pine forest extended down into the northern 
part of Chisago county, into Benton and Morrison coun- 
ties, and covered parts of Todd, Otter Tail and Bocker 
counties. Former estimates of the number of billions of 
feet contained in this forest have been revised and revised 
until it is now known that thirty times more timber has 
been cut than the state once was thought to contain. Prob- 
ably the most sanguine people of thirty years ago would 
not have ventured to guess that extensive lumbering op- 
erations would be carried on in 1910. 


Minnesota’s Lumber Production. 

While the lumber production of Minnesota has passed 
its climax, Minnesota will be an extensive lumber produc- 
ing state for more than twenty years. In thirty years 
10,000,000,000 feet of timber have been cut in Minnesota, 
representing 5 percent of the total output of the country. 
The maximum of Minnesota’s lumber production was reached 
in 1900, when 2,342,000,000 feet were cut. In 1908 Min- 
nesota cut 1,286,122,000 feet, which was less than 4 percent 
of the country’s output. The decrease of production in 1908 
as compared with that of 1907 was 22% percent. White 
pine production in the United States at large has decreased 
$1 percent since 1899. Minnesota and Idaho have about 
all the white pine lumber that is left. 

The total production of lumber in the United States has 
increased nearly 8 percent since 1899, and probably will 
reach its climax this year. In twelve years Minnesota has 
dropped from fourth place in the production of lumber in 
the country to ninth. 


Minnesota’s Present Forest. 

Where the forested area of the state originally was 28,- 
000,000 acres, it is estimated that 15,000,000 acres still 
contain merchantable timber of all kinds. Hence, less than 
half of the original forest has been cut. The most nearly 
accurate estimate of the remaining timber resources of the 
state is that compiled by Forestry Commissioner Andrews. 
This includes standing sawlog timber of all species in 
twen.y-one counties and aggregates 20,968,902,000 feet. Of 
this one-half is pine. This is considered a conservative 
estimate. With the state producing in the neighborhood of 
one billion feet of lumber annually, it is evident there are at 
least twenty years of active lumbering operations in sight. 
The increase from growth is about 2 percent, or nearly 200 
feet an acre. When fires are controlled this element is one 
to he reckoned with. 

The last winter there have been aproximately 375 log- 
sing camps in the woods, employing more than 16,000 men 
and nearly 8,000 horses. This represents an expenditure in 


Wages and supplies of over $5,000,000. The logs cut will 
scale over 1,000,000,000 feet. They will give employment 
during the coming year to more than 16,000 men engaged 
in the saw mills and woodworking plants. Thus, about 


49.000 people are directly engaged in converting the forests 
of Minnesota into products for the use of mankind. 


Minnesota’s Forest Policy. 


What has Minnesota done to conserve the industry which 
means so much to the people? An efficient fire warden ser- 
vice is .maintained under Forestry Commissioner Andrews, 
Witu rangers who patrol exposed sections during the dry 
Seasons. That Minnesota has the best code of forest pro- 
tection laws of any state in the Union is due to the intelli- 
sence and zeal of General Andrews. These laws are con- 
sidered models by those interested in forestry everywhere, 
and they are being enforced with energy as rapidly as pub- 
‘le sentiment supports them. 

The state forestry board has charge of the three forest 
reserves which the state now has. These include the Pills- 
bury forest of 1,000 acres near Cass Lake, of which over 200 
acres have been planted with evergreen seedlings. The 
Burnside forest consists of 20,000 acres in St. Louis 
county and Itasca State park is a forest reserve of about 
15,000 acres. In addition, the state has acquired by gift 
and purchase 2,700 acres in the Fond du Lac Indian reser- 
vation in Carlton county, which will be made a forest ex- 
periment station. The state forestry board is authorized to 


purchase land for forest reserves, but no money has been 
appropriated for this purpose. 

The most promising work conducted by the state for the 
promotion of forestry is the forestry school, a part of the 
State University, which is recognized by authorities as one 
of the best in the country. The state forest reserves are at 
the disposal of the forestry school and the students spend 
a part of each year on them. 

Uncle Sam has two national forests within the state. The 
Minnesota National forest near Cass Lake embraces 294,752 
acres, and the Superior National forest in the northeastern 
part of the state embraces 909,734 acres, making national 
forests within the state of 1,204,486 acres. Compare this 
with the state reserves of 40,000 acres. 


Not All Land Is Tillable. 


Not every acre of land in Minnesota is suitable for agri- 
culture. It is a mistake so to advertise it and it is a crime 
to send poor, deluded settlers up north to take up lands 
which nature intended only for the raising of trees. Min- 
nesota should profit by the experience of other states and 
countries in this matter. ‘There are cutover lands which 
are fertile and many prosperous farms have been established 
upon lands which originally stood thick with pine trees, 
but there are hundreds of abandoned homes in the cutover 
sections in Maine, Michigan and Wisconsin and in Minne- 
nesota which speak eloquently of the fearful struggle that 
has been made by the former settlers to wrest a living from 
the unwilling soil. Foreign countries, with their denser 
populations, have large areas of untilled lands. After a 
thousand years of trial they are now spending millions of 
dollars every year to correct the evils brought about by the 
early attempts to cultivate poor soil. In the New England 
states millions of acres which were regarded as agricul- 
tural as long as the forest protected the soil were cleared 
and farmed, and thus were led into poverty thousands of 
families who tried in vain to eke out a livelihood on lands 
which were clearly forest lands. 

On the other hand, not an acre of ground upon which 
farm crops can pe successfully grown should be held for 
forests. The returns from an acre of tillable soil are as 
much in two years from annual farm crops as from a crop 
of trees in sixty years. Minnesota calls for settlers and has 
plenty of room for them, but great care should be taken 
to see that they are located upon lands which will answer 
with wealth and happiness and not with misery and starva- 
tion. 

What Should Be Done? 


There should be a classification of lands by the state. 
Those suitable for agriculture should be offered for sale; 
those not suitable should be reserved permanently for the 
growth of trees. Forest growth is either by natural repro- 
duction or by reforestation—the planting of a new crop. 

Cutover and lands worthless for farm crops must be 
planted, if at all, by the state and national governments. 
Reforestation is a work which can not be considered a pri- 
vate enterprise, because in most species of timber the re- 
turns to be expected are inadequate and wholly problemati- 
cal. The length of time required to mature an ordinary 
crop of trees for saw logs is too great to interest Americans. 
It takes from thirty to eighty years, depending upon the 
section of the country. The state lives on while individuals 
perish. The state can borrow money at 2 percent, while 
the individual must pay from 4 to 6 percent. While the 
individual must pay taxes in some form or other, the state 
is exempt. The actual planting of trees is for the benefit 
of the next generation, and must be done by the state upon 
publicly owned lands. 

The legislature has submitted to the citizens of Minnesota 
an amendment to the constitution to be voted upon next 
November, which will provide for an annual tax of 1-15th 
of a mill for reforestation. This will produce about $80,000 
for the planting of a new crop of trees. Eleven states are 
now establishing forest reserves. The adoption of this 
amendment will place Minnesota in the front rank of the 
states for an advanced forestry policy. Every citizen should 
vote for it. 


Successful Forestry Must Be Profitable. 


Besides reforestation, forestry includes the cutting of vir- 
gin timber by scientific methods, which will enable the 
trees to reproduce themselves. This involves scientific lum- 
bering and means the cutting of ripe timber only, with the 
leaving of trees for seed, the protection of watersheds, the 
disposal of brush, the establishment of fire protection and 
many other considerations. I believe that lumbermen gen- 
erally will be glad to adopt reasonable and conservative 
methods of cutting timber just as soon as it can be done 
without financial loss. They are too intelligent business 
men not to adopt these methods which will perpetuate their 
supplies of raw material and thus prolong their business, 
but if forestry can not be practiced with profitable results 
it can not be considered at all, as individuals can not con- 
duct such a work at a loss to themselves, no matter how 
much they may be prompted by sentiment or regard for 
future generations. Neither can the state. 


Economic Development Will Insure Forestry. 


The forestry problem will be worked out along economic 
lines. Cheap lumber and forest preservation are opposed 
~ 


propositions. With the inevitable decrease in the output of 
lumber there must come an advance in the value of standing 
timber. This will lead to the use of substitutes, just as 
is already witnessed in the increased use of cement, tile 
und other fireproofing materials—a blessing in disguise, by 
the way. When it becomes commercially possible to adopt 
forestry methods in the manufacture of lumber they will 
be undertaken, and eventually the cutting of timber will be 
about in proportion to its annual growth. The consumption 
of lumber per capita in this country is around 350 feet per 
annum, as compared with 30 to 100 feet in other countries. 


Taxes Now Make Forestry Impossible. 

Many lumbermen are beginning to investigate forestry as 
a business proposition and are asking the foresters if it ‘is 
not possible to place timber upon a permanent paying basis 
by utilizing its productive power. Sut in endeavoring to 
figure out just what can be done, both lumbermen and the 
foresters are confronted with the fact that the present sys- 
tem of taxation is an absolute barrier against the adoption 
of any forestry principles whatever. Taxing timber under 
the general property tax system was abandoned long ago 
by every other great nation. The farmer reaps a crop every 
year, and the lumberman once in fifty to seventy-five years. 
As long as the forests continue to be taxed on the basis of 
an annual crop, holding young trees until they reach ma- 
turity means financial loss. The great enemy of the forest 
is fire, and if you add to that hazard the constantly in- 
creasing and compounding taxes, the holding or raising of 
timver presents no inducement as an individual enterprise. 
The foresters and the Minnesota Tax Commission recom- 
mend certain changes in Minnesota's system of taxing tim- 
ber lands. 

Another proposed amendment to the state constitution to 
be voted upon this fall is that to permit the legislature to 
revise the tax laws to cover the -necessities presented by 
the forestry problem in Minnesota. 


No Timber Famine Imminent. 

The worst period of forest devastation has been passed. 
The government already has a vast domain of national for- 
ests on which the best forestry methods are being intro- 
duced. The government forests will soon amount to fully 
200,000,000 acres. State forests will ultimately aggregate 
50,000,000 acres more. As soon as there is a sensible sys- 
tem of taxation of timber lands and adequate protection 
from fire, private holders will begin to practice forestry. 
It is significant that forestry in this country is proceeding 
along lines exactly similar to those of older countries. Long 
before standing timber in America has become -worth as 
much as it-is in Europe our forests will be conservatively 
handled. As rapidly as the evolution of economic condi- 
tions and the attitude of public sentiment in this country 
make it possible to grow trees, trees will be grown as are 
wheat and corn. 

If you want to help this work along and keep in touch 
with the forestry movement, join the Minnesota Forestry 
Association. 
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ODD LENGTHS CONFERENCE BETWEEN WHOLE- 
SALERS AND RETAILERS. 


SoutH BEnp, Inp., March 14.—Twenty wholesale and 
retail lumbermen of Kosciusko, Elkhart, Marshall and 
Whitely counties met in Warsaw Tuesday afternoon to 
discuss a number of matters of controversy so that there 
need be no difference of opinion when they attend the 
annual meeting of the Northern Indiana & Southern 
Michigan Retail Lumber Dealers’ Association, in the 
Oliver hotel in this city, March 29. The point at which 
the retail and wholesale dealers have been at logger- 
heads is concerned with the standard of lengths. The 
lumbermen decided to support any move that will be 
made at the annual meeting to compel wholesalers to 
abandon their plan to force odd lengths on the retail 
trade. 

Among those present at the Warsaw meeting were, D. 
H. Fisher, New Paris; H. I. Isbell, F. W. Gampher and 
R. W. Monger, Elkhart; G. W. Weimeyer, Charles Neidig 
and J. M. Farrell, Goshen; M. E. Loehr, Claypool; E. 
W. Anglin, Etna Green; J. P. Lipps, Pierceton; Christian 
Knopple, Bremen, and D. A. Peterson, Warsaw. 





INTERINSURANCE BILL IN MISSISSIPPI SLIPS A 
coG. . 


JACKSON, Miss., March 14.—Just as the lumbermen 
backing the interinsurance bill in the Mississippi legis- 
lature were congratulating themselves that their fight 
was over and won, a cog slipped. . The measure had 
passed both houses last week, when Speaker Street of 
the House refused to sign it on the ground that it had 
been introduced before the governor had authorized its 
consideration, and was therefore not ‘‘constitutionallv 
passed.’’ The speaker had the bill reintroduced, bu. 
now it is reported from Jackson that certain amen¢- 
ments, defeated before, will likely be adopted. These 
have to do with a requirement of cash deposit by inter- 
insurers as ‘‘a guarantee of good faith,’’ and super- 
vision by the state insuranee department. 
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REALM.OF THE RETAILER. 


The Talkative Employee Who Tells Too Much—Learning the Business Right and Getting an Early Start—Shed Building 
and Stock Accommodations—Difference in Competitors—Blood Will Tell. 


BOSS OR EMPLOYEE, WHICH? 


The proprietor was from home, and being a stranger 
there was no way of knowing whether this was to my 
advantage or otherwise. ‘There are a host of dealers 
whose absence when I visited their yards would be a 
cause of regret; again—to tell the truth and nothing 
but the truth—I have met others who, had they not 
been around, time could have been used to better ad- 
vantage talking with the employees. I must at all 
times acknowledge my indebtedness to the latter. With 
rare exceptions they are disposed to talk, and not in- 
frequently they say things that their employers would 
keep under their hats. And occasionally there is one who 
aims to keep everything under his hat. One of these 
latter was a cold-blooded ‘‘duck’’ in an eastern state. 
A half-hour was spent in an educational way in an 
effort to teach him to show at least common courtesy to 
a stranger who thought enough of him to visit his plant, 
but it wasn’t in him to be taught. It was a wonder to 
me that any lumberman of his stripe could accumulate 
enough property to entitle him to be rated at $50,000, 
and I would bet $4 that in place of making that amount 
of money he inherited or married it. An artistically 
formed icicle can be admired from a standpoint of art, 
but when it does not know its business well enough to 





“They say things that their employers would keep under 
their hats.” 


freeze straight, but has crooks and knobs all over it, 
there is not much in it to admire. 

A dealer of the kind first referred to left in charge 
of his yard a young man whom you would have liked. 
He was courteous and intelligent, and any man who 
possesses those qualifications will win friends. They 
will at times do more for him than would money enough 
to fill all his pockets. I hung around this yard two 
hours and as there was not much going on, fully half 
of that time was put in with solid talk. When dinner 
time came he asked me at what hotel I was stopping 
and was told that as I expected to go out that afternoon 
I had thrown my grip inside the office at the station 
and thought I would get a lunch wherever I chanced to 
be. ‘‘Good,’’ said he, ‘‘I eat my lunch at a little 
restaurant nearby and we will go over together.’’ 

At the table while we were getting outside of roast 
beef and coffee the young man said he had worked in 
this, and in a yard up the road fifteen miles, for six 
years, and he would like to get hold of a yard of his 
own. He had been offered a partnership in the yard in 
which he formerly worked, and he thought he would 
accept it. He had saved $3,000 and he believed he could 
borrow another $4,000, which would admit him to a full 
partnership. He could take an interest in the yard with 
his $3,000 but he would prefer to go in on an even 
footing. ‘‘I think that when a man has learned the 
business it is best to go for himself, for if he doesn’t 
he will become too dependent,’’ he said. 

I looked across the little table at’ which we were 
sitting at the face of this young man, every line of which 
was of good intention. Saved $3,000, wanted as a part- 
ner by a man for whom he has worked—bet your life 
he will be able to borrow that $4,000! That was the 
thought that ran through my head. Such evidence as 
that would have weight in any court. . 

This young man struck a keynote. He who works for 
others for a long time does lose his independence. Often- 
times he feels that if he were thrown out of a job the 
bottom would fall out. He wouldn’t know ‘how to 
grapple with the world and wrestle with it. All the 
time he is employed he is directed and he loses his 
sense of direction. The judgment he has remains un- 
exercised. His business ability will wither as would the 
muscles of his arms were they not used. I have said 











before that if I had a dozen sons and they showed push 
and scope of ideas, having received an education I should 
want them to strike out for themselves even if it was 
selling peanuts on the corner. = 


ILLUSTRATIONS OF MEN WHO MADE A BREAK 
FOR THEMSELVES. 


A dealer whose name is as a household word with 
some of you worked on a salary until he was past 30, 
and determining that it was not the thing to do he 
hooked up with an acquaintance and bought a yard. 
For a while he said he felt all at sea. Business did not 
come their way with a rush and when it was dull he 
thought of the oldtime salary that was paid him regu- 
larly, whether trade was good or bad. This thought hung 
over him for a year like a kind of nightmare. He had 
a family, had run in debt, and what would be the out- 
come if his undertaking should not prove a success? 
But he kind of wore out this line of reflection and began 
to get his stride. ‘‘At the end of the second year,’’ 
said he, ‘‘no man could have had my services for a 
salary. I experienced a sense of freedom and inde- 
pendence that of itself was worth money to me. I was 
my own boss, was working for my own interests, and 
I can now see that it was the wisest move I ever made.’’ 
And well may he think that, as today the firm is doing 
a good business, carries a stock that would easily 
inventory $15,000, with not a cent owing on stock, ground 
or improvements. 

And if the young man who has learned his business 
and is determined to be straight looks around, what 
does he see? He sees men who are no more capable than 
he is; others less capable succeeding in businesses of 
their own. - The specter of competition may rise before 
him; the specter of poor years; the specter of ill health; 
the specter of failure; but with Lady Macbeth he 
should ery, ‘‘Out damned spot!’’ for they are all as 
imaginative as was the blood on the hands of the un- 
fortunate queen. It is a mistake for the young man 
to build bridges over which he may never pass. When 
a chasm is reached bridge it if possible, but don’t waste 
energy in calling level ground the chasm and bridging it 
when a bridge is not necessary. 

Another dealer who came into his own through reflec- 
tion along the right lines had this to say. ‘‘For five 
years I was content to work for others, then at once it 
came to me, ‘Where will it end? If I work on and on 
in this way how much better will I be off, with the 
exception that I have lived? If I should get sick my 
income would stop, while if I had a business of my own, 
with sicknes, or advancing years, my profits would go 
right on. My business would be a staff upon which I 
could lean.’’’ And a mighty good sized staff it has 
become; of such a size that the sales of the company 
of which this dealer is one of the principal proprietors 
rolls up to more than $150,000 yearly. 

Then here comes in the plea: Don’t for pity’s sake 
encourage the starting of any more yards as the country 
is swamped with them already. 

Fairly right, but what are you going to do with the 
young men who are as ambitious as you were when you 
were young and want to get a start for themselves? 
Are you going to say to them, ‘‘ Young men, keep on the 
outside, there is no place for you in the inner circle. 
In this great, free country you just keep your hands off 
this particular business! There are other lines of 
merchandising that are just as crowded as ours-is; cast 
your lot with them, but let ours alone. Keep off until we 
are all dead.’’ 

Really, doesn’t that sound a little foolish? It is 
directly against nature, and the move of generations 

















“The dealer must have thought I was subpenaed for the 
occasion.” # 


forward. It would be as‘sensible to say to the law and 
medical schools, ‘‘Close your doors, there are enough 
lawyers and physicians, and the men in those eallinys 
want no more competition.’’ All such talk is nonsense. 
Young men will continue to be educated for the law, 
medicine, and all the other occupations that are open io 
men. They will go out in life, compete with the old:r 
heads, and finally take their places. It is the same in 
the retail lumber business. Young men will open yards, 
buy out yards already established, will compete with you 
and finally succeed you in business. On and on behind 
them younger men will come who in time will take thcir 
places, and thus it will be an endless procession. 

Nature works on the same plan. She will raise tie 
flowers and grasses this year which will take the place 
of those that died last year. She is raising the saplinzs 
which will replace the trees that are attaining full ave. 
She sees to it that the old and dead are replaced, aid 
in this respect man is following her example. 


ON THE WITNESS STAND. 


From the questions he plied me with the dealer must 
have thought I was subpoenaed for the occasion, though 
he asked me neither to kiss the good Book nor hold up 
my hand. ‘‘If you were building a shed you would 
have it single deck, would you?’’ he asked. 

‘*TDead sure, if the ground space would permit!’’ was 
my answer. 
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“Think we know it all without having enjoyed the facilities 
of learning.” 


‘* And you would plank the shed alley?’’ 

“*Sure.’?’ 

‘*You would have a warm room for flooring?’’ 

‘‘Sure, if in a town of any size.’’ 

‘*TIn a shed you would pay particular attention to the 
foundation and ventilation?’’ 

“*Sure, again! ’’ : 

Then I turned the tables and asked him if he was 
going to build a shed, and he said his blamed old shed 
was all out of tune, and it was high time it was re- 
placed. It had been in service for fifteen years and was 
not much good to start with. It lacked capacity, 
ventilation, width of alley and all other good points that 
a shed should have. ‘‘I didn’t use to think as much 
about it as I do now,’’ he said. ‘‘The old shed would 
take care of lumber all right when it came in seasoned, 
but it no longer reaches us that way. I wasn’t com- 
plaining of capacity then either, but since I have had 
to carry the northern product, southern product and 
western product, it has become a different question. A 
different question, financially, it is, too. Twelve years 
ago when I started in here I could get along comfortably 
with a stock that was worth $7,000. Here are my old 
inventories: 1898 it footed up $7,240; 1899, $7,160; 
1900, $7,394. That is the way it ran, and last year with 
the bottom knocked out of yellow pine my inventory 
showed $12,311. Quite a difference, eh? Well you 
see in the older days I sold little but white pine and I 
could ship it right down from the North any time. 

‘*And my! what grades I got then; but they /iave 
been petering out. If it keeps on I don’t know as we 
will get lumber that will go by the name of grides. 
Why, do you know—I expect you do—that white pine 
then was. white pine? It wasn’t norway, or tamarack, 
or any other cussed old thing. It is a wonder ihey 
don’t rule that hemlock can be admitted. It woulln’t 
be any worse than tamarack.’” 

‘*When will the forthcoming shed put in an appear 
ance?’’ I asked. 

‘<Don’t know,’’ he answered. ‘‘I have had the shed 
on the brain now for more than two years, and I don’t 
know as I am much nearer it than I was at the siart. 
Year before last when things was so confounded dull 
I didn’t know but I would sell out. I could sell to one 
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“Trot right along, old man! This place suits me.” 


of the lineyard companies in two minutes if only I 


would say the word, and then I thought, what if I should 
sell? What would be the next number on the program? 
[ suppose I could go out on my farm, but that would 

like being in prison. Never did like farming. I 
was brought up on a farm and that was enough for 
me. To buy a farm for $40 an acre and be able to take 
$100 for it is all the farming I want in mine. I don’t 
know how to do anything but handle lumber, and the 
older I grow the more I think I don’t know as much 
about that as I might. When I thought of selling I 
concluded to let the incomers build the shed to suit them. 
But I have quit on that idea. No matter what kind of 
times may strike us I can make a living in my yard, 
and if I should quit I don’t know what I could strike 
that would make me even a living. Oh, I don’t know; 
{ may build a shed this year, or next, and maybe the 
next. Iam kind of getting ideas together and when I do 
build it will suit me if I don’t blunder it.’’ 

I told him he was one of the wisest prospective shed 
builders I had met of late; that the majority of builders 
were at no pains to get ideas together; that when ready 
to build they pushed the button and took it out in 
being sorry that they didn’t do better. 

He said he heard the whistle down the road and if 
I wanted to get that train I had better be getting across 
to the depot. 


A ROOM FOR MILLWORK THAT IS SOLD. 


[t pleases us when we read of a man who has learned 
his lesson well. We are surely all slow enough at 
learning, and the pity of it is that so many of us think 
know it all without having enjoyed the facilities of 
learning. There could be selected from among us those 
whose bump of presumption is as big as an ostrich egg. 
Any time I would travel a hundred miles to see a yard 
contained all the features that the crackerjack 
alers of the country have decided are valuable, but 
withstanding I carry about as full a cargo of hope 
the next one I can not say I ever expect to see it. 

nomy in handling lumber is not practiced by one 
in 500 of us. The average lumberman decidedly enjoys 
‘lubber’’ lifting. I have visited a host of good yards 

xeellent yards—but they lacked some feature that to 
i man up a tree would have made them more valuable. 
Or many of these yards the owners are very proud, and 
well they may be, but you know that possession smooths 

t a lot of wrinkles that are seen by others. It is a 

for us to possess. It is human nature, and no matter 
sinful and vain human nature is, it is with us all 
tay and will be with us until the end. So I say a 
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“He might wonder what kind of a stick was looking after 
his order.” 


dealer has a right to feel proud of his yard notwith- 
standing it may not be to the liking of the next fellow. 
If the next fellow is not pleased with it let him put in 

one that suits him. That is what no doubt hundreds of 

dealers have thought when I have mildly suggested that 

some change might have been made, or feature added. 

At times I have thought that I could hear them think- 

ing, ‘Trot right along, old man! This place suits me, 

and if it doesn’t you, you are at liberty to put in a 

yard adorned with all the gimeracks that you are’lug- 

ging around the country.’’ 

In this journal of February 19 it is stated by Julius 
G. Voget, of Salem, Ore., that his concern has in its 
warehouse a special order room where the bills of mill- 
work sold are gathered, marked and ready to be sent 
out at a moment’s notice. That sounds to me like the 
right kind of business. 

This conversation was once heard. No effort was made 
to listen, but when a fellow is sitting or standing around 
it is not natural for him to plug his ears. 

‘¢John, where is that special front door that was 
ordered for Cransby?’’ 

‘¢What door was it?’’ John asked. 

‘«The one with the deer on it.’’ 

**T sold it,’’ said John. 

‘* The - you did! Didn’t you know that was for 
the Cransby job?’’ And John said he didn’t know it 
was for the Cransby job. 

You ean see that the machinery was not running 
smoothly in this yard. The cogs of the men didn’t 
mesh. If they had this special front door would not 
have been sold, neither would it have been uncrated until 
it reached the’job. A piece might have been lifted so 
that it could be seen whether the glass was broken or 
not, and probably with that exception the package would 
have gone intact to the house. Maybe you open up a 
special front door that is ordered as soon as it reaches 
you, but many don’t, preferring to risk the door in the 
hands of the teamster as it came from the factory rather 
than uncrate it. If this is not your habit and you have 
delivered a hundred front doors or more, luckily if you 
have not had the giass broken in one of them. 

The misunderstanding as to this front door may have 
arisen from several causes. Maybe the ‘‘old man’’ 
didn’t tell his foreman that this door was ordered for 
the Cransby house, and he opened it up as he would any 
other door that was td be added to the stock, and 
naturally sold it the first chance he had. Wouldn’t 
wonder if after all the old man would have to shoulder 
the blame. Occasionally there is an old man who is no 
more eagle eyed or thoughtful than his foreman. 

The point at issue, however, is that when millwork was 
to be delivered to the job the door that should have gone 
with it was minus. There was a hole with no door to fit 
it. But the door could be reordered. Sure, sure, an- 
other one could be ordered. It might reach its destina- 
tion in three days, or in two weeks. But in the meantime 
the contractor would ’phone that the front door hadn’t 
shown up. ‘Then if he was told that it came and by 
mistake was sold he might wonder what kind of a stick 
it was down at the yard that was looking after his order. 
He might wonder if the checking at the yard was done 
with a fence post. Of course being a man with a repu- 
tation without a seam in it, the dealer could easily con- 
vince the contractor that the sale of the door was a 
mistake of the foreman; that by no means was it sold 
for the reason that a customer got an eye on it, wanted 
it and it went, the dealer thinking that it could be easily 
replaced! Don’t you see? We may be as honest as the 
sun, but if we blunder we don’t always know just what 
people will think about us. It is rather important that 
a man should be prompt and reliable as well as honest. 

Not many of you have special order warerooms, have 
you? I don’t know how many will hold up their hands 
and answer in the affirmative, but if they number more 
than a dozen I have not had the pleasure of visiting their 
yards. It is to be hoped that there are many rooms of 
this character that I have not seen, for certainly they 
are a convenience. In one such room were three orders 
that were going to that many jobs, each of course piled 
separately, one on one side of the room, another on 
the other, and the third piled in the center, and woe 
to any employee if a single item was sold from one of 

these orders. They didn’t belong to the general stock. 
They were sold, ready to be delivered, and when the con- 
tractor was ready for them off they would go in thirty 
minutes. Such an order, cared for in this way, is a 
unit. There is no installing it when the force may be 
busy. There is no running all over the shed to get it 
together. If a teamster is told to take out that particu- 
lar pile of stuff he can do it without assistance as well 
as he could haul a pile of dimension, if instructed to do 
so, from bin No. 11. 

It is to be hoped that as some of the bangup dealers 
of the country have seen the point, so others may see it. 


OLD AND YOUNG COMPETITORS. 


In a certain town there are four yards, one of which 
is operated by a dealer with whom I am well acquainted, 
and when an acquaintance is visited if there is any talk 
in him it is expected he will talk. He knows that his 
name will not be divulged, and further, bless his soul, 
he is willing to assist me in earning my- bread and butter. 
If all dealers shut up like clams as some of them do, 
what would become of me in these times of high living? 
A dispatch from headquarters would be flashed over the 
wire: ‘‘If you can’t bore into the dealers why should 
you expect us to pay you $4 a week? Get your drill 
working! ’’ 

Ninety-nine in, every hundred lumbermen visited are 
very courteous, indeed. Any questions asked them they 
cheerfully answer. They will tell the volume of their 
sales, discuss the building prospects, the conditions of the 
farmers, the progress of the town, and whether asked or 
not will make it known if they have an automobile. But 




















“If you can’t bore into the dealers why should you expect 
pay.” 


information of this nature doesn’t fill the bill. It 
could be had by correspondence, and thus chop off the 
expense of my enjoying myself at the best hotels. To 
assist me in earning my salary—or at least in getting 
it—the dealers must divulge the information that is 
brought right up from the ‘‘belly’’ of their experience. 
When they do this I go on my way in high fettle think- 
ing that the mortgage on my 3-acre Iowa farm will 
not be foreclosed this month. 

This acquaintance in this 4-yard town did talk that 
evening. He had been in trade for twenty-three years, 
had become exceedingly well to do, and had sold lumber 
in three towns—two years in one, six years in another, 
and fifteen years at his present location. When smoking 
in his den he was relating a little trade experience of 
the past season. It did not amount to much, though it 
was susceptible of being fanned into a big blaze. The 
youngest dealer in the town, a man not far from 26 
years of age, was at the bottom of it, and when he was 
reciting the circumstance one of the occasional thoughts 
I have struck me. -When he had finished, I asked, ‘‘ What 
has been your experience with competitors as to age; 
in other words who have been your best competitors, 
young men or those advanced in life?’’ 

He closed his eyes, wrinkled his forehead and drew 
his hand down over his face. ‘‘ Let me think a minute,’’ 
he said, and while he was thinking I helped myself to 
another of his cigars. ‘‘During the time I have sold 
lumber I have had twelve competitors, five in the first 
town, three in the second and three here. No, I was 
mistaken, that makes only eleven. 

‘‘That is not an easy question to answer. A man 
may be a desirable competitor in one respect and un- 
desirable in another. I can say this about age—the 
elderly man becomes more set in his ways. He is in- 
clined to think that if a man has traded with him for 
a few years he belongs to him and he lays it up against 
a neighbor who sells him. More and more he becomes 
less elastic. There is less give and take to him than 
there was when he was younger. On the other hand he 
is more settled in his ideas of the way business should 
be conducted. One of the best competitors I ever had 
was a young man twenty-four years old. He was per- 
fectly frank, fair and would meet any man a little 
more than half way. He belonged to one of the best 
families of the town, and that I think had much to do 
with it.’’ 

‘*Then you believe in the bred in the bone idea, in 
heredity, in bringing up?’’ 

‘*T certainly do. I used to think that that young man 
would be incapable of doing a mean thing. Every time 
he was fair and square, and that was the way of his 
father before him. I will go on family blood, on bring- 























“But no one goes to sleep if he keeps up with him.” 
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ing up, for it has been my observation that it tells. 
To sell a bill none of us looked for that boy to resort 
to any underhanded means. To make a few extra dol- 
lars was not what he was living for. It was sometimes 
thrown up that he didn’t have to worry about money, 
as he fell into an estate that was left by his father, but 
I took no stock in that. One of the worst competitors 
I ever had was a man upwards of 50 and worth a 
hundred thousand or more, but he never let a chance 
slip to add another dollar to his pile, whether that dollar 
was gained in a strictly honorable way or not. The 
young man successful? Yes, fairly so in business, and 
when he died he was mourned by the whole town, and 
that is what I would call success. 

‘*One of the dealers in this town is 65, and as honest 
a man as ever lived, but he is a little touchy. We know 
that his word is as good as his bond, but he is so fussy 
that as a business associate he is not so pleasant at 
times as he might be. He has reached a point in life 
where he dwells too much on little things, and as I have 
done business near him ever since I have been in town 
I know that this is growing on him. He seems to be 
losing his broadness of vision. Another of my competi- 
tors is 40, and when you visit him I know you will 
say he is a live one. He has the best yard of any of us, 
and sets the pace for the rest of us. And I have come 
to think that it is a good thing that there should be a 
dealer in a town to set a pace. It keeps us from get- 
ting into a rut and going to sleep, but no one goes to 





sleep if he keeps up with him. His standard of ethics 
is hardly equal to that of the old man’s, but clear finish 
is only a small portion of the lumber that is produced, 
and I think we can say the same of men. He is a good 
competitor though. 

‘*My third competitor here is about 26, and while we 
like him as a man he does not cut a large figure in the 
trade. He is as slim as that match, and he told me the 
other day he never had the time to get fat, and I 
believed him. No matter what he may be doing he works 
his hardest at it. He expends enough nervous force to 
run a planing mill. His mind is so taken up with his 
business that it wouldn’t surprise his neighbors if he 
should forget to dress in the morning. He is worrying 
himself to death and I have told him so, but he laughed 
and said he never had learned how to make a business go 
without working at it. He certainly works hard enough, 
but his business does not go at a rushing rate. 

‘After all this talk I have not answered your ques- 
tion satisfactorily, and my experience has not been ex- 
tended enough to answer it. I would choose as a com- 
petitor the man who was honest whether he was young 
or old.’’ 

Not all of us could sit down and offhand characterize 
the men alongside of whom we have sold lumber as this 


dealer did. 
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SIDE LINES OF THE RETAIL TRADE. 





Yard Men Discuss the Best Side Lines and How Best to Handle Them—Letter by 
a Kansas Dealer on this Subject—Prizes Awarded. 





The Side Lines Contest, in which readers of the AMERI- 
OAN LUMBERMAN were invited to express their ideas con- 
cerning the best side lines to be handled by the retail 
lumber dealer and the best method of handling such 
goods, came to a close this week and, as promised, the 
results are announced in this issue. After a careful 
examination of the letters on this subject received by 
the AMERICAN LUMBERMAN, the awards have been made 
as follows: 

First honor, $15—E. D. Whiteside, Columbus, Kas. 

Second honor, $10—J. L. Reck, Mendon, Ohio. 

Third honor, $5—E. E. Woods, Claremont, Okla. 

Mr. Whiteside’s letter, together with several others 
that were submitted in the contest, is published in this 
issue of the AMERICAN LUMBERMAN. The letter by Mr. 
Reck will appear in the next issue, and the letter by Mr. 
Woods in the next subsequent issue. 

All of the writers appear to be agreed that the whole 
question of side lines is, to a certain extent, a local issue. 
In the choice of side lines the retail lumber dealer must 
be governed somewhat by conditions as he finds them in 
his own locality. In some the hardware dealer, for in- 
stanee, is so firmly entrenched in the sale of builders’ 
hardware that the retail lumber dealer finds that he is 
up against pretty stiff competition from that quarter. 
More than that, to engage in the sale of builders’ hard- 
ware might precipitate retaliatory measures on the part 
of the hardware dealer. 

It is always a difficult matter to find the exact province 
of any dealer in any commodity. In many localities, for 
instance, the hardware dealer sells sash, doors and blinds; 
in another, the hardware dealer has never thought of add- 
ing these lines to his stock. 

The retail lumber dealer has no desire to precipitate a 
trade war with his fellow merchants in the same town, 
neither does he desire to take on a side line where the 
competition is sufficient to make the margin of profit a 
small one. 

In the matter of selling masons’ supplies, including 
cement, lime, plaster ete., the retail lumber dealer like- 
wise is governed by local conditions. In some of the 
larger communities there are dealers engaged in the ex- 
elusive sale of these commodities, and the retail lumber 
dealer does not feel that there is anything unethical in 
that arrangement. In fact, the retail lumber dealers at 
large do not object to that kind of competition. If a 
man is regnlarly engaged in the sale of cement and 
similar products, is a buyer thereof in car lots, and is 
not merely a contractor and consumer, the retail lumber 
dealer is inclined to recognize his right to buy and the 
right to sell to him. 

In most eases where the retail lumber dealer got into 
the cement business early in the game, when the present 
cement boom began and the increased use of cement 
beeame a factor in building operations, he has been able 
to hold his cement trade. The fact that he had it in 
stock served to discourage the establishing of an in- 
dividual enterprise for the sale of cement products. 

Many of these complex questions of the province of the 
retail lumber dealer will become simpler when the retail 
lumber dealer of the present works out his ultimate 
destiny. The dealer in lumber of the future will be 
known as a dealer in builders’ supplies and not merely as 
a seller of boards. He will be recognized as the man to 
whom the public should go when it wants anything to 
build or repair a house or other structure. His province 
then will include not merely the sale of the studding for 
the house and the shingles for the roof, but the cement. 
for the foundation, locks for the doors, paint for the 
exterior, varnish for the floors ete. 

It will be observed from the letters appearing in con- 
vection with this contest that many dealers already have 





reached this blissful state and are controlling the build- 
ing material business of their communities, achieving this 
result by adding these lines as rapidly as their capital 
and experience will warrant them. 

A good point is made by several writers that the dealer 
does not want to invest heavily in any side line until he 
is a little familiar with it; he may buy the wrong thing, 
or he may buy something that his trade will not want. 
Several dealers advocate tying up to particular brands 
when they have been found to be satisfactory. 

Many lumber dealers are also engaged in the sale of 
coal. As authority for this side line they do not have 
the argument that it is a material for building construc- 
tion. In most cases it will be found that coal has been 
conceded to them as a special item of stock because of 
the fact that it is a car business and an item of rough 
material for sale in wagon lots that seems to be some- 
what similar to lumber as a commodity in respect to de- 
livery and handling. 

Some dealers have succeeded in adding to their lines 
agricultural implements, windmills and similar articles 
that are extraneous when the building material business 
is considered. Such aealers may be said to be engaged in 
the sale of several commodities. They will not claim that 
agricultural implements, for instance, are part of the 
building material line, but they are dealers in building 
materials, agricultural implements ete. 


Side Lines for the Retail Lumber Dealer. 

CoLumMBuUS, KAN., Feb. 26.—Any discussion of “side 
lines,” it seems to me, must be preceded by a survey of the 
main line in order to get a knowledge of what should be 
placed in the list of staples that all lumbermen handle. 

Having been trained to think that almost all building 
materials belonged in the lumberman’s list of staples, I 
have noted the way that many dealers have given up first 
one and then another item of stock until they are reduced 
to the items covered by the stereotyped lumber advertise- 
ment, “Lumber, Lath, Shingles, Sash and Doors.” 

The lumber dealer has allowed other business lines to 
encroach upon him until he has little left but boards to sell. 
This encroachment comes in part from his neighbors, the 
hardware dealer being the most aggressive, though the 
furniture dealer and druggist are close seconds. Each year, 
also, the mail order wolf pack comes closer and grows 
bolder. If he does not want to haye the last bone taken 
from him he must fight to hold all he has. and endeavor 
to regain what he has lost. 

Starting with the articles listed above, as the staples 
that are as yet conceded to be in the line of the lumber 
dealer, I should add as the first side line, coal. I have 
found it a good profit producer in territory where coal and 
other fuel must be shipped in. In the territory from which 
I write, where every farmer has 4 feet of coal under his 
fields, there is, of course, no sale from dealers. I found in 
talking with dealers at the recent lumbermen’s convention 
at Kansas City that many of them have given up the sale 
of coal even in territory where it is a staple seller. One 
man said that he had stopped selling it because he did not 
want to sell anything for which he could not file a lien to 
secure the payment. This was a new view of the matter 
to me, and I can hardly think it the real reason for his 
discontinuing the sale. Selling it for cash would overcome 
that objection. 

Next in the matter of importance, in both volume of sales 
and profits should come cement, the sale of which is grow- 
ing faster than the sale of any other item in the average 
yard stock. ‘The yard that sold 100 barrels of Portland 
cement six years ago should sell 2,000 or more this year. 
It is probable that the increase will not be nearly as rapid 
in the future as in the past few years, but no one knows 
to what extent the sale will grow. The added sale of 
cement means a lessened sale of lumber, an added reason 





for the lumberman to strive to control the sale in orde: 
to keep his business up to the present mark in volume and 
in profits. 2 . . 

Plaster should be the next on the list to be added to the 
line. While the increase in sales has not been as rapid as 
that of cement, the volume of business should not be far 
different, and the net percent returns should be a trifk 
better. 

Not perhaps the next in importance but placed next in 
order because of its near relation to the two foregoing, | 
should list lime, all kinds—lump, hydrated and fertilizer. 
The latter is as good on a worn debilitated farm as the 
commercial fertilizers that sell for four times the price it 
ean be sold for. By the way, the commercial fertilizers 
can be added to your list very nicely if you have a war 
house on the railroad right of way. 

Then paint—house paint, barn paint, dry paints, mortar 
colors, colors in oil, varnishes, brushes—a full assortment of 
a complete line. Keep as near to one make and one brand 
as you can, and be sure that it passes unscathed through 
all the tests imposed under any of the pure paint laws. 
You want the line to strengthen and uphold the entire 
business ; don’t get any kind of adulterated “dope” that will 
condemn all other goods that you sell. And keep it on 
shelves neatly stored and cared for, so that you will not 
have to look behind the door or under some remnants of 
roofing to find a gallon of “Pea-Green No. 387” when you 
have a customer. The lumberman has the advance infor- 
mation in all cases of new buildings, and if he has on hand 
a complete stock should have the best chance to sell the 
paint. He must have a complete stock, though, and be 
prepared to furnish all of the material for the job, inside 
and out, whether a lead and oil one or ready mixed. On 
an average investment of $600 the country lumber yard 
should sell 1,000 gallons of paint each year at a profit of 
$300 to $400, owing somewhat to the quantity of painters’ 
sundries sold. It must be a good paint, though, and the 
salesman must know it is good. 

Prepared roofings—In this line you will meet with more 
opposition from your local hardware and other dealers than 
perhaps in any other. The same is true, probably, in ref- 
erence to mail order opposition. That need not mean that 
you can not sell the goods to advantage to your profit and 
loss account. There has been almost as rapid an increase 
in the sale of this class of goods during the past few years 
as in the sale of cement, and the increased sale has meant 
the lessening of the sale of shingles The loss of the sale 
of shingles is not so bad if you sell the roofing instead. 
Include with the roofing a stock of building paper and the 
necessary roof coatings. 

Many lumbermen have abandoned the sale of screens for 
the reason that they have been unable to supply the wants 
of the customers in the way of screen wire and screen door 
fixtures. Why not stock them? Would they not fit into 
your stock as well as the screen doors do into the hard- 
ware dealer's stock? You sell the house Dill. You can 
refer to your records to get the list of sizes your customer 
wants and are in better position to supply his wants than 
any one else. ‘ 

rick, tile and sewer pipe fit into the line nicely in many 
localities. In many cases there are manufacturing plants 
that take care of the local demand. Where the trade must 
be supplied by shipping in the material, the lumber yard 
is the proper place for its sale. None of them needs a shed 
or any protection from the weather and the expense of 
handling is reduced to the minimum. 

I have found ladders a good seller at fair profit. A good 
stock of all sizes, including step and painter’s ladders, can 
be carried at an average of less than $100 invested. I have 
known a stock averaging half that amount to show a yearly 
sale of $150 and a net profit of $30 or 60 percent on the 
investment. 

You can sell grates and mantels, too, even if you do not 
feel that you have the room to carry them in stock. You 
have a little better chance at the business than any other 
dealer. They are usually sold “from pictures” in the average 
country yard. Why not get the business? 

Know the goods and prices listed in the catalogs of the 
sash and door factories of which you buy, and be prepared 
to sell any and all of them. 

Do not try, however, to handle any side line and allow 
it to get so far to one side that you will forget it. As 
stated before, the lumberman has the first chance at the 
customer who wants any of the articles listed in the fore- 
going catalog of “side lines,’ and if he is a salesman and 
remembers it all the time, he can make the sale. 

Keep a tabulated account of results and know just what 
each line is doing. I know dealers who are making each 
of the articles mentioned pay a better percent of profit than 
“lumber, lath, shingles etc.’’ There are others that may 
be aaded in some localities, but the ones given can be sold, 
barring the exceptions suggested, in any locality. 

In noting the stocks that the average lumber yard includes, 
one would be led to believe that the owner had been read- 
ing the newspaper accounts of the rapidity with which ‘he 
forests are being depleted until he had reached the conclu- 


sion that he would have, at the best, but a year or two’ 


more of business life and wanted to clear up all items of 
the stock and be ready to quit. 

Why, bless you, someone will be selling lumber long after 
this now being used has crumbled to dust. But when we 
find some material such as cement or brick encroaching upon 
our sales of boards, let’s gather them in and sell them 4s 
well as boards. If building material is turning to steel. 
sell steel. 

And at all times remember that you are selling articles 
of known intrinsic worth that when used on farm or city 
lot go to enhance its value. Remember that your sales are 
to the solid, established citizens of the community and not 
to the human flotsam and jetsam cast here and there bY 
every wave of shifting circumstance. Remember that the 
goods you sell go to increase the buyer's wealth and comfort 


‘ more than your own, and knowing a fair value, ask a fall 


price, R. D. WHITESIDE 
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"THE COAL TRADE 











Increased production of bituminous coal seems to be 
the predominating feature. Whereas few western min- 
ing properties a month ago were running much more 
than half time, on account of the car scarcity, many 
of them recently have been in operation almost steadily. 
the last vestiges of the serious freight congestion seem 
to be passing away; and as the imprisoned cars have 
been liberated, forwarded to destination and unloaded, 
growing strings of empties have been carried to mines 
so that the men could work almost without interrup- 
tion. The trade has been absorbing this increased pro- 
duetion moderately well, not perfectly and not without 
some concessions in prices, but generally without 
decided shrinkage in values. 

The current buying of bituminous coal continues in 
excess of current requirements, a continued storing of 
coal against the possible suspension of mines on and 
after April 1. This buying is changing somewhat in 
character. Large railroad companies are still moderate 
purchasers of fuel and the large public corporations 
also are piling up huge masses of fuel against conjec- 
tured want and the small steam plants are stowing 
away a few extra cars on the same provident principle. 
In the aggregate the tonnage thus moving to the pos- 
session of consumers is considerable. But in the buying 
there is an absence of overanxiety or of anything that 
approaches a scramble to get and to hold. The buying 
began far enough in the past to permit the accumula- 
tion of some comforting quantities of fuel, so that a 
leisurely continuation of the buying is made easy. 

The reports from Cincinnati, where the wage confer- 
ences between operators and miners have been renewed, 
are not’reassuring. They may change in character in a 
day and the news that develops will doubtless form the 
keynote to the market for the next two weeks. But 
whether or not a strike is declared the statement is 
made by many operators that in April there will be a 
general suspension of mining in the West, for the 
reason that producers will have their customers so well 
supplied with fuel that the market in April will not be 
sufficiently large to justify them in trying to keep their 
mines in operation. This condition is reported particu- 
larly in Illinois. For two weeks the producers and 
miners in this state were in session in an endeavor to 
iron out their differences for the coming year, but they 
had accomplished nothing late last week when they 
adjourned to await the results of the larger conference 
at Cincinnati. It is stated by some of these Illinois 
operators that a conclusion of their negotiations in 
Illinois will be impossible by April 1, unless a decided 
change comes over the spirit of the meetings. Mining 
might be continued in April by agreement, pending a 
settlement, but from expressions heard that is not 
regarded as likely. 

The commercial or dealer trade maintains its previous 
attitude of indifference toward the outcome of the labor 
conferences, Retail merchants are scarcely a factor in 
the present market. Their silence in the marts may 
be explained in part because they have lately been re- 
ceiving considerable coal that was long delayed in 
transit, enough to take care of their early require- 
ments. The great majority of these retail dealers are 
‘playing safe,’’ that is, they are not obligating them- 
selves for coal that soon may shrink in value. The coal 
that has lately been received by the retailers was 
bought at prices somewhat higher than present levels 
and that fact encourages the merchant in his offish atti- 
tude toward renewed buying. : 

Prices continue to decline slowly, despite the general 
nervousness that to some degree dominates the market 
under the. recent uncertain labor outlook. Franklin 
lump was marked down last week from $2.25 to $2, 
mines, Carterville also dropped somewhat, according 
to what line of road the mine is located on. Sales were 
made at $1.65 up to $2, mines. Springfield lump was 
about $1.65, mines, and Indiana coals about the same. 
Relatively minerun coal was firm and screenings strong, 
showing that the special call for coal during the last 
week has been mainly for steam making purposes. Thus 
While Springfield lump was quoted by some sellers at 
$1.65 mines, mine run was held at $1.50 and screenings 
at about $1.40. Ordinarily these prices for the various 
grades are much farther apart. 

Kastern bituminous coals have beer irregular in price 
and somewhat lower. Smokeless showed indications of 
some weakness, due to the arrival in the West of sev- 
eral fairly large shipments of unsold coal. It is the 
conclusion of some large shippers of eastern coal that 
hereafter there will be much less free coal in the west- 
ern market than heretofore, on account of the new car 
Service rules which limit the holding time to one day 
‘nstead of three or four. Whether the retail dealer can 
be educated to order his eastern coal a little farther 
in advance, or for shipment from mines, remains to be 
seen. It might possibly argue some change from east- 
ern to western coals, but as against that possible 
change there arises the fact that western railroad man- 
agers say an advance of 10 cents or more in freight 
rates on coal will be made May 1 from all mines in 
Indiana and Illinois. Coal shippers are beginning to 
make protests against this proposed advance. 

Anthracite coal is suffering from neglect. Dealers 
have lately been receiving, greafly to their displeasure, 
4 Considerable tonnage of anthracite which they bought 
many weeks ago and which was delayed in transit. 
Correspondence between shippers and dealers has of 
late had greater reference to this delayed coal than to 
new business, Shipments from mines have largely sub- 
Sided and little freshly-mined coal is now arriving at 
Western distributing centers. Where holders are not 








representatives of the large producing companies some 
slight concessions in prices are occasionally heard of, 
but dullness is the general character of the anthracite 
trade for Mareh shipment. Many orders have been 
booked for April shipment and a heavy movement next 
month is anticipated. 


MESSAGE FROM ABROAD. 


The AMERICAN LUMBERMAN is this week in receipt of 
two photo postcards from different parts of the world 
that are reproduced herewith. One is from F. M. 
Spurdle, a prominent lumber merchant and sawmill man 
of Wanganui, New Zealand. Mr. Spurdle, accompanied 
by his wife, passed through the United States last sum- 
mer on a tour of the world. From Chicago they went to 
the Pacific coast, and, after visiting the Seattle expo- 





























ON THE WANGANUI RIVER, NEW ZEALAND. 


sition, sailed from Vancouver, B. C., for their home in 
New Zealand, by way of the Hawaiian islands and 
Tahiti. While in Seattle Mr. Spurdle lunched with the 
board of governors of the Hoo-Hoo House, as a guest of 
the western representative of the AMERICAN LUMBERMAN, 
and was urged to remain over another day and be initi- 
ated into Hoo-Hoo at a concatenation that was given 
in Seattle the evening of September 8. His date for 
sailing was such that Mr. Spurdle could not avail him- 
self of the opportunity of learning of the mysteries of 
Hoo-Hoo and going back to New Zealand and imparting 
it to the sawmill brethren there, much to the regret of 
the Hoo-Hoo who met him while in Seattle. To the 
AMERICAN LUMBERMAN’S representative in Seattle Mr. 
Spurdle kindly sent the postcard, on one side of which 
is the picture reproduced herewith, a view of the beau- 











ELEPHANT HANDLING BIG TIMBERS, RANGOON, 
BURMA. 


tiful Wanganui river in New Zealand, and on the reversu 
side he writes: 

Wish I could take another look in on your beautiful city 
and gain further insight into the mysteries of the Hoo-Fioo, 
with which I was much impressed on my short visit last 
September. I trust the lumber trade is booming on the 
Pacific coast. During the new year I wish you and your 
journal continued prosperity. Shall not soon forget your 
courteous treatment of a New Zealand lumberman daring 
his short sojourn in your beautiful city. 

Mr. Spurdle is a man of prominence in Wanganui, 
his home city, being a member of the board of educa- 
tion and being interested in many other public affairs, 
as well as in business and financial concerns in that part 
of New Zealand. It is to be hoped that he will have 
another opportunity to visit the lumbermen of this coun- 
try some time in the near future. 

The other photo postcard was mailed at Manila De- 
eember 20, 1909, and on the reverse side of the picture 


of the elephant handling the big timber is written: 
‘“The way teakwood timber is handled at Rangoon, 
Burma, saw mills on the Irrawaddy river, as seen by 
Bloomer.’’ This was from none other than A. F. 
Bloomer, the former well known lumber dealer and orig- 
inator of ‘‘Lumber Music,’’ of York, Neb., who is on 
a tour of the world. Retiring from the lumber business 
a number of years ago, Mr. Bloomer has since devoted 
much of his time to travel in this country and abroad. 


SASH AND DOOR TRADE 


The door market over the entire country shows much 
strength in the three cardinal points of price, movement 
and inquiry. There were many who predicted that the 
great volume of demand that began late last fall and 
continued through January and most of February would 
flatten out in March, but, not only has it failed to do 
so, but it has gathered momentum and is more active 
now than is ordinary in the hight of the spring trade. 
Manufacturers are only fairly well provided with stock 
as a rule, and there is no such volume in stock as is 
usually observed at this season. 

Chicago wholesalers report a gratifying volume of 
orders and inquiries. Of orders, they are supplied to 
capacity for fully two months, or in some cases longer, 
and do not seem able to look forward to a time when 
their rush will begin to show a decline, which is a 
satisfactory state of affairs indeed. The building pros 
pects in Chicago and throughout the entire territory 
reached by the great distributing houses here are so 
far in advance of last year that it will be a rash man 
who will venture to predict the limitations of the door 
market during the approaching trade season. Chicago 
dealers are well prepared to care for this trade, being 
possessed of full warehouses and the best of facilities 
for handing out work orders, even though at the moment 
they are fairly well loaded with them. Prices are fairly 
strong. Some minor changes have recently been made in 
discounts, but it is expected that values will soon be 
established on a basis that, if properly sustained, will 
yield a safe margin of profit, and, with present demands 
maintained, there is little apprehension of demoralization. 

In the Northwest the estimating departments of all 
the big factories are very busy, and, to judge from them, 
the prospects for trade in the entire northwestern terri- 
tory have never been better than at this time of the 
year. Building in Minneapolis and St. Paul is very 
heavy, and contractors’ reports from the smaller towns 
indicate that the pace will be a hot one everywhere. 
Considerable special work is being figured on and the 
car trade is fair, with a good proportion of screens. 
Prices are not materially higher, but are on a firmer 
basis, for sash especially. 

Since better weather seems to have settled down 
over the Southwest, conditions in the sash and door 
trade have been much improved. There has been a 
healthy reaction in mill work, a reaction that is being 
felt very strongly at St. Louis. Reports from that city 
indicate that every branch of the mill work business is 
on the mend. Prices are continually changing, and 
always on the upward trend, because of the rapidly 
advancing cost of glass. Several additional strikes are 
pending in St. Louis and this is causing considerable 
apprehension in the building trades. Meantime demand 
is picking up remarkably; the better weather has pre- 
cipitated a boom in mill work trade. Stock bills are com- 
ing in freely and special order work continues to pile up. 

The sash, door and blind works of the East are 
gradually getting busier, and many of the plants are 
now running nearly, if not quite, at their ordinary 
capacity. In Baltimore the activity in building, al- 
ready on and to come, makes it not improbable that 
it may be necessary before long to put on extra 
pressure to get out the work. Of course, as the plants 
‘get more orders, the competition lessens and values 
improve. Returns are now high enough to encourage 
the mills and this, with the fact that the office forces 
are kept busy figuring on estimates, gives a decidedly 
hopeful tone to the trade. There is a pretty good 
demand for all sorts of finished work at the door mills 
of Buffalo, N. Y., with promise of a return to building 
right away, that will return everything to summer 
activity. The capacity is slowly increasing, so that 
there must. be more demand to meet it. There is also 
sign of more doors and finish coming in from outside, 
all seeking to establish a market in some way, by 
reducing prices if not in any other way. The eastern 
demand is good and there will be a large outlet in 
that direction for work, as it looks now, all summer. 

The window glass situation is strong. Stocks in 
warehouses are smal] and it would not surprise any 
body if an advance in price were soon made. 

Fir Finish as an Object Lesson. 

Acknowledgment of the arrival at Washington, D. C., 
of the beautiful fir finish furnished by the Oregon & 
Washington Lumber Manufacturers’ Association for the 
interior of the reception room of the International Bu- 
reau of American Republics has been received by the 
association. The letter states that the architects for 
the building are very much pleased with the material 
and the splendid workmanship in preparing it. The 
material, installation and finish in stain and varnish 
were provided at the expense of the association upon sug- 
gestion of John Barrett, director, who is an old Ore- 
gonian. It is believed that the prominence given the 
Oregon fir will prove a valuable advertisement for the 
lumber industry of that state, as well as the entire Pa- 
cific Northwest, and an educational feature to the gen- 
eral public, for few would believe that fir could be 
worked up into such striking effects. 
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LUMBER RATES IN ARIZONA ENGAGE THE INTERSTATE COMMERCE COMMISSION. — 


Unreasonable Charges From Northern to Southern Arizona—bDiscrimination in Favor of California Mill Points—Contentions of the Carriers. 


WASHINGTON, D. C., March 9.—One of the cases before 
the Interstate Commerce Commission for argument to- 
day was that of the Saginaw & Manistee Lumber Com- 
pany et al. vs. the Atchison, Topeka & Santa Fe et al., 
covering lumber rates in Arizona. 

The complainant is owner of timber lands and saw 
mills situated at Williams, Flagstaff and Cliffs, within 
a radius of forty miles of each other in the San Fran- 
cisco mountains in northern Arizona. All are situated 
on the main line of the Atchison, Topeka & Santa Fe 
railway. About 75 percent of the output of these mills, 
it was stated, is low grade lumber and is not of a qual- 
ity suited to the California or eastern markets, its value 
not permitting the complainants to send it to those mar- 
kets. Therefore, in selling this part of their product 
they are confined to the markets of Arizona where such 
low grade lumber can be used for mining purposes and 
for ordinary building material. 

In 1905 the building of the Humboldt smelter in- 
creased substantially the output of these mills and new 
markets were also opened by mining operations on the 
lines of the Phoenix & Eastern railway. Good markets 
were enjoyed during 1906, 1907 and part of 1908, and 
during the time the Phoenix & Eastern railway was 
owned by the Santa Fe road the points along the latter 
road were given the same rates as applied to lumber 
at Phoenix; but when the Southern Pacific road acquired 
control of the Phoenix & Eastern road, in 1907, the 
through rate from the mills to points along that road 
were canceled and the new freight rate amounted to 
the sum of the locals, or 53 cents a hundred pounds. 
Within the last three years another joint rate has been 
established that is absolutely prohibitive. During this 
time the system of rate making has kept the complain- 
ants located in the northern part of the territory from 
competing for the trade of the southern part of the terri- 
tory and has given shippers in San Diego and other Cali- 
fornia points such low rates that they have supplied those 
markets. 

After a statement of the case, Commissioner Prouty 
intimated that it was not necessary to discuss the rea- 
sonableness of the present rate, for it is conceded to 
be entirely unreasonable. The issues under consideration 
were whether or not there is a reasonably satisfactory 
through route; whether or not new rates if put in force 
by the commission should provide for a deferential as 
between the Coast rates and the Arizona rates; what 
would be a satisfactory through route and what would 
be a satisfactory joint rate for the transportation of 
lumber from northern Arizona to southern Arizona. 

The attorney for the complainant called attention to 
the fact that an examination of lumber tariffs all over 
the country showed that nowhere is the rate on lumber 
as high as are present rates in Arizona. He referred 
to the recent decision in favor of the Western Oregon 
Manufacturers’ Association. The rate of 25 cents from 
the Willamette valley to San Francisco was complained 
of as being unreasonable, and in order to show the rea- 
sonableness of the rate the defendants set forth the 
rough and hilly condition of the country over which 
the lumber had to be transported, in spite of which the 
commission considered the rate unreasonable and reduced 
it to 17 cents. Compared with this, the shipments from 
northern Arizona are down grade aimost the entire 
distance, starting at a hight of 6,000 feet above sea 
level and delivered at points 1,100 feet above sea level. 
The present rate to Phoenix on this down grade route, 
a distance of 200 miles, is 25 cents, while the rate to 
Albuquerque, N. M., a distance of 300 miles over two 
high elevations, is only 18 cents. Taking up the rate 
from California he pointed out that starting at tidewater 
the rise in twenty-eight miles is 1,000 feet. This rise is 
continued until a hight of 2,700 feet is reached and then 
the road descends to tidewater level at the Colorado 
river. From there to delivery points in Arizona the road 
again rises to an altitude of 5,000 feet. On this up- 
and-down haul of 764 miles the Southern Pacifie has 
established a voluntary rate of 45 cents. He maintained 
that the evidence showed conclusively that the commis- 
sion has the right to establish a through and a joint 
rate and advocated a-rate of 1 cent a ton a mile on 
lumber, and 8 mills on mining timber, for the short 
haul, and of 8 mills on lumber and 6 mills on mining 
timbers for the long haul; that the only reason there 
should be a higher rate on lumber than mining timbers 
is that lumber is more valuable and the risk a little 
higher, but it is well known that loss in carrying lumber 
is almost unknown. Attention was also called to the fact 
that the road carries ore at a lower rate than lumber. 
Counsel claimed that the manufacturers of lumber had 
a right to a lower rate and that under the present tariff 
arrangements they were being discriminated against. 

In behalf of the railroads a characteristic defense 
was made by Mr. Dillard. He claimed that no question 
of rate was involved but one of discrimination; that 
the lumber traffic in Arizona was so light as to entitle 
the roads to higher rates and that those established 
are just and reasonable. In a broad way he intimated 
that the rates between points in Arizona were not too 
high, but that-the rates from San Pedro to Arizona 
points were too low. He said: ‘‘There is no rule of 
law nor principle of right which calls upon one line to 
make a higher rate than is made by the joint lines 
served by it and the joint line because the traffic is car- 
ried a greater distance. If the railroad owned both 
lines, it would have a right to make equal rates to points 
from producing points on each line to common destina- 
tions; that such a road could not discriminate until it 
had made the rate for the longer distance less than the 
rate for the shorter distance.’’ 


In response to a question by Mr. Prouty, Mr. Dillard 
stated that even were the Phoenix & Eastern an inde- 
pendent line, it should be permitted to charge a higher 
rate from Williams than the Southern Pacifie charged 
from San Pedro, basing his conclusion on the fact that 
the lumber traffic originated at San Pedro and that 
were the Southern Pacific willing to take so small a 
share of the rate, he did not think that would constitute 
a violation of the.law. He held that the circumstances 
and conditions surrounding this traffic were dissimilar 
and that discrimination was impossible. In conclusion 
he said that so long as the carriers voluntarily made no 
change in their rates, no discrimination would be recog- 
nized by law and that if the rates are maintained for 
years, traffic must be carried over the joint line at rates 
higher than those over the single line; that to hold in 
the event rates of the single line were reduced, rates 
over the joint line must be made the same, was espousing 
an unsound theory. 

M. L. Bell, representing the El Paso & Southwestern 
railway, said that in the matter of through routes and 
joint rates on lumber and mining timber to points on 
its lines his company is at the mercy of its connections 
as none of the lumber originates on its line. Deliveries 


are made either at Deming by the Santa Fe o at &) 
Paso by the Southern. The company prefers deliveries 
at Deming because they require a longer haul an: bring 
in more revenue, but from ‘his point of view the »atural 
route for lumber is via the short line through |’hoenix 
and Maricopa. He believes there is a difference in traf. 
fie conditions affecting Arizona and Oregon lumier and 
that a comparison of rates is not fair to the railroads, 
He also held that if the commission establishes a joint 
rate through Phoenix and Maricopa to points on his 
company’s road, the Southern Pacific would have a right 
to protect its Oregon and California lumber traflic from 
the competition which would result. 

In closing, counsel for the complainant asked the com. 
mission to make a maximum through rate which may 
be charged from each mill with a differential from the 
Coast, allowing the carriers to make their own divisions, 
He asked for relief for the shippers at the earliest pos- 
sible moment, saying that they were not asking for dam- 
ages but a just rate which had been denied them for 
years, and that if the pending bill to make Arizona a 
state'is passed before the commission makes its decision, 
it is understood that the commission would then haye 
no jurisdiction in the matter. 





PHASES OF TRANSPORTATION OF INTEREST TO SHIPPERS, 


GRAND TRUNK COMPETITIVE TARIFF. 


The Grand Trunk Railway system has issued tariff I. 
C. C. No. 1,385, a competitive joint tariff in connection 
with the Delaware & Hudson Company and the Williams 
Line, applying on softwood lumber, lath and shingles in 
lots of four cars and over from Grand Trunk stations in 
Canada to New York, Brooklyn, Jersey City and other 
points reached by water from Albany, N. Y., via Rouse’s 
Point and the Delaware & Hudson Company. Allow- 
ance is made for planing in transit at Rouse’s Point, 
Whitehall, Plattsburgh or Albany, N. Y. The rate ap- 
plies on basswood, hemlock, pine, spruce and tamarack, 
varying from 13 cents to 17 cents on lumber to New 
York and from 15 cents to 19 cents on lath and shingles 
to New York. For lumber under 6 feet in length 2 
cents additional, and for lumber 6 to 11 feet in length 
1 cent additional a hundred pounds will be charged over 
the lumber rate. An additional 144 cents will be charged 
for thin lumber. 


NEW LOUISIANA LOGGING ROAD. 

LAKE CHARLES, LA., March 15.—The charter of the 
Kinder & Northwestern Railroad Company, a new line 
to operate through the famous Caleasieu yellow pine 
belt, has been filed for record in this city. The capital 
stock of the new corporation is $100,000. It is the 
intention of the company to build a standard gage road 
from Kinder in a northeasterly direction, reserving the 
right to extend it through the state at any time business 
warrants it. The officers are A. J. Peavy, president; 
Robert J. Wilson, vice president; Ernest H. Payne, sec- 
retary, and George H. Byrnes, treasurer. With the above 
Rudolph Krause will compose the board of directors. 
All of these gentlemen are prominent lumbermen, and 
while the road will be used for general commercial busi 
ness, the largest part of its tonnage will be logs. 








RELIEF IN SIGHT. 

SPOKANE, WAsH., March 14.—Promise of relief from 
the local freight situation is held out by the Washington 
state commerce commission in a letter written recently 
by H. A. Fairchild, the chairman. The letter has been 
turned over to A. W. Doland, president of the Spokane 
Merchants’ Association and chairman of the interstate 
commerce committee of the Spokane Chamber of Com- 
merce. It reads as follows: 


Numerous complaints have been filed with the commission 
from time to time complaining of the specific rates to dif- 
ferent localities being unreasonable and excessive. These 
complaints have been filed by the commission, but action 
thereon deferred for the purpose of embodying as great a 
number as possible in one complaint, so as in one hearing 
to adjudicate upon the reasonableness of the entire schedule 
of rates affecting each particular railroad. The commission 
is now prepared to dratt its complaint and set the case for 
hearing and desires to employ in the complaint all grievances 
against the entire schedule of rates of each particular com- 
pany. We would therefore ask your body to at once investi- 
gate and report to the commission the existence of any 
rates which your members or citizens of your locality deem 
to be unreasonable or excessive, separating the rates com- 
plained of as to the different railroads in your locality. If 
the different commercial bodies of the state will coéperate 
with the commission in this matter, it will greatly lessen 
the expense to the state, as one hearing will be able to dis- 
pose of the many complaints pending. , 





ASKS REFUND OF OVERCHARGES.. 

WASHINGTON, D. C., Mareh 8.—The Switzer Lumber 
Company, of Shreveport, La., has filed a complaint 
with the Interstate Commerce Commission against nine- 
teen railroads asking separation and refund of over- 
charges. 

The complaint sets forth that on various dates dur- 
ing 1907 the company shipped 137 carloads of yellow 
pine cross ties from points in Alabama, Mississippi, 
Louisiana and Texas, consigned to the Union Pacific 
railroad or its storekeeper at Linwood, Kan., routed 
via Kansas City, Mo., for the railroad’s use, under an 
agreement that the freight from points of shipment to 
Kansas City would be paid by the shippers and that 
proportion to points beyond would be absorbed by 
the Union Pacific. 

At the time shipments were made the through rate 


was 24 cents a hundred pounds on carload shipments 
of yellow pine or yellow pine cross ties from points 
of shipment to Linwood, out of which the Union 
Pacific received 5 cents and the carriers up to Kansas 
City 19 cents. It is claimed that the delivering 
line at Kansas City should have collected freight on 
the basis of the proportion to Kansas City, but that 
charges were collected on basis of the rates from 
points of shipment to Kansas City applicable to ship- 
ments destined to Kansas City. 

Complainant asks for a hearing and investigation 
and an order to cease from the violations complained 
of; that 24 cents a hundred pounds be recognized and 
enforced as the lawful through rate and that any rate 
in excess be declared illegal. 





DATE SET FOR MICHIGAN RATE HEARING. 


CADILLAC, MicH., March 8.—The case of the Michigan 
Hardwood Manufacturers’ Association vs. the Trans- 
continental Freight Bureau, docket No. 2,713, before 
the Interstate Commerce Commission for 75-cent rate 
on lumber ete., from points in lower peninsula of Mich- 
igan to Pacific Coast terminals, has been announced for 
hearing before Examiner McCornack at Cadillac March 
24, at 10 a. m. 

William A. Percy, the attorney who handled the 
famous ‘*Burgess’’ case, of which this is a parallel, 
will have charge for the manufacturers’ interests. 





GOVERNOR APPROVES CHARTER. 


New ORLEANS, La., March 14.—Governor Noel of 
Mississippi has approved the charter of the proposed Mem- 
phis, Pensacola & Northwestern railroad, which was filed 
with the request that it be acted upon promptly in order 
that the papers could be transmitted abroad. This is 
the second charter granted for a line between Memphis 
and Pensacola by way of -Meridian, the other having 
been secured by another group of promoters eighteen 
months ago. 





PETITION FOR CHANGE IN ROUGH STAVE 
CLASSIFICATION AND RATES. 

Baton RovucgE, La., March 14.—The railroad commis- 
sion of Louisiana has sent formal notice to all railroad 
companies and others operating railroads in that state 
of a hearing to be held in the office of the commission 
in Baton Rouge on the petition of J. R. King & Son, 
of New Orleans. The petition sets forth that this con- 
cern is carrying on a commission business, handling 
logs, lumber, staves and other forest products, in New 
Orleans. 

The petition for hearing asks the commission to order 
all railroads in the state to separate rough oak staves 


in classification from staves and cooperage and to make 
a classification on rough oak staves reading ‘‘rough 
oak staves’’ or ‘‘stave bolts’’ and to cause all agents, 
when giving bills of lading for staves, to ascertain 
whether or not they are rough oak staves «nd, if so, 
insert in each bill of lading the words ‘‘rough oak 
staves’? or ‘‘stave bolts.’’? The petition asks further 
that a rate be made of 3 cents a hundred pounds less 
on rough oak staves than the present tariff shows on 


staves and cooperage. 
BAPE 


PALMETTO AS A COMMERCIAL WOOD. 


Palmetto trees cover thousands of scres Mm the 
southern states and heretofore have bern considered 
worthless except for building piers. Experts have bese 
working for years and thousands of doiiurs have oe 
spent in seeking to give the trees a coin ereial va t 
but their chief value seemed to lie ‘n giving ea 
scenery of which they are a part 4 picturesque 
feature. W. F. Holmes, of the Palmetto it Fo 
Company, Jacksonville, Fla., now has a pian for ma i 
a commercial hardwood from the fibered trunks of — 
trees. The wood has artistic grain ~esembling — 
onyx and is being used in the manufacture of furnitu 








MARCH 


—— 


CAL: 


The 
eiseo, hi 
Cloverd 
bodies | 
virgin 1 
than ar 
line fre 
structed 
will ope 


A val 
the nor 
Land & 


as an il 


G. L. 
bought 
ing $3 


Negot 


between 
closed 1 
tract is 


Charle 
both of 
land an¢ 
jointly. 
tract co! 
is estim: 
grade lu 


In adc 
by the 
it has ¢l 
acres. 


Buren 
W. Va., 
on Buffa 
they will 


A trac 
ber in 1 
week by 
approxin 


A lars 
Cc. E. B 
timber ii 
bought | 


J. W. 
Taylor, 
county, ' 
for the « 


aC, | 
acre tra 
$13,000. 
timber o: 
railroad 
April 1. 


An im] 
Tenn., re 
estate of 
Carter ec 
Tennesse 
The traci 
mated. 
begin dey 


Charles 
500-acre 
Maryland 


_—_ 

The Y 
sued a co 
for Janu 
gether wi 
1910. Ty 
133.739 f 
ee 


s 
Shi 


— 
vew Engla: 
New York 
Penn & Ne 
West Va & 

Ohio 
Indiana 
Michigan 
Minois 








its 
its 


on 
ied 
ind 
ate 


yan 
s- 
ore 
ate 
ich- 
for 
reh 


the 
lel, 


of 
em- 
filed 
rder 
s is 
phis 
ving 
teen 


mis- 
road 
state 
sion 
Son, 
con- 
lling 
New 


yrder 
taves 
make 
ough 
rents, 
rtain 
0, to 

oak 
rther 
; less 
rs on 


, the 
dered 
been 
peen 
value, 
4 the 
resque 
niture 
aking 
yf the 
yxican 
iture. 








© 


ee 


aA ye 


3 
* 










Marcy 19, 1910. 


AMERICAN LUMBERMAN 


43 








| TIMBER LAND SALES 


CALIFORNIA COMPANY MAKES TWO PUR- 
CHASES. 

The Standish-Hickey Timber Company, of San Fran- 
eiseo, has bought the Ornbaum tract of timber land above 
Cloverdale in Sonoma county, considered one of the finest 
bodies of redwood in that section of the country. It is 
virgin timber and is nearer to the San Francisco market 
than any other tract of redwood in the state. The new 
line from Eureka to San Francisco, which is being con- 
structed by the Northwestern Pacific Railway Company, 
will open up this timber. 








A valuable 2,500-acre tract of redwood situated near 
the north end of Mendocino has been bought from the 
Land & Log Company by the Standish-Hickey company, 
as an investment. 


G. L. Woodruff & Sons, of Bellingham, Wash., have 
pought 25,000,000 feet of timber near Chuckanut, pay- 
ing $3 a thousand feet. 


Negotiations for the sale of 10,000,000 feet of timber 
by H. I. Nurlington and I. J. Adair to the Rex Cedar 
& Fir Lumber Company, of Blyn, a little town situated 
between Port Angeles and Port Townsend, Wash., were 
closed recently. The consideration was $16,000. The 
tract is located in Clallam county, Washington. 


Charles Specht has bought from Howard C. Cook, 
poth of Johnstown, Pa., his one-third interest in timber 
land and a railroad in West Virginia which they owned 
jointly. The sum is said to be $40,000 cash. The entire 
tract comprises 4,000 acres of hemlock and oak and, it 
is estimated, will cut about 60,000,000 feet of the best 
grade lumber. Active operations will begin about May 1. 





In addition to the large tract of timber recently bought 
by the Norwood Lumber Company, of West Virginia, 
it has closed another deal in North Carolina for 14,000 
acres. 


Buren Browning and Hiram G. Burgess, of Phillippi, 
W. Va., have bought the timber on 1,442 acres of land 
on Buffalo creek, in Logan county, West Virginia, which 
they will develop. 


A tract of land containing 25,000,000 feet of fir tim- 
ber in the vicinity of Chuckanut bay, was sold last 
week by John E. Rice to G. L. Woodruff, of Seattle, for 
approximately $90,000. 


A large tract of timber land was sold this week by 
C. E. Bingham for a- consideration of $75,000. The 
timber is along Day creek in Skagit county and was 
bought by B. R. Lewis, of Everett. 


J. W. Henniger has bought from the estate of George 
Taylor, deceased, a tract of fine timber land in Carter 
county, Tennessee, for $40,000. Mills will be installed 
for the development of the property. 


J. C. Billingsley, of Lisbon, Ohio, has bought a 138- 
acre tract of timber located just east of Lisbon for 
$13,000. There are over 1,000,000 feet of marketable 
timber on the tract, which will be cut into material for 
railroad construction. Work will begin in the woods 
April 1. 


An important timber deal was consummated in Bristol, 
Tenn., recently, when J. W. Henninger bought from the 
estate of George Taylor, deceased, a tract of timber in 
Carter county, Tennessee, at Happy Valley, on the East 
Tennessee & Western North Carolina railroad for $40,000. 
The tract will yield 6,000,000 feet of lumber, it is esti- 
mated. Mr. Henninger will install mills at once and 
begin developing. 


Charles H. Oursler, of Spencerville, Md., has bought a 
500-aere tract of timber land in Prince George county, 
Maryland, and will build a saw mill. 





W. T. Pegues and 8. A. Pegues have bought the tim- 
ber holdings of the Roberts-Brown Lumber Company, of 
Trenton, La., located four miles south of Mansfield, La., 
on the Kansas City Southern railroad, and will erect a 
saw mill. 


Louis T. Krebs, of Morgantown, W. Va., has bought 
about 800 acres of virgin timber in the southern part of 
West Virginia, along the Greenbrier division of the 
Chesapeake & Ohio railroad. 





A MODERN MICHIGAN ENTERPRISE. 

CHARLOTTE, Micu., March 14.—This is a beautiful little 
town of about 4,000 inhabitants, and is the seat of Eaton 
county. It has one large piano factory and two furniture 
factories doing a prosperous business. It is surrounded 
by rich farming country and is a great center for agri- 
cultural trade. 

About two years ago W. B. Fulton, who has a number 
of line yards in Michigan, and I. Colborn, with several 
yards in Indiana, decided to open a yard in Charlotte, 
where there were two yards already. They began in 
May, 1908, purchasing a very desirable site and erecting 
a large double head shed with a capacity of over 1,000,- 
000 feet of dressed lumber, which is a model for con- 
venience, and they keep it well stocked. 

They erected a coal elevator also, which for economy 
in handling coal is certainly ahead of any other in Mich- 
igan. It is 36 feet wide by 70 feet long, 28 feet above 
the ground and 26 feet below. It has a cement bottom 
and cement wall up to 12 feet above the surface, the rest 
being solid planking. Coal is elevated to upper bins by 
an electric elevator. It passes to wagons by chutes, 
requiring about three minutes to load a ton. Coal is 
unloaded by an electric shovel, requiring about fifty 
minutes to unload a car of forty tons, one man working 
the shovel. In passing from the car the coal runs over a 
screen, eliminating nearly all the dust and making it 
much more acceptable to the consumer. 

Bringing to their business a large practical knowledge 
of the lumber business, as well as first class business 
ability, Messrs. Colborn and Fulton, as the Colborn- 
Fulton Lumber Company, have built up a large and 
prosperous trade. Since opening the yard the company 
has bought the yard of its largest competitor, running 
that in connection with the new enterprise. 

On a recent visit everybody was found. busy, although 
it was a cold, stormy day. Farmers were in loading up 
barn bills and the coal trade was a continual move. Mr. 
Colborn recently bought a large Ford automobile and 
says he needs no chauffeur, as he learned to run it the 
first day. But with the present 2 feet of snow he has 
abandoned the automobile for a time and is now walk- 
ing. He promised if any representative of the AMERICAN 
LUMBERMAN will call on him next summer he will give 
him a ride to be remembered. 





ILLINOIS SELECTS LIABILITY COMMISSION. 

Governor Charles 8. Deneen, of Illinois, Wednesday 
of this week announced the appointment of the em- 
ployers’ liability commission provided for by a re- 
cent act of the legislature. The law requires that 
six employers and six employees should have places 
on the committee which is charged with the duty of 
investigating the entire question -of employers’ lia- 
bility, and it is provided that recommendation shall be 
made and a measure drafted to cover employers’ re- 
sponsibility for accidents as contemplated by the act 
recently passed. The members of the commission as 
announced are: 


Members of the commission representing the employees: 

Patrick Carr, Ladd; an official of the United Mine Work- 
ers. 

George Golden, Chicago; president of the Packing House 
Teamsters and vice president of the International Teamsters. 

M. J Boyle, Chicago; representing the railway department 
of the American Federation of Labor and a national official 
of the switchmen’s union. 

Daniel J. Gorman, Peoria; representing the street car men. 

John Flora, Chicago; carpenter; suggested by Chicago 
Federation of Labor. 

Edwin R. Wright, Chicago; president State Federation of 
Labor. 

Representing the employers: 

P. A. Peterson, Rockford, Union Furniture Company. 

Charles Piez, Chicago, Link Belt Company. 

Ek. T. Bent, Chicago, Coal Operators’ Association. 

Ira G. Rawn, Chicage, president Monon Railroad Company. 

Robert E. Conway, East St. Louis, Armour & Co. 

Mason BL. Starring, Chicago, president Northwestern Ele- 
vated railway. 





PUGET SOUND SHIPMENTS 


Tacoma, WASH., March 12.—Foreign shipments of lum- 
ber from the customs district of Puget sound—compris- 
ing about fourteen ports, including Tacoma, Seattle, 
Bellingham, Everett, Mukilteo and all the cargo lumber 
shipping cities on the Sound—were the smallest for the 
calendar year 1909 of any year since 1902, according to 
the report of the collector of customs. The total amount 
of lumber shipped foreign from the district last year was 
190,688,000 feet, which is 109,232,000 feet less than was 
shipped in 1907 and 47,202,000 feet less than was 
shipped in 1908. Following is the record of total foreign 
lumber shipments of the district by years for eight years: 














Year. Feet. Year. Feet. 

... See 155,762,000 Ree 240,719,000 
1903 254,880,000 fea 299,920,000 
1904 5 SPT ere 237,890,000 
1905 Ree ecereacene 190,688,000 


Following is a comparative statement of foreign lum- 
ber shipments of the Puget sound district for three years, 
as shown by the reports of the collector of customs: 











—_——_——_—l’eet. —_—__—__—_ 
1907. 1908. 1909. 
January ..... ... 18,939,000 17,910,000 15,946,000 
February hie we aes 23,363,000 21,176,000 15,746,000 
eee 20,888,000 14,928,000 11,620,000 
PY Sonawd name sean 25,295,000 22,290,000 18,731,000 
Bere ee ...+. 24,655,000 21,880,000 21,498,000 
BN cakes CSR hewn ees 26,436,000 24,949,000 12,814,000 
a ws0% Sa -.++. 26,445,000 16,508,000 17,816,000 
RR Sas nan whe eens 30,549.000 17,132,000 17,710,000 
MOWOOMROP 2. sc es .. 21,297,000 27,538,000 19,048,000 
EE Scab oni weaga ee 31,573,000 20,121,000 18,295,000 
November ........sc0.8 19,800,000 20,362,000 8,462,000 
So ee ee 25,689,000 13,006,000 13,002,000 
Totals ...........299,920,000 237,890,000 190,688,000 


Cargo shipments of lumber, coastwise and foreign, 
from the port of Tacoma for 1909, show an increase of 
33,507,808 feet over 1908, according to the report of the 
harbor master, issued this week. Total shipments for 
1909 amounted to 146,586,388 feet, as compared to 
113,078,580 feet in 1908, a gain being shown in both 
coastwise and foreign shipments, the coastwise trade 
showing an increase of nearly 30,000,000 feet last year. 
Following is a comparative statement of Tacoma’s cargo 
trade, foreign and coastwise, for the last two years: 


—F oreign.——— 














1909, ft. 1908, ft. 

Ee Eee eoee  e ee 5,306,074 4,845,341 
2a rrr, ere rere 6,609,995 3,433,086 
RES a 58 4:d + BS Seed Ow K eb oed 2,290,157 4,577,937 
PEE Seterdnk heen wekeesewheedabate 7,814,824 6,165,889 
DN Gtthie ones enade ee ae heeee - 5,999,525 7,405,068 
SN eae hi tit. de dy Stray ig Serb. ich ce a Ke Ee 4,888,100 7,357,327 
ee ere ee - 4,436,852 1,822,282 
August KhdiS Rob adibecobubs award 8,114,830 7,776,454 
September i San ae oo oe shel 5,891,395 5,936,453 
CT 6624666643 0ss0nege0088 0008 7,095,464 5,600,322 
November Tove ana bed mits 4,251,856 6,208,334 
December — 8,649,021 6,240,933 

Totals phan aie - 71,348,073 67,369,426 

Coastwise. 
1909, ft. 1908, ft. 

January a eee otnaconiete 3,620,158 3,570,000 
February ... ee re eer rer 6,522,101 5,535,170 
March , cbet@bbihahestindan 7,457,152 1,700,438 
ee eee ee 6,407,568 2,460,865 
eer ee eer err 6,060,720 3,658,000 
De a. on. ty sas chosistang sb Qu oh ie doe 7,848,933 1,667,000 
Sears be thie oe oe eae 4,412,000 3,223,512 
pe errr re at sin wrasse om 4,552,000 3,603,122 
Ee eee 6,306,232 3,182,500 
er ere 6,583,451 4,915,000 
i ee 8,498,000 5,540,000 
December .. 6,970,000 7,373,467 





BE ac 6csassacsonves -75,238,315 45,709,154 





RAISES PRICES. 

The W. T. Ferguson Lumber Company, of St. Louis, 
Mo., announces that it has advanced prices on all 
items of yellow pine 50 cents a thousand on account 
of the depleted condition of its stocks. This is taken 
as an indication of a general advance by the Bu- 
chanan interests and indicates still further strength- 
ening of the yellow pine market. 





COMPARATIVE STATEMENT OF 


The Yellow Pine Manufacturers’ Association has is- 
sued a comparative statement showing cut and shipments 
for January, 1909, and January, 1910, of 218 mills, to- 
gether with a comparative statement of stock on hand for 
1910. Total shipments in January, this year, were 305,- 
133.7389 feet as compared with 288,230,068 feet in Janu- 


JANUARY CUT AND SHIPMENTS OF 218 YELLOW PINE MILLS. 


ary, last year, or a net increase of 16,903,671 feet, 
amounting to 5.86 percent. The total cut of the same 
218 mills in January,’ 1910, was 320,934,272 feet as 
against 305,542,574 feet in January, last year, a net 
increase of 15,391,698 feet or 5.04 percent. The aggre- 
gate stock of these mills increased 1.58 percent during 


January, 1910. The reports for February 1, 1910, show 
a normal production of 407,000,000 feet and an actual 
cut of 321,000,000 feet for the month. The total stock 
on hand was 1,018,443,000 feet. 

The comparative statement of shipments by states for 
January, 1909 and 1910, follows: 

















































Total 215 Mills 
Missourl & Oklahoma Arkansas T i Alabeme Georgia & Florida 
STATES Mil } ve anse } exes Louisiona Missisciee! eee igh 7000 ee se0e | 9000 
9 Mills 35 Mills 38 Mill 64 Mills 36 Mills 9 Mills 
SHIPPED To ; : i 23 ato ee A 
——_ 1909 1910 1910 1909 1909 1910 1909 1910 1910 1909 1910 Fee 
New Gngland States ; 1.229.821 18.758 270 949 350.108 638 246 1.037.L06 1,116,841 452.843 600.008 2 once ety 4 
Penn a New Jer 1,083 77,235 700.525 416,783 619.623 1.252.808 ; 330 ors $00 26% 1 3453 on? 54 3 
ovat Va & Md 2 39.510 1 = Le 1 635.858 : 730.078 ove Sah +0.000 278 B36 
io : ° 298: +4 rr 
Indiana 181.422 137,923 2.687 503.701 900.230 3.045.240 2.210.837 149 2u8 
Michigan | 60.474 79.147 2 3.963.025 4.040.350 3.508.754 1 L4 aoe 34.62 
Minois ae as 236 462 474 635.679 05 39-38 anak 
. 5133 std 2. oe ‘ a 2.924.318 2.633.340 21.238 20 024 
: @ Kentuck 613.234 547,378 | € 2 404 6s2 3 430 760 : ph 2 oes 228 185248 181.452 
Nacénsin ane 43.364 Z R2 479 
Minnesota . 2 
Owe | oo 
164.137) 26.318 126,848 65.000 
oe . | 1.129.134 189 990 $ 213,643 845,141 
Raven | 624 898 78.95 1.755 449 ; 7 
Colo. @ South D | 161 264 | 3 084.067 165.853 67,000 
Oklahoma. | * 1 004.085 901714 ne 
exac . |" 2.075.461 3.473.506 3.283 607 3.431.984 4 i 16,721 37.147 
New Mexico @ Avis | 57.176 788 408 363.612 20434 909 19. 624.1350 
—— | 24 000 6B3.347 403.744 
Shir ee . . 2 3h 593 488 1Y0.462 200 130 . 
Locan { Whipped 7 nin the State . oneal 3565 338 5.054 418 ee wens 3.578.180 5.160.209 6.097.004 4.015.050 6.616.780 492 310 83 1.000 
Export She. 'd used at Plant | 196,758 y 2.372.423 P 1.413 692 2.149.136 : OXY 948 pe 345.541 a al ea! 8' 02 
Domestic P's by War | : 51.057 e 195.913 7H 552 3514 699 7.046.614 51049 905 3.949.722 ss et ES or rt B.Oo' |) 78 
Not Specified 205 ¢ 44.77 32691 ¢ 4 1.986.318 o4 900.0 : : sion! sala 
Rees? not gived above 1,714 443 1.724.270 3.667.586 $428 see 4x33:105 9.536 2.515055 1.272.168 1.621.751 3.762.510 é 209) 1S 40 | 15) 24 
ieee ame ats 6.465.470 ~ 52.385 100) 50.627.074| 49,755 965, 4.244.279 30.990.044 | 34.663,611 6.054.441) 7.433.976 | 288.230.0868 | 305 133.759 
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LIVE LUMBER TOPICS. 


CRESCENT CITY TO COMMEMORATE PANAMA’S 
COMPLETION. 


- 


New Or.eEANS, La., March 7.—New Orleans has an- 
nounced itself a candidate for the world’s fair city in 
1915-16, when it is planned to hold an ‘‘ All-American 
Fair’’ to celebrate the completion of the Panama canal. 
At a meeting last week a special committee appointed by 
the mayor submitted plans for the big fair and an effort 
will be made at once to secure congressional recognition 
and support. To that end a committee, headed by 
Governor Sanders and Mayor Behrman, has been ap- 
pointed to go to Washington and take the matter up 
with the national legislature. Among the members of 
that committee have been named R. H. Downman, Frank 
B. Williams, Pearl Wight, W. H. Sullivan, of Bolgalusa, 
and W. T. Peterman, of Morgan City. 





RAILROAD MUST ACCEPT FREIGHT. 

CHARLOTTE, N. C., March 8.—A decision by the state 
supreme court in the case of the Burlington Lumber 
Company against the Southern railway has. been ren- 
dered which is likely to be of interest to shippers. The 
opinion in a nutshell is that a railroad must accept 
freight offered for transportation, and that the statute 
imposing a penalty of $50 a day for refusal to accept 
such freight is constitutional. 

In the ease cited the lumber company offered to the 
Southern railway a shipment of machinery to Saginaw, 
Mich., claiming that the machinery had been shipped to 
Burlington, N. C., on approval, and that the company 
desired to return the machinery. The railroad refused 
«o handle the machinery for sixty days, stating that the 
agent at Burlington had not received the freight rate 
to Saginaw. The Southern further contended that the 
federal law required the railroad to file rates to all 
points outside the state, but that the rate to Saginaw 
had not been filed and therefore the road could not 
accept this shipment until the rate was filed according 
to law. 

The court held that the road should have filed this 
rate, and that it was no excuse that beeause of failure 
to do so, the shipment in question should be refused. 
The railroad also claimed that the $50 penalty was 
unconstitutional because the shipment was _ interstate, 
but the court held that the $50 forfeiture a day to 
receive freight, was not a part of interstate business, 
and that the state act was anterior to the interstate 
commerce. The railroad also claimed that there was 
no daily tender of the freight, but the court holds that 
it is not necessary to make the formal tender of freight 
each day—that such would be an unnecessary burden 
upon the shipper. 


LUMBER COMPANY TO ESTABLISH EXPERI- 
MENT FARM. 


[t is the established order of things that lamber com- 
panies are interested in lands so far as they are tim- 
bered with valuable woods, and it is unusual for a 
company interested primarily in the manufacture of 
lumber to take up the question of farming as a side line. 
This, however, is what is being done by the Southern 
Lumber Company, with large interests in the vicinity of 
Warren, Ark., having as its object a demonstration of 
what can be done with wornout Arkansas lands. 

Under the management of N. H. Clapp, jr., manager 
for the company, an experiment farm has been estab- 
lished four miles west of Warren. The land is ideal 
for such a farm, being a typical wornout field, and its 
reclamation and cultivation will be an object lesson 
to every farmer who is working that kind of soil. <A 
carload of lime will be used to neutralize the acidity of 
the soil and two carloads of fertilizer. The land is now 
being prepared for spring planting by a force of fifteen 
men and when it is cleared, modern machinery will be 
used. Barns will be constructed and stocked with the 
finest breeds of horses, cattle, sheep and hogs. The farm 
will be open daily for the inspection of all visitors and 
instruction will be given to farmers in the raising of 
crops and livestock. 

If such a plan is adopted by other lumber companies 
for the development of their large cutover tracts, there 
will no longer be any question as to their usefulness 
and value and the farmer will follow in the wake of the 
lumberman. 


STEAM STUMP PULLERS EXPEDITE AGRICUL- 
TURE. 

RHINELANDER, WIs., March 8.—Considerable interest 
has been aroused the last year in northern Wisconsin in 
the use of steam machines to pull stumps. In one or 
two cases a Clyde log loader has been used. A concern 
at Marshfield is manufacturing a machine that is guaran- 
teed to pull and pile from two to five acres of stumps 
a day, at a daily cost for labor of about $17.50. The 
machine operates with a long boom, which lifts and 
piles the stump, after pulling it. It is self propelling. 

The Phoenix Iron Works, of Eau Claire, has drawings 
for a similar machine, one of which it intends to build 
this year. If it is successful the Soo line will order 
five of them to use in clearing up unimproved lands 
for settlers. It is evident that a machine of this char- 
acter can do the work much more cheaply than anything 
that can be done by hand or with the use of teams. 
Dynamiting stumps gets them out of the ground, but 
it is very difficult to get rid of them afterwards, as 
they are heavy and unwieldy to move and to pile up 
for burning. A land owner with a large tract of stump 
land that he wants to colonize can put in one or two 








of these big machines and clear it as fast as settlers want 
to move on to the land and begin improving. Two 
weeks would clear forty acres. 





TIMBER CUTTING CASE COMES UP. 


MELLEN, WIs., March 8.—After dragging along for 
several years, the case of the United States against the 
Valley Lumber Company, of Iron River, is op trial in 
the federal court at Superior this week. The case arises 
through the buying by the Valley Lumber Company of 
logs cut from an Indian allotment near Le Clair in 1904, 
which logs were manufactured into lumber by the com- 
pany and sold in the ordinary course of business. How- 
ever, this was not a case such as one might suppose of 
trespassing upon government lands, for the Valley Lum- 
ber Company bought the logs and they supposed Alvin 
A. Muck, who sold the logs to them, had a good and 
lawful right to sell them. In 1903 Alvin A. Muck began 
a contest to secure possession of a valuable tract of 
timber near Le Clair which had been held by the govern- 
ment as an Indian allotment. Muck won a decision be- 
fore the local land office, and in due course of time the 
records of the case were sent to the Interior Department 
at Washington. Mr. Muck was finally notified that the 
department had rendered a decision of the local land 
office and ‘‘held the claim for cancelation.’’ Assuming 
that this meant the claim had been canceled and thus 
thrown open for entry, Muck filed on the claim under 
the timber and stone law and proved up and got his 
final receipt. He then sold the piling on the claim to 
Holden Bros. and the balance of the timber to the Valley 
Lumber Company. About two years later the filing and 
final receipt of Alvin A. Muck were canceled, much to 
the surprise of Mr. Muck and all concerned, and the 
reason assigned for the action was that at the time Mr. 
Muck filed on the land the allotment had not been 
canceled, but merely held for cancelation. The action 
pending against the Valley Lumber Company is to re- 
cover from it the logs it bought that were taken from 
government lands. It is said that in the event the gov- 
ernment recovers judgment at all it will be for double 
the value of the timber taken by the company. 





TWO-MILLION DOLLAR LOAN NEGOTIATED. 


An important instrument was recorded at Abingdon 
this week, being a deed of trust from the Whiting Manu- 
facturing Company, executed by Frank R. Whiting and 
William 8S. Whiting, to the Knickerbocker Trust Com- 
pany, of New York, conveying in trust a large amount 
of timber property in this section, to secure English 
capitalists a loan of £400,000, or approximately $2,000,- 
000. The instrument conveys a large amount of the 
Whiting holdings and will be recorded in every county 
where the company’s property is situated. The officers’ 
fee for recording of the deed at Abingdon was $2,000, 
or 1 percent of the aggregate consideration. 

With the new capital the company will extend its 
operations, it is said. The loan was negotiated by 
Frank R. Whiting, who went to London a few weeks, 
ago for that purpose. The company has much more 
than that amount of timber and operations in this section 
and has been very successful. 

The Whiting brothers were in business a few years 
ago at-Elizabethton, twenty miles south of Bristol, on a 
small scale, but within recent years have become impor- 
tant lumbermen, having some of the most extensive 
operations and timber holdings in the South. The timber 
was gone over some weeks ago by the head of the for- 
estry department of Oxford university, who was sent to 
this country at the instance of those of whom the big 
loan was sought. He made a most glowing report, fol- 
lowing which the loan of $2,000,000 was executed. 

J. A. Wilkinson reports a constant increase in trade, 
with indications of much better business during the 
summer. Mr. Wilkinson has most of his mills going 
and is encouraged at the outlook for trade. While at 
Roanoke last week attending the meeting of the Amer- 
ican Wagon Oak Plank Association he discussed trade 
conditions with other important hardwood men and found 
a good feeling among them, 





PREPARING LUMBER FOR CAR REPAIRS. 
[From the Canal Record, March 2, 1910.] 


Bids made by various firms in the United States for 
supplying machined lumber for car repairing show that 
it costs less to bring the lumber to the Isthmus in the 
rough and machine it at the various shops, than it would 
to have the dressing done in the states. The largest item 
in the lumber bill for cars is the preparing of wooden 
flat cars at Gorgona shops, where over 300,000 feet, 
board measure, are used each month. It was thought 
that if this lumber could be machined in the United 
States and brought to the Isthmus ready to be placed in 
the cars a saving might be effected in the planing mill. 

During the last six months about 80 pereent of the 
work in the planing mill at Gorgona has been on machin- 
ing lumber for car repairs, and the cost of getting it 
ready has averaged $4.59 a thousand feet. This price 
includes the taking of lumber from the yard to the mill, 
machining it, loading it ready for delivery to the car 
shop and foremen’s time. On an average 3,183 feet of 
yellow pine and 372 feet of oak are used in each ear. 
The lowest bid submitted placed the cost of machining 
the lumber at $12 per thousand feet, making the cost 
for a car $42.66, while the cost at Gorgona shops is 
$4.59 a thousand feet, or $16.32 per car. 


MARCH 15, 1910, 
STATEMENT JUSTIFYING PROPOSED «4 MEND- 


MENT TO STATE CONSTITUTION. 


ALBANY, N. Y., March 13.—Edwin A. Merritt, ir 
republican leader of the assembly, has issue! « state. 
ment in answer to certain criticisms concerning 


con- 
current resolution introduced by him proposing a 
amendment to the constitution with respect to the forest 
preserve. The purpose of the resolution is to legslize the 
storage of water, the development of water power and 
the transmission of electric current, under site eon- 
trol. It also leaves open the way for the construction 
of highways through the reserve, and the leasing by the 
forest, fish and game commission with the consent of the 
governor, for periods of not more than ten years, camp 
sites of five acres or less. Lands owned by the state 


outside the Adirondack and Catskill parks are permitted 
to be sold and their proceeds used for acquiring lands 
lying within the park boundaries. 

Mr. Merritt begins by avowing that ‘‘my direct per- 
sonal interest in water storage is due to the fact that 
I have been interested in water power development on 
the Raquette river for more than twenty years, and 
I make no apology for the fact.’’ 

He points out that conditions have changed greatly 
since the constitution was adopted. ‘Then the entire 
evil sought to be corrected was the stealing of timber, 
which no longer exists. Adirondack land then bought 
at from $1.50 to $2 an acre would now bring $10. Re- 
forestation and conservation problems had not yet arisen. 
He wants the constitution amended so that a limited 
amount of the state land, not exceeding 3 percent of 
the whole, may be used for the making of water power, 
under state control but not state ownership. Nearly 
a quarter of the state area, he says, is comprised in the 
reserves. If all possible water sites were utilized they 
would amount to less than 4 percent of the whole and 
most of this is now swamp which it would be better 
from all points of view to have covered with water. His 
statement continues: 


The state has no sites within the Adirondack preserves 
on which water powers to develop large units can be 
established. The places where the rivers fall down the 
hills are outside the Adirondack park. Those sites afford 
opportunity for the development of business, which will 
employ capital and labor and pay state and local taxes. 
The state can store the waters of spring and fall which 
are renewed with absolute certainty year after year and, 
holding the overplus of spring and autumn floods, regulate 
the flow of the streams to produce the highest practicable 
minimum flow of cubic feet of water per second. I want 
the state to be reimbursed for any advancement of money 
or furnishing of credit, and I want the people who receive 
that benefit to pay those expenses. I want them to have 
the opportunity to exert to the highest degree their wis- 
dom in the investment of capital, their ability in the man- 
agement of productive energy. I want them to turn all 
the wheels and light all the lights and move all the cars 
that the great commercial interests of the state require, 
until the last water horsepower of energy has been em- 
ployed. I want such floods as have devastated Herkimer 
and the Hudson valley this month controlled. I would 
rather see this amendment adopted, together with appro- 
priate legislation, than, if I could, to bring into the state 
of New York by legislation the coal treasures of Penn- 
sylvania or the gold and copper mines of the far West. 
I want the state to have a chance to develop outside of 
the city of New York and other cities. 





By way of illustration, he asserts that the building 
of a dam at Conklingsville on the Sacandaga river would 
create a power reservoir as large as Lake George. Under 
a strict interpretation of the present constitution he 
claims that not a stick of wood could be cut in the pre- 
serve for a camp stake or fire and that all but a few 
privileged ones of the wealthy class are by the absence 
of roads practically shut out of the domain. The state 
is also losing large sums by lack of authority to sell 
burned timber, from which source the salvage on the 
$2,000,000 worth of timber lost in the forest fires of 
two years ago should have yielded $500,000. The state 
ought to buy all the land within the preserve, he says, 
but at the present price this would involve an enormous 
investment and one which would not be justified, pre 
vided no intelligent system of forestry is to be under- 
taken by which the dead and down timber, burned tim- 
ber and mature timber can be marketed under proper 
conditions. 





PIONEER LUMBERMAN REDUCES RESPONSI- 
'  BILITIES. 


McComs Crry, Miss., March 14.—At thy annual — 
ings last Saturday of several corporations with — 
he has long been identified, Captain J. '. W mae a 
of Mississippi’s pioneer lumbermen and onc of the we 
popular as well, announced his retireme sr0mn “ie 
headship of three industries of which he wi's the pene 
The meetings were held in this city, whic 3s the cel 
of the White enterprises. 

At the meeting of the Liberty- Whit 
pany, Captain White’s resignation as 
accepted and W. M. White, formerly vic 
general manager, was elected in his stead 
being chosen vice president, H. L. Whit 
J. J. White, jr., secretary. At the am 





railway Com- 
resident was 
president and 
J. W. Johnson 
treasurer and 
meeting of 
White’s Tre- 


the J. J. White Lumber Company, Cap! announeed 
tirement from the presidency was like) eo named 
and H. L. White, former secretary-treas\''°T; ve deut oer 

presi _ 


to sueceed him, with J. W. Johnson vic he presi- 
J. J. White, jr., secretary treasure’. ' som = oe 
dency of the McComb City Light & oer hyper 
Captain White also retired, W. M. Whit sa on ae 
for the presidency, J. J. White, jr. 2«men ™ 
president, and A. H. Jones as superintcucn’. 
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TIMBER LAND GRANT CASES BEFORE THE DEPARTMENT OF STATE. 


Many Suits Hinge Upon the Outcome of Important Ones Brought Against Railroad Company. 


\Wa-utneron, D. C., March 17.—January 24 the Senate 
ealled upon the attorney general for detailed informa- 
tion sith reference to the institution of certain suits 
against the Oregon & California Railroad Company, 
which, would not be of general interest were it not for 
the fact that they involve some very important timber in- 
terest 3riefly stated, the facts are as follows: 

‘The Oregon & California Railroad Company is the claimant 
of several grants by Congress of certain lands to aid in the 
construction of a railroad from Portland, Ore., to the south- 
ern border of the state, the first grant being that of July 25, 


1866; this was restricted by an act of April 10, 1869, pro- 
viding that the lands granted by the act of 1866 should 
only be sold to actual settlers in quantities not to exceed a 
quart section to cach purchaser and for a price not to 

2250 an acre. By a later act under date of May 4, 
1870, a further grant was authorized to aid in the construc- 
tion of a railroad trom Portland to McMinnville, forty-seven 
niles, and from Forest Grove to Astoria, but the fatter part 
was rever constructed and that part of the grant was for- 
teited by act of January 51, 1885. 

In ebruary, 1907, a memorial was presented by the legis- 
lature of Oregon to the President cnd to Congress calling 
attention to the fact that vast tracts of public land were 
being claimed and held by the Oregon & California Railroad 
Company, by virtue of the acts of Congress above cited, and 
that they were withdrawn from sale, thereby retarding the 
dcvelopment and prosperity of the state; also that the rail- 
road company had not fulfilled the requirements of the act 
of 1869 either as to the terms of sale or the quantities of 
the land sold. It was also claimed that the conditions 
should inure only to the United States as grantor to the 
predecessor in alleged interest of the Oregon & California 
Railroad Company, and that they have not been complied 
with. Congress was therefore asked to enact such laws and 
take such other: steps as might be vecessary to compel the 
railroad company to comply with the conditions of the 
graut, and to enact a penalty of forfeiture of the grant if 
its terms were not complied with, or such other steps as 
might seem best to Congress in order to attain to such an 
end. 

it will be observed that this request referred only to the 
graut of 1866 as amended by the act of 1869, but the in- 
vestigation started by the department of justice developed 
the existence of the act of May 4, 1870, so that both grants 
were included in the investigation, which disclosed the facts 
that, under the act of 1866 3,000,000 acres were granted, 
749,000 of which have been sold and 2,251,000 acres are 
still claimed. Under the act of 1870, 137,000 acres were 
granted, 71,000 sold and 66,000 acres still claimed. 

In making sales of the granted land the restrictions im- 
posed by the granting acts were entirely ignored. Approxi- 
mately 820,00U acres were sold to 5,306 purchasers, and of 
that quantity approximately 383,000 acres were sold in 
excess of 1,000 acres to a single customer. 

The conclusion was reached that the provisions of these 
grants restricting the manner in which the lands should be 
sold were conditions subsequent, and that the United States 
was entitled to enforce the remedies usually incident to 
conditional estates, the principal of which is forfeiture. It 
was further determined that the claim of forfeiture should 
not be asserted until authorized by Congress, and that au- 
thority was granted on April 30, 1908. On September 24, 
1908, suit was instituted against the Oregon & California 
Railroad Company and others covering all the lands granted 
by the acts of 1866 and 1870 which remained unsold and 
still claimed by the railroad company, involving approxi- 
mately 2,300,000 acres of land. The procedure was involved 
and complicated by a number of interventions and special 
proceedings and is now pending on demurrers interposed by 
the principal defendants to the government's bill and to 
certain bills in intervention and cross complaint. 

In addition to the suits above mentioned, forty-five suits 
were instituted against parties who bought the lands in 
large quantities in violation of the terms of the grants, and 
this involves about 383,000 acres, but the proceedings in 
these suits have been temporarily suspended to await the 
decision of the main suit. 

The main suit involves 2,300,000 acres of land still un- 
sold held by the Oregon & California Railroad Company, 
a Trust Company and the Southern Pacific Company 
et al. 

No. 3,416—Oregon & California Railroad Company, South- 
ern Pacific, Union Trust Company and William M. Ladd, 
involving 1,280 acres. 

No. 3,417—Oregon & California Railroad Company, South- 
ern Pacific Company, Union Trust Company, Albert R. and 
Edward R. Downs, involving 4,118.14 acres. 

No. 3,418—Oregon & California Railroad Company, South- 
ern Pacific Company, Union Trust Company, Wade H. Rich- 
ardson, George K. and Justine Wentworth, involving 9,959 
acres. 

No. 3,419—Oregon & California Railroad Company, South- 
ern Pacific Company, Union Trust Company, John M. Keith 
and the Keith Oil & Land Company, involving 3,693.36 acres. 

No. 3,420—Oregon & Caiifornia Ratroad Company, South- 
ern Pacific Company, Union ‘trust Company, Ashland Manu- 
facturing Company, involving 2.020.73 acres. 

No. 3,421—Oregon & California Railroad Company, South- 
ern Pacific Company, Union Trust Company, Jackson A. 
Graves, involving 1.880.62 acres. 

No. 3,422—Oregon & California Railroad Company, South- 
ern Pacific Company, Union Trust Company, Elk Creek 
Lumber Company, involving 1,160 acres. 

No. 3,425—Oregon & California Railroad Company, South- 
ern Pacit Company, Union ‘Trust Company, Hammond 
Lumber Company, involving 14,533.74 acres. 

No. 3,424—Oregon & California Railroad Company, South- 
ern Pacific Company, Union Trust Company, Booth-Kelly 
Lumber ( ompany, Detroit Trust Company, John F. Kelly, 
Bernard Marvin, George W. Deane, Joseph Gillespie, James 
¥. 0 Brien, L.A. Brown, involving 67.285.03 acres. 

No. 3,425—Oregon & California Railroad Company, South- 
ern Pacific Company, Union ‘Trust Company, . A. Lewis, 
fotmbia Mines Company, G. W. Blalock and John J. Bla- 
— C. I. Lewis, 8. B. Pettingill, Charles H. Burton, G. W. 

oynton, Eliza J. Boynton, James Eugene Lord, William P. 
Dunham, Greenback Gold Mining Company, Victor Junior 
Gold Mining Company, involving 2,674.02 acres. 
te. 3,42 s—Oregon & California Railroad Company, South- 

n Pac Company, Union Trust Company, Olean Land 














( 
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eeny, Wilson River Lumber Company, involving 3,115.79 
No. 3,427 





bia Pe} Oregon & California Railroad Company, South- 
Chris \citic Company, Union Trust Company, Louis Gerlinger, 
-Aristian Iurkhardt, George W. Cone, Siletz Timber Com- 
ring Charles K. Spaulding Logging Company, East Side 
oa & Lumber Company, involving 7,042.36 acres. 
pe. 3,428 Oregon & California Railroad Company, South- 
Spaui aciic Company, Union Trust Company, Charles K. 
Paulding Logging Company, involving 4,848.88 acres. 
an: a2 '—Oregon & California Railroad Company, South- 
II Wace Company, Stephen T. Gage, Union Trust Company, 
+ ate Vashburn, involving 1,442.92 acres. 
ine. 3,4 ‘)—Oregon & California Railroad Company, South- 
yn “ompany, Stephen T. Gage, Union Trust Company, 
Rober, involving 2,560 acres. 














No. 3,431—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Charles A. Smith, C. A. Smith Timber Company, Central 
frust Company of Illinois, A. Uhriaub, involving 20,491.62 
acres, 

No. 3,432—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Charles H. Chick, Constantine Morton, Everett P. Lewis, 
involving 3,160 acres. 

No. 5,455—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen ‘T. Gage, Union Trust Company, 
Fred A. Kribs, Pillsbury Lumber Company, involving 3,479.96 
acres, 

No. 3,434—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen 'T. Gage, Union Trust Company, 
John F. Kelly, George H. Kelly, involving 1,042 acres. 

No. 3,435—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Willis H. Gilbert, West Coast Lumber Company, Peninsula 
Lumber Company, involving 14,216.81 acres. 

No. 3,456—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Stewart B. Eakin, Booth-Kelly Lumber Company, Orin Rob 
inson, involving 2,463.79 acres. z 

No. 3,437—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen 'T, Gage, Union Trust Company, 
Big Bend Milling Company, W. L. Harkness, Butte Falls 
Sugar Pine Lumber Company, Edward Woodbury, involving 
7,566.86 acres. 

No. 3,438—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
A. M. Stearns, involving 1,422.92 acres. 

No. 3,489—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Curtiss Lumber Company, involving 4,893.64 acres. 

No. 3,440—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Vokegama Sugar Pine Lumber Company, Weyerhaeuser Land 
Company, involving 13,222.95 acres. 

No. 3,441—Oregon & California Railroad Company, South- 
ern Fecific Company, Stephen 'f. Gage, Union ‘rust Company, 
Edwin Fowlcr, involving 1,099.42 acres. 

No. 3,442—Oregon & California Railroad Company, South- 
ern Pacific Company, Stepben 'T. Gage, Union Trust Company, 
Justine and George R. Wentworth, William L. Roach, Roach 
Timber Company, involving 34,921.85 acres. 

No. 3,443—Oregon & California Railread Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Clifford, L. Y., Mary E. and Leon Coggins, involving 5,975.26 
acres. 

No. 3,444—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen IT. Gage, Union Trust Company, 
Charles G. Forester, Forester Lumber Company, involving 
1,475.87 acres. 

No. 3,445—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Albert C. Hopkins, involving 15,861.74 acres. 





{Special correspondence to the AMERICAN LUMBERMAN.] 


LIVERPOOL, ENGLAND, March 3.—This market is dull 
and lifeless in nearly every branch of the lumber business 
excepting mahogany. This stagnation is traceable in 
large measure to the still unsettled political situation, 
which is likely to continue some time longer. 

The importations of lumber from the United States, 
fortunately, have been upon a very moderate scale, and 
in sawn timber just about equal to the stock. But the 
stock—508,000 cubic feet—may .be regarded as ample 
under present conditions. Part of the import of sawn 
logs during February was upon contract and part on 
consignment. These aggregated 112,000 cubic feet to 
the ports on this river. The consigned shipments were 
sold from the steamers’ side on private terms said to 
be upon a low basis. Shippers of pitch pine lumber 
should pause for some time and allow the market to re- 
cover itself. The stocks in the ports on the Mersey 
amount to 532,000 eubie feet. A large portion is of in- 
ferior grade, which can only be sold at very unsatis- 
factory prices. Some of the shippers must have received 
account sales of an unpleasant character for their 
ventures. 

Hardwoods. 

Oak logs have not been imported, which is something 
to be thankful for because the demand has run to only 
4,000 eubic feet and the stock is ample. American 
dealers in oak lumber evidently are restraining their 
transactions for the shipments from Baltimore and other 
Atlantic ports, which amount. to only 82,000 cubic feet, 
and with a market showing a little more animation the 
stock is being somewhat lightened, though it would be 
better if more progress was made in that direction. 
Sales of regular sized wagon scantling continue to be 
made at about 2/4 to 2/6 a cubic foot for prime quality 
and down to 14 for inferior quality and odd dimensions. 
Poplar logs of large dimensions and of prime quality 
are in request as before and sell at full values. There 
is comparatively little business doing in poplar prime 
lumber, the gap between sellers’ and buyers’ notions of 
price being too wide to be bridged at present. This is 
not an inviting market for ash logs, and shippers should 
refrain from taking chances on them. 


Pacific Coast Woods. 


California redwood does not find its way into popu- 
larity as rapidly as its holders would wish, and the little 
demand there is for it makes but little impression upon 
the heavy stock, which is sufficient to last for nearly 
two years at the present rate of consumption. Nearly 
the same may be said of Oregon and British Columbia 
pine; the market is excessively loaded for the poor de- 
mand that is now existing. 


Canadian Woods. 


The high prices required to cover the cost of importa- 
tion still are retarding the demand for all classes, thougli 
it is perhaps a little better than it was recently. Con- 





No. 3,446—Oregon & California Railroad Company, South 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
c. D. La Tourneau, involving 1,440 acres. 

No. 3,447—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
T. D. and Everell 8. Collins, involving 29,247.34 acres. 

No. 3,448—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
D. N. Snyder, involving 1,252.42 actfes. 

No. 5,449—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Andrew B. Hammond, Charles J. Winton, Winton Timber 
Company, involving 45,972.43 acres. 

No. 3,452—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Waldo A. Avery, E. Richardson Company, Charles G. Briggs, 
J. A., D., Allen, Donald, F. H., Mary, Alice G. Lewis, in- 
volving 15,730.44 acres. 

No. 3,453—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Bray & Choate Land Company, Oshkosh Land & Timber 
Company, involving 4,816.40 acres. 


No. 3,454—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Peter Nelson, Hartley McGuire, William H. White, Godfrey 
von Platten, involving 1,925.83 acres 

No. 3,455—Oregon & California Railroad Company, South 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Gilbert Gilbertson, Glendale Lumber Company, Viola Nail, 
involving 1,364.64 acres. 

No. 3,546—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Gardiner Mill Company, Mary Larsen, involving 2,803.76 
acres. 

No. 3,457—Oregon & California Railroad Company, South 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Starr Mill & Flume Company, E. §8., H. E. and B. C. Crossett, 
involving 1,720.39 acres. 

No. 3,459—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Charles R. Ray, Condor Water & Power Company, Gold Ray 
tealty Company, Frank H. Ray, involving 1,219.65 acres. 





No. 3,458—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
John A. Black, involving 2,440 acres. 

No. 3,460—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Pacific Timber Company, Leona Mills Lumber Company, 
Brown Lumber Company, involving 1.481.09 acres. 

No. 3,463—Oregon & California Railroad Company, South- 
ern Pacific Company, Stephen T. Gage, Union Trust Company, 
Drew Timber Company, involving 5,497.17 acres. 

No. 3,464—Oregon & California Railroad Company, Stephen 
T. Gage, Union Trust Company and Southern Pacific Com- 
pany, involving 6,489.05 acres. 


THE LUMBER SITUATION IN LIVERPOOL. 


sumers are perhaps beginning to wake up to the fact that 
neither from the present stock aor for next season’s are 
rivals are they likely to improve their present position, 
The great importers in this country are having a very 
lean time of it just now. 


Mahogany. 


The public auction sales during the middle of last 
month were well attended by buyers from all parts of the 
country. The agents of American dealers were more 
numerous and active in competition for all classes of logs 
above fair average quality. Buyers for home consump- 
tion of ordinary class were compelled to pay higher 
prices than they had counted on, or go without. The 
brokers said they had information from the shipping 
ports in Africa that, owing to the annual rains in the 
interior being much below the average, the difficulty of 
getting the logs out and floated down the streams to the 
coast had been so great that much of the felled timber 
would be hung up for this season. These statements 
stimulate competition. Prices ranged from 25 cents to 
$1 a foot, with many at intermediate prices, say, 26 
cents, 70 cents, 78 cents, $1 and $1.10 a foot. The 
amount sold under the hammer aggregated 1,605,608 
feet. The yards were quickly cleared of the purchases 
for America and sent down to the various wharves for 
shipment. The demand for Mexican mahogany has been 
very strong in France and other European countries, 
and only a short time ago five cargoes from Laguna 
were landing in Havre at the same time, the prices 
obtainable there on c. i. f. terms being much better than 
in this country. This, however, seems to have stopped, 
as two cargoes are on the way to this port and one to 
Glasgow. 





CONSERVATION MOVEMENTS IN MAINE, 


Banoor, ME., March 5.—Congressman Guernsey has 
taken definite steps toward the accomplishment of a 
national forest reserve in the Mt. Katahdin section, hav- 
ing introduced a bill in the national House providing for 
the acquiring of forest reserves in the Appalachian, 
White and Mt. Katahdin regions. This proposition is 
not new. For years prominent lumbermen have ad- 
vocated a forest reserve in the Mt. Katahdin region, be 
lieving that such a reservation would be a vast step in 
the conservation of resources and in proper protection 
been at work in favor of a state reservation and the 
establishment of a great state park around Mt. Katahdin, 
believing that the section should be set aside for recrea- 
tion, for freedom from commercialism and for the 
advancement of the problems of forestry. The club 
women carried their ideas to the last legislature and the 
result was found in the appointment of a commission to 
explore forest lands suitable for a state reserve. 

It possibly makes little difference whether the region 
around Mt. Katahdin, which many believe to equal in 
beauty the Yosemite valley, is reserved by the state or 
by the nation. 
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ASSOCIATION INTELLIGENCE. 


Convention Reports. 


DETROIT LUMBERMEN AT ANNUAL SPRING 
DINNER. 

Derroir, Micu., March 18.—The retail lumber dealers 
of this city and the traveling salesmen held their second 
annual spring dinner in the Log Cabin inn this evening. 
The gathering was purely social, and shop talk strictly 
tabooed. The menu included fish, frog’s legs and 
chicken, and an excellent vaudeville entertainment had 
been arranged by a committee including E. E. Hart- 
wick, J. P. Weber and W. A. C. Miller. 





TO REPORT ON SPRUCE GRADING RULES. 


PHILADELPHIA, Pa., March 12.—The monthly meeting 
of the Lumbermens’ Exchange was held Thursday, 
March 10, in its rooms in the Crozer building. Jerome 
H. Sheip, the J. W. Turnbull Lumber Company and 
Coulbourn Bros. were elected to membership. The rules 
for grading spruce lumber presented by the Spruce Lum- 
ber Manufacturers’ Association were considered and the 
president appointed Frank M. Gillingham, Edwin B. 
Malone, S. A. Yorks, George F. Craig and C. E. Lloyd, 
jr., as a committee to investigate. 





NEW YORK YELLOW PINE EXCHANGE MEETING. 


New York, March 16.—The annual meeting of the 
Yellow Pine Exchange was held at Delmonico’s, Friday, 
March 11. The following officers were elected: Presi- 
dent, J. H. Burton; vice president, Albert Hirsch; sec- 
retary and treasurer, Jesse I. Eppinger. Board of Man- 
agers—John J. Cooney, F. B. Haviland, R. R. Sizer, 
B. L. Tim, and R. W. Brownson. Following the meet- 
ing a discussion was had with the members of the trades 
relations committee of the New York Lumber Trade 
Association and matters of interest to both parties were 
considered. A luncheon was served. 





WAGON OAK EXPORTERS’ ANNUAL. 


NorrotkK, VA., Mareh 14.—The Wagon Oak Export- 
ers’ Association held its annual meeting Thursday, March 
10, at Roanoke; it was conceded to be one of the best 
and most interesting meetings it ever has held. Har- 
vey M. Dickson, of Norfolk, was reélected president; 
J. A. Wilkinson, of Bristol, Tenn., was elected vice 
president; H. D. Billmeyer, of Cumberland, Md., secre- 
tary, and John L. Alcock, treasurer. 

The following were elected directors: J. W. Mayhew, 
Columbus, Ohio; R. W. Brice, Baltimore, Md., and W. 
L. Clement, Greensboro, N. C. 

The association decided to accept the plan of in- 
spection in vogue with the Liverpool Timber Association, 
of Liverpool, England. 





ANNUAL MEETNG OF THE BUFFALO LUMBER 
EXCHANGE. 


Burrao, N. Y., March 16.—At the annual meeting of 
the Buffalo Lumber Exchange, held on the 12th, the 
following board of directors was elected: Maurice M. 
Wall, Knowlton Mixer, I. N. Stewart, A. E. Daven- 
port, Peter McNeil, W. A. Perrin, G. Elias, H. S. Janes, 
B. H. Hurd, H. F. Taylor and John 8. Tyler. 

These directors chose from their number the follow- 
ing officers: President, Maurice M. Wall; vice presi- 
dent, Knowlton Mixer; secretary and treasurer, John S. 
Tyler. 

“In his annual address the retiring president, G. Elias, 
spoke of the progress made by the exchange during the 
two years he had been at its head. The exchange is in 
a flourishing condition and though it has not been 
obliged to take up many very knotty subjects, the part 
that its members have taken in public affairs has been 
decidedly for the good of the city. 

The report of Secretary Tyler showed a good financial 
condition and the showing ot business done last year 
and of stock in yard at the end of it was satisfactory. 
The amount received by lake during the year was 90,- 
190,000 feet of lumber, 610,410,000 shingles and 1,554,- 
000 lath; and by rail, estimated by cars, at 70,462,000 
feet of hardwoods, 17,051,000 feet of yellow pine, 16,- 
755,000 feet of white pine, 165,000 feet of norway pine, 
6,465,000 feet of hemlock, 3,570,000 pieces of lath, 62,- 
000,000 shingles and 33,000 ties and posts, a total, 
reckoning all as lumber, of 272,304,000 feet, an increase 
over the previous year of 21,304,000 feet. 

The shipments reported by rail ineluded 58,758,000 
feet of hardwoods, 11,186,000 feet of yellow pine, 60,- 
322,000 feet of white pine, 1,650,000 feet of norway 
pine and spruce, 3,855,000 feet of hemlock, 3,010,000 
lath, 26,250,000 shingles and 30,000 ties and posts, a 
total as lumber of 212,296,000 feet, an increase of 17,- 
001,000 feet over 1908. 





ASSOCIATION WORKER CHANGES BASE. 


BALTIMORE, Mp., Mareh 15.—E. M. Terry, secretary 
of the National Lumber Exporters’ Association during 
the last four years, has resigned, and will terminate his 
connection with the organization in an official capacity 
by April 1. He will go with the recently formed 
Manufacturers’ Lumber Company, which has an office 
at 27 William street, New York, and will give his 
attention especially to the export business of that 
corporation. The Manufacturers’ Lumber Company in- 
cludes the Cascapedia Manufacturing & Trading Com- 





pany, of Bonaventura and New Richmond, Quebec; the 
Bathurst Lumber Company of Bathurst, N. B.; the 
Haines Lumber Company, of North Tonawanda, N. Y.; 
the Hugh MeLean Lumber Company, of Buffalo, N. Y.; 
the Robinson-Edwards Lumber Company, of Burlington, 
Vt., and W. C. Edwards & Co., of Ottawa and Rock- 
land, Ont. These concerns have a combined output of 
white pine, spruce and hardwoods of about 300,000,000 
feet a year and operate ten mills in different places. 
The new corporation is entirely a selling company and 
will distribute the product of the mills. In taking 
up his new work Mr. Terry does not enter a strange 
field. He was for years with Price & Hart, the 
New York hardwood firm, before he became secretary 
of the National uumber Exporters’ Association, and 
gained an extensive knowledge of the foreign as well 
as the domestic trade. As secretary of the National 
Lumber Exporters’ Association he has done some excel- 
lent work, his latest contribution being a book which 
contains the port rules for all the ports with which 
members do business. He has made an extensive study 
of the transportation problems, and was instrumental 
in obtaining various concessions from railroads and 
steamship companies. <A special meeting of the board 
of managers of the association has been called for 
March 22 at Baltimore to act on the resignation. 





SUCCEEDS TO IMPORTANT POSITION. 


The accompanying portrait is that of Arthur W. 
Clyde, who has been appointed successor to A. B. Wastell 
as secretary and manager of the Oregon & Washington 
Lumber Manufacturers’ Association cargo inspection 





ARTHUR W. CLYDE, OF PORTLAND, ORE.; 
Secretary Oregon & Washington Lumber Manufacturers’ 
Association. 


bureau at Portland, Ore. Mr. Clyde was assistant man- 
ager under Mr, Wastell and prior to that time held sey- 
eral important positions with large lumber manufactur- 
ing concerns. 





LOG SCALING AND GRADING BUREAU ESTAB- 
LISHED. 


PORTLAND, ORE., March 12.—Permanent organization 
of the Columbia River Log Scaling and Grading Bureau 
was effected this afternoon at a meeting in the offices 
of the Bradley Logging Company, this city. Articles 
of incorporation were filed during the week and the 
bureau will be ready to begin business in a few days. 
Its purpose is to inspect, scale and grade logs and piling 
for individuals, firms or corporations, and headquarters 
will be maintained in Portland. A large force of com- 
petent scalers will be engaged under an expert manager. 

Directors were elected as follows: J. 8. O’Gorman, 
J. S. Bradley, Frank Patten, A. W. Clark, H. C. Clair, 
Holis E. Alger, E. S. Collins and W. A. Avery, jr. The 
directors in turn elected the following officers for the 
ensuing year: J. S. Bradley, president; E. S. Collins, 
vice president; J. A. Byerly, treasurer, and J. S. O’Gor- 
man, secretary. 

The following stockholders have signed so far: 

The Whitney Company, Limited. . 

J. S. O’Gorman, the Wisconsin Logging & Timber Company. 

O. K. Logging Company. 

Bradley Logging Company. 

Holland, Briggs & Avery. 

Everding & Farrell. 

Sorensen Logging Company. 

W. W. Johnson Logging Company. 

H. C. Clair, of the Clarke County Logging Company. 

Ostrander Railway & Timber Company. 

Silver Lake Railway & Lumber Company. 

Holis E. Alger, of the Alger Logging Company and the Ore- 
gon Iron & Steel Company. 

C. O. Hill, of the Oak Point Piling & Lumber Company. 

These loggers believe that the bureau will accomplish 
a great deal of good for the logging industry in that it 
will place it on a sounder basis and the millmen have 
already signified their approval of the plan, as it is 
believed it will make it easier to transact business on 
the bureau certificates. 

The manager has not yet been selected. 


Coming Conventions. 


March 24—Annua! meeting, North Carolina Pine Assooj 
tion, Norfolk, Va. ” + ae 
March 29—Northern Indiana & Southern Michiga: 
Lumber Dealers’ Association, Oliver hotel, South Beng 

Mareh 30—Annual meeting, The National Association of 
Lumber and Sash and Door Salesmen, Brevoort hotel, Chi. 
cago, 2 p. m. 

April 5-6-7—Southern Supply & Machinery Dealers’ 
ciation, Jacksonville, Fla. a 
April 19-20—National Lumber Manufacturers’ Associatj 
New Orleans, La. a 
, ~ 12-14—Lumbermen’s Association of Texas, San An. 

onio. 

May 18—Southern Cypress Manufacturers’ Assocj 
New Orleans, La. Subject to change by the beara of 
rectors. 

June 9-10—National Hardwood Lumber Association 
Hotel Seelbach, Louisville, Ky. F 


tetail 
» Ind. 





A HEARTY INVITATION FROM TEXAS, 


Houston, TEX., March 15.—The following hearty inyj. 
tation has been sent out by the secretary, S. T. Swinford 
to attend the annual meeting of the Lumbermen’s re 
sociation of Texas: 


The twenty-fourth annual convention of the Lumber- 
men’s Association of ‘Texas will be held at San Antonio April 
12, 13 and 14. This will be a very important and interest- 
ing meeting. We expect to have addresses by some very 
strong men and we will endeavor to place the old story 
before you in a pleasant way. 5 

The lumbermen of San Antonio have arranged for a very 
elaborate plan of entertainment. By the 20th of March 
they will mail you an invitation with copy of the program 
We want as many lumbermen in this state as possible to be 
at the meeting. 

_ There will be no trouble about hotel accommodations 
There will be a special committee to provide anything you 
want in this direction, and by looking over the program 
you may see to whom to write in order to secure such ac- 
commodations as you may desire. 

‘ Railroad rates will be one and one-fifth fare for the round 
rip. 

Not only must you come yourself, but you must bring 
your wife and daughter. *, 
_ We want you whether you are a member of this associa- 
tion or not. If you are not a member-it is an easy matter 
to become one. : ’ 





TEXAS LUMBERMEN PREPARING TO ENTER- 
TAIN. 


San ANTONIO, TEX., Mareh 14.—The local lumbermen 
and citizens generally of San Antonio are preparing to 
entertain the visiting lumbermen and other guests in a 
royal manner upon the occasion of the annual conven- 
tion of the Lumbermen’s Association of Texas, that will 
be held in this city April 12, 13 and 14. The hotel 
accommodations now are equal to those of any city of 
the size in the country and the visitors will be well 
taken care of in that respect. It is stated by members 
of the local committee who have charge of the arrange- 
ments for the big event that an effort is being made to 
bring about an increase in the attendance of the retail 
lumber dealers. Heretofore at the annual conventions 
the lumber manufacturers have been much in evidence, 
and this is desired, but there has been a lack of interest 
manifested by the retail dealers all over this state. It is 
announced that every retail lumber dealer in Texas will 
receive a hearty invitation to attend the convention and 
to become a member of the association. It is planned to 
introduce several new features at this convention. It 
will be made as spicy and interesting as possible for all 
who attend. An elaborate program of entertainment 
is being arranged for the visitors. The hospitality of 
the local lumbermen and citizens of San Antonio is 
proverbial among all who have had occasion to visit this 
city and a special effort will be made to set a new record 
in this particular during the coming convention. 





MACHINERY MEN TO MEET AT JACKSONVILLE. 


A very important convention of machinery interests 
will be held at Jacksonville, Fla., April 5-6-7, when the 
American Supply & Machinery Manufacturers’ Associa- 
tion will meet jointly with the Southern Supply & Ma- 
chiner$ Dealers’ Association. The Hotel Seminole will 
be convention headquarters and it is expected that there 
will be a large attendance of manufacturers of machin- 
ery and supplies of all kinds as well as of dealers from 
the southern states. These organizations are instru: 
mental in producing and marketing much of the saw 
mill, planing mill and auxiliary machinery used in the 
lumber trade. In fact, the membership list of the or 
ganization includes the names of many of the leaders 
in this line. The officers of the organization are: John 
Trix, president; Henry B. Lupton, first vice president; 
J. W. Gardner, second vice president; D. K. Swartwout, 
third vice president, and F. D. Mitchell, secretary-teas 
urer. 


Executive committee—S. P. Browning, chairman; E. H. 
Hargrave, C. A. Hubbell, E. Bertram’ Pike and D. H 
Roberts. ; ;  Sacald A. 

Advisory board—Samuel L. Moyer, Charles }’. Aaron, *. * 
Gladding, Edward C. Hinman and Melville W. Mix. 

One of the features of the meeting will be an = 
dress upon ‘‘ Practical Results of Adoption of — 
Prices,’’? by Nelson A. Gladding, of FE. \. Atkins : 
Co., of Indianapolis, Ind. Arrangements fv! ee a 
a formal program are, under the supervision of = - 
Gerow, of the Atlantic Supply Company, Jac . 
ville, and it is expected that the arrangements Tor and 
ness sessions and entertainment wil’ be ar a 

oti a. 
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IN THE FAR NORTHWEST. 


Annual Gathering of an Indemnity Exchange — 
Finances Indicate Prosperous Activity 
—Officers Elected. 


SEATTLE, WASH., March 11.—The annual meeting of 
the members of the Lumbermen’s Indemnity Exchange, 
an interinsurance concern made up of mill concerns on 
the Pacific coast, was held in the offices of its managers, 
Hanford & De Veuve, in the White building today. The 
organization has 105 members and is in excellent shape 
as the following financial statement indicates: 


FINANCIAL STATEMENT—FEBRUARY, 1910. 


REVENUE. ¢ 03.37 
Surplus ..- eect e reer cree cere ened §109,1 9.06 
ree SUCPIUB 2. oe cece srecene 12,910.46 
PremiuMS 2.266 eee eee e ee eee eee 18,626.33 
Dividends ....----+eeeee eee eeees 86.54 7 a 
Interest ..-- ee ee eee ee eee cence 79.50—$140,806.20 
EXPENDITURES. § 35.00 
BEMONGR 12. ccccccccscvececscesece 35. 
tbeeh .....cccacesnccccssnes 2,402.02 





Rareeigy Ob shh wee 9,018.25— 11,455.27 


$129,350.93 


Reinsurance 








ASSETS. 

MortgageS ....---eeececeeeneeees -$34,577.72 

c. C. Bronson, treasurer.......... 18,718.73 

BAM. ci cass ccs eescessecsvaseeus 19,390.00 

Suspense ACCOUNE «6.2... ee eee ee ees 6,823.49 

Outstanding premiums ........... 31,706.83 af si 
Certificate of deposit.............. 25,000.00—$136,216.77 

LIABILITIES. 

Due managers, commission.......... $1,452.07 saat 
Due managers, reinsurance......... §,413.77— 6,865.84 


$129,350.93 
RECAPITULATION. 
Premiums, ete., received since organization, 
August 29, 1903 < 
Losses and expenses to February 25, 1910..... 


Gain to members, including dividends paid. $151,5 
Accrued interest not yet paid..............-- ¢ 


ce 
ae 





$152,483.96 
Percentage of gain since organization. . ...35% percent 
New subscribers : 
Clark & Wilson Lumber Company. 
Kent Lumber Company. 


Subscribers who have declined to exchange in- 


EE, cb as web Vas cnss bebe enesceaes 6% None 
RF ert cere None 
Mills discontinued in February..............- err None 
Amount of insurance in force...........+++; . $5,317,617.00 
Approximate losses in course of adjustment, E. u 

K. Wood Lumber Company............ee0% 25,000.00 


1,980.36 

The old officers were reélected, including E. G. Griggs, 
Tacoma, president; C. C. Bronson, Seattle, treasurer, and 
the following board of trustees: E. G. Griggs, St. Paul 
& Tacoma Lumber Company, Tacoma; R. L. McCormick, 
Weyerhaeuser Timber Company, Tacoma; George H. 
Emerson, North Western Lumber Company, Hoquiam, 
Wash.; Ira Bennett, Hume-Bennett Lumber Company, 
Sanger, Cal.; F. H. Jackson, Clear Lake Lumber Com- 
pany, Clear Lake, Wash.; Clark W. Thompson, Wind 
River Lumber Company, Cascade Locks, Ore.; J. H. 
Bloedel, Larson Lumber Company, Bellingham, Wash. ; 
R. H. Alexander, B. C. Mills Timber & Trading Com- 
pany, Vancouver, B. C.; and C. C. Bronson, Day Lumber 
Company, Seattle, Wash. 


Saving in rates to members for month........ 





IN WIDE CO-OPERATION. 


Southern Retail Lumbermen’s Associations Amal- 
gamate—Annual Meeting of Dealers 
of Three States. 


The fourth annual meeting of the Retail Lumber 
Dealers’ Association of Alabama, Tennessee and Georgia 
was held at Birmingham, Ala., March 8, with a good 
attendance of Birmingham retail lumber dealers, as well 
as dealers from other sections of the three states. The 
meeting was called to order at 2:30 p. m. by the presi- 
dent, W. M. French, of Knoxville, in the rooms of the 
Jefferson County Building Material Men’s Exchange, in 
the Chamber of Commerce building. Secretary Richard 
Randolph, of Birmingham, was kept away from the meet- 
ing because of illness in his family. 

Soon after the opening of the meeting it developed 
that the principal subject for consideration was the con- 
templated union of this association with the Retail Lum- 
ber Dealers’ Association of West Tennessee and Ken- 
tueky and the formation of a new association, embracing 
all the southern states and ranking in size and influence 
with the largest retail associations in the country. The 
matter was presented to the association in the form of a 
letter from the secretary of the Kentucky-Tennessee as- 


podiation, read by A. W. Nelson. The letter was as fol- 
ows: 


a... the Re tail Lumber Dealers of the South: An an- 
ent of and invitation to our coming annual meeting 
pedy emphis, Tenn., March 8 and 9, 1910, has been sent to 
. This meeting promises to be the best in our history 
= attendance and good results we are striving for. A most 
cheortant pian will be proposed at the meeting, namely, to 
Lume the hame of the association to the Southern Retail 
pa er Dealers’ Association, and to extend the territory 
ae to include all southern states within a reasonable 
an ws, of Memphis. If we are successful we will then have 
with oration which will rank in membership and influence 
Senea t in the nation. Also, necessary changes will be pro- 
the in our constitution so as to comply with all laws of 
ited wenern States. Every retail dealer in the South is in- 

to come to Memphis, and especially from the states 


of Kentucky, Tennessee, Alabama, Mississippi, Louisiana and 
Arkansas. 

Your assistance in this plan will insure its success and 
provide an association which will protect southern dealers. 
Hoping to hear from you [ remain, Yours respectfully, 

R. P. Bransrorb, Secretary. 

Considerable discussion followed the reading of this 
letter, some being in favor of the plan, thinking it 
would result in a stronger and more influential organiza- 
tion, while others believed that much good is derived 
from smaller associations. President French advised 
that the proposition be very carefully considered before 
any action was taken and that the wishes of the members 
of the association be consulted. The general feeling, 
however, seemed in favor of the consolidation, and it is 
probable that the plan will be carried out. The associa- 
tion did not take definite action in the matter further 
than agreeing that the president appoint a committee of 
three who should communicate with all members by let- 
ter and from their opinions formulate a recommendation 
to the association, the understanding being that the de- 
cision of the committee would be accepted. The presi- 
dent appointed the following as members of this com- 
mittee: A. W. Nelson and Richard Randolph, of Bir- 
mingham, and B. Crawford, of New Decatur. Mr. Nel- 
son announced his intention to attend the meeting at 
Memphis, after which the committee would be in a bet- 
ter position to consider the matter. 

R. M. Jenkins delivered a stirring address on the sub- 
ject of association work and the necessity for codpera- 
tion among lumber dealers if their best interests would 
be served. Considerable interest was aroused, showing 
that the get-together spirit was not lacking in this asso- 
ciation, and talks along the same line were made by J. 
B. Gibson, Mercer Barnett and W. D. Wood. 

The election of officers resulted as follows: 

President—B. Crawford, New Decatur, Ala. 

Vice president--W. M. French, Knoxville, Tenn. 

Secretary-treasurer—Richard Randolph, Birmingham, Ala. 

Executive committee—W. J. Wallace, Nashville, Tenn.; J. 
D. Jervis and W. M. French, Knoxville, Tenn.; W. BE. Tem- 
ple, Florence, Ala.; Mercer Barnett, 8S. H. Norris, Fred Shep- 
herd, Robert Fulenwider and Asa L. Hoyt, all of Birming- 
ham, Ala. 


The next meeting of the association will be held in 
August, provided the proposed union is not brought 
about. 


IN QUARTERLY MEETING. 


Baltimore Lumber Exchange in Session — White 
Cypress Grading Rules Approved 
A Luncheon. 





BaLtiMoreE, Mp., March 15.—The quarterly meeting of 
the Baltimore Lumber Exchange, held last evening at 
the Merchants’ Club, brought together a larger number 
of members than usual, though they did not find much 
business to transact. President John L. Alcock occu- 
pied the chair and almost the only matter to receive at- 
tention was the following rules relative to the inspection 
and grading of Virginia and North Carolina white 
cypress. The rules which had been approved by the 
managing committee of the exchange at its monthly 
meeting in the afternoon, are as follows: 


Box shall be 3 inches and over in width, of standard 
lengths, not exceeding 5 percent 8 inches, admitting knots, 
stained sap, a moderate amount of shake, pinworm holes or 
defects which do not seriously impair the strength of the 
piece for common purposes, by a dockage of not over 10 
percent of the contents of the piece. 

Mill culls—Admits shakes, rotten knots, rot, peck and 
other defects which will not cause a waste of more than 
one-third of the piece for ordinary crating or sheathing pur- 
poses, full contents to be measured. 


The report of the managing committee was adopted 
and the rules are henceforth part of those governing the 
business of the exchange. After adjournment the mem- 
bers proceeded to the large dining room to partake, as is 
the usual order, of an excellent luncheon, which was 
greatly enjoyed, and promoted good fellowship among 
the members. Those participating were: 


Lewis Dill, Lewis Dill & Co. 

Joseph T. Lawton, Joseph T. Lawton, jr., and William T. 
Lawton, Joseph Thomas & Son. 

J. Benjamin Bayne, Lewis Waggner & Co. 

Theodore Mottu, Theodore Mottu & Co. 

Henry C. Matthews and Harry J. Matthews, Thomas Mat- 
thews & Son. 

Rufus K. Goodenow, Canton Box Company. 

k. B. Homer, Wiley-Homer Lumber Company. 

R. K. Hartwell, R. K. Hartwell & Co. 

W. N. Hailam, Baltimore Sash & Door Company. 

John J. Duffy, jr., Lafayette Mill & Lumber Company. 

Edwin W. Knowles, J. W. Knowles’ Sons. 

Joseph K. Stack, John Stack Lumber Company. 

Hunter Edwards, B. W. Edwards & Sons. 

W. B. Edwards, Wehr & Edwards Lumber Company. 

J. K. Kraft, J. L. Gilbert & Bro. Lumber Company, 

John L. Alcock, J. L. Alcock & Co. 

E. P. Gill and W. D. Gill, William -D. Gill & Son. 

George B. Hunting and F. A. Ascherfeld, N. W. James Lum- 
ber Company. 

Joseph T. Steinacker, Joseph T. Steinacker Lumber Company. 

Ww. T. Kuhns, W. T. Kuhns Lumber Company. 

James R. Clark, Mr. Wolf and Joseph D. Virdin, Canton 
Lumber Company. 

James R. Myers, Walker & Myers. 

Charles J. Gross, Charles M. Stieff. 

Wilbur I’. Harrison, Greenleaf Johnson Lumber Company. 

L. H. Gwaltney, American Lumber Company. 

c. P. Brown, Ryland & Brooks Lumber Company. 

J. J. Kidd, Kidd & Buckingham Lumber Company. 

J. H. Asendorf, J. H. Asendorf & Co. 

James C. Rowe, L. W. Rowe Lumber Company. 

Louis Becker, Becker Bros. & Son. 

L. A. Poehimann & Sons. 

J. G. Creamer, chief in- Campbell V. Helfrich. 
spector. William M. Burgan. 

R. J. Colonna, G. 8S. Briggs Ridgeway Merryman. 
&C John S. Helfrich. 

Orr, Eppley & Co. 

James J. Lannon. 


0. 
J. H. Manken, secretary. 
Henry D. Louis. 
S. Robert Eccles. 


IN THE FAR SOUTHWEST. 


New Mexican and Arizonian Retailers in Annual 
Convention—Two Lively Sessions, Ban- 
quet and Concatenation. 


Ex Paso, TEX., March 14.—The sixth annual meeting 
of the Lumbermen’s Association of New Mexico & Ariz 
ona was called to order Mareh 8 at 10 a. m. in the Cham- 
ber of Commerce building by President I. A. Shedd. 
After a report by the credentials committee, D. M. Payne, 
president of the Chamber of Commerce, and Charles FE. 
Kinne, secretary of the Chamber of Commerce, gave ad 
dresses of welcome. President Shedd then read his an- 
nual address, in which he remarked that the interest taken 
in the meetings was manifest in the large attendance. 

The reading of the report of the treasurer followed, 
which showed the association to be in good financial 
condition. The secretary’s report was made a part of it. 

The next business was the appointment of committees 
as follows: 

Credentials—Albert Stacy, Douglas, Ariz.; F. L. Austin, 
Roswell, N. M.; R. W. Long, El Paso. 

Auditing—E. R. Hart, Clovis, N. M.; J. H. Baker, Doug- 
las,’ Ariz. 

Before adjourning for lunch W. E. Black, of the Nor 
ris Lumber Company, Houston, Tex., gave a very inter 
esting talk in which he urged all present to attend the 
meeting of the Lumbermen’s Association of Texas to be 
held at San Antonio April 12, 13 and 14. With a vote 
of thanks to Mr. Black the meeting adjourned until 2 
p. m. 

Afternoon Session. 

The afternoon sesion was called to order by President 
Shedd. Victor Lucier, of the Southwestern Portland & 
Cement Company, an El Paso concern, gave an interest- 
ing talk and display of his company’s products, which 
was followed by a trip to the cement company’s plant. 

The program was continued by the following 10-min- 
ute papers: 

Insurance—George W. Frenger. 

Free Delivery—W. L. Foxworth. 

Code of Ethics—F. M. Hayner. 

Millwork, Sash and Doors—George E. Evans. 

Odd and Short Lengths—Albert Stacy. 

Credits—Robert Lander. 

Disposing of Culls and Short Pieces Around a Lumber 
Yard—F. L. Austin. 

After each paper there was a general discussion dur 
ing which much good information and new ideas were 
exchanged. 

New Business. 

A lien law committee, composed of George W. Frenger, 
John Corbett and E, F. Hart, was appointed by the pres- 
ident to endeavor to have the revised law No. 2226 of the 
Territory of New Mexico changed or altered so that the 
material man who supplies his stock for improvements 
will be able to get his money more easily. The ecommit- 


- tee will report to the secretary from time to time. 


Resolutions were then adopted deploring the death of 
James E. Defebaugh, late editor of the AMERICAN LUM- 
BERMAN : 


Memoriam. 


WHEREAS, It has pleased the Almighty Father in his in- 
finite wisdom to remove from our midst one of the best 
and most loyal men in the lumber industry, a man who was 
a friend to all retailers; and 

WHEREAS, In the loss of James Elliott Defebaugh, whose 
death occurred November 21, 1909, the lumbermen in the 
United States lost an important factor in keeping up the 
harmony and good will among the lumbermen; and 

WHEREAS, ‘The service which he has rendered to the lum- 
ber industry is 2f inestimable and lasting value; be it 

Resolved, By the Lumbermen’s Association of New Mexico 
and Arizona in convention assembled at El Paso, Tex., March 
8, 1910, that we express our sincere regret in the loss of our 
friend and helper; and be it 

Resolved, That a copy of these resolutions be mailed to 
his family’ and a copy be mailed to the AMERICAN LUMBER- 
MAN, and that these resolutions be spread upon the minutes 
of our association. ROBERT LANDER. 

R. C. ADAMS. 
J. H. Baker. 





Roswell, N. M., was selected as the next meeting place 
of the association. 

Officers and directors elected for the ensuing year are: 

President—G. W. Frenger, Las Cruces, N. M. 

Vice president—Robert Black, Silver City, N. M. 

Secretary-treasurer—R. A. Whitlock, El Paso, Tex. 

Directors—E.. R. Hart, Clovis, N. M.; J. F. Hinkle, Albert 
Stacy, Bouglas, Ariz.; J. H. Baker, Douglas, Ariz.; M. C. 
Edwards, El Paso, and R. W. Long, El Paso. 

By the adoption of the secretary’s report two days 
will be devoted to business at the next annual meeting. 

In appreciation of their excellent services and their 
zeal and untiring efforts in behalf of the association, 
I. A. Shedd and Benjamin Titus were placed on the roll 
of honorary members by a resolution adopted by aecla- 
mation. 

A vote of thanks was tendered the retiring officers 
afd directors, the Chamber of Commerce, the El Paso 
lumber dealers, the E] Paso press and the lumber press. 


The Banquet. 

Through the invitation of the El Paso lumber dealers 
the entire membership and visitors assembled at 7 p. m. 
in the private dining room of the St. Regis hotel where 
covers were laid for fifty. Robert Black acted as toast- 
master and his remarks were received with much laugh- 
ter. The principal speakers of the evening were Charles 
E. Sawyer, W. E. Black and W. K. Marr. 


Concatenation. 
At 9:30 p. m. a concatenation was helé‘in the base- 


ment of the Chamber of Commerce and eleven kittens 


were initiated into the mysteries of the order of- Hoo- 
Hoo. ‘‘Billy’’ Black was master of ceremonies. The 
usual ‘‘on the roof’’ was held early in the evening to 
the entire satisfaction of both the cats and kittens. 
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NEW JERSEY LUMBERMEN’S PROTECTIVE ASSOCIATION IN LIVELY ANNUAL CONVENTION, 


Organization of Eastern Retailers Re-affirms Principles Which Have Been the Foundation of its Success—Trade Relations Reported Satisfactory. 


MontcLair, N. J., March 15.—The annual meeting of 
the New Jersey Lumbermen’s Protective Association was 
held today at the Montclair hotel, this city. The attend- 
ance was large at all sessions and the ofticers and com- 
mittee reports indicated the wide interest taken in all 
branches of the organization work. This is one of the 
oldest retail associations in the East and it is doing con- 
siderable for the welfare of the lumber trade in this 
state. Preceding the open meeting, at which both whole- 
salers and retailers were present, an executive session 
was held at which was transacted business of imme- 
diate importance and interest to the members. 

M. F. Ellis, of Bound Brook, president, called the 
meeting to order, James M. Reilly occupying his position 
as secretary. The first order of business was the elec- 
tion of officers, and the following report of the com- 
mittee on nominations was received: 


Report of Committee on Nominations. 


Your committee on nominations respectfully submit and 
recommend the following ticket for election : 
OFFICERS FOR THE YEAR 1910. 
Fresident—M. F. Ellis, Bernardsville. 
Vice president—George A. Smock, Asbury Park. 
Treasurer—J. F. Glasby, Newark. 
DIRECTORS TO SERVE FOR A TERM OF THREE YEARS. 
S. Fred Bailey, Newark. 
A. K. Bennett, Camden. 
Irving A. Collins, Moorestown. 
James Crowell, Newark. 
W. D. Gulick, Washington. 
YO SERVE FOR A TERM OF ONE YEAR TO-FILL VACANCY. 
Mr. Devlin, Cartan &. Devlin, Matawan. ; 
Isaac P. VANDERBEEK, Chairman, 
R. W. KENNEDY, 
WILLIAM W. SMALLEY, _ : ; 
Committee on Nomination. 


There being no other nominations the secretary was 
instructed to cast the ballot and the gentlemen were de- 
clared unanimously elected. 

The report of Secretary James M. Reilly was read by 
him as follows, showing the work done by the board of 
directors for the year: 


Report of Board of Directors. 


In the compiling of a report reviewing the work of the 
last year a general statement regarding membership, action 
on complaints and other work is given, and this has been 
supplemented by a statement of conditions creating which 
we believe advisable to direct attention to at this time. 

To enter into detail on the subject matter and.disposition 
made of complaints acted upon during the year would bur- 
den the report beyond measure and would only tire your 
patience, therefore we have grouped together the result, 
and should information be wanted regarding any particular 
case it can be taken up during the progress of the meeting 
for discussion. 

Membership. 

Of our membership it is satisfactory to report that there 
has been added during the year nine retail dealers and 
tive wholesalers. We have lost by resignation two, one by 
the member retiring from business and one by a failure. 

The names of two firms holding association membership 
were canceled owing to complaint against them for selling 
to consumers. Such discipline, in our judgment, was par- 
ticularly called for, because an obligation had been as- 
sumed, and the promised coéperation not lived up to. 

Trade Relations. 

It is gratifying to report that the most amicable rela- 
tions have been maintained both with the National :Whole- 
sale Lumber Dealers’ Association, with the Eastern States 
Retail Lumber Dealers’ Association, and with the several 
state and local associations with which we are affiliated 
and with whom we are in coéperation. 

Delegates representing our association attended the an- 
nual meetings of the associations referred to, and our repre- 
sentatives in the Eastern States organization have been in- 
sistent upon some joint action looking to the finding of a 
remedy to check the spread of the “poacher” evil, and also 
to secure the attention of the members of the various asso- 
ciations of wholesalers and manufacturers. 

A committee on conference has been appointed, under the 
provisions of a resolution, to accomplish progress in this 
matter, and it is anticipated that a successful concerted 
effort can be begun, the influence of which will partially 
check this unprofitable practice and may eradicate it from 
the trade. 

Regarding Complaints. 

It is well known to a large number of dealers, particu- 
larly those in the territory adjacent to New York, that 
there is, and has*been more complaint and more cause for 
complaint due to poaching; selling at points distant in 
carload lots, on close margin, by retail dealers, than from 
any direct or indirect sales. 

To control the situation is a problem, all the activity 
of the board of directors has not availed. The influence to 
be exerted must come voluntarily from the manufacturers 
and wholesalers. 

Confined to a Few Dealers. 

To keep the individual dealer in closer touch with asso- 
ciation work, your delegates to the Eastern States asso- 
ciation proposed the issuing of a bulletin at regular inter- 
vals to contain items of value and interest to members. 
This question has been referred to a committee to prepare 
a plan. In connection with this thought your board would 
say, that if the other state associations will not codperate, 
then we will endeavor to go it alone, as we think it is 
absolutely necessary to do so, in order to create a larger in- 
terest in the work. 

Unless the individual members will maintain a live in- 
terest in the association, the work of your officers can not 
be successful; it is up to you to supplement our endeavor, 
and while we are satisfied of your interest and loyalty, a 
keener personal interest is going to stimulate a like interest 
on the part of the wholesaler. 


A Roll of Honor. 

There is apathy; it is indicated in the failure of mem- 
bers to add to our list of association members the names 
of the wholesalers with whom they deal. If each one will 
realize that in the building up of our list of associates, until 
the name of every reliable concern is enrolled, it will lead 
to the establishment in the trade in this state of the re- 
ciprocal policy of giving preference when placing orders, in 
return for the adoption of the principle which has been 
advocated, selling through dealers only. 

The building up of such a policy, it is urged, is essential 
to meet the abuses and evils of direct sales, poaching and 
scalping. It is suggested that by increasing the list of 
associate members, a roll of honor can be formed, and 
plans can be formulated to operate along reciprocal lines, 
whereby benetit may be secured jointly. 


Support Those Who Support You. 


This association owes to its ioyal friends among the 
manufacturers and wholesalers a large obligation for the 
support given to our efforts at all times and under all con- 
ditions. Have we ever made adequate return? Can’t we by 
adopting the. policy of preference in placing orders make 
the best possible return and more firmly establish our friend- 
ship? Why not make it the slogan for the trade in New 
Jersey, and under this new banner begin the campaign 
against the ‘‘poacher.” 

Where this association has led in the past it has had a 
majority to follow, and we may rest assured that the trade 
save the trade from the evil of commission sales practiced 
in every state will gladly follow the lead which promises to 
by poaching methods. 

A New Deal Wanted. 


A new deal is called for, something stronger than the 
official report containing the names of offenders, something 
that can be made to reach out sufficiently, so as to make 
the man at the mill realize that it will be money in his 
pocket to get rid of the element which continually forces 
a competition by underselling, or by misrepresentation, beat- 
ing down prices in every market, creating demoralization. 
If due consideration be given the position occupied by the 
yard dealer in the trade, his interests would command a 
greater effort on the part of the manufacturer and whole- 
sale dealer to protect his trade. 


The Yard Dealers’ Burden. 

The yard dealers assume the greatest risk, carrying the 
financial burdens of the carpenter, contractor, making good 
to the bank, extending credits for indefinite periods; and 
with the load upon his shoulders, is it to be wondered at 
that he resents interference by the wholesaler, who will 
quote direct to his customers, or who will make a sale to 
one of them and be paid with the money he advanced as a 
credit, and he be compelled to wait for his own? Is it to 
be wondered at that the trade feels a disgust for the re- 
tailer who will force a onesided competition on a commis- 
sion basis, who will sell in carload lots to contractors, or 
other consumers at adjacent points? Both represent de- 
structive elements, destroying, not building up, and both 
are responsible for low prices, failures and other evils im- 
pairing capital. It is a mistake to term such a practice 
competition, it is pure downright trade piracy. 

The remedy for the retail dealer is to publish broadcast 
in the trade the name of every poacher, and the remedy for 
the manufacturer and wholesale dealer is to cut out such 
eoncerns. ‘Their hand is against every man in the trade, 
panes § pure unalloyed selfishness is the aim and ambition of 
such. 

You manufacturers and wholesalers should cut them out, 
refuse to accept orders for carload shipment to outside points 
from such concerns or individuals, because they menace your 
investment, your money interest, by impairing the trade of 
those to whom you sell, and by bearing down the market 
to a point little short of ruin and bankruptcy. 


The Same Principle. 

This association of ours can rightly claim the major 
honors, for what has come to the lumber trade as a result 
of good, wholesome, aggressive educational work. It is the 
pioneer organization, it pointed the way and applied the 
principle, and the principle adopted twenty-six years ago, 
is still nailed to the mast and has been adopted by every 
organization of retail dealers in the country. 

Another danger to the safe conduct of the business is 
looming up in the increase of commission men. How are 
they going to exist? Out of whose pocket is their living 
to come? Will it be added to the cost of production, or 
to the cost of distribution, or will it be at the sole expense 
of the retail dealer? This question ought to be made the 
subject of discussion. 


Action on Complaints. 


What about complaints for direct sales contrary to 
established ethics? The total number of cases reported 
and investigated were forty. Of these thirteen came 
from dealers in Newark, five from Paterson, one from 
Jersey City, eight from Montclair, two from Elizabeth, 
three from Homestead, two from New Brunswick and one 
each from Little Ferry, Westfield, Newton, Camden, Sum- 
mit and Atlantiag City. 

Ten complaints lodged against reputable concerns—old 
friends, in fact, of many dealers whose names are among 
the list to be submitted—were due to shipments made 
into adjacent territory on orders from retail dealers, com- 
ing within what we have defined as poachers. The names 
of eight offenders were ordered reported, four complaints 
are still pending settlement, and of the whole number 
eleven were dismissed as the result of the investigations 
made. This showing is exceptionally gratifying, both by 
reason of the willingness exhibited by all parties to make 
amicable adjustment where such was’ required, and 
because of the evident anxiety of the several concerns to 
do what they could to make the best amends possible. 


What the Officers Are Doing. 


Each year adds to-the labors of the officers of the asso- 
ciation, This can be judged by the correspondence, which 
totaled 897 letters, the distribution of 1,400 pieces of 
printed matter, the attendance at nine meetings of the 
board of directors and the holding of a number of con- 
ference meetings. 

A subcommittee is coéperating with similar committees 
from other organizations in formulating an amendment 
to the lien law, in the hope that legislation can be secured 
before the close of the present session of the legislature. 
Others are active in striving to advance trade relations 
through the Eastern States association and with the 
National Wholesale Lumber Dealers’ Association. 


To Work For New Members. 


An important work which each member can do—a work 
that it is unfair to leave to the board of directors—is that 
of increasing the membership; of adding to our roll the 
names of dealers who for some reason or other fail to 
coéperate with us. Will you do your share? Will you 
each do what you can to bring them into line? They 
need our help; we need ‘their coéperation to extend the 
value of our association. 

Your board, by resolution today, has ordered that a roll 
of honor be kept during the year, on which the secretary 
will record the names of those members who shall secure 
the application of dealers for membership, whether active 
or associate, and this record will be offered at the next 
annual session. 

In closing we would acknowledge our indebtedness to 
all for their support. To those who have given of their 
time in attending to special duties we extend, in the 
name of the association, sincere thanks. 

One final word with reference to our finances, which 
you will observe from the report submitted by the treas- 
urer, are at a very low ebb. We ask you to make prompt 
payment to enable us to discharge obligations contracted. 
No business can go on without money, and a lean treas- 
ury is ever a source of worry. Some of you who are in 
arrears should wake up. Your are getting many times 
what it costs, and no expense connected with the business 
should be more gladly paid than that necessary to main- 
tain this bulwark of protection to your business. 


S. F. Bailey made a statement as to the work done 





by his committee on the lien law, which will be 
to later. 
The report of the delegation appointed to atiend the 


‘terred 


annual meeting of the National Wholesale Lum}; Dea). 
ers’ Association, at Cincinnati, Ohio, was’ presented py 
I, N. Rudgers, and was ordered filed. , 

James Sherlock Davis, former president of the Ney 
York Lumber Trade Association, reported fox East 
ern States Retail Lumber Dealers’ Abksociation, that the 
relations with the National Wholesale Lumber [ealers’ 
Association were most cordial and.doing much to better 
conditions in the retail trade. This was supplemented by 
a report of J. F. Glasby as chairman of the Committee 


on Trade Relations as follows: 


Trade Relations. 


In the matter of trade relations the year has en with- 
out incident to break in any way the cordial feeling exist. 
ing between the New Jersey association and afliliated agso- 
ciations of retail dealers, also with the National Wholesale 
Lumber Dealers’ Association. The National association has 
made frequent inquiry regarding the status of buyers in 
various parts of this state, accepting our ruling in all 
cases, a very gratifying spirit of codperation. ‘To indicate 
the spirit of the manufacturers and wholesale dealers hold- 
ing membership in the National Wholesale Lumber Dealers’ 
Association we would submit a section taken from the re- 
port of its committee on trade relations: 


We believe that it is not only legal but just and 
reasonable that the wholesale lumber dealer in his 
efforts to secure trade and market his product should 
always bear in mind that the retailer, with his in- 
vestment, consisting of his lumber yard and stock and 
equipment for handling business, is a necessity to every 
progressive community, and that he is able to handle 
the trade at home to much better advantage and give 
much better service than could be given by the whole- 
saler whose stock of lumber was located at a far dis- 
tance from the point of consumption. ‘Therefore it is 
but the course of a wise and reasonable business policy, 
that the wholesale lumber dealer should not seek the 
trade of the retail lumber dealer in any community and 
sell him goods, while at the same time he seeks the 
trade of those persons who are the natural customers 
ot the retail trade, and for whose accommodation and 
service the retailer carries his stock of lumber. 

The National Wholesale Lumber Dealers’ <Associa- 
tion reeognizes this as a fair principle of business 
and commends to its members the policy of seeking to 
promote the welfare of the retail lumber dealer, who 
is the natural customer and ally of the wholesaler, and 
because of this policy it is gratifying to be able to de- 
clare that a fine spirit of fraternity and disposition to 
coéperation very generally exists between the retailers 
afd the members of the National Wholesale Lumber 
Dealers’ Association. 


In concert with the spirit of the report, a special com- 
mittee was appointed a year ago to confer regarding the 
“poacher” trouble, and a general understanding was arrived 
at. Unfortunately owing to conditions existing, due to 
the temperament of the public mind, it was not deemed 
expedient to begin action, but at a recent meeting of the 
Eastern States assoclation action on the question was de- 
cided upon, and we hope some plan to check and control 
this growing evil in the business will be formulated and 
put into practice. You may rest assured your representa- 
tives will do their best. 

J. F. GLassy, 

M. F. ELLIs, 

JAMES M. REILLY, 
Committee on Trade Relations. 


After a brief recess. the meeting reconvened and Presi- 
dent M. F. Ellis presented his address, as follows: 


Address of the President. 


You have done me a very great honor in having suf- 
ficient confidence in my ability and worthiness to reélect 
me president of the New Jersey Lumbermen’s Protective 
Association, the leader in length of service, in actual 
progress and in aggressive strength among the lumber 
associations of the country. 

My appreciation must be returned in furthering, to the 
best of my ability, the work of conserving our mutual 
trade interests and in extending the influence of this 
body. It assuredly is a privilege of honor to serve as 
president of the first association among retail lumbermen, 
the first to proclaim the principle of protection to trade 
interests, the first to make an issue of the question and 
to lead in the educational campaign for a square deal 
among lumbermen. ’ 

A great wrong in the lumber trade has been righted, 
and this association is entitled to a large share of credit. 
Wrong principles have given way to established ethics. 
Where years ago the practice was general for the manu- 
facturer and wholesale dealer to sell to the contractor or 
the consumer; none but the irresponsible among commis- 
sion men will knowingly make such sales today—a 
splendid result, without which many of us would have 
long since been forced out of business. ; 

How many of us really appreciate the value this ass0- 
ciation has been to the trade? Have you thought what 
tomorrow would bring forth if we were to vote here today 
to suspend operation and adjourn, never to meet again. 
What would become of your trade or mine? How long 
would we be free from a competition that would rob us 
of every chance of a living profit? You dealers in the 
larger cities—have you considered the competition which 
you would have to meet from a horde of hungry commis- 
sion men? What would you have left, afier every con- 
sumer who could take a carload had been supplied at 
commission prices?» Would it be nece ry_to have a 
wheelbarrow, or simply use your shoulders’? You dealers 
at country points—have you given thought to what wou “ 
happen if such a competition was forced upon the large 











dealers, what sort of a competition would they force on 

you, how long you could stand it? — tat 
What we must do is prevent such conditions arising: 

We must uphold the work of this bulwark that has serve¢ 


support to 


" s s iv avery pos 
us well. Each of us must give every Pp and more 


maintain its strength and to make it mor 





efficient. Some dealers grumble at payins dues; yom 
neglect to do so until the secretary has wasied good vat 
and money in writing letters and for postase; yet 4 ne 
was the loss of the association or the | , every 0 


of us would be quick to double severa es what weé 
pay before we would let the work stop ‘zation: 

The association has been a force sinc: 1 pee gag 
first, against the manufacturer or tl! olesaler, in 
breaking down the making of direct sales Beeler 
creating friendship and trade reciproci's ons a ang- 
Are we not all much better off in meeting ‘ind exc — 
ing views and opinions, of learning to k! == re us 
of having the chance of getting together? ‘Which much 
can tell how much ill will has been wiped ou! wrt Be has 
has been prevented, or how much ruirous cvnpell oe api 
been stopped because we have learned to know an 
spect each other? 





MarC!I 
— 
The 
and 
thins 
in its 
to 0 
thing 
stan 
work 
rank 
have 
what 
Wwe 
troub! 
when 
be de 
some 
efficic 
that 
perso! 
ness, 
debte: 
which 
Gen 
tinue 
will e 
board 
who i 
of ou) 
Ple« 
of ou 
re 
‘Whi 
remar 
tectin 
compt 
showe 
ciatio 
oe | 
respo 
refer! 
from 
plishe 
berm: 
Mr. 3 
ber 1 





Mc 
Flori 
Exch 
Burli 
accol 
of C 
ming 


TI 
presi 
full 

In 
be n 
to dy 
unife 
in vi 
ment 
the « 
resul 
not 
that 
mal | 
busi 
indu: 
that 
stud 
for s 
from 

W 
bette 
each 
plex 
they 
cess! 

the 
his | 
lend 
not 
our 
are | 


P 
tion 
sim] 
grea 
a cE 
but 
wha 
our 
wha 
We 
whe 
that 
that 
dut; 
of : 
sery 
in 1 
long 
fort 
in | 
$1 
us | 
thir 
of : 
hes: 
sell 
mal 
stu 


( 
the 
fro! 
in 
in 
Treg 
see 
- 

eg 
tha 
ma 
an 
It | 
pin 
mo 
cay 
an 





red 


the 
“al- 
by 


ew 
iSt 
the 
rs’ 
ter 

by 
tee 


rol 


ita- 


re- 





og 






Marcy 19, 1910. 


AMERICAN LUMBERMAN 


49 





— 


The old trade rivalry, that would grow like a fungus 
y ite hatred between competitors, has become a 


_ the past, and good will is pretty well established 
in its I e. Who would undo this work; who would want 
to go ck? If this association had not done another 
thing would have been worth all that it has cost. It 
stan ut front in the success that has come from its 
work id the dealers of New Jersey are in the front 
rank for loyalty of purpose and for determination. You 
have these qualities won a reputation for knowing 
what is yours, and for insisting upon getting it. 


We ive one grave evil to overcome—the ‘‘poacher’”’ 
troul There is a remedy, and it will be found; and 
when is, rest assured the members of this body can 
be depended upon to apply it with a vigor that will make 
some ople get out of the way or get hurt. We have 
efficiency of a high order in our work, and you all know 
that sociation efficiency must come from ability and 
| qualifications of its secretary. To his aggressive- 


perso! : . rea) > 
iy is perception and his untiring effort we are in- 
debted, and at this time I want to pay him this tribute, 
which he fully deserves. 


Gentlemen, in closing let me hope that you will con- 
tinue your loyal support of the work. Let me hope you 
will endeavor to extend the membership, as urged by your 
poard of directors, and endeavor to bring in the dealer 
who is nota member, and by all means ad to the strength 
of our list of associates. . 

Pledging you my best effort to increase the efficiency 
of our association, I thank you. 

J. D. Loizeaux, of Plainfield, spoke on the subject 
‘¢What Has the Association Done for the Dealer?’’ His 
remarks showed the magnitude of work involved in pro- 
tecting the retail trade from unscrupulous methods of 
competitors and wholesalers. Mr. Loizeaux’s statements 
showed how these evils were overcome through the asso- 
ciation. 

‘¢The Value of Mutual Insurance to Lumbermen’’ was 
responded to by Thomas A. Murphy, of Newark. He 
referred to the importance of reciprocity in insurance 
from a lumberman’s standpoint and to the good accom- 
plished by the mutual companies organized by the lum- 
bermen fifteen years ago. Statistics were given by 
Mr. Murphy showing that last January the pioneer lum- 
ber mutual organizations had over $47,000,000 in force 


and on which substantial dividends were paid to the 
assured themselves. ‘‘As a business proposition,’’ Mr. 
Murphy said, ‘‘it is the duty of all our members to 
support these mutual companies.’’ The treatment of 
lumbermen by the stock companies and the mutuals was 
compared and the treatment of the subject evinced a 
careful study of the entire system of lumber insurance. 

‘*What Dealers Owe to the Association’? was dis- 
cussed by John M. Campbell, of Passaic; ‘‘Is There a 
Remedy for the Poacher Trouble,’’ by Isaac E. Hutton, 
of Ridgewood, by Walter C. Shultz, of Hoboken, by 
James Sherlock Davis, of New York, and by James M. 
Reilly, secretary of the New Jersey Association; ‘‘ What 
Side Lines Are Best for Dealers to Handle?’’ by Horace 
S. Osborne, Montclair, and Myron J. Kimball, of Vine- 
land. 

The following resolutions were offered by the com- 
mittee on resolutions and unanimously adopted: 


To Encourage Better Prices. 


Resolved, That prevailing prices for lumber among retail 
dealers are not satisfactory ; that the margin of profit is not 
commensurate to the investment of capital, to the labor and 
to the financial risks assumed; that every retail dealer 
should, to better conditions, confine the soliciting of trade 
or quoting of prices, only to such consumers as come within 
the retail dealers’ zone of trade, and that one and all should 
discourage sales at carload rates. 


Lien Law Amendment. 


Resolved, That the position of the retail dealers in build- 
ing materials, in furnishing materials for the erection of 
buildings, is substantially entitled to a protection equal to 
that accorded to the individual or association furnishing 
money on loan for such purposes. 

Resolved, That the legislature of this state be and are 
hereby petitioned to enact enabling legislation which will 
secure to dealers in building materials a lien equal to the 
value of such materials actually entering into any building. 

Resolved, That we approve of the provisions of the pro- 
posed amendment to the present mechanic’s lien law, sub- 
mitted, providing for the filing of a bond by contractors, and 
that we unanimously recommend the enactment of such 
measure. 


The Trade Press. 

Resolved, That in appreciation of the codperation of the 
trade press, this meeting accord a vote of thanks to the New 
York Lumber Trade Journal and the AMERICAN LUMBERMAN, 

Vote of Thanks. 

Resolved, That the thanks of the association be returned 
to those who have contributed in making this meeting of 
interest and value to our members, and that a cordial vote 
of appreciation be returned to the committee on arrange- 
ments for their labors and the sacrifice of time made to ac- 
complish a successful meeting. : ; 

Resolved, That we urge the President of the United States 
to issue such proclamation as will put the minimum tariff 
in effect as between Canada and this country. 

The business meeting adjourned at 5:30, and the mem 
bers, friends and guests participated in an hour’s in 
formal reception in the foyer of the Montclair hotel. 
At 6:30 the doors of the banquet hall were thrown open. 
The room was prettily decorated and the arrangement 
of tables and artistic effect of the furniture and fur- 
nishings made an elaborate scene. The menu was a 
generous one and well served. During the service of 
coffee and cigars President M. F. Ellis called the meet 
ing to order and introduced the first speaker, James 8. 
Ewell, of the National Association of Manufacturers, 
of New York city, who spoke on the merchant marine 
problem. He was followed by Governor Fort, of New 
Jersey, who received several rounds of applause. Other 
speakers were Reverend E. 8. Wasson, A. 8. Denman and 
E. F. Perry, secretary of the National Wholesale Lumber 
Dealers’ Association. 

The meeting and banquet were pronounced the most 
successful affair ever held by the New Jersey association. 
The meeting at the Montclair hotel. was a very novel 
feature. This hotel is beautifully located on the top of 
a ridge in the Orange mountains and commands a view 
of the surrounding country for miles. The New Jersey 
Lumbermen’s Protective Association took advantage of 
an excellent opportunity of bringing together all 
branches of the trade and the affair was most enjoyable. 





ALABAMA AND FLORIDA MANUFACTURERS IN SUCCESSFUL CONVENTION. 


Annual Session Breaks All the Association’s Records—Thoughtful Paper by the Executive—Other Business. 


MonTGOMERY, ALA., March 15.—The Alabama-West 
Florida Lumber Manufacturers’ Association met at the 
Exchange hotel today in its sixth annual session. J. T. 
Burlingame, president of the association, being absent on 
account of illness, the chair was filled by J. G. MeGowan, 
of Chapman, Ala. The secretary, J. H. Eddy, of Bir- 
mingham, was present. 


The President’s Address. 


The first order of business was the reading of the 
president’s address, given below. This paper is certainly 
full of good suggestions. 


In looking back over the year just closed there seems to 
be no particular subject of extraordinary interest on which 
to dwell in a report of this kind, the year having been of a 
uniform and I regret to say dull color. This may be natural 
in view of the fact that 1909 has been a year of readjust- 
ment. Unfortunately the lumber industry has lagged behind 
the other great industries of the country in coming into full 
resumption of normal conditions. What the reason is I can 
not say, and I doubt if anyone knows. The fact remains 
that today we are much further from the enjoyment of nor- 
mal conditions, with the accompanying satisfactory volume of 
business and level of prices, than is any other of the great 
industries. The special lesson of the year, if any exists, is 
that the lumberman of the South ‘must devote more time to 
study of the conditions upon which his business is dependent 
for success, and more energy to the effort to remedy the evils 
from which we have suffered so long. 

We need to stand closer together, to know each other 
better, to get over our indisposition to deal frankly with 
each other, and to grapple together the questions which per- 
plex and trouble us. Our associations have done much but 
they can do more, and the limit of their activities and suc- 
cessful accomplishments is dependent upon the support of 
the individual manufacturer. If each of us does not do 
his share, does not appreciate the situation as it exists, and 
lend his influence and efforts to bettering conditions, we can 
not hope to overcome the obstacles which are in the way of 
our securing from our investment and our labor returns that 
are commensurate. 

Marketing the Product. 

_ Possibly the most important thing of all lies in the direc- 
tion of marketing our product when it is ready. It is a 
simple thing to say, but that word “marketing” means a 
great deal, for it embraces not only the matter of selling 
a carload of lumber to a man who happens to want a car, 
but it méans, furtherfore, that we must know in advance 
what that man wants and how much of it. We must regulate 
our production by his requirements. We must also know 
what constitutes a fair and reasonable value for our product. 
We must have respect enough for it to demand that value 
when once it is established. We must recognize the fact 
that our industry ranks with any other in importance and 
that as merchants we have the right, and further, it is our 
duty, to insist upon the recognition of terms and conditions 
of sale that are reasonable and equitable, such as are ob- 
Served in the sale of almost every product of importance 
in this country. Our timber is going fast, and there is no 
longer any excuse for sacrificing it, to say nothing of putting 
forth the effort and tying up the capital that is demanded 
in the yellow pine business for the privilege of selling for 
$1 something that costs us $1 if not a little more. Few of 
us could replace even a small part of our stumpage at any- 
thing like the figure we received for it from the operations 
of 1909, counting in every cent of profit yielded by our busi- 
hess during that period. If that is the case we might better 
sell our timber on the stump than to endure the agony of 
making it into lumber and selling at a price less than 
Stumpage value. . 

Our organization can not better employ its facilities during 
the coming year than to use them in earnest effort to study 
from al! standpoints the science of marketing yellow pine; 
in keeping closely in touch with the needs of the consumer ; 
in determining what constitutes equitable and reasonable 
Tegulations to govern the marketing of the product, and in 

Seeing that these are observed. It has been our experience 
that about one year in seven yields returns even in a small 
degree satisfactory, and it should be our chief care to see 
that ovr lumber ‘is granted the place among construction 
Materials to which it is entitled by reason of its merits, 
and that then we secure for it values that are consistent. 
It is nothing less than shameful that the fluctuation in yellow 
Pine should be so frequent and so severe. There is hardly 
More fluctuation in the price of wheat when two parties of 
capitalisis are striving with the market, one to push it up 
and one to push it down. It is the more striking in our 





ease because all this fluctuation is chargeable to the same set 
of men, every one of whom ought to be interested in estab- 
lishing a stable value for our commodity. 


Conservation. 

During the last year the subject of conservation has come 
to be an important one throughout the land, and especially 
as it applies to the remaining timber supply of the country. 
We who have the opportunity of profiting by the example of 
Germany, France and England have so far utterly ignored 
the lesson, but it ought to be a very significant thing that 
the republic of France is asserted to have spent in the last 
100 years $300,000,000 to repair the damage that was done 
when she permitted her people to utterly denude her land of 
timber. We are going to need timber and wood as long as we 
have a civilization, and unless we make some effort to replace 
the timber we are cutting, the time will come, and not many 
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decades hence, when there will be no timber for commercial 
use. This may not concern us very much now, but there 
are few of us that will deny our responsibility in the mat- 
ter. We need to devote more attention to the care of our 
timber and its reproduction; to the elimination of wasteful 
methods in logging and milling. We should endeavor to 
bring about such changes in existing laws as shall operate 
to assist us in conserving the remaining timber supply. A 
great help would be to change the basis of taxation from the 
standing timber to the manufactured lumber. Alabama 
already has taken a step in this direction by providing that 
timber may be exempt from taxation if set aside and pre- 
served intact for a fixed period. We hope that every lum- 
berman or timber owner of the district served by our asso- 
ciation will take in this subject the interest that he should 
and assist in bringing about improved conditions. 


Corporation Tax Law. 


As to recent and proposed legislation, it would appear 
that for a time we have laid the tariff ghost, and possibly 
we were not much hurt by the outcome of that campaign. 
We have now to consider the corporation tax law, which 
compels us to make statements of our private business mat- 
ters, which the government proposes to make public. Putting 
aside the question as to whether the tax itself is burden- 
some, and the question of whether or not it is constitutional, 
we have left to object to the provision of this law that lays 
our private affairs open to the scrutiny of anyone, regardless 
of his right or lack of right. We might have no objection 
to the government’s calling upon us for such information, 
provided it was kept for its own use, but we can see no good 
reason in its being made public and we should protest 
against this provision of the act. It may be observed in 


passing, however, that the minute examination into the 
condition of our business which is necessary before we can 
make the report required can not but be productive of good 
in showing us exactly where we stand. It may even be the 
means of convincing some of us that we apparently are in 
business for fun. 

Our greatest needs are to study our situation as it exists, 
to inquire closely into our costs, to establish accounting sys- 
tems which shall represent conditions as they really are, 
and most of all to study our markets and our methods of 
selling what we produce. Here it is that our association 
may be made of the greatest benefit, and I bespeak for this 
organization more interest and more active support on the 
part of our manufacturers, for through it we can work out 
problems that must remain forever unsolved if we attack 
them single handed and each in his own way. 

In closing I wish to express my appreciation of the assist- 
ance rendered to me by officers and members during my in- 
cumbency as president and to voice the hope that the coming 
year will be one of successful accomplishments to the associa- 
tion and prosperity to its members. 


Address by the Secretary. 


Following this was the secretary’s report, which de 
parts from the usual order of such a report and gives 
something of general interest to lumbermen. 


From time immemorial the report of the secretary has 
been supposed to comprise the marshaling of the ghosts of 
things dead and gone, for the purpose of parading them be- 
fore an audience of those who most wished to forget and who 
would willingly forego listening to the rattle of those dry 
bones. To break away from this time honored custom may 
be to bring disgrace upon the office, but the truth is that 
the apparitions of the last year or two are such sad, 
scrawny ones that the present writer hesitates to inflict 
them upon this gathering. There may come a time again 
in the yellow pine business when the ghosts will be fat and 
happy, like those we entertained at the close of 1906; until 
then we will look ahead and let the dead past take care of 
its own, only pausing to reflect that this evidence of famine 
marks most of all our own failure to heed and profit by the 
lesson of the years. 

Fortunately the outlook is encouraging, for every indication 
known to business men points to a year of business activity 
on a basis that should spell general prosperity. It is true 
that we are just taking leave of the severest winter we 
have known in years and that our business in consequence 
has been light, but the shadow of the panic of 1907 has 
vanished and with its going the spirit of commercial achieve- 
ment has again taken hold of our people. In every com- 
munity those who have a finger on the pulse of trade proph- 
esy that with the coming of spring a return to normal con- 
ditions will take place. Retail lumber dealers, especially, 
are unusually optimistic. It remains but for us to study 
carefully the signs of the times, determine upon the proper 
policy and pursue it sanely and intelligently. It will be well 
in this connection to take counsel of experience—even if we 
are ashamed to look our ghosts in the face 

We are to have another opportunity of securing to our 
selves a fair share of the promised prosperity, and because 
I believe that to be successful we must work together I mean 
to devote my time to the argument for our association, a 
statement of its possibilities, and a plea for your most faith- 
ful support. 

Aims of the Association. 


This organization was created for the purpose of providing 
means whereby we could join forces and resources for the 
bettering of the conditions affecting our industry; for the 
purpose of bringing together men engaged in the same pur- 
suit; to study our difficulties and work out solutions. 

The conditions surrounding the manufacturers of our sec- 
tion are different from those obtaining in any other section, 
which proves the need of a state association, equipped to 
deal with questions peculiar to ourselves. Such an organi- 
zation affords opportunity of applying to the evils and 
unfavorable conditions that exist the combined experience and 
wisdom of many different men, with a common objective, but 
as many different ways of attaining it.“ Our crying need is 
for greater solidarity; we must stand together and learn to 
fight for the common good. Instead of waiting for a great 
crisis to bring us together for defense, we should make our- 
selves ready to deal with the great problems when they pre- 
sent themselves, and in the meantime address ourselves to 
the ordinary troubles of every day. 

Manufacturers of yellow pine have learned to deal more 
or less successfully with the perplexities .of internal organi- 
zation, each concern for itself working on these things in 
probably the best way possible under its peculiar condition. 
it is not so much a question now of reducing our cost, for 
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instance, as of knowing what that cost actually is; not so 
much of getting a satisfactory output as of disposing of that 
output to ——a In short, we have turned our efforts 
inward long enough, and our operating organization ought to 
take care of itself for a time, while we look about us, study 
the needs of our consuming public, and learn to meet the 
conditions existing in the outside business world, as suc- 
cessfully as we do those which exist in and about our plants. 

We do not ourselves know and appreciate the relation of 
our product to the demands of its consumers, and to other 
products offered in competition with it; we can hardly expect 
it to be appreciated by others. If we do not respect it suffi- 
ciently to demand for it what it is worth we do not deserve 
to receive anything better than we have been getting. We 
need to enter upon a campaign of education, first, apparently, 
to convince the public that yellow pine manufacturers are 
respectable, and then that their product is worth considering 
when lumber is wanted. 

Methods of Marketing. 


It should be frankly stated and admitted that the past 
and exjsting methods of marketing yellow pine are hardly 
calculated to win for it the respect of the public, certainly 
not that of the retail dealer. Our efforts apparently have been 
to see how much lumber we could make and how quickly we 
could sell it when made. As a result, yellow pine has no 
fixed value; it is subject to the wildest fluctuations; for 
short periods only has it netted returns in keeping with cost 
and relative value. We have no established policy as to 
sales methods. We seize upon any and every means to place 
a carload or two; through stock and price lists, direct to the 
dealer, and sometimes even to the consumer; through the 
wholesaler and the commission men; and least often through 
salaried representatives visiting the trade in person. We 
need trained salesmen, men who know enough of the product 
and the market to be able to place a value on our commodity 
and maintain it. 

Whenever the market is dull or we accumulate a few cars 
of lumber we become almost frantic in our anxiety to dispose 
of it so we can make more. In the last year I have seen 
several lists of stock sent broadcast by manufacturers who 
asked for offers. Imagine being in the market for 4 locomo- 
tive, or for rails, or feed, or belting, and being invited to 
make an offer. How would the railroads look while asking 
what we would give them to carry a car to Chicago? 


Values and Grades. 


I have known of numerous instances where the range of 
values on competitive bids has run to $6 a thousand feet, 
representing 50 percent of the cost of production. I have 
known frequently of a buyer being told that he could make 
his own terms as to settlement. We pay cash for most of 
our supplies, often having to pay in advance in order to 
get the bills of lading. It is the exception when we get any 
concessions in terms from those who sell to us. Who can 
tell the reason for this state of affairs? 

Grades have been “sweetened” or “stuffed” to the extent of 
25 percent and more. It would be difficult to condemn this 
practice. too vigorously. Let us imagine ourselves as buyers 
facing such a condition. How would we know what we were 
getting for our money, or on whom to depend for supplies? 
Consider the painful, costly effort with which we have built 
up grade specifications ; and how easily the whole fabric can 
be destroyed. The manufacturer who commits this folly 
compels his neighbor to do likewise, and in no time chaos 
sueceeds order. A thousand times more foolish and less 
effective is the “sweetening” of grades than making an honest 
cut in prices. If we can not maintain a standard of excel- 
lence in grades we are lost indeed. 

The transient car still gambols merrily about the country. 
Sut this seems to be neither the fault of the wholesaler, 
who did not furnish meee directions, nor of the manufac- 
turer, who made the shipment without instructions. Cer- 
tainly neither of them will admit that he is in the least to 
blame if harm has been done. 

All these things are done in an effort to get orders for 
just a few carloads of lumber, and all -of this simply de- 
presses values and decreases the demand by convincing the 
buyer that to wait a little longer will bring further. con- 
cessions. It is clear that we need to develop a sales policy ; 
to provide means for marketing our product that should 
appeal to distributer and consumer. Whether we handle our 
sales direct or through wholesale channels, we can and must 
see to it that the criminally wasteful, negligent and wholly 
inadequate methods now so much practiced are dispensed 
with and replaced with something in keeping with the times 
designed to merit respect and produce results. 


Cut and Shipments. 


What we are going to do about it all remains to be seen. 
Whatever we do must be done by concerted effort; individu- 
ally we are helpless. To begin with, if we continue making 
more lumber than is being consumed, the law of supply and 
demand certainly will do its usual work. We can not as av 
organization deal with this question, but we can present 
facts as to the relation of cut and shipments, for the con- 
sideration of our members and other manufacturers, and this 
the associations are trying to do. Too little attention is paid 
to this feature of association effort, too many manufacturers 
feel that they have not the time to make up and send in 
their reports, or perhaps they feel too little interest in the 
question, through lack of appreciation of the value of statis- 
tical information. The daily report of cut and shipments 
made up by the Yellow Pine Manufacturers’ Association 
make it possible for us to know exactly the relation of pres- 
ent output to sales and shipments, and this gives us oppor- 
tunity, individually, to regulate production by consumption. 
This information, taken into consideration with the season 
of the year, would always explain declining prices and de- 
crease in demand. With such data before him the manufac- 
turer who could not or would not apply the remedy to save 
himself from loss is surely entitled to no sympathy. 

Other industries have developed this statistical work to a 
high degree of perfection and by its aidareenabledto manage 
their affairs much more wisely and effectively. We urge this 
especially upon your attention, because you can not spend 
time or money to better advantage than in assisting to bring 
this feature in association work up to the high standard of 
efficiency it will reach when mills representing two-thirds 
of the output are contributing their share. 


Advantageous Advertising. 


Another matter in which we may take a lesson from other 
industries, and especially from our competitors in the hard- 
wood trade, is that of advertising. The makers of oak, 
maple and birch flooring keep the merits of their products 
constantly before the people, convincing them by the sheer 
repetition of their argument and their claims that these 
woods are by far the best suited for the purpose. We have 
even seen an advertising pamphlet lately which compares 
maples with rift pine, and publishes comparisons very unfa- 
vorable to the latter. Until very recently the pine -—— 
have done comparatively little about this. The Yellow Pine 
Marufacturers’ Association maintained an exhibit for some 
months which did a great deal toward winning recognition 
for yellow pine; it is now planning a campaign of advertis- 
ing and education which will undoubtedly be successful in 
a large way, and we should certainly give this our hearty 
support. The expense divided among all of the manufac- 
turers interested would make but a light burden upon any 
individual, and means would be provided which would make 
results certain. 

Another branch of association work which merits your ap- 
proval and support is that which might be called the depart- 
ment of intelligence. Scarcely anything that interests or 
vitally affects the lumber trade occurs that some association 
floes not immediately iearn of it and inform its members by 
eircular. The secretaries maintain exchange lists, and so in 
a very short time every association member is put in pos- 
session of information which might otherwise be a long time 
in reaching him, and it is usually presented in such a way 
as to bring out its true importance. 

We could go on multiplying reasons why the association 
idea should have your support, but it would be but the repe- 


tition of the things that have been urged upon your atten- 
tion and consideration at every one of our meetings for 
years. What we would ask in particular is that you give 
us more active assistance in every department of our work, 
keeping more closely in touch with our various efforts and 
ae to improve the service by suggestions and criti- 
cisms. 

We have lost something in membership this year, but have 
held all of our active workers; which shows clearly that 
the benefits are in proportion to the interest taken in the 
work. It is worth while to note that we have held every one 
of our charter members, and every one of the mills taken 
during the first year or two of our existence still is in busi- 
ness. It is to these members that is due the credit for so 
much of success as we have attained. Their support has 
been most heartily appreciated by the secretary. 

If I have trespassed upon your patience with so much 
scolding, please charge it to an earnest desire to see better 
things come to the yellow pine manufacturers, and to the 
conviction that better things can only come through our own 
efforts. If I have succeeded ever so little in winning re- 
— interest and support for our association efforts I am 
lappy. 

The report of the treasurer showed a good balance in 
the treasury. 

John L. Kaul, president of the Kaul Lumber Company, 
Birmingham, in a neat little speech, introduced W. W. 
Wadsworth, of Wadsworth, Ala., who, Mr. Kaul said, 
is not only the oldest yellow pine lumberman in Alabama, 
but probably in the country. Mr. Wadsworth has been 
a manufacturer of yellow pine lumber for forty-five years, 
and was the man who started Mr. Kaul in the work 
twenty years ago. He was the second president of the 
Alabama-West Florida association. Mr. Wadsworth’s 
speech was brief but to the point. He urged the members 
to deal honestly with, and to have confidence in, one 
another. It is in this kind of work that the most good 
results, he said. Mr. Wadsworth urged the members 
very earnestly to cease all price cutting. After this talk 
Mr. Kaul spoke briefly along similar lines. Both gentle- 
men earnestly advised lumbermen to join and work in 
the association. 

The association is considering very strongly the matter 
of advertising yellow pine finish. In a general discussion 
members said that manufacturers of other wood, such as 
maple, etc., were spending considerable money and effort 
in bringing such wood before the public. In doing this 
they believe that in some places yellow pine was not 
receiving the attention it should, and that if a campaign 
of advertising were carried out it would develop a much 
wider field for the use of this lumber. This proposition 
was widely discussed by the members and no doubt will 
develop some active work along that line. 

At this point the convention adjourned for lunch, to 
meet at 3:30 p.m. The first work of the afternoon ses- 





NEW ORLEANS, La., March 14.—An adjourned meet- 
ing of the Gulf Coast. Exporters, at the Grunewald hotel 
last Friday, handled a mass of routine business in what 
is probably record time, completing its work in a single 
session. Classifications were improved and clarified, the 
plan to establish representatives in the European market 
was threshed over, measures were adopted looking to 
better and stricter inspection and considerable other rou- 
tine was cleared away. There was a good attendance. 

The meeting was called to order by President Robert 
Hunter. Secretary J. O. Elmer reported a quorum in 
attendance. The financial report submitted showed the 
organization stronger than ever before, with a com- 
fortable balance to its credit. 

What was expected to be the feature of the meeting— 
discussion of the plan to station foreign representative’ 
in Europe and to organize rigid inspections systems, 
under which cargoes might be certified out, at the ship- 
ping ports—resulted in no decision. The somewhat 
elaborate plan devised: by the committee which has had 
the project in charge was decided impracticable at this 
time, and the president was authorized after the whole 
question had been gone over thoroughly, to appoint an- 
other committee to wrestle with the subject. The purpose 
of this proposed new department is to insure absolute 
uniformity of grades, so far as is possible, and tg pro- 
tect the customer against defective stock and the exporter 
against unjust claims. 

A discussion of the association’s inspection system de- 
veloped that not all -of the members were employing 
certified inspectors at all times, and a motion was finally 
adopted urging all members to employ none but inspec- 
tors certified competent by the association‘s inspection 
department, save in emergencies, where a certified in- 
spector was not available. 


Classification and Inspection. 


The matter of classification is one that should vitally in- 
terest everyone interested in the export trade, and I dare 
say there are many of your members who have been supply- 
ing this field for some time, in addition to their interior 
trade. It is quite proper, therefore, that this matter of 
export classification should be brought before you for earnest 
consideration, and I ask your indulgence for just a few 
moments. 

There is hardly a single factor in the lumber business 
wherein uniformity is as essentially necessary as in the 
matter of grading rules., This has been accomplished in the 
interior business, but it has only been in recent years that 
there has been concerted action among the mills and the 
exporters looking to the establishment of uniform grading 
rules to govern the export pine business. It may not have 
occurred to you that the recognition of standard grades 
abroad is a very important feature to the millmen. The 
goods that he produces are sold, and it is a matter of vital 
interest to him as to whether the requirements of the for- 
eign trade are filled on a standard and uniform basis or 
whether the foreign buyer is allowed to place his own con- 
struction on the quality of lumber he expects to receive. It 
is a matter of much concern to the manufacturer of export 
stock that his competitors in this particular branch of the 
trade should be on the same basis with him, and through no 
other means can this be successfully accomplished than 
through uniformity in the grading rules. The question of 
price is a matter that regulates itself in accordance with 
the laws of supply and demand, but the basis upon which 
the sales are consummated should be the same. The Gulf 
Coast Lumber Exporters’ Association has been working along 
these lines and has succeeded in having the present export 
grades recognized and generally adopted abroad. I might 
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sion was an address by J. O. Elmer, secretary of the Gul¢ * 
Coast Lumber Exporters’ Association. 
Following the paper was a general discussion 





co tall eae : * market 
conditions. It developed in this discussion that the mar. 
ket had not weakened, that stocks were not acc lating 
and that there is some curtailing. 

The demand for car material is particularly strong 
and because of this fact the association felt tiat there 
would be an advance in prices generally within thirty 
days. This advance, in fact, was reported as being feit 
on some stock at many of the mills. 

The committee on nominations reported the lowing 
names, which were promptly chosen by the association 
for next year: ‘ 

President—E. L. More, Horse Shoe Lumber Company 
River Falls, Ala. ; 

Vice presidents—H. G. Snell, Lathrop Lumber Company 
Birmingham, Ala.; J. G. McGowin, W. T. Smith Lumber 
Company, Chapman, Ala.; D. H. Morris, jr., Alabama Florida 


Lumber Company, Noma, Fla.; J. W. Hunnicutt, Hannicutt 
Lumber Company, Vick, Ala.; J. T. Burlingame, E. ©. Gates 
Lumber Co., Yellow Pine, Ala. 

Secretary and treasurer—J. H. Eddy, Kaul Lumber Com. 
pany, Birmingham, Ala. 


A banquet was given the lumbermen and their friends 
at 7 o’clock in the dining room of the Exchange hotel, 
After the banquet a moving picture show was given, 
showing the different phases of the lumber industry, 
This was followed by a vaudeville show. : 


Attendance. 


J. G. MceGowin, W. T. Smith Lumber Co., Chapman, Ala, 
Arthur C. Wood, Mutual Lumber Co., Montgomery, Ala. 
L. A. Boyd, Henderson-Boyd Lumber Co., Richburg, Ala. 
H. H. Snell, Lathrop Lumber Co., Birmingham, Ala. 

M. L. Beck, M. L. Beck Lumber Co., Glenwood, Ala. 

k. L. More, Horse Shoe Lumber Co., River Falls, Ala. 

. C. Williams, Geneva Lumber Co., Eleanor, Fla 

J. D. Henderson, Henderson Lumber Co., Sanford, Ala. 
W. G. Robinson, Robinson & Allen, Cooper, Ala. 

John L. Kaul, Kaul Lumber Co., Birmingham, Ala. 

J. H. Eddy, Kaul Lumber Co., Birmingham, Ala. 

D. H. Norris, jr., Alabama & Florida Lumber Co., Noma, Fla. 
Hi. Stanlev. Horse Shoe Lumber Co., River Falls, Ala. 
J. R. M. Lane, Alabama & Florida Lumber Co., Noma, Fla. 
G. T. Bailey, Stearnes & Culver Lumber Co., Bagdad, Fla. 
Bb. D. Crum, Twin Tree Lumber. Co., Maplesville, Ala. 

A. N. Breakey, J. H. Farrior Lumber Co., Birmingham, Ala. 
W. L. Sink, Barclay Lumber Co., Mobile, Ala. 

James A. Kirby, New Orleans, La. 

George McBlair, Washington, D. C. 

James Boyd, New Orleans, La. 

George Guild, New Orleans, La. 

J. A. Joseph, Kansas City, Mo. 

J. O. Elmer, Mobile, Ala. 

John R. Walls, Atlanta, Ga. 

F. V. Hall, Atlanta, Ga. 

George W. Bancroft, Atlanta, Ga. 


say right here that the Gulf Coast Lumber Exporters’ Asso- 
ciation is composed of both mills and exporters, in fact, 
many of the mills themselves are exporting lumber direct, 
and consequently these rules having been drawn up jointly 
by the manufacturers and the exporters have been made 
acceptable to the entire trade. 

_ There is one other feature of the business that goes hand 
in hand with the classification and that is the inspection: 
Having established a uniform basis upon which this trade 
18 conducted, it next becomes necessary to see to it that 
lumber shipped is in accordance with these rules, for the 
mill can not profit by reclamations abroad any more than 
the exporters through which the goods are sold. ‘The 
reclamations abroad on shipments of lumber under grade 
have a depressing effect upon the foreign market and _neces- 
sarily must have its effect upon the millman in the end. Our 
association has endeavored to control this feature of the 
business and has done so successfully, to a large extent. 
Intire success can not, however, be accomplished without the 
aid of the millmen themselves, and it is my purpose to urge 
those of you who are cutting for the export market to help 
along this work of uniformity in grades and inspection as 
much as possible, and can safely promise that the good re- 
sults will come back to you in dollars and cents. 

The tangle over ‘‘Crown’’ was then brought up. It 
was explamed that a Memphis concern has a brand 
which it calls the ‘‘Crown’’ brand, and has copyrighted 
the name as a trademark. The association, ever since its 
organization, has had a ‘‘Crown’’ grade, and some of its 
members have got in the habit of marking their stock 
of that grade for identification with the name ‘‘Crown.’’ 
It appears that the proprietors of the Crown copyright 
have registered vigorous objection. The matter was 
finally referred to the association’s counsel for advice as 
to the rights of the organization and its members in the 
premises. : 

The resignation of Gus Eitzen, the popular vice presl- 
dent, was accepted with much reluctance. Mr. Eitzen, 
who has been with the Pensacola Lumber company, has 
been spokesman of the Pensacola group. His retirement 
is necessitated by his change of firm. He has taken a 
position as foreign representative of the Keyser-Muldon 
Company, and will sail at once for Europe. 

The meeting adjourned shortly before 2 in the after- 
noon, having continued right through the lunch hour to 
avoid the necessity of holding an afternoon session. 


Attendance, 


Robert Hunter, Hunter Benn & Co., Mobile, Ala 

S. KX. Taylor, S. K. Taylor Company, Mobile, Ala. 

R. D. Swain, Haviland Lumber Company, Mobile, Ala. 

E. P. Holmes, Holmes & Herrick Lumber Company, Gulf- 
port, Miss. ; 

Ii. C. Gause, Houlton Lumber Company, Houltonville 

R. L. Bunch and E. 8S. Peck, J. J. Newman Lumber 
pany. Hattiesburg, Miss. mia 

R. F. Morse, Long-Bell Lumber Company, Lake Charies, La. 

H. B. Turner, Phil I. Adam, New Orleans, La. 

Hans Forchheimer, H. Forchheimer, New Orleans, La. 

T. B. Carre, W. W. Carre Company, New Orleans, La. 

Herbert Gartner, Oscar Gartner, New Orleans, La. 





S. Califiore, Janovich, Califiore Company, New Orleans, La. 

S. J. Sutherland and T. O. Foxley, S. J. Sutherland Com 
pany, New Orleans, La. New 

L. Palmer, National Lumber Exporters’ Associtiion, New 
Orleans, La. 

A. Boden, Boden & Co., Hamburg, Germany. eee 

Carl J. Petersen, Laur C. Peterson, Hamburg, Germany, 


Copenhagen, Denmark. . 
J. O. Elmer, secretary, Mobile, Ala. 
R. S. Somerville, chief inspector, Mobile, Ala. 
H. Curjel, Mobile, Ala. 
A. Couspierre, New Orleans, La. 
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INFERIOR AND INADEQUATE PACKAGES A MENACE TO AMERICAN EXPORTS. 


(Address of Charles E. Brower at the 1910 Annual Meeting of the National Association of Box Manufacturers, French Lick Springs, Ind.) 


I appreciate the honor done me by the action of your 
manager in extending to me the invitation to address 
your convention. 

' For a number of years I have traveled extensively, 
most of the important shipping and receiving 





visiting 

centers of the earth, and have observed closely the rela- 
tive and comparative differences in the manner of pack- 
ing and shipping manufactured products. I am con- 


strained to say my observations have taught me that 
American manufacturers work against themselves in seek- 
ing foreign markets because they do not and will not 
recognize the importance of packing small wares and 
products in sufficiently strong cases to withstand the 
vicissitudes of foreign travel. They seem to forget to 
allow for rehandling and the various means employed to 
get such wares to their final markets. They seem to 
think that when they knock something together that will 
surround their wares and conceal them effectually from 
view they have complied with every requisite, and all that 
remains to be done is to draw a draft against the ship- 
ment and the money is in their pockets. 

The foreigner takes a different view. By comparing 
similar shipments arriving from other countries than 
America he has discovered that-the English, Germans 
and Italians particularly are more careful in the selection 
of the wood and strength of the cases or packages they 
employ to transport their goods. It is therefore only 
natural, all other things being equal, that the foreign 
merchant should seek his sources of supply in markets 
where he is reasonably sure of receiving his merchandise 
in presentable and marketable shape, instead of receiving 
it in a dilapidated condition and wrangling over claim 
settlements. 

I have been told by some American manufacturers. that 
the excessive labor costs of America are largely respon- 
sible for their economy in shipping packages—another 
erack at the terrible American labor bugaboo. It is short- 
sighted greed,-gentlemen, and nothing else. Call it what 
you will, however, the average foreign package costs the 
shipper more than an American package containing like 
goods. Statistics tell us this and they may lie, but my ex- 
perience teaches me that they are meaty facts, not lies 
nor the result of distorted imaginations, and they are fac- 
tors which will not be sidestepped if we ever hope to as- 
sume our proper status in the markets of the world for 
the small wares of American manufacture. 

Go to the receiving points in our own country and ob- 
serve how the American manufacturer unloads goods on 
the railroads. Ask your jobber or retailers their opinions 
as to the containers in which they receive their goods. 
You will find much discontent among these people. You 
will also find large corporations, manufacturing advertised 
goods, forcing their wholesale and retail patrons to ac- 
cept their wares in the frailest possible packages. I say 
forcing them, and I mean it just as I say it. They kick 
and protest, but little or no attention is paid to their ob- 
jections. 

Many unthinking people lay the blame for these poor 
packages upon the box manufacturers and thereby work 
an injustice. The box man does more than his share when 
he turns out boxes under the present exacting specifica- 
tions at the low price he gets for them. If the American 
manufacturer will learn from his foreign competitor he 
will find it good policy to pay more for his boxes and 
cases and secure a better case at a living basis of profit 
to the box man. 

I do not think the average mind conceives the impor- 
tance of the package business in its greatest breadth and 
scope. It was the first of all businesses and stands out 
preéminently in the history of human events as such. 
This sounds like a very large statement, but I assure you 
I can prove it. 

Webster describes a package as a bundle, but we have 
assumed a package to be that which encloses merchandise 
for transportation. I do not confine myself even to this 
and I think you will concur with me when I say there are 
packages and packages and some that are not quite so 
pleasant to receive as others, to say nothing of cheap out- 
law packages, merely called packages because they en- 
close something. Of these I have nothing to say, or we 
will let our friends, the railroads, decide that point. I am 
not here to tell you just what a package is. I am here 
to tell you of packages I have observed. 





The Original Package. 

Eve was the original’ dealer in packages when she 
handed Adam his and thereby dissolved the loafing com- 
bination that held forth in the Garden of Eden and which 
no doubt would have continued until now but for this 
historical and monumental package. Things commenced 
to happen then and that is why I say the package busi- 
hess was the original industry upon this earth. 

A package to be of any value as a package should be 
adequate for the demands made upon it as such. It should 
Stand handling, shipping and a reasonable amount of 
Tough usage; otherwise it is only a substitute package. 
Make any claims you wish for it or any tests you please 
other than actual use and you have merely claimed some- 
thing and proved nothing. The proof is the safe delivery 
of the merchandise in the nearest possible semblance of 
a original form, with the maximum security and the 
Minimum hazard. 

Ido not think it fair to test a package with,a gatling 
gun, but I have observed freight handlers who evidently 
Considered themselves human catapults when it came 
- handling packages of merchandise. I am glad to tell 
you, however, later observations seem to indicate that 
these freight catapults are becoming humanized and are 

sinning to realize that packages have feelings: That 
sla Owners have. This very happy condition is being 
Ogg t about by the false and unworthy desire for econ- 

Yon the part of the shippers themselves. 


It has become an acute mania on the part of some large 
shippers to earn their dividends by shaving their packages 
down to their cheapest and frailest form. I do not think 
these unconscious philanthropists ever had any idea of 
benefiting common humanity by this -species of economy, 
nor do I believe they had any idea of furnishing kinder- 
garten principles to the railroads in the matter of edu- 
cating their freight handlers to be more considerate and 
gentle in their methods of propelling freight. Dividends 
was the slogan, economy the principle and, I feel sure, 
disaster will be the result. 

Departmental Duties. 

I believe the railroads are the greatest culprits in this 
paper shell package campaign. Their classification com- 
mittees seem to think a box is a box because it contains 
something when the receiving road signs for it as classi- 
fied freight. If the classified freight reaches its destina- 
tion in bulk rather than in the original package—oh, well, 
that’s a matter for the claim department. and not the 
business of the classification committee. It is its business 
to classify, and classify they will in spite of everything 
or all reason. What would the claim department do if 
there were no claims? Let the freight department get the 
tonnage; that’s its business. The claim department gets 
the claims—that’s its business—and the finance department 
pays the bills. What more perfect working system could 
the most precise critic ask? 

The question naturally resolves itself into a very human 
effort on the part of the shipper to economize on his 
package and to experiment as to just how far the rail- 
roads will go in accepting inadequate and flimsy pack- 
ages. Why not? The claim department pays his claims, 
he saves freight and box cost, the railroads shoulder the 
responsibility. I would not blame a shipper if he wrapped 
his merchandise in cheese cloth bags if the railroads would 
accept the responsibility for transporting them “properly 
classified.’’ : 

AS a consequence the American box manufacturer lies 
awake nights wondering how he can answer the demands 
made upon him for a cheaper shipping package. He 
must answer the most stringent specifications as to qual- 
ity and appearance, but it must be cheap. Lumber costs 
just so much and he must stretch it out in order to satisfy 
the demands of the shipper for a cheaper package; there- 
fore it must be of lighter material. Down and down have 
gone the standards of box material thicknesses until we 
find heavy and valuable goods being shipped in thin 
veneer cases and being accepted by the railroads on ex- 
actly the same freight rate basis as was the old stable 
and reliable shipping case which answered all require- 
ments until this wave of false economy swept over us. 
If this state of affairs is permitted to continue we need 
not be surprised to see horseshoes and nails shipped in 
paper bags. This may sound ridiculous and it is, but not 
half so ridiculous for me to say it as it is for the rail- 
roads to give us daily practical demonstrations of follies 
quite as great. j 

This seems to be the day of substitutes and the 
strangest part of it all lies in the fact that we quietly 
permit without opposing the substitute to masquerade as 
the real thing. The box manufacturer is not wholly 
blameless for permitting this condition to go on and grow 
unchallenged, although he is the least to blame of all. 
His natural logic tells him the only box is a good box 
and he has made as good a box as possible on the basis 
of starvation profits, when it might have been best to 
have stood pat on quality and a consistent price. His 
efforts in this direction have always met with combat on 
the part of the consumer of packages until he is now in 
a measure compelled to compete with a lot of worthless 
substitutes which are coddled and mothered by a tribe of 
false economists, with the railroads acting as the wet- 
nurse-in-chief. 

A Few Comparisons. 

Now let me call up the odious part of this matter and 
strive for a few comparisons. Alaska, for instance, ships 
vast quantities of salmon to the ends of the earth. These 
eases are handled in slings at the ship’s side and must 
stand rough usage. The shooks are mostly manufactured 
on the west coast of Oregon, Washington and California 
and shipped north with a fishing fleet. They are nailed 
mostly by Chinamen by hand and the material used is, 
generally speaking, sufficient and adequate. I find, how- 
ever, that the nail used in the end of the box is usually 
too short to secure a firm seat in the end grain of the 
wood, resulting in the ends forcing in the slings and the 
contents literally squirting out. The reason the smaller 
nail is used is for the purpose of securing the greatest 
possible number of nails to the keg. This form of econ- 
omy costs the shippers and packers more in loss every 
year than the saving in nails amounts to. For export, 
wire binding and strapping is sometimes used, but I have 
seen large shipments made without any other protection 
than the nails. 

As we come south we find in British Columbia large 
packers and canners of salmon and fish. Their packages 
are mostly made at New Westminster and points on the 
Fraser river. These people use more care in the con- 
struction of the cases than the Alaska canners. For years 
they imported the old 5D three-cornered Belgian blued nail 
which was afterward and is now, manufactured in Mon- 
treal, and in a great many cases they are still using it. 
This nail really gave them less security than the round 
wire nail, but it demonstrates, nevertheless, that they 
were alive to the necessity of the security of the ship- 
ping package, even though their efforts were misguided. 
Export cases were generally strapped. As a result of their 
care and attention their goods reached foreign markets 
in better shape than the Alaska package and in many 
countries held the preference. 

In Mexico I have observed cheap cigars packed in heavy 


mahogany cases fastened together by wooden pins. These 
cases were transported into the interior on mule back, 
over rough country and mountain trails. Imagine if you 
will the weight of these cases and the difficulties of 
transportation and draw your own conclusions, 

On the east and west coasts of Mexico and the Central 
American republics we find most of the merchants to be 
German and English. I have asked many times why they 
did not handle more American made goods and have been 
told in numerous instances that American goods are not 
packed with a sufficient amount of security to permit them 
to stand the rough trips to interior points. German and 
English goods are better and more securely packed and 
this fact, coupled with a natural national prejudice, mili- 
tates against American manufacturers. 

American Packages Insecure. 

Our consuls in the coast cities of Mexico and Central 
America have called the attention of American manu- 
facturers to this matter many times. The United Fruit 
Company, operating lines of steamers to these ports, has 
gone so far as to issue this warning in circular form, but 
with seemingly little effect. The economy craze still 
marches on discriminating against one of our best nearby 
markets. 

Mexico uses a volume of American made shooks but 
almost all of these shooks come back home, or if they 
do go to export markets great care is taken to fortify 
the cases by strapping. South America sounds the same 
warning, that of German and English commercial suprem- 
acy on both the east and west coasts. There the same 
complaints are heard and the American manufactures 
they do receive are subject to severe criticism on account 
of inadequate packing. 

England has to pay dearly for lumber and uses it more 
prodigally in the manufacture of boxes than we of Amer- 
ica, where lumber is cheaper and more easily obtained. 
The English case may look bulky and roughly finished, 
but close examination shows it to be clearly intended to 
stand rough usage and hard and long travel. I have 
watched English canned goods coming out of the holds of 
ships at Port Natal, Africa, in firstclass shape and start 
on long interior journeys without the necessity of recoop- 
ering. I have also observed their arrival at interior points 
and can assure you that although they were weather 
stained and plainly bore the marks of hard usage they 
were still intact and fit for further service. The care of 
English manufacturers packing their goods strongly ex- 
tends even to the less important and cheaper products and 
is well worthy of emulation on the part of American 
shippers. 

The Careful Germans. 

The German manufacturer is a living lesson and a vital 
example of the argument for the adoption of a better 
shipping package in this country. He invades the markets 
of the world with every known manufacture from a tin 
soldier to a dynamo. ‘‘Made in Germany” is a household 
word even in this country. Your children find it painted 
on their toys. The finest grades of chemicals are made in 
Germany. Foodstuffs, wines, beers and almost every use- 
ful thing or article known to man, bear the German 
stamp. In the farthest depths of the earth where the 
footsteps of progress have scarcely trodden, we find the 
sturdy German supplying the needs of a new country and 
a new people. He surmounts almost impossible difficul- 
ties in marketing his goods and employs in their convey- 
ance every form of transportation known, from the backs 
of men to the lumbering elephant. He of all men knows 
the great importance of a strong and durable shipping 
case and he educates new people up to his standards, 
thereby causing the American standards to be viewed with 
suspicion. It is not good for a people to become under- 
stood to be a nation of makeshifts and I am sorry to say 
we are so taken by many of the foreign nations. 

We understand a German to be heavy and plodding. 
Well, he is in some things but in the matter of shipping 
cases he can give his American brother points and then 
beat him out in the scramble. He refuses to shave a 
penny in box costs and cannot see our national form of 
economy in this direction. He makes his case as good as 
his goods and thereby insures himself against extra haz- 
ard and the possibility of unloading upon a far away cus- 
tomer a bunch of sink which left the original point of 
shipment in cases but arrived in a mass or mess. 

Therefore I say American manufacturers are trifling 
with their own possibilities in foreign markets by a sys- 
tematic refusal to see the light as successful foreign mer- 
chants have learned to see it. 

France, Norway, Denmark and Sweden in marketing 
their products use great care in casing their goods, be- 
lieving it to be a better business policy to pack properly 
than to waste time and opportunity in collecting long dis- 
tance claims. Swiss, Hungarian, Venetian and Italian 
products, wines, olives, glass and all manner of merchan- 
dise are carefully shipped and the packages are ample and 
strong. Security is also the object of these shippers. 

We learn a great lesson from the Chinaman. Did you 
ever study a tea case, not the inside lining but the ingenu- 
ity of its construction? All hand made, light but durable 
and strong, but not cheap. They follow the same prin- 
ciple throughout. They combine lightness and thinness 
of material with a safe and sane construction and a dis- 
regard for expense which is a lesson to our American 
shippers. They have solved the question of light shipping 
weight without the sacrifice of strength. 

Examine a Japanese silk case. It is not only lined with 
lead, soldered in every joint, but its construction is care- 
fully looked to. So with all their various shipping cases, 
and so with all countries but ours. 

I could go on to greater length citing instances and de- 
tails but I believe those I have given will illustrate that 
the box man is an important factor in foreign commercial 
success, a very important one, and one who is daily dis- 
criminated against by false economy, and that this false 
economy is responsible for many of our failures abroad to 
secure a status and a market for American made goods. 
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STRENGTHENING THE RANKS OF THE CONCATENATED ORDER OF HOO-H00, — 


Records Broken at a Concatenation at St. Louis, Mo.—Nearly Two Score Initiated in Washington State—Big Event Scheduled for Western Oregon, 


CONCATENATION EXTRAORDINARY. 

Sr. Louis, Mo., March 15.—A new highwater mark in 
Hoo-Hoo initiation was established in this city last Sat- 
urday night, when twenty-four regular and seven life 
members were taken into the order at one of the most 
remarkable coneatenations on record. It probably was 
the first time in the history of the order that so many 
life members were initiated, and the concatenation was 
also unique in that the ladies were present as guests at 
the dinner, which immediately preceded the concatena- 
tion. For high class, cleancut work the initiation almost 
stands alone, and the name of Robert B. McConnell, 
Vicegerent Snark for this district, will be remembered 
with pride by all members who are interested in the 
welfare of the order. 

Special Initiation for Life Members. 

For various good reasons the seven candidates who 
had made their application for life membership were 
initiated into the order at a special session held in the 
office of Seeretary Arthur Belt, of the Millmen’s associa- 
tion, in the Third National Bank building, at noon Sat- 
urday. Under the rules so provided Vicegerent MeCon- 
nell and a few assistants administered the oath and con- 
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ducted the candidates through the ritual. The following 
initiates were given membership in that manner: 

James Ward Bemis, Ozan Lumber Company. 

Roy Edward Frye, William G. Frye Manufacturing Com- 
pany. 

Alfred Jacob Siegel, Huttig Sash & Door Works. 

Thomas Francis Lydon, Waters-Pierce Oil Company. 

Hdward Stanley Horn, Waters-Pierce Oil Company. 

Safford Kay Wheeler, Waters-Vierce Oil Company. 

Christian Charles Brekemeyer, Gravois Planing Mill Com- 
pany. 

The following officers presided at the coneatenation 
Saturday evening: 

Snark—R. M. McConnell. 

Senior Hoo-Hoo—Reese’ Price. 

Junior Hoo-Hoo—W. E. Barns. 

Bojum—George A. Hussman. 

Scrivenoter—-G. W. Bright. 

Jabberwock—-J. M. Furlong. 

Gurdon—Ralph Warner. 

Arcanoper—F red Crandall. 

Custocatian—F. H. Long. 

The Banquet. 

Promptly at 7 o’clock a complimentary dinner was 
tendered the ladies by the members. About seventy of 
the fair sex were present and about 100 gentlemen. The 
affair was given at the Missouri Athletic Club and an 
entire floor was given up to the Hoo-Hoo. Long tables 
were laid along the four sides of the dining room, with 
the kittens seated at a smaller table in the center, where 
they could look with envious eyes upon their betters 
feasting and making merry. The candidates were allowed 
nothing on their table until they had dispaired of getting 
anything to eat, when they were suddenly and unex- 
pectedly served with the regular bill of fare. An 
orchestra played classic and popular selections through- 
out the dinner. The menu ecard was original with Bob 
McConnell, printed on veneer paper and fittingly em- 
bellished with black cats. In compliment to Douglass 
Malloch, an original poem written by the latter, entitled 
Hoo-Hoo, was printed on the back of the program, and 
the verses were sung at the conclusion of the dinner to 
the tune of ‘‘ America.’’ 

Immediately after dinner the ladies were conducted to 
the Columbia theater, where they enjoyed a vaudeville 
bill until 11 o’eloeck, when they returned to the club 
and .were there met by their escorts, the concatenation 
having been timed to close at that hour. The ladies 
voted the affair a huge success. 

Initiates. 

It is seldom that so large a class of candidates have 
ever before presented themselves for membership. 
Twenty-four stalwart, able-bodied kittens were conducted 
along the devious windings of the ‘‘onion bed’’ from 
the outer darkness into the true light of Hoo-Hoo. Owing 
to the large class, only a few of the more husky ones 





were given the limit of the work, the others being per- 
mitted to sit through the ordeal that proved so trying 
to the husky ones. t'ollowing were the initiates: 


William M. Klenk, Julius Seidel Lumber Co. 

Adolph Edward Wendling, Adolph E. Wendling Lumber Co. 
Dan Monroe Dry, Huttig Sash & Door Works. 

Henry Herbert Squire, Central States Dispatch. 

Melvin Albert Greding, New York Central railroad. 

Jessie Gove Tucker, Monarch Wooden Equipment Co. 
Henry Herman Williams, William G. Frye Manufacturing Co. 
Ethelbert Kerrigan, William G. Frye Manufacturing Co. 
William Peter Lothman, Lothman Cypress Co. 

Julius Karl Kramer, Lothman Cypress Co. 

Arthur James Gillespie, Lothman Cypress Co. 

Charles William Rudolph, Andrews & Crandall. 

Fred Junkemeyer, Rathiel Manufacturing Co. 

Lorren Ernest Cornelius, Chicago Lumber & Coal Co. 
Edward Grant Scott, Lee-Wilson Co. 

Harry George Mackenzie, Yerkes & Finnan Wood Wkg. Co. 
George Howard Burden, William G. Frye Manufacturing Co. 
Louis Reinhard Eppler, Lyon Cypress Co. 

Paul John Davidson, manufacturers’ agent. 

Robert Morison Johnson, Banner Lumber Co. 

Andrew J. Harris, Harris Lumber Co. 

Ellis Burton Elwell, St. Louis Screen Co. 

Walter Jones, St. Louis Sash & Door Works. 

Patrick Francis Cook, St. Louis Lumberman. 





MANY KITTENS CONCATENATED. 


EVERETT, WASH., March 11.—One of the most enjoy- 
able gatherings of Hoo-Hoo of western Washington was 
held in this city tonight. With seventy of the old cats 
to take care of thirty-five well selected kittens, Vicegerent 
‘*Tommy’’ Shields conducted one of the kind of concate- 
nations that have made great Hoo-Hoo so famous. The 
initiation took place in the Redmen’s Wigwam, and at 
about 9 minutes after 9 o’clock the purblind bunch was 


marched into the hall of torture to the strains of an: 


appropriate funeral march, rendered by the H. O. Seiffert 
Company’s musical director, Bert Manning. The presence 
of such old timers as Harry John Miller, popularly known 
as the ‘‘Poet Laureate of Hoo-Hoo’’ and indorsed by 
the whole Pacific coast as the candidate for the next 
Supreme Snark of the Universe; W. I. Ewart, number 
137; H. W. Stuchell; Clark Evans, and many others 
equally well known in Hoo-Hoo circles, is evidence that 
the affair was a rousing success. 


Officers in Charge of Initiation. 


Snark—Thomas M. Shields. 
Senior Hoo-Hoo—W. I. Ewart. 
Junior Hoo-Hoo—Thomas Claffey. 
Bojum—H. W. Stuchell. 
Scrivenoter-—W. P. Lockwood. 
Arcanoper—B. N. Albertson. 
Gurdon—M. A. Zan. 
Custocatian—R. B. McWilliams. 
Jabberwock—B. H. Olwell. 


The Kittens, 


J. T. Suhr, Seattle; Pacific Batto Belting Co. 

5. Hall, Seattle; Lackawanna Line. 

W. G. Hansen, Seattle; The Vulcan Iron Works. 

W. S. Gaynor, Everett; Loggers’ Protective Association. 
J. G. Eddy, Everett; Ferry-Baker Lumber Co. 
Wiiliam Murphy, Everett; Eclipse Mill Co. 

li. A. Middaugh, Everett; Eclipse Mill Co. 

Cc. O. Martin, Everett; Northern Pacific Railway Co. 
Ik. A. Poyneer, Everett; Ferry-Baker Lumber Co. 

J. A. Durrent, Snohomish; Cascade Lumber & Shingle Co. 
A. B. Pracna, Everett; mill builder. 

S. L. Eeddy, Everett; Ferry-Baker Lumber Co. 

J. C. Wilson, Everett; Salzer Mill Co. 

J. B. Gibson, Everett; Sumner lron Works. 

G. C. Clark, Everett; mill designer. 

<. Melntosh, Everett; Salzer Mill Co. 

H: B. Olson, Everett; Washington Shingle Grading Assn. 
H. A. Saylor, Everett; Everett Information Buréau. 

Cc. D. Fratt, Everett; Robinson Manufacturing Co. 

. Iseman, Seattle; Meese & Gottfried. 

. Newcomb, Hartford; Rucker Bros. 

. Sumner, Seattle; Washington Rubber Co. 

IK’. k. Rhebeck, Seattle; Western Hardware & Metal Co. 
. Clemans, Skykomish; Nippon Lumber Co. 

LD. A. Ford, Everett; Ford-Shaw Lumber Co. 

Olaf Carlson, Everett; Carlson Bros. Shingle Co. 

N. C. Jamison, Everett; Jamison Shingle Co. 

B. E. Sezuck, Everett, Robinson Manufacturing Co. 

E. B. Wight, Everett; Weyerhaeuser Lumber Co. 

li. G. Nordeen, Everett; Nordeen Iron Works. 

I. L. Lloyd, Everett; Lloyd Manufacturers’ Agency. 

P. P. Pearson, Everett; dealer in logs. 

Ik. A. Nelson, Seattle; Albion Manufacturing Co. 

H. S. Stevenson, Seattle; Dierks-Stevenson Lumber Co. 
T. S. Sievers, Everett; H. O. Seiffert Co. 

Henry Dickinson, Seattle; Henry Dickinson Lumber Co. 
M. D. Rector, Seattle; Crosby Towboat Co. 


On the Roof. 


Immediately after the initiation the hundred or more 
Hoo-Hoo proceeded to the Mitchell hotel for the session 
on the roof, where, in the spacious dining room, a large 
horseshoe table was loaded with good things to eat, and 
for an hour the assembled Black Cats were busy taking 
care of hardy western appetites. 
and the chairs began to be pushed back, Vicegerent 
Shields, as toastmaster, introduced Mayor Roland Hart- 
ley, of Everett, who is also a shingle manufacturer and a 
good Hoo-Hoo. 

Mayor Hartley welcomed Hoo-Hoo to the city and told 
how he appreciated the honor of being allowed to address 
such a gathering of lumbermen, saying that the term 
was broad and would apply to all Hoo-Hoo, for if they 
were not all lumbermen they were so closely allied to the 
industry that they were really a part of it. He paid a 
pretty compliment to the! lumbermen, saying that they 
were always good citizens. He also stated that if any of 
the Hoo-Hoo should become entangled in the toils of the 
police, before morning, they should call him up at his 
home and he would come down and bail them out. 

Toastmaster Shields, saying: ‘‘ We are afflicted with 
another mayor here tonight; it seems ’most anyone can 
be a mayor up here,’’ called on Mayor Woods, of Sno- 
homish, Wash., also a shingle manufacturer. 


When the cigars came 





— 


Mayor Woods, with this introduction, decline! to talk 
very much, admitting that as the toastmaster had saiq. 
almost anyone in Snohomish county could be a mayor, but 
he offered a welcome to all Hoo-Hoo to visit S: 


homish. 
It was then called to the attention of Toxstmaster 
Shieids that another mayor was present in the person of 
B. H. Albertson, mayor of Burlington. Mr. Shivids, say. 
ing: ‘‘As we have been able to stand listening to two 
mayors, I guess we can stand a third, but here is 
anything worse than listening to one mayor it is listening 
to two mayors, and three mayors talking in same 
evening surely is a nightmare,’’ called on Mayor Albert 
son, who made a few appropriate remarks. 
W. I. Ewart, who has been a member of Hoo-Ilvoo prob 


ably longer than anyone else on the Coast, told of the 
early history of the order. Harry John Miller, amid 
much applause, delivered two of his famous stories. 

Other speakers of the evening were H. W. Stuchell, 
Bruce Gibson, Thomas Claffey, E. Clark Evans, M. A, 
Zan, A. Blair and D. W. Jenkins. 





BLACK CATS TO INVADE ASTORIA. 

PORTLAND, ORE., March 14.—G, A. Griswold, vicegerent 
snark for the northern Oregon district, has written to 
R. E. Dyer, of the Clatsop Mill Company, Astoria, sug- 
gesting that arrangements be made for holding a Hoo 
Hoo coneatenation at that place in the near future, 
Snark Griswold held a very successful concatenation in 
Portland during the annual convention of the Western 
retailers and he believes Astoria offers a good field for 
invasion. Mr. Dyer is an enthusiastic Hoo-Hoo and Mr. 
Griswold says if anything can be done down Astoria 
way, Mr. Dyer will report favorably. It is believed that 
if a coneatenation be booked for Astoria or the nearby 
Seaside, on the beach, fully 100 ‘‘black eats’’ would go 
from Portland and take their ‘‘better halves’’ along 
to see part of the fun. 





AN ASSOCIATION BOOSTER. 
PORTLAND, ORE., March 12.—H. C. Clair, of the Twin 
Falls Logging Company, this city, who was elected presi- 
dent of the Columbia River Loggers’ Association, Sat- 
urday, March 5, is a strong believer in association work 





H. C. CLAIR, OF PORTLAND, ORE. ; 
President of the Columbia River Loggers’ Association. 


under very conservative lines and purposes to bring up 
for discussion many topies that will be of value to the 
industry. Among recent innovations introduced in this 
district by Mr. Clair is the hospital now doing splendid 
service at the company’s camps near Yacolt, Wash. 





CONVENTION OF SOUTH ATLANTIC FURNITURE 


MEN. 
Cuar.orre, N. C., March 15.—A meeting of the fur 
niture men of South Carolina will be held in Spartan 


burg, S. C., April 13 and 14, at which North Carolina 


manufacturers will be present, taking av important pal 
in the program. We 
The convention will be addressed by 0. H. L. Wer 


nicke, of Grand Rapids, Mich. Other speakers will be 
F. N. Tate, mayor of High Point, N. C., on ‘* Relation 
of the Manufacturers’ Association to the Retail Asso- 
ciation;’’ C. J. Fields, of High Point, *‘t reight Rates 
and Claims.’’ The address of welcome wil! be eve 
by A. W. Smith, president of the Spartanburg ¢ hambe f 
of Commerce, and the response by LD). | Traxley, > 
Timmonsville, 8. C. The delegates will att nd the Sou 

Atlantic music festival two days of the s 


i. 
ssions. 


eee 


A report has been published that George 
Co., of Memphis, Tenn., has incorporate 
ital of $25,000. G. E. Reynolds, who |! 
treasurer of the corporation, desires to corr 
ment, which has been wrongly made. 1! 
of the corporation is $100,000, all of whic’ 
and $85,000 paid in cash. 
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MarcH 1910. 
Mrs. Katherine Hines Wiehe. 

The ws of the death of Mrs. Katherine Hines Wiehe, 
wife ot U. F. Wiehe, secretary of the Edward Hines Lumber 
Comp2t of Chicago, was a severe shock to her numerous 
friends in this section of the state. Her death was caused 
by neu sja of the heart, superinduced by a severe case of 
the gri ‘after an illness of only four days. Prior to this 
Mrs. Wiche had apparently been in as good health as usual, 
and, therefore, her death came as a greater blow to the 
immed family. She died at the family residence, 1520 
Jackso! voulevard, Friday, March 11, and was buried last 
Sunday in the family lot in Graceland cemetery. 

“Phe deceased was the oldest sister of Edward Hines, 
president of the Edward Hines Lumber Company, and was 
porn in Milwaukee in 1866, the family moving to Chicago 
when she was but a child. She was married to Mr. Wiehe 
in 1887 and is survived by her husband and two children, 
yvrude and Hazel. 

James Webster Parker. 

Sioux Fats, 8S. D., March 12.—James Webster Parker, 
president ol the Sioux Falls Lumber Company, former presi- 
dent of the Sioux Falls board of education, chairman of the 


poard of trustees of the Kirst Congregational church, a 








prominent Mason, a chartered member ot the Noonday club 
and most highly esteemed citizen, died suddenly of heart 
failure, resulting from pneumonia, Mr. Parker was born in 
Warren, Iil., November 24, 1855, a son of Joel W. and 
Rebecca Colburn Parker. When he was 13 years of age 
the family moved to Wisconsin, where he was educated, 
completing his studies in Hillsdale college, at Hillsdale, 
Mich. Aiter leaving college he associated himself with his 
father in the management of the latter’s general store at 
Millston, Wis., and in 1881 he came to this city with his 
tather and engaged in the retail lumber business under the 


-arker & Son. The following year the 
After 
Parker took over all of the stock 
and conducted the business most successfully, building | up 
a high reputation for integrity, ability and public spirit. 
Mr. Parker married Miss Neilie ‘Thompson May 19, 1892, at 
Wexthington, Minn., who, with two small children, survives. 
Mr. Parker was a prominent member of the Southeastern 
South Dakota Lumbermen’s Association, and the annual con- 
vention and banquet of that association, which was to have 
been held March 4 and 5, was postponed by order of the 
secretary 


firm name of J. W. 
title was changed to the Sioux Falls Lumber Company. 
the death of his’ father, Mr. 





Edmund Wilkes McClave. 
York, March 15.—Edmund Wilkes McClave, presi- 
Ek. W. McClave & Son, large wholesale and retail 
dealers with offices at 18 Broadway, this city, 


NEW 
dent of 
yellow pine 





and yard at Harrison, N. J., died at his late residence, 156 
West Fifty-eighth street, at the age of 75 years. Mr. 


who was one of the best known wholesalers in the 
trade, began his business career at the age of 
entered 2 law office in Wall street, and after 

left to go with his father, who carried on a 
lumber business at East Newark, now called Harrison, N. J. 
Mr. MeClave had been atliliated with the lumber business 
tor over tifty years in one capacity or another, and by dint 
of hard work he overcame the many obstacles which bestrewed 
his path, and the company of which he was president is 
now one vf the most prominent in this market. His widow 
and five sons survive. 
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13 when he 
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Charles H. Sawyer. 


Bancor, Me., March 12.—Charles H. Sawyer, one of the 
most premine nt business men and residents of this city, died 
March 5 at Mt. Clemens, Mich., where he went some weeks 


ago for the benefit of nis health. Mr. Sawyer was born in 
New Hampshire seventy years ago and later came to this 


city, where he has since resided. He had been for years a 
well known pulp mill and railroad contractor, and Was also 
general manager for the Orono Pulp & Paper Company for a 


number of years, but resigned that interest a few years ago. 
Mr. Sawyer married Miss Louise Jewett, daughter of the 
late George K. Jewett, who, with three sons and two 





daughters, survives him. 
Cyrus M. Bradshaw. 
Keokuk, lowa, March 2.—Cyrus M. Bradshaw, aged 55 


years, president of the Canton Saw Mill Company, and one 
of the best known citizens and prominent business men of 
Lewis county, was found dead in the hallway of his home 
by his wife, who was aroused by a pistol shot. It is gen- 
erally believed that Mr. Bradshaw committed suicide. He 
had had a great deal of financial trouble and worry of late, 
a recent fire in which he lost about $20,000 having crippled 
him financially. Mr. Bradshaw was widely known and uni- 
versally respected and his death has shocked the community. 
Much sympathy is expressed for the bereaved family. 








Franklin A. Smith, Sr. 


PHILADELPHIA, Pa., March 12.—Franklin A. Smith, sr., 
for many years in the lumber business in this city, and 


proprietor of a planing mill in the days when lumber was 
shipped north before. being dressed, passed away Tuesday, 
March 8, at the age of 72 years. His son, Franklin A. 
Smith, jr., is the vice president of the Philadelphia Lumber 
men’s Exchange, of which he was also a member. 





John A, Thornton. 


Kansas City, Mo., March 14.—John A. Thornton, city 
salesman for William Buchanan, died this forning at his 
home in Pleasant Hill, Mo., of Bright’s disease, after an 
illness of about three and a half months. Mr. Thornton, 
who was 38 years of age, has a large acquaintance among 
lumber circles throughout this section, having.been with the 





old Dixie Lumber Company until five years ago, when he 
Joined the William Buchanan force. 
Mrs. Victor L. Hedman. 
GENESED, ILL., March 14.-—Mrs. Victor L. Hedman, wife 


of Victor L 


of the lumber firm of Hedman & An- 
derson, di: 


Mareh 13, of pernicious anemia, from 


Hedman, 
Sunday, 


Which she had suffered for several years. Mrs. Hedman 
died on the twenty-second anniversary of her marriage. She 
Was a devoted member of the Swedish Evangelical Lutheran 
church, and woman of noble traits of character. 





Cc. C, Thompson. 
‘Cecit, Ki, March 12.—C. C. Thompson, one of the most 
Prominent mien in McCracken county and for years pro- 
prietor of i Cecil saw mill, died recently of heart disease. 





Mr. Thom»: - a Git amma e m4 AVES +t . 
and ean AB, ho was 66 years of age, leaves a widow 
Miss Emma M. Kipp. 
of NCINN , O10, March 15.—Miss Emma M. Kipp, sister 
ms A. Kipp, of B. A. Kipp & Co., died Saturday, March 
oe at 8 San Antonio, Tex., where she had journeyed in quest 

ealth. ‘‘onsumption was the cause of her demise. Miss 


Kipp, who \ is a young woman of many attainments and a 
eral favorite in the circle in which she moved, was well 








and favorably known to the lumber trade of this vicinity 
through connection with her brother and her own business 
connection as bookkeeper and stenographer, in which ca- 
pacity she was employed until failing health compelled her 
retirement. As manager of the lumbermen’s remarkable 
display at the fall festival of 1906 Miss Kipp won admira- 
tion by her masterly conduct of the lumber pavilion, one of 
the big features of the festival. The funeral was held 
Wednesday morning from St. Augustine’s church. The floral 
tributes were profuse and beautiful, and many of them were 
from the lumbermen of the city, who were largely repre 
sented at the funeral. 


Fred J. Johnson. 

YorK, March 15.—-The many friends of Fred J. 
Johnson, local manager for Bliss & Van Auken, 1 Madison 
avenue, were grieved to learn last week of his death as the 
result of an attack of scarlet fever after an illness of but 
three days. Mr. Johnson had been identified with the lumber 
business for a number of years. He was with the South End 
Storage Company, of Boston, Mass.; from there he went 
with William H. Fritz & Co., of Philadelphia, Pa., subse 
quently associating himself with Bliss & Van Auken. Mr. 
Johnson leaves a widow and one daughter. He was buried 
at Boston March 6. 





NEW 





H. T. Sprague. 

PORTLAND, OrE., March 12.—H. T. Sprague, aged 
father of Arthur T. Sprague, local representative of 
Crossett Timber Company, died suddenly yesterday from 
attack of heart disease. 


75 years, 
the 
an 





Henry Curtis. 

Henry Curtis, 78 years of age, a retired lumber merchant 
of Chicago, died recently at his residence, 5800 Winthrop 
avenue. Mr. Curtis was a Chicago resident from 1852, was 
a life member of Cleveland lodge and also a member of the 
Washington chapter and Apollo commandery. Interment 
was at Graceland. 


Charles B. Edwards. 


ELKTON, Ky., Mareh 8.--Charles B. Edwards, well known 
lumber dealer, died at his home here this morning after a 
brief illness. He was 30 years of age, and is survived by 


and one son. 


August H, Schnelle. 


March 15.—The whole city was shocked 
to read in the morning papers of the sudden 
tragic death the night before of August H. 
president of the Schnelle-Querle Lumber Company, 


his widow 


St. Louis, Mo., 
Sunday morning 
and somewhat 
Schnelle, 


pioneer lumberman and prebably the oldest man in the city 
actively engaged in the lumber business. He was over 70 
years old and was beloved by all who knew him 





THE LATE AUGUST H. SCHNELLE. 
The funeral was held Tuesday afternoon, attended by a 
large delegation of lumbermen. ‘The Lumbermens’ Exchange 


and the Lumbermens’ Club sent floral tributes. 


Mr. Schnelle was born in Dayton, Ohio, December -22, 
1839. He came to St. Louis as a boy and was educated in 
the St. Louis public schools. He entered the lumber busi- 


ness with Alexander Riddle in 1853, and in 1868 he set up 
a business of his own with Charles F. Querl. In 1871 he 
married Miss Sophie Crothers, and the children living are 
August H. Schnelle, jr., Agnes E. and Mrs. Alexander Aude. 


Mrs. Charles E. DeHaven. 


PHILADELPHIA, Pa., March 12.—-Mrs. Charles E. 
wife of Charles E. DeHaven, of the firm of 
Souder & Co., of this city, died Thursday morning, 
10, at Norfoik, Va., after’ a lingering illness. 
took place at Elmwood cemetery. 


E. L. Biedsoe. 


SaLeM, ILL., March 8.—E. L. Bledsoe, late of the Bledsoe 
Lumber Company, died at his home in this city after several 
months’ prostration with dropsy. Mr. Bledsoe was one of 
Salem’s most honorable and esteemed citizens. He is sur- 
vived by his widow and two sons. Interment was in East 
Lawn cemetery. 


DeHaven, 
Edmund A. 
March 
Interment 





Jacob Fetter. 

MILTON, Pa., March 5.—Jacob Fetter, who passed away 
February 19, as the result of a fall a few years ago, was 
born at Sunbury, this state, December 29, 1836. He began 
his business career at that place when 14 years old as a 
carpenter and gradually rose to a contractor and builder. 
In 1880 he came here as superintendent of the lumber yard 
of a Lock Haven firm, which he bought out a year later. 
In 1883 he built the planing mills, which, improved and 
enlarged, are operated now. Mr. Fetter retired from active 
labor six years ago and since that time his two sons, Will- 


iam G. and J. Herbert, have managed the business. 
Mr. Fetter served in the civil war and was honorably 
discharged August 27, 1865. He married Miss Jane A. 


Gossler, of Sunbury, in 1860 and had he lived until July of 
this year they would have celebrated their golden wedding. 
Mr. Fetter was a faithful member of the Trinity Lutheran 
church, to which he was the donor of a beautiful altar. He 
was a man of high and honorable principles. 
The remains were buried with Masonic orders at Harmony 
cemetery. 





TROUBLE AND LITIGATION 











MosiLe, ALA., March 15.—In the case of David Jardine 
versus the Sullivan Timber Company et al, in the United 
States court at Mobile, Judge Toulmin rendered a decree’ 
that the trusteeship of Murray Wheeler, A. B. Wheeler, W. 
J. Poitevant, T. M. Stevens and John Black, sr., in and 
ior the property of the Sullivan Timber Company is vacated, 
and that the court does hereby assume administration for 
all parties interested in the said trust in order that the 


affairs of said corporation may be 
is further ordered that the 
from date of decree file 


finally administered. It 
trustees shall within thirty days 
with the receiver, 8S. R. Prince, a 


statement and account showing fully and in detail their 
dealings with the trust property committed to them as 
alleged in the bill and their disposition of property yet re 
maining in their hands. It is also further decreed that 
the appointment of Sidney Kh. Prince as receiver be con 
tinued until the winding up of the affairs of the Sullivan 


and that he be 
trustees as conferred by the 
and by the laws of Florida, 
referred to Richard Jones, 


Timber Company 
powers of the 
United States 
ounts be 
cial 


vested with the rights and 
statutes of the 
and that all ac 


who is appointed spe 


master for the purpose of examining and passing on 
said claims that he may report to the court. 

New ORLEANS, La., March 14 G. Pitard’s Sons, alleging 
themselves to be creditors of the L’Hote Lumber Manufac 
turing Company, yesterday tiled in the civil district court 
a petition asking that the Commercial Germania Trust & 
Savings Bank, receiver for the L’Hote company, be ordered 


to file an account 


showing the full and complete 
ot its affairs, to 


discontinue the general business 
and at the end of ninety days to sell the property 
company at auction and distribute the proceeds of 
among its creditors. Judge Ellis issued an order 
receiver to appear and answer. 


Wis., March 15.—In 
Richard L. Henschel against the James L. Gates Land Com 
pany, of this city, a jury in the Milwaukee circuit court re 
turned a verdict for the defendant company. ‘The suit was 
un action brought by Henschel for the recovery of $17,017, 
the alleged commission due on arranging for the sale of 
26,180 acres of Jand in Price county. ‘The plaintiff main- 
tained that he had arranged with 8. J. Johnson and P. A, 
‘vhompson, both residents of Sioux City, la., for the sale of 
the lands in question. Johnson had signed the contract to 
take the land, it was set up, but Thompson did not sign 
and it was on this point that Judge Tarrant ruled, the 
court holding that the failure to sign showed clearly an un 
willingness to buy the property. ‘This is the second time 
the case has been tried, the first trial resulting in a verdict 
something more than $7,0vV0. 


uwarding Henschel 

JACKSON, Miss., March 7.—The Pearl River Lumber Com 
pany has tiled a bill of equity in the federal court for the 
southern district of Mississippi against Frank L. Andrews, 
of Coudersport, Pa. The bill recites that timber lands 
located in Lawrence and adjoining counties were conveyed 
to Andrews on October 26, 1909, for a consideration of 
$750,000, of which sum $25,000 was paid in cash, the bal 
ance to be paid at stated periods it is alleged ——- 
payment of $100,000 due in January, 1910. 


condition 
at once 

of the 
the sale 
citing the 


MILWAUKEE, the case brought by 






failed in the 
‘The lumber company asks that a commissioner be appointed 
tu take charge of the lands, that Andrews be restrained 
from cutting or removing timber therefrom, and that the 
amount stil! lue be decreed a first and paramount lien on 
the property. 


MILWAUKEE, WIS., 
Smuckler versus the 
at Wausau, 


March 15.—In the case of 
he Badger Lumber Company, 
a decision was rendered in favor 


Jacob 
recently tried 
of the defend- 


ant company. Breach of contract was alleged by the plain 
tiff. 

New York, March 8.—Judge Holt has granted a motion 
in favor of Silas IF. Minter, wholesale lumber dealer, 1 


roadway, against whom a petition in bankruptcy was filed 


April 15, 19U8, confirming the report of John J. Townsend, 
reteree in bankruptcy, overruling specifications of objections 


to a discharge. His 
assets $ 3.060. Mr. 
ter Lumber Company 
ot Norfolk, Va. 

WEYAUWEGA, 
Manufacturing 
and lumber 
ruptcy, with 


liabilities were 
Minter 
and 


$63,087 and nominal 
was also president of the Min 
the Paterson Lumber Company, 





Wis., March 
Company, private 
yard operator, 
liabilities of 


15.—The Weed & Gamaer 
banker and planing mill 
has gone into voluntary bank 
$240,000 and assets $260,000. 


SPOKANE, Mareh 15. 
Lumber Company, 
ber Company, of 


rupt by the 


WASH., On petition of the St. 
filed at Moscow, Ida., the Hoo-Hoo Lum- 
northern Idaho, has been adjudged bank 


United States district court of Idaho. 


MILWAUKEE, Wis., March 15.—The estate of 
John B. Kohl, pioneer lumberman. of Chippewa 
been appraised at $285,587. The heavie st 
the estate have been filed py the 
St. Paul, Minn., in the amount of $57, 750, and the Lum- 
berman’s bank of Chippewa Falls with a claim of $20,000. 


Ky., March 12.—The Corinth Lumber 
and the Smith Lumber Company, for which creditors 
secured the appointment of a receiver in the federal court, 
are endeavoring to effect a compromise. There is about 
$00,000 involved, J. W. Haley being the receiver. 


GULFPORT, Miss., March 12. 
circuit court here by J. H. 


Joe 


the 
Falls, 
claims 


late 
has 
against 


Dry 
pany 


RiDGE, Com- 


Suits have 
Bond and C. J. 


been filed in the 
Williams against 


the Inda Pine Lumber Company, in which damages to the 
extent of about $15,000 have been asked for the alleged 
unlawful cutting of pine trees owned by claimants. ’ 


New York, March 15.—<A petition in bankruptcy has been 


filed by creditors against Fk. Mohr & Co., furniture manufac- 
turers, Thirty-fourth street and Broadway; Henry Melville 
was appointed receiver. 

ButLeR, Pa., March 16. 


At a meeting of the creditors of 


L. O. Purvis & Co., of this city, March 10, it was agreed by 
those present to withdraw the bankruptcy proceedings re 
cently begun and to accept the extension asked by the firm 


as follows: Ten percent payable in six months; 25 percent 
payable in twelve months; percent payable in eighteen 
months and 40 percent payable in two years. Labor claims 
will have preference in assets on hand. W. W. Dempsey, 
of Johnstown, Pa., will continue to operate the mill. It 
was voted to appoint Capt. Ira McJunkin, of this city, to 
represent creditors in all matters which may arise between 
them and Mr. Dempsey and in the care, control and disposi 
tion of the assets of L. O. Purvis & Co. 


25 


SHREVEPORT, LA., Feb, 28.—At a receivers’ sale February 





26 the holdings of the Ozone Lumber Company in Wiun 
parish, Louisiana, were sold for $375,000, the Big Pine 
Lumber Company, of Colfax, La., being the buyer. The 
Uzone Lumber Company was a subsidiary corporation of the 
D. C. Richardson-Taylor Lu mber C ompany, which was thrown 


into the hands of a receiver about two years ago. Sales of 
the company’s entire property have netted over $500,000, 
and all secured claims will be paid and the affairs of the 
company liquidated. 


LAKE CHARLES, La., March 8. 
the Goldonna Lumber Company, 
affairs have been in a state of litigation for some months 
were offered for sale by the sheriff last week. No bidde: 
materialized at the sale, and the plant will be reoffered with- 
in the next three weeks on twelve months’ credit. 


The plant and property of 
of Natchitoches, La., whose 
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"ROUND ABOUT. 


IN THE MISSISSIPPI LUMBER FIELD. 

JACKSON, Miss., March 14.—There are many evidences 
that southern Mississippi is wakening to both the needs 
and possibilities of that section. Any work along such 
lines necessarily must include lumbermen, for they own 
a large part of the lands that are needing improvement, 
and they are most interested in modern as well as 
cheaper methods in transportation. The citizens of the 
principal towns of the state and the railroads are giving 
attention to bringing people into southern Mississipp! 
and Alabama and gaining new outlets for shipping pur- 
poses. The Mississippi Central railroad and the J. J. 
Newman Lumber Company are working out plans to 
settle the large acreage of cutover lands owned by those 
companies. It is the purpose to set aside an experi- 
mental farm on a small scale to demonstrate just what 
it will cost to develop a modern up to date farm, and 
what the yield of such a farm could be made from 
proper care and work. Then it is proposed to sell 
small farms to actual settlers on such terms as to draw 
intelligent and worthy farmers from older parts of the 
South. Other movements by private individuals are on 
foot and real estate companies north and south. A 
lumberman who owns many thousands of acres of cut- 
over lands, but who is not ready to be mentioned pub- 
licly, says that he expects in sixty days to start a 
movement that will bring a large influx of settlers to 
this state. 

Over in Alabama several such plans already are under 
way. The Vinegar Bend Lumber Company, with a land 
office in Chicago, is meeting with good results in bring- 
ing land buyers to Vinegar’ Bend on twice-a-month ex- 
eursions. That part of Alabama is well adaptable for 
farming and trucking and is a beautiful part of the 
country and very healthful. Lands are selling rapidly 
enough to make the plan a success. The Gulf & Ship 
Island railroad is behind plans to settle the large terri- 
tory along its lines of road. It is fully realized by the 
southeastern states that as the timber is eut off and 
sold they have nothing’ else in natural resources save 
agriculture to fall back on and take the place of the 
timber for future develope. There are great possi- 
bilities in that line for thése states, and it is not too 
soon, to awaken to those. The states are placing experi- 
mental farms in different districts and meeting with 
much suecess. Prizes are being offered to boys on the 
farms, and it is estimated now that 10,000 boys in 
Mississippi are competing for prizes in corn’ raising. 
There is a disposition to raise more corn, hogs, cattle 
ete. and less cotton. A great agricultural awakening 
is going on over the South and lumbermen will profit 
greatly by it, for it will take up their cutover lands 
that now are only a dead expense to them, and can not 
increase in price until they are turned into agricultural 
lands. 

A Growing City. 

Gulfport, this state, seems to be on the eve of some 
big things. The Commercial Club has before it a 
proposition from a navigation company to, make that 
city a terminal for a waterway that includes transporta- 
tion from all the Mississippi River territory. The plan 
is only in a very weak inception at present, but will 
be a feasible one when backed by proper methods and 
organization. Should it succeed, as it ought, it would 
make Gulfport one of the important ports on the Gulf. 
It has the natural facilities, deep water, wharfage, 
plenty of room for warehouses, and a man, in Captain 
Jones, big and generous enough to do more than his 
part toward the fulfillment of such needs. 

Gulfport is a very busy center for lumber shipping. 
Several large cargoes have gone out recently and last 
week four of the biggest freighters were being loaded 
for foreign ports with lumber. The Ingram-Day Lum- 
ber Company, of Lyman, shipped a cargo of 2,000,000 
feet. The Gulfport docks are taking on the appearance 
of two and three years ago, when business there was at 
its maximum. The last winter has been a very success- 
ful one in the tourist trade. People in the North are 
finding out what a delightful place Gulfport is for 
winter, and what a splendid hotel the Great Southern 
is for the tourist. Golf links and a country club are 
now a part of the many pleasures guests have. A home 
is to be built for the country club. The golf links 
include fifty acres of land facing the beach between 
Biloxi and Gulfport. It will have a pier, and yachting, 
bowling, bathing, fishing, tennis as well as golf, will 
be at the pleasure of the visitors. Gulfport is also 
much interested in the settling of cutover lands. Pecan 
orchards are being planted over a large area and that 
industry now has gone far enough to assure its value. 
Truck farming is a very valuable industry also. For a 
month already this season, though it has been backward, 
early vegetables have been in the markets and gardens, 
oro the big, luscious strawberries are selling at 25 cents 
a box. 

Hattiesburg has before it a proposition of far-reach- 
ing value if it sueceeds in taking advantage of it. The 
Mississippi Valley Transportation Company, of St. 
Louis, Mo., has offered the city to handle its shipping 
and regulate its rates with a guaranty that they shall 
never be more than those of other cities in the state, 
or shall not be increased even though rates to other 
cities in competition with Hattiesburg are. It is 
planned to take the freight over the Mississippi Central 
railroad to Natchez and there send it by river north or 
south. Hattiesburg is now raising the money to secure 
this advantageous arrangemént, and the project looks 
favorable. In the past the’ city has been at a dis- 
advantage in competition with Meridian, especially, and 


if this plan meets with success it will be on an equality. 
The company promoting the scheme purposes to put in 
commission the cheap and rapid system of the German 
shippers on the rivers of that country. Devices for 
quickly loading and unloading, boats drawing 30 inches 
of water and every other modern system of freight 
moving by water are to be used. 

The interinsurance bill, of so much interest to lum- 
bermen, passed both houses of the legislature in Jack- 
son last week, after several: weeks of hard work against 
heavy odds from the oldline insurance companies. But 
all the work was annulled by the speaker of the house, 
who claimed that the bill was passed in an unconstitu- 
tional way and refused to sign it so it might pass to the 
governor. The speaker returned the bill to the legisla- 
ture for another reading. As this means that the bill 
must become a new bill and go through all the work, 
the same as a new bill, it is hard now to say what will 
be the result, though it is believed that with some slight 
changes it will pass. The bill, if it becomes a law, will 
allow lumbermen to insure their mills and stocks among 
themselves, a plan that saves them a great deal of 
money, as it keeps the stock companies from controlling 
rates. 

An effort is being made in this city to have the 
legislature, now in session, raise the limit of corporate 
holdings in this state. The present limit of $2,000,000 
is keeping out some very large interests. It is known 
that it already has kept out one company that desired to 
build in the state and did get as near it as possible. 
It is said that this company would duplicate its present 
mill and place it in this state if the law allowed larger 
holdings. A few years ago such a law was passed but 
vetoed by then Governor Vardeman. An effort was 
made after the veto to make some provision for lumber 
companies to still operate and own timber without 
acquiring lands, or disposing of the lands as soon as 
the timber was cut off, but the, plan fell through. A 
large delegation in southern Mississippi has been at 
work in Jackson at different times this session to get the 
limit raised or repealed. It is desired to have a $10,- 
000,000 or $12,000,000 limit, if any. The legislature is 
assured that if such is done a new mill, and one of the 
largest ones in the country, will be built in the state. 
If the limit remains the mill will have to remain or be 
built out of the state and will have to haul the logs 
from this into another state for the making of lumber. 
In this case Mississippi not only loses her timber but also 
the tax that would be paid into the treasury by this 
large corporation. It is thought that the legislature 
may allow of a plan like the one proposed six years ago 
—providing for timber ‘holders disposing of their cut- 
over lands within a reasonable time—thus making their 
holdings consist mostly of timber where it would be 
over the limit. This, too, would force large holders in 
such lands to dispose of them to settlers and would also 
be a help to such holders, releasing them from the tax 
that is a continual expense. So far no bill is before 
the legislature, -but friends of the measure feel that 
something is to be done and are working toward that 
end. 


Lumber Trade Notes. 


Lumber conditions are steadily improving east of the 
river. Stocks never were more badly broken. Many of 
the mills are running full eleven hours a day, a few 
operating only five days a week, but in all cases the 
demand is sufficient to take the supply, so that no one is 
having even a normal supply on hand. This condition is 
helping prices to the extent that they are steady. They 
are not yet what they should be. Export trade is strong. 
That demand is taking most of the cut in mills near the 
eoast and drawing on those as far up the states as the 
central parts. The ports of Mobile and Gulfport are 
busy places. Several cargoes are loading all the. time of 
from 2,000,000 to 3,000,000 feet. Divide this amount up 
into cars and one gets some idea of the lumber move- 
ment abroad. 

The MHartzog-Longino Lumber Company recently 
bought the mill and timber of the Hudson Lumber Com- 
pany, at Coral, this state, and will continue operating at 
that place. The new company is capitalized at $30,000. 
Repairs are being made rapidly and sawing will begin by 
April 1. 

The E. C. Sisson Lumber Company is a new lumber 
company that has a mill at Fremont, Ala. The mill is 
almost finished. The Flowers Lumber Company, Mont- 
gomery, Ala., has an interest in the mill. A planer and 
dry kilns will be installed. 

The J. J. MeCaskell Lumber Company, Freeport, Fla., 
recently installed five Berlin machines. 

The Joe K. MeInnis Lumber Company, at Hickory, 
which has been closed down for several months, lately 
began sawing again. Tracks and mill are being re- 
paired and a crew of men has been put to work in the 
woods until this old millsite begins to take on the ap- 
pearance of a year ago. This is but an example of many 
such sites where mills were forced to close on account 
of the recent unfavorable conditions and are now begin- 
ning operations again. There are not many such re- 
maining, and this year, if conditions remain as they 
are, will see all of them resume where sufficient timber 
exists to pay. 


SOUTHEASTERN LOUISIANA TRADE TIDINGS. 

FRANKLINTON, LA., March 10.—Rains have seriously 
impeded logging in this section, but the weather is good 
now and lumbermen hope to resume hauling soon. Prices 
seem to be well maintained among millmen. Buyers are 
eager and are operating on narrow margins. Sawn tim- 





ber is in good demand. Considerable hewn timber js 
offered in this section, as well as ties for export. 

The Yellow Pine Lumber Company, of New Orleans, 
of which Carl George is president, has lease the saw 
mill of the Franklinton Lumber Company, Limiied, ana 
is making extensive repairs. Babington Bros. sre ex. 
tending their sidetrack to the mill and have leased it to 
the new company, which expects to log by rail and 
river. 

The Pike County Lumber Company has completed its 
saw mill at Lexie and is running steadily. It is build. 
ing a dry kiln and will put in a planing mill, the only 
one on this branch of the New Orleans Great Northern 
railroad. 

J. E. Sturdevant has bought the saw mill of W. W, 
Magee and has moved it from Pine Cliff to a point three 


miles east, where he will cut the timber bought from 
the Great Southern Lumber Company. 

The Warnerton Lumber Company, of Warnerton, is 
moving its mill about one-half mile to a point at the 
junction of the Kentwood & Eastern and New Orleans 
Great Northern railroads. It expects to start in about 
ten days. 

Robert & Cochran are engaged in floating twenty rafts 
of timber down the river on the present rise. 

Walker & Fortenbery have dissolved partnership, Mr. 
Walker retiring. The mill, which has been idle about 
a month, will start up next week. 

R. R. Jenkins, of Jenkins, has rented his mill to Mr. 
Arnold, of Hattiesburg, Miss. 

The McEvoy Lumber Company is still adding to its 
holdings in this and adjoining parishes. A. S. Hinton 
has bought from Vaniel E. Sheridan the Rupp lands for 


$16,000, and will manufacture the lumber at the mill 
of W. T. Alford at Clifton. 
The Greenlaw Lumber Company is putting in a branch 


from this place to a point a few miles east, to log the 
timber blown down by the storm last fall. 

The Great Southern Lumber Company is building a 
road from Pine Cliff via Spring Hill several miles east 
to log its storm ‘timber. 

Welby & Drake, of Clifton, have started their new 
mill of 25,000 feet capacity at Cumnock, a new station 
six miles north of this point. They have about four 
years’ cut of timber. 





ENJOYING LIFE. 

CINCINNATI, OHIO, March 15.—The legion of friends 
of Fred Mowbray, of Mowbray & Robinson, will be 
pleased to know that he is enjoying himself at Hot 
Springs, Ark., and again recovering rugged health. The 
accompanying photograph sent to friends in this city 
shows the manner in which he is chasing the last vestige 
of his recent illness from his system. After a stay of 
several months last fall and winter at the springs, Mr. 
Mowbray returned to his home, looking the picture of 





PRETTY WELL, THANK YOU. 


ruddy health, but a few weeks of the strenuous business 
life soon convinced him that a return to the springs 
would be beneficial, and he left for the health-giving 
resort after the convention of the Hardwood Manufac- 
turers’ Association of the United States, after serving 
as the chairman of the finance committee of the Lum 


bermen’s Club, of Cincinnati. His companion 1m Me 
picture is Charley Hall, head of the ©. Kt. Hall io 
Company, of this city, one of the bright and rising (ony 
bermen who constitute the younger clement ot the Cin 
cinnati lumber market. 
Tee 

The W. L. Robinson Lumber Cempany, of Gloster, 
Miss., has sold 3,100 aeres of timber land to the —* 
Lumber Company, of Bayfield, Wis., for $47,500. Mie 
land lies in the northwestern part of Amite county, ™ 
sissippi. 
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TRADE AT TOLEDO. 








Building Acquires Sudden Activity—Dealers Compelled 
to Increase Orders—Weakness in Some Woods— 
Prices Advancing. 

Toteno, O10, March 15.—The long heralded building 
boom is now on hand. Numerous important contracts 
have been awarded, and within a few weeks construction 
work will be under way in a manner not known in Toledo 
for many months. The warm weather of the last week 
has brought about a general awakening and much work 
has been started. While there has been some strength- 
ening of local stocks, there has been more or less hes- 
itation and dealers are up against the proposition of 
increasing their orders to meet even present require- 
ments, if they would not choose to lay in further sup- 
plies. Manufacturers have proved a source of much 
business this winter and still are buying large quantities 
of lumber to meet the needs of their rapidly expanding 
trade. There is therefore every reason for expecting 
heavy lumber trade. In fact, orders have been much 
more liberal during the last week than for a long time, 
and the start has not been made. 

There has been but little weakness of the market. The 
exception has been No. 2 common poplar, which has 
been somewhat off. Inch and a quarter stuff has been 
particularly weak, there being large quantities for sale 
and few takers. The better grades of poplar are holding 
firm, however, and*fancy stuff in the greater widths is 
bringing fancy prices, at no fixed quotations. It is said 
there is a strain of weakness in the yellow pine situation, 
but it is not serious. Prices are irregular and transient 
stuff is more plentiful, but the general market has been 
affected bui little. Hemlock continues to grow stronger 
and is selling at a general advance of about 50 cents 
over prices of a week ago. Red cedar shingles also are 
attracting considerable attention. An advance of 10 
cents has been made within the week, the better grades 
selling at $3.63, and the tendency is decidedly upward. 
Transportation troubles, strikes, floods and snowslides 
have almost removed Coast shipments from the range 
of possibilities, and the trade is forced to rely almost 
exclusively on the transient supply. As this is very 
limited, it is freely predicted, in the face of a certain 
spurt in the demand, that there will be still further 
advance, and it would not occasion surprise here if they 
should reach $4 within a few weeks. There is, however, 
a plentiful supply of the white cedar variety available, 
and it is possible that substitution of these may hold red 
cedar values: down somewhat. 

Aside from Coast products and some difficulty on some 
of the southern railways, lumber is being brought in 
promptly. The northern lines are in especially good 
shape. Old orders are coming in and prompt shipment is 
made of recently bought stuff. It is expected that lake 
shipments will arrive earlier than usual this gpring, 
because of the better demand for lumber. It has been 
decided that lake rates from the headwaters will be 
$2.50 a thousand at the beginning of the season. Whether 
this rate will continue will depend much upon cireum- 
stances. 





FROM THE FOREST CITY. 


Encouraging Outlook for Spring Trade—Trouble in 
Labor Circles Not Expected—Ice Will Retard Early 
Lake Shipments, 

CLEVELAND, OuI0o, March 14.—Conditions generally 
seem to indicate the rapid opening of a good spring sea- 
son. There has been a severe strain on many lines of 
business, due to severe weather, but within the last few 
days general spring indications have added much activity 
not only to the local retail but to the wholesale market 
as well. The movement of stock has been retarded to 
some extent by a car shortage. : 

Trouble in labor circles is not expected with the open- 
ing of the local building season. The unions have not 
made any of the opening advances toward further de- 
mands, and as a result the contractors, architects and 
owners are more encouraged to go ahead. The amount 
x” new work promised will keep the building crafts 
usy. 

J. V. O’Brien, secretary of the Cleveland Board of 
Lumber Dealers, was a little more optimistic of the local 
situation this week. Reports from various lines in the 
local market would indicate that the dealers, with 
scarcely an exception, are looking forward to one of the 
best years in the business, especially if price conditions 
are firm. 

Early shipping will be retarded at some of the upper 
lake ports by heavy ice. Government reports show much 
ee m some of the upper harbors, and difficulty is ex- 
pected at the lower end of Lake Erie for some time. 
The traffic in this immediate neighborhood is expected 
‘o open early, however, the lake being open. All of the 

oats are undergoing spring repairs and overhauling, 
Which is creating a fair demand for oak timbers and 

. other small lots. 

The East Cleveland Lumber Company, recently in- 
‘orporated, has organized and is rapidly getting its plant 
cr shape. The officers are: John H: Hogg, president; 
U. H. Foote, vice president; Fred A. Cramer, secretary, 
and Harry Bittner, treasurer. The company has bought 
two aeres on Shaw avenue, East Cleveland, at the cross- 
ing of the Nickel Plate railroad. The erection of com- 
modious sheds and a small mill has been started and the 
stock of general lumber is being piled. The location of 


new concern is admirable for a good business in 
Seneral building lumber. 


The Lakewood Lumber Company is getting in shape to 
handle @ much increased volume of business this spring. 
A boiler, sander and other equipment have been added 
and general repairs made. 

“*The demand for hardwoods is very encouraging,’’ 
said C. H. Foote, of the C. H. Foote Lumber Company, 
this week. ‘‘We find the high grades holding firm with 
a good demand for quartered oak. The movement of the 
lower grades has also improved very materially.’’ 

R. C. Klumph, of the F. T. Peitch Company, returned 
this week from a trip to Mexico. 

_ The Robert H. Jenks Lumber Company reports trade 
improving in practically all lines. 

R. L. Walker, manager for the Mud Lake Lumber 
Company, Raber, Mich., was in Cleveland this week vis- 
iting the officers of the company. 


THE EMPIRE STATE. 


FROM THE METROPOLITAN DISTRICT. 














Wholesalers Look for Big Spring Business—Retailers 
Only Taking Enough for Present Need—Steady De- 
mand for Lumber Charters. 

NEw York, March 15.—There is a better tone to the 
market, but the volume of business has not increased as 
largely as was expected. However, wholesalers are unan- 
imous in their opinion that a better business will result 
as spring advances. With the present supply an excep- 
tional demand would greatly deplete it, and buying would 
necessarily assume much larger proportions. Retailers 
are not buying beyond current wants, and as soon as 
a better business is evident from consuming sources 
they will undoubtedly purchase more freely. 

Twenty-four permits were filed in Manhattan last week, 
costing $2,746,200; forty-seven in the Bronx, $854,300; 
132 in Brooklyn, $1,432,600, and 116 in Queens, $362,500. 

H. C. Turner has opened a wholesale office at 1 Madi- 
son avenue. He will handle stock shipped by the New 
Bern Lumber Company, New Bern, N. C., and the Mills 
Campbell Company, New Bern. 

John C. King, of the Greenbrier Lumber Company, 
Neola, W. Va., was in the market last week, after visit- 
ing points in Ohio, Pennsylvania, and New Jersey. The 
Greenbrier company is a comparatively new concern and 
handles a fine line of spruce and hardwoods. _ Mr. King 
reports a stronger buying outlook than on his last visit. 

The plant of the John C. Stevenson Car Company, 
Elizabeth, N. J., is running full time on a large num- 
ber of orders. During the last month, 100 skilled car 
workers have been added to the payroll and more men 
are needed. The superintendent stated during the week 
that he expected the output for the year to almost equal 
that of 1907, which was one of the largest years in the 
company’s history. 

The tonnage market for lumber vessels is on a fair 
basis and there is a steady demand for southern load- 
ing. Several West Indian orders of various kinds were 
in evidence. Vessels suitable for this kind of business 
are scarce and charterers find it difficult to cover their 
requirements even though at an advanced rate. Most 
of the demand for South America comes from lumber 
shippers from the Gulf. : 

J. B. Mitchell, of the John L. Roper Lumber Com- 
pany, 18 Broadway, is visiting headquarters at Norfolk, 
Va. 

A. W. Swain, of Swain, Aleock & Swain, 90 West 
street, returned last week from a trip to Roanoke, where 
he had been visiting the mills of the Roanoke Railroad 
& Lumber Company, whose output in this market is 
handled by Swain, Aleock & Swain. Mr. Swain says 
the outlook in North Carolina pine is satisfactory. 

William Schuette, 1 Madison avenue, is on a trip 
through the West. He expects to visit some of the 
white pine mills whose stocks are handled by William 
Schuette & Co. 

A. B. Cramer, Suffolk, Va.,;has been spending a few 
days in town. Other visitors include Mr. Major, of the 
Major & Loomis Lumber Company, Hertford, N. C.; 
Lewis Dill, of Lewis Dill & Co., Baltimore, Md. 





THE TWO TONAWANDAS. 


Reluctance of Buyers Keeping Trade Quiet—Building 
Prospects Good—-Lumbermen on the Alert for New 
Business. 

NortH ToNAWANDA, N. Y., March 15.—Inquiries are 
numerous but the inclination to buy from hand to mouth 
is keeping trade under subjection. Most dealers report 
trade normal for March and if the prevailing con- 
ditions continue, a fair month’s business will result. 
Prices are unchanged from the figures that have pre- 
vailed for some time and there is no indication of any 
immediate increases or decreases. 

If the local situation is any criterion, and dealers 
consider that it is, building operations this season will 
consume an unusual amount of stock. Local contrac- 
tors state that plans are already under way that will 
insure the construction of at least 100 dwellings in the 
Tonawandas this year. Besides these buildings a num- 
ber of factories will be constructed. 

The R. T. Jones Lumber Company is making im- 
provements to facilitate its growing business. A tele- 
phone system is being constructed in the yard on Tona- 
wanda island and a yard office is being placed at a point 
considerably removed from the main office. The com- 
pany has arranged for the use again this season of the 
steamer Gettysburg and barge Bacon to carry lumber 
from upper lake ports to the local yard. 

James 8. Thompson, of Thompson, Hubman & Fisher, 
is to be the owner of a 45-foot cruiser that is being 


built. The boat will be equipped with a 24-horsepower 
engine. Mr. Thompson is one of the leading motorboat 
enthusiasts of the ‘Tonawandas. 

Levant R. Vandervoort, of Smith, Fassett & Co., and 
Asa K. Silverthorne, of Silverthorne & Co., are agein 
looking after business at their respective offices afier 
a six weeks’ stay at Miami, Fla. , 

Guy White, of White, Frost & White, is spending the 
week at New York looking after business. 

J. A. McKenney, of the Twin City Lumber Company, 
will leave this week on a trip in the West, during which 
he will look over several blocks of stock with a view to 
making purchases. 

M. E. Preisch, of the Haines Lumber Company, is in 
the West in the interest of his company. 





FROM WESTERN NEW YORK. 


Rail Shipments of Lumber Increasing—Stocks Show In- 
crease of Lumber—Building Promises Well for the 
Coming Season. 

Burrato, N. Y., March 15.—Large increase of ship- 
ments by rail are shown in practically everything but 
hemlock, the falling off of 142 cars of which shows 
the inroads made on that trade by lake shippers, who 
do not do a heavy business in hemlock east of Buffalo. 

The amount of stock reported on hand at the open- 
ing of the present year was 54,168,000 feet of hard- 
woods, a decrease of 1,034,000 feet; 24,046,000 feet of 
yellow pine, an increase of 13,933,000 feet; 43,883,000 
feet of white pine, a decrease of 12,268,000 feet; 
2,108,000 feet of fir and spruce, a decrease of 1,217,000 
feet; 22,833,500 feet of hemlock, an increase of 78,500 
feet; 6,733,000 lath, a decrease of 3,588,000; 17,185,000 
shingles, a decrease of 2,650,000, and 15,750 posts and 
ties, a decrease of 462. This gives a total in yard, all 
reckoned as lumber, of 150,419,000 feet, an increase of 
129,000 feet. About one-fifth of the whole was re- 
ported from retail yards. The large and growing amount 
of lumber sold by Buffalo lumbermen, but which did 
not come here and is not reported, would round out the 
business to a very big aggregate, as alt dealers handle 
a good amount in that way, some very active dealers 
doing almost their entire business in that way. 

Assisted by a New York Central freight house, to 
cost $29,000, the weekly building permits figured up 
$132,045, there being fifty-fiye permits; including thirty 
new frame dwellings. ing activity promises a 
rapid increase. 


THE KEYSTONE STATE. 


QUAKER CITY NEWS. 














Big Street Car Strike Not Interfering Seriously with 
Lumber Industry—February Statistics—Waterlogged 
Lumber Craft Undergoing Repairs. 

PHILADELPHIA, Pa., March 14.—Better feeling prevails 
in lumber trade circles in this city. All higher grades 
are selling well. This in spite of the greatest strike that 
Philadelphia ever has experienced; a strike that has tied 
up all building trades and seriously interfered with 
manufacturing industries of every description. That the 
coming season will be a record breaker in building lines 
is assured by the fact that this trade, although in all 
probability the heaviest sufferer from the present indus- 
trial troubles and at this time not doing any work of 
consequence, is still busy with its plans and during the 
last week obtained permits for several important opera 
tions. 

The loss of time is proving to be a very serious matter, 
and especially so as weather conditions are now favorable 
to outdoor work. However, with an amount of building 
permits aggregating $989,580, which is approximately 
$80,000 in excess of last week’s record breaking total, 
there is every reason to believe that when conditions 
right themselves the demand for building lumber for 
local consumption will be as heavy if not heavier than 
ever. Property transfers were recorded to the number 
of 588. 

Red oak in ones and twos and No. 1 common is firm 
and in good demand with an advance in prices. One con- 
cern reports selling this stock and being compelled to 
buy at an advance over its selling price. Chestnut in 
good grades is scarce, and although common is more 
plentiful, it is also bringing good prices. A large quan- 
tity of sound wormy chestnut is being offered at various 
prices, depending upon grade. Hemlock has settled to 
base price and the large dry stocks in some quarters are 
about sold out. The white pine trade is in good shape, 
with higher grades scarce and prices stiff. White pine 
box has been rather slow, but is beginning to move at 
firmer figures. A decided advance is noted in the price 
of gum, particularly red gum, the demand for which is 
growing steadily, as consumers are beginning to realize 
its value. Poplar is active and better grades are scarce 
and high. Maple is moving well, especially soft maple, 
which is scarce. 

According to statistics received from the Lumbermen’s 
Exchange, 1,332 cars of lumber, containing 19,980,000 
feet of lumber, were received by rail in Philadelphia 
during January. This is a decrease of fourteen cars, or 
210,000 feet, as compared with the railroad receipts for 
January, 1909, but does not necessarily indicate a de- 
crease in the toal amount received as during the same 
month this year, as noted in the issue of February 19, 
24,000,536 feet of lumber was received by water. 

Figures as to the volume of this port’s commerce for 
February show that 374 vessels arrived, as compared with 
342 vessels arriving in February, 1909. Thirty-one 
schooners and barges arrived by way of the Delaware 
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capes and the Chesapeake and Delaware canal with 
11,284,940 feet of lumber. In addition six schooners and 
barges arrived with 99,722 railroad ties, which is the 
equivalent of 4,188,324 feet of lumber, making a total 
altogether of 15,473,264 feet. 

The lumber laden schooner Asbury Fountain, from 
Mobile to Philadelphia, which was abandoned in a water- 
logged condition, having been run down in a dense fog 
by the Old Dominion liner Jamestown and which was 
afterward picked up and towed into Hampton Roads by 
a revenue cutter, is undergoing repairs at Newport News. 

Large quantities of heavy lumber, 12x12 and about 20 
feet long, have been washed ashore at the Metomkin life 
saving station. 

After having been given up for lost Captain Quillen, 
of the schooner Edgar C. Ross, from Charleston, W. Va., 
December 22, with a eargo of lumber, which was 
abandoned in a waterlogged and dismantled condition, 
has arrived safely at Buenos Ayres on a vessel which 
rescued him and his crew. Word of his arrival was re- 
ceived by his father, Captain Quillen, of the schooner 
Herbert D. Maxwell, now at Baltimore. 

Charles W. Young & Co. have bought properties at 
1239-1249 North Twenty-sixth street, which, in conjunc- 
tion with properties 1243 and 1245, already bought, will 
be used for an immense addition to their factory. 

Samuel M. Vauclain, superintendent of the Baldwin 
Locomotive Works, states that the situation at the big 
plant is virtually unchanged and that the losses felt by 
the defection of some of the men have been more than 
made up by the return of an equal number of the 
strikers. 

Among the recent visitors to the Quaker City were 
George R. Nicholson, president of the Waccanaw Lum- 
ber Company, of Bolton, N. C.; R. T. Chambers, of the 
Kendall Lumber Company, of Pittsburg, Pa.; W. F. 
MeNeal, of Bargaw, N. C.; J. L. Barry, of the R. J. 
Barry Lumber Company, of Bradley “Beach, N. J., and 
Joseph C. Jones, of Joseph C. Jones & Son, of Con- 
shohocken. 
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SMOKY CITY TRADE NEWS. 


Temporary Lull in Business Has Not Lessened Confi- 
dence—Eastern Demand Presages Decided Activity 
—Southern Mills Maintain Firm Attitude. 
PirrspurG, Pa., March 15.—There has been a tem- 

porary lull in demand during the last week. However, 

there appears to be a tone of satisfaction in the accounts 
of dealers. 

Ek. 8. Dunn, of the Allegheny Lumber Company, re- 
turned this week from a business trip to New York. He 
reports trade picking up in the eastern market. A. M. 
Turner, of the same company, who has been in the South 
several weeks, is back. The company reports trade much 
stronger and prices firm in nearly all lines. 

O. H. Babcock is in the East on a business trip and 
booked some very attractive business for E. V. Babcock 
& Co. The Babcock mills are reported in fine shape and 
making splendid runs. Orders are coming in and the 
spring outlook is better than for some time. 

The W. E. Terhune Lumber Company reports trade 
quiet, but a fair volume of business moving, with prices 
firm and inquiries increasing as the season advances. The 
company finds trade in excellent shape for an early ex- 
pa1.sion, 

Bemis & Vosburgh note a marked increase in inquiries, 
which appears to be general in all parts of the country. 
H. ©. Bemis, of the concern, was in the city this week 
en route from Bradford, Pa., to Bemis, W. Va., where 
he is looking after mill operations. W. W. Vosburgh, 
of the same company, has returned from the South, 
where mills are very stiff in their attitude toward new 
business and are confident of a much more active trade 
in the early spring for yellow pine. 

G. M. Chambers, of the Kendall Lumber Company, 
returned from a business trip in the East last week, 
where he booked a good line of orders. He reports 
trade rapidly gaining headway in the Coast cities. J. L. 
Kendall, president of the same company, is expected to 
return from the Northwest this week, where he has been 
looking after. extensive timber holdings of the company. 
The Kendall company notes a quiet condition of trade, 
but with rapidly increasing inquiries from day to day 
that indicate a much stronger business next month. 

The Flint, Erving & Stoner Company notes a brisk 
demand for lumber with a fair car service and prices 
holding up well. 

W. D. Johnston, president of the American Lumber & 
Manufacturing Company, reports business fair, with 
prospects for a vastly improved situation. 

i eee 


TIMBER LICENSES CANCELED. 


The British Columbian provincial government re 
cently canceled the four timber licenses of J. S. Emer 
son on the ground that logs were being shipped to the 
American side contrary to law. There was a misunder- 
standing, however, in regard to the case and Mr.’Emer- 
son, not having been represented at the hearing, was 
allowed a second hearing March 9. The government 
upheld its former decision to cancel the licenses. The 
estimated value of the property affected is from $100,- 
000 to $150,000. 

OPPO 

The report that the supply of red cedar which fur- 
nishes practically all the wood for the annual output of 
$25,000,000 pencils will be exhausted within five years 
has resulted in the Forest Service, in codperation with 
four leading pencil manufacturers, undertaking to find 
a substitute. Among the woods to be tested are Rocky 
Mountain red cedar, alligator juniper, western juniper, 
redwood, incense cedar, western cedar, Port Orford 
cedar, and Alaska cypress. 





CANADIAN TRADE NEWS. 


FROM THE CANADIAN CAPITAL. 











Three Canadian and Three American Concerns, All 
Big Ones, Unite Selling Forces, with Headquarters 
in New York City—Other Items. 

Orrawa, ONT., March 12.—Ottawa and Quebec capital 
is interested in a huge lumber distributing company, 
which has just been formed in New York city. The com 
pany will be known as the Manufacturers’ Lumber Com- 
pany, and Senator W. C. Edwards, of this city, is the 
president. Hugh MeLean, of Buffalo, N. Y., is the first 
vice president, and Gordon C. Edwards, of the W. C. 
Edwards Company, Ottawa, second vice president. 
Christopher Cox is assistant secretary. The territory in 
which the company will compete will be southern New 
York, New Jersey and the metropolitan district of New 
York. 

The Canadian concerns entering into the company are 
W. C. Edwards & Co., Ottawa and Rockland; Bathurst 
Lumber Company, of Bathurst, N. B., and the Caseopedia 
Manufacturing & Trading Company, of Bonaventure and 
New Richmond, Quebee. White pine, spruce and several 
northern hardwoods are the woods represented. Three of 
the individual companies are of the United States, the 
total being six. 

The great Anglo-Newfoundland Development Company 
has arranged for the despatch of its first shipment of 
paper. This shipment, embracing eighty tons, will be 
used for exhibition purposes on the other side. It will 
be followed by fortnightly shipments of. from 1,000 to 
1,200 tons of paper and pulp, while Jarge quantities will 
be stored at Grand Falls for transport in the company’s 
own steamers as soon as navigation opens. The daily 
output of the mills is fifty tons of news print, twenty 
tons of wrapping paper and sixty tons of mechanical 
pulp, which is pressed and baled for shipment. New- 
foundland black spruce has been found to give the very 
best quality of paper. 

The season promises to be a record breaker in Ottawa 
building. Real estate in the business center of the city 
is changing hands at an unusually brisk rate, and the old 
buildings will be torn down and skyscrapers erected. 
This means an expenditure of millions in the business 
center alone. Although a large number of houses were 
built last year, the population of the city has more than 
kept pace with the increased number of dwellings. 
Houses are searce and rent is higher. 

May 1 is moving day in Ottawa, and the real estate 
men are busy. The apartment house is becoming very 
popular in Ottawa. 

Whatever will be the result of the agitation over trade 
relations between Canada and the United States, the 
local demand for lumber will be large. The outlook for 
the sale of lumber never looked brighter. Times are 
good in this district and money is plentiful. 





FROM A BUSY CANADIAN MILL POINT. 


Fight Against American Insurance Companies Fails 
and Local Lumbermen Pleased—Americans Buy 
Large Part of Cut Under Tariff Provisions. 

Hutu, QuE., Mareh 15.—The mild weather of March 
confirms the expectations of lumber manufacturers of 
the Ottawa valley that there would be an exceptionally 
early break-up. 

McLaughlin Bros., of Arnprior, who are preparing 
for an extra heavy cut of lumber this coming summer, 
had to abandon work at many points owing to the thaw. 
Abnormal weather conditions seriously affected opera- 
tions of Gilmour & Hughson, lumber manufacturers of 
Hull. Not only did the thaw hamper their operations in 
the woods, but the electrical storm of March 6 visited 
their shanty stables north of Maniwaki, killing ten 
horses and causing damage amounting in all to about 
$2,000. 

J. R. Booth is hauling logs to train at Madawaska 
station and expects to have 100,000 delivered to his 
mill before winter roads are demolished. Only a small 
number of lumbermen have taken out as many logs as 
last season. 

A large quantity of the 1910 eut of lumber has been 
spoken for without prices being arranged. In some 
instances American agents have stipulated against tak- 
ing their orders if the United States tariff board en- 
forees the maximum clause against Canada. Conse- 
quently many of the contracts are depending on the 
outcome of the negotiations between Messrs. Emery and 
Pepper and the Canadian government which terminated 
Mareh 9. The delegates visited the plants of the E. 
B. Eddy Company, of Hull, and J. R. Booth, of Ot- 
tawa, during their stay, indicating that their minds were 
much taken up with the lumber and pulp situation. 
Canadians not connected with the joint conference are 
talking of prohibiting the export of pulpwood if the 
Ameriean authorities should enforee the high tariff. 
The finance minister, however, has used his influence to 
prevent the diseussion of a proposed resolution in the 
house of commons calling for the prohibition of the sale 
of pulpwood to the United States unless it allows 
Canadian paper to enter free. 

One of the developments in the joint investigation 
into the tariff conditions was the presentation by the 
Americans of tariff statements showing that the average 
rates of American duties on Canadian imports, both 
dutiable and free, under the Payne tariff, was only 
11.2 percent. Under the Dingley bill it was 12.4 per- 
cent. The corresponding rate charged by Canada on 
all American imports is 13.3 percent. On dutiable goods 
alone the average duty of both countries is 25 percent. 








MARCH 19, 190, 
- se 
The prevailing opinion in Canada had been ‘hat the 
average American duty was far greater than that of 
Canada. The final word from Washington awaited 
with more anxiety by lumbermen than others. is not 
denied that the enforcement of the maxin . tariff 
would do great injury to the lumber trade. 1 cutting 
off of the American demand would throw so h lum. 
ber on the market that prices would drop to lowest 
they have been in many years. 
Local lumbermen are gratified at the suc of the 


fight against the enactment of the clause in the 
insurance act calling upon property owners 
foreign unlicensed companies to pay a tax of 
The Canadian senate March 10 passed the 
act without this objectionable feature. Tly 
now goes to the house of commons. Some | 
have saved 25 percent by the privilege of |, 
to insure in American companies. 


new 
ired in 
pereent, 
surance 
measure 
i bermen 
ng able 





AT ONTARIO’S CAPITAL. 


Prices Stiff and Demand Good—Hemlock in Good Re. 
quest—Tariff Situation Main Drawback to Summer 
Sales. 

Toronto, OntT., March 14.—Conditions for getting out 
the winter’s cut of logs in the Georgian Bay district 
are more favorable than they appeared to have been 
last month. During the first part of March hauling 
presented great difficulties. The heavy snowfalls of 
February and the recent thaws have 
siderably the cost of hauling. 

The Victoria Harbor Lumber Company, operating in 
the Wahnapital and White Fish areas, has about got out 
its cut. The Waldie Bros. Company, with limits on 
Blind river and at Spragge, will finish hauling this 
week, with the exception of two camps where the work 
will oceupy another week. The cut in the woods of these 
two companies is considerably larger than that of last 
year. The same may be said as to the district gen- 
erally, the increase being estimated at about 15 percent. 

Prices continue stiff and the demand good for the 
season. Lath is stronger and the supply limited. There 
is a growing demand for hemlock, some large consign- 
ments of which are sought for the American market, 
Indications point to a largely increased American de- 
mand, many prospective purchasers inquiring for the 
coming season’s cut. The uncertainty of the tariff 
situatidn is a serious drawback to extensive sales, as 
under present conditions many buyers do not feel dis- 
posed to order much ahead of immediate requirements. 

The local building season promises to be brisk, opera- 
tions having been started unusually early, and a large 
number of important contracts have been given out. 

Dr. B. E. Fernow, of the forestry faculty of Toronto 
University, during the coming summer will complete his 
survey of the forests of New Brunswick. 
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FROM THE CANADIAN NORTHWEST. 


Delay Caused by Bad Weather—Business Outlook 
Good Except that Shingles Are Flat—Kootenai Tract 
to Be Opened Up. 

VANCOUVER, B. C., Mareh 12.—During the last month 
the amount of logs put into the water has not been large, 
owing to much snow in the woods and general wintry 
conditions. However, camps are operating again. Prices 
are firm at from $10 to $12, but instances. are rare of 
over $12 being paid. In lumber prices of dimension 
stuff range from $12 up, with an average of over $14, 
and very firm at that. Business outlook is particularly 
good, except in shingles, which are flat. 

The Elk Lumber Company, of Fernie, proposes to open 
up 10,000 acres of timber in the Kootenai in the near 
future. Plans provide for a 6-mile railway and the 
operation of two camps. 

John Hanbury, who is president of the Hanbury Manu 
facturing Company, of Brandon, Manitoba, and who has 
large interests in British Columbia, on the eve of his 
departure from Brandon to take up his residence in 
Vancouver last week, was the guest at a complimentary 
banquet. Speaking of the future, Mr. Hanbury stated 
that his new mill in Vancouver would have a capacity 
of 75,000 feet every ten hours, and that the factory 
would turn out 1,000 doors and 2,000 sashes a day. These 
are to be shipped to the East. The concern will double 
the capacity of its factory in Brandon. 





FROM THE CANADIAN METROPOLIS. 


Removal of Surtax Brings an Avalanche of Inquiries 
from Germany—Quebec Appoints Public Utilities 
Commission—Water Supply Good. 

MONTREAL, QuE., March 14.—The proviuce of Quebec 
has appointed a publie utilities commission for the pur 
pose of studying, reporting upon and advising the gov 
ernment regarding the position of all public utilities. It 
will have jurisdiction over water powers, est areas and 
erown lands. At present its duties will be largely 1m an 


advisory capacity, but it is believed thst in time it 

will be given wider powers. ; 
Since the removal of the surtax on goods between 

Canada and Germany local pulp and pa} men are re 


ceiving inquiries for wood pulp and bo» rds. Under 
the new tariff arrangements these can yo into Germany 
at very favorable terms, and there is loubt that 
considerable amount of business will } ked up a-0ng 
these lines. 

According to dispatches from som 
local pulp and paper men are worried 
of the tariff negotiations. As a matte! “ong 
is not worrying over the tariff at all. ' once 1m “oo 
life she is entirely indifferent to the : e. Leading 
Canadians declare that it is an Americ ,vestion, se 
and simple, and whatever action the Am:ncan gover 
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iy take can not affect Canada to any great extent. 


ali uly is this true of the pulp and paper men. They 
declare that they have the whiphand and will neither be 
eoerceit nor coaxed into doing anything which will be det- 
rimental to her best interests. The campaign which is 
being carried on by John Norris in American centers is 


peing watched with sympathetic interest by Canadian 
pulp and paper men. They agree with him that it is up 
to the Americans to rescind any hostile legislation, in- 


stead of adding to the .complications which exist at 
present. : ° . ‘ 
Price & Porritt will start a paper machine at their 


mill in Rimouski this spring. ; 

The water supply continues good: A large amount of 
sround wood is being turned out, but an active demand 
continues for this product. The general condition of the 
market is satisfactory. ; 

Reports from Nova Scotia state that the lumber cut 
was much smaller than was expected. The only good 
month was February. The early spring freshets seriously 
interfered with operations and output. This is prac- 
tically true of operations throughout the entire maritime 


WISCONSIN. 


ON THE MENOMINEE. 














Stevens Point Millwrights to Erect Big Lumber Mill 
in Panama—Prominent Lumberman of Distinguished 
Family Candidate for Mayor. 

MarINETTE, Wis., March 14.—Ebenreiter & Hilde- 
brand, of Sheboygan, have begun an addition that will 
double the size of their woodworking plant. An addi- 
tion 24x60 feet, two stories in height, is being erected, 
and the office building is being extended by a 14x14-foot 
addition. The firm will add two combination saws, a 
shaper, a planer, a boring machine and probably three 
motors. The plant is operated, by electricity. When the 
additions are completed the crew will be more than 
doubled. The yards have been extended by the leasing 
of additional ground. The stock of lumber is to be con- 
siderably enlarged. The firm handles lumber, finishing 
material, window and door frames ete. 

A party of Stevens Point millwrights, including N. E. 
and Gail Woodworth, Eugene Willard, Ed Norton, John 
K. Land, John Rowe, George Denison and William I. 
Barrager, left last week for Panama, where they will 
erect a large lumber mill for the Panama-American Land 
& Lumber Company. They expect to be gone a year. 

The Mandt Wagon Company, of Stoughton, shipped 
out $155,000 worth of wagons and manure spreaders 
during February. About 151 carloads were sent out, as 
compared with eighty sent out in the same time last 
year. 

“ The Sawyer-Goodman Company, of Marinette, Wis., 

has shipped its steam log handler from the camps near 

Champion, where it has been operated this winter, to the 

Jenny camps north of Ishpeming, where the company has 

bought the pine eut by R. H. Jenny. The steam hauler 

will be used as long as the weather permits. 

Isaac Stephenson, jr., nephew of Senator 
Stephenson, is a candidate for mayor of Marinette. 

F. E. Gillette and D. J. O’Leary, of Tomahawk, have 
launched a wholesale and jobbing lumber business. 

The Stoughton Lumber Association, of Stoughton, has 
leased its warehouse there to T. B. Earle, of Edgerton, to 
be used as a tobacco stemming plant. 


Tsaae 





CREAM CITY TRADE NOTES. 


General Tieup of Railroads Serious Menace to Wiscon- 
sin’s Lumber Industries—Spring Drives May En- 
counter Low Water—General Notes. 


MILWAUKEE, Wis., March 15.—The car shortage and 
general tieup on the railroads are proving serious 
menaces to the lumber business of Wisconsin. In many 
eases, Milwaukee wholesalers have been notified by 
manufacturers that they have been foreed to withdraw 
from the field until there is an improvement in the 
railroad sitvation. There seems to be a total absence 
of available empty cars, while the movement of loaded 
cars has almost ceased. Wholesalers are receiving little 
or no stock and they are unable to meet the demands 
of the retailer, despite the fact that the busy building 
season is now opening. Several wholesalers report that 
they have had ears of stock on the way since the latter 
part of November. It is feared that the impending 
firemen’s strike will still further complicate matters. 

Patrick Flannigan, president of the Sagola Lumber 
Company of Sagola, Mich., was a Milwaukee visitor this 
week, Mr. Flannigan reports inquiries satisfactory, but 
that business is badly handicapped by the car shortage. 

T. J. Hughes, vice president of the Cooper, Hughes 
Land & Lumber Company, left Milwaukee this week 
for Great Falls, Mont., the headquarters of the com- 
pany. W’. E. Cooper, Milwaukee wholesale lumberman, 
18 president of the company. 

: The Allis-Chalmers Company, of Milwaukee, has been 
m receipt of especially fine orders of late from various 
lumber concerns of the West. The Westport Lumber 
Company, of Westport, Ore., which is erecting a large 
Saw mill, has placed orders with the Allis-Chalmers Com- 
pany for its entire equipment. The Chehalis Fir Door 


Company oi Chehalis, Wash., has ordered extensive elec- 
trical equipment. 

ea vedic ns are being made by experienced rivermen 
that the water in Wiseonsin rivers will be unusually low 


this spring and that log driving will be hampered unless 
early rains are received. Despite heavy snows this 
winter, most of the streams are low, due to the fact 


that there was very little frost in the ground and the 
melting snow was absorbed by the soil. 

The new plant of the Sheboygan Fruit Box Company, 
of Sheboygan, will be placed in operation at once. The 
building is 56x98 feet in dimension and together with 
the old plant, nearly 27,000 feet of floor space will be 
available. A power house also has been completed. The 
company was established in 1880. The officers are: 
President, Jacob Neuhaus; vice president, R. C. Totzke; 
secretary, treasurer and manager, G. D. Hoppe. 

M. W. Perry, manager for the Ahnapee Veneer & 
Seating Company, of Algoma, is a candidate for elec- 
tion as mayor of Algoma. 

The Johnson Creek Lumber Company, of Knowlton, 
has completed its season’s cut of logs and has bought 
1,500,000 feet from the United States Leather Company. 

Announcement has just been made by the Berlin Ma- 
chine Works, manufacturer of woodworking machinery, 
that it will erect a monster shop this summer that wil! 
employ several hundred additional men. The structure 
will be 300x400 feet in dimension and will cost nearly 
$500,000. In addition to the shop, the concern will also 
erect a 3-story office structure. The additions will 
adjoin its present plant. The concern has bought the 
entire block north of its plant for the erection of the 
buildings. 

The retail department of the Rice Lake Lumber Com- 
pany at Rice Lake, is receiving a heavy business even at 
this early date. It is furnishing lumber for ten houses 
and various other buildings. 

A. R. Briggs, of Rice Lake, has signed a contract 
with a California lumber company to pile 30,000,000 feet 
of lumber. Mr. Briggs will take eight pilers with him 
from Rice Lake. 

The Spooner Lumber Company, of Spooner, has begun 
the erection of a 2-story office structure. 

H. F. Brumlie, of Brazeau, has bought equipment for 
a saw mill which he will erect to replace the plant de- 
stroyed by fire a short time ago. 





IN AND AROUND WAUSAU. 


Early Breakup of Logging Season a Disappointment 
to Contractors—Sulphite Fibre Plant to Be Located 
at Trappe City. 

WaAusAv, Wis., March 15.—The Mosinee Land, Log 
& Timber Company, whose mill is near Flanner, this 
county, is contemplating the erection of a plant at 
Mosinee. The present one is inadequate. 

The Wausau Sulphite Fibre Company is the latest 
organization to be perfected in this city. The plant 
will be located at Trappe City, about ten miles north 
of Wausau, on the Wisconsin Valley division of the 
Chicago, Milwaukee & St. Paul. The capital stock 
amounts to $500,000 and the company has decided to 
build a mill with a capacity of thirty tons of pulp a day. 
It is expected to have the plant in full operation by 
January 1 of next year. For the present the company 
will operate its machinery by steam power, but later’ 
it is proposed to build a paper mill and develop the 
water power at its disposal. The officers of the com- 
pany are: President, Carl Mathie, of St. Cloud, Minn.; 
vice president, Louis Dessert, of Mosinee, Wis.; secre- 
tary, W. C. Landon; treasurer, F. P. Stone, both of 
Wausau. 

The St. Paul has put on several big engines on the 
Valley division, to haul logging trains. They are of 
the type used on overland trains, and have compound 
cylinders and extra large drive wheels. The prospects 
are that wood products hereafter will be handled with 
more celerity. 

Logging operations in this locality have been sus- 
pended and log drivers are awaiting the breaking up of 
the rivers, in order to send down the logs. The breakup 
is the earliest in years, and is a great surprise to old 
timers and a sore disappointment to the contractors and 
jobbers. The cut will fall far short of that expected. 





IN THE HEMLOCK COUNTRY. 


Consumers Again Turning to Hemlock—Scarcity of 
Dry Hardwoods—Wheels of Industry to Hum at 
Washburn. 

MELLEN, Wis., March 15.—Hemlock and hardwood 
manufacturers of this section report a good volume of 
business entered during the last week. Hemlock people 
are especially well pleased to find orders coming in 
freely from territory which for some time has been 
taking but little of their product, owing to the low 
prices prevailing on other kinds of dimension and rough 
lumber. Prices are being held firm by those who have 
good assortments ready to ship and a further advance 
in price looks to be due and is warranted by present 
market conditions. 

Dry hardwoods of all kinds are in strong demand and 
a number of large orders have been placed during the 
last two weeks. There is not enough dry hardwood to 
take care of the business offered, and considerable 
lumber is being shipped that is heavy. The lower grades 
of hardwood are commanding better prices than for 
some time and different mills report heavy shipments 
of these grades. 

Weather conditions have been very satisfactory for 
the loggers during the winter, and operators in this 
line are finishing up daily. 

Washburn expects a busy season. The big additions 
and drying sheds at the Kenfield & Lamoreaux box and 
crating factory have been completed and the machinery 
in the new addition installed and in fine working con- 
dition. The latter part is equipped with a machine 
known as a sticker, and also a hand cutoff saw and band 
machine, leaving ample room for a nailing room. This 
new addition gives them much more room, and the place 





is not so crowded as before. They are receiving several 
carloads of bolts from Iron River every day. A scaffold 
has been built around the smokestack and twenty feet 
will be added to it, which will give a better draught 
and will also lessen the danger from fire. This plant 
runs the year around without losing a day, and the 
installing of the big steam heating plant last winter 
made work more comfortable than ever. They are work- 
ing on big contracts all the time for eastern concerns. 
The mill of the Stearns Lumber Company, at Wash- 
burn, has been put in first class shape for a busy season, 
and this model mill in a week or two will be in better 
condition than ever. A picket mill has been put in, 
which, together with the lath mill, which was operated 
last season, will take care of about all of the surplus 
stock. An edger is also being installed on the north 
side of the mill, taking the place of an old one, and a 
live roll bed has been put in for the resaw, and a lath 
machine in the lath mill. A large number was added 
Monday to the crew and the work of repairing and the 
building of the addition will be rushed to completion. 
One of the greatest improvements at this mill will 
be the installing of a 350 horsepower Corliss engine, 
which is expected this week, and this will solve all 
power problems for the company. The addition for the 
new resaw equipment will be started at once, and the 
outfit will be made ready for operation as soon as 
convenient, although if this part is not completed when 
the balance of the mill is ready, sawing will not be 
delayed, but will be started as soon as logs can be 
got from the slip. This company has had its planing 
and shingle mills in operation full blast for some time. 
There is every indication that the lumber industry in 
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Washburn the coming season will be lively, and if there 
are no strikes to stop the shipment of lumber, the mills 
expect to get an early start, which means a long season. 


IN NORTHERN WISCONSIN. 


Remand Increasing for Hardwoods—Birch Especially 
Scarce and Better Grades Commanding Top Prices— 
Hard Maple on the Boom. 

RHINELANDER, WIs., March 15.—Demand increased for 
hardwoods the last week, and a great deal of it is for 
inch first and second birch, which it is impossible to 
furnish. Very few of the jobbers have any, and it has 
resulted in many cases in customers taking a large 
amount of No. 1 common, which has naturally begun to 
inerease in price, as there is but a small amount even 
of this grade. Inch No. 2 birch is also low in supply, 
but there is still a fair stock of No. 4. 

Holders of basswood are beginning to receive benefit 
from having stock on hand, as there is a good deal of 
demand for low grades, though the buyers object to 
paying stiff prices. It is likely that low grade basswood 
will pick up, as it has certainly touched the low spot, 
and any change must be for the better. Hard maple 
is on the boom. Factories adopted this wood last year 
on account of the rising value and scarcity of hickory 
and white ash. Then the flooring factories are all in 
the market for inch maple, and there is none to be 
had anywhere. Rock elm and ash are the only dull ones 
in the list, and there is some business going on even 
in these woods. 

The supply of cars the last week has shown no par- 
ticular improvement. The Chicago & Northwestern has 
apparently been short and the Chicago, Milwaukee & 
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St. Paul takes, at least a week to supply each order, 
while the Soo line will not allow cars to leave its own 
line, or even to load for the ‘‘twin cities.’’ The Chi- 
cago, St. Paul, Minneapolis & Omaha has been giving 
the best service this winter of any of the lines. Of 
course this applies to local shipments on its own line. 

Shipments to Rhinelander of logs and pulpwood con- 
tinue without any particwar change. The paper com- 
pany receives about all the logs and pulpwood that it 
ean handle every day, and all the mills are getting in 
a steady flow of logs. The Mason-Donaldson Company 
has been receiving fine birch logs this winter from 
Watersmeet, Mich. The Brown Bros. Lumber Company 
sold all its hemlock this winter to the paper company 
and will saw only hardwood and pine in its saw mill. 
The Robbins Lumber Company will operate both mills 
this year, and saw for the Mensaha Woodenware Com- 
pany as well as for, themselves. The Robbins company 
is short of material for its flooring factory. There is a 
heavy demand for cutover lands in bulk lots, from 
investors, and it looks as though the time of Wisconsin 
had come to profit by the ery for land. It has the 
finest soil in the world for grass, and at the present 
price of hay, about $17 a ton, a man can pay for his 
land in one year and have money left. It is also a 
good country for oats and potatoes, which are always 
in demand. 
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Local Conditions Exceed Expectations—Manufacturers 
Maintain Firmness on Price Question—Building 
Prospects Good—Coastwise Trade Brisk. 

San Francisco, Cat., March 12.—Local lumber condi- 
tions are better than expected. Fir manufacturers are 
holding out for the established base price of $14.50 on 
special orders. Little random stuff is coming in, and 
comparatively little lumber is being sold at any serious 
cut in prices. Lumber is moving out of local yards at 
a more satisfactory rate than last month. The fact that 
the board of supervisors has increased the area of a 
city lot that may be covered by a frame building from 
70 percent to 80 percent has stimulated the use of lum- 
ber and contracts have been closed for $500,000 worth 
of such structures. 

The total valuation of the building contracts entered 
into in San Francisco during February was $2,066,034, 
divided as follows: Brick buildings, $1,274,118; frame, 
$719,472; alterations, $72,444. In Oakland and sur- 
rounding cities the building situation is almost as satis- 
factory and much new work is planned. 

Advices from Dunsmuir say that the Champion prop- 
erty has been bought by investors represented by J. R. 
Wells and that a saw mill and box factory will be estab- 
lished by the new owners. 

John F. Neal, cashier of the Sunset Lumber Company, 
of Oakland, has confessed that he is $4,200 short in his 
accounts as a result of playing the Chinese lotteries. He 
is now in jail as a consequence. 

The Innes-Clarke Lumber & Box Company has opened 
offices at 602-604 Marvin building. The company will 
erect a large box shook plant at Klamath Falls, Ore., 
where everything is on the boom, with prospects for an 
immense lumber output. The company will be San 
Francisco representative of the Monarch Lumber Com- 
pany, which soon will begin shipping from Portland, 
where the plant is nearly completed. 

The Crescent Lumber Company has leased San Fran- 
cisco sea wall lot B from the state for a term of twenty- 
five years for $70,500. The rental is to be $225 a month 
for the first five years, $230 for the next five years, $235 
for the following five years and $245 for the last five 
years. The property is bounded by Taylor, Mason, Jef- 
ferson and East streets, and will be used by the lessee 
as a site for a wholesale and retail lumber yard and 
mill. 

John P. Muller, who represents Whiting G. Press, a 
large manufacturer of redwood shingles in Humboldt 
county, takes an encouraging view of the situation. He 
reports that an order for a half a million redwood 
shingles has been received from southern California and 
that prices are tending upwards, $1.70 now being quoted. 
His firm is building up a good eastern business on dry 
redwood shingles. 

Redwood lumber is moving freely in the upper grades 
and there is no disposition to sacrifice the rough lumber. 
Most mills prefer to pile it. Stocks gradually are being 
inereased at the big redwood yards around San Francisco 
bay and in Los Angeles territory. 

In the foreign trade spot lumber. chartering is dull, 
but there has been an increase in the business taken to 
arrive. Two large steamers under time charter to this 
Coast have been relet for lumber back to Australia and 
two coal steamers have been taken to load lumber for 
China. A Russian ship has been fixed to load in British 
Columbia for South Africa at about the previous rate 
and two smaller vessels have been taken for Mexico. 
The steamer Hazel Dollar, which has arrived from Hong- 
kong, was chartered prior to arrival for lumber from 
Grays harbor and Puget sound to Hankow, China. The 
French bark Duc d’Aumale is under charter to carry 
lumber from Puget sound to United Kingdom for Neame 
& Co. at 46s 3d, or two ports 48s 9d. 

The El Dorado Lumber Company’s big white pine 
plants at Pino Grande and Camino, which have been 
practically idle two seasons, will be operated this year, 
it is understood, and more than 500 men will be em- 
ployed in the mills and woods. F. A. Boole, the super- 
intendent, recently secured possession of the business on 


a stumpage basis, and is arranging to operate the plant 
The saw mill has a capacity of about 7,000,000 fect 
month and the box shook equipment at Camino is y; 
date. 

Offshore rates are quoted as follows: From Puget 
sound to Sydney, 27s 6d and 30s; to China ports, £800 
and £825; to a direct nitrate port, 37s 6d and 38s 94q- 
to Callao, 37s 6d and 38s 9d; to Valparaiso f. 0. b., 385 
9d and 41s 3d; 2s 6d less to direct port; to South 
African ports, 48s 9d and 50s; to Guaymas, $5.25: to 
Santa Rosalia, $6; to Honolulu, $5.50. 

There are no idle steam schooners on the Coast and 
many sailing schooners are being pressed into service in 
the coastwise lumber trade and are getting top figures. 
The outlook is better for shipping on the Coast than last 
year. Quotations are $3.75 to $4 from Puget sound to 
San Francisco and $4.25 to $4.50 to San Pedro and 
vicinity. 

Charles R. McCormick & Co., of this city, have three 
chartered sailing schooners, the Bangor, King Cyrus and 
Alvena, on the way from California ports to the Colum- 
bia river for lumber cargoes. All will load for San 
Pedro and will carry about 2,500,000 feet of fir. 

Exports of lumber from San Francisco during Febru- 
ary were as follows: Hawaiian islands, 532,391 feet: 
Tahiti, 146,105 feet; Mexico, 83,587 feet; Panama. 
76,000 feet; Central America, 56,125 feet; Samoan 
islands, 35,000 feet; total, 929,208 feet. To this amount 
20,000 feet of lumber was used as dunnage in grain 
ships for the United Kingdom, making a grand total of 
949,208 feet, valued at $21,658. ‘ 

The Tyler Timber Company, of Delano, is planting 
50,000 seedling eucalyptus trees, which were obtained 
from the Richman nursery at Fullerton, Cal. The three 
varieties will be planted as follows: Sixty acres of 
terreticornis, or red gum; thirty acres of rostrata and 
ten acres of resinafera, or mahogany. The trees will 
be planted seven feet apart in the row. 

The Hume-Bennett Lumber Company, of Sanger, is 
tearing down its old lumber flume and replacing it with 
sound timber. This work has been completed through 
Centerville and the entire length of the flume leading 
into Sanger will be as good as new. The saw mill is 
— steadily and lumber is being floated into Sanger 

aily. 

In connection with the attempts to grow cork oak in 
the national forests, 2,000 one-year seedlings now in the 
nursery at Chico, Cal., will be used for experimental 
planting by the Forest Service. Some will be sent to 
the Santa Barbara national forest and others will be 
planted in the Monterey national forest. Seedlings will 
be made the subject of experimentation at the forest 
school at Point Loma, near San Diego. 

J. M. Hastings, a lumberman from Pittsburg, Pa., is 
a San Francisco visitor. 

C. W. Pennoyer, president of the Pacifie Lumber Com- 
pany, who has been spending a few days in his San 
Francisco office, left for Los Angeles Friday, accom- 
panied by E. A. Blocklinger, manager of the company 
mills at Scotia. 

Donald MacDonald, manager for the Albion Lumber 
Company, arrived from Albion this week. 

J. J. Browne, who has lumber interests in Spokane, 
is a recent arrival from the north. 

Charles R. McCormick has returned from Portland. 

A. A. Baxter, manager for the Charles Nelson Com 
pany, has returned from Puget sound. 


a 
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FROM A SOUTHERN CALIFORNIA PORT. 


Fair and Lumber Exhibits Attracting Thousands of 
Visitors—Large Receipts of Lumber and Shingles— 
Personal Notes. 

San Dieco, Cau., March 10.—This week is in progress 
the first annual Made-in-San Diego fair and second 
electrical show, and each day has seen thousands in at- 
tendance, the opening night showing a total of 13,000 
passing through the turnstile. Among the many ex- 
hibitors are several connected with the lumber interests 
of this city. The Benson Lumber Company has a very 
neat log cabin, on the walls of which are pictures of 
some of the monster log rafts that concern has brought 
down from the Columbia river. Specimens of finished 
lumber put out by the company’s mills are shown, and 
in front of the cabin is a short section of a big log 
which has been sawn into inch boards and then recon- 
structed, showing the method of cutting up the logs 
into lumber. James C. Magly, of the company’s office 
force, is in charge of the exhibit. 

The Russ Lumber & Mill Company has on exhibition 
one of the portable houses it is making and marketing in 
large numbers in this section of the country. 

W. F. Franzen, manufacturer of furniture, office and 
store fixtures, making a specialty of hardwood and 
veneered work, has an interesting display of his products. 

In the booth of the Weldon Planing Mill Company are 
several pieces of finished work turned out at the estab 
lishment, showing what is done there. 

The schooner Maweema has brought 550,000 feet of 
fir from Raymond, Wash., for the San Diego Lumber 
Company. The schooner Jaqua brought 400,000 feet of 
pine from Eureka for the Russ Lumber & Mill Company. 
This company also received a large cargo of pine and 
4,400 bundles of shingles and 1,000 bundles of shingles 
and 69,000 feet of lumber have been received by the 
Western Lumber Company from Crescent City. 

George D. Gray, of San Francisco, vice president of 
the San Diego Lumber Company, has been in this city 
on a short visit with a party of friends, traveling by 
automobile over the central and southern portions of 
the state. 

O. J. Evenson, manager for the Benson Lumber Com 
pany, is in the North buying logs for the rafts to be 
towed to San Diego next year. 
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SPLASHING LOGS THROUGH BREAKS OF SANDY 


Veatures of the Logging Work of the Yellow Poplar Lumber Company, Coal Grove, Ohio. 
oohls $ H 


The day dawned with familiar outlines of mountain, valley and stream 
obliterated by the gray folds of a fog, which shifted to give momentary, 
tantalizing glimpses of familiar sights. Rays of the rising sun were 
softly diffiused; perspectives were weird and uncertain; shadowy forms 
appeared suddenly and disappeared unexpectedly. Harsh voices were 
softened and made musical, floating uncertainly on the eddying air 
currents. 

3elow in the great penned in waters logs brushed softly one against 
the other. As the sun climbed toward the meridian the light increased 
in intensity. The clinging fog sank suddenly and the peak of a familiar 
mountain top protruded. A soft breeze sprang up, and the fog billowed 
before it in great clouds. A valley was swept clear, then another. By 
noon the landscape had become natural, commonplace save for the frag- 
ments of mist which hung in some deep mountain recess. Long before 
noon a regiment of mountaineers had encamped along Russell fork, and 
their tired eyes tried to penetrate the gloom, to catch a glimpse of the 
great preparations for their entertainment—of which, from time to time, 
auricular assurance was vouchsafed. 

In the camps sweating cooks and cookées toiled overtime preparing 
the great dinner for the self-invited guests of the workers. At 10:30, 
through the lifting fog the spectators caught sight of the active prepara- 
tions Electric wires were strung and tested, everything was 
made ready and every precaution taken to insure success. 


below. 
‘‘All’s ready.’? The man in charge of the firing battery crouched in 
his protected station. Three men, heedless of the risk, retained their 
exposed positions. 


‘* All’s ready,’’ again came the assurance, followed almost immediately 
by, ‘‘Let ’er go!’’ 

Down shot the plunger of the firing battery. Five great blocks of 
wood were lifted from the tops of the piers, their rise being followed 
by a volleying crash as the five separate reports mingled and reverber- 
ated through the narrow canyon. The ‘‘triggers,’’ tough pieces of oak, 
rose as great black balls and passed away into nothingness as had the fog. 

Five great poplar spar logs leaped forward and rebounded ‘from their 
impact with the rigid steel posts; sixty-five oak spars jumped from their 
resting place against the toe-sills, leaped forward and out, followed ‘by a 
mad tide that sprang through the five great gates with a muffled roar. 
The impact of this great flood shook the'hills. Out beyond the restraint 
of the dam five floods commingled, tossed their angry manes defiantly, 
aquatic Titans at play. 

Above the dam the accumulated water sank with a sickening motion. 
After the first great flood swept through the ‘flues, the surface of the 
hemmed in water became concave, the abutments restraining the flow of 
water along the shores. Great poplar logs were caught in the outflow 
and earried along as easily as straws in a spring freshet. 

Splash boards, looped and strung to great cables, swung out of the 
eurrent behind the piers. Spars played tattoo on the logs as they shot 
through the flues in a'smother of foam and maelstrom of conflicting eur- 
rents that picked them up like feathers and tossed them end over end 
on their way. 

A great mass of logs bore down upon a central pier, lodged and stub- 
bornly held its place for a few seconds, then dissolved under pressure 





60 


and was carried out into the narrow channel leading 
into the Breaks, , 

Before the downward plunge of the key of the firing 
battery one could pass dryshod over the river below the 
dam. Ten seconds later the mighty force of the released 
water filled the river bed with a wild flood which 
sped swiftiy toward its tortuous passage through the 
Breaks. In their rush the waters carried great poplar 
logs which were tossed and buffeted, now wholly sub- 
merged in the foaming depths, now sent leaping in the 
air, smoking from the pressure that propelled them. 


Irresistible Forces and Immovable Bodies. 


When an irresistible force encounters an immovable 
body poplar logs of great size and unsurpassed quality 
rapidly make their way through the Breaks of Sandy. 

When a 20- to 25-foot head of water is let off 
through the dam built by the Yellow Poplar Lumber 
Company at the head of the Breaks an apparently 
irresistible foree is unloosed. This avalanche is pre- 
cipitated down a rock ineased channel, a channel that 
eurves almost at right angles, that twists and turns, 
the bed of which drops away at the rate of 100 feet 
to the mile. 

The power thus generated carries a wealth of yel- 
low poplar timber of such high quality as to challenge 
the early records of runs on the Big Sandy, Guyan, 
the Cumberland, Tennessee or any of the other 
streams famous for the perfection of poplar which 
grew along them. This power catches at and over 


turns bowlders whose size exceeds that of the average 
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MAIN ROLLWAY IN RUSSELL FORK CONTAINING 35,000 PIECES OF YELLOW POPLAR TIMBER 16 TO 38 FEET LONG, THE AVERAGE DIAM 
25 INCHES. A PART OF THE 1909 INPUT OF THE YELLOW POPLAR LUMBER COMPANY. [ 
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mountain cabin. It is a great, broad minded power, 
and concerns itself with the safe transmission of all 
timber in its path. Hemlock, chestnut, poplar whose 
sap has decayed, the neatly peeled input of the early 
spring months, the spudded sticks of summer days and 
the bark encased logs of the fall are treated im- 
partially. No stop is made to examine the marks of 
ownership, quality or kind. Once the circuit is closed 
and the gates opened, water, the greatest of all log 
conveyers, hurries forth to wear away its ‘‘irresist- 
ible’’ force against the immovable, rock ribbed walls 
of the canyon which look quietly and benignantly down 
upon the raging flood. 


The ‘‘Breaks’’ a Barrier. 


Roughly, Russell fork of Big Sandy river rises about 
200 miles from its confluence with the Ohio. From 
Catlettsburg to Elkhorn City, Ky., the river is ideal 
for driving logs, either singly or in rafts. Above Elk- 
horn City the waters of Big Sandy have forced their 
way through the Cumberland mountains, affording 
drainage for Buchanan and Dickenson counties, Vir- 
ginia. To this great canyon has been given the name 
‘*Breaks of Sandy.’’ 

For generations the Breaks have constituted «an 
effectual barrier to certainty of results from logging 
work along Russell fork above them. The ridge of 
the Cumberland mountains rises 1,000 feet above the 
river bed. The channel is filled with great rocks and 
log driving is further hampered by the many sharp 
turns which a trip through the Breaks discloses. 


Twenty feet of water will carry logs sat 


the Breaks, but tides of such magnitude a1 


For a quarter of a century lumbermen ha 


warning at the foot of the Breaks: 


at your peril.’’ 


‘ Pre 


Records of accomplishments show the 


have been held in light esteem. 
risked fortunes to make others 


Lum} 


above the barrier, have realized handson 


their enterprise when favored with tides 


carry logs through the Breaks, and hay 


cent or more of their input when tides 


ging operations above the Breaks ever | 


garded as uncertain and hazardous, 
The Yellow Poplar Lumber Company 
plant at Coal-Grove, Ohio, turns out 


heaviest owner of yellow poplar and 
above the Breaks. In 1906 
poplar timber from its holdings along 


4(), 
or more of high grade poplar lumber eae! 
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which empties into Sandy river immediat 


3reaks. These logs were manufactured 


ing which year the poplar on this tract 


cleaned up. The big plant at Coal Grove 


year, 


Logging work in this vicinity was not 
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BEFORE THE SPLASH; REINFORCED CONCRETE SPLASH DAM OF THE YELLOW POPLAR LUMBER COMPANY AT THE HEAD OF THE BREAKS OF 
de- THE SANDY. 
this ; 


im 


company’s affairs to resume work in the woods On Bart’s lick and its small tributaries the Yellow ‘*Unless what?’’ Secretary Crawford asked quizzi- 
: y Poplar Lumber Conipany owned about 50,000,000 feet cally. 
The Barrier Broken. : : : : . 1 , 
f yellow poplar timber, counting only those trees ‘*Unless we build a dam,’’ was the reply. 
its twenty inches and up in diameter. On Russell Prater 
tentacle-like feeders for the mountain springs. From and other 


Above Elkhorn City Sandy river reaches with ‘How about the obstructions in the Breaks?’’ 
tributaries above Bart’s lick the company quired the 


other, 
ereek, branch, rivulet and rill it gathers the waters owns large ar 


as of exceptionally fine poplar. ‘“They 


will have to be blown out: blow a channe! 
unto itself. Following the rough mountain road, hewn The advisability of 


cutting the timber hinged on from the head to the 
carrying it through the Breaks. **Calling for 
‘Twenty feet of water will carry poplar logs 
Grasse. The next of importance—following the road through the Breaks, but 
across the range into Virginia—is Camp branch; above feet 


foot of the Breaks.’’ 
out of the rocky side of the precipitous slope on the — surety of an outlay of how much?’’ 
left bank, the first stream of note encountered is **Less than it would cost to build a railroad—$#25,000 
we are not sure of twenty vr $50,000; what are the odds? We 


» can’t afford to put 
, or ten feet, either, unless ’*? here Field Mar- 


our crews to work ahead of the Breaks without abso- 


this at the head of the Breaks is Bart’s lick. shal Leon Isaacsen paused abruptly. lute 


surety that the timber will come through.’’ 
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WHIRL OF WATER AND POPLAR LOGS BELOW THE DAM TEN SECONDS AFTER THE FIRST SPLASH, DECEMBER 4, 1909. 





Insurance Premium—A Dam. 


Above the great obstruction of the Big 
Sandy the Yellow Poplar Lumber Com- 
pany owns about 150,000,000 feet of un- 
excelled poplar timber, including in this 
quantity the 40,000,000 feet cut last year. 
Plans for building the dam were formu- 
lated the latter part of 1908 and the cost 
of the enterprise approximated. With 
machinery of this sort in working order 
the safe delivery of the logs at the mill 
at Coal Grove was assured. 

The cost of the dam, therefore, was 
regarded in the light of insurance, the 
outlay being prorated, each thousand feet 
of poplar whose sure and speedy delivery 
at Elkhorn City—where rafting begins— 
was insured by the dam to bear its pro- 
portion of the expense. This inerease 
in the fixed or overhead charges was 
augmented by the expense incident to the 
maintenance of the dam and driving 
crews, several of the latter being sta- 
tioned at points of vantage in the Breaks. 
The drivers follow closely in the wake of 
each monster splash to sack the rear and 
prepare the channel for the next flood of 
water from above. 


UNLOADING LONG POPLAR TIMBER FROM 
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LOGS SHOWN TO EXCELLENT ADVANTAGE. 


Royal Isolation. 

In the foregoing has been presented a 
brief, inadequate review of results of 
nine months’ work, with a glimpse also, 
of the history of the district from which 
the Yellow Poplar Lumber Company se- 
cures its supply of old fashioned—as to 
size—soft yellow poplar logs. 

Lumber manufacturers throughout the 
country will be interested im a circum- 
stantial account of ‘‘how’’ the results 
were accomplished; yellow poplar users 
will be concerned in the results—high 
grade, soft yellow poplar lumber—them- 
selves. Observance of chronological laws 
calls for an account of the methods of the 
Yellow Poplar Lumber Company. This 
company occupies an isolated position 
among the operators of the Appalachian 
mountains, manufacturing yellow poplar 
lumber exclusively. 

When the great plant was established 
at Coal Grove, Ohio, twenty-three years 
ago—to be exact, in 1888—many Ohio 
river operators manufactured poplar lum- 
ber exclusively, securing their log supply 
from the wealth of timber each log-bear- 
ing tide brought to market. At its in- 


GRAVITY CARS TO STEAM TRAM SKIDWAY; A FEATURE OF OPERATIONS ON BART’S LICK. 
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SUPERB TIMBER FROM WHICH THE 
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THE 85-ACRE LOG POND CREATED BY THE GREAT SPLASH DAM, FILLED WITH YELLOW POPLAR LOGs;: 


ception the Yellow Poplar Lumber Company also bought its logs, but early justi 
in its career it realized the inevitable depletion of the then currently eon- The 
sidered inexhaustible supply of poplar timber. been 
In course of time the general market failed to yield a sufficient quantity show 
of poplar of size and quality to satisfy those in charge of the Yellow Poplar U1 
Lumber Company’s affairs and logging work was inaugurated on its behalf timb 
on a much larger scale than previously conducted. Improvident operators the 
viewing with dismay a shortage in the poplar supply, turned their attention and 
to other woods or quietly dismantled their plants, leaving the Yellow Poplar been 
Lumber Company in almost royal isolation. aver 
man 


Logging Yellow Poplar Lands. timb 


An average stand of 2,500 feet of poplar to the acre is an exceptionally 
heavy growth. A ‘‘forty’’ in some favored locality may show a growth of Bi 
10,000 to 15,000 feet to the acre, but the heavy growth in the coves is offset Kent 
é y . by the wide stretches of peaks and sunny slopes barren of poplar timber of also 
9 Ma ae ee commercial size and quality. hills 
A cruise of 20,000 acres showing a total poplar stand of 50,000,000 feet ing j 


Rolling a 5-Foot Poplar Log Into the Dam Pond. 
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AT THE EXTREME LEFT IS SHOWN THE GREAT LOG PILE AND AT THE EXTREME RIGHT THE DAM. 


justifies the establishment of logging operations to bring out the poplar. 
The lands owned by the Yellow Poplar Lumber Company, those which have 
been and those which are to be logged, were carefully selected years ago and 
show this heavy average growth of poplar. 

Undeterred by changing conditions, by the enhanced cost of getting out 
timber, by reshaping of methods on the part of contemporary manufacturers, 
the Yellow Poplar Lumber Company continued its policy of logging, sawing 
and marketing yellow poplar lumber exclusively. Work in the woods has 
been shaped toward that end. Each year the company has cut over an 
average of about 18,000 acres of land, taking only the poplar, which in 
many instances has not been in excess of one-sixth of the total stand of 
timber of all kinds, 

Lay of the Land. 

Big Sandy river is in part the boundary line between West Virginia and 
Kentucky. It affords drainage for a large area of both abutting states and 
also for two counties in Virginia. Its tributaries reach out between the 
hills, having a range in length from ten to forty miles. Each stream empty 


ing into the Sandy constitutes a watershed of varying dimensions. 





AND BOTTOM SPLASH BOARDS IN PLACE, AS THE DAM APPEARED WHEN PREPARATIONS WERE MADE FOR THE FIRST SPLASH. 
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Sample of Yellow Poplar Timber on the Upper 


Logging roads are necessary to transport the timber 
from points along the small creeks to their confluence 
with the main stream, which carries a_ sufficient 
volume of water to float the logs to the Ohio river. 
Their use in such rough country calls for applied engi- 
neering skill of no mean order. Those in charge of 
the logging work of the Yellow Poplar Lumber Com- 
pany probably have put in more miles of such road 
than any other operators in the Appalachian moun- 


tains, having, in their search for suitable poplar tim- 





OF A YELLOW POPLAR LUMBER 


Be 6 eta + OP 


End of Bart’s Lick. 


ber, cut over a greater territory than other concerns 
manufacturing twice as much lumber. 

A watershed comprising 20,000 acres ordinarily will 
produce sufficient poplar to keep the saws of the Yel- 
low Poplar Lumber Company busy for a season. To 
bring out all the poplar on such a tract calls for the 
construction of a road to the farthermost cove through 
the company’s holdings and across the lands of moun- 
taineers. At the outset, therefore, the logger is con- 
fronted with the vexatious question of right-of-way, a 
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Dave Lockhart, Veteran Logger, and One of His Giant Forestal Pets. 


more prolific breeder of trouble in the mountains than 
on the plains or in the cities. The noteworthy point, 
in this connection, is that the rights-of-way are secured 


and the roads are built and operated to some purpose. 
In Advance of the Common Carrier. 

Each through line traversing the Appalachians has 
established its quota of feeders from which radiate 
industrial lines of lumber companies and coal mines. 
These connect with the main branch and are enabled to 
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COMPANY SPECIAL AND DETRAINMENT OF ITS HIGH CLASS PASSENGERS AT RUSSELL FORK. 
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Assisting Aristocratic Passengers from a Yellow Poplar Lumber Company Special at Russell Fork Station. 


secure all steel, locomotives and cars direct from manufacturer 


by rail. An exception to the general rule is found in the 
methods pursued by the Yellow Poplar Lumber Company in this 
as in other features of its operations. Its logging roads have 
been thrown in ahead of the lines of the common carrier; its 
locomotives are transported by wagon over steep, poorly con- 
structed and illy maintained mountain roads. Its logging cars 
and supplies are received in the same manner. 

Sometimes a watershed contains enough poplar to keep the 


loggers busy two years. One of the tributaries of the Big Sandy 





from which the Yellow Poplar Lumber Company cut the timber 
Near the of the stream where the 
woodsmen are now busy the streams are six to fifteen miles in 
length. Their limited area necessitates the moving of head 
quarters and equipment each year. 


is forty miles long. head 


In some cases it is only 
two or three miles to the mouth of the next stream—only one 
small ridge intervening; in others it is twelve to fifteen miles. 
Owing to the migratory nature of the camps expenditures in 
connection with their must be 


establishment watched 


The transportation of material and supplies over rough 


very 
closely. 


After the Departure of the Train the Logs Are Placed in Rollway by a Lidgerwood Rig. 
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mountain roads by 4-mule teams is expensive. Every 
ounce of food, every gallon of oil, every ax, pike and 
saw incurs a transportation charge more than double 
the rate on lumber from Coal Grove to New York city. 


Nine Months’ Work Above the Breaks. 


A long line of heavily loaded, creaking wagons filed 
out of Elkhorn City, Ky., April 30, 1909. The roads 
were wet, heavy and the wheel tracks a continuous 
succession of chuck holes. The great 16-hand mules 
strained against their collars, floundered in the muddy 
road and steadily if slowly made their way around 
the face of the cliff rising abruptly from Big Sandy 
river below the Breaks. Crossing the first ridge the 
wagons dipped down into the valley of Grasse and 
crept at a snail’s pace up the face of Grasse moun- 
tain, then over another slight elevation down into the 
valley of upper Grasse, where the eye encounters a 
restful scene—a small stretch of level land. From 
that point the ascent is relatively easy and the road 
swings out along the rim of the Breaks, giving the 
teamsters, had they time or inclination, opportunity to 
catch a glimpse of the Breaks before outspanning for 
the night at Camp Branch, a few miles farther along 
the road. 

Long before the sun rose the next morning the moun- 
tain stillness was disturbed by the champing of bits, 
the rattling of harness and the musical though profane 
voices of the drivers. Breakfast was a convention 
observed with expedition. Presently the teamster on 
the vanguard wagon cracked his whip, the mules 
strained at their burden, crawled along the zigzag road 
leading across the last ridge separating them from 
Bart’s lick, 

‘*Headquarters.’’ 


At noon, March 1, swearing drivers halted their 
sweating mules before a rather pretentious settler’s 
former home, empty and disconsolate at the junction 
of an important tributary and the main fork of Bart’s 
lick, 

‘*Headquarters camp,’ 
received stoically by the 


> eame the announcement, 








mud bespattered drivers. 








They sat silent, inap- 








preciative. Slowly one 
lanky individual raised 
himself in his stirrups 
from his lounging atti 
tude, then stiffly dis- 





























mounted. The animals 
were unhitched and fed. 


Chaos, the Forerunner of Order. 

Seemingly chaotic, isolated but continued activity 
was inaugurated. A small circular mill with a 
wheezy engine was set up in a cove where oak and 
beech abounded. It ran ceaselessly from dawn to dark, 
the cut being stored roughly and carelessly wherever 
piling room could be found. The cut consisted chiefly 
of 3x6, random lengths. 

Crews with mules and scrapers scooped out the 
Joosely imbedded rocks and soil, after the approved 
railroad cut-and-fill fashion. Near the mouth of Bart’s 
lick other crews drilled into the soft sandstone, inserted 
great sticks of dynamite whose detonations sent shivers 
over the tree clad hills. 

At still other points along the creek workmen swung 
great hemlock trees across the stream, building cribs 
in the center for their support. 

Throughout the mountain fastnesses resounded the 
erash of falling timber. This was cut into lengths, 
peeled and branded with a great white triangle, into 
the center of which the ‘‘A’’ brand was swung by the 
brawny arm of the ‘‘hick.’’ 

At the mouth of Bart’s lick, at Headquarters camp, 
officially known as Bessie, Va., to postal authorities 
and telegraph companies, and at other convenient 
points along the creek summer shacks, for the accom- 
modation of brute and human workers, were thrown 
together. 

Work at all points and in all departments began 
simultaneously and was carried on as rapidly as the 


well directed efforts of 525 men made possible. 


Contemporaneous Work on the Dam. 


About the first of April wagon traffic over the moun- 
tains was diverted at Camp Branch to a different route 
leading to the mouth of Bart’s lick. The character of 
the tonnage also changed. Instead of hauling saw 
mills, locomotives, logging trucks, provisions and sup- 
plies for the woodsmen, each teamster hauled 2,500 
pounds of cement, the loads varying occasionally with 
provisions, dynamite, and steel of varied size and 
pattern. Work on the dam had begun. 

Cofferdams were put in to protect from the cold 
waters of the river the men preparing the foundation. 
These served their purpose indifferently well. Four 
feet of the scaly rock of the river bed was removed, 
holes were drilled into the firm surface thus prepared 
and ‘‘T’’ beams, securely embedded in cement, were 
thrust into them. 
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goods were stowed 
under cover, the 

" 1 
wagons lumbered 
away on the re- 
turn trip which, 







during the nine 
months following, 
was to become an 
established 
custom, observed 
tri-weekly during 
the hot summer 


days, 


DAVE LOCKHART AND THE PRIDE OF THE 








~ 
“AS 
xz. SS 

















YELLOW POPLAR LUMBER COMPANY, A POPLAR LOG WITH 
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a 
Rock crushers and concrete mixers made ir ap 
pearance, great cables were swung across the river. a 
rough structure of boards, seemingly shay: was 
kuilt on the eastern shore. With wheelbar; and 
bucket, swinging from and operated on the rhead 
cables, the enclosed space was filled with concrete. 
Out in the river bed men continued indus:rioysly 
to ply pick, drill and shovel. Great uprig eams 
were set into holes prepared to receive them. other 
shapeless mass of boards was put up. Thé eling 
g 


bucket swung out over the river, hesitate en 


at 
a signal dropped with a plunge, and the f cubie 
yrard of concrete was placed in the first pier. Others 


V 
followed in quick succession. 

Then the foundation of another pier was n ready 
and the precise trips of the bucket alternat: ' 


etwee 
the two and the first abutment. Operating ie 
equipment on a fair working basis caused piers 
to grow skyward at the rate of three feet ; 
Dam Facts. 

At the head of the Breaks of Sandy Yellow 
Poplar Lumber Company has built the largest splash 
dam ever put in or operated for log driving purposes, 
and probably the most expensive as well. The dam 
is built at a point about fourteen miles from the 
present terminus of the Big Sandy branch of the 


Chesapeake & Ohio railway. All supplies used in the 
construction of the dam and the maintenance of the 
camps were hauled the intervening distance at a flat 
rate of $8 a ton. 

The dam is 360 feet long from tip to tip of the 
abutments and about twenty feet shorter at the base. 
The abutments are 240 feet apart, the intervening 
space being divided into five flues, each forty feet 
wide, by piers ten feet thick. The piers are twenty-five 
feet high, 10x36 feet at the base, 10x24 at the top, with 
a 5-foot nose upstream to ward off logs and lessen the 
water pressure. In the rear steps were made for the 
convenience of workmen who rig the dam. 

The sub or stationary dam between the abutments 
and the several piers is built up to a _ point five 
feet above the mean bed of the river. 
corner a foundation was left on which to rest the 


At the upper 


spars. This stationary dam is anchored to the bed of 
the river with twisted angle irons firmly uniting the 
rock and the cement. The stationary dams between 
the piers slope at an angle which facilitates the free 
movement of the spars and plank when released for a 
splash. 


Materials for the Dam. 


In few enterprises of similar magnitude have the 
builders had such a great proportion of their material 
so closely to hand. 

A vein of coal out- 
cropped a few feet above 
the eastern abutment. 
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ONLY ONE-HALF INCH OF SAP. 
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PORTION OF CHOICE YELLOW POPLAR TIMBER AT THE MOUTH OF BART’S LICK, 2,500 STICKS BEING STORED AT THIS POINT TO RE- 
LIEVE CONGESTION IN THE MAIN RIVER. LOGS WERE DUMPED HERE PENDING THE 
BUILDING OF THE ROAD ALONG RUSSELL FORK. 
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Six Men Were Required to Assist Some of the Big Poplar Sticks Into the Water. 


Hard sandstone was taken from the mountainside at 
relatively low cost, hauled a short distance to the scene 
of activity and worked through the crushers. 

Sand was taken from the river bed, the supply close 
to the dam being inadequate for the builders’ needs 
and necessitating hauling from a distance. 

The formula used called for 2914 eubie feet of sand 
and 19 eubie feet of crushed stone to every barrel, or 


AT WORK IN THE FACE 


3.8 ecubie feet, of lronton (Ohio) high quality cement. 
Cement, of which 1,600,000 pounds were used, was 
furnished by the Ironton Portland Cement Company, 
of Ironton, Ohio. This material was shipped .in bags 
by the ecarload to Elkhorn City, Ky., and hauled by 
wagon to the site of the dam, the teams making three 
trips a week and hauling 2,500 pounds on each trip. 
One hundred and fifty thousand pounds of steel was 
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PHOTO es 
used to reinforce the concrete, this material also 
incurring the heavy expense of drayage over thé 
mountains. 

Twelve wagons and drivers and forty-eight head of 
mules were employed to haul in supplies, the first 
trip having been made April 1, and the equipment 
continued in this service without interruption until 
the second week in November. 

The Dam Rigging. 

The spar logs or booms are carefully selected sticks 
of poplar, 36 inches in diameter in the center and 
fifty feet long. Ten of these sticks were selected 
during the summer, a duplicate set being provided for 
any possible emergency. These logs are the cream of 
the forest, slight taper, smooth trunks and perfect 
growth being chief among the rules applied in deter 
mining the fitness of a candidate. 

To these sticks the spars, of which there are thir- 
teen to each flue, are attached by means of great 
wrought iron hoops bolted to the oak upright and 
held in place on the poplar slide bar with staples. 
The spars rest in toe sills set in the base of the dam. 

Oak planking twenty feet long is used for splash 
boards, being secured to the piers with cables. 

Across the face of the dam a platform was con- 
structed with track and small, self-propelling derrick 
which is employed in placing the spars after a splash, 

The trunks of two great hemlock trees bridge the space 
between the several piers and abutments and on these 
the track is laid. 


Weight of a Head of Water. 


When the dam is filled water backs up to the june 
tion of Pond river with Russell fork 1,600 feet, up both 
the streams about one mile, and the Bart’s lick about 
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OF THE MONSTER PILE OF YELLOW POPLAR LOGS IN RUSSELL FORK. 
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PRATER AND PROBABLY WILL BE CUT THIS YEAR. 


HEADWATERS OF THE BIG SANDY RIVER. THIS TIMBER STANDS ON A TRIBUTARY OF RUSSELL 








about 





AMERICAN LUMBERMAN 


MarcH 1] 1910 





2,000 feet. Bart’s lick empties into Russell fork 
about 500 feet above Pond river. A mathematical 
calculation shows that the reservoir created by the 
dam will hold, when carrying a full head of water, 
13,680,000 cubie feet, weighing 1,410,195 tons and 
covering about 85 acres. 

A splash at the head of Breaks of Sandy is felt as far 
down the river as Pikeville, a distance of about fifty 
miles. It earries logs safely through the Breaks, 
past Elkhorn City to a point suitable for catching and 
putting them into rafts. 


The Dam Builders. 


Work on the dam was begun April 1, 1909. The 
last bucket of concrete was dropped into the shell of 
the western abutment late in November, by which 
time the rigging and planking had 
been completed and about fifteen 
feet of water accumulated. 

The first splash was set off De- 
cember 4, 1909, the dam contain 
ing at that time about seventeen 
feet of water. This splash was 
successful in every particular. 

The setting off of the splash 
was an event. The dam has been 
the talk of the country round- 
about since the plans of the com- 
pany were first promulgated. The 
undertaking was viewed from 
many angles. Wise dwellers of 
the hills commended the enter 
prise of the company but shook 
their heads dolefully when the 
feasibility of the project came up 
for review. The reasoning was 
along this line: 

‘*There ain’t never been no 
dam ’eross the Breaks, an’ I 
eal’late the Lord didn’t intend 
fer there should be one there; 
leastwise 1 reckon as how He 
didn’t put none in.’’ 

The dam was constructed under 
contract by Samuel Collier & Co., 
of Paintsville, Ky., M. C. Dyer, of 
Catlettsburg, Ky., representing 
the company during the progress 
1f the work. 


Poplar Logging in Virginia. 


Brief reference has been made 
to the inauguration of logging 
work on Bart’s lick by the Yel 
low Poplar Lumber Company in 
the spring of 1909. At the time 
operations were begun the com 
pany did not own a house of any 
kind or description. It was neces 
siry to build a railroad, put in 
camps and cart in the equipment. 

This year, when the work is 
Prater, the 


started on Russell 


stream immediately above Bart’s 





lick, all facilities for getting out 
the logs and housing the men will 
have to be created, and this in 
turn followed by the movement of 
camps, live stock and equipment 
to the scene of the next operation. 

The first wagon load of supplies 


reached Headquarters camp 
March 1; the first logs were 


dumped into Russell fork above 
the site of the dam April 21. In 
the intervening fifty days the 
company built five miles of tram 
road on a roadbed where cut, 

fill and trestle alternate, had made provision for 
housing over 500 employees and established an efficient 
organization. 

During the sueceeding nine months the loggers put 
into Sandy river about 40,000,000 feet of poplar which 
was cut from 20,000 acres of land. To get at the 
timber necessitated the construction of twenty-five 
miles of steam tram and about nine to ten miles of 
mule tram—narrow gage lines equipped with wooden 
rails for hauling logs on trucks with mules. The mule 
trams are employed as feeders for the regular roads. 
They can be used to advantage on the small streams 
where the grade is steep and the curves so numerous 
and conflicting, the drivers claim, the mule is liable 


to run into the tail end of the log he has in tow. 

Mule trams also are operated to good purpose on 
small, independent streams emptying into Sandy river, 
where it is not possible to put in steam trams. 


Mule Power in Poplar Logging. 


Far up the creeks, where springs gush out from the 
steep hills, the tram road stops, the point being usually 
one-half to three-quarters of a mile from the uppermost 
line of poplar growth. Here, at the heads of the 
coves, poplar timber of great size and unsurpassed 
quality abounds. The Yellow Poplar Lumber Company 
uses mules exclusively in snaking the timber to the 
rollways or to points where it can be reached by 
the combined skidder and loader. 

Each year the live stock is carefully inspected and 





every animal showing the strain of logging work is 
culled and sold. It costs the Yellow Poplar Lumber 
Company $30 a month to feed a mule and the men in 
charge of the work do not deem it profitable to retain 
in service any stock that is not physically perfect. A 
trip to some great stock market is made once each 
year on behalf of the company. Its representatives 
return with a carload or several carloads of mules 
which are matched in pairs for size, weight and color. 

Last year the company had in its service 128 head of 
mules, all of which were used in its logging work. This 
number did not include the stock used by contractors 
taking the timber from small coves and delivering it 
to the Sandy river or the railroad, nor the forty- 


eight head of stock employed in hauling in xs 


ies 
Mr. Isaacsen is almost as proud of the high g of 
stock employed in the woods as of the high q > of 
the poplar timber brought out. He is gener vith 
invitations to ‘‘Chin one of them; they’re bige 
they look,’’ and they are. 

Size is a relative quality. Compared with 
poplar, 100 feet to the first limb, the mules 
notable for their hight, but on close inspection and 
condition, both far superior to the averag: 
manifest, 


Bringing Out the Logs. 
Logs cut during the early spring months ar 


the bark slipping easily from the smooth bodies 
great poplar trees. A part of the summer 


oft the 





DETAIL PANORAMA OF A SMALL PART OF THE GREAT YELLOW POPLAR LOG PILE—ONE OF ITS MANY BIBS, 


‘*spudded,’’ the bark being removed with axes. Logs 
cut after frosts set in are put into the river with the 
bark on, spudding being too expensive except where 
necessary to save the timber from the ravages % 
worms. 

A heavy percentage of the poplar is felled along the 
rights of way in close proximity to the tramroed, and 
may be picked up by the combination skidder ané 
road are 


prutted 


loader. Trees growing at a distance from the 
felled, usually downhill, eut into log lengths, 
down the incline to the head of a draw or ravine. 

Following the line of least resistance the teamsters 
make their way to the logs, attach tackl and drag 


them to the nearest rollway. The mules are m ybilizec 
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as circumstances suggest. Two are sufficient for haul 
ing a small log a short distance. Four are required to 
handle the bulk of the average size timber put in by 
the Yellow Poplar Lumber Company and frequently six 
or eight, worked two abreast. 


Mountain Swamps. 


Near the head of Bart’s lick the loggers encountered 
a stretch of soft ground. The grade was too steep to 


permit the loggers to extend the tramroad and the 
ground too swampy to support the animals. To over- 
oom this difficulty the loggers put in a substantial 
corduroy road, a portion of which was trestle work of 
an enduring character. This is illustrative of a feature 
in the cost of getting out poplar, not a rare one, either, 
that clamors for recognition. 


ao 


ahead of the teamsters to insure the latter continuous 
work. The teamsters and operators of the mule trams 
keep the rollways loaded, giving steady employment to 
the two shifts of men who do the loading and operate 
the trains. 

This arrangement is a practical one and enables 
those in charge to keep in touch with progress at all 
points, to enthuse energy into the weak departments 
and hold the exuberant in check. It serves another 
purpose; the logs being handled expeditiously reduces 
the time they are permitted to lie in the sun absorbing 


season checks. 
Camp Routine. 


Mule’s work is from sun to sun; 


The train crew's work is never done 


ul 





While the soft ground makes the going bad, it 
lessens the load, the logs slipping over wet ground 
more easily than over dry. Some of the illustrations 
of active logging work bring out this phase of it to 
advantage, 


Expeditious Handling of Logs. 


The maximum length of logs put in above the dam 
is 38 feet. this limit being established by the width of 
the flues. Longer lengths might cause the formation of 
4 jam and destroy the usefulness of the dam. 

A parity of efficiency has been established between 
the various crews. The fellers work a few days in ad- 
vanee of the brutting erews, who keep far enough 





When a tired engineer drops from his post on one of 
the old fashioned Shay geared locomotives used by the 
Yellow Poplar Lumber Company his place is taken by a 
sleepy eyed successor who left a seat at the breakfast 
table for one in the cab. The railroad is operated 
night and day, and the men who drive their plunging 
engines over the uneven track are to be commended for 
their courage. This is the view of the casual visitor. 
In point of fact, serious accidents are notable for their 
absence, though the patience of the crew occasionally is 
tried by derailed trucks or locomotive. 

Those in charge have nine months in which to put 
in the poplar timber on a great area. -They are pro- 
vided with all the appliances, men and machinery that 


can be employed to advantage. The railroad equip 
ment consists of forty American Wheel & Foundry 
Company logging cars, a Decker log loader and skidder 
and two Shay geared locomotives of the type men- 
tioned. The crew is as large as can be deployed to 
good purpose, the live stock used the finest that judg 
ment can select and money purchase. 

Aside from the train crews and their colaborators, a 


day in camp begins at 4:30 a. m. and ends at dark. 
The men are quartered as advantageously as circum- 
stances permit, the dominating idea being to house 
them as close to the scene of their daily labors as 
possible. This system calls for the building and equip- 
ment of permanent and temporary camps, even those 
designated by the term first used being of a transitory 
character, living no longer than the life of the opera 

tion, being dismantled at the 


end of nine or ten months. 


Poplar Loggers. 


Whatever the task may be, ex 
perience and the genius of hard 
work, neither of which can be 
counterfeited nor duplicated, are 
the most desirable two attributes 
of those who attempt it. One of 
the greatest assets of the Yellow 
Poplar Lumber Company is the 
‘rew of competent, experienced 
men under whose directions the 
logging work is carried on. They 
are men of practical experience 
in the work they follow; the 
woods have been their school, the 
logging camp their alma mater, 
crashing poplars, shrieking loco 
motives, cracking whips are the 
orchestra, booted workmen the 
ballet in their great drama of the 
woods. 

Many of the pivotal men have 
been in the woods since they were 
boys; all holding positions of trust 
and responsibility are seasoned 
veterans. Among the latter might 
be mentioned: 

‘* Jeff’’ Taggart, general super 
intendent of logging operations, 
who has been identified with the 
logging work of the Yellow Pop- 
lar Lumber Company since 1892. 

D. C. Loekhard, who has an 
interstate reputation as a logger 
and a fighter, also became identi 
fied with the woods work of the 
company in 1892, 

Woods foreman J. W. Runyan 
started with the company in 1901, 
and therefore in point of service 
s relatively a new man. 

W. A. Crawford, the well be 
loved and trusted son of C. M. 
Crawford, took a post graduate 
course in logging last summer 
and had charge of accounts at 
Sessie, Va. 

Other men at other points in 
other capacities have served the 
company long and faithfully. 

Why They Stay. 
a A very brief answer could be 


given to the question framed in 
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the caption. Accomplishment for 
the Yellow Poplar Lumber Com 
pany does not go unrecognized 
or unrewarded. Long service with 
any well established concern 
necessarily implies especial fitness or value on the part 
of the employee. 

Those in charge of the Yellow Poplar Lumber Com 
pany believe in a square deal, for themselves, for their 
employees, for the mountaineers with whom they come 
into contact and for their customers. Out beyond the 
railroad where the technicalities of statutory law are 
held in somewhat light esteem this idea, from provoca 
tion, has taken root and firmly imbedded itself. 

Free born men of the hills have no great respect for 
those they can overawe or intimidate. Backwoods life 
in the Appalachians is not overburdened with diversity 
or excitement, predisposing those who live it to match 
their wits and resources, on occasion their craft or 
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strength, with those with whom they come into contact. over here. Look at ’em; and remember these logs a: Wee: 
Their sense of justice is highly developed; they acquiesce in thirty-two feet long, which makes them seem small tebe 
the equitable opinions and beliefs of others but resent vigor- they are. All the big ones on top! What are your ey.s for? 
ously and effectively imposition of any character. What is your judgment worth?’’ 

Yellow Poplar Lumber Company loggers are recruited from The culprit accepted the rebuke meekly. The statcment 


the section where its work is conducted. They handle valu- 
able property, live stock, logging equipment and yellow 
poplar timber. They are trusted implicitly, not in the usual 
sense only but their worth having been determined they are 
not hampered with red tape or meaningless restrictions and 
are paid well for their services, some of them drawing sala- 
ries that would excite the envy of the city plodder. Add 
proven fairness to these ties that bind men to an institution 
and the answer is made plain. The men stay because it is 
to their advantage to stay and to the credit of the Yellow 
Poplar Lumber Company to keep them. 


Selective Cutting. 


Aside from lowering the minimum size of trees to be cut 
from 20 to 18 inches, the Yellow Poplar Lumber Company 
has not changed its logging policy during its twenty years 
of operation. Each tree felled is carefully scrutinized before 
it is cut and the logs are given rigid inspection. Timbers 
showing great surface defects are left standing, logs with 
considerable ring shake remain where cut, hollow logs are 
dehorned. A great ladle is passed over the hills and the 
cream of the forest is removed. 

Doubtless a few logs of real value are left in the woods. 
It is impossible, of course, to establish an absolute system of 
valuation which will separate the worthy from the worthless. 

The outcome of this policy of selective cutting of trees and 
the exercise of discrimination in taking or leaving logs is 
QUALITY. Old standards have been maintained without 
deterioration and today log quality means to the Yellow 
Poplar Lumber Company exactly what it did twenty years 
ago. 


A Monster Rollway. 


Evidences of log quality are discoverable by an inspection 
of the standing timber, of fallen trees, of logs on rollway 
at loading points, but at no other point so dramatically or 
conclusively as at the mouth of Bart’s lick prior to the 
great splash of December 4, 1909. By the first of last 
November the loggers had put into the main stream—Russell 
fork of Big Sandy river—about 35,000 sticks of timber. This 
timber filled to overflowing the channel of the river. From 
April until late in November four train crews were continu- 
ously employed picking up logs and hauling them to the roll- 
way. Each trip added to the store of yellow poplar wealth, 
visibly at first, imperceptibly near the close of the season. 
At the time the first splash was sent thundering through the 
dam into the Breaks the rollway in Russell fork contained 
about 35,000 sticks of poplar timber, while in the mouth of 
3art’s lick had been stored about 2,500 sticks. Each stick 
is figured as the equivalent of two and one-fourth saw logs, 
mill lengths, making a total of approximately 85,000 saw 
logs practically in one pile, as the logs in Bart’s lick and 
Russell fork formed a triangle, joining at the apex. The 
year’s work included several thousand sticks of poplar put 
in above Bart’s lick and about 5,000 below the dam. 


Quality of Poplar. 


It is somewhat difficult to convey an accurate idea of the 
quality of the timber that made up this tremendous rollway. 
The phrase ‘‘ Thirty-five thousand sticks of yellow poplar, 
averaging 32 feet long and 24 inches in diameter’’ slips 
glibly from the pen. The statement is strong enough to be 
convincing, but is it? 

In the course of a tour of inspection last November a 
gentleman high up in the councils of the company was 
accused of putting all the big ones on top. The observa- 
tion was not well received. 

‘All the big ones on top!’’ he repeated. ‘‘Come with 
me.’’ The latter was a command rather than an entreaty. 
‘« All the big ones on top,’’ he reiterated in a disgusted tone. 
‘*Must think we are truck growers. Look down here. See 
that one, and that one, and that one; look at the layer of 
big ones below you, ‘way off there through that crevice. 
All the big ones on top, indeed. Why, all our best timber 
was put in early in the year. This bunch of logs is forty 
feet high. We’ve been piling them in here since April, 
using that Lidgerwood rig over there to keep the timber 
out of the way of the train crews. The small logs are swung 
high up on the bank and these great furrows of logs are 
made of small timber because our rig is not powerful enough 
to handle the big ones easily and quickly. The big ones are 
on the bottom, man.’’ 

After clambering over one or two more furrows of logs, 
whose hight varied from ten to twenty feet, the lecturer con- 
tinued: ‘‘Look at that log you are standing on. Isn’t it a 
beauty? And look at the logs it is resting on and then under- 
neath; why, man, the big timber is on the bottom. Now come 
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A 7-Foot Yellow Poplar Giant on the 
Holdings of the Yellow Poplar 


_Lumber Company, of Coal 
Grove, Ohio. 


had been made to provoke just such an outburst and ; per- 
sonally conducted tour of the rollway and an inspection of 
its component sticks. 


Log Storage on Russell Fork. 


Swinging out of Bart’s lick, the tram road heads up 
Russell fork at a right angle to its direction when it strikes 
the river. The road is about forty feet above the mean 
level of the river and about a half mile long. The summer 
cut was packed into the bed of the stream like matches in 
box. The train crews roll the logs from the trucks and as 
soon as the train is in the clear it pulls out. The logs, where 
dumped by the crews, lie lengthwise of the stream. 

An overhead cable rig, supplied by the Lidgerwood Manu- 
facturing Company, is used to place the timber in position. 
The larger sticks are moved as short a distance as possible, 
being stowed in the first convenient crevice of the particular 
furrow the men then are engaged in building. Green poplar 
timber is heavy and the soft yellow fabric of the great poplar 
logs scarcely is tough enough for the ‘‘bite’’ taken by the 
tongs to support the weight of the stick. The small timber 
can be caught up and swung to any position desired, some of 
it being carried out on the opposite bank sixty to seventy- 
five feet. : 

Average Size of This Year’s Log Supply. 


Looking at this great rollway from the piers of the dam, 
a distance of about 2,000 feet, the constituent elements of 
it resembled fence rails. Standing at the lower end and 
bearing in mind average length and diameter, did not 
impress the investigator. Clambering over them, delving 
into the depressions between the peaks, wrought an entirely 
different impression. Such an investigation developed size, 
length and quality. 

The magnitude of this rollway of poplar timber, selected 
in accordance with the principles of the Yellow Poplar Lum- 
ber Company, scarcely can be grasped en masse. It was 
necessary to dissect it, to examine it sectionally, to arrive at 
an understanding of a fraction of its contents before attempt- 
ing to approximate the whole. 

Photographically a like difficulty was encountered. A pic- 
ture of one section of the great mass of logs is more im- 
pressive than a perspective view of the entire lot. Inasmuch 
as both views are given this point naturally will develop 
itself. This is a case where the fraction appears larger 
than the unit. 


Catching a Head of Water. 


The test splash made December 4, 1909, proved successful 
beyond the expectations of the builders of the dam. The 
piers were completed and the first splash boards placed in 
position November 15. December 3 a report came to 
Headquarters camp of ‘‘sixteen feet two inches of water 
above the toe sills,’’ which are five feet above the mean 
level of the river bed. This head of water had been caught 
in about two weeks during one of the driest seasons ever 
known in the Cumberland mountains. 

On the great log rollway as the water rose men labored as 
never before. Every rise of a foot in the water lightened 
their task, the buoyancy of the poplar asserting itself, great 
logs bobbing to the surface, pushing their way through a 
mass of others until every foot of available space was occu- 
pied. Even this great scattering of the units did not exhaust 
the poplar wealth of the monster rollway. 

Reference has been made to the difficulty of securing a 
photograph which would show in a comprehensive, adequate 
manner the wealth of poplar logs in the great rollway. If 
the reader will contrast the engraving on page 60, show- 
ing the rollway in its entirety, with that on pages 64 and 
65, showing a panorama of the logs spread out over the 
reservoir, the situation will be made plain. 


Setting Off the First Head. 
Every precaution was taken to make the first test a sue 
cess. Throughout the night fires burned, showing dimly 
through the encompassing fog. Watchers stood guard to 
anticipate and forestall the unforeseen and u expected. 
Close inspections of piers, abutments and rigging 
from time to time. Tiny leaks in the splash boa 
closed by emptying bags of cinders above, the pre 
suction of the water carrying the tiny particles 
cracks and closing the leaks. 
During the mornings bags filled with sand W 
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of the trigger. The charges are exploded by action of 
an electric battery. 

The early morning hours were spent in perfecting all 
arrangements. At 10:40 the signal was given and all 
save the photographers sought places of safety. The 
pictures were taken within a 
few seconds of each other. They tell the tale that here 
has been unfolded—tell it graphically, brieflly, in a 
language all may read and understand. The few 
moments preceding the final act were tense with 
excitement. It was as though some great tragedy 
were taking place, and indeed success or failure spelled 
commercial victory or tragedy for those who had 
planned and built the dam, the greatest of its kind. 


‘*before’’ and ‘‘after’’ 


Remarkable Accomplishments, 


Splashing logs down mountain streams is regarded 
Records of the test splash and of 
subsequent splashes tend to disprove this conclusion. 
Within twenty-five minutes of the demolition of the 
triggers 6,000 poplar logs had passed through the flues 
and were on their way down the river. 


as tedious work. 


EEE ES LN A AT ee 


FIRST SECTION OF CAMP BRANCH LANDING, ABOUT TWO MILES BELOW THE BIG DAM. THE LOGS WERE BROUGHT OUT ON A MULE TEAM. 
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The gates were then closed and subsequently the 
operation was repeated again and again until the last 
of the great rollway had disappeared. The company is 
assured of logs for next year’s cut even though tides 
fail entirely. The logs can be splashed through the 
Breaks with ‘‘blue heads’’ when the river is low, if 
necessary. When the river rises, when water over- 
flows the dam and the river below is filled, a head of 
twenty-five feet can be sent thundering through the 
Breaks, creating a tide that will sweep everything be- 
fore it. 

Relative to the much discussed question of whether 
logs move faster than the water in which they float it 
may be said that under the circumstances through 
which they are sent through the Breaks they do not— 
they most positively do not. The 6,000 logs carried 
out by the first splash were left scattered, not jammed 
along the Breaks. Interference with their progress by 
bowlder and curve is responsible for the water running 
out from under them. Subsequent splashes send them 
through the Breaks, past Elkhorn City to the point 
where they are caught and formed into rafts. 


MARCH 19, 1910. 


Blowing a Channel Through Breaks of Sandy 


AY. 


From the entrance to the Breaks from abo: 
point of great vantage from which Tower ro 


at a 
wade looms 
majestically, to Jerry rock, the last great obst; tion 
mited 

the 
This imp ment 
work was made at great cost, a crew of fo: 


at the foot of the Breaks, a channel was dy 
through the solid sandstone bowlders with w! 
bottom of the river was paved. 
men 
having been given steady employment for two 

The work y 


onths, 
done during the summer, when the 


water was low and the stream could be crossed at 


almost any place on bowlders or logs. debris 


Logs an 
left by former tides marked the chief obst) 
Some of these had caught a mass towering fi 


above the water level. 


tions, 

feet 
Some of the logs were put in 
last year; many of them had been there two years or 
longer, a few five or six years. 

Going downstream through the Breaks a rough trail 
follows the right hand shore. If the traveler be nimble 
and inclined to take risks he can take the bed of the 
stream. After getting through 


mountain climbing 
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seems like child’s play and walking on mountain roads 


mere I‘ creation. 
The Dynamiters. 


What has been said relative to the path of roses 
which a trip through the Breaks brings to view has a 
distinctly commercial bearing. All supplies, explosives 
and tools used by the dynamiters were carried in by 
the m The supplies included tents and provisions 
for th 
the wo! k. 

Of dynamite the men used 22,500 pounds, about one 
About 500 feet of tool steel was used to make 


Accurate records were not kept of the quantity 


men, a forge, coal, tool steel and dynamite for 


earload 
drills. 
of coal used. 

To get rid of a big bowlder it was perforated with 
holes in which 60 percent dynamite sticks were im- 
bedded. 
dynamite were necessary to remove some of the larger 
obstructions, 450 pounds being employed to demolish 
Jerry rock, which no longer will rise on the view in 
greeting as the buckboard swings around the face of 


In many instances several hundred pounds of 
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the cliff, giving the passengers a glimpse into the 
Breaks at the lower end. 


Manning the Driving Works. 


A camp with accommodations for twelve men, the 
caretakers and operators of the dam, has been estab- 
lished. Telephone connections with headquarters camp 
and other important points have been put in. The 
crew of men at the dam camp will keep the machinery 
in place and repair, operate the dam during the busy 
season and generally look after the interests of the 
company at that point. 

At points of vantage through the Breaks, where the 
possibility of jams is 
located 


imminent, the company has 


other crews whose duties are to keep the 
3reaks clear. These camps also will have telephone 
service. A general warning is sent out hours before 
a splash is set off so that men will have time to reach 
points of and property beyond the 
Each camp will be equipped with all 
necessary tools and supplies, including cant hooks, 


It will be 


safety remove 


danger zone. 


peevies, block and tackle, explosives ete. 
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within the province of these men to dislodge any jams 
that may form and also to put back within reach of 
the tide any logs that may be forced on to the banks 
or held up in any way. 

A 25-foot 
through the Breaks. 


head of water will 16-foot tide 
At some points where the chan- 
nel narrows the tide will rise to 30 or 35 feet, possibly 


higher. 


give a 


It should be remembered that the dam can be 
operated when the river carries a natural tide as well 
as during the dry season, and that by this means an 
fifteen 
through the Breaks at short intervals. 
through the 


additional ten to feet of water can be sent 
A 35-foot tide 
3reaks is almost irresistible; its power can 


not even be approximated, 


Catching and Rafting. 


When a poplar log passes over the one-time site of 
Jerry rock those who have been bearing and sharing 
the load of responsibility for its safe delivery are 
entitled to a sigh of relief. They then may turn their 
attention to carrying out plans which will insure the 


speedy progress of the remainder of the input. 
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Once through the Breaks swift progress is made. 
The logs come through the Breaks and swing around 
the great circles at Elkhorn City singly. Below the 
city of the great bend the timber is caught and made 
into rafts, each containing an average of about sixty 
sticks. As fast as completed the rafts are tied up to 
await a favorable stage of water and then turned loose 
in the river in charge of two experienced men to man 
at either end the great sweeps by which they are 
guided. The men float by day, tying up at night, and 
usually are able to tender the raft for delivery to the 
company’s representative at Catlettsburg, Ky., on the 
third day. 

The subsequent movements of the raft drivers are 
full of interest and excitement, but have little to do 
with the conversion of poplar timber into lumber. Any 
passenger conductor on the Big Sandy branch of the 
Chesapeake & Ohio railway is qualified to write a his- 
tory of remarkable general interest entitled ‘‘ Return 
of the 
sonal recollections. 


Rafters,’’ which he could embellish with per- 


Fleeting on the Ohio. 


One stick makes two and a quarter saw logs, sixty 
sticks make one raft, twelve rafts one fleet, eighty 
fleets make one year’s cut for the great mills of the 
Yellow Poplar Lumber Company at Coal Grove, Ohio. 

At Catlettsburg, Ky., the rafts are made into fleets 
and these are towed to the harbor of the company at 
Coal Grove. At that point the journey of the logs, as 
logs, ends and that of their products, lumber, lath and 
planing mill output, begins. 


Accomplishments Reviewed. 


this review of the incidents of a 


year’s work of the logging department of the Yellow 


To lumbermen 


WING JAM IN THE HEART OF THE ‘‘BREAKS OF SANDY,’’ SHOWING CHARACTER OF WORK NECESSARY TO BLAST A CHANNE 
THE MANY OBSTRUCTIONS. 
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Poplar Lumber Company will prove of unusual interest 
and value. Those in*charge of the work have stepped 
in and overcome difficulties which dismayed others get- 
ting out timber in the same section. For this reason a 
brief summary of what has been accomplished may not 
be amiss. 
The first 


reached headquarters camp early in March. 


consignment of supplies and appliances 
Work on 
the dam was begun April 1, 1909. The first splash was 
set off December 4, 1909. Subsequently a number of 
other splashes were made and on January 7 a statement 
was issued to the effect that the river was absolutely 
clear of logs above Elkhorn City, with about 6,000 logs 
lodged in the bend, leaving about 30,000 sticks in deep 
water below the city. To that point the logs are driven 
singly, are caught in booms, made into rafts and floated 
to Catlettsburg. 

The first fleet of timber reached the plant of the 
Yellow Poplar Lumber Company at Coal Grove, Ohio, 
the third week in January. The big double band mill 
was started January 26, 1910, and after a few weeks 
operating day shifts only, a night crew was put on 
and during the summer the two band saws will be run 
twenty hours each day. This expeditious handling of 
logs was made possible by the construction of the 
splash dam. It made the work certain and sure and 
enabled the company to begin operating its mill weeks 
before a supply of logs could have been secured in any 
other manner. 

When it is remembered that the average diameter of 
the logs was about 25 inches and that the timber was 
carefully selected, something of the quality of the 
product that is being secured from it should be known. 
The company has cut several million feet of lumber and 
is securing an exceptionally high average in both width 


and grade, 
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Saw Mill Capacity. 

The mill of the Yellow Poplar Lumber Con iny, at 
Coal Grove, Ohio, has been operated almost ntinu- 
ously since it was established in 1888. The mil is 
equipped with the latest and best devices for {he pro- 
ducing of lumber and turns out 40,000,000 feet of high 
quality stock annually. 

A planing mill is operated in conjunction with the 


r the 
and 


saw mill and equipment has been provided 
manufacture of molded casing and base, sid 
other building material for which certain 

poplar are particularly adaptable. A box factory jp 
shooks 
1ZeS in 
which 


which low ade stocks are manufactured int 


also is operated. In addition the company 
the production of lath a great deal of mate: 
otherwise would be wasted. 

A dry kiln with a daily capacity of 65,000 feet has 
been provided to enable the company to handle rush 
This that when an 


order fora carload of special widths and thicknesses jg 


orders with expedition. means 
received, in the event the company does not have the 
stock, it dried and shipped 


Provisions for housing the lumber are af- 


material in can be eut, 
promptly. 
forded by a number of large and commodious sheds 


having a storage capacity of several million feet. 
To the Consumer. 

The story herein told is of direct and pressing im- 
portance to all who are using yellow poplar lumber, 
Scores of engravings could be given showing width and 
quality of stock produced from logs such as have been 
earried to the mill at Coal Grove, but with the knowl- 
edge that it requires good logs to make good lumber, 
those interested in the latter should have no difficulty 
in determining where good yellow poplar lumber, the 
old fashioned kind, ean be secured. 
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STEAM LOG LOADERS—THEIR PLACE IN MODERN LOGGING. 


To J. S. Walker, head of the J. S. Walker Lumber 
Company, O’Keefe, W. Va., belongs the distinction of 
doing many more things with an AMERICAN log 
loader than many owners have ever contemplated. The 
mill of the J. S. Walker Lumber Company is located in 
the western part of the-state on the Norfolk & Western 
railroad in the section made famous as the habitat of 
the McCoy-Hatfield feud. Members of both families 
have overcome their man-hunting disposition; have 
turned their attention to more peaceful pursuits, many 
of them now being employed in the logging operations 
of this company. 4 

The mill at O’Keefe turns out about 30,000 feet of 
lumber daily, the management preferring a small quan- 
tity of stock perfectly manufac- 
tured to increasing the eut 20 to 
95 percent and producing inferior 
stock. An AMERICAN log loader 
is capable of handling 135,000 to 
300,000 feet of logs in a day, so 
that all the loading necessary to 
keep the mill supplied with logs 
ean be done in a few hours. 

Before purchasing an AMER- 
ICAN loader Mr. Walker made a 
eareful examination of different 
machines and selected the AMER- 
ICAN, because he found that it 
would be useful for purposes other 
than loading logs. 

One of the main auxiliary uses 
of the loader is for skidding pur- 
poses. This operator has found 
not only that such work can be 
done economically but that by this 
machine it can be carried on with 
better results than with teams; a 
point a great many users of the 
AMERICAN log loader apparently 
have overlooked. In fact, I am of 
the opinion that a majority of the 
users of the AMERICAN log q 
loader, manufactured by the American Hoist & Derrick 
Company, at St. Paul, Minn., have overlooked an excel- 
lent opportunity to reduce the cost of logging by con- 
tinuing the use of teams on rough ground where the 
loader could do the work more quickly and, consequently, 
at a lower cost. 

Particularly does the foregoing idea apply to moun- 
tain logging operations. The heaviest growth is along 
the stueams where the railroads are put in. The skid- 
ding lines can reach anything within 300 feet of the 


TANDEM SKIDDING OF LOGS WITH AN AMERICAN 
3 LOG LOADER. 


railroad track and, as lumbermen know, the undergrowth 
along the water courses is heavy and frequently the 
ground is soft. This necessitates building corduroy roads 
in some cases, and a substantial clearing for trails in 
nearly all sections. Under average conditions in the 
southern Appalachian mountains the AMERICAN log 
loader can skid probably 50 percent of the timber at a 
very considerable saving as compared with the accom- 
plishment of the same results with teams. 

Lumbermen have learned from experience that a team 
ean handle one or more logs to good advantage down 
hill, but that the wear on the harness and animals comes 
from dragging a heavy stick of timber over the rough 
ground in the valley. Frequently more power is required 


AMERICAN LOG LOADER SPOTTING A TRUCK PREPARATORY TO LOADING 


and more time employed to haul a log 500 feet from the 
base of the hill to the skidway than the much longer trip 
from the upper coves to the base of the mountain. 

After going over the operations of the J. S. Walker 
Lumber Company it seems strange that so many lumber- 
men appear oblivious to the many advantages of handling 
logs by steam power. If such operators will examine 
the engravings which accompany this article they will 
see skidding of hardwood logs in West Virginia as the 
work is carried on by the crew operating the Model D 
loader used by that company at a cost considerably 
below the average. 

This machine was bought in December, 1905, and bears 
serial number 128. The company has made all repairs 
necessary and has not spent one cent for renewal of 
broken parts. The machine has been handled in a eare- 
ful manner, but is employed for a greater variety of pur- 
poses than those used by a majority of other manufac- 
turers and consequently the liability of damage or injury 
was greater. The loader has never been in a wreck and 
has never turned turtle. The crew, whether for loading 
or skidding, consists of three men—engineer, tongman 
and top loader. 

Prior to the construction of the mill at O’Keefe the 
J. 8S. Walker Lumber Company operated a mill at Lind- 
say. When the timber naturally tributary to that point 


DUMPING A STONE BOAT OF LOGS—AN APT ILLUSTRATION.OF THE 


LOADER’S USEFULNESS. 


had been exhausted the mill was dismantled and moved 
to O’Keefe. The AMERICAN log loader assisted in 
the demolition of the old building, the cable being 
attached to the floor planks, which were pulled loose in 
great bunches without first loosening the spikes. All the 
boilers, machinery and mill timbers were handled by the 
loader. 
In addition to keeping the mill supplied with logs the 
loader is employed by the shipping department in putting 
switch ties and heavy timbers aboard cars. In the woods 
““it is used for loading, skidding, laying track and build- 
ing bridges. The streams must be crossed frequently 
and the trestles put in securely. Cribs are built in the 
center of a stream, boarded up and filled with stones. 
A ‘‘boat’’ is filled with stones at a point sometimes 300 


AN EXAMPLE OF LONG DISTANCE SKIDDING. 


feet from the railroad, hauled in by the loader, swung 
aboard the car and taken to the point where they are to 
be dumped. The loader, by means of chains attached to 
the four corners, swings the boat load of stone over the 
crib and dumps its cargo. 

Many of those in charge of the socalled smaller opera- 
tions have claimed it was inadvisable for them to buy an 
AMERICAN loader. Their contention is based on the 
fact that the AMERICAN machine has a loading ¢apa- 
city of 135,000 to 300,000 feet a 
day, whereas the cut of the aver- 
age single band type of mountain 
mill ranges from 25,000 to 50,000 
feet. The facts recited here show 
that while not all of the loading 
capacity is required or utilized, the 
loader itself can be employed in’so 
many ways and to such good pur- 
poses as to make the investment a 
very profitable one. 

A word in regard to Mr. 
Walker’s history might not be 
amiss. He is one of the more ener- 
getic of the lumbermen of the 
southern Appalachians, having in- 
augurated lumbering operations in 
the section where others were loath 
to enter, and by reason of his 
knowledge and close attention to 
details of the work has. placed his 
business on a secure and substan- 
tial basis. The facts that this man 
has been using an AMERICAN 
log loader with entire satisfaction 
for over five years, and that he has 
developed—though not exhausted 
—its possibilities as an adjunct to 
general operations in the mountains, should carry a 
lesson to others similarly situated. 

The record here established is ample refutation of the 
claim that it is not possible for the smaller operators to 
attempt to use machines of this character. The trouble 
has been that they have bought them and not used them 
for the great variety of purposes for which they can 
profitably be employed. 

The management at this point has made a success of 
its business by the same attention to its possibilities as 
has been given to those of the AMERICAN log loader. 
This machine spots its own cars, skids logs, loads them, 
handles heavy timbers and ties at the mill, and does a 
greater variety of odd work and jobs than any other 
machine whose use I have inspected. B.N. F. 
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NOTICE 
Southern Lumbermen 


WHAT WOULD IT BE 
WORTH TO YOU 
in 
Freedom from any concern over ap- 
proaching obligations, ability to make 
profit-—increasing improvements, posses- 
sion of funds for the purchase of additional 
stumpage 
to distribute your shortly maturing indebted- 
ness over the next ten or fifteen years. 











Twenty or more, of the strongest and 
most conservative Lumber Concerns in the . 
United States whose combined output re- 
presents approximately 6% of the TOTAL 
ANNUAL LUMBER CUT of the 
UNITED STATES, have during the past 


six years availed themselves of our services 


to this end. 


Correspondence or personal 
interviews invited. 


Clark L. Poole & Co. 


600 Commercial Nat’! Bank Bldg., 
CHICAGO, ILLINOIS 





“ ‘ 
Wm. R. Compton Company, 
Merchants-Laclede Bldg., 205 LaSalle Street, 

ST. LOUIS. CHICAGO. 


DEALERS IN WELL SECURED 


TIMBER BONDS 


We also own and Offer: 


Municipal Bonds, yielding 4 percent to 5% percent. 

First Mortgage Railroad Bonds, yielding from 4 per- 
cent to 5 percent. 

First Mortgage Corporation Bonds, yielding from 
5 percent to 6 percent. 








Correspondence is solicited from Conservative Investors. 


MICHIGAN. 














Circulars are sent regularly on request. 
.. 
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TIMBER BONDS 


WE invite correspondence with owners 
of standing timber, who are desirous of 
placing a bond issue, as well as with in- 
vestors contemplating placing their funds in 
timber issues. 

We make a specialty of high-grade tim- 
ber bonds. Our circular will be mailed 
upon request. 

x ; 7 
Francis Bro. & Co. 


(Established 1877) 








D. R. Franci: D. R. Francis, Jr. 
T.H. Francis, 214 N. Fourth St.,  ¢'i Hiemens 
J.D. P. Francis, ST. LOUIS, MO. _ 3.5. smith. 














THE SAGINAW VALLEY. 


Best Sleighing of Winter Experienced—Large Opera- 
tors Crowding Logs—Concern Fitting Up Lumber 
Carrying vessels for Early Start. 

Bay City AND SaGiInaw, MicH., March 14.—Reports 
from Cheboygan, Otsego and Montmorency counties, 
where extensive logging operations are carried on, are 
that the best sleighing of the winter is being experienced 
and large operators are crowding logs. The Wylie & 
Buell Company has 12,000,000 feet skidded along the 
railroad for shipment. It stocked the Bliss & Van Auken 
saw mill at Saginaw with about 10,000,000 feet this 
winter, is moving down 20,000,000 feet to the Kneeland, 
Buell & Bigelow mill at Bay City, and is closing up a 
contract for furnishing basswood stock to Bousfield & 
Co., at Bay City. The company also moved out several 
million feet for W. D. Young & Co. at Bay City. It will 
eut and ship over the Mackinaw division of the Michigan 
Central approximately 40,000,000 feet this winter and 
spring. Some small loggers north are closing up the 
winter’s business, which has been successful. 

As April 1 approaches there is much speculation 
among Saginaw valley lumbermen as to the outcome of 
the maximum feature of the new tariff law as applied 
to Canada. About 100,000,000 feet of pine manufae- 
tured in the Georgian bay district of Ontario is sched- 
uled to come to Saginaw river this season. All the big 
concerns engaged in converting rough pine lumber into 
box stuff, sash and doors and building material into 
which pine enters are dependent mainly upon the sup- 
ply of rough lumber coming from Ontario. Should the 
maximum feature of the tariff law become effective it 
will cause an immediate advance in the price. of pine 
lumber 25 percent ad valorem, which will be added to 
the: tariff dues, or it will cause a partial suspension of 
loeal operations. 

George D. Jackson, of Bay City, who handled 90,000,- 
000 feet of pine lumber out of the Georgian bay district 
last year and has as large a business this year in sight, 
is considerably exercised over the situation, although he 
says that he has assurances from Washington, D. C., 
from authoritative sources expressing belief that there 
will be no tariff war. President Parker, of the Mershon, 
Eddy, Parker Company, said today that he was confi- 
dent that the matter will be adjusted without friction. 
This concern expects to handle more than 50,000,000 feet 
of Canadian pine this year, and has a large quantity con- 
tracted for to come across the lake, as well as some 
20,000,000 feet the company has piled on the mill docks 
awaiting the opening of navigation. Mr. Parker says 
the company is doing a fair business in box stuff, sash 
and doors and building material, while coarse pine is im- 
proving in demand and prices are hardening in tendency. 

The Richardson Lumber Company, at Alpena, has been 
installing in its: mill a dynamo and other machinery. Its 
mill at Bay City has had a steady run during the win- 
ter, and Mr. Meyers, local manager, reports the move- 
ment of lumber fairly good and prospects brightening. 
He says that hardwoods generally are firm and there is 
an active call for stocks. 

Thomas Denton, of Saginaw, who has been getting out 
square timber for the foreign market more than forty 
years, has finished winter operations in Wexford county. 
He got out 1,600 pieces of rock elm, which will be 
shipped to Quebee and are destined thence for England. 
Last year the square timber market was greatly de- 
pressed, but it is reported as looking up now. 

E. B. Foss & Co. handle more than 50,000,000 feet of 
Canadian pine annually, a portion of which comes to 
Bay City and the remainder is handled direct from the 
mills in Canada to customers in the United States. 

H. Kimball Loud, of the H. M. Loud’s Sons Com- 
pany, of Au Sable, furnishes the following figures, show- 
ing the company’s output last year: 

Maple, 3,518,390-feet; basswood, 627,730 feet; beech, 
904,780 feet; oak, 73,530 feet; ash, 115,480 feet; elm, 
494,300 feet; birch, 198,530 feet; hemlock, 5,942,300 
feet; white pine, 219,070 feet; norway, 42,420 feet, and 
tamarack, 80,420 feet, making the total output 12,216,- 
950 feet. 

Mr. Loud says the lumber business is very good. There 
has been a remarkable demand for almost everything 
excepting hemlock. The company’s 1910 cut of hard- 
woods, excepting birch and beech, has already been sold 
at an advance over last year’s prices. Its stock of lath 
has also been exhausted by recent purchases, and the de- 
mand for cedar products is strong. The company is 
fitting out its two steamers, John B. Ketcham 2d and 
Kongo, which are engaged in the lumber carrying trade 
and expect an early start. 

The Loud-Hoeft Lumber Company, at Rogers City, in 
which the Loud Company at Au Sable is concerned, ex- 
pects to manufacture about 5,000,000 feet of lumber at 
its mill at Rogers City this season, consisting of hemlock 
and hardwood mainly. A large steel refuse burner is 
being erected. 

The Prescott-Miller Company, which recently sold its 
timber holdings near Rose City, estimated at 10,000,000 
feet, to the Robinson Lumber Company, of which 8. L. 
Eastman is the chief stockholder, has shut down its saw 
mill. It has a few million feet of lumber to ship from 
the mill, which will wind up its lumbering operations. 
S. L. Eastman states that the timber acquired joins 
that owned by the Robinson Lumber Company and it 
will be necessary to extend its logging road only a few 
miles to reach it. The stock bought will give the new 
band mill at Goodar, near South Branch, another year’s 
lease of life. 


8S. L. Eastman reports the maple flooring *usinegs 
fairly good and that the company is shipping ‘rom its 
Carrollton plant a large quantity of material, a eop. 
siderable portion of which goes abroad. He sa): priees 
have advanced sharply since last fall. 

Frank De Longe has broken camp near Ossinek«, where 


he banked 18,000 pieces. 

Smith & Mesick, who are lumbering in the vicinity of 
Twin lakes, south of Cheboygan, have hauled 5.000,009 
shingles from the mill to Cheboygan and expect to haul 
3,000,000 more before the end of sleighing. 





THE CITY OF THE STRAITS. 


Yard Trade Picking Up—Lumbermen Interested in 
Civic Plan for Settling Important Street Railway 
Question—Steady Hardwood Movement. 

Detroit, MicH., March 15.—As March advances 
activity continues to increase in the local yards. The 
severe winter held up building operations to such an 
extent that many lines of manufacture closely allied 
with the lumber and building trades found it necessary 
to run light. This was particularly true of the sash, 
door and blind men, whose plants, in some instances, 
have been practically idle during a large part of the 
winter. But the saws are humming again, and the out- 
look is for a busy season from now on. 

Lumbermen, in common with local business men gen- 
erally, are waiting with considerable interest to see 
what disposition will be made of a plan for settling 
the street railway question, which has just been made 
public by Mayor Breitmeyer’s ‘‘committee of fifty,’ 
a non-official body of representative citizens appointed 
for this special purpose. The street car question has 
been more or less before the people for many years, 
and has been an issue in every municipal campaign in 
recent years. In the meantime many needed extensions 
of the system have been held in check and the develop- 
ment of the city has been seriously interfered with. 
The new plan provides for these necessary extensions, 
the construction of which means a big building boom 
for Detroit. So the lumbermen, naturally, are anxious 
to see the question settled. The plan, which is in the 
form of an ordinance, must first go to the common 
council, and the aldermen, in turn, will submit it to the 
people after they get through making it over. 

A scarcity is reported in dry heavy maple and of 
Nos. 1 and 2 common dry oak. There is a good steady 
movement in all grades of hardwood. Local yard de- 
liveries showed a satisfactory increase last week, and 
it is expected that business will keep growing livelier 
from now on. Building permits have kept ahead of last 
year thus far, both January and February showing 
substantial gains. 

Detroit lumbermen operating in the Cheboygan dis- 
trict and elsewhere in the upper portion of the lower 
peninsula have practically discontinued logging opera- 
tions for the winter, owing to the passing of the snow, 
and are now turning their attention to the manufac- 
turing end of the business. The Embury-Martin mill 
at Cheboygan has started sawing 2,000,000 feet of 
hardwood logs for the Brownlee-Kelly Company, and 
will be engaged on this work night and day for the next 
four weeks. The lumber is largely maple, but elm, 
bireh and other northern hardwoods are also included. 

One of the first charters of the season has been fixed 
by Thomas Forman, of the Thomas Forman Company, 
for a cargo of lumber from Harbor Springs, delivery to 
be made at last year’s rate as soon as navigation opens. 

Owen M. Bruner, of the Owen M. Bruner Company, 
Philadelphia, Pa., was in Detroit today on business. 

John R. Shaw, local representative of the Grayson- 
McLeod Lumber Company, of St. Louis, Mo., left this 
week for an extended trip to the company’s mills in the 
South. 

E. L. Thompson, president of the Detroit Lumber 
Company, who recently went south for the benefit of his 
health, writes Detroit friends that his condition 1s 
greatly improved. He is now in Gulfport, Miss. 

W. C. Houghton, prominent lumberman of Sault Ste 
Marie, is in Detroit on business. R. J. Clark, president 
of the Peninsula Bark & Lumber Company, Sault Ste. 
Marie, was in this city a few days recently while on his 
way to the eastern lumber markets. 





MENOMINEE RIVER NOTES. 


Logging Season at End in Northern Michigan—Lun- 
berthen Have Had No Trouble in Disposal of Output 
—Poor Car Service Only Drawback. ; 
MENOMINEE, MicH., March 15.—Continued milé 

weather has forced the loggers of northern Michigan to 

the conclusion that the season is ended. Where the 
woods are thin the going has become bad. The roads 
have softened and the heavy sleighs have cut through. 

Accidents and delays on the roads are becoming fre- 

quent. No better winter for loggers is recalled in the 

history of the upper peninsula. ts 
A good market for timber and lumber pee 
greatly encouraged lumbermen of the upper peninsula 


this year. Contractors who at the first: of the — 
figured on a small output, changed their minds. - 
mense quantities of hardwood, pulpwood, cee s 
products, sawlogs and mining timber have been = 

About the only discordant note that comes from = 
lumbermen of the upper peninsula this year is ™ 
character of the car service, which is sai! to hav 


been absolutely the worst for fifteen years. — 
Timber is being hauled for the saw mil! whic fas 
William Bonifas Lumber Company will build at Bont » 
in Gogebie county. William Bonifas, head ot the a 
cern, who has been in personal cnarge of the logg! 8 
operations this winter, has returned to Escanaba. 
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George P. Eisman, for many years secretary and 
treasurer of the J. W. Wells Lumber Company, who 


has been on an extensive tour in the West, has returned 
to Menominee. Mr. Eisman probably will remove to 
Portland, Ore., with his family in the near future. 


W. E. Hallenbeck, of the Wells company, has left for 
the West and will inspect timber tracts in California, 
Oregon and Washington for this company. It is prob- 
able that a lumber company headed by J. W. Wells, 
the veteran Menominee lumberman, will be formed in 
the West for the purpose of buying and selling timber. 
The headquarters of the company probably will be in 
British Columbia. A. C, Wells, of the Wells company, 
will leave this week for an extensive business trip in 

e West. 

Oeil Livingston, of Menominee, has accepted a 
responsible position with the Naugle Pole & Tie Com- 
pany of Chicago: 

George D. Nau, president of the Green Bay Paper & 
Fiber Company, and John Welsh, have returned from a 
business trip to Albany, N. Y. 

The big plant of the Escanaba Manufacturing Com- 
pany, is running with every machine taxed to its 
utmost capacity and several carloads of its products are 
shipped out daily. 

The Detroit corporation composed of the heirs of 
the late Thomas Nester has been reorganized as the 
Nester Lumber Company. Thomas Nester for the last 
twenty years has carried on a general lumbering busi- 
ness at Baraga, Mich., in Wisconsin, Minnesota, and at 
Thessalon, Canada. It is understood that the new 
company will continue the manufacture of lumber at 
Thessalon and Baraga and will also increase the output. 
The company has 100,000,000 feet of standing timber in 
territory tributarv to the mill at Baraga. 

C. J. Olsen, of Wells, who has been employed by the 
I. Stephenson Company for sixteen years, has resigned 
and will leave soon for Ceur d’Alene, Ida., where he 
has accepted a position as superintendent for the 
Ceur d’Alene Lumber Company. 

Frank D. Ader, lumberman of Iron Mountain, has 
returned from Hot Springs much improved in health. 

Ole Biller, manager of the plant of the Chicago Ex- 
celsior & Fiber Company, of Green Bay, has left with 
his wife for Los Angeles, Cal., where he will make a 
prolonged stay for the benefit of his health. 

The Green Bay Box & Lumber Company has started 
on its regular run after being shut down for a short 
time. 

A meeting of the business men of Iron Mountain was 
held recently to meet Godfrey Von Platen, a sawmill 
owner of Boyne City. Mr. Von Platen offers to buy a 
site for his mill for $6,000. The meeting of business 
men was called to facilitate matters and to help him 
make satisfactory terms with the railroads. 

The Kaukauna Land, Lumber & Supply Company, 
which bought 3,000 acres of timber land in Forest 
county on which there is 25,000,000 feet of pine and 
hardwood, will start operations next week building a 
9-foot dam across the Peshtigo river to facilitate log- 
ging operations. The company will also build at once 
side tracks connecting the mill pond with the Chicago 
& Northwestern railway to enable it to load logs from 
the dam by machinery. It has 12,000,000 to 15,000,000 
feet of white pine on the tract and about 25,000 cords 
of spruce pulpwood, besides many thousand telegraph 
and telephone poles and railroad ties. The land after 
it is cleared will be sold for farms. The company esti- 
mated that it would take it about five years to do the 
logging, using from 150 to 200 men each season. Its 
camps this spring will be in tents, but before cold 
weather next winter it will have constructed permanent 
buildings for a camp. 





A HARDWOOD CENTER OF MICHIGAN. 


Farmers an Important Factor in Supplying Logs— 
Operators About Ready to Begin Peeling—Camps 
are Breaking Up. 


CapiLLac, MicH., March 14.—The thaw in this vicinity 
during the last weeh has hindered somewhat the bring- 
ing of logs into Cadillac and vicinity by sleigh. Not- 
withstanding the deep snow more logs have been brought 
in by farmers and on special contract than for a num- 
ber of years, and in this manner nearly 2,000,000 feet 
have been brought into Cadillac on sleighs. 

The snow in the woods has settled and it will not 
be long until everything is squared away for bark 
peeling. The work in the woods will be finished early 
this winter beeause of the excellent sleighing before 
Christmas, giving the lumbermen an early start and 
they have made the most of it. Lumberjacks are be- 
ginning to look elsewhere for employment and many are 
coming to town to dispose of their winter’s savings. At 
tue end of this month the small camps will have closed 
operations for this season. 

The Cummer-Diggins Company has 125,000 feet of 
hemlock logs at Dupont siding from which the bark will 
be peeled as soon as weather will permit. 

Birdseye maple is becoming scarce in this vicinity. 
On section 13 of the Cummer-Diggins Company’s land 
& carload of birdseye maple could not be found so it 
could be gathered without spoiling other timber. There 
18 about a single carload on the section but it is so 
Seattered that the company could not log it to ad- 


ee This company’s men on section 17, Antioch 
Ownship, are picking up rock elm tops and logs that 

a not be used for square timber and are banking 
em. 


Very little wood goes to waste. 

Extra logging operations this winter were made neces- 
Sary in order to take care of the timber that was burned 
over a year ago. 

“a B. Kelley has put in 1,500,000 feet of logs at 
meas to be manufactured into lumber and handles. 


Murphy & Diggins have put in 4,000,000 feet of logs 
at Lola near Kalkaska which have been brought intu 
Cadillac over the Grand Rapids & Indiana rails, 

A. F. Anderson has completed his logging for the 
winter et South Boardman. 

E. J. Lobdell, of the Lobdell & Churchill Manufactur- 
ing Company, Onaway, was in Cadillac March 10, look- 
ing after special business matters. 

Frank H. Long, of Merrill, Wis., connected with 
Payson Smith Lumber Company, of Minneapolis, Minn., 
made his first trip through Michigan looking up special 
stocks of lumber. Mr. Long was formerly a National 
Hardwood lumber inspector and knows a good pile of 
lumber when he sees it. 

KE. L. Ewing, traffic manager for the Grand Rapids 
Lumbermen’s Association and also the furniture manu- 
facturers of Grand Rapids and connected with the 
Michigan Shippers’ Association, attended the luncheon 
of the Cadillac Lumber Exchange and addressed that 
body along lines of special interest to the lumbermen. 
In the afternoon he met the members of the Board of 
Trade and interested shippers and spoke to them in 
regard to the efforts put forth by the Michigan Ship- 
pers’ Association, Mr. Ewing is a well informed and 
interesting speaker. 

The Michigan railroad commission has a problem on 
its hands in the equalization of express company rates. 
It is compiling a comprehensive record of the charges 
of the various express companies doing business in 
Michigan. In the three years that the commission has 
been in existence it has brought about a reduction in 
rates in about 1,700 individual eases and has allowed 
slight advance in rates in 250 cases. 





FROM THE FURNITURE CITY. 


Biggest Boom in Building in History of the Country 
Predicted—Muskegon Looking for New Industries— 
A Big Steamship Project. 

GRAND Rapips, Micu., March 15.—A prominent con- 
tractor and builder of Grand Rapids states that this will 
be the greatest season for building that the country has 
ever seen. In a short time, he says, it will be difficult 
to get men to figure on jobs. Several contractors in 
Grand Rapids already are too much crowded to figure 
and will not take any more work for fear that they will 
be unable to hire mechanics. 

Stewart Edward White, the writer, accompanied by 
R. S. Barnhart, a local furniture manufacturer, and J. 
B. Miller, of Pasadena, Cal., will leave this fall for the 
interior of Africa, where they will hunt big game. 

The directors of the Board of Trade have approved of 
a resolution prepared by E. K. Pritchett, chairman of 
the transportation committee, urging Congress to take 
action in the matter of providing sufficient postal com- 
pensation to establish a swift and regular steamship 
service in American vessels to South America, Africa, 
Australia, Japan, China, the Philippines and the Levant: 
also that Congress secure for American ships free 
passage through the Panama canal, foreign vessels pay- 
ing toll. 

Preparations are under way for the annual meeting 
in May of the Grand Rapids Lumbermen’s Club. It will 
be a social event, with the wives of members and other 
guests invited. : 

The Muskegon Chamber of Commerce is raising 
another bonus fund to secure industries, and it is ex- 
pected that the first concern landed will be the Nufer 
Cedar Company, of Whitehall. 

Gerber & Wark, of Douglas, manufacturers of fruit 
packages, have 1,000,000 feet of hardwood logs at 
Allegan, which will be driven down the river to the 
factory this spring. 

D. A. Stratton, manager for the American Handle 
Company, returned today from a business trip through 
the South. 

E. C. Groesbeck, sales manager for the Stearns Com- 
pany, will go west about April 1 on a long vacation for 
the benefit of his health. Mr. Groesbeck started in the 
lumber bus‘ness with the West Michigan Lumber Com- 
pany in Newaygo county in 1879. He was on the road 
for many years, traveling out of Grand Rapids, and he 
has been with the Stearns Company for nine years. He 
has a lot of warm friends in the trade who will wish 
him health and happiness in his western trip. 





AT THE ILLINOIS CAPITAL. 


Changes in Management of Lumber Interests—Build- 
ing and Yard Extensions—Lumbermen’s Club Elects 
Officers. 


SPRINGFIELD, Itu., Mareh 15.—J. L. Constott of 
Kinderhook, has been appointed manager for the Hanni- 
bal (Mo.) Lumber Company to succeed Scott Wright. 

J. B. Douglass, of New Berlin, succeeds Louis C. A. 
Humean as manager for the Alexander Lumber Com- 
pany at Mansfield. Mr. Humean has taken a similar 
position with the Hebron Lumber Company, of Hebron, 
Ind. 

The Soper-Nivison Lumber Company. at Aurora is 
building a lumber yard on a site recently acquired at 
a cost of $6,000. 

The Illinois Valley Lumbermen’s Club at its annual 
meeting in Streator, elected officers as follows: Presi- 
dent, Emil Wagelsnecht, Peru; vice president, Albie 
Allen, Marseilles; secretary and treasurer, A. C. 
Bradish, Ottawa. 

The Simpson Lumber Company is building a shed 
120x120 feet at Colchester, the new yard to double 
the capacity of the old plant. 

John H. Dierker and son Karl have bought the half 
interest owned by L. G. Pullen, of Havana, and C. P. 
King, of Chicago, in the Bruning Lumber Company, of 
Havana, for $16,000. ~ 
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TIMBER LOANS 








WE are prepared to make loans in 
amounts of $200,000 and upwards 
secured by first mertgage on high grade 
accessible standing timber owned by 


established, going lumber companies. 


Correspondence and personal interviews invited. 


DEVITT, TREMBLE & CO. 


EANKERS 
FIRST NATIONAL BANK BUILDING 


CHICAGO 
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Lumbermen 


If you want to 


Buy More Timber 
Build Mills and Railroads 


Add to Your Present Plant 
Pay Off Your Floating Debt 
Increase Your Working Capital 


Please take notice that we purchase 
outright timber bond issues of first-class 
quality, in amounts from $100,000 to ; 
$5,000,000. 


For quick action, 
address us direct 


Peabody, 
Houghteling & Co. 


(Established 1865) 


\ 181 La Salle St. Chicago, il. ) 











Elmer H. Adams Dwight S. Bobb A. G. Adams 


ADAMS, BOBB & ADAMS 


American Trust Building, CHICAGO 
COUNSELLORS AND ATTORNEYS AT LAW 


We make a specialty of lumber collections, examination of tit- 
les of timber properties, preparation of deeds, conveyances and 
bond issues, Mechanics Lien Law and Building Contracts, etc 


FLOYD PRICE | 


Attorney and 











COLLECTIONS, 
COMMERCIAL Counselor at Law 
LAW, ETC. Singer Bldg., NEW YORK CITY. 


Refers to Robert Keith Furniture Company, Kansas City, Mo. 
C. J. Mar, Prest., Pubiishers Press, 263 Broadway, NewYork City 


IT TAKES BUT A GLANC 


at the tables in Tat LUMBERMAN’S ACTUARY to find the 
cost of any number of feet of lumber between 2 and 29,000 
ft. at any price from $6 to$ ‘ per M; also lath and — 
from $°c. to 8 per M. Price, postpaid bound in leather, 
$3.60—bound in cloth, 8. Address, 


AMERICAN LUMBERMAN, 315 Dearborn Street, CHICAGO. 
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FROM THE PACIFIC NORTHWEST. 





a 


LOANS 
TIMBER LANDS 


For Long Periods of Time in 
Amounts From $200,000 Up 


Se eeentiedeetieeediesaa anal 


We have been in the lumber business for over 
thirty years. 


We now control and operate a number of mills. 


We have been loaning money to lumbermen 
for a considerable period of time. 


These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


Lyon, Gary & Company 
@HICAGO 














Timber Bond Issues 


PURCHASED OUTRIGHT 


Proceeds can be used to enlarge 
plant, buy additional timber, 
refund indebtedness, etc. 


Bonds Payable Serially at Definite Periods 


Correspondence Invited 


Charles M. Smith & Company 


BANKERS 
First National Bank Building 


CHICAGO 

















TIMBER |_ 
BONDS |" 


Owners of high-grade standing timber de- 
sirous of borrowing money on same secured 
by a First Mortgage are invited to com- 
municate with us. We are prepared to 
finance companies which are anxious to 
obtain additional capital with which to oper- 
ate tracts of timber. 


A. B. Leach & Co. 


140 Dearborn Street, 


CHICAGO. 
PHILADELPHIA BOSTON 


= 











NEW YORK 

















BUY TREES AND GET RICH 


W. I. EWART 


TIMBER LAND 
INVESTMENT BROKER 


826-7 Henry Building. 











SEATTLE, WASH. 




















TO MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
ost of any number of feet at any given price. Absolutely correct, 
Sené for illustrated booklet. AMERICAN LUMBERMAN, Chicaguy. 








PUGET SOUND NOTES. 


Improvement in Price for Foreign Cargoes—Inspection 
Bureau Discusses Advisability of Installing Inspec- 
tors at California Ports. 


SEATTLE, WASH., March 15.—Cargo mills that export 
largely report a general improvement in the price pre- 
vailing for foreign cargoes. The prevailing price for for- 
eign cargoes on Puget sound and Grays harbor has been 
$13.50. Two export cargoes were sold in British Columbia 
this week for $14, one at $13.75 and another offer of 
$14 for an export cargo was declined as the mill had 
too much business on hand to take on any more orders. 
This situation is encouraging. It means a gradual and 
higher value for foreign shipments which will no doubt 
react on coastwise and rail business in the near future. 

A special meeting of the Pacific lumber inspection bu- 
reau was held at the offices of Secretary Fred W. Alex- 
ander in the White building, Friday of this week, at 
which, after routine matters were taken up, the question 
of placing an inspector at San Francisco and another 
at Los Angeles to check up cargoes coming into those 
ports was considered. It is believed that the installing 
of an inspector at each of those points would give the 
bureau a line on the character of shipments of the 
mills, whereby any irregularity might be noted and 
remedied, and thus improve the excellent service given 
by the bureau. 

Among Columbia river lumbermen in Seattle this week 
were F. C. Knapp, of the Peninsular Lumber Company, 
Portland, Ore.; O. M. Clark, of the Clark & Wilson 
Lumber Company, Linnton, Ore., and C. W. Thompson, 
of the Wind River Lumber Company, Cascade Locks, 
Ore. Mr. Knapp attended the meeting of the Associated 
Bureau of Grades, representing the Oregon & Washing- 
ton Lumber Manufacturers’ Association. The other mem- 
bers present were C. C. Bronson, of Seattle, representing 
the Pacific Coast association, and A. N. Riggs, MecCor- 
mick, president of the Southwestern Washington associa- 
tion. Mr. Thompson and Mr. Clark attended the an- 
nual meeting of the Lumbermen’s Indemnity Exchange. 

M. Elias, president of the Western Washington Lum- 
ber Company, well known wholesale concern of Seattle, 
with offices in the White building, has returned from a 
five weeks’ tour of the East, during which time he 
visited the principal lumber market centers, including 
Minneapolis, Chicago, Cincinnati, Buffalo, New York, 
Pittsburg and Philadelphia. While in Philadelphia, 
which was his former home, he renewed acquaintances. 
Mr. Elias returned confident of a very fair business dur- 
ing this year, as indications point to a considerable buy- 
ing of lumber, although he does not look for any boom 
year such as were 1906 and 1907. He states that the 
eastern railroads already have placed orders for a large 
part of the lumber they expect to buy in the near 
future. Dealers, however, will buy a great deal this year. 
His company is making excellent mill connections and 
no doubt in the near future will engage in manufac- 
turing. 

The Pacific Timber Certificate Company is the name 
of a new concern organized in Seattle with offices in 
the Henry building, with the following officers: W. P. 
Ketcham, president; Bert Farrar, vice president; W. I. 
Ewart, treasurer; H. W. Ewart, secretary; B. G. Cornell, 
sales manager; F. C. Riley, superintendent of timber 
operations. This company has 4,487 acres of timber and 
fruit lands in Chelan county, the Wenatchee valley apple 
belt, four and one-half miles from Wenatchee. It is 
offering certificates of interest to investors who wish 
to invest in timber and fruit lands, where they will par- 
ticipate in all the profits and will not have the care of 
looking after their property. Messrs. Ketcham and 
Ewart are old timber land dealers, with offices in the 
Henry building, and Mr. Riley is an experienced timber- 
land man and member of the Coast Timber & Cruising 
Company, with offices in the White building. 

The Norwood Lumber Company is the name of a lum- 
ber and shingle manufacturing concern incorporated in 
Seattle within the last week. The Norwood company has 
taken over the Dahlia Lumber Company’s plant at Issa- 
quah and also has bought a shingle mill at Issaquah, 
which it will run in connection with the saw mill. The 
company’s output will be handled by the Dierks-Steven- 
son Lumber Company, Seattle. The capacity of the 
shingle mill is 100,000 shingles daily and this will be 
doubled in the near future. The officers of the new 
company are: Renfrew Stevenson, president; C. W. 
Searff, vice president; H. S. Stevenson, secretary; F. N. 
Piper, treasurer; Henry Stevenson, manager. The man- 
ager is a pioneer on the north coast, having been at 
one time with the Grays Harbor Commercial Company, 
and has had a great deal of experience in western lumber 
manufacturing. 


Left For London.- 


Lester W. David, president of the Lester W. David 
Company, whose headquarters are in Seattle; president 
of the Monarch Lumber Company, which has nearly com- 
pleted a large mill at Portland, Ore., and who is also 
at the head of the Ocean Falls Company, Limited, which 
has a timber and pulp operation in British Columbia, 
with mills under construction, left last week for New 
York, from which place he will sail for London, on 
March 23, to be absent on business for a month or two. 
He has interested English capitalists with him in the 
Ocean Falls Company. Mr. David was a passenger on the 
‘*Oriental Limited’’ of the Great Northern, which was 
wrecked at Milan, and the entire train thrown into a 
ditch, and nearly all of the cars destroyed by fire. He es- 





caped without injury, however, but lost all his bagwage. 
In this respect Mr. David has had a rather peculiar travel. 
ing career during the last ten years. He was on the jj]. 
fated Clallam, wrecked in Puget sound, six years a:*0 the 
first of this year, with heavy loss of life. He floated 
about in the water for several hours before being picked 


up by a tug, but escaped serious injury. He has also 
been in many other wrecks, has fallen off mili plat- 
forms and slipped into the water from log booms. but 
with all of his ill luck he has been exceedingly fortunate 


in never being seriously injured. 

D. G. Daly, who for two years has had charge of the 
timber cruising of the Lester W. David Company, with 
offices in Seattle, Portland, Ore., and Vancouver, 2, Cc. 
has become associated with the Coast Timber & Cruis. 
ing Company. Mr. Daly will have charge of all of this 
company’s cruising and as he comes to the company 


with a well built up reputation for honesty, thorouchness 
and integrity, as well as much experience, he wil! ma- 
terially increase the efficiency and standing of this con- 
cern. The other members of this company, H. ©. Whit- 
tier and F. C. Riley, are men who have had: x great 
deal of experience in the timber land business, and 
they have an excellent standing among timber land own- 
ers of the Pacific coast. 

A visitor in Seattle this week was George Steel, of 
Portland, Ore. He is at the head of the Three Pines 


Lumber Company, which is getting a mill ready for 
operating near Grants Pass, Ore. 


D. P. Simons, jr., manager for the Sound Timber 
Company, of this city, and chief fire warden of the 
Washington Forest Fire Association, who has been spend- 
ing the winter at the home of his parents at Los Gatas, 
Cal., returned to Seattle this week, where he expects to 
remain for some time. He probably will return to 
California during the spring. 

A. T. Armstrong, manager for the Gold Bar Lumber 
Company, this city, left yesterday for Wellington, the 
scene of the recent disaster on the Great Northern rail- 
road, where ninety-five lives were lost in an avalanche, 


to attempt to recover the body of E. W. Topping. Mr. 

Topping was an oldtime friend of Mr. Armstrong’s from 

Akron, Ohio, which is Mr. Armstrong’s old home. 
Extending Plans of Operation. 

The Rainier Lumber & Shingle Company, of this city, 
with offices in the Henry building, and which succeeds to 
the Coast business of the Day-Luellwitz Lumber Com- 
pany, is getting its affairs in shape for doing an ex- 
tensive business this year in wholesaling Pacific coast 
lumber and shingles. Its milling connections are in bet- 
ter shape than ever and it is the intention of the com- 
pany, according to E. P. Triol, vice president and man- 
ager, to eventually engage in the manufacture of lum- 
ber as opportunities in this direction develop. The offi- 
cers of the company are: Gus Luellwitz, Spokane, presi- 
dent; E. P. Triol, Seattle, vice president and treasurer, 
and Joseph Lean, secretary. Mr. Lean was in the Seattle 
office of the company for over a year, and between times 
has been on the road looking after buying and shipping. 
He has now gone to the middle West and will make his 
headquarters -in Minneapolis, Minn., to look after the 
trade in that section. Mr. Lean is an old traveling sales- 
man, having been with the Day-Luellwitz Lumber Com- 
pany for many years in the middle West, and has a large 
circle of acquaintances among the lumber buying trade 
of that section. Mr. Triol has been associated with the 
Day-Luellwitz Lumber Company and its successor on the 
Coast, the Ranier Lumber & Shingle Company, for four 
years, and is a lumberman of years of experience in Mon- 
tana, Idaho and Washington, and thoroughly understands 
lumber manufacturing and marketing. 





WESTERN WASHINGTON NOTES. 


Many Inquiries from the East—Odd Lengths Come to 
Stay—A Model Bunkhouse—A Spectacular Snowslide 
—Rail Trade Improved. 
Tacoma, WasH., March 14.—Everett G. Griggs, presl- 

dent of the St. Paul & Tacoma Lumber Company and 

of the Pacific Coast Lumber Manufacturers’ Association, 
said, relative to market conditions: 


I have just returned from an extended pleasure trip 
through California and am hardly in touch with conditions 
again, but from what I have seen since my return, I thin 
the millmen ought to land some good business soon. —_ 
are any number of large inquiries from the East and eac 
day brings more. If the retailers throughout the East have 
really made up their minds that ‘odd lengths’’ have -¢ 
to stay and are resigned to the situation, there should . 
no question about business. March is always the month © 
big orders and I look for it to meet the standard -. y 
the winter season. While the rail trade outlook seems “ 
proved, cargo business is also keeping steadily to var 
We have a steamer coming to our mill next month to = 
1,800,000 feet for Australia and rps | other cargo mills ie 
return similar reports. Coastwise business is fair. out 
some reason conditions are not bright at San Francisco, a 
Los Angeles is buying briskly. Fir logs continue scare 
with prices up and firm. 





The Winkleman Lumber Company expects to get 
started next week on its saw mill in the Center stree 
manufacturing district. Several cars of lumber are 


coming in for the mill buildings. It is expecied to pie 
about sixty days or so to complete the plant, which wt 
be a circular mill of about 40,000 feet daily capacity, 
with planing mill. at 
The Union Lumber Company has accepted competes 
plans drawn by George Gove, architect, for the big bunk- 
house it will erect in connection with the pant it 18 
building at Union Mills. The burkhouse will be after 
the style of a hotel and will cost $20,000. It will have 
accommodations for 150 men and dining room capacity 
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for 180 men. Each room will be 10x14 and will have 
two single beds. On each floor of the building will be 
a large drying room for clothing. Twelve shower baths 
will be installed. Separate modern cottages are being 
put up for the superintendent and his foremen. On the 
first floor of the main building will be a large assembly 
room where the men may spend their evenings. The 
company figures that the increase in efficiency and con- 
tentment among its employees will pay for the extra 
investment. The saw mill will have a capacity of about 
150,000 feet a day and the shingle mill 250,000 
capacity. In connection with the company’s logging 
road into its timber one of the most approved modern 
Lidgerwood skidders will be used. : ; 

The Tacoma Mill Company is making extensive re- 
pairs to its wharf, to cost about $3,500 and including the 
installation of 250 piles. The contract for the work has 
been awarded to the Tacoma Pile Driving & Construction 

pany. 

Comte Manley-Moore Lumber Company lost about ten 
days during the recent spell of bad weather, but its mill 
at South «rairie is back to schedule. There were several 
enormous snowslides along this branch of the Northern 
Pacific but luckily no trains were near. John E. Manley, 
of this company, says the market is in fair shape all 
around. Everybody is behind on orders and the price 
tendency is upward. Inquiries for railroad construction 
stuff are fair and the yard trade is strong with prices 
looking up. Cars are scarce, especially flats. 

During the recent spell of severe weather a big land- 
slide occurred from a high bluff overlooking the Defiance 
Lumber Company’s mill on the north waterfront. It 
ploughed its way for a distance of about 300 feet wreck- 
ing several small houses used by mill employees but in- 
juring no one. : 

The Washington Manufacturing Company is keeping 
steadily at it. President August von Boecklin says that 
business is good with a fair demand, although porch 
column prices are not going up as fast as lumber is 
advancing. Rail shipments are going through much 
better. 

Ray Winkleman, of the Winkleman Lumber Company, 
is finding the market holding up fairly well. He says 
ears are hard to get and shipments moving slowly. 
Weather conditions have set business back but he thinks 
trade will be good. Rail inquiries are better and there 
is a good inquiry coming in from the East. Better 
prices on yard stock prevail. 

As an indication of the status of the coastwise lumber 
business, shipping men say there is not a steam schooner 
idle along the Coast. Freight rates remain at $4 to San 
Francisco and $4.50 to San Pedro. 

The Dempsey Lumber Company this week dispatched 
the schooner Fearless with a cargo of lumber for San 
Pedro. The Defiance Lumber Company will this week 
dispatch the schooner Alpena with a cargo for Sydney, 
Australia, and is loading the barkentine Charles F. 
Crocker for San Pedro. The Danaher Lumber Company 
has the schooner W. H. Talbot at its mill loading for 
San Pedro. 





NORTHERN WASHINGTON NOTES. 


Demand Better and Prices Improving—Transportaticn 
Facilities Still Unsatisfactory—Shingle Mills Start- 
ing Up in Expectation of Big April Trade. 


EvERETT, WASH., March 11.—Manufacturers report 
plenty of business. Prices also are improving and, while 
not exactly in keeping with the volume of demand, indi- 
cate better times. No cars have been securable in Everett 
for four days either on the Great Northern or the 
Northern Pacific. 

The Ierry-Baker Lumber Company, through E. A. 
Poyneer, reports good business. The company is operat- 
ing its saw and shingle mill and will start its planing 
mill within a few days. M. A. Moore, of Le Mars, Iowa, 
one of the pioneer retailers of that section, was a visitor 
this week at the Ferry-Baker company’s office. Mr. 
Moore has just returned from a winter spent in Honolulu. 

R. N. Lowe and C. E. Wickson have bought the boiler, 
engine and sawmill machinery of the Albert Brown mill 
at Arlington and intend to build a saw mill near 
Snohomish, where they have 3,000,000 feet of timber 
under contract. 

J. L. Nutter has begun work on his planing mill at 
Sedro-Woolley. The plant will be 24x60 feet. 

Moffatt & MeGregor are making preparations to em- 
ploy a large number of men in the camp at Birdsview. 

Two locomotives for the Sultan Lumber Company, 

delayed by the storm blockade, have arrived. 
_ Many shingle mills which have been closed owing to 
inclement weather and equally poor trade conditions, are 
either again operating or making preparations to start, 
for there is a belief entertained that April will produce 
better demand. and possibly improved prices for red 
cedar shingles. Manufacturers and wholesalers are 
wging the establishment of selling agencies and the 
abolition of transit privileges. 

Fair business is reported by the Weyerhaeuser Timber 
Company, which concern is sending considerable cargo 
shipments abroad and to South America. Rail trade is 
curtailed by the car shortage, though Monday promises 
to witness some relief, as the Great Northern by that 
time will have cleared its Cascade mountain division of 
the dangerous and deadly slides which have bottled the 
Toad since February 24. 

A party of lumbermen from Willapa and Grays 
harbors were in Everett today inspecting the mills. 


Logging operatuons in Snohomish county are still 
handicap ),ed by the recent heavy fall of snow, but 
Weather conditions have changed for the better during 
the last few days. Saw and shingle mills were also 


handicapped by the snow fall. 
Rapid progress is reported on the logging railroad of 





the MeCaughey Mill Company at Fortson, and the road 
will be soon in use. 

The Star Logging Company, which has been inactive 
during the winter owing to lack of shipping facilities, is 
sending out logs. 

Several carloads of lumber a week are being shipped 
from the Bergstron mill in Marysville to the company’s 
eastern selling agents. 

A. M. Yost has sold to J. S. Hogan & Co., of Stan- 
wood, the timber standing on a 320-acre tract. 

The Cavanaugh Timber Company has bought a logging 
locomotive. This concern is owned by B. J. and W. J. 
Rucker, of Everett. 





IN SOUTHWESTERN WASHINGTON. 


Many Buyers in the Field—Preparations for a Big 
Spring’s Business—Railroads Have Cleared Away 
Blockades After Month’s Suspension of Traffic. 
CENTRALIA, WASH., March 12.—Weather for the last 

week has been perfect for lumbermen, and mills are 
running full time. A great many men are seeking em- 
ployment, hence there is no shortage of labor. The log- 
ging camps have nearly all begun work, too, and business 
seems to promise well for the summer. 

Prices of lumber and shingles are good, and there is 
every prospect of a splendid demand with steady increase 
in prices for the season now beginning. Yards will doubt- 
less take advantage of this, and place their orders for 
stocks early. 

A large number of buyers are in the field, and it looks 
as though the large dealers were planning to be in on 
the early spring business, as it will be very likely hard 
to get orders filled later on. Cars are plentiful, and busi- 
ness placed now will take preference over later orders, 

The plant of the H. H. Martin Lumber Company has 
started up after two months closedown. Its kiln is about 
finished. The machinery in saw mill, camps and rail- 
road has been overhauled, and the company plans for a 
good summer business. 

There is considerable talk of establishing a large brick 
plant at Centralia within the next few months. The 
field is a good one, and the clay is equal to the best. 

The railroads have at last cleared the blockardes on 
their roads, and will now begin to handle freights on 
regular schedules. These blockades were the worst ever 
experienced, and have almost paralyzed traffic for a month. 

The Lumber Manufacturers’ Agency held its regular 
meeting today. 

The Southwestern Lumber Manufacturers’ Association 
is holding a meeting today, and a large number of mem- 
bers are present. 





OREGON. 


SUNSET STATE LUMBER NEWS. 











Wonderful Revival in Trade—California Business 
Active—Rumors of Redwood Shingle Merger in Cali- 
fornia—Mills Short on Logs. 


PORTLAND, ORE., March 14.—Fine weather is rapidly 
opening up business and actiyity in all lines. The 
week past has seen a wonderful revival in the lumber 
market, stormy weather for several weeks having put a 
temporary damper on business in general, and everybody 
in the lumber business and out predicts that 1910 will 
prove a banner year. Car business is coming in very 
fast, and California business is active. The local market 
bids fair to be very active too, and a general advance in 
prices will be announced to local contractors in a few 
days. It is held that values have been too low for some 
time. 

The mills are short on logs and it is a question if those 
running will have enough to tide them over till next 
week, when most of the camps in the Columbia district 
will again be in operation. Several operators announced 
today that they will resume work in the camps next week. 
The winter has been an unusually severe one, and the 
camps of necessity have remained closed much longer 
than ordinarily. In many instances the melting snow has 
done damage to the logging roads so that extensive re- 
pairs had to be made before operations could be resumed. 

_C. E. Dant, of Dant & Russell, wholesale lumber deal- 
ers in the Chamber of Commerce building, reports having 
sold more lumber in the last ten days than during the 
three preceding months. The company has two steam 
schooners loading for California. Mr. Dant says rail 
business is exceptionally good. 

The Wesit Logging Company started its camp back of 
Prindle, Skamania county, in the upper Columbia district, 
today. This is a large concern and the output will help 
much to relievé the shortage at local mills as the logs 
are invariably towed to this city. The logs are hauled 
to the river over the road of the Cape Horn Railroad 
Company. This road extends ten miles into the country 
and about ten miles will be added this summer. 

The Bradley Logging Company will open its camp at 
Cathlamet on the lower Columbia river next week. H. S. 
Bradley stated that the snow had disappeared but that 
the ground is still soft and that for a few days opera- 
tions will be carried on with caution. The company has 
added a locomotive, several log cars and a donkey to its 
equipment. 

S. R. Bodine, of the Wendling Lumber Company, offices 
in the Wells-Fargo building, is on an eastern trip, in 
the interest of his company, and expects to be gone about 
six weeks. 

Charles R. McCormick & Co., represented in this city 
by E. H. Meyer, dispatched the following lumber ship- 
ments during the last week: Schooner Irene, 910,686 
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base. Unlike drive bases, anchors make 

the fence stand alone—in line, always. 
A glance at the above fencing shows 

the beauty and strength of our gates. 





Red Book Service 


We've had over $2 years’ experience collecting lumber ac- 
counts and in serving the lumber field with reliable reports 
on the lumber and woodworking trade, Try our 


Law and Collection Department 


every time a customer fails to respond when he should. Our 
service is within the means of every one who allows credit to 
either dealers or lumber manufacturers. 


Write for further particulars 


LUMBERMEN’S CREDIT ASSOCIATION 


Established 1876 


Please mention the American Lumberman 


STANDS 








116 Nassau St., NEW YORK 
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Bah Gealy and ON “rusts rte 
figuratively speaking right some time ago, 
the Lafayette Fence and my susener very 

mu 
Te ontsediieditiinsindie’ fence—it is a beauty, I had never 


tackled a fence proposition before, and 
it looked some complicated to me at 
first-sight, but 1 found your directions 
very complete and , fence went 
together li k work. 


The Lafayette Fence has “made good” where others were cast 
aside. Its superiority is made apparent everywhere. 


Our catalog shows why the Lafayette Fence always wins out. 
Want a copy? 
The Lafayette Fence 


and Machine Co. 
LAFAYETTE, INDIANA. 
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10 cars 4-4 Sound Wormy Chestnut. 
2% 5-4 ‘“ 66 

1 66 6-4 6é 66 6é 

6 oe 8-4 6“ 66 66 

1 “ 5-4 No.3 Common “ 











This Stock may be Dressed or Resawed. 


PITTSBURG, PA. 








One Way To 
Get Trade 


is to carry in stock the best 
quality and the largest assort- 
ment of lumber. We can fix 


WHITE tim; YELLOW 


P IN E POPLAR end! HARDWOODS PINE 


PROMPT SHIPMENTS CAREFUL ATTENTION 


The McDonald Lumber Co. 
Sevalecturers end Whalesshes PITTSBURG, PA. 

















THE INTERIOR LBR. CO. 
PITTSBURGH, PA. 


We are in the market for— 

10 to 20 Cars 4' Hemlock Lath, 
S00,000' 1x10 and 1x12 No. 2 Hemlock Boards 
10 to 20 Cars 4' No. 1 and No. 2 White Pine Lath 


YELLOW IJPINE 


Large and well assorted stocks kept 
on hand at all times insure the filling 
of orders without unnecessary delay 


Lo Gimeno lempany 


PITTSBURG, PA, 8 

















Cleax Fally Beck 


For Tallying Hardwood 


re is substantially bound in sheep, with stiff covers and 

round corners; the straps are of heavy leather, riveted on; 
the paper is of fine quality; the special ruling and printing 
are first class. Size of closed book, 4% x 8% inches; 159 pages, 
In universal use. Send for full particulars, FREE. 


AMERICAN LUMBERMAN, 
315 Dearborn Street, CHICAGO 














feet, San Pedro; steam schovuvers Shushune, 635,Y6U feet, 
and Yellowstone, 7T96,U96 feet, Reduudo; Yusemite, 876,- 
447 feet, Sun Pedro; Cusco, 518,626 feet, San Francisco; 
Stetson, 842,352 feet, Redondo; Alamath, 1,100,000 feet, 
San Pedro, and the Norwegian steamer Tordenskjold, 
50,000 feet, Australia. 

A. E. Hutchinson, purchasing agent for the Oregon 
Short Line, was in this city last week placing orders for 
material, The railroads are keeping several mills in this 
district humming. 

The freshet in Lewis river following the prolonged 
storms of last month did much damage to the tie mill 
of A. Gant, and it will be some time before it can be 
placed in good working order. 

Mr. and Mrs. Walter Avery, jr., have returned from 
a honeymoon trip through southern California and 
Florida. Mr. Avery is a member of Holland, Briggs & 
Avery, wholesale lumber dealers, timber owners and 
logging operators, with offices in the Couch building, this 
city. 

J. C. Weeter, purchasing manager in this city for the 
Weeter Lumber Company, with a string of yards in 
Idaho, returned from an inspection tour of the yards and 
reports business opening up very well in his territory. 
The weather has been severe this winter in Idaho but 
prospects for the year are good. 

M. W. Parelius, manager for the Parelius Manufac- 
turing Company, which operates a planing mill and sash 
and door factory in this city, is having built a hang- 
some residence in the Irvington district. The interior 
is being finished in mahogany and oak. Mr. Parelius 
has the contract for the finishing of some of the large 
buildings now in course of construction in this city. 
These will be finished with Oregon fir, cut in a way that 
will display the grain to best advantage. 


Redwood Shingle Merger. 


It was reported in the daily press this week that the 
redwood shingle manufacturers in Humboldt county, 
California, were planning organization for the purpose of 
checking the increase of the red cedar shingle importa- 
tion from Oregon and Washington, but local manufac- 
turers of cedar shingles look for no calamity as a result 
of such organization, since cedar shingles and redwood 
shingles each fill their own particular field and thus do 
not come into particularly keen competition. 

The Howell Shingle Company’s mill, on the Columbia 
river, will resume operations as soon as logs can be 
procured, which will follow close upon the opening of 
the logging camps the coming week. Mr. Howell re- 
ports the demand for shingles much better than last fall. 

The Wisconsin Logging & Timber Company will re- 
sume operation at its logging camp at Oak Point, on the 
lower Columbia, next Monday, with a force of 250 men. 
The company’s camp has been closed since November, 
and during the heavy storms of last month lost several 
bridges through high water and freshets. 

F. C. Knapp, of the Peninsula Lumber Company, and 
O. M. Clark, of the Clark & Wilson Lumber Company, of 
this city, went to Seattle this week to attend the meet- 
ing of the Lumbermen’s Indemnity Insurance Asso- 
ciation. 

Fremont Everett, manager for the Sheridan Lumber 
Company, with offices in this city, returned from a tour 
of the eastern and middle states this week. Mr. Everett 
reports the outlook in the middle states encouraging, with 
money plentiful, and he thinks Oregon should enjoy a 
heavy business by rail this year. 

Harold H. Everett, son of Fremont Everett, of the 
Sheridan Lumber Company, passed through Portland 
this week en route to the San Joaquin valley, where, in 
company with H. L. Heintz, he will establish a retail 
lumber yard at Patterson, Stanislaus county, on the 
main line of the Southern Pacific. Mr. Everett came 
from Coleridge, Neb., where he was president of the 
Pioneer Lumber Company, operating yards at that 
lace. 

Milton A. Morse, a prominent lumber dealer of Le 
Mars, lowa, came through Portland this week en route 
to his home, after having passed the winter in the 
Hawaiian Islands. Mr. Moore stated that he con- 
templates returning to Hawaii soon with a view of build- 
ing a large hotel. 

Thomas E. Coale, of the John C. Coale Lumber Com- 
pany, Philadelphia, Pa., was in Portland this week, and 
paid his friend, W. Walter Gates, manager for G. W. 
Gates & Co., wholesale lumber dealers, a pleasant visit. 

A. B. Atkinson, formerly with the Eastern & Western 
Lumber Company, of this city, is representing G. W. 
Gates & Co., of this city, in the California territory. 
Manager G. Walter Gates states that he finds market 
conditions in excellent shape but that trouble is being 
experienced in getting shipments delivered promptly. 
This, he says, is due not to lack of care, but to lack 
of motive power, for which there was such a heavy 
demand during the stormy weather in the Northwest a 
short while ago. Conditions are expected to become 
normal soon. 

J. P. Keating, of the C. K. Spaulding Logging Com- 
pany, with mills at Salem and Newberg, and offices in 
this city, states that both mills are in operation and 
that many improvements are being made at the Salem 
plant. A warehouse is being built and an office building 
is also in course of construction. Mr. Keating reports 
trade conditions much improved and the outlook promis- 
ing. 

The Portland Lumber Company, which has been shut 
down a few days because of a shortage of logs, will re- 
sume operations in a few days. The Norwegian steamer 
Tordenskjold is loading fir at the mills for Australia, and 
the French bark Bessuet will begin receiving cargo in a 
few days. 

The Pacific Export Lumber Company has chartered the 
British steamer Inverkip to carry 3,500,000 feet of fir to 
China. 





The Three Pines Lumber Company, of Grants Pass, hag 
built a flume eleven miles in length from the company’s 
saw mill to the tracks of the Southern Pacifie raitruad, 
The capacity of the mill will soon be increased to 59. 
QUO feet. ‘Two logging engines recentiy have been jn- 
stalled, 

Logging operations will be begun in the new camp of 
the Mountain Timber Company, back of Kalama, Wash, 
about May 1. In the meantime logs for the mil!, for. 
merly known as that of the Willard Case Lumber Com- 
pany, will be buught in the open market. 

The construction of an $8,000 saw mill, with capacity 
for 40,000 feet a day, was begun at Sara, a smail town 
in the vicinity of Vancouver, Wash., this week by the 
Stone & Stewart Lumber Company, both members being 
Portland men. The mill is expected to be ready to begin 
cutting lumber May 1. A 24-inch flume will carry the 
lumber to the Northern Pacifie railway. The company 
will construct a dam on Whipple creek. 

The Beaver Lumber Company’s plant at Prescott, on 
the lower Columbia, which has been closed down for re. 
pairs and general overhauling, will resume operations 
next Monday. This mill is cutting large quantities for 
the California market. 

The Loop Lumber Company is shipping about 4,000,- 
000 feet ot lumber from this city to San Francisco each 
month, keeping two steam schooners and two sailing 
schooners operating steadily in the trade. 

J. H. Haak, a prominent timber dealer and property 
owner of this city, has bought the property at the north- 
east corner of Tenth and Yambhill streets, for a consid- 
eration of $42,000. The property is 50x60 feet and igs 
occupied by buildings, but which will be removed at an 
early date. 
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Spring Advance for Timber Stumpage—Big Lumber 
Company Encourages Settlement on Northern Idaho 
Holdings—Franchises Sought. 


SPOKANE, WaAsH., March 12.—W. D. Humiston, head 
of the land department of the Potlatch Lumber Com- 
pany at Palouse, is making an active campaign to popu- 
late and develop territory east of that place in northern 
Idaho where the company’s holdings are located. A 
booklet called ‘‘A Home and Prosperity,’’ has been 
issued by the company. It is not the intention to let 
large bodies of land get into the hands of speculators, 
the aim being to encourage the bona fide settler by low 
prices and easy terms. The territory east of Palouse, 
much of which is already in cultivation, and hundreds of 
acres of which is being clevred off by the loggers each 
year, is an empire in itself. Thousands of tons of 
timothy hay have been yrown along the Palouse river. 
Since the building of the Washington, Idaho & Mon- 
tana railroad four years ago from Palouse east, hun- 
dreds of settlers have flocked to the district. 

The management of the Sandpoint Lumber & Pole 
Company announces that the pioneer store at Sandpoint, 
Ida., will discontinue business this spring. This is one 
of the oldest concerns in the mercantile business in this 
city, it having conducted a general merchandise store 
ever since Sandpoint was only a siding on the Northern 
Pacific railroad. The company did a large general 
business. The reason assigned for retiring from this 
branch of business is that the company has such large 
timber interests that the officers desire to devote all of 
their energies to that line, having in addition to a large 
cedar pole and post business a saw mill at Culver spur, 
and several logging outfits. 

Reliable reports say timber stumpage will advance this 
spring. The government is selling stumpage on the 
north fork of the Coeur d’ Alene river at $4 a thousand 
feet. This consists chiefly of white pine, but the buyer 
must clear the land of all timber at the same rate. 
Around Lake Coeur d’ Alene contracts on yellow pine, 
fir and tamarack are reported at $2 a thousand. Timber 
farther back brings between $1 and $2. Eastern capi- 
talists are stated to be among the purchasers, especially 
about Spirit lake. 

Frank J. Davies, of the William Rutledge Lumber 
Company, reported this week that the log drive on the 
St. Joe river will be completed within sixty days, equal- 
ing about half of last year’s drive. There will be as 
many logs brought into Coeur d’ Alene as usual, but 
they will come down the Coeur d’ Alene river and by 
rail from the Pack River country. 

The Blackwell Lumber Company, of Coeur d’ Alene, 
Ida., has started its mill employing 200 additional men, 
making about 1,000 on the pay roll, A night shift will 
be set at work in the big mill later. The biggest cut 1m 
the history of the plant is expected to be made this 
year. : 

E. E. Wilson, of Louisville, Ky., of the Forest service, 
has been in Spokane to get pointers as to ‘‘how they do 


it in Washington.’’ He expects to leave for ‘he South 
next week. 

E. P. Keefe, sales manager for the Falls City Lum- 
ber Company, is in the East in the interests of the com 
pany. He writes that the market is in a good condition 
and he is following this report up with a gow! list of 
orders. Inquiries are good, and the prices on pie 
dimension stuff picking up. . 

The Milwaukee & North Coast railroads aro asking 
Spokane for franchises. The city council at th request 
of many merchants is holding out for termina! rates 


exchange. J. C. Barline, of the Washington ‘'ill Com- 
pany, is opposed to shutting out the roads becuse they 
will not consent to terminal rates. While he is in favor 
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as 
of terminal rates, he does not think the proposed amend- 
ment is the proper way to get them. The question is 
too large a one to be settled by one city, he claims, and 
thinks ‘the solution of the question rests with the Inter- 
state Commerce Commission. 7 

Despite the backwardness of the season, the majority 
lis report orders ahead to keep them busy for 
sixty days. The lateness of the season has prevented 
the mills from opening for the season’s run as early as 
was i some cases expected, and indications are that 
mills will be sold out on many items before the new 
supply is available for shipment. 








IN THE KOOTENAI COUNTRY. 


Mills in Readiness to Begin Operation—Logging Road 
to Be Constructed—Big Drive on the Pack River— 
Company Secures Stumpage. 

SanpPoINT, Ipa., March 12.—The recent thaw has 
melted about all the ice in the lake and the various 
small streams in this section and the hum of the saw 
mills will soon be heard. The greater number of the 
mills have been in readiness to begin operations for sev- 
eral days. 

About the middle of the week the Humbird Lumber 
Company mills in this city and at Kootenai will resume 
operation, the Kootenai mill to put on a day and night 
erew from the start. The mill in this city, however, will 
only run a day shift. The Kootenai mill will undergo 
a complete remodeling during the summer, the present 
capacity of about 75,000 every ten hours to be doubled. 

The Dover Lumber Company, of Welty, two miles 
down the Pend d’ Oreille river from Sandpoint, will begin 
summer operations next week. Since the new ownership 
many important changes have been made, making the 
mill a strictly modern plant. F. H. Crombie, of Spokane, 
Wash., president of the company, made a tour of inspec- 
tion last week. ; 

The sorting works at the mouth of Pack river will 
be opened this week, now that the ice is out of the 
river. A crew of about fifty men will be employed dur- 
ing the drive. Several companies have logs on the river, 
in all 70,000,000 feet. 

Work on the construction of a logging railroad will 
be started as soon as the frost is out of the ground by 
the Humbird Lumber Company, which will build a line 
starting from near Old Kootenai, on the Northern Pa- 
cific tracks, and extending about six miles in a north- 
erly direction to tap valuable timber land near North 
Spur. Later the road is to be extended, with two 
branches, one up Grouse creek and the other Lightning 
ereek. In all the company will construct about twenty- 
five miles of track. About 100 men will be employed in 
the construction work. While in the East T. J. Hum- 
bird, the general manager, recently secured several mil- 
lion feet of timber in township 59.- This will insure 
the operation of the mills for several years. 





AT UTAH’S METROPOLIS. 


Utah Lumbermen Interested in Federal Indictment 
Against Railroad and Lumber Company—Effects of 
Railroad Tieup Felt Slightly. 

Sart LAKE City, Urau, March 12.—The indictment 
returned in Portland, Ore., yesterday against the officials 
of the Sumpter Valley railway and the Oregon Lumber 
Company in the federal court, and which is said to be 
the result of investigations of special agent Goode of 
the general land office, has created much interest among 
Salt Lake lumbermen, particularly as W. W. Riter, of 
Salt Lake, one of the most prominent lumbermen and 
capitalists of this city, is a director of the Oregon com- 
pany, and from the fact that David Eccles of Ogden, 
is president of both the lumber company and the railway. 

The two concerns were organized about fifteen years 
ago by Mr. Eccles, Mr. Geddes, and Joseph Barton, and 
Joseph A. West, of Baker City, Ore. The lumber com- 
pany is said to own about 900 claims, comprising about 
130,000 acres of timber. Mr. Eccles and Mr. Riter are 
at their homes in Ogden and Salt Lake respectively and 
the allegation returned in the indictment against the 
companies they are heading is that they solicited and 
procured numerous persons to file upon lands after 
having made a contract with the Eccles company to turn 
the land over after patent should be received. For this 
workmen and women who lent their names to the affair 
were paid sums ranging from $50 to $200. It is alleged 
that the conspiracy began in October, 1899. 

Between October 11 and November 24, 1899, fourteen 
applications appeared at the United States land office 
at La Grande, and covered lands situated in Baker and 
Grand counties. Most of the first bunch of applications 
reached the land office October 11. It is charged that 
the plans of the conspirators resulted from the opening 
of the Powder river country by the building of the 
Sumpter Valley road. The Oregon Lumber Company 
operated in the woods on either side of this logging roaa, 
and as tlie timber would become exhausted the track 
would be extended. 

Mr. Riter had the following to say last night, after 
he ea received notice of the returning of the indict- 
ment: 


The rep ts as to the railroad company being at all in- 
volved Were incorrect; the company had nothing whatever 
to do with the matter, as it owned no lands in that country 


further than the right of way for its line. The Oregon 
ll ‘pany has interests there in the timber lands 


Jf I always supposed our titles were perfect and 
om my visiis there I have always inquired of the company’s 
employees who had the matter in hand, whether we held 
—" subject to. attack, and was always told there were 


_ Mr. Riter says that he has no further interest in the 
railroad company other than that of any other stock- 
holder, Utah lumbermen have been fortunate in escap- 
ig from any serious effects of the recent railroad tieups, 


such as have crippled other intermountain lumbermen. 
The lumbermen of Utah, and Salt Lake in particular, had 
received heavy shipments just previously to the tieups, 
in anticipation of the rush of building that has started 
with the opening of seasonable weather. 

Prices are firm and show no indieations of an advance, 
despite that a large portion of the trade expected an 
advance. It is thought this is partly due to the fact 
that numerous small mills throughout the Northwest 
which have remained idle since the panic of 1907, are 
being opened this spring for the first time. Their 
product is getting on the market a time when the demand 
is extremely lively, and this with the regular supply 
from the larger mills, is holding supply and demand 
about equal. 

The Bristline Lumber Company, of Pocatello, Hda., 
recently bought from Colonel Ingersoll, of that city, a 
large tract of land near town, where it intends to 
erect a 2-story brick structure, the ground floor to be 
fitted up as offices for the company. 

C. A. Black, formerly of the Corbin-Black Lumber 
Company, of Fort Collins, Colo., and who is now travel- 
ing out of Salt Lake for the Wendling Lumber Com- 
pany, has headquarters at the company’s branch office 
in this city. 

The Superior Lumber Company has established branch 
yards at Rock Springs and Green River, Wyo. The 
company operates extensively throughout Wyoming. 

The Ostrander Lumber Company, Limited, of which 
K. J. Ostrander is manager, will move its headquarters 
from Jerome, Ida., to Twin Falls as soon as its new 
buildings at the latter place are completed. 





IN THE FLATHEAD VALLEY. 








No Difficulty in Securing List Prices Account of 
Broken Stocks—Building of Settlers’ Homes on Flat- 
head Reservation Will Boom Business. 

KALISPELL, Mont., March 12.—Heavy snow slides in 
the mountains east of Kalispell have caused a lull in 
shipments from this district. Demand is exceptionally 
good and most mills have a large number of orders 
booked for the spring trade. Owing to the broken condi- 
tion of stocks there is no difficulty in securing list prices 
on practically all items, and it is probable that many 
items will be advanced in the near future. 

From indications the local demand will be good, as 
much building work is planned. Manufacturers are mak 
ing extensive preparations for business that will be 
offered from points on the Flathead reservation as soon 
as the settlers begin to arrive, which will be about the 
Ist of May. 

It is estimated that the cut from this district this 
season will aggregate 150,000,000 feet as compared with 
95,009,000 last year. A large portion of the increase will 
come from mills operating a double shift, where only 
one shift was operated last season. Repair work is 
drawing to a close, and should the present weather condi- 
tions continue, most of the mills will be in operation 
within the next two weeks. Logging operations have 
closed for the want of snow, and a few logs were left 
in the woods. It is believed that the required amount 
has been banked for this season’s run, as conditions were 
exceptionally good during the early part of the season. 

F. H. Stoltze, of St. Paul, Minn., who is heavily inter- 
ested in timber and the manufacture of lumber in this 
district, has been in Kalispell the last week looking after 
his interests. He is interested in the plant of- the State 
Lumber Company, and the Enterprise Lumber Company, 
of Kalispell, two of the largest and best equipped plants 
in the Northwest. Mr. Stoltze also has a line of yards 
through the Dakotas, and will install several retail yards 
in eastern Montana during this year, making Great Falls 
a distributing point. J. W. Wakefield, who will manage 
the Montana line of yards, with headquarters at Great 
Falls, accompanied Mr. Stoltze on his trip to the valley. 

G. M. Streitzel, who operates a retail yard at Polson, 
the new reservation town, was in Kalispell this week on 
matters of business. Mr. Streitzel states that the pros- 
pects for an exceptionally good trade are very bright, as 
soon as the settlers begin to arrive to build their homes. 
Three yards have already been installed at Polson, and 
many manufacturers located on the lake and Flathead 
river are preparing to deliver all classes of building 
material to points on the reservation. 

A. H. Burns, president of the Dawson Lumber Com- 
pany, of Libby, was in Kalispell recently. The company 
has been able to operate its saw mill during the winter 
months with but very little difficulty. It has received 
two miles of steel rails for logging road extension, which 
will make a total of twelve miles. It is installing an S. A. 
Woods rapid flooring machine, and making several im- 
provements. 

The matter of adopting steel patterns for the manufac- 
ture of ceiling by members of the Montana Larch & 
Pine Manufacturers’ Association is in the hands of 
the bureau of grades, which has been given power to act. 
The standard of manufacture throughout this district, 
except ceiling, is uniform, and it is believed that the steel 
gages or patterns will make this class of millwork perfect. 

The repair work at the saw mill of the Somers Lumber 
Company is nearly completed, and the plant will resume 
operation on a day and night shift as soon as the ice 
in the bay is broken. The company had a very good 
winter for logging operations and banked 45,000,900 
feet, which in addition to 25,000,000 earried over from 
last season will give it the required amount for a good 
season’s run. The Pacific dry kiln of 60,000 feet 
capacity is being completed as fast as possible and will 
be in operation within a short time after the mill starts. 
Electric motors have been installed on all transfers at 
the planing mill and saw mill, giving a complete system 
of handling its product from the mill to yard by elee- 
tricity. 
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Southern Yellow Pine 


Especially timbers and piece stuff. We 
have also a choice stock of West Virginia 
Hemlock, Spruce and White Pine ready to ship. 


Write for Quotations. 


Flint, Erving & Stoner Co. 


PITTSBURG, PENNSYLVANIA. 
\ Telecode used, 





J 


White Pine Lumber 


We have fine dry stocks at DULUTH and 
TOLEDO. Can ship quickly from either yard. 











Send us your orders 
THE EMPIRE LUMBER COMPANY, 
| DULUTH. TOLEDO PITTSBURG. | 








‘Wm. Schuette & Co. } 


INCORPORATED. 


Manufacturers and Wholesalers 


NORTH CAROLINA AND WHITE PINE, 
CYPRESS, POPLAR, MAPLE AND OAK 
FLOORING & PACIFIC COAST PRODUCT, 


PITTSBURGH, PA. 


Mills, New York Office, 
Belhaven, N.C. No.1Madison Aye. 





White Pine Branch 
Minneapolis, Mina a 








Forest Lumber Company 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce 
Hemlock and Hardwoods 


Saw Mill, 
Konnarock, Va. 


Pittsburg, Pa. 












North Carolina Pine. 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES. 


Our Stocks are complete and can give prompt service 


Willson Bros. Lumber Co. 
PITTSBURG, PA. 











Our Specialty Is 
SHORT LEAF NORTH CAROLINA PINE 


BOXING AND CRATING LUMBER 


Worked as Desired—Band Resawed. 
Write for Prices. 


Jd. R. WHELER & CO., Pittsburg, Pa. 
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Write to-day for prices on 


WHITE AND YELLOW PINE, CYPRESS, 
HEMLOCK AND HARDWOODS. 


J. L. Lytle Lumber Company,?!™738U8¢. 


WE WANT TO BUY 
escam’ HARDWOODS 
DISTRIBUTING YARD 


Write us what you have, we will send Inspector to Mill. 


WM. R. CORNELIUS; 5.0.27"? aig. Pittsburg, Pa. 
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pe CLEVELAND “BG 


THE INTERSTATE LUMBER CO., “Opto” 

















Manufacturers and Wholesalers 
POPLAR RED GUM OAK 
CHESTNUT HICKORY ASH 


Furniture Dimension Stock and 
Railroad Timber Cut to Order. 


SEND US YOUR INQUIRIES. 


bund Seed Suck oy FOF Quick Shipment 











THE ALPHA LUMBER Co. 


Will Make Prompt Shipments of 


White and Yellow Pine, Hemlock and Hardwoods, 
Shingles, Lath, Posts, Etc. 


709-710 Williamson Bldg., 





CLEVELAND, OHIO. 








Tue C. H. FOOTE LUMBER CO. 


CLEVELAND, OHIO. 


Oak, Poplar, Chestnut, Cypress, 
Yellow Pine, Oak and Maple [Flooring, 
Hemlock and White Pine. 


SEND US YOUR ORDERS FOR CAR SHIPMENTS. 


Tre CENTRALco¥ 


CLEVELAND, OHIO 


LUMBER, SHINGLES 
and LATH 
MAPLE and BEECH FLOORING 














The Putnam Lumber Co. 


CLEVELAND, OHIO. 


White and Norway Pine, Oak, Poplar, 
California Air Dried Redwood, 
West Coast Products, 

Yellow Pine and Hemlock, 

Oak and Maple Flooring. 














H PLAIN AND QUARTERED OAK - ASH - GUM 
2 THE A 
w H 
3 F. T. PEITCH 3 
° COMPANY a 
c CLEVELAND, OHIO. Y 
H o 
: HIGH CLASS Hardwoods mM 
z PROMPT shipment from 
our mill points.— 

¥ Oak and Maple Flooring. Hardweed Gan = 

M 


YEL. POPLAR-LA.RED CYPRESS-BIRCH-EL 


eee 


LOCATIONS FOR eae 
FURNITURE FACTORIES 


AND 


WOODWORKING PLANTS 


ON THE 


illinois Central 


AND 








Yaz00 & Mississippi Valley Railroads 


There are thousands of acres of timber properties 
tributary to the above lines awaiting development 





For full information address 


Cc. J. CLAIR 


Ulinois Central R. R. 








Industrial Commissioner MQ. 4 Park Row, CHICAGO 
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NEWS FROM THE HARDWOOD FIELD. 








WITH THE MEMPHIS TRADE. 


Mills Resuming Operation Under Favorable Conditions 
—New Plants Ready for Work—lIncreased Output 
Expected. 

MEMPHIS, TENN., March 15.—Lee Wilson & Co., with 
headquarters in this city, will begin the rebuilding of 
their mill at Wilson, Ark., recently destroyed by fire, as 
soon as the insurance has been adjusted. Wright Smith, 
in charge of the local offices of the company, who has 
been at Biloxi with his family for some time, was called 
home last week on account of the fire which destroyed 
the mill and the resaw and veneer plant. About 3,000,- 
000 feet of lumber on the yard was saved. 

J. W. Thompson, of the J. W. Thompson Lumber 
Company, has secured the controlling interest in the 
Brasfield-Thompson Lumber Company at Biscoe, Ark. 
Mr. Thompson was one of the principal stockholders in 
the company and was its vice’ president. George M. 
Brasfield was the other controlling stockholder and was 
president. Now that Mr. Thompson has bought out 
the interest of Mr. Brasfield, steps will be taken to 
dissolve the Brasfield-Thompson Lumber Company and 
to have the J. W. Thompson Lumber Company take over 
its holdings, which will give the Thompson company 
possession of an extensive tract of timber land and 
a large hardwood mill at Biscoe. Some improvements 
are being made at the plant at the latter point, but 
Mr. Thompson states that the mill will be going on full 
time within the next fortnight. 

F. E. Stonebraker has arranged with Amadee C, 
Franck & Co., a French concern, to become their Ameri- 
can agent. He held a similar position with Brants, 
Franck & Co., prior to the dissolution of that firm and 
the formation of Amadee C. Franck & Co., who are, to 
all intents and purposes, successors of the old organi- 
zation. Mr. Stonebraker will continue his. headquarters 
in this city. 

Gibson & Whittaker expect to have their mill in South 
Memphis in readiness for operation next Monday. It 
will have a capacity of from 30,000 to 40,000 feet of 
lumber a day. This firm, for the last two or three years, 
has operated a resaw and decided only last fall to put 
in a band mill. 

The mill of Munal & Son, in South Memphis, has 
been completed and placed in operation. It has a ca- 
pacity of 25,000 feet a day and is running full time. 
This mill was built by Munal & Son and is operated 
by that firm, but it is engaged in cutting for May 


Bros. 

The East End Hardwood Lumber Company has prac- 
tically completed its mill in the eastern portion of the 
city and will begin operation at once. This company 
bought the hardwood mill of the Tyronza Milling Com- 
pany, Tyronza, Ark., and removed the machinery to 
this point. The mill is a band with a capacity of from 
25,000 to 30,000 feet of hardwood lumber a day. The 
company has a good supply of timber and it counts 
upon running steadily. J. R. Bailey, R. N. Bailey and 
N. A. Hurst are the principal stockholders. : 

The Nickey Bros. Hardwood Lumber Company is build- 
ing a hardwood mill in the northeastern portion of this 
city, which is near completion. The building for its 
factory at Hope, Ark., has been completed and most 
of the machinery has been placed. The plant will be 
in operation by April 1. 

Weather conditions in this section during the past few 
days have been practically ideal. There has been some 
rainfall, but it has not been heavy enough to interfere 
with the production of hardwood lumber. More mills 
are resuming and there is no doubt that the production 
of hardwood lumber is on the increase. The demand 
is very satisfactory and shipments are large. 

W. H. Russe, of Russe & Burgess, Incorporated, left 
last night for Naples, Tex., where he goes on business 
for his firm. The company has interest in a mill at 
that point, taking its entire output. 





THE CUMBERLAND RIVER DISTRICT. 


Call for Building Material Feature of the Week— 
Shortage of Cars in Country Mill Districts—Advance 
in Cypress. 


NASHVILLE, TENN., March 15.—The volume of orders 
during the last week has been heavy. Complaint has 
been heard of a shortage in cars in making shipments 
from the country mills. There has been no trouble re- 
ported on shipments made from Nashville direct. ._ 

Poplar, oak and ash in the order named have led in 
demand. The call for building material was perhaps 
the feature of the week, this being due to the apparent 
breaking of winter’s backbone. With the advent of 
warmer and fairer weather shipments have been heavy. 

There has been another advance in the price of some 
grades of cypress and manufacturers are finding no 
trouble in finding a ready market for them. 

The stiffening of prices noted during the latter part 
of February has been maintained and some predict a 
still further advance. 

Logging on the Cumberland river has become active 
with the advent of good weather. Large tows and rafts 
are reaching Nashville daily. Love, Boyd & Co. recently 
sent a tow of 100,000 cross ties to Cairo, Ill., for dis- 
tribution: 

Several employees of the Interstate Cooperage Com- 
pany at Dickson struck the other day on account of the 
alleged failure of the company to comply with a de- 





mand for an increase in wages from 60 to 70 cents a 





thousand barrel heads. This strike left the employees 
in other departments of the factory idle. After a few 
days of idleness, the demands of the strikers were 
finally refused and the operations of the plant resumed 
— other workmen. The plant is again running full 
ime. 

F. S. Underhill, of Wistar, Underhill & Co., Phila- 
delphia, Pa., was a visitor during the week at the local 
branch of the firm. He expressed satisfaction as to the 
conditions of the local trade. 





QUEEN CITY TRADE NOTES. 


Plans Completed for Twenty-five Million Union Statiox 
—Hot Election Campaign in Progress at Lumber- 
men’s Club—Personal Mention. , 
CINCINNATI, OHIO, March 15.—Information was re- 

ceived recently by Ferd Brenner, of the Ferd Brenner 
Lumber Co., that Leland G. Banning had been seriously 
ill at his hotel in Colombo, Ceylon, for two months. ‘The 
dispatch received was supplemented by a letter stating 
that Mr. Banning was slowly recovering and as soon 
as able would sail for home, where he is expected to 
arrive about the first of May. Mr. Banning, who is one 
of the best known lumbermen of the Ohio valley, has 
large interests in the lumber trade in Franee, Germany 
and other continental countries, and has spent much of 
his time in recent years looking after these interests, and 
in touring Europe. He has circled the globe and made 
frequent automobile tours to all the most interesting 
points of Europe as well as the ‘‘far east.’’ 

Fred Conn, of the Bayou Land & Lumber Company, 
arrived today from Natchez, Miss., accompanied by G. P. 
Heddon, of Heddon & Clark, of New York city. This 
is Mr. Conn’s first visit to the Cincinnati office in four 
months. He has been at the producing plant of the 
company at Yazoo, Miss., and the office at Natchez, look- 
ing after the interests of the company. His stay will 
be short, as he says he intends to return to the South 
within a week, where the business demands his presence. 
The company operates a mill at Ittabena, Miss., and is 
cutting gum, cypress and oak. 

The Provident building lumber colony April 1 will 
add one more lumber company to its roster. The Asher 
Lumber Company is preparing a suite of offices at No. 
504. The company has erected a comfortable yard office 
at McLean avenue and Bank street, and will abandon 
its location at Bank street and Western avenue. Busi- 
ness is satisfactory, with every indication of a very 
prosperous year. I. M. Asher left today for New York 
city and will tour the East for his company. The com- 
pany is developing its yard on the Southern railroad, and 
has commodious sidings and switches for conveniences 
in handling lumber. 

Plans for a great union central passenger station in 
the center of this city have been completed by the pro- 
moter, J. Bleckman. These embrace a site along Third 
street for several blocks, now occupied by stores and 
warehouses. The depot company will erect a large build- 
ing, which will contain hundreds of suites of offices to 
be rented to railroad companies as headquarters, also 
to shippers of various classes. The train department 
will accommodate a large number of trains besides hav- 
ing ample depot room for all the electric traction lines 
that enter the city. The whole project will cost $25,- 
ee and A. 8. White, of New York, will finance the 

eal, 

R. C. Witbeck, of the Ferd Brenner Lumber Company, 
arrived home last week after a sojourn of seven weeks 
at the mill plant of the company at Alexandria, La. 
W. F. Vest, who manages the mill at Alexandria, will 
remain at the plant for some time. 

The nominating committees of the Cincinnati Lumber- 
men’s Club are busy turning over all the ayailable ma- 
terial willing to go to the sacrifice on election day. 
From present indications this will be the hottest cam- 
paign and most closely contested election in the bis- 
tory of the club, owing to the fact that it has entered 
upon many new schemes of progress under the guidance 
of President Clifford 8. .Walker, who, it is hoped by 
his friends, can be induced to accept the nomination 
to succeed himself. The projects for a permanent he:l- 
quarters and the plan for advertising the lumber m«r- 
ket of the Queen City are under consideration and wll 
most likely be made issues in the campaign. 

Ferd Brenner, president of the company which bears 
his name, says reports from foreign representatives 20d 
correspondents indicate that a turn for the better '5 
apparent. Mr. Brenner is ofthe opinion that a greit 
field is open to the manufacturers of furniture with su!‘ 
cient enterprise to enter the South Américan markets. 

W. E. DeLaney, of the Kentucky Lumber Compan’, 
is spending a few days at the Williamsburg (Ky.) d 
Burnside (Ky.) mills of the company. Business wi 
this company is fair. 





FROM THE BUCKEYE STATE CAPITAL. 


Buying Becoming More General in Country Districts 
Prices Retain Firmness with Upward Tendency— 
Factory Traile Shows Healthy Buying. 

CotumBus, OnI0, March 15.—Warmer weather has had 

a good effect on the lumber trade in central Ohio an‘ 

buying has become much more general. Jobbers repor+ 

an increase in orders and inquiries, indicating a better 
feeling in retail lines. Manufacturing establishments ar° 

buying better and the general trend of the market '5 

upward. 
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H. W. Collins, secretary of sales of the central division 
for the W. M. Ritter Lumber Company, said: 

‘Things are looking very good at this time and we 
are having a good trade. February was good and the 
present month will be much better. Orders and inquiries 
are coming in for all varieties and grades and are pretty 
well distributed over the country. Prices remain steady 
and inquiries are more numerous. The prospects for the 
future are growing brighter.’’ 

Mr. Collins recently returned from a week’s trip 
through Pennsylvania, stopping at Altoona, Pittsburg, 
Johnstown and other points. 

The usual meeting of sales managers of the W. M. 
Ritter Lumber Company was held March 12, when R. L. 
Gilliam, manager of the Philadelphia office, and F. B. 
Pryor, manager of the Chicago office, were in Columbus. 
Both managers reported steady gains in the volume of 
business with bright prospects for the spring and sum- 
mer business. W. M. Ritter is on an inspection trip 
among the mills in the South. 

Cc. G. McLaughlin, general manager for the McLaugh- 
lin-Huffman Lumber Company, reports an improvement 
in conditions. Orders are more brisk, with prices ruling 
slightly higher. Improvement is most noticeable in 
yard trade. W.M. Boyer, of this company, is on a sell- 
ing trip through western Ohio. 

H. W. Putnam, president of the General Lumber Com- 
pany, says conditions are unchanged in the lumber trade. 
Factories are buying stocks steadily and prices are 
holding their own. Orders are increasing gradually and 
prospects are good. H. C. Buskirk, sales manager for 
the company, returned recently from a trip to the timber 
tract on the Big Sandy river in Kentucky. He reports 
activity in the lumber camp wito a large number of logs 
ready to be rafted down the river to the mill at Ash- 
land, Ky. 

A. C. Davis, of the A. C. Davis Lumber Company, 
notes a disposition to increase orders, and inquiries are 
coming in better. Prices are not improving as rapidly 
as might be expected. The furniture trade is buying bet- 
ter than ever and the future looks bright. George B. 
Jobson, secretary of the company, is on a business trip 
through the Northwest, touching Milwaukee, Chicago, 
Grand Rapids and Detroit. 

Statistics collected from Ohio, West Virginia and 
western Pennsylvania show that contracts awarded for 
the week ended March 9 amounted to $1,331,000, as ¢om- 
pared with $780,000 during the corresponding week in 
1909, and $1,849,000 in 1908. Since January 1, contracts 
awarded amount to $11,066,000, as compared with $12,- 
599,000 during the corresponding period in 1909. 

C. E. Chenevert, Defiance, Ohio, has completed the cut- 
ting of 1,000 pieces of hardwood timber for the Liver- 
pool trade. The timber was cut in Michigan. 

The Columbus Chamber of Commerce is considering the 
question of issuing a shippers’ bulletin or guide, to 
contain names of railroads and railroad stations in Ohio 
und adjoining sections of states and a list of transfers, 
with other necessary information. The book will be 
modeled after that issued by the Chicago Chamber of 
Commerce. 

J. J. Sexton, of the Osborne & Sexton Company, 
ccaler in woodworking machinery, reports bright pros- 
pects. Inquiries are coming in much better. After a 
iiip which he has just finished through Cincinnati, 
Metroit, Cleveland and other places, he believes that 

e coming year will be a good one. 

John R. Gobey, of the lumber company bearing his 
neme, reports steady conditions in every branch of the 
timber trade. One thing that strikes him is the demand 

the part of purchasers for immediate shipment. The 
cir shortage is growing worse, especially on several south- 

n railroads. He says prices are well maintained. 

At Willoughby, Ohio, Brott & Pike haye sold out their 

ail business to Brott & Ford. 





FROM THE HOOSIER METROPOLIS. 


Unusual Briskness in March Building Operations—Per- 
aits Already Aggregate More Than Were Issued 
uring Preceding Two Months. 


INDIANAPOLIS, IND., March, 14.—Building operations 
» this month are unusually brisk. Including today, 
_ permits had been issued as compared with 350 
“ing January and February. Most of the building 
hos been frame dwellings and repairs and alterations 
to frame buildings. 
n investigation that has attracted much attention has 

'-n that of the affairs of the board of school com- 
missioners. Under the law, on all contracts amount- 
‘nye to $200 or more, bids must be advertised for. This 
hes not been done, the investigation, develops, but the 
exense has been offered that. instead of advertising 
tor bids, various concerns were invited by telephone or 
in person to submit bids.. To find whether under this 
arrangement :-all lumber concerns had been given an 
equal chanee to bid, letters were sent out by the board 
asking each one whether er not it had been invited to 
bid during 1909. These companies stated they had been 
Siven no opportunity to bid on school contracts last 
year: The Balke-Krauss Company; Isgrigg Lumber 
Company; Home Lumber Company; Capitol Lumber 
Company; Michigan Lumber Company; Gansberg- 
Shirk Lumber Company; Dynes Lumber Company; 
Maas-Neimeyer Lumber Company, and Indiana Veneer 
& Lumber Company. 

_Louis G, Buddenbaum, of the Buddenbaum Lumber 
Company, has returned from Mexico. 
E. H. Greer, of the Greer-Houghton Lumber Company, 
in Arkansas, Florida and Louisiana looking over the 
Southern situation. 

Ransom Griffin, representing the Central Coal & Coke 

mpany and Hoosier Shingle Company, recently re- 
turned from Alabama. 
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C. C. Foster and A. A. Wilkinson have been named 
as members of the Commercial Club’s elevated track 
commission. 
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C. D. M. Houghton is home from a trip to mills in 
Louisiana and Arkansas. 





E. R. Parry, of the Parry Manufacturing Company, 
after spending part of the winter in Florida and 
Jamaica, has returned home. 

W. F. Johnson, of the Capitol Lumber Company, has 
returned from a business trip through Alabama. 





FROM SOUTHEASTERN INDIANA. 


Active Trade Expected from This Time On—Logs 
Plentiful but Prices Stiff—Mills Running Steadily— 
Notes of the Trade. 


EVANSVILLE, IND., March 17.—Business is improving 
with hardwood lumber manufacturers of southern and 
southwestern Indiana. The general opinion of manu- 
facturers and retail dealers is that trade will be active 
from this time on. Good weather prevails and loggers 
are able to get out logs in large numbers. Quality is 
good, although the prices are stiff. Most of the uptown 
mills are running full time. Some of the river mills have 
been closed off and on for the last several months, but 
are expected to be operated on good time from now on. 

Elmer Lubring, who has charge of the yards of the 
Wolflin-Luhring Lumber Company, says March is prav- 
ing to be an active month. Orders and inquiries are in- 
creasing. Mr. Luhring states that the outlook for spring 
and summer trade could be no better. 

A. C. Karges, manager for the Evansville Sash & Door 
Company, reports a steady increase in business over last 
year and is looking to a most successful building season. 
He states that higher and fairer prices for the jobber 
have in no way frightened prospective builders. How- 
ever, there is not much buying of stock goods, most of 
the dealers in this territory having received their spring 
stock. Harry Massie, of this company, has returned from 
a trip through western Kentucky and Tennessee, bringing 
in a good bunch of orders and flattering reports regard- 
ing trade outlook in that part of the country. 

Julius Schuttler, secretary and treasurer of the Globe 
Handle Company, of this city, says his plant is being 
operated full time and that business is better than it has 
been at any other time for several months. 





SOUTHERN WESTERN VIRGINIA NEWS. 


Newly Organized Lumber Company Secures Big Stump- 
age in Virginia—Another Company Inspecting Tract 
with View to Purchase. 

BLUEFIELD, W. Va., March 14.—According to L. F. 
Jackson, of Honaker, Va., a member of the recently 
organized Mill Creek Lumber Company, who was in this 
city today, the new concern has completed the purchase 
of 10,000,000 feet of virgin stumpage in Wise county, 
Virginia, and will install a cutting plant at Greeno on the 
tract at once. The company is composed of L. F. Jack- 
son and his brothers, W. N., T. J., and H. C. Jackson, 
of Coeburn, Va. The timber acquired, Mr. Jackson says, 
is an excellent quality of oak, poplar and chestnut. He 
has just returned from a trip east where he bought ma- 
chinery for early installation. 

The Honaker Lumber Company, of Honaker, Va., has 
a representative in Buchanan county, Virginia, looking 
over a 20,000-acre tract of timber with a view to pur- 
chase, which if acquired will give the company a timber 
holding in that vicinity of 50,000 acres. The area under 
consideration is along the railroad which the company is 
building up Lewis creek. 

The Clinch Valley Lumber Company, of St. Paul, 
Va., is making preparations to put in a big band mill 
at St. Paul with a daily capacity of 75,000 feet. The 
machinery has been ordered and delivery is expected next 
week. The company ‘will finish the installation as rap- 
idly as possible and expects to be in operation by April 1. 





WEST VIRGINIA NEWS. 


Retailers Pleased with Building Prospects—Furniture 
Factories Report Heavy Increase in Output Over 
Last Year—Little Kanawha Improvement. 


PARKERSBURG, W. Va., March 16.—Business continues 
to improve. Retailers are especially pleased over the 
prospects for early spring building operations. Retail 
prices are firm and with a slight increase now and then 
and the mills are filling every available bit of space with 
a supply of first grade stock.?*'' 

Many ofthe local plants have increased forces and have 
added more’ hours to their working days, this being 
especially trne of the furniture factories and the spe- 

* cialty plants, all of which report a-heavy increase in 
orders over the same period of last year. 

The Parkersburg Dock Company has booked several 
large orders during the last few weeks for summer de- 
livery, the largest one of which is the big towboat for 
the Markel ‘‘ floating palace,’’ to be used in towing the 
showboat to all points from Pittsburg to New Orleans. 

The Parkersburg Bending Company reports business 
highly satisfactory, with a steady increase in orders. 
The branch at Moline, Ill., owned and operated by this 
concern, has many orders on file. 

While it was reported last week from Washington, 
D. C., that the bill for the improvement of the Little 
Kanawha river would not be considered at this term, a 
letter received from Congressman Woodyard denies the 
rumor emphatically and he expresses the belief that the 
bill will be passed at this session and will become a law, 
carrying with it a large appropriation. 
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most doubling the capacity of the plant, has been com- 
pleted. This is one of the largest concerns of the kind 
im the country. 





WEST VIRGINIA NEWS. 


Prices Strong With An Upward Trend—Extensive Pro- 
ject Promises Demand for Labor—Season Contracts 
Being Closed—Mill Dismantled. 

CHARLESTON, W. Va., March 16.—Prices are reported 
strong with an upward turn, and the mills are all running 
at full capacity. In some quarters cars are said to be 
more plentiful. Activity in the Coal river section has 
caused some interest, but most of the work to be done 
is only in the formative stage. The letting of a con- 
tract for cutting and loading 5,000,000 feet by the 
South Western Lumber Company will give employment 
to many. 

J. J. Mead, of the Mead & Spear Company, Pitts- 
burg, Pa., which has a mill on Strange creek, north of 
Charleston, this week closed contracts with local dealers, 
and visited his company’s property. 

J. W. MeCausey, of Detroit, Mich., who makes a 
specialty of railroad stock, was in Charleston endeavor- 
ing to get ties and other stock, and closed several con- 
tracts. 

Peoria (Ill.) capitalists, who a year or more ago, 
bought the large mill at Panther, have had the mill dis- 
mantled and the last shipment of it was made about a 
week ago consigned to Panama, where the owners have a 
large tract of timber land. 

The Frank N. Mann planing mill at Alderson was 
completely destroyed by fire Friday night last, entailing 
a loss of about $40,000, which is partially covered by 
insurance. The fire originated from the exploding of 
the watchman’s lamp, which occurred near a pile of 
shavings in the mill. There being no fire protection the 
building soon was ablaze. A large stock of lumber 
near the mill was destroyed. Mr. Mann has been in 
the lumber business about twenty years. He will re- 
build at once. 





A YELLOW POPLAR CENTER, 


Timber and Mill Operations Assuming Livelier Aspect 
—Spring Trade Promises Well—Prices and Stocks 
Satisfactory. 

HUNTINGTON, W. VA., March 16.—The towboat J. P. 
Cole, of C. Crane & Co., of Cincinnati, Ohio, passed 
up the river Monday to the Guyan. The company has 
considerable timber at the mouth of the Guyan river 
which will be towed to Cincinnati this week, and has a 
large amount of timber to move from the Guyan river 
section, but is not receiving as much as it had expected. 

The Ackerman Lumber Company recently located in 
this city reports business very satisfactory. It is oper- 
ating a planing mill and retail yard and has received 
a number of contracts for residence and business build- 
ings. Mr. Ackerman, manager of the company, also 
operates a planing mill and yards at Portsmouth, Ohio, 
and spends the greater portion of his time at that point. 

The Kenova Poplar Manufacturing Company, of 
Kenova, W. Va., is building a dry kiln. It recently 
bought the hardwood flooring machinery from the 
Lineham company in its factory at Catlettsburg, Ky., 
and found it necessary to increase its drying facilities. 
It expects to have its machinery and kiln completed 
and ready to manufacture flooring about May 1. 

The C. M. Callaway Lumber Company is doing a 
large business and the spring trade has begun satisfac- 
torily. The company has received a number of very 
desirable contracts and the prospects are very encour- 
aging for the entire season. 

F. R. Chambers Lumber Company reports business 
moving and orders and prices more satisfactory than for 
the last two and a half years. 

Dry stocks in poplar are not large, with the demand 
stronger than it has been for panel stock and Ist and 
2d boxwoods. The demand is growing very noticeably 
for the lower grades, as the box manufacturers are 
placing contracts and buying more freely than hereto- 
fore. The indications are that the poplar lumber supply 
will not be any larger this year than it was last, unless 
March and April prove more favorable for tides than 
they have in former years. The runs of poplar timber 
out of the Guyan and the Big Sandy rivers has been 
nothing to what it has been in former seasons up to 
this time. The demand for export is very satisfactory 
and the outlook for better conditions is very promising. 

The large saw mill operated by the William Ritter 
Lumber Company at Panther was bought by the Panama 
American Land & Lumber Company, of Peoria, IIL, 
shipping it to Panama, where the company owns 75,000 
acres of mahogany timber. The work of tearing down 
the mill and loading has been in progress for some 
months and the last shipment was made last week. This 
saw mill plant was the largest ever constructed in West 
Virginia, having been built by a company of Saginaw, 
Mich. 





FROM A TENNESSEE HARDWOOD POINT. 


Gum Takes Precedence in Sales—Mills Running Stead- 
ily—Breezy Notes of Progress from Various Points 
—Flooring in Request. 

JACKSON, TENN., March 14.—The hardwood mills in 
this territory are running steadily. Gum lumber shows 
relatively as great improvement as any other wood. Oak 
and poplar share in the advanced trade. Flooring, ceil- 
ing and siding are in good request. Interior finish work 
that receives much attention from local establishments 
is also in good condition. 

The Hatchie Lumber Company, this city, is shipping 








considerable stock from local yards to middle West 
markets. 

C. W. Talgee, of the Jackson Lumber Company, states 
that his compaty has experienced more delay than ex- 
pected in getting its mill started, but thinks the plant 
will be in operation by April 1. Veneers for the fur- 
niture and car building trades will be cut. 

George Moore & Son, builders and retail lumbermen of 
Nashville, have been awarded the contract for building 
the addition to the United States postoffice in this city 
at a cost of $50,000. 

Young & Cutsinger are running their large saw mill 
in this city and are finding a more active market. 

Sam T. Sparks has bought a saw mill at McKenzie. 

B. C. Jarrell & Co. are building two large dry kilns 
at Humboldt to take care of their veneer trade. This 
concern will also start a retail lumber yard under the 
name of the Jarrell Lumber Company. 

Jones & Woolfork, of Lexington, are shipping out 
considerable hardwood stock. 

Thompson Edwards, of Lexington, is running several 
country mills, cutting hardwoods exclusively and ship- 
ping through Lexington, Beech Bluff and other points. 

W. L. Patrick, retail lumber dealer, has bought the 
Auditorium building at Milan with the intention of con- 
verting it into a lumber warehouse. 

Sawyer & Stewart, retail lumber dealers at Milan, 
report the business outlook good for spring. 

Keaton, Kyzer & Co. are another firm at Milan run 
ning a saw mill. They also run mills at Cade’s Switch 
and Cedar Grove, cutting gum and oak principally. They 
report mild improvement in trade. 

The Little Anchor Mill, of Jackson, is cutting up dog 
wood and persimmon dimension stock and contemplates 
starting another mill to make small handles and dimen- 
sion stock. 

S. W. Taylor & Co., of McEwen, are operating saw 
mills at Tennessee City and other points in the Tennes 
see river territory. 

The Lucas Land & Lumber Company, of Waverly, is 
running its saw mill at that point, principally on oak, 
and is operating six mills in Wayne county, Tennessee, 
and has under erection a cooperage stock mill in Perry 
county, near Linden. 

Fullerton & Powell, of Evansville, Ind., have estab- 
lished an office at Dickson with W. R. Burch in charge. 

The American Lumber Company, formerly of Chicago, 
has moved its hardwood office to Dickson. J. H. Haynes, 
treasurer of the company, is in charge. H. T. Cowan, 
formerly in charge at Dickson, is still associated with 
that office. 

Crandall & Brown, of Chicago, have established a 
Dickson representative in the person of W. A. Moore 
and are shipping out considerable stock from that point 
and points on the Centreville branch. 

The A. H. Leathers Handle Company, which recently 
lost its plant by fire, has rebuilt a modern handle plant 
in the suburbs of Dickson. 





KENTUCKY HARDWOOD NOTES. 


National Demurrage Rules Adopted—Railroad Exten- 
sion Notes—Bill Exempting Railroads from Taxation 
Under Consideration—Trade Notes. 


LOUISVILLE, Ky., March 15.—Weather has been favor- 
able and lumber dealers are taking advantage of the 
conditions to fill the orders that have been piling up on 
their desks. 

The Ohio River Sawmill Company is having difficulty 
in securing cars. Business is good and it has been 
forced to put on extra men to handle the orders. 

E. L. Davis and Claude Sears, of the Edward L. 
Davis Lumber Company, are in Chicago. The most satis- 
factory part of the report from the company is that 
collections are better than they have been in a long 
time. 

The C. C. Mengel & Bro. Company reports business 
good with no difficulty in securing cars. M. di Bene- 
detti, manager of the Mengel branch at Bolize, Britis 
Honduras, was in this city for a short time last week. 
The Venus, one of the steamers controlled by this com- 
pany, has reached port with 1,000,000 feet of African 
mahogany. 

Mark Brown, of W. B. Brown & Sons, reports ship 
ments from the South coming in slowly. Owing to the 
big business that the firm has done throughout the last 
two months it is finding it difficult to fill orders prompt}; 
on some grades. 

The Louisville Veneer Mills is doing a good business 
D. E. Cline says prices are not what they should be. 
Mr. Snyder, the office manager, has returned from 
Detroit, Mich., where he took part in the bowling tour- 
nament. 

H. J. Gates, of the Louisville Point Lumber Com 
pany, is looking for an advance of prices. The company 
is well pleased with the business it has done since th 
first of the year. It has not been able to get all its log: 
out of the river, but luckily has barged 300,000 feet 
from southern Indiana, mostly quartered oak. The com 
pany has orders enough to keep all hands busy for som: 
time. 

Barry Norman, president of the E. B. Norman Lumber 
Company, said business continues good and that inquiries 
and orders are coming in by every mail. The company 
will recover a large percentage of the-logs it lost in 
the breakup at Christmas. Some of the logs were found 
as far south as Greenville, Miss. 

A bill was presented in the state senate last week 
providing that railroads built within the next seven years 
be exempt from taxation for fifteen years; if built in 
the next five years to be exempt for twenty years. Sena- 
tor G. A. Taylor spoke in favor of the bill, but the 
motion to postpone consideration was carried by a vote 
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of twelve to ten, because some of the senators thought 
that the bill was unconstitutional. 

The Chicago, Memphis: & Gulf Railroad Company, 
which is preparing to extend its line from Tiptonville, 
Teun., to Hickman, Ky., has let the work for ten miles 
of the road, running north from Tiptonville. 

The contract for the construction of a 10-mile exten- 
sion of the Kentucky Highlands railroad from Millville 
to Versailles has been let by the Louisville & Nashville 
railroad. The cost of the extension will be about 
51 75,000. 

’ ‘he demurrage rules which were recommended by the 
National Association of Railroad Commissioners were 
adopted as the rules for Kentucky at a meeting of the 
state railroad commission at Frankfort March 2. The 
main point in the new rule is that the shipper is given 
credit for any time less than forty-eight hours in which 
he unloads. 





A YELLOW POPLAR CENTER. 


Mills in Active Operation—Securing of Logs Becoming 
More Difficult Yearly—Demand for Dimension Stuff 
and Ties. 

ASHLAND, Ky., March 14.—Weather conditions have 
been perfect for lumber manufacturing, and the mills in 
this section are in active operation, with prospects for a 
good run. Inquiries are numerous, and orders—at satis- 
factory prices, are coming in freely. 

The W. H. Dawkins Lumber Company received a fair 
lot of timber on the last tide out of Big Sandy. Mr. 
Dawkins regards February as the best timber month 
this year so far. The log supply is getting shorter. It 
is becoming more difficult to get out logs each year, on 
account of the longer haul. 

The Yellow Poplar Lumber Company received a large 
supply of timber on the last run. Its large splash dam, 
recently completed, enabled it to get out timber that 
otherwise could not have been brought down. 

The Vansant-Kitchen Company reports a good demand 
for high grade stocks, which are scarce. Plenty of in- 
quiries and orders are coming in, and prices are satis- 
factory. Charles Kitchen says the February tides were 
disappointingly low, but his company hoped to. bring 
out a lot of timber on the next run. R. H. Vansant, 
of this company, is in Lexington this week on business. 

T. N. Fannin, of the Keys-Fannin Lumber Company, 
is home from a trip to his holdings at Herndon, W. Va. 

The Wright-Saulsberry Company says business is satis- 


factory. The plant is running on a 12-hour schedule, 
with enough timber to insure a long, steady run. The 
company reports a big demand for car stock. 


The Standard Planing Mill Company is well pleased 
with the business outlook. The building prospect in 
Ashland this spring is unusually good, and the company 
has secured several profitable contracts. 

The Herrmann Lumber Company reports business satis- 
factory in dimension stock and railroad ties. August 
Sclimidt, of this concern, is up the Big Sandy looking 
after a valuable tract of timber, which the company is 
about to acquire. 

Whisler & Searey, of Ironton, are in receipt of better 
inquiries and the outlook is very encouraging. Bill oak 
is in good demand. It is rapidly sawing up its stock 
at the Farmers (Ky.) mill, and is hopeful of a good tide 
out of Licking river soon to bring down logs. 

W. O. Hughart, of Grand Rapids, Mich., is in this 
city on business. 

S. W. MeCansey, of Grand Rapids, Mich., was a recent 
ViSiior. 

R. G, Page, of the Licking River Lumber Company, 

is i Chicago on business. 
. O. Clapp, of Boston, Mass., one of the oldest buyers 
of ‘.rdwood in this country, is making a visit to this 
sec . He reports hardwood stocks stronger than he 
has und them for many years. 

li-nry Cool, of W. A. Cool & Son, Cleveland, Ohio, was 


in hland Friday. 
(> J, W. Kitchen Lumber Company reports business 
enc : aging. Inquiries are good on No. 1 common and 





MOUND CITY HARDWOOD NOTES. 


Trace in All Branches Showing Surprising Activity— 
E aordinary Business Year Freely Predicted in 
M. .y Quarters—All Hardwoods in Good Demand. 


S Louis, Mo., March 15.—As a result of the con- 
tinue settled weather, the hardwood dealers are jubilant 
Over prospects for business. Without dissent, they claim 
that ‘4 siness, from all present indications, ought to be a 
recoic breaker. Of actual buying there has been a most 
eneovraging volume this week. The general average of 
gail 8 noteworthy and indicates that the trade reaction 
has sect im. One enthusiast predicts that all selling 
Tecor's will be broken this year. He says that he already 
has i.oked more orders than he can see his way clear to 
fill»: he is in a dilemma. The improvement in buying 
S Lov confined to high. grade stock, but even the lower 
sraces are moving more freely. 


- The Lumbermen’s exchange will hold a special meeting 
11S 


‘eek to adopt suitable resolutions on the death of 
August Schnelle, the oldest lumber merchant in St. Louis, 
Whose death is reported elsewhere in this paper. A com- 
mittce attended the funeral today and the exchange sent 
an appropriate floral tribute. 

E. W. Blumer, general sales manager for the Lothman 
Cypress Company, is making a selling trip in northern 
and eastern markets. Before leaving, Mr. Blumer stated 
that the settled weather conditions have greatly stimu- 
lated the hardwood market and cypress is moving more 
freely. He predicted a great year for this wood. 

E. W. Wiese is reported as holder of a considerable 
block of stock in the Union Station bank. Mr. Wiese is 





vice-president of the Thomas & Proetz Lumber Company 
and is jubilant over’prospects in the hardwood trade. 
He says that demand is now exceedingly good. Not only 
have high grade woods advanced in demand and price, 
but gum has shown a remarkable activity. Mr. Wiese 
says he looks for another 1906. 

Joseph Hafner, manager of the lumber department of 
the Hafner Manufacturing Company, says trade is im 
proving and he looks for a big year. Upper grades are 
in excellent demand and lower grades, he thinks, have 
not shown much improvement, due to the fact that 
everyone seems to have lots of common lumber on hand. 
Birch has made a remarkable recovery, having advanced 
$10 in ninety days. Henry Hafner, president of the com- 
pany, says trade is gradually recovering in the sash and 
door line. The feature of this trade is the rapid ad- 
vance in the price of glass. A car of glass has advanced 
in price $600 in six months. 

George Hibbard, vice president of the Steele & Hib- 
bard Lumber Company, reports high grade stock in great 
demand at fair prices, with the lower grades of plain and 
quartered oak moving up fairly well. Common poplar 
and cypress are selling better than in two years. Com- 
mon ash is dull. Cottonwood and red gum box boards are 
extremely active, with prices rapidly advancing. 

R. E. Drake, of the lumber company which bears his 
name, says trade this month has exceeded his expecta- 
tions. Settled weather has done wonders in stimulating 
trade. Demand is strong and steady and prices are im- 
proving. 

Tom Powe, of the Powe Lumber Company, states that 
March is proving a banner month with him. Since 
weather conditions have settled traidle has become active, 
with demand firm and prices st:ffening. 

W. G. Haskell, general manager for the East St. Louis 
Walnut Company, says the walnut business is looking 
up. March has seen a decided reaction in this trade. 
Demand from foreign and domestic sources is stronger 
and prices better. 

Henry Quellmalz, president of the Quellmalz Lumber & 
Manufacturing Company, reports trade in his special 
line, wagon stock, much improved in demand and price. 

George Cottrill, general manager for the American 
Hardwood Lumber Company, says that trade this month 
.as recovered splendidly. He predicts a big run of sales 
all the rest of the year. 

W. R. Chivvis reports the outlook in his special line, 
walnut and cherry lumber, is bright. Call is now steady 
for these woods from foreign sources and domestic mar- 
kets. Prices are advancing. 

George Luehrmann, president of the Charles F. Luehr- 
mann Hardwood Lumber Company, says March business 
is breaking records. All items are in strong demand, 
with gum rapidly coming into its own. 





CENTRAL KENTUCKY NEWS. 


Car Shortage Holds Up Shipment—Stocks of Dry Lum- 
ber Low—Timber Brought to Farmers on Recent 
Tide—Stave Business Good. 

MOrREHEAD, Ky., March 14—A few days of good 
weather has started a few small mills, and the roads soon 
will be dry enough to allow hauling. 

Car shortage has been holding up shipments. Lumber- 
men say there has not been such a shortage in two years 
as has existed the last thirty days. 

Stocks of dry lumber are low and prices strong. S. M. 
Bradley says he has about 2,000,000 feet of lumber to 
bring to the road as soon as the weather is settled. 
He recently bought 5,000 acres of timber, and expects 
to commence operations at once. He will peel about 
5,000 cords of bark this year. 

The Clearfield Lumber Company is running its large 
band mills steadily, and expects to run a double crew 
after the lst of April. 

McGlone Bros. are running their stave mill steadily, 
and are getting a good lot of staves on yard. They have 
timber enough to keep them running two years. 

The Reece, Kitchen Lumber Company has completed 
its tramroad to the Morehead & North Fork railroad, and 
has begun to bring its lumber to the road. It has a 
good lot of wide poplar which is in great demand. 

The recent tide in Licking river brought down consider- 
able timber and ties to Farmers. The Licking River 
Lumber Company, of Farmers, has logs enough to keep 
it running for some time, and expects to get out as many 
logs as it can handle this year. 

The Whistler & Scearey Company, of Farmers, has 
bought a lot of timber on Licking river, which with its 
own timber will keep it running most of the year. It 
reports business satisfactory. 

The Salt Lick Lumber Company, of Salt Lick, is run- 
ning its plant steadily and says trade is satisfactory. It 
has a large stock of oak flooring, of which it makes a 
specialty, and says prices are advancing. 

W. B. Townsend, of Townsend, Tenn., was in Morehead 
this week looking after the interests of the Clearfield 
Lumber Company, in which he is interested. 





OF INTEREST TO COMMISSARY MANAGERS. 


A ‘‘money saver catalog’’ is the interesting title of 
the 1910 spring and summer catalog just issued by 
Morse & Rogers, 134,140 Duane street, New York city. 
This companv is a wholesale distributor of boots, shoes, 
rubbers and shoe findings. The catalog abounds in 
halftone illustrations which show to the best possible 
advantage the company’s complete and excellent line 
of footwear. A feature of the business that will appeal 
to commissary managers is a mailorder department 
which makes it as easy to order goods by mail as in 
person, and quotations are backed up by twenty-five 
years of experience, fair dealing and successful 
methods. ; 











pap EAST MICHIGAN ~@ang 
Dry Michigan White Pine 


SAWED IN 1909. 





















9,000 ft. 1x4 No. 1 Barn saan 
1,000 ft. 1x5 No. 1 Barn w 
2,000 ft. 1x6 No. 1 Barn This stock 
6,000 ft. 1x% No. 1 Barn is all 
1,000 fc. 1x10 No. 1 Barn sound red 
2,000 ft. 1x4 No. 2 Barn knotted 
6,000 ft. 1x4 No. 3 Barn and 
25,000 ft. 1x6 No. 3 Barn e we will 
14,000 ft. 1x8 No. 3 Barn quote 
14,000 ft. 1x4 No. 1 Box delivered 
11,000 ft. 1x6 No. 1 Box prices 
30,000 ft. 4-4 R.W. No. 3 Cuts ‘ on 
100,000 ft. Shorts 10’ long 
30,000 ft. Shorts 4’-8’ long application 
22,000 ft. 8-4 No. 1 Box 











Salling Hanson Company, 


GRAYLING, MICHIGAN. 


Johannesburg 
Mfg. Co. 


WE HAVE IN STOCK: 


500 M ft. 4-4 No. 3 Hardwood 
100 M “ 8-4 No. 3 Hardwood 
200 M “ 6-4 No. 3 Hardwood 
500 M “ 8-4 No. 3 Hemlock 
200 M “ 4-4 Log Run Beech 
50 M 2x6-10’ Hemlock 




















Write for Prices. 
JOHANNESBURG, MICH. 


Buyers Attention! 


We have the following items ready for 
I, di: te Sh; t: 


Pp 






















60,000 ft. 4-4 No. 2 Common and Better Birch 
100,000 ‘‘ 8-4 No. 3 Common Beech and Maple 
500,000 ‘‘ 6-4 No. 2 Common and Better Beech 
500,000 ‘‘ 8-4 No. 1 Hemlock 

250,000 ‘‘ 8-4 No. 2 Hemlock 

500,000 ‘‘ 8-4 No. 3 Hemlock 

20,000 ‘‘ 12-4 1st & 2nds Grey Elm. 


We make a specialty of furnishing promptly Bill Stuff and 
Timbers, 20 to 40 ft. long in both Hemlock and Hard wood. 


The Kneeland - Bigelow Co. 


BAY CITY, MICH. 


SS 
| We Can Ship Mixed Orde 


without unnecessary delay as we 
own and operate our own mills, and 
by carrying well assorted stocks can 
ship in addition to 

White Pine Lumber, 
Dimension Shingles, 


Worked Mouldings, 


Maple Flooring, K. D. 
Frames, Box Shooks. 


Prices on Request 


E. B. Foss & Company 


Manufacturers 
BAY CITY, MICHIGAN 
Established 1877 Telecode Used 
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You Can 
Please Your 
Customer 


everytime if you order your ‘ 
stock of lumber from us. Let us send you an 
order of our 


Pine, Hemlock 
and Basswood 


We do our own manufacturing and always have 
a good assortment on hand. Inquiries given 
prompt attention. 


Brooks & Ross Lumber Co. 


SCHOFIELD, WIS. 
Chicago Office, 406 N. Y. Life Building. 























White Pine, Hemlock and 
Hardwoods 


We are especially well supplied 
with the following stock:— 


1 in. No. 3 Hemlock Boards, 6' to 16'. 

2 in. No. 3 Hemlock Boards, 4' to 16'. : 

2x4 to 2x12, No. 2 Hemlock Piece Stuff, 4' to 20'. 

2x6 to 2x12, 2 in. Select Hemlock, 10! to 16'. 

2x4 to 2x12, No. 1 Hemlock Piece Stuff and Timbers, 4'to24'. 


JOHN A. WEEK LUMBER CO. 


North Portage Street, 
STEVENS POINT, WIS. 





















RUST-OWEN LUMBER CO. 


40 M ft. 14%”" No. 3 Shop. 

25 M ft. 1'2”” No. 3 Shop. 

10 M ft. 14” No. 2 Shop. 

20 M ft. 1%2”’ Fo. 2 Shop. 

40 M ft. 14%” No. 2 Common. 

25 M ft. 12” No. 2 Common. 

18 M ft. 14"'x12"’ No. 2 Common. 

20 M ft. 12"’x12”’ No. 2 Common. 

18 Mft. 3” “B” and Better. 
500 M ft. No. 4 Boards, 4"’ and wider, 6’ and up. 
300 M ft. 4” and wider, 3 and 4’, Box Lumber. 


White Cedar Posts and Poles. 
WRITE FOR PRICES. 
DRUMMOND, - - WISCONSIN. 








LONG FIR TIMBERS 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 


Band resaws and large surfacers ::, 3% 
aa 


ROGERS-RUGER LUMBER CO. 


Telecode SUPERIOR, WISCONS:N = Long Distance 




















> 
Sawyer Goodman Company 
Make Prompt Shipments of 
WHITE. PINE AND BASSWOOD 
BEVELED SIDING, FINISH in all 
Thicknesses, and SHOP LUMBER 


| MARINETTE :: :: WISCONSIN °' 








HOW’S YOUR TALLY? 


You can save much time, do your work 
much better, and avoid mistakes if you use 


The CLIMAX TALLY BOOK 


Designed by a practical inspector who knew what is wanted. Sub- 
stantially bound in sheep with stiff covers and round corners; the 
aper, printing and special ruling are high grade. The CLIMAX 


8 110 pages and when closed is 44¢x8}4 in. Price, postpaid, one 


copy, 75 cents; six copies, $4.00; twelve copies,.....____. $7.50 
AMERICAN LUMBERMAN, Publishers, 
“ 315 Dearborn St., Chicago 





SOUTHWESTERN LUMBER NEWS. 


Mill Business Booming in Calcasieu District—Trade 
Better than for Two Years—Exporters ‘‘In the 
Swim’’ Too.—Logs En Route. 

LAKE CHARLES, LAa., March 15.—Not at any other 
time in the last two years have as many mills been 
running in the Calcasieu district. Many of the larger 
plants, particularly those in Lake Charles, are working 
only five days, but many of the smaller mills through- 
out the district are being operated full time. Demand 
is confined to no particular character of stock. 

Lake Charles mills for years have made a specialty 
of railroad material, and this class of goods is as much 
in demand today as it was sixty days ago. Mills in 
this territory doing an export business report a fine line 
of orders received during the week. Mills at Beaumont, 
Tex., and Orange, Tex., are doing a particularly large 
export business. Perhaps, though, the most satisfac- 
tory line of orders coming in are those from the western 
dealers asking for assorted lots suitable for ‘‘ peddling’’ 
out to the retail trade. St. Louis, Kansas City, Denver, 
St. Joseph, Wichita and Omaha are all buying freely, 
and as the spring months advance this demand is ex- 
pected to increase. This demand from the wholesale 
dealers of cities in the middle West is created by the 
farm work in progress. 

Business in the cypress belt was fully up to the 
average this week, all mills running full time, and 
orders coming in briskly from many centers. 

News received here from the logging camps up the 
Caleasieu and Sabine rivers is to the effect that many 
thousands of logs are on the way to the mills at Lake 
Charles, Orange and Beaumont. Excessive rainfall has 
caused these streams to leave their banks fifty miles 
north of the mills, and this means a great deal to those 
plants depending on the water route for their raw ma- 
terial. 

Local lumbermen are taking a great deal of interest 
in the approaching session of the state legislature. 
Several bills will be introduced affecting the lumber in- 
dustry, particularly the bill of Mr. Locke, who an- 
nounces that he will present a measure prohibiting the 
removal of any more timber from the state in an un- 
manufactured state. 

A party of railroad officials of the Kansas City 
Southern, including L F. Loree, chairman of the board 
of directors; President J. A. Edson, Vice President J. 
F. Hudson, and E. E. Smythe, general freight agent, 
were visitors in Lake Charles this week. They visited 
many of the big lumber mills between Lake Charles and 
Shreveport and were highly satisfied with the manner in 
which the resources of that section were being developed. 

I. Stephenson, president of the Ludington, Wells & 
Van Schaick Company, of Ludington, was in Lake 
Charles this week en route home from Ludington, Mich., 
where he accompanied Mrs. Stephenson. 

A. J. Peavy, president of the Peavy-Byrnes Lumber 
Company, which is to build a modern double band saw 
mill at Kinder, this state, spent the greater part of 
last week in this city perfecting arrangements. The 
plant will have a daily capacity of 100,000, and will be 
one of the most complete in this part of the state. The 
company has a large amount of timber in the Kinder 
territory. 

At a meeting of the Commercial Club in Orange, 
Tex., George W. Bancroft, E. W. Brown, niayor, and 
J. T. Adams were appointed a committee to go to 
Washington in behalf of the Orange ship canal. These 
gentlemen will present Orange’s claims before the 
rivers and harbors committee. They are all promi- 
nently identified with the saw mills of Orange. 

Col. S. T. Woodring, treasurer and general manager 
for the Caleasieu Longleaf Lumber Company, was this 
week honored by being appointed by Governor Sanders 
one of the delegates from the state to accompany the 
party from New Orleans to petition Congress for the 
selection of New Orleans as the scene of the Pan- 
American Exposition in 1915. Mr. Woodring is in 
hearty accord with the movement and is using all his 
influence in behalf of New Orleans. 





CRESCENT CITY NEWS. 


Trade Volume While of Fair Proportions Not Up to 
Expectations—Big Increase in February Building— 
Lumbermen May Organize. 

NEw ORLEANS, LA., March 14.—With the advent. of 
better weather interior demand for lumber is showing 
improvement. There seems to be a latent fear in some 
quarters,, however, that another blizzard may pick out 
some of these March days to cut loose for a last cele- 
bration. Any weather doctor who could guarantee that 
springtime, is already here might draw a handsome re- 
tainer from Southern lumbermen. As matters stand the 
trade volume is not particularly unsatisfactory, but it is 
considerably under what had been hoped for. Retailers 
are still inclined to ‘‘ wait a little while’’ before stocking 
up in earnest, either because they do not want to take 
chances of bad weather or because they are looking for 
better prices. 

The call for cypress pursues the even tenor of its way. 
There is a certain assured demand of fair volume which 
is apparently unaffected by the weather or by the specu- 
lator. The ‘‘overage’’ is peculiarly sensitive just now to 
weather conditions. Four or five days of bad weather 
exerts an influence on the bookings, and the same period 











of sunshiny days has the same effect in the other and 





pleasanter direction. The price seems to be firm. Opera- 
tors who put in the advances reported last week are 
having no difficulty in enforcing them. 

Volume of yellow pine demand is showing a larger 
growth than that of cypress, but the general conditions 
are not so good because of price uncertainties. Reports 
of price concessions here and there are still in circulation, 
though millmen who declare they are holding for the 
price assert that they are getting a fair share of the 
business in spite of the rumored weakness, which is, so 
far as can be learned, confined principally to items of 
which there has been an overstock on many mill yards fo: 
some months. Along the Mobile & Ohio, Gulf & Ship 
Island, and Northeastern, complaints of insufficient car 
supply are heard. One of the perplexing features of th 
situation is the mixup on manufacturing policy. Mills 
west of the river are trying to hold to a 4- or 5-day 
week, while some of those to the eastward of the big 
stream are running double shift. Talking over the pric 
situation today, an experienced yellow piner ventured 
this suggestion: ‘‘If the price is being eut today, it is 
the ‘big fellow’ who is responsible. In the old days the 
‘little fellow’ got all the blame. As a rule he is holding 
out now for what his stock is worth and letting the ‘big 
one’ make the concession. The price trouble could be 
stopped if the manufacturers would only hang on for a 
figure that gave them a fair profit. There is a good 
demand and on many of the items it would be just as 
strong at a dollar or so advance as it is without it.’’ 

Members of the dock board inspected the work on thie 
new lumber wharf Saturday and reported that satis- 
factory progress had been made. About 900 feet has 
been completed. Its total length will be 1,500 feet. 

The February building record of New Orleans showed 
an increase of 42 percent over the record for February, 
1909, the figures in building permits being $239,563, as 
against $161,751 for the preceding February. While 
there is nothing phenomenal in the building prospect, the 
outlook is for steady activity in the residence sections, 
where scores of houses are under construction or contract. 

A dry kiln of the Thompson Lumber Company, of 
Montpelier, was burned early Sunday morning, with sev- 
era: hundred thousand feet of lumber. According to the 
report, which comes by way of Amite City, there was no 
insurance. 

Lumbermen are quietly discussing the organization of 
a lumbermen’s club in this city, and there seems to be a 
better prospect than ever before that the project will 
take definite shape. The plan has been broached repeat- 
edly in the past, but has usually taken shape that made 
no strong appeal to the lumber fraternity generally. 
While the details have not yet been agreed upon, the 
idea most popular seems to be to get away from the con- 
ventional clubroom plan, and to hold meetings or informal 
dinners at regular intervals, where the members may get 
acquainted. 

It is reported from Robeline that a 10-acre site has 
been secured for a stave factory, to be established by 
the Newport Stave Company, of Eldorado, Ark. It will 
employ about eighty men, according to the report. 

The Wardville Lumber Company, of Wardville, plans 
the erection in the near future of an additional mill near 
its present plant, to cut oak and other hardwoods. Floor- 
ing machines will be installed in the planer department 
and the company expects to make a specialty thereafter 
of oak flooring. It is already sawing cypress, yellow 
pine and hardwood, and the abundance of forked leaf 
white oak on its timber lands, a variety said to be splen- 
didly adapted for flooring, has suggested the plan of 
specializing in this high grade stock. : 

The purchase of a large tract of swamp land in Ascen- 
sion parish is reported from Napoleonville, Gus J. La- 
barre being named as the purchaser and the consideration 
stated at $25,000. 





MATTERS AT MOBILE. 


Foreign Conditions Improving—Moderate Inquiry 
From South America—Outward Movement to Porto 
Rico Larger Than Ever—the Interior Trade. 


MosiLE, ALA., March 14.—Offerings of sawn timber 
at the Gulf ports remain small, and sales are conse 
quently few and far between. Prices are firmly held. 
A recent sale of small timber was effected at Mob''e, 
stuff 25 eubie feet average, which brought 24% ce1''s. 
For timber of 30 cubic feet average nothing less tl? 
25 cents seems to be considered, and the same price 18 
established at Pensacola and Gulfport. Supplies *%¢ 
seanty, and the outlook for steady and sustained valu 3, 
with occasional transactions above the regular mar 2 
when vessels are loading and the needs of the shipp:’S 
are urgent. ; 

The foreign market shows an improving tendency, 
though the gains recorded are very gradual. More 
interest is shown and the price suggestions are a lit‘le 
better, while confidence in the stability and buoyan’y 
of values is much better established. In Great Brit: '” 
the general business seems to be excellent and tue 
timber trade should reach its share of prosperity al\:T 
a long period of dullness. In Germany conditions se? 
to be improving, but at a disappointingly slow rate. 

‘une only timber clearance of the last week of a y 
importance was that of the steamer Raithwaite, from 
Pensacola, by Rix M. Robinson, destined for Castel.a- 
mare and Genoa. , 

The market for short length Rio or London des 
shows little variation abroad, and the prices offered are 
inadequate to cover the cost with prices obtaining. The 
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mi!s ask about $16.50 to $17 for this stock, while 
about $18.50 is received for Rio orders—one-third 30 
fer and up. Several vessels are loading at the various 
por's for Rio Janeiro and Santos. 

i» the South American trade there has been a moder- 
ate inquiry noted during the last week, though of much 
less extent than that which prevailed two to three 
mciths ago. There have been one or two transactions 


eloced recently at attractive prices, which indicate an 
advancing market. Additional charters for the Plate to 


earry cargoes previously sold are rather heavy, and the 
trace for the first half of this year at least, is likely 


*to cqual the high records o1 1909. Although last year’s 


exy xt much exceeded that of any former year, there is 
no reason why the trade should not be still further 
developed. Consumption is much less in proportion to 
population than in the United States. Competing woods 


fall far behind yellow pine in general use and the Plate 
countries are experiencing rapid growth, with corre- 
spondingly active. building and spread of all industries. 
The outward movement during the last week to the 
River Plate was considerably above the average, reach- 
ing a total of 9,990,000 feet. she Keyser-Muldoon 
Company and the Moragues Lumber Company had ecar- 


goes for Montevideo, while three steamers and two sail- 
ers were cleared for Buenos Ayres. Among the ship- 
pers were Rix M. Robinson, the Export Lumber Company 
and the Dantzler Lumber Company. The latter com- 
pany also cleared a cargo for Rio Janeiro. 

In the West Indian trade strong and advancing prices 
are reported under the stimulus of heavy and continuing 
orders from all the islands of the group. The meve- 
ment has been very active since the beginning of the 
year, and the amount of unfilled business on the books 
is larger than at any other time within two years. The 
trade with Porto Rico is especially noteworthy, and the 
outward movement is larger than ever before, while 


Cuban orders largely exceed those of a year ago. Orders 
are plentiful from the smaller islands, the trade with 
which ‘has been brisk since the beginning of the year. 


Other cargoes are loading or soon to load and almost 
every one of them*should show purchases larger than 
those of former years. Nineteen sailing vessels cleared 
from the Gulf*ports during the last week, twelve of them 
carrying eargoes to Havana. The usual quantity also 
went by steamer, and the total outward movement during 
the week aggregated 7,000,000 feet, a record that has 
not been equalled in any other week for two years. 

The most unfavorable news in the interior trade is to 
be found in reports of cut exceeding shipment. Mills 
stocks are reported below the normal, particularly at 
mills in those states east of the Mississippi. This con- 


dition is attributable to a moderate enlargement of 
operations. A small number of mills are running double 
shift, and the number in operation is slightly increased. 
In spite of this reported surplusage, prices are strong, 
and few orders are accepted for delivery very far in 


advance. Buyers and their representatives are reported 
to be visiting the mill centers in large numbers, and the 
feeling is generally hopeful as to spring trade. Car 


maierial still leads the market, as it has done for sev- 
eral months. Nine-inch sills, 36-37 feet, are bringing 
about $18 at the mill, and prices for siding, roofing ete. 
are well sustained. Heavy timbers are moving well, but 
prices are a shade under those of last fall. 





ON MISSISSIPPI SOUND. 


Bri..sh Timber Buyers Not Exerting Themselves to 
ke Conditions Better—Weekly Outgo Small—Cuba 
strong Bidder for Stock. 


LFPORT, Miss., March 14.—With the exception of 


a vy remote instances of parcel cargoes, in closing 
wh transactions concessions were made by seller and 
bu alike, with a view to reaching middle ground, it 
ear ‘.ardly be said that the British timber buyers ex- 
hib eny desire to overcome the difficulties for which 
3r conditions are responsible, and they apparently 
ex the shipper to make the advances and to then 
sel a price which would entail losses even before 
lo: : was complete. Only a small supply of sawn tim- 
ber - in sight with but few mills cutting, which has a 
co} * effect upon the weakness shown by inquiry for 
th ck. Prices are firm at about 23% to 24% cents 
a > foot, with indications of slightly higher prices 
801 Demand for sawn timbers is less than fair with 
pr ranging from 19%4to 21% cents for stock to 
ave:-ce Bl good. 

|. week’s outgo of stocks was rather small, reaching 
at ‘1 of 5,960,255 superficial feet at a valuation of 


$14° 753. Of this amount 2,165,000 feet valued at 
$38..50 went forward from Pascagoula and 3,795,255 
fee* valued at $105,003 from Gulfport; 2,903,000 feet, 


valied at $49,433, was cleared from the two ports for 
- iver Plate, the balance of the stock going to 
Tt! 


2 and the Western islands, with one cargo for 
otverdam, 

Comparatively a small number of inquiries are being 
TE ! from South American ports and the business, 
from the few orders closed, is much less brisk than 


duriy the period about sixty days past. In consequence 

of ‘ve falling off, recently, in the demand for this stock, 

prev nt forwarding is in small quantity. It is expected, 

hoi er, that trade with these ports will assume better 

rr rtions in the near future, but it is not thought 
ai 


these markets will have a very strong demand for 
late spring and summer seasons. 

‘usiness eonditions in Argentina, Uruguay and Brazil 
are reported as continuing good and the various lines 
of business are being increased in proportion to the 
expansion taking place. Of the twenty-four principal 
railroads of Argentina, the majority report good earn- 
ings and practically all are preparing to extend their 
nes, and good pitch pine business may be predicted 


not only with the roads but also in the territories to be 
opened up. 

Manufacturers are cutting large quantities of this 
stock and prices remain about as last stated, with the 
exception of some orders for late spring delivery at this 
port which brought lower prices than usual. Of the 
standard River Plate grades, 12-inch boards in inch, 
1¥%-inch and 2-inch thicknesses and 14 feet and up in 
length.are quoted at from $17 to $18 a thousand feet 
delivered. Prices asked for scantling schedule contain- 
ing small quantity of deals vary from $14.50 to $15.50 
a thousand feet, delivered, with kiln dried strips 60 
to 75 percent clear of knots at from $16.50 to $17.25 
delivered. The British steamship Cardiff cleared by the 
Ingram-Day Lumber Company from Gulfport, with a 
cargo of 2,009,000 feet valued at $32,641, for Buenos 
Aires. The Italian bark Rio cleared by Hunter, Benn 
& Co. from Pascagoula, with 894,000 feet valued at 
$16,792, for Montevideo, Uruguay. The British bark 
Conductor cleared by the L. N. Dantzler Lumber Com- 
pany from Pascagoula, with a cargo of 703,000 feet 
valued at $13,359, for Rio Janeiro, Brazil. 

Panama continues to take small shipments and is rep- 
resented in this week’s clearance list with a cargo of 
fifty poles (treated) valued at $1,000, shipped to Cris- 
tobal by the Gulfport Creosote Works and 316,000 feet 
of lumber valued at $8,656 shipped to Cristobal by S. 
E. Naylor & Co., both parcels on board the Norwegian 
steamship Antares. 

In the trade with the Western islands, Cuba continues 
to be a strong bidder for stock, a large number of in- 
quiries being in hands of the shippers and a fair quan- 
tity of orders being closed. So far the year’s business 
has proved good, a comparatively large number of 
cargoes being shipped to Havana and the balance well 
divided among the other ports of the island. Complaint 
of the reclamations instituted by Havana buyers has 
been made, but in this respect late business has been 
more satisfactorily concluded than formerly. Some shop- 
ping is necessary to buy the best grade of Cuban stock, 
as the demand for South American stock has had its 
influence on prices. No. 1 Cuban brings from $14 to 
$16 delivered with No. 2 at from $10 to $13.50. Some 
purchases of this latter stock recently have been made 
at less than the average market price, however, for 
forward delivery. 

Inquiries are still coming from Porto Rican houses in 
good value and it is believed that this trade will con- 
tinue good for about sixty days. Shipments to San 
Juan, Ponce, Mayaguez and Aguadilla have been of 
large quantity, some of the other ports taking a few 
large and several smaller cargoes. Prices asked for 
stocks intended for Porto Rico range from $15.50 -to 
$17 for boards and dressed stock with scantling at from 
50 to 75 cents less. 

The Ingram-Day Lumber Company, of Lyman, in 
seventeen days sent to Gulfport 4,500,000 feet of lum- 
ber to fill out a shipload. Dry kilns of brick are being 
built by the company to further equip it for a speedy 
filling of orders. It recently received a large order 
from the International Harvester Company. 


GULFPORT ENTRIES. 
British steamship Glenfern, 2,279 tons, Newport News to 
H. Western Lumber Company. 


Norwegian steamship Antares, 1,104 tons, Mobile to J. W. 
Corry & Co. 


British steamship Rossano, 3,012 tons, Newport News to 
L. N. Dantzler Lumber Company. 


American schooner Oscar G., 199 tons, San Juan to Sproul. 
American bark Sunbeam, 242 tons, Havana to Liorens. 


British steamship Aydon, 2,976 tons, Buenos Aires to F. 
W. Elmer. 


British steamship Ada, 2,488 tons, Norfolk to European 
Lumber Company. 





A MISSISSIPPI LUMBER CENTER. 


Inquiries More Numerous For Yard Stock—Good De- 
mand for Factory Flooring—Stocks of All Kinds 
Badly Broken. 


MERIDIAN, Miss., March 15.—Inquiries are a little 
better for yard stocks and special timbers, and some 
business is being booked for this class of stock by the 
local dealers. Stocks of all kinds seem to be badly 
broken throughout this section and there is but little 
dimension to be had. Demand for factory flooring is 
better and several good sized orders have been booked 
for this stock at good prices. Demand for railroad ma- 
terial is still strong, heart stringers, caps and ties being 
especially in demand. 

The Meridian Traffic Association held a smoker Sat- 
urday night. Eliot Cobb, president of the association, 
acted as toastmaster, and short talks were made by 
lumbermen and railroad men. 

W. H. Gerhart, of the W. H. Gerhart Lumber Com- 
pany, called on the trade today. Mr. Gerhart is making 
purchases for his concern and states that everything in 
his territory points to a good year in the lumber busi- 
ness, especially in the demand for yellow pine. 

C. F. Thompson and family, of Chicago, spent Sunday 
in this city as guests of C. L. Gray. Mr. Thompson is 
largely interested in the Mississippi Lumber Company, 
of Quitman, and vice president of the’ C. L. Gray Lum- 
ber Company, of this city. 

Eliot Cobb, of the Eliot Cobb Lumber Company, has 
gone north to call on some of his customers. It is 
reported that this concern will shortly open a wholesale 
yard in this city. 

The Prime Lumber Company has on hand a large 
amount of long dimension which they are holding for 
better prices. They also have a large amount of business 
on the books for special timbers and railroad material. _ 

The Carter Lumber Company has moved its office from 
the Masonic Temple building to the mill and yard at 
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Both in long lengths and cut 
lengths for special jobs and 
can guarantee prompt ship- 
ments and satisfaction. 
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Our stocks of Hemlock are com- 
plete in nearly all respects, and 
we can make shipments with- 
out delay. Send us your inquir- 
ies and let us quote you prices. 
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WHITE PINE 


LUMBER, SHINGLES and LATH 


Our stock is large and complete 
It will pay you to get our prices 


BRADLEY, MILLER & CO. 


WEST BAY CITY, MICH. 














ro MAKE MONEY you should use the Lumber- 

man’s Actuary for figuring 
be amount of lumber in any number of pieces and for figuring the 
20st of any number of feet at any given price. Absolutely correct. 
send for illustrated booklet. AMERICAN LUMBERMAN, Chicaga, 
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the others will come too. To be 
sure you have in stock the best 
lumber you should order some 
of our 


Goldsboro 
N. C. Pine 


You take no chances when “you 
order of us. Every piece of this 
lumber is perfectly milled, correctly 
graded and guaranteed to meet all 
the requirements of your trade. Let 
Us quote you prices, 


TELECODE USED. 


Johnson & Wimsatt 
Me Washington, D. C. 








Eleventh avenue. This concern reports having booked 


| considerable business within the last week. 


The R. F. Darrah Lumber Company reports a consid- 
erable increase in business and states that its mills are 
running full time. 

Dealers and mill people report having considerable 
trouble in securing cars in which to load their output. 





SOUTHERN ARKANSAS NOTES. 


Yellow Pine Situation Well in Hand—Orders at Mills 
Satisfactory as to Prices—Dollar Extra Received on 
Some Items. 


WarrEN, ARK., March 12.—The shortleaf yellow pine 
situation, as to the number of orders actually received, 
is in better shape. Manufacturers state that orders on 
their books were taken at satisfactory prices, and the 
prices on some items are as much as 50 cents to a dollar 
a thousand above the market. 

While most of the mills have an extra large number of 
orders on hand, the most of them are orders taken on 
the price basis prevailing during the last month. The 
fact that the mills were able to obtain as much as a 
dollar a thousand above the market price for some items 
indieates that the market is firming up and growing 
vtronger each week. Another indication of the steadily 
improving market is the large volume of inquiries being 
received, 

Stocks are at low ebb. It looks as though the retail- 
ers have come to the conclus‘on that it is useles& to at- 
tempt to buy requirements on a lower basis, as the large 
volume of orders is no doubt occasioned by a great many 
retail dealers stocking up. 

C. H. Jackson, assistant general freight agent for the 
Tron Mountain railroad, was a Warren visitor this week; 
also E. B. Wood, traveling freight agent of the Pere 
Marquette. 

N. H. Clapp, general manager for the Southern Lum- 
ber Company, left Monday on a business trip to Memphis, 
Tenn. 

J. F. Forsyth, general manager for the Bradley Lum- 
ber Company, is confined to his home with illness. 

The Arkansas Lumber Company has resumed opera- 
tion after a three months’ shutdown for repairs. 











KILN DRIED 


Rough or 
Dressed... 


DAILY CAPACITY: 


Saw Mills, - 350,000 Ft. 
Planing Mills, 200,000 Ft. 


Camp Manufacturing 
Company, 


ison Ave., New York. 
Fach Bldg. Pittsburgh, Pa. FRANKLIN, VA. 














ELLINGTON & GUY 


(INCORPORATED) 
Wholesale Dealers and Manufacturers of 


Kiln Dried N. C. Pine 


Virginia Sap Pine Framing and Box Boards 
Our “Newbern” N. C. Flooring, Ceiling, 
Roofers, etc , is Strictly High Class Stock. 


RICHMOND, VA. 


























Geo. F. SLOAN & Bro. 
ZBALTIMORE, MD. 
N. C. Pine 


Thin Ceiling, Mouldings, Etc. 











SOUTH ATLANTIC COAST. 


FROM THE OLD DOMINION. 








Air Dried Commands Better Prices Than Kiln Dried 
Stock—Persistent Effort of Purchasers to Get In 
on Concession Basis. 

NorFo.k, Va., March 12.—A somewhat peculiar state 
of affairs is that sales of air dried stock have been made 
at better prices than kiln dried. 

A large manufacturer’s explanation was that some of 
the kiln dried mills did not have the nerve to ask the 
prices, while the air dried people did. Not much air 
dried lumber is on hand. There is not a great deal of 
kiln dried lumber on hand, either, but it looks very much 
as though some of the kiln dried mills were moving stock 
at a time when they would be serving their best interests 
to hold off for a while longer. It is barely possible that 
the k‘ln dried stock spoken of was sold on back orders. 

Notwithstanding there is a decidedly strong feeling 
in North Carolina pine mill circles, taking the entire ter- 
ritory into consideration, the accumulations have not 
been great. On the other hand the demand, while ad- 
mittedly not what could be called brisk, is strong, and 
there is a persistent effort being made by purchasers to 
get in where they can on a concession basis. There is a 
very strong desire also on the part of wholesalers and 
others to get control of outputs on contract. 

A large number of buyers are soliciting in the mill sec- 
tion for air dried and kiln dried North Carolina pine 
lumber and are meeting with indifferent success, unless 
they are in position to pay the prices asked. Some of 
the mills are reporting splendid business at prices on 
or very near the August 17 basis. Others are standing 
pat on the August 17 list and, while they have lost some 
business, much of it is coming back on their terms. 

Thomas A. Myers, with Louis Dill & Co., Baltimore, 
Md., was on the Norfolk market last week. He reported 
the Baltimore trade quiet, but with a hopeful aspect. 
The improvements being made on the lumber wharves of 
the city are rapidly approaching completion, and the 
entire trade looks for a very satisfactory year. 

Maleolm Hoover, with G. W. Hoover, of Williamsport, 
Pa., was in Norfolk last week. He is making a tour of 
the yellow pine manufacturing territory for the purpose 
of buying stock. 

R. T. Jones, of the R. T. Jones Lumber Company, 
North Tonawanda, N. Y., was in Norfolk last week, en 
route to the South. Mr. Jones was accompanied by his 
New York representative, W. M. Beers. 

Charles M. Fletcher, with E. A. Souder & Co., Phila- 
delphia, Pa., has been out for his firm after supplies and 
was in Norfolk for a few days. 

F. E. Bennett, of the Richardson-Bennett Lumber 
Company, Leominster, Mass., is making a business and 
pleasure trip into the manufacturing territory and was a 
visitor in Norfolk, en route to the South. 

R. R. Fleming, a manufacturer of Pactolus, N. C., 
was on the Norfolk market recently and reported North 
Carolina pine affairs very satisfactory in his section— 
not much stock and better prices. There is, however, a 
tendency on the part of buyers to hammer things when 
they get the chance, and he believes it is up to the manu- 
facturers to stand their ground. 


FROM THE GEORGIA CAPITAL. 


Fair Weather-Brings Increased Activity in Trade—In- 
quiries Coming In at a Rapid Rate and Shipping Get- 
ting Lively. 

ATLANTA, GA., March 15.—The last fortnight has de 
veloped marked activity in the lumber trade locally an: 
throughout the state. With the beginning of fair an 
steady weather, has come a great awakening in all linc 
of building. It is estimated that contracts are now out 
for something like $3,000,000 of frame structures, Labo: 
is particularly scarce, though the price paid for it is 
unprecedently high. As regards unskilled labor, whi: 
is necessary to the clearing up of sites for new stru 
tures, the situation has become so acute that the mayor 
has issued special instructions to the police department, 
calling for a drastic crusade against vagrancy. It is 
hoped that in this way a greater supply of labor can 
be secured. 

Officials of the Enterprise Lumber Company, which 
has its general sales offices in this city and its plant at 
Fountain, Fla., announces its intention of increasing its 
capacity from 70,000 to 100,000 feet daily. This com- 
pany is principally interested in the manufacture of 
ear sills and heavy timbers. It ships to eastern and 
western markets by rail, for the most part to car fac- 
tories. Its management is rather apprehensive of a car 
shortage, though it is at the same time noted that the 
car companies are greatly increasing their output. 

P. G. Blackburn, manager of the Atlanta office, says 
business is good and inquiries are numerous. He expects 
a further advance in demand and prices. During the last 
thirty days dimension stuff has advanced from $1 to 
$1.50 a thousand. 

J. J. Simpson, of the Simpson-Harper Lumber Com- 
pany, with mills at Simpson, this state, and Wynlunn, 
Fla., also is confident in his outlook. The capacity of 
this company’s mills is 25,000 feet a day each and it 
deals in dressed stock for building material, shipping 
largely to the country districts. Mr. Simpson says he 
never has seen more encouraging prospects; that the 
capacity of the plants soon will have to be increased 
if the present demand continues. Within the last ten 
days there has been an increase in values of about 3 
percent in dressed stock. This testimony indicates, com- 
ing from the source it does, that the farmers are actively 
buying. 

The Southern Railway Company has announced that 
within the next few months it will spend $50,000 on the 
improvement of its bridges between Atlanta and Macon, 
a distance of about ninety miles. Material for the work 
is now being assembled and operations will begin as soon 
as bridge crews can be got together. 





FROM THE MAYRLAND METROPOLIS. 


Notables of the Lumber Trade En Route—New Enter- 
prises Under Way—Business Generally Reported on 
the Mend. 

BALtimorE, Mp., March 16.—P. M. Womble, president 
of the Georgia Pine Company, went to New York 
after his return from Jacksonville, where he at- 
tended the annual meeting of his company, and 
Palm Beach, where he put in a_ short vacation. 
His trip North was prompted by a desire to see 
how affairs at the New York office are progressing, and 
to get a view of Metropolitan trade conditions. He 
rener's that the demand is somewhat limited, and that 
the wholesalers and the millmen are not taking contracts 
tur ueuvery at present prices except for immediate 
delivery. The belief seems to prevail generally that the 
quotations will advance and no one wants to be loaded 
up with orders at current figures. The handlers of 
Georgia pine, he said, experience much difficulty on 
account of delivery and more or less delay is reported 
by all. This is due in part to a scarcity of flat cars, 
but more so to the heavy loss of vessels at sea. During 
the last year not less than fifty-nine coasters in the 
lumber trade were lost, and up to the present time this 
year the aggregate has reached nearly a score. ‘he 
fifty-nine vessels, averaging about 500,000 feet, could 
move perhaps 25,000,000 feet in the course of a year. 
They have not been replaced, and to this extent the 
tonnage has been curtailed. 

George Officer, president of the Eddy Lake Cypress 
Company, and J. W. G. Little, the mill manager, of 


‘ Eddy Lake, 8. C., were in Baltimore last week to confer 


with some of the other stockholders on business of t!c¢ 
company. 

W. F. Wehr, a member of the Wehr & Edwards Lu- 
ber Company, wholesale dealer, until his retirement last 
summer, has announced to the trade that he has opened 
a retail yard. 

E. P. Gill, of William D. Gill & Son, who went on 4 
trip south after attending the annual meeting of tlie 
National Wholesale Lumber Dealers’ Association i 
Cincinnati, has returned home. He went to look aft: 
supplies, and reports that millmen generally expre=s 
themselves rather confidently as to the future. 

Thomas Hughes, of the Iron Mountain Lumber Com: 
pany, operating three mills at and near Troutdale, V2., 
was in this city last week and stated that his company 
has all the orders it can handle, but that low grad 
stocks are still rather large and that prices consequent! 
leave something to be desired. 





The subject of illumination is treated somewhat in 
detail in a booklet entitled ‘‘How to Figure Illumina- 
tion,’’ that is being circulated by the Western Electric 
Company, of New York. The booklet aims particularly 
to give information regarding the lighting of interiors 
in connection with the use of Sunbeam Mazda lamps 
With the use of this booklet technical knowledge of the 
subject is unnecessary. Anyone interested in the sub 
ject of illumination may secure a copy on request. 
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I= THE MIDDLE MISSISSIPPI RIVER DISTRICT. 


Good Business Helps Movement of Yellow Pine—Build- 
ing Takes Fresh Impetus—Important Trade Trans- 
actions. 

Sr. Louis, Mo., March 15.—Continued pleasant weather 

ve an additional impetus to the yellow pine business 
this week, not only in St. Louis but in both the larger 
and the smaller trade centers in the biggest part of 
the territory which is served from this market. The 
improvement in retail trade is most noteworthy. Set- 
tied weather seems to have inspired confidence all along 
ihe line and there is at last something actually more 
tangible than ‘‘expectations’’ in the market. The retail 
inquiry was quite heavy this week and some of the ship- 
ments bore the stamp of old time activity. Line yard 
buying was much in evidence and the general price 
tone as reported by the shippers indicates a firmer mar- 
ket bottom. Salesmen were quite busy on railroad in- 
quiries this week. One concern reports a heavy shipment 
of cross ties, one of the largest orders of the kind that 
has been placed in a long time. Car stock was fairly 
active, although the car companies report that it is 
still too early in the year to predict just what the rail- 
roads are going to do in the way of car construction 
this year. Factory stock was in fair call and prices in 
most part are said to have been satisfactory. There are 
some ugly rumors afloat regarding unwarranted price 
cutting on the part of one or two of the large shippers, 
but the shippers in question have strenuously denied this. 

As far as can be learned authentically, the general price 

tone of the market this week is firmer than it has been, 

and strong concessions have been offered only in an 
effort to move long stocks. 

Warm weather has had a marked effect upon the 
building operations in this city. Real estate dealers 
predict that this is going to be one of the biggest 
years on record in new building, basing their opinions 
upon the large volume of realty transactions that have 
taken place this year. The building commissioner’s 
oflice records increasing permits. for new buildings and 
alterations, 

C. F. Liebke, hardwood manufacturer, who operates 


the only saw mill in St. Louis, announces the purchase 
of two important pieces of north-end property, a project 
which he has cherished for a number of years, of obtain- 


ing a large, unbroken acreage upon which to establish a 
manufacturing colony. 

Sawmill men have learned to come to St. Louis, the 
home of the genuine Missouri mule, for heavy draught 
mules to do the hard work around the saw mills. The 
mule has long since superseded the horse in logging 
operations. The mule is smaller and can get around 
more easily than the horse, and he is hardier and can 
staud rough usage that would kill an ordinary horse. 
The National Stock Yards in East St. Louis is ~the 
largest mule market in the world. Heavy draught mules 
for sawmill use have been increasing in value rapidly of 
lat- years. Today a good mule brings more money than 
a ood draught horse. Not long ago the Sparks Bros. 


i) 


“ 


Mule Company shipped a carload of mules into Mexico 
thai averaged $450 a head. One day this week a breeder 
In illinois sold a carload of draught mules to a firm at 


the National Stock Yards which brought him about $400 
ea: i, a wholesale record price. 

mes W. Bemis, vice president of the Ozan Lumber 
Co pany, who is a licensed air pilot and one of the most 


pi ‘inent aeronauts in the country, last Sunday morning 
mi a short trip which is probably a record breaker 
for -peed, taking with him as passengers in the basket 
th: passengers who never had made an ascension, two 


ot hom were lumbermen, Isaac W. Lincoln and C. L. 
Roisnson, of the Chicago Lumber & Coal Company. The 
bal on ascended in the presence of about 3,000 spec- 
tat »s, from the Aero club grounds, and was carried 
awe in a 35-mile breeze. 

» Cain-Hurley Lumber Company is the title of a 
ne\ yellow pine selling company which was incorporated 
‘au: began business this week. The concern also deals 
in Lardwoods. E. M. Cain is president and J. M. Hurley 
vio president and secretary of this concern. Both are 
wei known young lumbermen of this city, and each has 
an xcellent record in the lumber trade. Mr. Cain was 


gr val sales manager for the O’Neil Lumber Company 
for ten years, having started in as a collector, and 
gr ually worked his way up. Mr. Hurley has been for 


the last five years general manager for the same concern. 
Prioy to his connection with the O’Neil Lumber Com- 
pally he was assistant. tie and timber agent for the 
Fri ‘Oo railroad. With such splendid equipment, the 
Caii-Hurley Lumber Company can not fail to cut a 
“icc swath in the local lumber trade. 

In the Yellow Pine Trade. 

‘\. J. Neimeyer, of the Monarch Lumber Company, 
returned this week from California, where he spent sev- 
Weeks with his wife, who is still at Los Angeles, 
- “re she ig rapidly recovering her health. Mr. Neimeyer 
— upon his return that business has improved. 
Bie Behrens Lumber Company has had an increased 
eat a this month, since the weather became settled. 
dene : eae, especially of this company, is in better 
—— and prices have advanced about $1 over last 
ae Robinson Lumber Company, W. G. Sumption re- 
hen has had a good trade all week and from the 

neers and tone of the inquiries that have come in since 
Sood weather made it appearance, the business for this 
concern looks bright. 


J. F. Knebel, of the Guild, Knebel Lumber Company, 
says trade is much improved, with a better volume of 
businéss and stronger .prices prevailing. 

Frank Shields, of the F. J. Shields Lumber Company, 
says trade is much improved in every way. 

The Summit Lumber Company has been having a 
return of improved business conditions this month. 

Cc. I. Millard, general sales manager for the J. J. 
Newman Lumber Company, is in the South this week. 
This concern has been shipping much lumber all month 
and prices are firmer. 

Frank J. Riefling, of the George W. Miles Lumber 
Company, states that trade conditions are much improved. 

J. O. Pride says inquiry is stronger and a greater 
percent of it is resulting in sales. Prices also are better, 
he says. 

The Boeckeler Lumber Company reports that settled 
weather has brought a revival of building activity. 





IN THE MISSOURI-KANSAS DISTRICT. 


A Busy Week for the Issuance of Building Permits— 
Fair Weather a Stimulus to Business—Yellow Pine in 
Unsatisfactory Shape. 

Kansas City, Mo., March 15.—The spring retail 
harvest is beginning to materialize. Three weeks of fair 
weather have given new life to the market. The build- 
ing permits issued in Kansas City last week aggregated 
$1,000,000. It was one of the busiest weeks in the 
history of the building permit office. The building 
activity seems to be general in this territory as indicated 
by the increase in orders from the retail yards. 

Permits for the week covered a wide range of struc- 
tures—factory, mercantile, office and apartment buildings 
and residences. The largest permit was issued to the 
American Radiator Company for a plant in the Blue 
valley to cost $165,000. A hospital will cost $75,000. 
Permits were issued to N. W. Dible to build 130 
res‘dences. 

From the viewpoint of the wholesale dealer the yellow 
pine market is far from satisfactory. Prices have not 
recovered from a serious break of two weeks ago. The 
quotations are 50 cents to $1.50 lower than the accepted 
market prices ten days ago. Dealers are taking a hopeful 
view of the situation and the tone of the market is 
showing a slight improvement but prices are decidedly 
weak. Dimension material in straight carlots has suf- 
fered the most. 

Fear of a famine has increased shingles 5 cents this 

week. Transit cars are in brisk demand. Prices are 
firm on all material from the Pacific coast. 
_’ The hardwood market is in better condition than any 
other department of the lumber industry. Stock is 
moving freely in all of the upper grades with prices firm. 
Demand is slightly in advance of supply. Demand for 
cypress is normal and prices steady. 

The Southwestern States Lumber Company, capital- 
ized for $250,000, has been incorporated under the laws 
of Arizona by C. H. Dewar and son, Vernon Dewar. 
They have been managing the business from their home, 
2734 Harrison street, Kansas City, but will open a 
downtown office soon, probably in the R. A. Long build- 
ing. The company has bought a yard of John F. 
Richards in Olsburg, Kan., and is establishing a yard 
in Oklahoma City, Okla. John 8. Martin, formerly 
with the Poteau Lumber Company, of Poteau, Okla., and 
an experienced line yard manager, will have charge of 
the yard in Oklahoma City. C. H. Dewar was auditor 
for seven years for the J. Thomas & Son Lumber Com- 
pany, of Topeka, Kan., and has been associated with 
several other large lumber companies in the West. 
Vernon Dewar also has had wide experience in the 
lumber business. 

Three members of the Dierks & Sons Lumber Company 
have bought land for residences at Penn and Jefferson 
streets, near the three and one-half acre tract bought by 
the company recently at Seventy-fifth street and Broad- 
way for a lumber yard. H. L. Dierks, C. D. Logan and 
John C. Stoler paid $10,000 for 280 feet of ground 
on which they expect to build three homes to aggregate 
$36,000. The lumber company will spend about $100,000 
for sheds, store buildings and other equipment for the 
new yard. 

J. W. Fisher, sales agent in Northern Kansas and 
Nebraska for the Frost Johnson Lumber Company, of 
St. Louis, was in this city yesterday. His son, W. D. 
Fisher, is treasurer and manager of the Havelock Lum- 
ber Company, incorporated recently for $25,000 under 
the laws of Nebraska. The headquarters of the new 
company are at Havelock, Neb. The other officers are: 
A. Tanner, Lincoln, Neb., president; I. A. Wheeler, 
University Place, Neb., vice president; and Bird Critch- 
field, secretary. 

Among other visitors of the last week were: J. E. 
Evans, Emporia, Kan.; John Kringan, Topeka, Kan.; 
Lew Kreeck, Bonner Springs, Kan.; E. R. Williamson, 
Rich Hill, Mo.; and August Schoppenhorst, Higgins- 
ville, Mo. 

Timberland Purchase. 


The Jackson Timber Company has bought 9,000 acres 
of white pine timber land in eastern Oregon, thirty m‘les 
from the Idaho line. The company hs options on 3,000 
more acres that will be bought in ae spring as soon as 
it is possible to cruise the timber. The company is in- 
corporated for $300,000 under the laws of Missouri. 
The incorporators are Duval Jackson, president of the 
Southwestern Lumber Company; I. H. Fetty, sales agent 
for the Central Coa: & Coke Company; J. R. Brinkley, a 











lA 
Good 
Stock 


is assured you if you order direct 
from us. ‘The best way to prove 
this is to send us an order for 


ROPER 
N. C. Pine 


We make this our specialty and 
our daily output is 500,000 feet. 
Our modern mills and excellent 
shipping facilities at Norfolk, Va., 
New Berne and Belhaven, N.C., 
enables us to ship promptly by 
both rail or vessel. 


John L. Roper Lbr. Co. 


NORFOLK, VA. 


BRANCH OFFICES: 
1002 Girard Bldg., Philadelphia, Pa. 
18 Broadway, New York, 
191 Middle St., Portland, Me. 
Prudential Building, Buffalo, N. Y. 














Cable Address 
*““ROLUMCO” NORFOLK 
A. B. C. Code 





and 
88 Broad St., Boston, Mass. American Lumberman Telecode 




















N.C. Pine 


IN CAR OR CARGO SHIPMENTS 


Our equipment enables us to carry 
a good stock of kiln dried, rough 
and dressed lumber, and we have 
shipping facilities that guarantee 
prompt service. 


Fosburgh Lumber Company 


Manufacturers 


NORFOLK, VIRGINIA 
EASTERN SALES OFFICE—Flatiron Bidg., New York 








YELLOW PINE| 


Long Leaf Timber and Lumber, Georgia Pine 
Car Sills, Decking, Bridge and Building Lum- 
ber, Kiln Dried D. & M. Flooring, Ceiling, etc, 


SOUTHERN PINE CO., OF GEORGIA, 


N. Y. Correspondents, 
The Haviland Lumber Co., 52 Pine st. Savannah, Ga. 









































Don’t Bother to Figure It Out 


When you can SAVE THE TIME AND TROUBLE and also 
be certain of getting the correct answer by referring to 


CHAPIN’S LUMBER RECKONER 


It reduces to board measure—lumber, scantling, square timber, 
and saw logs: contains over 200,00 figures that can be relied on. 
Price, postpaid, in morocco binding, with lap and pocket, 
ES Ree ee a $ 


AMERICAN LUMBERMAN, Publishers, 315 Dearborn Street, CHICAGO, ILL. 
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White Pine 


and Other 
FOREST 
PRODUCTS 














MERSHON, EDDY, PARKER COMPANY 


SAGINAW, MICHIGAN 


Box Shooks, Window Frames, 


LUMBER “gy eon Mouldings and 


Trim, Dimension, Shingles. 


Pacific Coast and Southern 
Products, Maple, Beech, Birch 
and Oak Flooring, White Pine 

and Cedar Shingles. 


New York Office: No. 1 Madison Avenue, Room 8101 
Cable Address, Mershette. ABC, Telecode and Western Union Codes 


MANUFACTURERS OF 


Sash, Blinds, Etc., White 


WHOLESALERS OF 








Warren Axe & Tool Co. 


Sole Manufacturers of the Famous 


ro" 
ng Sager Patent Axes 


fail 


Write Us, 


and Highest Quality 
Bull Dog Line Lumbermen’s Tools 
Right Quality—Right Prices 
WARREN, PA., U.S.A, 








INTER OCEAN 


Office, Railway Exchange, Chicago. 


Manufacturers 


Locomotive Tires For Logging Roads 


STEEL CO. | 


Works, Chicago Heights, Ill. 











[a CHICAGO —@e 














Heyworth Building 


CarDal Lumber Company 


MANUFACTURERS OF 


LONG LEAF 


Yellow Pine 


SPECIALTIES: 
Long Timbers, Car Sills and Kiln Dried Boards. 


MILLS—PINEBUR, MISSISSIPPI. 


CHICAGO, ILL. 








Mills at Falcon, Miss. 


CEDAR POSTS SPECIALTY: 
YELLOW PINE ESTABLISHED 1881 OAK TIMBER, 
FIR TIMBER PLANK, ETC. 


W. B. CRANE AND COMPANY 


MANUFACTURERS OF 


HARDWOOD LUMBER, TIMBER AND TIES 


General Office, Yards and Planing Mills: 22nd, Sangamon and Morgan Sts. 
Long Distance Phones Canal 3190-3191 


CHICAGO 








Quick shipment from our mills 
or from a large stock in our 
seven acres of yard at 


Laflin and 22nd Streets, 
CHICAGO. 





PILSEN LUMBER COMPANY 


LATH AND SHINGLES. 


WHITE PINE. 
HEMLOCK. 
YELLOW PINE. 


Straight or Mixed Cars. 











PAXTON & LIGHTBODY CO. 


613 Monadnock Block, Chicago, IIL 





Manufacturers of Jobbers of 
HEMLOCK Harrison || YELLOW PINE 
and CEDAR Fir & Red Cedar 
D. LIGHTBODY, Pres. MILLS AT MATTOON, WIS,  C, E. CONKLIN, See’y & Treas. 











WISCONSIN 





MICHIGAN WHITE CEDAR 
C.H.Worcester Company 


CHICAGO 


HEMLOCK 











Sherman & Kimb 


108 LaSalle St. 
» CHICAGO. 


WHOLESALE LUMBER 


YARD 


Kansas City real estate dealer, and W. J. Rice, a Kansas 
City (Kan.) banker. 

- A widely known lumberman of the South, J. Lewis 
Thompson, of the Thompson-Tucker Lumber Company, 
Houston, Tex., president of the Yellow Pine Manufac- 
turers’ Association, was in this city recently. 

The Long-Bell Lumber Company has bought three 
yards in Oklahoma from Samuel Houston of Wichita, 
Kan., at Paul’s Valley, Maysville and Lindsey. The 
Long-Bell company has established a yard at Packing- 
town, three miles from Oklahoma City, Okla., where 
several packing companies are investing about $5,000,000 
in plants and equipment. 

Demand for railroad material never has been better, 
according to Walter Robison, sales manager for the W. 
R. Pickering Lumber Company. 

J. H. Foresman, a director and manager of the retail 
department of the Long-Bell company, has returned after 
a thirty days’ inspection tour of the company’s retail 
yards in Texas, Oklahoma and New Mexico. Trade has 
been remarkably good considering the weather conditions, 
he said. The outlook for trade all along the line is 
better than it has been for years. 

The McCleery Lumber Company of Topeka, Kan., will 
open a new yard at Manhattan, Kan. The company 
owns a retail yard at Topeka. 

Mrs. Harry C. Wood has gone on a short visit to 
Hutchinson, Kan. After her return she will assist her 
son Marshall in managing the business of the Harry C. 
Wood Lumber Company. Mr. Wood died last October. 

M. M. Drenning of tne M. M. Drenning Lumber Com- 
pany, who was a visitor several days ago, said that the 
retail lumber business in his territory was showing signs 
of a spring awakening. 

After an illness of six weeks with typhoid fever, S. K. 
Ingham, vice president of the Ingham Lumber Company, 
left his home in Oklahoma City, Okla., for Roswell, 
New Mexico, for a visit of two months for his health. 

O. W. Fisher, president of, and W. W. Warren, 
manager for the Louisiana Long Leaf Lumber Company, 
of Fisher, La., were visitors in Kansas City two days 
ago. ° 
‘«Trade at the line yards is picking up,’’ said C. L. 
McGrew, president of the Western States Lumber Com- 
pany. ‘‘It seems to be simply a question of spring 
opening and relieving the tension caused by the winter 
weather. ’’ 

An office has been opened at 115 Second street, Kansas 
City, Kan., by the Mack-Welling Company, purchasing 
agent for these nine retail yards in Kansas; Collyer 
Lumber Company, Collyer; Codell Lumber Company, 
Codell; Palao Lumber Company, Palao; J. B. Mack & 
Co., Russell; Waldo Lumber Company, Waldo; George 
S. Welling & Co., Natoma; Bogue Lumber Company, 
Bogue; J. B. Mack & Co., Luray, and Voda Lumber 
Company, Voda. The members of the purchasing com- 
pany are W. A. Mack and George S. Welling, both of 
Kansas City, Kan. 





A SUNFLOWER STATE LUMBER CENTER. 


Uneasiness Felt Over Crop Situation—Wheat Crop in 
Some Sections Reported Damaged Sixty Percent— 
Business in General Fair. 

WIcHITA, KAn., March 14.—Material of all kinds is 
in good demand and prices moderately steady. During 
the last week a loosening up on prices in some lines 
made dealers nervous, but the feeling is better, as prices 
have stiffened up. The cut was mainly on short lengths 
in dimension seconds, with which some of the mills 
seem to have been well supplied. 

Inquiry among jobbers and owners of line yards shows 
that there is a feeling of uneasiness over crop con- 
ditions in Kansas, Oklahoma and Texas, for upon the 
crops of these states depends in large measure the volume 


| of the local lumber business. In some portions of all 


these states the crop outlook is good, while in other 
parts it is discouraging. J. W. Metz, of the Metz Lum- 
ber- Company, which owns a line of yards in Kansas 
and Oklahoma, visited the western part of Kansas along 
the line of the Santa Fe last week, and he reports that 
the wheat crop in a considerable portion of the territory 
visited is damaged fully 60 percent. 

Near the western part of the state he found wheat look- 
ing well. Others have made similar reports, and this has 
had a tendency to prevent heavy buying and check the 
enthusiasm of dealers who had, up to a few weeks ago, 
been very optimistic over the outlook of a big business 
this year. Even with this discouraging feature, most 
of the dealers report a fair business, and they regard 
the outlook for the season almost as bright as it was last 
year at this time. It is not too late to plant other crops 
where the wheat has been killed, and a few of the more 
optimistic are stilt hopeful of a big season’s business. 

There is some complaint that shipments of shingles 
have been delayed by the storms in the mountains and 
on the Pacific coast, but thus far it has not interfered 
with the selling. Demand for cypress and finish of all 
kinds has been good since the first of the year and 
jobbers in these lines are generally well satisfied. Wichita 
has thirty lumber jobbers, commission dealers and mill 
agents, which is nearly double the number of two years 
ago. 

erhere are represented in this city more than 250 yards 

in Kansas, Oklahoma and Texas, all the material for 
which is purchased in Wichita.. It is doubtful if there 
is a town the size of Wichita in the country where 
supplies for a larger number of yards are purchased. It 
is estimated by some of the jobbers and line yard 
owners that the business in lumber done through this 
town last year exceeded $8,000,000. ' 

While a large proportion of the millstuff used in 
Wichita is shipped from the East.and South, the propor- 
tion is every year growing smaller, as the factories here 








WESTERN WHITE .PINE 
STOCK and FACTORY LUMBER 





have increased their capacity. The town now has three 


of these factories that. turn out nearly everything in the 
way of sash, doors, stairs and similar products, and all 
of them are rushed with orders all the time. 

The building outlook for*Wichita was never as bright. 
Although 1,400 dwelling houses were built last year, con- 
tractors are generally agreed that unless something seri- 
ous happens to prevent it, even more will be built this 
year. Most of these dwellings are frame, the percentage 
of stone or brick houses being not to exceed 10 percent 
of this-number. 





FROM A BIG EAST TEXAS MILL POINT. 


Sap of Activity Begins to Rise; Better Prices and 
Bigger Demand—Features are Railroad and Car 
Building Requirements, 

BEeauMONT, TEX., March 12.—The lumber business 
shows a marked improvement compared with a few 
months ago. Trade has been exceedingly active thi: 
week. Prices are a shade stronger. It is believed by 
millmen that conditions will continue to improve. 

Reports from mill points indicate many inquiries and 
mill operators are firm in the belief that there is to be « 
large and extended demand during the spring. Railroad 
and car building requirement continues to be the most 
satisfactory feature of business. The foreign demand 
is good. It is confidently expected that the retail trad: 
will be very satisfactory this spring. 

Alpine, Leesville, La.; Alexander Thompson, 
Doucette; C. S. Vidor, Galveston, and D. F. Halsan were 
among recent visitors. 

Sam Park, president of the Industrial Lumber Com- 
pany, accompanied by Mrs. Park and children, returned 
Wednesday from California. Mr. Park states that busi- 
ness is good. 

O. N. Smith, manager for the Industrial company at 
Wichita, visited headquarters at Beaumont this week. 
Mr. Smith also visited the company’s mill in Lowisiana 
Friday and Saturday. 





LUMBERMEN CONTRIBUTE TO WATERWAY 
IMPROVEMENT FUND. 


Kansas City, Mo., March 15.—Kansas City lumber 
dealers will contribute one-tenth of the $1,000,000 fund 
to improve the Missouri river. Eleven of the eighty- 
‘three dealers in the colony have subscribed $43,000. 
Frank Moss, president of the American Sash & Door 
Company, is directing the campaign among the lumber 
interests. Mr. Moss has appointed two soliciting com- 
mittees, one for the retail dealers and the other for the 
wholesale dealers. Mr. Moss and Judge W. T. Bland, 
president of the Commercial Club, addressed a meeting 
of about fifty lumbermen. In making his appeal Judge 
Bland reminded his hearers that Kansas City ranks first 
in yellow pine and third in general lumber business. Sev- 
eral lumber dealers spoke. 





LEAVES ESTATE WORTH MILLIONS. 

Kansas City, Mo., March 15.—The will of the late 
Alfred Toll, president of the Badger Lumber Company, 
shows the estate to be worth $2,500,000. His widow, 
Mary Lee Toll, was made administratrix of the estate. 
Philip R. Toll, the only son, is chairman of the executive 
committee that will manage the Toll interests. The 
other officers are L. L. Seibel, president; W. A. Mack, 
vice president, and F. A. Congleton, secretary and treas- 
urer. The officers of the Badger Lumber Company and 
the local yard managers were the pallbearers at the Toll 
funeral. These men from out of the city attended the 
funeral: C. W. Jones, of Fort Smith, Ark., general man- 
ager for the Fort Smith Lumber Company, of which Mr. 
Toll was president, and these line yard managers: J. L. 
Peek, G. A. Talbert, H. C. Hathaway, William Shane, 
Karl Ehrlick, J. C. Light, H. B. Merrill, J. M. Snod- 
grass, L. C. Will and H. S. Wingard. 





ELECTRICALLY OPERATED GRINDING DEVICES. 
In the present age of mammoth manufacturing est«b- 
lishments, intensified production and highly paid skilled 
workmen, it becomes imperative that facilities be pro- 
vided for utilizing both the tools and the employees’ time 
most efficiently, in order to secure with a given equ'p- 
ment the maximum output, accompanied by the highest 
possible grade of workmanship. Electrically -operated 
devices, which expedite the work and improve the quality 
of the product, are meeting with wide application, due 
to the many advantages of electric control and operatic’. 
The new improved types of alternating current grin.- 
ing equipments of the General Electric Company, 
Schenectady, N. Y., are designed for use in woodwor 
ing, machine and repair shops, foundries, large mani 
facturing establishments ete., where an alternating cur 
rent is available. The installation of one of these eau); 
ments enables the men to always keep tools shar)’, 
thereby saving time, greatly increasing the output a! 
improving the quality of the finished product. Shar» 
tools require much less power to operate than dull one:. 


Workmen using dull tools are apt to become carele=' 


and eventually turn out inferior work, resulting in lo 
of the shop’s prestige and patronage, especially whe: 
competition is keen. : 

The equipment consists of an alternating current moto 
with subsfantial supports fitted with tool rest and wate 
attachment; these latter accessories being rigid; 


clamped: to the bearing brackets so as to permit ready 


removal when desired. Each end of the extended shat: 


is fitted with two steel flanges, two leather washers an’ 
one nut clamping. the emery wheel securely in position. 


The motors are rendered splash and dust proof by totally; 


enclosing them, while shafts, bearings, attachments anc 
all working parts are made extra strong and durable tc 


withstand hard and constant usage. 
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MINNESOTA. 


THE MINNESOTA LUMBER CENTER. 








Soft Weather Causes Logging Camps to Break Up 
Early—Many Logs Left in the Woods—Lumber 
Outgo Disappointing. 

MINNEAPOLIS, MINN., March 16.—Logging is over in 
the northern woods for the season of 1909-1910. Camp 

being broken everywhere this week and preparations 

e under way to start the driving crews as soon as the 
ice goes out. 

The end of the season came too suddenly. March is 
generally the month when most of the hauling is done. 
It began unseasonably warm and on most roads there 
was trouble from the first of the month. Hauling was 
slow and done under difficulties and finally became 
almost impossible. Hauling was done after night and 
early in the morning, but even that is out of the ques- 
tion now except in a few places. Many logs are left in 
the woods, and cedar producers report that many posts 
and poles will have to lie where they were cut until next 
winter. 

‘*Saturday was the day that spoiled things,’’ said C. 
A. Barton, of the Northland Pine Company. ‘‘ We had 
a long distance telephone message from our camps, which 
said that the rapid thaw of Saturday spoiled their roads, 
which had been deteriorating gradually for several days. 
They had still been able to haul because of the cool 
nights, but Saturday was very warm and took all the 
snow off stretches of the road. Where only short hauls 
are to be made and the ice was thick it is still possible 
to do some hauling, but the season is being wound up 
this week. Not many of our logs are left in the woods, 
and I think the camps are mostly able to close in good 
shape. The lack of rain has kept the river at a fair 
stage. The ground did not freeze deep because of the 
early snow last fall, and since it began thawing the 
soil has taken up the moisture. 

J. E. Rhodes, secretary to Frederick Weyerhaeuser, 
says that, although the thaw has come early and has cut 
short hauling somewhat, the season was ideal up to re- 
cently, and the log output has been heavy. He estimated 
the production in Minnesota at 1,250,000,000 feet. 

The St. Paul Boom Company has begun work cor- 
ralling logs and laying the booms for the season, as 
below Minneapolis the river is clearing up fast and will 
soon be free of ice, except for Lake Pepin. 

Railroads are still very slow in furnishing cars, and 
service from the Pacific coast seems almost at a stand- 
still. Locally there is as much complaint as ever about 
the inability to get cars, ard dealers are clamoring for 
stocks ordered weeks ago, some of which have not even 
been loaded on cars. 

The volume of lumber business going out of Min- 
neapolis in February was very small, as shown by the 
railroad reports, and still lower than the receipts, but 
showed some increase over January. The excess of 
receipts over shipments is a good index of the mag- 
nitude of the woodworking industries and the lumber 
consumption of the city. For February the railroads 
reported receipts of 14,192,000 feet of lumber, and ship- 
ments of 9,404,000 feet. The January reports gave 
— ipts of 10,576,000 feet, and shipments of 7,040,000 

eet. 

George P. Thompson, of the North Star Lumber Com- 


pany, has returned from a short vacation trip to the 
Eas', on which he was accompanied by Mrs. Thompson. 

Webster & Whipple, local wholesale firm, has gone into 
the hardwood lumber business as a new feature, and this 


department is in charge of W. H. Kemper, jr., formerly 
with the Mason-Donaldson Lumber Company, Rhine- 


lander, Wis. : 

M. J. Seanlon, of the Brooks-Scanlon Lumber Com- 
pany, is on a southern trip, looking after affairs at the 
mil’ at Kentwood, La. 


_l H. Flatau, sales representative for the Whateom 
Falis Mill Company, is back from a trip to Kansas City, 
Mo.. and other southwestern points. 





AT THE HEAD OF THE LAKES. 


Stroig Promise of Revival—Loggers Report Snow 
Cone, but Ice Roads Holding Out—Wood Displaced 
in Building Ore Docks. 


D LUTH, MINN., March 16.—The Red Cliff Lumber 
Cor pany has sold 4,000,000 feet of No. 4 boards, to be 
deli ered at lower Lake Erie ports this coming season 
of navigation. Many other operations of magnitude are 
actc. Lumbermen report increased inquiry and a 
strong promise of a general revival. 

‘ne weather thus far for the month has been un- 
usiialy mild. Some of the loggers are hauling at night 
ano resting during the day, for the roads are too soft 
in most eases for the best results after the sun gets 
action on them. 

“am Simpson, of Minneapolis, who is logging near 
Be ia, was in this city yesterday. He says that the snow 
is nearly all gone in northern Minnesota, but that the 
ice roads are holding out fairly well. Snow roads are 
0 up so that heavy hauling is out of the question. 

umberjacks are beginning to arrive in this city in 
numbers from the camps. On the whole, it has been an 
ideal winter for logging. The Duluth mills, as a rule, 
are well supplied and the operators keep their plants run- 
ning winter and summer. Fifteen thousand cords of 
‘Pulpwood will be shipped from Two Harbors this season. 
he prospects for an early opening of navigation on 
. ¢ Superior have improved much the last two weeks. 
The weather has never been more favorable for dis- 
integrating the ice during the first half of March ag 


this year. There is no ice in the lake opposite Duluth. 
There will be no coal to spare at the head of the lake 
by the opening of navigation, which is expected to take 
place about April 15 to 20. 

The Great Northern railway will increase the size of 
its iron ore shipping dock system at Allouez bay, 
Superior, by the construction of a dock. Concrete and 
steel will enter into the construction. It is believed in 
this city that the day of the allwood ore shipping dock 
is passed. Coast fir has been a popular material for ore 
docks at the head of the lakes, but contractors, have had 
so much trouble about getting the material that they, 
as well as the men who are putting up the money, for 
docks, turn eagerly to any other material that promises 
as good or better results. 

The Swan River Logging Company next summer will 
transfer its headquarters from Hibbing to Chisholm, 
where an office building will be erected. 


SPECIALIZING IN YELLOW POPLAR. 


(Concluded from Front Page.) 

pany, looks after the manufacturing end of the busi- 
ness, and has direct supervision over the sales depart- 
ment. It would be unfair to Mr. Isaacsen to say that 
Mr. Crawford is even more modest than his com- 
patriot, but he certainly is Mr. Isaacsen’s equal in 
modesty. The personal history given by himself is 
exceptionally brief and to the point. He was born in 
New Castle, Pa., May 9, 1859, and after school life 
became associated with his father in the retail lumber 
business at that point, the firm being known as Craw- 
ford & Co. In 1898 he entered the services of. the 
Yellow Poplar Lumber Company and has been with 
that concern ever since. When asked for more com- 
plete details of his career he replied that that was his 
career, and, upon reflection, it is. Mr. Crawford is a 
master of manufacture among manufacturers, a mas- 
ter salesman among salesmen and a financier among 
bankers. He knows which is the best way to turn a 
log so as to secure the greatest possible quantity of 
good lumber; he knows how to coach his salesmen 
and to help them in times of stress; he maintains the 
finances of the company in enviable order. 

He is not unmindful of the perplexities of his associ- 
ate, and the two work together in harmony for the 
advancement of the general affairs of the company 
without in any manner one encroaching upon the field 
of the other. Mr. Crawford knows less about timber 
than Mr, Isaacsen and more about the probable prod- 
uct of the logs and their value. He, too, believes the 
lumberman is worthy of his hire, Senator Kittredge, 
his resolution and the general misconception of the 
public to the contrary notwithstanding. ‘ 

From a personal viewpoint these two men have 
very much in common. They are men of simple tastes 
and habits. They are both enthusiasts and on this 
point the similarity deepens. Enthusiasm is character- 
istic of both. They believe in themselves, in their 
products and in the stability of affairs in general. An 
example of their belief was brought to light in 1908. 
At the beginning of the year the company had a large 
stock of lumber on hand, the demand was light and 
prices not very attractive. Rather than continue to 
operate at regular capacity, the company decided to 
maintain its corps of high-priced woodsmen, to discon- 
tinue work at the camps and shut down its big mill 
at Coal Grove with the exception of a run of about 
six weeks. In the meantime, it carried its lumber till 
conditions improved and the demand for stock in- 
creased. A record of its accomplishment in the woods in 
1909 is given on pages 59 to 78, inclusive, of this 
issue of the AMERICAN LUMBERMAN. 

The construction of the great dam at the head of 
the Breaks of Sandy is an illustration of the caliber 
of the men. They are not prone to sit helplessly 
down in the face of an obstacle which appears very 
great or possibly insurmountable, but to go quietly to 
work to remove the obstacle, just as they blew scores 
of obstacles from the channel of the Big Sandy river 
where it cuts through the Cumberland mountains. 

While this presentation of the two men admittedly 
is inadequate, it may briefly be said that they come 
of the class that makes successful soldiers. They are 
more interested in results than in themselves and have 
subordinated themselves to results; and in the end, 
as in all well fought contests, they have been success- 
ful, not only in securing that for which they aspired 
but in creating for themselves a place in the history 
of lumber affairs of the great Ashland poplar district 
and in perpetuating the business of the company, the 
greatest manufacturer and distributer of yellow pop- 
lar in the country. 


PUTTING IN RETAIL YARDS. 


MissouLa, Mont., March 12.—The Flathead Company. 
is a concern that has established retail yards in western 
Montana, with headquarters at Ravalli. It is a Mon- 
tana corporation with a paid up capital stock of $30,000 
and is about eight years old, having been in operation 
in the Ceur d’Alene country until last November, when 
it opened yards at Ravalli, and Dixon, on the Northern 
Pacific railroad, and at Ronan, twenty-three miles in 
the interior, a new town in the center of the Flathead 
reservation, which is becoming settled. The drawing 
for the lands on the reservation was held last summer 
and about 15,000 families are expected to locate on the 
fine agricultural land in the reservation, which is about 
thirty by forty miles in size. The new towns of Dayton, 
Polson and Ronan have sprung up very rapidly and 
each one has from one to three banks and stores, homes 
and business houses. Polson has an electric light and 
water system and the others will soon have. All this 
has occurred in the last three months and this is only 
the start. The officers of the Flathead Company are 
H, D. Cowee, president, and B, H,. Denison, manager. 
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These crayons come 
in eleven colors, hard or soft 
grades. The coloring pigments are 
metallic which means they will not 
fade out. Dixon’s “Carbon Black” is 
an especially fine crayon. Write our 


CRAYON DEPARTMENT. 


Joseph Dixon Crucible Co. 
JERSEY CITY, W. J. 








W. W. Herron Lumber Co. 


860 Old Colony Bldg. The Herron Bldg. 
CHICAGO. MOBILE. 


LONG LEAF 
YELLOW PINE 


{AR STOCK AND RAILROAD MATERIAL. 
BOAT STOCK. 


Telephone, 
Harrison 5343. 








Long Timbers. Structural Timbers . 
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T. H. Garrett Lumber Co. 


Manufacturers and Wholesalers 


YELLOW PINE 
LUMBER 


| Suite 1220 Chemical Bldg., ST. LOUIS, MO. : 
N 























Wanted Yellow Pine 


x 6 No. 2 Roofers. 

x10 No. 2 Roofers. 

x 3D Flooring. 

x 3No.1 Common Flooring. 
x 3A Heart Rift Flooring, 


Quen M. Briner Company 


PHILADELPHIA, PA, 

















you should use the Lumber- 
TO MAKE MONEY man’s Actuary for figuring 
the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct, 
Gend for illustrated booklet. AMERICAN LUMBERMAN. Chicago. 
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Conasauga 
Lumber Company 


CONASAUGA, TENN. 





Manufacturers nnn 


White Pine 
Yellow Pine 
Poplar 
Hardwoods 

















Wanted to Sell Immediately: 


14,000 ft. 4-4 to 12-4 No. 2 Com.& 
Better White Oak. 

20,000 ft. 4-4 to 12-4 No. 2 Com. & 
Better Red Oak. 

25,000 ft. 8-4 No. 2 Com. White Oak. 


Above bone dry edged and trimmed and well manufactured. 
Also have good stock 4-4 and thicker Poplar and a few cars 
No. 1 Com. Oak, nice stock. 

Write us when in the market for-any kind of Hardwoods 
and White Pine. 


Logan-Maphet Lumber Co. 


KNOXVILLE, TENN. 
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Himmelberger-Harrison Lumber Go. 


Red Gum 
Specialists 


MILLS AT: 
MOREHOUSE, MO. 


SALES OFFICE: 
CAPE GIRARDEAU, MO. 
A, 








NS 
uaa BASSWOOD 


Moulding, Beve. Siding, Ceiling, Finishing 
Boards, Leather Frames, Cloth Boards, etc. 


SANFORD & TREADWAY : MENOMINEE, MICH. 























LOCAL AND PERSONAL 
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W. A. WILSON & SONS 


ESTABLISHED 1851 
WHEELING; -WEST.VA. 


Manufacturers: and: Wholesale 


Dealers:in x 


LUMBER | 


Specialties: 


W.VA. HEMLOCK: © SOUTHERN ‘WHITE PINE. 








Greenbrier Lumber Co.,"WVa”" 


MANUFACTURERS 


WHITE PINE, HEMLOCK 
AND HARDWOODS 


Special Bills in Oak and Pine from our own Timber Lands. 
Mill Capacity 75,000 feet per day. 











W. U. Telegraph Office, White Sulphur, W.Va. 
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Seud for information te AMERICAN LUMBERMAN, Chicago, Ill, 








Henry kuge, of Wilke & Ruge, Beecher, Ill., was a 
visitor to the lumber district last Monday, where he 
placed several good orders. 

D. P. Bushong, of the Northwestern Lumber & Cooper- 
age Company, of Gladstone, Mich., was a Chicago visitor 
last Saturday and Sunday. 

J. H. Berry, manager of the box department of the 
E. A. Thornton Lumber Company, is this week in 
Omaha, Neb., on a business trip. 

W. T. Culver, of the Stearns Company, Ludington, 
Mich., spent Wednesday and Thursday of this week call- 
ing on the lumber trade of Chicago. 

George Schaffer, superintendent of warehouses for 
tue True & True Company, Chicago, was in Milwaukee 
this week on business for his concern. 

George Schwartz, claim agent for the Vandalia line, 
with headquarters in St. Louis, was in Chicago several 
days this week straightening up some freight matters. 

C. T. Miller, vice president of the Mississippi Lumber 
Company, Railway Exchange building, Chicago, left last 
Monday for the mills of this concern at Quitman, Miss. 

J. W. Taylor, of the Domestic Lumber Company, Co- 
lumbus, Ohio, was a recent Chicago visitor, and stated 
that his company has been doing a fine business all 
spring. 

Franklin Greenwood, general sales manager for the 
Great Southern Lumber Company, Bogalusa, La., with 
headquarters in the Railway Exchange building, Chi- 
cago, is in the East on a business trip. 

William Templeton, who, besides being a member of 
the firm of Perley, Lowe & Co., Railway Exchange build- 
ing, Chicago, is president of the Peshtigo Lumber Com- 
pany, of Peshtigo, Wis., is at the mills of this concern 
at Peshtigo. 

T. S. Estabrook, president of the Turtle Lumber Com- 
pany, of Columbus, Miss., is at the mill point this week, 
where he will oversee the starting of the plant. This 
concern expects to run at full blast from now on and will 
cut about 28,000 feet a day. 

M. E. Cummings, of the Rieméier Lumber Company, 
Cincinnati, Ohio, was in Chicago several days this week 
and stated that his concern had and is doing a large 
business and that he expected 1910 to be a most pros- 
perous year for the lumbermen generally. 

J. F. Wilder, Epps, Miss., a very well known yellow 
pine manufacturer in high and of long standing, called 
on the AMERICAN LUMBERMAN the other day. Mr. 
Wilder is almost cut out at Epps, but supposed to be 
also diligently preparing to establish himself elsewhere. 

Thomas A. Updegraff, jr., has entered the sales de- 
partment of Joseph C. Righter, of Williamsport and 
Philadelphia, Pa., and can be found at any time at the 
branch office in the Real Estate Trust building, Phila- 
delphia. He wit: have charge of the Philadelphia terri- 
tory. 

W. D. Kimball, of the D. S. Pate Lumber Company, 
sixteenth floor Fisher building, Chicago, returned last 
Tuesday from a three weeks’ trip to the mills of Ala- 
bama and Mississippi. Mr. Kimball stated that mill- 
men in the South are exceedingly chesty and that they all 
were expecting that the yellow pine trade would reach 
large proportions this season. 

L. T. Musick, who for several years was in the yellow 
pine department of the Herman H. Hettler Lumber 
Company’s big plant, Klston avenue, Chicago, is now 
connected with the Hilgard Lumber Company, Corn 
Exchange building, Chicago, and is traveling through the 
south for this concern. 

Frank Adams, superintendent of the True &. True 
Company, the big sash and door company of Chicago, 
was called to New York state by the illness of his 
father, who was threatened with pneumonia. Mr. 
Adams, sr., is 88 years old and made a wonderfully 
quick recovery, so that his son is again at his desk. 

The George T. Mickle Lumber Company has removed 
its offices from the third floor of the Chamber of Com- 
merce building, Chicago, to the eighth floor of the same 
structure, and will now be found in room 812. C. A. 
List, secretary of this concern, has been in the south 
for a week and will visit*all the principal mill points 
before his return. 

H. B. Welch, vice president of the E. A. Thornton 
Lumber Company, Chamber of Commerce building, 
Chicago, has been at West Baden, Ind., for the last 
six days. While there Mr. Welch was taken down with 
a severe case of tonsilitis which necessitated the serv- 
ices of a trained nurse. From last reports he is on the 
high road to recovery. 


Max Sondheimer, president of the E. Sondheimer Com- 
pany, Memphis, Tenn., not long ago startled his friends 
by narrowly escaping from a railroad wreck without need 
of subsequent probate proceedings. When seen the other 
day Max seemed to have regained his former shrinking, 
gentle and quiet demeanor. He also seemed to be himself 
again in point of health and strength. 


J. O. Elmer, secretary of the Gulf Coast Lumber Ex- 
porters’ Association, with headquarters in Mobile, Ala., 
embodies a marked example of how association work may 
develop a man and—vice versa. That sort of compensa- 
tion is exactly what has happened since the conjunction 
in the present instance was formed a couple of years 
or so ago. Word reaches this office that the association 
and its secretary are neck and neck in progressive ad- 
vancement and with prospects stil] growing. — 


Roland Darnell, son of R. J. Darnell, of Memphis, 
Tenn., was in Chicago this week calling on the trade. Mr. 
Darnell is in the North for the purpose of familiarizing 
himself with the trade in this territory. He was accom- 
panied by R..J. Wiggs, secretary and treasurer of R. J. 
Darnell, Incorporated, who is wiseing him up to the many 
angles of the business. They left for Wisconsin last 
Sunday evening. 

Harry W. Richter, of Laporte, Ind., was a Chicag: 
visitor this week and paid the AMERICAN LUMBERMA) 
a call. Mr. Richter is a member of the firm of Moor 
& Richter, retail lumber dealers, and says that busines: 
is good in and around Laporte. He predicts that the 
territory from South Chicago to South Bend, which i 
developing very rapidly, is destined to become th 
manufacturing center of the United States. 

Homer A. Ocorr has recently returned to the pres 
dency of the C. H. Rugg Company, Rochester, N. Y 
manufacturer of sash, doors, blinds and all kinds 
interior millwork. Mr. Ocorr was elected to the pres 
dency of the company after the death of the form: 
president, Clarence H. Rugg, in December. The deat 
of Mr. Rugg and the election of a new president ha 
made no change in the policy or conduct of the busines 


After May 1 the general offices of the William 
Dee Company, the well known manufacturer and whol 
saler of sewer pipe, clay products and building materia, 
will be located at rooms 1026-1030 Chicago Stock Ex 
change building, 108 La Salle street, Chicago. The 
movement to these quarters was made necessary by the 
greatly enlarged proportions of the company’s business, 
and to better care for its trade it has put in a private 
exchange telephone, Franklin 1523. 


George E. Watson, secretary of the Southern Cypress 
Manufacturers’ Association, whose office is in the Hi- 
bernia Bank building, New Orleans, La., is said to know 
more about the peculiar mysteries of cypress than any 
other fellow. Some of these phenomena, thought by 
many seers tq be hopelessly occult, are as an open book 
to George, or, at least, if you ask him, he will let on that 
they are. He will even tell you what that most impen- 
etrable of mysteries, the ‘‘cypress knee,’’ is for, and 
who invented it. 

E. P. Holmes, of the Holmes & Herrick Lumber Com- 
pany, Gulfport, Miss., a yellow pine exporting house 
with agencies in European centers and a branch office 
at Buenos Ayres, Argentina, paid the AMERICAN LuM- 
BERMAN a valued call one day this week. Mr. Holmes 
was pleased with the results of the special meeting of 
the Gulf Coast Lumber Exporters’ Association at New 
Orleans on March 11, and predicted that uniform classi- 
fication was destined to prove itself a thing of the 
near future. 


At a meeting of the board of managers of the Chicago 
Hardwood Lumber Exchange, held last Wednesday after- 
noon in the Rector building, Chicago, the following com. 
mittee was appointed to thresh out the proposed amal- 
gamation of the three associations, and will meet with 
the other two committees and then report back its find- 
ings to the board of managers: F. B. McMullen, chair- 
man; W. E. Trainer and C. D. Benedict. The annual 
meeting of the exchange will be held in the College 
room of the new LaSalle hotel, Chicago, Saturday, March 
26, at 12:30 p. m., sharp. 





MAPLE ACTIVE AND WELL DISTRIBUTED. 


The staff of the AMERICAN LUMBERMAN demonstrated 
Tuesday evening, March 15, that it knew something 
about moving maple when its bowling team distributed 
the pins at Flenner’s alleys sufficiently to outbow! a 
team representing the Chicago hardwood trade, winning 
all three games in a special match for the bowling 
honors of Chicago lumberdom. The pencil pushers 
handled considerable maple in car lots, but the hard- 
wood men’s stock was not up to grade, being full of 
splits and defects. The market report follows: 


AMERICAN LUMBERMAN— Harpwoops— 
180 180 14: 


COME 260 000'ss 3] Bennett ...... 166 146 180 
Staehlin .....154 191 143] Baker ....... 149 150 173 
Malloch ..... 182 175 146] Arnemann ....161 122 104 
Rohn ....... 119 129 125] Roedter ......145 132 154 
Darlington ..167 163 188] DeWitt ......155 127 12% 
amt sae oe — = —- 

Totals ....802 836 745{| Totals ..... 776 677 738 





TO DRINK THE WATER. 
Wood Beale and Victor Thrane, members of the {''" 
of J. D. Lacey & Co., of Chicago, left this city Tues¢ 
night for French Lick Springs with the avowed intv't 
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d purpose of drinking the water. A wireless photo- 
aph from French Lick shows that these two gentlemen 
rried out their program in good faith. The intent, 
rnest, purposeful logk on Mr. Beale’s face is an index 
the character of the man. He has a disposition to 
‘ceed where others are content to fail. Mr. Thrane, 
o is accustomed to handle big things, carried his gen- 
1 attitude toward them with him on his trip to French 
ick, This picture was secured a few minutes after their 
rival at the springs and demonstrates that they were 
much in earnest in seeking the waters as they are in 
king other means and ends in their business life. 





NOTABLE ACQUISITION OF WHOLESALE LUM- 
BER CONCERN. 


sam E, Hayes, who has been with Schwager & Net- 

ton, Incorporated, well. known wholesale lumbermen 

Seattle, for the last four years, first as traveling 
silesman and later as manager of the sales department, 
has bought a quarter interest in that concern and has 
heeome one of its principals. Owing to the death of 
his father, Mr. Hayes was obliged to return to his old 
home in Minneapolis in April, 1909, returning to 
Seattle recently. During his absence much of the work 
of the sales department devolved upon W. B. Nettleton. 
Now that the Schwager & Nettleton Mills has been 
incorporated and is making active plan for the erection 
of a large saw mill in Seattle, Mr. Nettleton will be 
obliged to devote most of his time to the construction 
of the mill and the manufacturing end of the business, 
and Mr. Hayes will hereafter take over much of Mr. 
Nettleton’s work in connection with Schwager & Net- 
tleton, Incorporated. 

Mr. Hayes attended the common schools at Minne- 
apolis and the University of Minnesota, but left before 
graduating and in 1902 came to the Pacific coast. At 
the start he piled lumber at the mill yards, looked 
after the shipping and did all kinds of work for the 
Clark-Nickerson Lumber Company, at Everett, Wash., 





SAM E. HAYES, OF SEATTLE, WASH. ; 


W sSecomes a Principal of Schwager & Nettleton, Incor- 
porated. 


au. later for two years for Stetson & Post Mill Com- 
par y, Seattle. He then took charge of a retail yard in 
Se. tle for the Kerry Mill Company, and in 1906 en- 
te the employ of Schwager & Nettleton. Louis 
Sc wager is president of the Schwager & Nettleton 
ine s<poration, W. B. Nettleton is vice president and 
t irer and Mr. Hayes is now secretary. His admis- 
s o the concern is a high testimonial of the con- 


8 ‘tion in which he was held by Messrs. Schwager 
a Nettleton, and is a fitting tribute to years of 
fi. .iul service. 





NEW STATE FORESTER. 


e new state forester for Kansas is Charles A. Scott, 
pressor of forestry in the Iowa State Agricultural Col- 
le He has been appointed by the regents of the Kansas 
Agricultural College and has accepted. He will 
assume the duties of the office in June. 

‘ty, Seott is a western man and is thoroughly familiar 

vith forestry conditions in the field where he will labor. 
He was born and reared in Kansas and spent seven years 
in ‘ae service of the United States Forest Service in 
‘\onsas and Nebraska. At various times he was detailed 
to special forestry work in the Dakotas, Wyoming, Colo- 
radio and Oklahoma. 
_ °¢ special work of Mr. Scott in Kansas will consist 
“ veveloping prairie planting. The state recently has 
lines and farm woodlot planting is now a phase of work 
that is demanding attention. 

Mir. Seott is 85 years of age and married. He was 
born in Westmoreland, Kan., and grew to manhood on a 
farm. Country and village schools afforded him his early 
education. In 1901 he was graduated from the Kansas 
State Agricultural College with the degree of bachelor 
of science in agriculture. Shortly after graduation he 
received an appointment in the United States Forest 
Service and was assigned to duty with a party that spent 
the summer investigating the tree growth and possibili- 
ties for forestry work in the sand hill region of western 
Nebraska, 

One year later Mr. Scott was given charge of the Ne- 
braska work, which included the locating of a nursery site 
and developing a nursery for growing trees for the sand 
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| making rapid advancement along all agricultural. 





hill planting. He remained in charge of the Nebraska 
work until January, 1908, when he resigned to become 
professor of forestry at the Iowa State Agricultural 
College. , 

While Mr. Scott was employed in the government For- 
est Service he advanced from the position of student 
assistant through the several ranks of official title to that 





CHARLES. A. SCOTT, KANSAS; 
Newly Appointed State Forester. 


of forest supervisor, with control of all the work of 
administrative detail in the Nebraska and Kansas na- 
tional forests. When he left the service in Nebraska the 
Halsey nursery contained 5,000,000 1-, 2- and 3-year old 
trees. The work at that station gave Mr. Scott an inti- 
mate knowledge of nursery and planting operations in a 
prairie region. 

In 1904-5 Mr. Scott obtained a leave. of absence from 
the service and took a year’s post-graduate work in the 
Yale Forestry School. He has a strong recommendation 
from Gifford Pinchot. 


NEW LUMBER COMPANY EXPANDS. 


GoopineG, Ipa., March 14.—The annual meeting of the 
stock holders of. the Ostrander Lumber Company, Lim- 
ited, was held today at the main office of the company 
in Jerome. The capital stock of the company was in- 
creased from $50,000 to $200,000, and the announce- 


ment made that the main office would be moved to Twin ° 


Falls at once, where a handsome office building has been 
erected in connection with the new yard started there. 
The officers chosen for the coming year are E. J. 
Ostrander; president; George W. Kenneth, vice president, 
and D. C. Watson, secretary and treasurer. Mr. Ken- 
neth was also appointed district manager of all the 
yards on the north side of Snake river, five in number— 
Gooding, Jerome, Hagerman, Wendell and Bliss. The 
main office and yard will be under the direct supervision 





E. J. OSTRANDER, GOODING, IDA. 


Recently and Erroneously Labeled Edward Ostrander, Who 
Is Acting Secretary of the Qregon-Washington Lumber 
Manufacturers’ Association, to Both of Whom 
Apologies Are Tendered. 


of the president of. the company, whose home is at Twin 
Falls. The managers of the different yards are: Good- 
ing, William L. Enking; Jerome, R. J. Schoenthal; 
Hagerman, H. D. Sweetland; Wendell, Charles T. Ding- 
ler; Bliss, A. B. Shoemaker. 

The Ostrander Lumber Company -was organized two 
years ago by E. J. Ostrander, formerly secretary of the 
Rittenhouse-Embree Company, of Chicago. The first 
yard was started at Jerome, and as the other towns 
above named came into existence the new yards were 
added. _The Twin Falls yard is just now ready for 
business. The six yards now carry a stock of .inmber 
valued at $125,000. The capacity of the Gooding yard 
is being enlarged by the addition of a warehouse 24x64 
feet, which will be used for the storage of lumber for 
the wholesale trade. This is a new branch of the busi- 
ness which will be pushed vigorously under the direction 
of District Manager Kenneth. 





a HARDWOODS. “2B, 





Kentucky Lumber Co. 


Manufacturers of 


Southern Hardwoods and Poplar 


Higher grades of all kinds are scarce, but 
we still have some to sell : 


. and Better pl. W. Oak. 
~ Poplar. 
Chestnut. 
Ash. 
Red Gum. 
Sap Gum. 





4408-4 = 


Also large stock low grade Poplar, Gum, Oak, 
Ash, Chestnut, W. Pine, Hemlock. 
Want to move quick a few cars 4-4 No. 1 Com. 








When a Customer 
Inspects Lumber 
he appreciates a stock 


which shows care in manu- 
facture and grading. 





Order some of our 


POPLAR 


Bevel siding, Drop Siding, Ceiling, 
Casing, Shelving, Corner Boards, 
Base, Docr and Window Jambs, etc. 


and you will have a stock that will satis- 
factorily meet the demands of the most 
critical customer. Write for prices. 


SWANN-DAY LUMBER CO. 
' CLAY CITY, KENTUCKY 











For Quick Shipment “~ ried <¢ sux 


LASGOW, KY. 


2 cars 314”’ x 414’’—12’_OAK. 
2 cars 314” x 444”"—12’— OAK. 
2 cars 8-4 Com. & Better 10 to 14’—OAK. 
2 cars 6-4 x 8-4 “* “ “ HICKORY. 
also anything needed in other hardwoods. 


WILLIAM REDMAN, Glasgow, Ky. 


{OAK FLOORING) 


Kiln Dried’ _ End-Matched 
Bored 7 


Hollow 
Polished Back 
» acked Jy 
































Geo. D. Emery Company 
Importers and Manufacturers 
MAHOGANY and 


SPANISH CEDAR 
MAHOGANY AND CEDAR VENEERS 


Office, Mill, Yard and Salesrooms: 
Nos. 1 to 41 Broadway, CHELSEA, MASS. 











NORTON LUMBER CO. 


RICHEY, MISSISSIPPI 


RED GUM 


Finest Stock in the South. Also Oak, Cypress, Ash 














if 
TELEGRAPH BILLS REDUCED. {°z2 "the American 


For;further particulars address American Lumberman, Chica,w, i.1. 
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NASHVILLE, TENN. 
































DRY HARDWO 


(FOR SHIPMENT IN SIXTY DAYS) 








1,000,000 ft. - Plain Red Oak 
1,000,000 ft. Quartered White Oak 

500,000 ft. - - - - Chestnut 
This is a special lot and extra fine. Ask us! 
We have 10,000,000 ft. of Southern Hard- 


woods on sticks and excellent shipping fa- 
cilities. You get quick action from us. 


Love, Boyd & Co., 


Nashville, Tenn. 





























_K.. 
We have at our Mills 


6000000 ft. 


Y Bone Dry Southern 


Hardwoods and Gum 














WRITE FOR PRICES. 








NASHVILLE, TENNESSEE. 














W.J.Cude Land & Lbr. Co. | 














Manufacturers of 


Poplar, Oak, Ash, 
Chestnut and Hickory 


“over, 20,000,000 Ft. 


Ready for quick shipment. Write us. 

















Written for the 


Business Man 


Don’t undertake to secure 
financial assistance, incorpor- 
ate a projected enterprise, sell 
or reorganize ‘an established 
business or finance a deserving 
concern until you have read 
**Science of Organization and 
Business Development,’’ by 
Robert J. Frank of the Chicago 








Bar. The Lawand Procedure 
of Organization, Financingand 
Development of Business Corporations in ONE BOOK. 
Write today and get a copy for your desk or library. 
Morocco Binding, $2.75, Sent Postpaid. 


American Lumberman, Chicago, Illinois 


























WEEK’S RECORD OF BUSINESS CHANGES, INCORPORATIONS, ETC. 


BUSINESS CHANGES. 


Alabama. 
Mobile—-Alder-May & Co., of Atlanta, Ga.; Ben E. May, 
of this city, appointed state agent. 
’ Georgia. 
Savannah—George Williams & Co. recently entered the 
wholesale lumber trade. 
Idaho. 


Twin Falls—The Idaho Lumber Company has been suc- 

ceeded by the French-Wilberg Lumber Company. 
Illinois. 

Cairo—The Cairo Lumber a gd has increased its cap- 
ital stock from $10,000 to $15,000 

Chicago—The Cicero Lumber Company has sold out to 
the Edward Hines Lumber Company. 

Patoka—T. E. Irwin & Bro. have been succeeded by T. E. 


Irwin. 

Rockford—The R. W. Crumb Lumber & Fuel Company has 
dissolved. 

Spring Valley—The Toluca Lumber & Hardware Company 
has been succeeded by the Spring Valley Lumber Company. 

Wady Petra—H. Chase & Co. have been succeeded by W. 
Cc. Williams. 





Indiana. 


Bryant—The Bryant Lumber Company is out of business. 

Linton—The New Union Lumber Company has bought the 
William Lehman Lumber Company. 

New Waverly—C. W. Montgomery has been succeeded by 
Ira M. Phillips. 

Whitestown—Stark & Stevenson have been succeeded by 
Riley & Son. 

Iowa. 

Allendorf—The Shell Lumber Company recently began 
business. 

Earlham—Jasper Benson has been succeeded by Julius 
Tank. 
, Sioux City—-The Superior Lumber & Coal Com- 
pany has entered the lumber and coal trade here. 

Ladora—The Farmers’ Supply Company has bought out 
the Ladora Lumber Company and will increase its capital 
stock to $15,000. 

Orient—The S. W. 8S. Lumber Company has been suc- 
ceeded by H. M. Iitis. 

West Chester—J. L. Coffey & Son have bought C.- A. 
Knupp’s business interests. 


Kansas. 


Columbus—The Hardy Lumber Company is out of business. 

Dresden—LE. A. Sawyer is selling out. 

Humboldt—The R. J. Hurley Lumber Company has sold 
out to J. B. Rhodes & Son. 

Pawnee Rock—A, Aitken recently entered the lumber trade. 

Wichita—The Voster-Tigner Lumber & Timber Company 
is out of business. 





Kentucky. 


Louisville—The Moody-Mitchell Lumber & Building Com- 
pany has increased its capital stock to $70,000. 


Maine. 


Northport—The firm of Crockett & Blackington has been 
dissolved; A. H. Blackington succeeds. 


Massachusetts. 

Boston—The Boston Furniture Frame Company recently 

began business. eS 
Michigan. 

Baraga—The corporation doing business as the* Estate of 
Thomas Nester has me reorganized under the name of the 
Nester Lumber Compan 

Detroit—The Detroit. Cedar & Lumber Company recently 
began business. 

Detroit—The Schmeid-Sisman Company has increased its 
capital stock to $250,000. 

Grand Rapids—The John Widdicomb Furniture Company 
has increased its capital stock to $500,000 

Ludington—The Ludington Lumber Company has bought 
Hloogstraat & Hansen's lumber yard and sheds. 


Minnesota. 


Brooks-Halma-Karlstadt-Newfolden - Plummer-Strandquist- 
Viking-Minneapolis—The H, C. Selden Lumber Company has 
been succeeded by the Bertram-Wright Lumber Company. 

Minneapolis—The Carpenter-Webster Lumber Company is 
organizing. 

Moorhead-Kragnes—-The Thomas Shevlin Lumber Com- 
pany, of Minneapolis, has bought the Wilcox Lumber Com- 


pany’s yards. ‘ 
Missouri. 


Ironton—G. A. Buckley has been succeeded here by C. R. 
Crow & Bro. 

Kansas City—-The Chapman-Dewey Lumber Company has 
reduced its capital from $400,000 to $300,000. 

Kansas City—The Southwestern States Eines Company 
recently entered the lumber business here. 

Pleasant Hill—George Fox & Co. have been succeeded by 
1. A. Jones. 

St. Louis—The Gram & Noser Lumber Company has been 
succeeded by the Gram Lumber Company. 


Nebraska. 


Burr—Lyhene & Murtey have been succeeded by Nauman 
& Murtey. 

New Hampshire. 

Lebanon—-Hyde & Hastings Bros. have organized for the 
purpose of manufacturing house finish, mouldings, window 
and door frames etc. 

Salem—The Salem Manufacturing Company has been or- 
ganized to manufacture doors, windows etc. 





New York. 
ae ~Howard R. Loveland will succeed C. F. Rice 
pr 
New York—The Manufacturers Lumber Company, 27 Wil- 


liam street, recently began business as wholesale dealers and 
exporters. 
ew York—Herbert C. Turner & Co. have opened a whole- 
sale lumber office at “’ “Warten avenue, and will sell hard- 
wood and North Carolina pine. 
Troy—The Rensselaer County Lumber Com ad has in- 
creased its capital stock from $10,000 to $100,000. 


Ohio. 


Cincinnati—Blackburn & Bolser will dissolve; J. A. Bolser 
will continue. 

Cincinnati—Goodman & Kennedy are opening a wholesale 
and retail hardwood lumber yard. 

Columbus—The Ohio Casket Company will take over the 
¢ apital City Casket Company’s plant. 

Columbus—The Simpson Manufacturing Company has been 
reorganized. 

Dayton—The Dayton Folding Tonneau Company has been 
sunpented by the Dayton Body Company. 

Elyria—The Klyria Lumber & Coal company has increased 
its capital stock from $20,000 to $50,000 

attr ete Findley Carriage Company has increased its 

apital stock to $150,000. 

inton Place—The M. B. Farrin Lumber Company has in- 

creased its capital stock from $500,000 to $600,000. 


Oklahoma... 


Lindsay—The Lake Anderson Lumber Company has been 
succeeded by the Minnetonka Lumber Company. 

Maysville—The Houston Lake Lumber ce has been 
succeeded by the Minnetonka Lumber pone ony | 

Oklahoma—tThe Southwestern States Lumber ‘Company has 
opened a yard here. 

Pauls Valley—The Houston-Humphrey Lumber Compan) 
has been succeeded by the Minnetonka Lumber Company. 


Oregon. 
Bonanza—J. D. Hamaker & Co. are out of business. 
Pennsylvania. 

Annville—Kreider & Co. are selling out to Gantz & New 
oe Jabustewe—Cohee & Stutzman have been succeeded by th 
Conemaugh Lumber Company. 

South Dakota. 


Lemmon—The Moreau River Lumber Company recenti 
began business. 

Spearfish—John W. Wolzmuth has sold out to the Speai 
fish Lumber Company. 

Tennessee. 

Knoxville—Walter McCabe recently entered the wholesa! 
hardwood lumber trade. 

Memphis—I*. C. Zupke & Co. have entered the wholesal 
lumber trade. 

Texas. 


Dale—The Alamo Lumber Company is out of business. 

El Paso—The Caples-Williams Lumber Company has been 
succeeded by the Long Lumber Company. 

Logtown—The Boynton Lumber Company has entered the 
saw mill business. 

Lott—Markham & Reese have been succeeded by the Falls 
County Lumber Company. 

Mount Pleasant—The Denman Lumber Company has been 
succeeded by the Denman-Sanders Lumber Company. 

Moscow—The Moscow Lumber Company is out of business. 

Seymour—G. R. Jones is out of business. 

Trinity—The J. M. Thompson Lumber Company has filed a 
certificate of dissolution. 

Woden—tThe Thompson-Caruthers Lumber Company is out 
of business. ac 

Virginia. 

Norfolk—S. R. Lown & Son’s lumber business has been 

transferred to the South Norfolk Corporation. 


Washington. 


pe in a a a er Lumber Company has been 
succeeded by O. G. Onn 

Elma—The Deming- res Mill & Logging Company has 
been organized. 

Goldendale—The Klickitat Pine Lumber Company has sold 
ee sees mill and box factory to J. E. Cameron, of Port 
and. 

Wisconsin. 

Ashland—The Lake Superior Lumber & Box Company is 
out of business. 

Athens—The Athens Sash & Door Company has dissolved. 

ee Wood Products Company has engaged 
in the box manufacturing business. 

Durand—The Badger State Lumber Company has changed 
a location to Menomonie. 

Merrill—George M. Anson, own Hurd and L. Sprink are 
organizing a sash and door co mpeny. 

‘Tomahawk—F. E. Gillette and D. J. O’Leary will conduct 
a wholesale lumber jobbing business. 





INCORPORATIONS. 


Alabama. 


Birmingham—The Lothioam: a Lumber Company, au- 
thorized capital $66,000; I. H. Lathrop, president; J. A. 
Smith, treasurer; H. H. smith, secretary. 


Arkansas, 


Little Rock—The Southern Manufacturing Company, au 
thorized capital $25,000; M. G. LaPierre, president; C. A. 
Sawyer, secretary- -treasurer ; A. H. Hale and Alvin Boss. 

Malvern—The Cooper-Purdy Chair Company, authorized 
capital $100,000; C. H. Purdy, president; W. H. Beaty, sec- 
retary. 





California. 
Los Angeles—The Diamond Lumber & Wrecking Company. 
authorized capital $20,000. 
Los Angeles—The Pacific Pine Box Company, authorized 
capital $15,000. 


Delaware. 
Harbeson—The Sussex Lumber Company, authorized capi 
tal $2,000. : 
Illinois. 


Chicago—The Bolton Lumber Company, authorized capita! 
$10,000; Edwin R. Moore, Christine C. H. Zillman and John 
S. Rybicki. 

Chicago—The Imperial Box Company, authorized capita! 
$20,000; Charles H. English, Earl B. Wilkinson and H. H 
Ferrell. " 

Indiana. 


Elkhart—The Isbell-Felthouse Lumber Company, autbor- 
ized capital $20,000; H. I. Isbell, president; C. B. Isbell, 
vice president; A. J. Felthouse general manager, and others. 

Iowa. 

Fort Dodge—The E. H. Williams Lumber Company, au 
thorized capital $25,000. 

Maine. 


Augusta—The Boston & Maine Land & Lumber Company, 
authorized capital $500,000; E. M. Leavitt, of Winthrop, 
a and treasurer. 

Portland—The United Canad Company (general lumber 
business), authorized capital $200,000; Fred V. Mathews, 
president; G. M. Horne, treasurer. 


Massachusetts. 


Boston—The Avon Lumber Company, authorized ,oy 
$50,000 ; G. L. Douges, of Worcester, president; R. E. Estes, 
of this city, treasurer. 

Westboro—The Bartlett Box & Lumber Company, author- 
ized capital $15,000; F'rank V. Bartlett, president; C. Whit- 
ney Bartlett, treasurer. x 

Michigan. 

Detroit—Tte American Mahogany Company, authorized 
capital $1,000,000. 

yetroi t——The Honduras Transportation Company (trans- 
— timber, lumber etc.), authorized capital $1,000,00; 

arry ©. Simons, Frank A. Gordon, Lewis H. Kirby, "Leopold 
Frend and Jokn H. Bissell. 

Kalamazoo—'The Union Trim & Lumber Company, author- 
ized capital $25,000. 

Ludington—The Ludington Lumber Company, authorized 


capital $20,000. 
Missouri. 


St. Louis—The Cain-Hurley Lumber Company, authorized 
capital $25,000. 
t. Louis—The Moser-Apperson Lumber Company, author- 
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is capil a 000; Thomas D. Sheken ante P. eset and 


_ e. 
ee ‘The V an Buren Lumber & Tie Com any, au- 
th zed capital $50, 0005 E. J. Briswaller, W. G. Helen and 


I. Crowley. 
Montana. 


les City—The Citizens Lumber & Grain Company, au- 
th. ized capital $100,000. 


New Jersey. 


yonne—The D. B. Drake Woodworking Company, au- 
th ized vapital $50,000; G. Kraus, J. Frost, of this city, 
ani <. J. Drake, New York city. 

vsey City—The Wright Piano Company, authorized capi- 
ta! »25,000; W. A. Reidy, C. W. Wright, L: Max, of this city, 
ani H. N. Pakenham. 





New York. 
usville—The George Arndt Chair Company, authorized 
capital $25,000; George Arndt, Ivan Aspergren and James 
M, !-rogan. 

New York—The Biener Company (dealer in wood, iron 
etc.), authorized capital $1,500; Jacob Seligman, 760 Tinton 
avenue; Moses Ettenson, 50 West One Hundred and Twelfth 
strect, of this city. 


y 
North Pelham—The Pelham Saw Mill Company, author- 
ized capital $10,000; Ernest Chilger, John Lodes, George 
Lodes. 
Rtochester—The National Flooring Company, authorized 
capital $1,500; George A. Griffiths, Walter C. Barker, of 
Buffalo, ‘and Harry A. Dann, of Lancaster. 


North Carolina. 


Charleston—The Morgan Lumber & Manufacturing Com- 
pany, authorized capital stock t = ; H. BE. Shalle, S. C. 
Peeler, I. KE. Hidge and. W. E. R. 

Cherry ville—The Mounteith aed ** *-piinber comoeny, au- 
thorized capital $100,000 ; W. H. Felder, of Blackstock, S. C., 
and other incorporators. . 

Ohio. 


Cincinnati—The Vulcan Trunk Company, authorized capi- 
tal $50,000. 

Ironton—The Highland Lumber Company, authorized capi- 
tal $30,000; J. L. Lyon and others. 


Oregon. 
Portland—The Western Timber & Lumber Company, au- 
thorized capital $1,000; J. F. Boothe and M. E. Tilley. 
Pennsylvania. 


Johnstown—The Conemaugh Lumber Company, authorized 
copital $25,000; J. A. Stutzman and Austin EK. Geisel, of 
this city. 

Tennessee. 

Nashville—The Tennessee Hardwood Lumber Company, au- 
thorized capital $50,000; T. B. Johnson, G. W. Killibrew, 
Johnson Bransford and others. 


Texas, 
Falfurrias—The Star Lumber Company, authorized capital 
$9,000 ; J. R. Castleberry, J. J. Fleweilen and R. J. Mcintyre. 
Kerrville—The Davidson Lumber Company, authorized 


capital $8,000; J. J. Davidson, Henry Welge and A. C. 
Hawkins. 


Utah. 


Salt Lake City—The Sugar House Coal & Lumber Com- 
pany, authorized capital $25,000; A. L. Larsen, president ; 
J. N. bricksen, vice president; J. C. L. Lund, secretary and 


treasurer. 
Washington, 

Seattlke—The Woodruff roeging Company, oom, et 
ooh $20,008 G. L. Woodruff, . Woodruff and J. B. Wood- 
ru 

West Virginia. 

Charleston—The Colored Hardwood Manufacturing Com- 
pany, of Uniontown, Pa., authorized capital $180,000; Edwin 
Scimp!, Robert Dunker, Jesse E. Stentz, J. G. Hemington 
and \\. J. Sturgis, all of Uniontown, Pa. 

Charleston—The W. R. Shaw Lumber Company, of St. 
Paul, Minn., authorized capital $45,000; George W. Shaw, 
Margaret B. Shaw, of St. Paul, Minn., ‘and Sarah S. Hut- 
chinscn, of Cloquet, Minn. 

Clarksburg—The Colonial Building & Realty Company 


(coal, timber ete.), authorized capital $50,000; W. H. Lewis, 
E. M. W ilson, T. H. Williams and others. 
Huntington—The Consolidated Realty Company, author- 


ized capital $100,000; Rudd T. Neal, William H. Gideon, 
Fred A. Ware and others. 

Princeton—The Princeton Guaranty & Title Company 
(lumi, coal ete.), authorized capital $20,000; S. V. Straley, 
Kate \. Mahood and others. 


Wisconsin. 
Mii» aukee—Milwaukee Seating vempene, authorized capi- 
tal $i,J00; L. BE. Best, Best and others. 


Mii:vaukee—The Wisconsin Cedar Company, authorized 
qute $25,000; William Schlosser, C. H. Landwehr and M. 


Wea au Wausau Sulphate Fiber Company, authorized 
Ov $500,000 ; G. D. Jones, Neal Brown, F. P. Stone and 
» Ba: Lewing. ‘ 








NE\W MILLS AND EQUIPMENT. 





Alabama. 
Dec \ur—N. B, Hall & Sons will install machinery for the 
manu .cture of barrel heads. 
Arkansas. 
Coi.on Plant—A yenent lant is being installed by S. M. 
Bush, ot Sinclairville, N yp . . 
Indiana, 
Elkhart—The Isbell-Felthouse Lumber Company, recently 
organ.zed, will establish a plant. 
, a n—The Security Ladder Company will erect a 2- 
Story Suilding and equip it with modern machinery. 
Louisiana, : 
Eas: MeComb—The Greenlaw Lumber Company, of Ram- 
Sey, | establish a sash, door and blind factory here. 
’ Michigan, 


iazoo—The Portage Paper Company, recently organ- 
ill erect a 2-machine mill and a coating plant. 


Pennsylvania. 


ty ‘‘ord—The Goodyear Lumber Company, of ——_ 

ti Y.. ig building a spur from Keating Summit to a pine 
ot * tract in southeastern McKean county. 

— mokin—The _Shamokin Lumber Company contemplates 

ead erection of a 5-story mill, to be equipped with the most 
odern machinery ; a power plant is also contemplated. 


Texas. 


Pot. Houston—The Williman Manufacturing Company 
establish a knock-down crate plant here. 


Washington. 


Elma—The Deming-Wray Mill & Logging Company, re- 
cently organized, will construct a saw and shingle Pill an 
ogging railroads. 

Napoleon—The Weyerhaeuser Lumber Company has 


ized 


started the building of a large saw mill and contemplates 
the erection of a mammoth pulp and paper mill. 


Wisconsin. 


Mosinee—The Mosinee Log, Land & Timber Company 

contemplates the erection of an entire new saw mill. 
Sheboygan—LEbenreiter & Hildebrand will build an exten- 

sion to their woodworking plant and add considerable new 


equipment. 
CASUALTIES. 


Arkansas, 


Wilson—Fire destroyed Wilson, Lee & Co.’s large saw mill 
recently. 








Indiana. 

Brazil—J. N. Halstead’s lumber shed was visited by fire 
March 7, 

Evansville—Maley & Wertz’ saw mill was destroyed by fire 
March 12, entailing a loss of about $50,000; insurance, 
$16,000. 

Iowa. 

Cedar Rapids—Fire destroyed the building occupied by 
the Eyles Furniture Manufacturing Company, the Spokane 
Furniture Company’s warehouse and the machinery of the 
Pulp Board Box Company; loss $15,000, covered by in- 
surance. 

“ Louisiana. 

Noble—The Frost-Johnson Lumber Company's planing mill 

was destroyed by fire March 4 
Michigan. 

Grand Rapids—-The Valley City Desk Company’s plant was 
visited by fire, which started in the dry kilns and destroyed 
a large stock of lumber and one of the buildings, entailing a 
$50,000 loss. ; 

Minnesota. 


Foley—For the second time within-a year the Minnesota 
Woodenware Company was the victim of a fire March 5, 
which entailed a loss of about $8,000; no insurance. 

Missouri. 

Moundville—In a fire which destroyed the business section 
of the town, W. J. Butterfield, hardware and lumber dealer, 
suffered a loss of about $10,000. 

New York. 

Brooklyn—The moulding mill of the Parker-Bothner Mould- 
ing Company was destroyed by fire February 19; loss esti- 
mated at $3,000, fully insured. 

North Carolina. 

Henderson—Fire in the bucket making plant of the Hen- 
derson Manufacturing Company did damage estimated at 
$70,000. 

Pennsylvania. 

Hazleton—The H. F. Bright Lumber Company's planing 
mill and plant were burned March 4; loss $30,000. 

Red Lion—Fire totally destroyed the box factory of Miller 
Bros. March 6, entailing a loss of about $45,000, two-thirds 
of which is covered by insurance. 

Tennessee. 

Lewisburg—-The saw mill and lumber manufacturing plant 
of W. A. Sharp & Son was burned March 9; loss $1,000. -. 
Texas. 

Mexia—A defective flue was the cause of a fire which 
did about $1,000 damage at Buckner & Street’s lumber plant. 
Wisconsin. 

Brazeau—I. F. Brumlie’s saw and planing mill was de- 
stroyed by fire recently. 

Thorp—Fi ire destroyed the Thorp Manufacturing Com- 
pany’s dry kiln March 7; loss about $4,000, partly “covered 
by insurance. 


NORTH ATLANTIC COAST. 


NEW ENGLAND TRADE NOTES. 














Uncertainty in Shingle Situation; One Dealer Says 
Shingles Are Good Property—Cotton Mills _Out for 
Large Amounts of Lumber. 

Boston, Mass., March 12.—Opinions relative to the 
market for shingles differ. Some believe prices will be 
much firmer by the first of July, while others do not look 
for any material increase in price, and point to the time 
a few years ago when cedar extras sold at prices fully a 
dollar under today’s prices. One Boston dealer believes 
shingles are good property to buy. The Canadian banks, 
he says, have loaned money to their home manufacturers 
so that they could carry their stocks of shingles during 
the winter, but it is a fact that the banks have dis- 
couraged manufacturers from cutting many lugs this 
winter—in fact, some have been refused money for this 
purpose. This has reduced the production and, while 
stocks are large, the sales for the next few months will 
reduce holdings and by the middle of the summer the 
curtailment will be felt. Prices will then recover. At 
present Canadian cedar extras can be bought at $3.50 
from one manufacturer, who has been holding at $3.75 
and $3.60. One sale of a“carload was made as low as 
$3.25, but few dealers will sell at less than $3.40. 

The Malden City Lumber Company, of Malden, is plan- 
ning to erect a large lumber shed. 

The Mansfield Lumber Company will erect two build- 
ings at its yard in Mansfield. One building will be used 
for a storehouse and the other for milling purposes. 

Gates M. Poore, until reeently of Bean & Poore, Law- 
rence, Mass., died recently at his home in that city. He 
was succeeded in business by H. H. Poore, his son. 

Additions are to be built to the Massachusetts cotton 
mills at Lowell and to the Ayer mills at Lawrence. The 
former contract calls for about 600,000 feet of hard pine 
lumber. There are several good schedules in the market 
to be figured on. 


THE PENOBSCOT RIVER DISTRICT. 








Log Cut on Aroostook County Waters Above Average 
—New Law Will Seriously Affect American Manu- 
facturers Operating in St. John—Pike Law. 
Bancor, Mz., March 12.—It is estimated that the log 

eut on Aroostook county waters this winter will amount 

to 125,000,000 feet—rather more than the average and 
much more than the operators intended at the beginning 





SABLE BELTS 


Are The Cheapest By The Year. 


ASHULTZ SABLE RAWHIDE BELT 
lasts longer, needs less repairs, and 
transmits one-third more power than 
oak-tanned belts. 


SABLE has no expense for belt dressing, 


and gives no trouble from slipping be- 
cause it has a soft, clinging surface, and 
it has oak-tanned belts beat a mile when 
it comes to remaining pliable and trans- 
mitting power. 


WRITE FOR BOOKLET NO. 2 


Shultz Belting Company 
St. Louis, Mo. 
Boston 


New York Philadelphia 


53A 


LOG STAMPS a 
Trade Checks | = 
nis —— 
Stencils, Ete. 


= MADE BY 


MEYER & WENTHE 


90-92 Dearborn Street, CHICAGO. 
Send for Catalogue and Prices 
































MS PAC ate COAST. 





PACIFIC COAST LUMBER 


Fir and Spruce 
Redwood 


Montana and Western Pine 
Idaho White Pine 


California 
Sugar and White Pine 


Factory Lumber 












Write for Quotations 


W:|-MSKEE LUMBER CO. 









General Offices; 


QUINCY, ILLINOIS' 




















Long and Selected | 


FIR TIMBERS 


On SHORT Notice; also 


GENERAL YARD STOCK 


Prompt Shipments a Specialty 
Covington Lumber Co. 


Kent, Washington 


Mills at Covington, Wash. Daily Capacity 75,000 Feet 


























Washington Fir 
Cedar and Spruce 
California Redwood 
Red Cedar Shingles. 


Complete Stock of above for Coast Shipment or from our 
MINNESOTA TRANSFER WAREHOUSE. 


H. B. WAITE LUMBER CO. 


MINNEAPOLIS, MINN. 














HARDWOOD LUMBERMEN ; will find it to their advancase 


to send for free sample p 
of the “Climax Tally Book.’’ American Lumberman, Chicago, it 
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FIR 


FLOORING TIMBERS 
FINISH DIMENSION 
SIDING SHIPLAP 
CEILING TOWER STOCK 
MOULDINGS LATH. 


CEDAR 


SHINGLES BEVEL SIDING 


We are fully equipped for 
handling mixed orders, 


WAGNER & WILSON, 


(Incorporated) 


MONROE, - . 








WASH. 




















Give us your Inquiries 
Porch Rail © 
Porch Posts 


Colonial Columns 


O. G. Gutter 











Mixed Carloads a Specialty. 


Holland-Cook Mfg.Co. 


OHOP, WASHINGTON. 
Formerly Eatonville, Washington. 

















California White Pine, 


California Sugar Pine, 
and Arizona Soft Pine, 


Best Stock for Factory 
and Pattern Lumber 


AsK LOUIS WUICHET, 


Rooms 708-712 Railway Exchange, 
Tel. Harrison 1295. 





Flooring, = 
Fl oes, 2) CEDAR 
Bevel Ys 
Siding and Finish. ra rats P Bevel Siding, 


Long Timbers, Jolsts, ey / Finish and 
Dimensron, etc. Shingles 





WESTERN PINE, IDAHO WHITE PINE, 
WESTERN PINE SHOP. 


Mixed Cars a Specialty. 


Wallace-Ballord Lumber Co. 
609-614 Lumber Exchange, MINNEAPOLIS, MINN. 

















Western Pine Lumber | send 


In all forms for Yerd Trade us the 





SPOKANE LUMBER COMPANY | °réers 
MILAN, WASHINGTON to fill 
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of the season. Snow came late and in order to keep the 
crews busy cutting and yarding were continued long past 
the usual limit, so that when the late snow had made 
good hauling to the landings all operators had exceeded 
their intended cut. There is now over two feet of snow 
on the level in the Aroostook logging regions. The St. 
John Lumber Company is the largest operator and has 
cut 45,000,000 feet for use in its mill at Van Buren. 

The St. John market takes many millions of logs cut 
in Maine, driven there under the provisions of the Pike 
law and manufactured by United States citizens and 
shipped back into the state free of duty. 

Next year, under the provisions of the new law which 
will replace the Pike law, American logs cut in Maine 
and manufactured in St. John will be subjected to the 
same duty as any Canadian lumber—$1.25 a thousand 
feet. The new law will work a great hardship on the 
American lumber manufacturing concerns of St. John, 
of which Stetson, Cutler & Co. are the largest and best 
known. 

It is understood in Aroostook county that, notwith- 
standing the duty, the concerns are planning on con- 
tinuing the cutting in Maine and manufacturing in St. 
John at least for one year. 

Under the Pike law there was for a great many years 
an average of over 100,000,000 feet, board measure, going 
from Maine to New Brunswick to be manufactured. 
After the Bangor & Aroostook railroad was built the 
amount was decreased more than half, and now it will 
not average more than 35,000,000 feet a season. 

The cut this year that is going down the St. John to 
be manufactured at St. John is as follows: W. H. Cun- 
liffe’s Sons, Fort Kent, 16,000,000 feet; Albert M. Cur- 
rier, Seven Islands, 7,000,000 feet; Neal McLean, St. 
Francis, 2,500,000 feet; Nizarre Pelietier, St. Francis, 
2,000,000 feet—all for Stetson, Cutler & Co.; the Andre 
Cushing Company, St. John, 20,000,000 feet for its own 
mill at St. John. 

The annual meeting of the Penobscot Log Driving 
Company was held Tuesday forenoon, when directors 
were elected as follows: A. Ledyard Smith, Moses L. 
Jordan, Samuel Sterns, Charles E. Gilbert and 8S. A. 
Sutherland. A. Ledyard Smith was chosen president and 
Charles H. Adams clerk and treasurer. 

The new dam at the foot of Millinocket lake is almost 
completed. It is a substantial structure of concrete, built 
to take the place of the old wooden dam and for the pur- 
pose of storing water in Millinocket lake to supply the 
drives of the west branch from Shad pond down. The 
dam will be ready for the starting of the drives this 
spring. Excellent progress has been made because of the 
open winter and favorable weather conditions. 

A waterpower development that will mean about 50,000 
horsepower on the east branch of the Kennebec river is 
under consideration by engineers. S. W. Philbrick, of 
Skowhegan, and his associates who control the necessary 
rights and privileges have drawn deeds from all the prop- 
erty which it is necessary to hold in order to build dams 
in that vicinity on the east branch, and nearly all the 
deeds have been signed and are deposited with the Port- 
land Trust Company. 


HYMENEAL 


Cain-Young. 

Sr. Louis, Mo., March 15.—The marriage of E. M. 
Cain and Miss Grace Young, both of this city, will be 
quietly solemnized at the new cathedral Thursday, March 
24. Mr. Cain was connected with the O’Neil Lumber 
Company for more than ten years, and recently embarked 
in business with J. M. Hurley. 

















Threadgill-Brown. 

NASHVILLE, TENN., March 12.—Holland H. Threadgill, 
son of Wyatt T. Threadgill and a member of the well 
known lumber firm of Threadgill Bros., of Lexington, 
and Miss Lela Brown, daughter of W. M. Brown, of 
Huron, were married Thursday, March 12, at the resi- 
dence of the bride’s brother-in-law, Thomas Teague, of 
Jackson. The Rev. Yates Moore, of the Jackson Metho- 
dist church, officiated. The attendants were John S. 
Fielder, of Lexington, and Miss May Patterson, of Jack- 
son. Mr. and Mrs. Threadgill took a bridal trip to Nash- 
ville, Chattanooga and other points. 





REDWOOD SHINGLE MEN ORGANIZE. 


EvurEKA, CAL., March 12.—At a general meeting of the 
shingle manufacturers of Humboldt county, with a rep- 
resentation of 90 percent of the number, held today, it 
was decided to incorporate under the name of the Red- 
wood Shingle Association, with headquarters in Eureka. 
It is probable that the new organization will be ready 
for business April 1. The new association will handle 
all of the shingles shipped out of Humboldt county to 
the California market. Those concerns with dry kilns 
will continue to kiln dry and ship redwood shingles 
to the eastern market. 

A committee consisting of G. W. Williams, R. R. 
Smith, W. P. McIntyre, J. E: Neighbor, J. H. Holmes, 
G. W. Fenwick, E. E. Skinner, Isaac Culberg and M. A. 
Burns, was appointed to act as a board of directors 
during the first year. The organization will be perfected 
at a directors’ meeting next Wednesday, and articles 
of incorporation will be drawn up. 

It has been found necessary to organize in order to 
meet the aggressive competition of the cedar shingle 
manufacturers of Oregon and Washington, who are form- 
ing an organization controlling cedar mills with an ag- 
gregate output of fifteen million shingles a day. 


THE MARKETS. 


For Editorial Review of Current Market Condition 
See Page 31. 





The trade situation displays seasonable improveme: 
both from a yard and wholesale office standpoint. Pric 
are showing a firming up tendency and with stea 
encouragement for higher values when the holders , 
lumber get ready to demand them. The building se 
son is Opening up auspiciously, and, if the number 
permits be taken as a criterion, building this seas 
will be a great deal heavier than the last two yea: 
Yard trade during the week has been good with plen 
of orders on the books. 

The receipts of lumber by rail for the week ended 
March 12 were 46,218,000 feet, as against 44,434,0.0 
feet for the corresponding week in 1909. The total re- 
ceipts from January 1 to March 12 were 365,496,090 
feet, as compared with 394,276,000 feet, a decrease of 
28,780,000 feet over the corresponding period last year. 
Shipments for the .week ended March 12 amounted to 
18,423,000 feet, as against 17,018,000 feet for the corre- 
sponding week last year. Total Shipments from Janu- 
ary 1 to March 12 were 172,254,000 feet, as compared 
with 159,301,000 feet for the corresponding period in 
1909. Shingle shipments still show a decrease com- 
pared with this time last year. 


Chicago Lumber Receipts and Shipments. 


Reported by George F. Stone, secretary of the Board 
of Trade: , 


sRECEIPTS, WEEK ENDED MARCH 12. 














Lumber. Shingles. 

ERIE eee eee eee ee Oe 46,218,000 6,607,000 
ae Papen Pee ae ponte eae 44,434,000 6,293,000 
er ee ae 1,784,000 314,000 

TOTAL RECEIPTS, JANUARY 1 TO MARCH 12. 

Lumber. Shingles. 

ae Se ea RE eRe 365,496,000 57,981,000 
NE is0) 6 one-aiae Ck ore eal ease 394,276,000 77,031,000 
PROUNNRNE. vstaaccaietiwnane 28,780,000 19,050,000 

SHIPMENTS, WEEK ENDED MARCH 12. 

Lumber. Shingles. 

IE ta Go us hen v0 worse Svea career 18,423,000 6,356,000 
DNR Sakis Gslibt4:s Sh maardencied eure 17,018,000 7,111,000 
eee Per ere See > Sammons 
MINE. 5.5-s-asaialninweNrearaeaos, | Slee ee 755,000 

TOTAL SHIPMENTS, JANUARY 1 TO MARCH 12. 

Lumber. Shingles. 

BY cinta Taras odie sees tetine.\sxk alee nei 172,254,000 55,101,000 
ME te o.cana anwins oma ewes ee 159,301,000 76,867,000 
Serre ee 8 ee errr 
SN: ce eig eile cwiGuiiac ek Gave ere ks. cd 21,766,000 


Permits issued by the Chicago building department for 
the week ended March 16 were: 








CLass— No. Value. 
Sa oc et ok cls ne, Briand ch a enna 17 $ 11,275 
1,000 and under $ 5,000............. 125 352,100 
000 and under 10,000............. 58 398,800 
10,000 and under ee 18 272,000 
25,000 and under Es 16 537,000 
50,000 and under 100,000............. 3 205,000 
Wenalden Company, New York, 10-story 
NE, MINER 5.5.0 6.5:0.6.0:6:4:0:0:0-0.000:6,8:0-6 | 500.000 
City of Chicago, brick pumping station.... 1 230,000 
NE MO oo o.a.5 arin hd-0 100-0, 0ie 239 $ 2,506,175 
Average valuation for week.......... 10,482 
ZOtRIS PYEVIOUS WEEK. ....ccccecceces 193 =. 2,508,400 
Average valuation previous week...... 12,997 
Totals corresponding week, 1909..... 226 
Totals January 1 to March 16, 1910. .1,303 0 
Totals corresponding period 1909..... 1,817 50 
Totals corresponding period 1908..... 1,330 ,065.025 
Totals corresponding period 1907..... 1,331 10,966,900 
Totals corresponding period 1906..... 1,228 10,025,005 
Totals corresponding period 1905..... 1,009 9,715,410 
Totals corresponding period 1904..... 657 5,736,575 
Totals corresponding period 1903..... 827 6,219,825 
Northern Pine. 
PIPPI 
Chicago. Shipments of lumber from producing 
points are on the increase, showing that spring is al- 


most here and that the retail trade is beginning to 
stock up for the anticipated demand, some of wich 
already has been stimulated by the springlike weat!wr. 
Many mills are being hampered by shortage of c's 
Stocks are in strong hands and are held at stiff figur:s 
Prices for No. 2 and better are now as strong as ticy 
ever have been. 





Minneapolis, Minn. Sales managers report that cu: 
rent quotations now are based practically on the 1)‘, 
except for small concessions on some items of low 
grade boards. Everything else is firm. Demand | 
not strong, but is heavier than railroads can care i”. 
All complaint is about car troubles. Spring is havi": 
a stimulating effect on all kinds of business. It i's 
put and end to logging, which had been conduc: 
under the most favorable conditions up to the th». 
last week. The log supply will be all right if strea: 
are at a stage to permit easy driving the first wee.‘ 
of the season. 





Saginaw Valley. The market for pine is fairly goo 
Orders for box stuff are coming in freely and prices 21 
well sustained. Coarse lumber is being called for a! 
there is a hardening tendency in the market. Sash an’ 
door trade is steady, and ceiling, molding, siding et. 
are moving well. Railroads are able to give shippers 
all the transportation required. The conditions ° 
trade are satisfactory and the spring is opening uP 
promising. Local yards are carrying good stocks for 
the season of year. At both Bay City and Saginaw * 
large amount of building involving a number of larg® 
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jnnts is scheduled, while the state and eastern trade is 
coving alone fine. 


—“§“—VoO—r—rrr—Y 


oledo, Ohio. Dry stocks of white pine are becom- 
in. searee and prices show a tendency to advance. A 
st) nger market generally prevails. Manufacturers 
a: | builders have been liberal buyers since the warm 
w: ther of the last few days and renewed activity is 
no \ceable on all sides. The volume of trade is much 
lar.er than a year ago. Receipts on old orders, some 
of ‘hem placed months ago, have arrived and these, 
wil: liberal recent buying have swelled local stocks 
sou ewhat, but they are still below normal. Inquiries 
are numerous and figuring is general. 

Pittsburg, Pa. Steady demand for white pine is 
he:og maintained with firm prices and but little change 
noted in the list. The better grades are the stronger. 
Common and lower grades are not so active, but stocks 
are small and this prevents any weakness. Require- 
ments have been about equal to the available supply. 
Inquiries indicate an early opening of the trade. 

Buffalo, N. Y. The white pine trade is good. Upper 
grades still doing best demand but lower grades are 
improving. What is needed is a soft wood to take the 
place of the higher grades. There is evidence that the 
winter stock of good pine is running low. Tonawanda 
dealers have been buying of late. This market is not 
sold very short and is buying sparingly at the mills. 





New York. Trade is moderately good—a little bet- 
ter than the latter part of February. Local stocks are 
small enough to indicate when building starts up the 
demand will be strong from retail sources. Manufact- 
uring trade is not ordering very heavily. Prices are 
satisfactory from a wholesalers’ standpoint, but there 
is not much snap to the market. 


Eastern Spruce. 


Boston, Mass. A change has come over the market 
for spruce lumber during the last week. Firmness pre- 
vails where a week or two ago it looked as if sellers 
would have to reduce prices still further in order to do 
business. Manufacturers are much firmer holders than 
they have been and are asking higher prices all along 
the line. For frames, 9-inch and under, prices have 
been advanced. Today it is difficult to find anyone 
willing to sell at less than $23.50. This price a week 
or ten days ago was hard to get. For several weeks 
one large manufacturer who has been well filled up 
with orders has been asking $24. This price was too 
high to attract new business, but today it is close to 
the market. Other manufacturers now feel they can 
and should get $24, but little business has been done 
at this figure. Random has not been in active call 
this week, but prices have stiffened in sympathy with 
the general market. All dealers are of the opinion 
that random will become much more active. Spruce 
boards have not begun to sell with any freedom, but 
prices are slightly firmer. 











New York. Dealers are buying moderately but in 
proportion to their current wants. Spruce mills report 
inquiries and a strong effort is made to keep prices at 
a high level. Log supply in the East is reported light. 
Quelee mills are said to have a good run of logs under 
way, the building situation is picking up and retailers 
nee lready figuring on some contracts for early con- 
struction. 





Pittsburg, Pa. Spruce mills are reporting some difii- 


culty to meet orders owing to’ scarcity of some of the 
mor popular sizes. The prevailing list is firm and a 
gen-ral strengthening of the entire trade is apparent 
wit) the advancing of the season. The list is being 
mai tained generally, and in some instances slight 
adyuces are offered for scarce sizes. 





White Cedar. 


Cicago. The principal feature of the market is the 
de: ind for short poles. Many operators are facing 





the summer with a much smaller stock than last year, 
an: this facet is,having a bracing effect on the trade. 
Loug poles are fairly active and the post trade is 
Sc’ tering so far. 


‘timeapolis Minn. Inquiries coming in from the 
‘er telephone companies and from electric rail- 
s foretell widespread construction activity and 
pole outlook is improving steadily. Shipping con- 

““'ons for the producers are bad as can be, and active 

trale from the Southwest is handled with great diffi- 

Cu''y. Retail yards are taking a good many posts. 
foledo, Ohio. Rural districts have furnished a de- 

meud for limited quantities of cedar posts at fair 

prices, There has been little call for telegraph, tele- 
phoue and trolley poles but indications point to a brisk 

Cemand a little later when construction work begins. 
‘mand for other cedar products, including white 

cedar shingles, has been quiet. 


Hardwoods. 


Catonge. The absence of supply, which has become 
ally more accentuated during the last few months, is 


sn 
ro 
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the only ‘‘holler’’ that is heard in the hardwood trade 
at this time. Otherwise the situation could not well 
be more satisfying to manufacturers and wholesalers 
of hardwood. unless they were to secure absolute control 
of the sources of supply. It is perhaps unfortunate that 
somebody is not at hand to put a thumb on the produc- 
ers of hardwoods right at this juncture in order to 
maintain some sort of a compensating balance as to 
supply and demand. It is probable that in a few weeks 
there will be a large quantity of lumber ready for the 
market, and it is feared that unless the matter shall 
be handled diplomatically by the millmen, a fraction 
at least of existing values will be sacrificed. The 
above does not apply to plain oak, however, and there 
are one or two other closely correlated exceptions. 
Plain oak is being produced more heavily than almost 
any other wood, not only because of the strong de- 
mand caused by its long continued scarcity, but for the 
further reason that it is steadily becoming one of the 
most staple and indispensable of woods. On this ac- 
count, and because of the void that exists in yards and 
consumers’, stocks, a large supply may be readily ab- 
sorbed without material injury to values. Other 
woods of which there can be no serious overproduction 
are rock elm, soft elm, birch and maple. All these 
items are in a most restricted supply and heavy re- 
plenishments will be needed. Cottonwood and gum, 
which are growing in favor steadily, are reported to 
be on the upward path. Basswood is in an indifferent 
condition. Maple flooring manufacturers have en- 
joyed a fair demand through the winter and enter the 
spring trade with most promising and most satisfac- 
tory prospects. 





Minneapolis, Minn. The interest of wholesalers is 
chiefly in contracts for stock. All have been busy in 
negotiations with mills, and have contracted for con- 
siderable lumber. But some mills are holding out for 
high prices and dealers are not hurrying to close. 
They expect a heavy cut of northern hardwoods, as 
logging was successful and high prices are tempting. 
Dry stock in the higher grades is scarcer than ever, 
and, while the lower grades are not much in de- 
mand, the holdings are not heavy and there is little 
to give worry in the situation. 

Kansas City, Mo. Demand for upper grades con- 
tinues strong with prices firm. Hardwood is moving 
freely and dealers are obtaining list prices. The call is 
strong for furniture and wagon material and first and 
second clear, in plain and quarter sawed oak. Oak is 
much firmer than yellow pine. Dealers say that many 
industries that heretofore have specified white oak 
are accepting mixed oak, due to the scarcity of white 
oak. Oak mills being farther north than the yellow 
pine mills were more affected by the cold weather and 
are farther behind with orders. A disposition is noted 
on the part of the oak mills to hold material for better 
prices. 





St. Louis, Mo. The upward trend of the hardwood 
market has been particularly noticeable since pleasant 
weather made its appearance. Dealers are jubilant 
over the prospects and already are experiencing a 
decided reaction. Activity this week has been remark- 
able. Upper grades are in strong demand and prices 
are reported satisfactory. Birch is advancing in price 
phenomenally. Gum has exhibited a remarkable reac- 
tion and is in strong call. All lower grades of lumber, 
including cottonwood box boards, are stiffening. 





Memphis, Tenn. Conditions are very satisfactory. 
Buyers are in the market on a liberal scale for 
high grade stock and are buying a great deal of 
low grade lumber, with particular reference to No. 1 
common. Lowest grades are somewhat slow of sale, 
with one or two striking exceptions. Domestic buyers 
are operating more freely than those abroad but a 
number of the exporters say demand from Europe is 
better than for a long time. The undertone of the 
market is firm on all high grade lumber with a ten- 
dency toward a better level on low grade stock. De- 
mand is particularly good for all grades of oak and 
ash. Cypress moves readily on all grades outside of 
Nos. 1 and 2 common. Cottonwood is in slightly better 
demand in all grades. Red gum is very active in ali 
grades. Sap gum is in good demand in the higher 
grades but the lower are relatively slower than in red 
gum. Poplar is offered in very limited quantities. 
Stocks of lumber generally are being reduced some- 
what so far as shipping dry is concerned. Production 
is liberal but shipments are increasing at a lively rate 
and there is no tendency toward accumulation. 





Nashville, Tenn. Demand for building material was 
a lumber feature during the last week. This demand 
has followed the breaking of winter’s backbone and 
the advent of good weather. Some complaint is made 
of a shortage of cars for shipments from rural mills. 
The hardwood situation is holding its own. Manu- 
facturers show a disposition to hold out for better 
prices. They realize the value of stocks which are 
scarce for the better, dry grades. The movement of 
logs from the upper Cumberland country to Nashville 
is very heavy, each day bringing large shipments. High 
grade oak, poplar, chestnut and ash are leaders, with 
poplar still in the van. There is a better demand for 
the lower grades. Cypress is gaining in popularity. 

—_—_—oeeee 

Ashland, Ky. The lumber situation continues very 
encouraging. Business very good in domestic orders 
with notable improvement in export business the last 
thirty days. Manufacturers are putting forth every 
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effort to manufacture as much as possible lumber for 
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MR. LUMBER DEALER—YOu can greatly increase your 
yearly profits by handling Cyclone Farm Gates in connec- 
tion with your other lines. Cyclone Gates are the strongest 
gates made. They are the easiest sellers. Give the best 
of satisfactionin use. Our pricesto you will make them a 
fast moving stock. WE SELL ONLY THROUGH DEALERS, 


CYCLONE FENCE COMPARY “iuincis" 





For Steam Lumber 


MACHI NER Schooners and Tugs 


Our Specialty, MARINE MACHINERY 


Our facilities ~>>>=— : - a = 
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Send for our Catalog. 


MARINE IRON WORKS of Chicago, Ill.,Dept‘‘A.L.” 
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WE SELL OUR OWN PRODUCT EXCLUSIVELY 
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“rand of ed Cedar Shingles 


are acknowledged the best upright machine 
made shingles on the market today. 


FIR AND CEDAR LUMBER 
PARKER-BELL LUMBER CO., Seattle, Wash. 


Mills at Pilchuck and Milldale. Wash. 
Waddill-Lingham Lumber Co,, Southwestern Representative 
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future demands. Lately conditions have so improved 
that they feel justified in operating steadily to care 
for demand the coming season. Demand for plain and 
quarter-sawed oak remains firm and heavy with the 
supply very much limited and the price very high. 
Some trouble in securing cars is reported and consider- 
able delay in shipments to the western and northern 
markets has resulted. Coal shipments from West Vir- 
ginia and‘ Kentucky being very heavy, yards to the 
west and north are very much congested, delaying ship- 
ments from one to three weeks. Low grade stocks are 
in much better demand and prices more satisfactory. 
No. 1 common and better chestnut is in very good de- 
mand, with prices materially higher. Sound wormy 
grade is a little slow in the markets and prices not so 
satisfactory as on the higher crades. 
Geller 

Louisville, Ky, Continued favorable weather has been 
really more welcome to Louisville hardwood dealers than 
the orders that are coming, for they are enabled to 
ship the bulk of the business that has been coming in. 
Each day shows increased building operations as indi- 
cated by the permits. Orders are coming steadily, 
inquiries are developing into orders and collections are 
reported unusually good. 





Cincinnati, Ohio. Clear skies and clear weather con- 
tinue to shed a healthful influence over this market. 
Outside work is very active at all yards, and railroads 
handle readily all the business offered. While a very 
satisfactory volume of business is stirring, there is a 
feeling that the market is able to take care of a larger 
volume. Mails continue to show a good volume of 
trade. Oak is in good demand, with a continued and 
growing scarcity of good figured quartered white oak 
in good widths. Plain sawed white oak is not very 
plentiful, though sufficient for present needs. Red oak, 
quarter sawed and plain, is moving very freely, with a 
very strong tone to prices. Stocks of red oak in 
sight and available, are about equal to the wants of the 
market, while receipts continue liberal. Chestnut is 
quiet, with stocks equal to wants. There is a steady 
movement to sound wormy of good grade. Poplar con- 
tinues to be the leader in transactions. Red gum is of- 
fered as a competitor for the business of the automobile 
trade, with indications that when properly understood, 
it will be as acceptable to the automobile manufactur- 
ers as is poplar, say those who are most familiar with 
the handling of red gum. Walnut continues to hold its 
own in the price side. Stocks are steadily growing, but 
holders have strong faith in the future. Ash is in good 
demand for wagonmakers’ stock, especially thick stuff, 
while there is a very satisfactory movement of all 
classes. Hickory is meeting with a steady demand for 
wheel and pole manufacturers’ grades, while stocks on 
hand and available are equal to the wants of the trade. 





Columbus, Ohio. Improvement is noted in every 
branch of the hardwood market in Columbus and cen- 
tral Ohio. Demand for all grades is improving.’ Sup- 
ply remains steady and prices are slightly stronger, 
with growing demand for the lower grades, which have 
been a little weak in the last few months. Quartered 
oak is very searce and prices are firm. Red and white 
oak are in good demand and prices are slightly higher. 
Firsts and seconds are quoted at $50 at the Ohio river 
while No. 1 common is. quoted at $32. Ash remains 
steady with prices for the four-quarter as follows: 
Firsts and seconds $50 at the Ohio river; No. 1 common 
$30. Hickory and chestnut are firm. Firsts and sec- 
onds chestnut are quoted at $50 and No. 1 at $32. 
Sound wormy is quoted at $16. 





Toledo, Ohio. Unvarying strength in all hardwood 
prices has characterized the local market. Better 
grades are exceptionally strong, and the market has 
been better for low grade stuff. The closing of many 
important building contracts recently assures a mar- 
ket for large quantities of hardwoods, while there has 
been no diminution in the demand from factory quar- 
ters. Yard trade is gradually improving. Oak con- 
tinues a leader and high grade birch and maple are still 
searce. Hickory is in good demand. Prices on box 
materials remain very firm with plentiful supplies in 
sight. Receipts for the week have been normal and 
buying has been active. 





Pittsburg, Pa. The tone of optimism among the 
lumber trade is strongest in the hardwood lines. De- 
mand has held up in a most promising manner. Indus- 
trial buying has been active and on a large scale, ship- 
ping stock being in strongest demand. In the better 
grades demand is very steady, improving as the season 
advances. Prices are stiff and unbending. The searcity 
of maple flooring is pronounced and prices average $5 
higher than a year ago. Better grades of oak and pop- 
lar are moving rapidly and inquiries indicate a much 
broader demand in the near future. Little change is 
noted in the ash and hickory trade. Better grades of 
ash are in active demand and are held firmly. Lower 
grades are selling freely but not in accord with the 
higher graded stocks. Hickory rim stock is called for 
and while the available supply apparently grows less, 
its value is unchanged. 


—_—oweern’ 


Buffalo, N. Y. All the former activity and firmness 
in all sorts of hardwood lumber prevails, with an es- 
pecial call for maple, which promises to take a front 
place in the list. Good sales of low grade chestnut for 
erating are reported. Plain oak has, to be put in for 
quartered as much as ever, though some mills in the 
Southwest, owned here, are doing much better than 
they have in. both, Pennsylvania hardwoods, birch, 


elm, beech and basswood, sell well. Since walnut be 
came too scarce to do much with it there has been on! 
a light demand for it, though yard owners common!: 
carry a little of # for -now and then a board alon 
with a car of something else. It is high priced lumb« 
and pays to carry, though it collects in a slow way an 
will not be really active again, no matter how much 
may be wanted. 





New York. Local demand is satisfactory and t! 
feeling in the trade is hopeful. Inquiries are not 
brisk as a month ago, and evidently local supplies a: 
slightly above February average. Furniture and ge 
eral manutacturing trade is not active but local f: 
tory stocks are not heavy. It is said that purcha 
during the last six weeks have been from sources t] 
had carried low stocks and desired to load up for 
orders expected during March and April. Plain a: 
quartered oak are good sellers, while chestnut, ash ai.d 
gum hold their own. Maple and birch are suppliod 
with difficulty. 





Boston, Mass. The market is not active but there is 
considerable firmness in practically everything offercd 
and it looks as if the top had not been reac! 
Dealers state that it is not easy to find desira)le 
lumber in any quantity and when found holders wiat 
more money than the average buyer is ready to pzy. 
Several buyers who have delayed buying admit they 
are asked higher prices. In some cases the advance is 
$2 a thousand. Quartered oak is very firm and offer- 
ings are not large. The call from buyers has been of 
fair size. Plain oak is firm and in fair call. Maple 
flooring is well held at the recent. advance. Ash is 
strong. 





Baltimore, Md. Practically all hardwoods are in 
good request at prices which gives the dealers hope of 
better things. In the East the trade is not as active as 
in the middle West, but with the arrival of better 
weather inquiry is quickened. Railroads have placed 
heavy orders for cars and other supplies. Yards are 
fairly busy, and inquiry from abroad gives a hopeful 
aspect of this division of the trade. The general ten- 
dency is toward firmness, with an advance probable. 





Hemlock. 


Chicago. Reports from all sources indicate that the 
season has opened with hemlock in much better form 
than last year. The last advance in prices is being 
well sustained in shipments from the mills, and it is 
claimed that corresponding advances are being real- 
ized in the trade here. The recent stronger tone to 
the yellow pine market made itself felt on hemlock, 
and the sale of this product in the zone where the two 
woods come in competition has been greatly enhanced. 
Altogether the outlook for hemlock this season is 
bright. 








Columbus, Ohio. Hemlock in central Ohio remains 
firm with no recession in prices. Demand has increased 
slightly and when warm weather appears, dealers ex- 
pect more buying in that line. 





Toledo, Ohio. Hemlock prices are gradually stiffen- 
ing up. Dry stocks are searce and in fact the entire 
local supply is below normal. An advance of about 50 
cents is noted over last week’s prices. 





Pittsburg, Pa. Hemlock mills are running full and 
with a good list of orders that reach well into all sizes 
and dimensions. Demand has been active the last 
week in the East. In the immediate Pittsburg terri- 
tory, the situation has made gains in volume of buying 
and is believed to be heading toward a fine spring 
trade. Prices are holding firm. 





New York. Demand is fair with slight increases 
from suburban districts. Disappearance of snow ii: 
given rise to more activity among country places fi; 
ing on some good sized contracts. Prices ‘are firm 


, @ 





Boston, Mass. The call for hemlock boards has 1 
been active. Buyers have been willing to wait be! 
stocking up, and most buyers have not pushed 
new business if it meant the acceptance of low: 
prices. Stocks of dry hemlock are not large to! 
and it is the consensus of opinion that all will 
wanted before they can be increased. Dealers a 
firmer holders today than a week ago, but not mu 
business is: noted in this market. 





Poplar. 


Chicago. The demand has ‘been steadily growl! 
with better weather, and is now keeping closely in ste; 
with the supply. Local consumers are buying ever) 
thing offered, whether firsts or seconds, common ©! 
cull, each grade enjoying equal favor. Stocks. at th: 
local yards are not heavy, but the recent reports of : 
fair supply of logs at the mills renders the outlook foi 
the coming season highly encouraging and without giv 
ing the appearance of lower prices. Squares are 1! 
fair request, but not particularly strong in price. 

—eeseaee 

Baltimore, Md. Poplar shows pronounced strength, 
and millmen seem to dispose of all lumber they pro 
duce. There are no large accumulations, and wide 
boards are bringing very attractive prices, Buyers are 
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: the market and are showing a pronounced desire to 
ure supplies. Interest-in poplar abroad is sustained, 
an! exporters are called on more frequently to forward 
shipments. The feeling in the trade is good and‘ the 
ou look is encouraging. 


wD 


New York. The market is strong in all instances, 
ay! while reports are current of larger supplies at 
so» e manufacturing points, prices are well maintained. 





Columbus, Ohio. Poplar is scarce and demand in- 
ereising. Prices rule firm to the extreme. Columbus 
quo:ations are panel and No. 1, 18 to 21-inch, $80 at the 
Ohio river; 22 to 23-inch, $120; 24 to 27-inch, $130, and 
928-i: ch and up, $140. For ordinary sizes firsts and sec- 
onds are quoted at $58; No. 1 at $36 and No. 2 at $25. 





Toledo, Ohio. The better grades of poplar are very 
stroug and the lower grades are somewhat weak. No 
reguiar quotations are made on high quality material 
of 24 inches and wider, it being largely a question of 
the buyer’s needs. No. 2 common in inch and a quar- 
ter is especially weak. The supply seems to be un- 
limited and the demand low. 





Fir, Spruce and Cedar. 


Chicago. Jobbers express themselves as well pleased 
with the prospects for the coming season. They say 
that judging from the volume of inquiries they expect 
an active call for coast lumber during the next few 
months. The tendency of prices is upward. 

BPP 


Kansas City, Mo. Conditions on the Pacific coast— 
strikes, floods and snowslides—are advancing the price 
on Coast lumber. Fir is up $1 to $2, with flooring and 
ceiling especially scarce. Spruce is scarce and prices 





are firm. Demand for redwood is increasing, but there 
seems to be a disposition to cut prices on this material. 
Call for siding and finish is active. 

—eereaee 


Portland, Ore. The logging camps are resuming 
operation and mills will soon have an abundant supply 
of logs, although for several weeks there has been a 
pronounced searcity. The demand for lumber is 
strong from every direction and heavy local demand is 
in prospect. Values are firm and an advance is ex- 
pected in local quotations soon. Shingles are meeting 
with » much better demand than for some time, large 
quantities of Oregon cedar shingles being shipped to 
California. Foreign business continues active. 





Tacoma, Wash. Excellent weather and improved 
conditions on the railroads, which are taking and mov- 
ing freight, are features of the week. Cars are very 
scarce, especially flats, and especially at inland mills. 
Prices are firm and the tendency if anything is upward. 
There is a fair inquiry for yard stock at firmer prices. 
There is also a fair call for railroad construction stuff. 
Cargo demand is good, especially coastwise, and local 
demai is healthy. 





Seattle, Wash. The market is firm with practically 
all mils well loaded up with orders. Dimension is in 
particlarly good demand. Many buyers are in the 
field .nd they report orders hard to place. The car 
Situation is acute, shipments are very slow and cars 
are alinost impossible to get. Offshore trade is brisk 
and ; ‘ces gradually are growing better. 





Bufalo, N. ¥. Demand for Washington state lum- 
ber iv as good as ever. The high grades of yellow fir 
alwas sell, and there is plenty of demand for spruce, 
espec lly to put inta doors, although that stock soon 
will ..me mostly as dimensions to set up into 
doors or as doors complete. Red cedar siding finds a 
good arket. The Pacific coast is very independent of 
late 1 is asking stiff prices. Idaho and Oregon pine 


are | ‘ling their own in the door mills that have be- 
come vised to them, though some still use white pine, 
while vellow pine is competing as much as ever. The 


diffe ty is that a strong demand for such lumber 





has sci up farther west. 
Western Pine 
e 
POPP nn 
Ch'cago. Demand for California white pine shop 
_ was probably never stronger than at this time. 
e 


ly diffieulty being in securing the stock to fill 
orde - now on the books. Chicago dealers are accept- 
AL rs, but will not promise delivery before July or 
aa The Inland Empire demand is good, with 

L irm, 





mr. S8ne, Wash. The pine market of the Inland 
wi © continues to improve. The majority of the 
mui: veport orders ahead to keep them busy sixty days. 





Ingu es are brisk, indicating unusually heavy ship- 
mens to eastern markets. The price on dimension 
material has taken a slight advance. 

_ Buitale, N. ¥. There is a good report of California 
a, ‘and white pines and they promise to take a place 
voy with the known and desirable woods of the gen- 


“ig rade. They make anything that white pine used 
= ed the standard for. Redwood is not handled much 
> Present, as arehiteets are not taking it up as much 
S$ they should to make it popular. 


Southern Pine. 


Chicago. Although actual sales have not been ex- 
cessively heavy during the week for yard stock, from 
the long string of building permits which is being is- 
sued daily, it is expected that as spring approaches the 
volume of trade will be greatly enhanced. It is a 
noticable fact that the majority of the permits are for 
cottages, common flat buildings of the single lot va- 
riety, and apartment houses, all of which will require 





yellow pine flooring, ceiling and finishing lum- 
ber. In the factory line there has not been 
so many buildings started so far as of the 


residential class, but the factories and ware- 
houses are usually built later in the season. How- 
ever, a fair run is seen of orders of moderate size for 
heavy joists and flooring, which, in the aggregate, 
make a fair showing. The main thing is to get all 
orders sent to the mills promptly filled. Timbers are 
unusually strong and finishing’ is firming up consider- 
ably, but it is a noticable fact that dimension has 
shown a tendency to sag off during the last week. Car 
material has also been a slow mover. Country yards 
have been heavy buyers, more so than in the city, 
although the yards in Chicago are in the market for 
any stuff that they seem to think is a bargain. 
BPBLDBBLD I ID 

St. Louis, Mo. The yellow pine situation offers en- 
couragement to the discerning manufacturer. Some 
complaint on the part of the selling offices of some of 
the concerns is heard, but this is peculiar to the largest 
concerns where it seemingly should be least in evi- 
dence. Smaller and more medium-sized organizations 
seem to have plenty of business and at satisfactory 
prices. Mills in Mississippi, Arkansas and northern 
Louisiana, almost without exception, report badly 
broken stocks and well filled order files. However, 
certain of the larger concerns are not as optimistic 
about the situation as some of their-smaller neighbors. 
But the situation is that the market today is in a 
highly satisfactory condition, with every prospect of 
stronger values, and a more active demand. Timbers, 
heavy joists and railroad material continue in strong 
and active demand with little inclination on the part 
of mills to take on additional business for this class of 
material. 


Kansas City, Mo. The market has not recovered 
from the break of two weeks ago. Dealers are more 
hopeful, but prices have not strengthened. They have 
been decidedly weak on dimension in straight cars. 
Surplus items have been selling 50 cents to $1.50 below 
what was generally considered as the market price, due, 
evidently, to the fact that several of the larger con- 
cerns were loaded with surplus stock. Prices on mixed 
ears for retail yard stock have maintained some 
strength, but prices have been disturbed all along the 
line by the cut on dimension. No, 1 dimension has 
been affected the most. Some dealers express the belief 
that the general increase of business at retail yards, 
that now is becoming evident, will strengthen the yel- 
low pine market. The continued heavy demand for 
railroad material may add strength also. 








New Orleans, La. Demand is making a steady 
growth. Car material sells well and yard stock is in 
better request. Domestic trade shows improvement 
nearly all along the line. The price situation continues 
to be the worrisome feature. Rumors of concéssions 
are heard but some dealers insist that they are holding 
the price well up, and assert that they have no trouble 
about securing orders. It is probable that, as a whole, 
there has been some slight betterment of quotations. 
The outturn is erratic, many mills trying to hold the 
cut down by operating only four’ or five days a week, 
while others are running day and night, on the plea 
that they must take care of orders booked. Car short- 
age is reported in southeast Mississippi. From Lonis- 
iana mills no such complaint is heard. Exports are a 
shade stronger, some European business offering. 





Baltimore, Md. Local demand leaves much to be de- 
sired and the exacting character of the grading causes 
some dealers to look for more satisfactory business at 
other points of distribution. Baltimore, because of the 
restricted demand, is not regarded with high favor as 
a market. It is held that other centers offer better 
prices, and are far less exacting, though the yards re- 
port a marked improvement of late. Mills are having 
all the orders that they can take eare of. They con- 
tinue to run full time, and even after pushing the pro- 
duction they are unable to make prompt delivery. The 
range of prices is very firm at producing points, manu- 
facturers making no concessions. In fact, figures 
at the mills are higher than at this market and whole- 
salers who dispose of their stocks at current quotations 
find it difficult to replace stocks at the prices they get. 
Prospects for active business are very good. 





Boston, Mass. Buyers are not forcing business upon 
the mills and the mills appear to be unwilling to sell 
unless they get better prices. There is some talk of 
an advance but buyers place little credence in it. 
Flooring has been in quiet call, but a little firmer feel- 
ing is reported. Demand for partition is not large. 





New York. The market is unsteady. Wholesalers 
report firmer prices at mill points than: can be ob- 
tained in the city. Evidently millmen are bending 
every effort to put up a good front. Stocks in the city 
are large enough for current wants and with the ex- 
ception of a few large contracts nothing of importance 
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HENRY DICKINSON 


LUMBER CoO., Inc. 


Manufacturers 
816 and 817 White Building 
Seattle, Wash. 





When you think of 
Shingles. 


Think of Good 
Shingles— ' 


Then think of 
Tyee. 


TYEE LBR. CO. 


CENTRAL BLDG., 








RED CEDAR SHINGLES 


WE ALWAYS HAVE CARS IN TRANSIT 


Write or wire for quotations when you 
are in the market.” 








Manufacturers and Wholesalers. 


Metropolitan Shingle Company 
R. L. CHAPIN, Manager. 


734-5 Henry Building, SEATTLE, WASH. 

















For Immediate Shipment 


Vv. G. FIR FLOORING 


Consisting of 1x3, 1x3, 1x4 and 1% x4; also 
Red Cedar Bevel Siding and Red Cedar Shingles 


DAY LUMBER COMPANY, Seattle, Washington 





High Grade Red Cedar Shingles 


OUR SPECIALTY 
6-2 Extra Clear 16" “‘Gold Coin’ Brand. 6-2 Extra 
*A* “Silver Moon” Brand. Plump 6-2 XXX Clears. 
Try a Car—We Deliver the Goods. 


HARTMANN-NEUBERT LUMBER COMPARY 


823-824 White Building, Seattie, Wash. 
Manufacturers and Wholesalers of 
PACIFIC COAST LUMBER AND SHINGLES 
EASTERN OFFICE: 310-311 Equitable Building, Des Moines, lowa : 














‘TO MAKE MONEY [ars actuery tor teens 


the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 


. Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago, 
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MR. LUMBER DEALER—YOu can greatly increase your 
yearly profits by handling Cyclone Farm Gates in connec- 
tion with your other lines. Cyclone Gates are the strongest 
gates made. They are the easiest sellers. Give the best 
of satisfaction in use. Our pricesto you will make them a 
fast moving stock. WE SELL ONLY THROUGH DEALERS, 


CYCLONE FENCE COMPANY “itincis" 








For Steam Lumber 


MACHINERY since ad Tess 


Our Specialty, MARINE MACHINERY 


Our facilities ->—=— - ay 
are excellent | . 
for doing this | 
work—we} 
‘build nothing | 
else —in the 
quickest po 
sible téme 
consistent 
with the at- 
tention it de- 
serves, 








Send for our Catalog. 


MARINE IRON WORKS of Chicago, Ill.,Dept‘‘A.L.” 

















Wee SEATTLE, WASH. ~2aG | 
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Shingle Satisfaction 


WE SELL OUR OWN PRODUCT EXCLUSIVELY 
INQUIRIES SOLICITED 








Shingle Manufacturers’ Agency 














\ 1016 White Building :: SEATTLE, WASH. ¥ 


FIR LUMBER’ TIMBERS 


MIXED CARS. OF 


CEDAR LUMBER AND SHINGLES 


WESTERN WASHINGTON 
LUMBER COMPANY 


709 White Building, 
SEATTLE 


MILLS AT GREEN SPUR, WASH. 
SHIPMENTS VIA-SOO LINE. NO. PAC. & G.N. 














“Tran! of Red Cedar Shingles 


are acknowledged the best upright machine 
made shingles on the market today. 


FIR AND CEDAR LUMBER 
PARKER-BELL LUMBER CO., Seattle, Wash. 


Mills at Pilchuck and Milldale. Wash. 
Waddill-Lingham Lumber Co,, Southwestern Representative 
811 Keith-Perry Bidg., Kansas City, Mo. 




















Pacific Coast-—"— 
LUMBER, SHINGLES, TIMBER LANDS 

MILLAND LOGGING OPPORTUNITIES 
Highest Award 


A.Y.P.Exposition TIMBER LAND GOLD BONDS 








R. J. Menz Lumber Company, S40" 





AMERICAN LUMBERMAN TELECODE VeSSiGes sion 


Send for information to AMERICAN LUMBERMAN, Chicago, I 





future demands. Lately conditions have so improved 
that they feel justified in operating steadily to care 
for demand the coming season. Demand for plain and 
quarter-sawed oak remains firm and heavy with the 
supply very much limited and the price very high. 
Some trouble in securing cars is reported and consider- 
able delay in shipments to the western and northern 
markets has resulted. Coal shipments from West Vir- 
ginia and: Kentucky being very heavy, yards to the 
west and north are very much congested, delaying ship- 
ments from one to three weeks. Low grade stocks are 
in much better demand and prices more satisfactory. 
No. 1 common and better chestnut is in very good de- 
mand, with prices materially higher. Sound wormy 
grade is a little slow in the markets and prices not so 
satisfactory as on the higher crades. 

Louisville, Ky. Continued favorable weather has been 
really more welcome to Louisville hardwood dealers than 
the orders that are coming, for they are enabled to 
ship the bulk of the business that has been coming in. 
Hach day shows increased building operatiens as indi- 
cated by the permits. Orders are coming steadily, 
inquiries are developing into orders and collections are 
reported unusually good. 





Cincinnati, Ohio. Clear skies and clear weather con- 
tinue to shed a healthful influence over this market. 
Outside work is very active at all yards, and railroads 
handle readily all the business offered. While a very 
satisfactory volume of business is stirring, there is a 
feeling that the market is able to take care of a larger 
volume. Mails continue to show a good volume of 
trade. Oak is in good demand, with a continued and 
growing scarcity of good figured quartered white oak 
in good widths. Plain sawed white oak is not very 
plentiful, though sufficient for present needs. Red oak, 
quarter sawed and plain, is moving very freely, with a 
very strong tone to prices. Stocks of red oak in 
sight and available, are about equal to the wants of the 
market, while receipts continue liberal. Chestnut is 
quiet, with stocks equal to wants. There is a steady 
movement to sound wormy of good grade. Poplar con- 
tinues to be the leader in transactions. Red gum is of- 
fered as a competitor for the business of the automobile 
trade, with indications that when properly understood, 
it will be as acceptable to the automobile manufactur- 
ers as is poplar, say those who are most familiar with 
the handling of red gum. Walnut continues to hold its 
own in the price side. Stocks are steadily growing, but 
holders have strong faith in the future. Ash is in good 
demand for wagonmakers’ stock, especially thick stuff, 
while there is a very satisfactory movement of all 
classes. Hickory is meeting with a steady demand for 
wheel and pole manufacturers’ grades, while stocks on 
hand and available are equal to the wants of the trade. 





Columbus, Ohio. Improvement is noted in every 
branch of the hardwood market in Columbus and cen- 
tral Ohio. Demand for all grades is improving.’ Sup- 
ply remains steady and prices are slightly stronger, 
with growing demand for the lower grades, which have 
been a little weak in the last few months. Quartered 
oak is very scarce and prices are firm. Red and white 
oak are in good demand and prices are slightly higher. 
Firsts and seconds are quoted at $50 at the Ohio river 
while No. 1 common is. quoted at $32. Ash remains 
steady with prices for the four-quarter as. follows: 
Firsts and seconds $50 at the Ohio river; No. 1 common 
$30. Hickory and chestnut are firm. Firsts and sec- 
onds chestnut are quoted at $50 and No. 1 at $32. 
Sound wormy is quoted at $16. 





Toledo, Ohio. Unvarying strength in all hardwood 
prices has characterized the local market. Better 
grades are exceptionally strong, and the market has 
been better for low grade stuff. The closing of many 
important building contracts recently assures a mar- 
ket for large quantities of hardwoods, while there has 
been no diminution in the demand from factory quar- 
ters. Yard trade is gradually improving. Oak con- 
tinues a leader and high grade birch and maple are still 
searce. Hickory is in good demand. Prices on box 
materials remain very firm with plentiful supplies in 
sight. Receipts for the week have been normal and 
buying has been active. 





Pittsburg, Pa. The tone of optimism among the 
lumber trade is strongest in the hardwood lines. De- 
mand has held up in a most promising manner. Indus- 
trial buying has been active and on a large scale, ship- 
ping stock being in strongest demand. In the better 
grades demand is very steady, improving as the season 
advances. Prices are stiff and unbending. The scarcity 
of maple flooring is pronounced and prices average $5 
higher than a year ago. Better grades of oak and pop- 
lar are moving rapidly and inquiries indicate a much 
broader demand in the near future. Little change is 
noted in the ash and hickory trade. Better grades of 
ash are in active demand and are held firmly. Lower 
grades are selling freely but not in accord with the 
higher graded stocks. Hickory rim stock is called for 
and while the available supply apparently grows less, 
its value is unchanged. 


”~—~—OOEeoeeeer’ 


Buffalo, N. Y. All the former activity and firmness 
in all sorts of hardwood lumber prevails, with an es- 
pecial call for maple, which promises to take a front 
place in the list. Good sales of low grade chestnut for 
erating are reported. Plain oak has, to be put in for 
quartered as much as ever, though some mills in the 
Southwest, owned here, are doing much better than 
they have in. both, Pennsylvania hardwoods, birch, 


elm, beech and basswood, sell well. Since walnut b: 
came too scarce to do much with it there has been on 
a light demand for it, though yard owners common! 
carry a little of jt for.now and then a board alor 
with a car of something else. It is high priced lumb. 
and pays to carry, though it collects in a slow way a1 
will not be really active again, no matter how much 


may be wanted. 





New York. Local demand is satisfactory and t! 
feeling in the trade is hopeful. Inquiries are not 
brisk as a month ago, and evidently local supplies a: 
slightly above February average. Furniture and ge: 
eral manufacturing trade is not active but local f: 
tory stocks are not heavy. It is said that purcha 
during the last six weeks have been from sources t! 
nad earried low stocks and desired to load up i 
orders expected during March and April. Plain a 
quartered oak are good sellers, while chestnut, ash aid 
gum hold their own. Maple and birch are supplicd 
with difficulty. 





Boston, Mass. The market is not active but there is 
considerable firmness in practically everything offered 
and it looks as if the top. had not been reac! 
Dealers state that it is not easy to find desirable 
lumber in any quantity and when found holders wint 
more money than the average buyer is ready to pay. 
Several buyers who have delayed buying admit they 
are asked higher prices. In some cases the advance is 
$2 a thousand. Quartered oak is very firm and offer- 
ings are not large. The call from buyers has been of 
fair size. Plaih oak is firm and in fair call. Maple 
flooring is well held at the recent. advance. Ash is 
strong. 





Baltimore, Md. Practically all hardwoods are in 
good request at prices which gives the dealers hope of 
better things. In the East the trade is not as active as 
in the middle West, but with the arrival of better 
weather inquiry is quickened. Railroads have placed 
heavy orders for cars and other supplies. Yards are 
fairly busy, and inquiry from abroad gives a hopeful 
aspect of this division of the trade. The general ten- 
dency is toward firmness, with an advance probable. 





Hemlock. 


Chicago. Reports from all sources indicate that the 
season has opened with hemlock in much better form 
than last year. The last advance in prices is being 
well sustained in shipments from the mills, and it is 
claimed that corresponding advances are being real- 
ized in the trade here. The recent stronger tone to 
the yellow pine market made itself felt on hemlock, 
and the sale of this product in the zone where the two 
woods come in competition has been greatly enhanced. 
Altogether the outlook for hemlock this season is 
bright. 








Columbus, Ohio. Hemlock in central Ohio remains 
firm with no recession in prices. Demand has increased 
slightly and when warm weather appears, dealers ex- 
pect more buying in that line. 





Toledo, Ohio. Hemlock prices are gradually stiffen- 
ing up. Dry stocks are scarce and in fact the entire 
local supply is below normal. An advance of about 50 
cents is noted over last week’s prices. 





Pittsburg, Pa. Hemlock mills are running full and 
with a good list of orders that reach well into all sizes 
and dimensions. Demand has been active the last 


week in the East. In the immediate Pittsburg terti- 
tory, the situation has made gains in volume of buying 
and is believed to be heading toward a fine spring 
trade. Prices are holding firm. 





New York. Demand is fair with slight inereses 
from suburban districts. Disappearance of snow lias 
given rise to more activity among country places tiv. 
ing on some good sized contracts. Prices are fir 





Boston, Mass. The call for hemlock boards has 
been active. Buyers have been willing to wait b: 
stocking up, and most buyers have not pushed 
new business if it meant the acceptance of 10. 
prices. Stocks of dry hemlock are not large to': 
and it is the consensus of opinion that all wil 
wanted before they can be increased. Dealers 4 
firmer holders today than a week ago, but not mu 
business is: noted in this market. 





Poplar. 


Chicago. The demand has ‘been steadily growl! 
with better weather, and is now keeping closely in st 
with the supply. Local consumers are buying ever) 
thing offered, whether firsts or seconds, common ©! 
cull, each grade enjoying equal favor. Stocks. at th: 
local yards are not heavy, but the recent-reports of : 
fair supply of logs at the mills renders the outlook for 
the coming season highly encouraging and without 21\ 
ing the appearance of lower prices. Squares are 1! 
fair request, but not particularly strong in price. 

eee 

Baltimore, Md. Poplar shows pronounced strength, 
and millmen seem to dispose of all lumber they pro 
duce. There are no large accumulations, and wide 
boards are bringing very attractive prices, Buyers are 
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in the market and are showing a pronounced desire to 
secure supplies. Interest-in poplar abroad is sustained, 
an.’ exporters are called on more frequently to forward 
shipments. The feeling in the trade is good and’ the 
ou: look is encouraging. 


New York. The market is strong in all instances, 
an! while reports are current of larger supplies at 
y» e manufacturing points, prices are well maintained. 


~m 





Columbus, Ohio. Poplar is scarce and demand in- 
ereising. Prices rule firm to the extreme. Columbus 
quo/ations are panel and No. 1, 18 to 21-inch, $80 at the 
Ohio river; 22 to 23-inch, $120; 24 to 27-inch, $130, and 
98-i: ch and up, $140. For ordinary sizes firsts and sec- 
onds are quoted at $58; No. 1 at $36 and No. 2 at $25. 





Toledo, Ohio. The better grades of poplar are very 
strong and the lower grades are somewhat weak. No 
reguiar quotations are made on high quality material 
of 21 inches and wider, it being largely a question of 
the buyer’s needs. No. 2 common in inch and a quar- 
ter is especially weak. The supply seems to be un- 
limited and the demand low. 





Fir, Spruce and Cedar. 


Chicago, Jobbers express themselves as well pleased 





with the prospects for the coming season. They say 

that judging from the volume of inquiries they expect 

an active call for coast lumber during the next few 

months. The tendency of prices is upward. 
eee 


Kansas City, Mo. Conditions on the Pacific coast— 
strikes, floods and snowslides—are advancing the price 
on Coust lumber. Fir is up $1 to $2, with flooring and 
ceiling especially scarce. Spruce is scarce and prices 


are firm. Demand for redwood is increasing, but there 
seems to be a disposition to cut prices on this material. 
Call for siding and finish is active. 

—eereere 


Portland, Ore. The logging camps are resuming 
operation and mills will soon have an abundant supply 
of logs, although for several weeks there has been a 


pronounced searcity. The demand for lumber is 
strong from every direction and heavy local demand is 
in prospect. Values are firm and an advance is ex- 


pected in local quotations soon. Shingles are meeting 
with » much better demand than for some time, large 
quantities of Oregon cedar shingles being shipped to 
California. Foreign business continues active. 





Tacoma, Wash. Excellent weather and improved 


conditions on the railroads, which are taking and mov- 
ing freight, are features of the week. Cars are very 
searce, especially flats, and especially at inland mills. 
Prices are firm and the tendency if anything is upward. 
There is a fair inquiry for yard stock at firmer prices. 


There is also a fair call for railroad construction stuff. 
Cargo demand is good, especially coastwise, and local 
demand is healthy. 


Seattle, Wash. The market is firm with practically 


all mils well loaded up with orders. Dimension is in 
particularly good demand. Many buyers are in the 
field snd they report orders hard to place. The car 
situa ‘on is acute, shipments are very slow and cars 
are 2'inost impossible to get. Offshore trade is brisk 


and ices gradually are growing better. 





Bu‘alo, N. ¥. Demand for Washington state lum- 
ber i. as good as ever. The high grades of yellow fir 
alwa:s sell, and there is plenty of demand for spruce, 
espec lly to put into doors, although that stock soon 
will come mostly as dimensions to set up into 
door: or as doors complete. Red cedar siding finds a 
g00d -arket. The Pacific coast is very independent of 
late dis asking stiff prices. Idaho and Oregon pine 
are - iding their own in the door mills that have be- 
com: used to them, though some still use white pine, 
whil: yellow pine is competing as much as ever. The 
diffe ‘ty is that a strong demand for such lumber 
has set up farther west. 





Western Pine. 


POLLS AO 


1 Ch cago. Demand for California white pine shop 
— * was probably never stronger than at this time. 

le “oly diffieulty being in securing the stock to fill 
ord: = now on the books. Chicago dealers are accept- 








AS rs, but will not promise delivery before July or 
aug The Inland Empire demand is good, with 
prices i1rm, 

a a Wash. The pine market of the Inland 
mill © continues to improve. The majority of the 
a port orders ahead to keep them busy sixty days. 
riche a ae brisk, indicating unusually heavy ship- 
sacha eastern markets. The price on dimension 

atcrial has taken a slight advance. 

-_ wuttaley N. Y. There is a good report of California 
ta r and white pines and they promise to take a place 
ste with the known and desirable woods of the gen- 
vig rH They make anything that white pine used 
a4 ot 'e standard for. Redwood is not handled much 


“> sent, as architects are not taking it up as much 
‘hey should to make it. popular. 


Southern Pine. 


Chicago. Although actual sales have not been ex- 
cessively heavy during the week for yard stock, from 
the long string of building permits which is being is 
sued daily, it is expected that as spring approaches the 
volume of trade will be greatly enhanced. It is a 
noticable fact that the majority of the permits are for 
cottages, common flat buildings of the single lot va- 
riety, and apartment houses, all of which will require 
yellow pine flooring, ceiling and finishing lum- 
ber. In the factory line there has not been 
so many buildings started so far as of the 
residential class, but the factories and ware- 
houses are usually built later in the season. How- 
ever, a fair run is seen of orders of moderate size for 
heavy joists and flooring, which, in the aggregate, 
make a fair showing. The main thing is to get all 
orders sent to the mills promptly filled. Timbers are 
unusually strong and finishing is firming up consider- 
ably, but it is a noticable fact that dimension has 
shown a tendency to sag off during the last week. Car 
material has also been a slow mover. Country yards 
have been heavy buyers, more so than in the city, 
although the yards in Chicago are in the market for 
any stuff that they seem to think is a bargain. 





PBB PDI I IO 


St. Louis, Mo. The yellow pine situation offers en- 
couragement to the discerning manufacturer. Some 
complaint on the part of the selling offices of some of 
the concerns is heard, but this is peculiar to the largest 
concerns where it seemingly should be least in evi- 
dence. Smaller and more medium-sized organizations 
seem to have plenty of business and at satisfactory 
prices. Mills in Mississippi, Arkansas and northern 
Louisiana, almost without exception, report badly 
broken stocks and well filled order files. However, 
certain of the larger concerns are not as optimistic 
about the situation as some of their-smaller neighbors. 
But the situation is that the market today is in a 
highly satisfactory condition, with every prospect of 
stronger values, and a more active demand. Timbers, 
heavy joists and railroad material continue in strong 
and active demand with little inclination on the part 
of mills to take on additional business for this class of 
material. 





Kansas City, Mo. The market has not recovered 
from the break of two weeks ago. Dealers are more 
hopeful, but prices have not strengthened. They have 
been decidedly. weak on dimension in straight cars. 
Surplus items have been selling 50 cents to $1.50 below 
what was generally considered as the market price, due, 
evidently, to the fact that several of the larger con- 
cerns were loaded with surplus stock. Prices on mixed 
ears for retail yard stock have maintained some 
strength, but prices have been disturbed all along the 
line by the cut on dimension. No, 1 dimension has 
been affected the most. Some dealers express the belief 
that the general increase of business at retail yards, 
that now is becoming evident, will strengthen the yel- 
low pine market. The continued heavy demand for 
railroad material may add strength also. 





New Orleans, La. Demand is making a steady 
growth. Car material sells well and yard stock is in 
better request. Domestic trade shows improvement 
nearly all along the line. The price situation continues 
to be the worrisome feature. Rumors of concéssions 
are heard but some dealers insist that they are holding 
the price well up, and assert that they have no trouble 
about securing orders. It is probable that, as a whole, 
there has been some slight betterment of quotations. 
The outturn is erratic, many mills trying to hold the 
cut down by operating only four’ or five days a week, 
while others are running day and night, on the plea 
that they must take care of orders booked. Car short- 
age is reported in southeast Mississippi. From Lonis- 
jana mills no such complaint is heard. Exports are a 
shade stronger, some European business offering. 





Baltimore, Md. Local demand leaves much to be de- 
sired and the exacting character of the grading causes 
some dealers to look for more satisfactory business at 
other points of distribution. Baltimore, because of the 
restricted demand, is not regarded with high favor as 
a market. It is held that other centers offer better 
prices, and are far less exacting, though the yards re- 
port a marked improvement of late. Mills are having 
all the orders that they can take eare of. They con- 
tinue to run full time, and even after pushing the pro- 
duction they are unable to make prompt delivery. The 
range of prices is very firm at producing points, manu- 
facturers making no concessions. In fact, figures 
at the mills are higher than at this market and whole- 
salers who dispose of their stocks at current quotations 
find it difficult to replace stocks at the prices they get. 
Prospects for active business are very good. 





Boston, Mass. Buyers are not forcing business upon 
the mills and the mills appear to be unwilling to sell 
unless they get better prices. There is some talk of 
an advance but buyers place little credence in it. 
Flooring has been in quiet call, but a little firmer feel- 
ing is reported. Demand for partition is not large. 

OBB I IID 


New York. The market is unsteady. Wholesalers 
report firmer prices at mill points than can be ob- 
tained in the city. Evidently millmen are bending 
every effort to put up a good front. Stocks in the city 
are large enough for current. wants and with the ex- 
ception of a few large contracts nothing of importance 
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HENRY DICKINSON 
LUMBER CoO., Inc. 


Manufacturers 


816 and 817 White Building 
Seattle, Wash. 





When you think of 
Shingles. 


Think of Good 
Shingles— ‘ 


Then think of 
Tyee. 


TYEE LBR. CO. 


CENTRAL BLDG., 


RED CEDAR SHINGLES 


WE ALWAYS HAVE CARS IN TRANSIT 


Write or wire for quotations when you 
are in the market.” 














Manufacturers and Wholesalers. 


Metropolitan Shingle Company 
ceieel am L. CHAPIN, Manager. 





SEATTLE, WASH. 











For Immediate Shipment 


V. G. FIR FLOORING 


Consisting of 1x3, 1x3, 1x4 and 1x4; also 
Red Cedar Bevel Siding and Red Cedar Shingles 


DAY LUMBER COMPANY, Seattle, Washington 








High Grade Red Cedar Shingles 


OUR SPECIALTY 
5-2 Extra Clear 16" “Gold Coin’ Brand. 6-2 Extra 
*A* “Silver Moon” Brand. Plump 6-2 XXX Clears. 
Try a Car—We Deliver the Goods. 


HARTMANN-NEUBERT LUMBER COMPAKY 
823-824 White Building, Seattle, Wash. 
Manufacturers and Wholesalers of 
PACIFIC COAST LUMBER AND SHINGLES 
EASTERN OFFICE: 310-311 Equitable Building, Des Moines, lowa | 














‘TO MAKE MONEY free actuary tor ture 


the amount of lumber in any number of pieces and for figuring the 
cost of any number of feet at any given price. Absolutely correct. 


Send for illustrated booklet. AMERICAN LUMBERMAN, Chicago, 
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we HOTELS “Be 
HOTEL CUMBERLAND 


S. W. Corner Broadway 
at 54th St., Near 50th 
Street Subway Station 

and 53d Street 





















Ideal location. Near theatres, shops and Central Park, 
New, Medern and absolutely Fire-proof. Coolest Summer 
Hotel in New York, all outside rooms. Transient rateg, $2.50 
with bath, and up. Special rates for summer months. 


> SEND FOR BOOKLET ¢ 
HARRY P. STIMSON R. J. BINGHAM 
Formerly with Hotel Imperial Formerly with Hotel Woodward 














Hotel 
Latham 


NEW YORK 


East 28th Street, 


1 door from 5th Avenue, | 
block from Broadway and 
1 block from Madison 
Square Garden. The 
Very Heart of the City. 
New Absolutely Fire-proof 
Hotel on the Furonean 


- and up, Rooms with 
Private Bath $2.00 per day 
and up. Beautiful Dining 
Rooms. Best 


rs 
i 
¢ 
g 
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Stations 1 block away. 
Surface Cars pass the door. 


H. F. Ritchey, 
Manager. 


Write for Map and Booklet 
of New York. 














' HOTEL NORMANDIE 
; Congress Street Near Woodward Avenue 
GEORGE FULWELL, 


Proprietor. = 





* European Plan, $1.00 up. American Plan, $2.50 up. 


150 rooms, 50 with private bath. 
Hot and cold running water in all rooms. 
Cafe and Restaurant in connection. Prices moderate. 





has developed to warrant purchasing beyond present 
needs. Inquiries sent among the mills indicate a good 


} control of the situation on the part of manufacturers, 


and if maintained buyers may as well get their wants 
in now as later. 





Pittsburg, Pa. Demand for yellow pine is stronger 
than for some time and the indications are that it is 
to improve with spring. Prices are firmer. The in- 
fluence of mill owners is felt in holding to their lists. 
In some instances they have withdrawn lists that 
called for the average prices of the last six weeks with 
the understanding that advances will follow soon. 
The volume of sales is better than a week ago and 
shipments are not coming out as rapidly as desired by 
consumers. Retailers are inquiring for new stocks. 

Toledo, Ohio. Some irregularity has attended the 
market, various prices being quoted. There has been 
an increase in the number of transit cars and this has 
been seized upon by prospective buyers as an excuse 
for bartering. The volume of business has been very 
satisfactory and local stocks are in good working order. 
Some complaints are still occasioned by belated ship- 


North Carolina Pine. 


Norfolk, Va. There is little to report regarding 
movements of North Carolina pine. The. situation 
seems to be pretty thoroughly understood by manufac- 
turers and the strong stand taken by the air dried 
people undoubtedly will have a stimulating effect upon 
the kiln dried market. Manufacturers report a fair 
amount of orders and inquiries, and are handling the 
situation carefully. There has been no marked change 
in the lower grades. With an increased feeling on the 
part of exporters, the upper grades, especially thick 
stock, is becoming much firmer. The percentage of 
high grade North Carolina pine is somewhat limited 
and manufacturers are disposed to hold it, feeling sure 
of a satisfactory development very shortly. Vessel 
rates continue quiet on a basis of $2.75 and $3 to New 
York and Sound ports and $3 to Boston, one-fifth off 
for dressed lumber. 











Boston, Mass. Demand for North Carolina pine has 
not been in active call for some time. Some buyers 
feel that waiting will bring about lower prices, but 
dealers look for a firmer market. Demand for roofers 
has been quiet and prices are steady. The general 
market for the latter is expected to improve within a 
few weeks. 


Baltimore, Md. North Carolina pine men are in an 
expectant mood. The outlook for building is excep- 
tionally promising. Stocks have been arriving freely 
of late, and now are fairly large. Prices are firmly 
maintained, and the indications favor an advance. 





Buffalo, N. Y. Every week brings report of a 
stronger condition of the shortleaf pine trade, the mill 
representatives finding the supply is kept close to the 
saw by eastern demand. Not much stock is shipped to 
this market from the mills owned locally, so dealers 
often are sellers and buyers at first hand. There is a 
steady increase in the use of such lumber locally, as 
it competes with white pine. better than it used to and 
is becoming more familiar to the trade. 





New York. Changes are few. The market shows a 
little more activity than during February. Most sizes 
are in good supply for local wants and competition is 
large enough to make prices worth while for quick 
purchases. 





Cypress. 


New Orleans, La. Business probably has marked 
time during the week, owing to the ‘‘delayed pass’’ 
that winter has worked on spring. Demand is steady 
and of good volume. Retail stocks are reported 
low nearly all the way threugh the consum- 
ing territory, and it is believed that active 
buying can not be much longer delayed. Re- 
cent advances’ are well maintained, it is asserted. 
Mill stocks are somewhat broken, some items of upper 
grades ruling scarce. Accumulations of No. 2 com- 
mon, for which there has been a brisk demand, are re- 
ported considerably reduced. Mixed car trade shows 
a small gain. A better record is expected for next 
week. 








Chicago. Local dealers who have trade in this city 
and throughout the Chicago district report a good run 
of yard orders and a rather unusual call from-the door 
and finish factories. Cypress seems to have acquired a 
promising start this year and the trade is likely to 
handle more stock than in many previous seasons. It is 
reported that stocks at the mills on many items are 
badly broken, but, as a general thing, they are having 
no trouble in furnishing the trade with prompt service. 





Kansas City, Mo. Prices are normal with slightly 
increased demand, especially for mixed cars for retail 
yards. Considerable factory buying is reported. A low 
grade of cypress is being used in large quantities for 
greenhouses. Conditions of the cypress market in 
general is satisfactory. The dealers, however, easily 
could care for a larger volume of business. They be- 
lieve that the increase will come as the spring building 














season advances. . 





St. Louis, Mo. The cypress market continues to im- 
prove in every way. Demand is increasing and prices 
are a Owing to depletion of many stocks at 
southern producing points shipments are not going 
forth as freely and local dealers who have large stocks 
of dry cypress expect big things when the supply at the 
mills is exhausted. 





Baltimore, Md. The market remains much the same, 
the range of prices showing more or less divergence be 
tween quotations from different dealers. The steady- 
ing effect seems more and more in evidence. Demand 
is expanding gradually. Yards have enough lumber o1 
hand to meet the needs of the trade. Cypress, lik: 
other woods, is not offered at current figures, except fo 
immediate delivery. No one will load up with order 
and all prefer to keep a clear desk until the probabili- 
ties of the future shall have been disclosed. 





New York. Demand for mixed car orders is fair] 
good, but nothing of consequence has develope. 
Woodworking mills are buying a little heavier than 
last month, but as their wants are light they prefer iv 
go slowly and assume the risk of buying later. One 
large wholesale concern has booked orders for thre: 
big lots at top notch prices, indicating that mills will 
not depart from their position, 





Buffalo, N. ¥. Demand for cypress is good, esje- 
cially if it can be used to take the place of the nar- 
rowing white pine. Door mills and builders take it 
more liberally. Other woods are in line to take that 
place, so it will not be easv for cypress to run very 
high in this market. 


Columbus, Ohio. The market remains firm although 
no advances have been made within the last few weeks. 
Demand is steady and stocks are pretty well broken. 

—eororoorr 


Toledo, Ohio. The cypress movement has been active 
at full list quotations and the market has been very 
firm with no signs of weakness. Liberal orders have 
been placed during the week and for the most part 
prompt shipments have been made. 


Shingles and Lath. 


Chicago. The movement of shingles is greatly in- 
creasing, and a corresponding increase in inquiry is 
noted, but the mills are having trouble in getting ship- 
ments forward. Clears are bringing $3.45; stars, $2.89. 
White cedars are moving slowly with prices firm. 
Lath are strong and are firmly held. 








Minneapolis, Minn. Large retail concerns that have 
come into the shingle market in the last few days 
have been picking up most of the available transit 
stocks. Practically nothing is done on future ship- 
ments, because it is so impossible to tell when deliv- 
eries can be made. Transits are slow and uncertain 
enough, and the supply of them is small, outside of 
ears sold. The market this week is strong at $2.78 
for stars and $3.24 for clears on the 55-cent rate. If 
present demand continues there is bound to be a sharp 
advance on shingles this side of the Cascades. 





Kansas City, Mo. The fear of a famine has in- 
creased the price another 5 cents in the last week and 
there are strong indications of another advance. Ke- 


ports from Pacific coast are very discouraging. The 
inability of the mills to ship has caused a strong 
demand for transit cars with the consequent advance in 


price. Transit cars have not become particularly scarce 
yet, but jobbers are showing a disposition to hold them 
for better figures. The demand for shingles shows a 
marked increase. 





New Orleans, La. There is a very fair movement of 
cypress shingles, with stocks of uppers low. No change 
of prices is reported. Lath are in only moderate «all, 
with very good stocks at most mills. Prices are culled 
firm. 





Tacoma, Wash. Demand for red cedar shingles /!'s 
livened up somewhat and another 5-cent advance !!) 
quotations has been made. Cars are scarce and cars 
ing complaints. Stocks are low due to extended sii 
downs caused by severe weather. Fewer cars are 
ported in transit. 

Seattle, Wash. Red cedar shingle prices are steadi 
advancing. There is little prospect of any shipp! 2 
from the Coast for a month and mills are getting ft" 
ears. Many mills are closed and will not operate age!" 
until the car situation is cleared. 





Buffalo, N. Y. Some shingle dealers find that th 
open season is making a difference with the demas 
for stock. Builders are willing to buy, especially as 
reports are frequent of a very strong condition of t! 
Pacific coast market. It looks as if more would hax 
to be paid this season than last, for the western ¢° 
mand for shingles is strong. 

Boston, Mass. The market for shingles has show" 
no improvement. It is not possible to find a buyet 
who will pay better than $3.50 for cedar extras ani! 
few will bid this figure when in the market. Buyers 
do not appear at all anxious to increase their stocks. 
Demand for lath is quiet. Buyers show little interes’. 
but holders are firmer in their ideas. Today sever®! 
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sellers are firm at $3.90 for 15-inch, but for business 
$3.30 is nearer the market. For 14-inch prices range 
from $3.45 to $3.50 but trade is quiet. 





Cooperage. 


Chicago. Weekly changes are slight at this season 
of the year in the cooperage business, say A, & H. 
Gates in their report on market conditions. Last 
year’s erops have, to a large extent, been barreled. 





Flour, butter, beer and whisky have to be cared for by 
the cooper the year round, but the rush of fall and 
winter trade is now offset by the usual spring lassi- 


tude, this year augmented by prohibition and the high 
prices of wheat and corn. A light demand for oil and 
whisky staves is noted, but none for beer. Slack 
barrel staves, especially elm and white ash, and bass- 
wood heading, are moving moderately at firm prices 
and much comment on the delays by railroads is 
made, considering comparative small amount of stock 
and lumber moving. 


No. 1, 28%4-inch Michigan elm flour staves, $9.00 

ne eee meee esses eeeeeseeeeeseeseses . 
No. i, 28%-inch Wisconsin elm flour staves, 

Bet Wiisassascackdensaetinessese00se4. eee 
No. 1, 28%-inch red oak staves.... pa 
No. 2, 2814-inch elm staves, net M........ Nominal 5.00 
No. 1, 17%-inch kiln dried basswood head- 

ing, POE Bho cichcccccenecccscssscccscs ME tO MEY 
No. 1, 17%-inch gum heading, per set, 

ROMMEL. Acacendvecaesesecscecccccess WO Games 
No. 1, 28%4-inch gum staves, nominal...... No demand 
5. WERVEB..ccccccccccccce GB 
Patent coiled elm hoops, 6-foot, per M..... 8.50 to 9.00 
Patent coiled elm hoops, 54%4-foot, per M... 8.00 to 8.25 
Patent coiled elm hoops, 5-foot, per M..... 5.00 
Half barrel staves, elm, per M............ 6.00 to 6.50 
Half barrel basswood heading, per set..... .04 
Hickory hoops, flour barrel, per M........ 4.00 to 4.50 
Hickory hoops, half barrel, per M......... None wanted 
Hickory hoop poles, per M............... No sale 
Head linings, car lots, per M, 12-inch..... .30 to .35 
Head linings, small lots, per M, 18-inch... .40 to -50 
Ten-round hoop barrels........eccccesees 46 








Eight patent hoop barrels.......... ne 46 
Four patent and four hickory hoop barrels. 45 
Two patent and six hickory hoop barrels... 45 


Four patent and four wire hoop barrels... 4 
Half baredl, GROG. cccccccscccccesesees: 2 @ 2a 
ee. errr Ser eer a fF ee 
No. 1 white ash butter tub staves.........11.00 to 11.50 
White oak oil staves........cceees 30.00 Nominal 
Tierce hoops ...... -. No demand 
Hickory box straps. 
Lard tierces ..... 
Pork BALTES wcccicccecccvccccoccceccs 
Pork DOreele, GiRie ccc cccccciassccssece «OO |. 


Too fate To Classify 


WE WOULD LIKE TO GET IN TOUCH WITH 
The Morocco Lumber Company. If they will kindly write 
to the following address, we will correspond with them 
direct. Address “N. Y.,” care AMERICAN LUMBERMAN. 



























FOR SALE—THREE TO FIVE CARS 
Of fine red cedar export logs, hewn. Name best price New 
York or New Orleans inspection at loading point. 
A. B. BROOKS & CO., Chicago, II. 


WANT TO BUY INTEREST IN RETAIL YARD. 
Working interest wanted by young man. 
Lddress “H. 147,” care AMERICAN LUMBERMAN. 








FOR SALE CHEAP OR TRADE 


or ¢ together. 


For lumber, 80 H. P. boiler and 120 H. P. engine, both 

higi class and in Al shape in place and can show in 

opertion; also Sturtevant dry kiln outfit; sell separately 
ALTHAUS, EWING & CO. 


waa Bluffton, Ohio. 
HA DWOOD INSPECTOR WANTS POSITION. 


_ 12 years’ practical experience North and South. Sober, 
indu-‘rious. Address “H. 148,” care AMERICAN LUMBERMAN, 


- AN EXCELLENT OPPORTUNITY 

Fox nall lumber operation in spruce and hemlock on the 
rallvoad, which requires a very small investment. $5,000 
dow will enable responsible parties to purchase between 
6,00 /.000 and 7,000,000 feet of stumpage, and pay the bal- 
ance as they remove the timber. None but responsible 
paris need apply. Address 

SPRUCE & HEMLOCK,” care AMERICAN LUMBERMAN, 


WANTED TO BUY 
Log loader, McGiffert preferred; must be heavy type for 
arg: timber, JOHN STEPHENSON LUMBER CO., 
Hillsboro, Ore. 


: FOR SALE—CUBAN TIMBER LAND. 
He: 'ge tract of virgin mahogany and other tropical woods. 
eavily timbered. Absolutely clear title. Two deep bays 
ed several rivers afford good transportation facilities. 
Juc‘cially surveyed. Big bargain. 
Address “H, 149,” care AMERICAN LUMBERMAN. 











— 





— 





Advertisements will be inserted in this department at 


the following rates: 


For one week, . ~ - 26 cents a line. 
For two weeks, - . - 46 cents a line. 
For three weeks, ~ - . 60 cents a line. 
For four weeks, - . - = 76 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 
Remittances to accompany the order No extra charge 
for copies of on containing advertisement. copy must 
a this office ae — 4 t . Weinesiey were = 
order to secure insertion in ri épartmen 
tisements received later will be placed under heading Too 
Late to Classify. 





Too fate To Classily 








[ Wanled:Cmployees | 


WANTED-MAN CAPABLE OF TAKING ENTIRE 

Charge of credits and claims for wholesale lumber concern. 

Give reference, experience and salary wanted in first letter. 
dress “7. 4,” care AMERICAN LUMBERMAN. 








WANTED-—MAN AND WIFE 
To run boarding house at saw mill town in Virginia. Must 
have previous successful experience. Nice location and com- 
fortable building. State experience and send references. 
Must come at once. Address 

“H. 133,” care AMERICAN LUMBERMAN,. 





WANTED-—FIRST CLASS MILL FOREMAN 


For planing mill making general line of interior finish ; 
must be able to take work from plans, also lay out work 
in factory. Nothing but good competent man need apply. 
Give age, experience and salary expected. Central Illinois 
town. Address “H. 131,” care AMERICAN, LUMBEKMAN. 





WANTED-—ASSISTANT MANAGER 
Experienced and competent young man as assistant man- 
ager of a double mill located in Virginia, manufacturing 
pine and hardwoods. Must understand logging, manufac- 
turing and office work. State experience, salary expected 
and send references in first letter. Must come at once. 

Address “H. 134,” care AMERICAN LUMBERMAN. 





WANTED-—A FIRST CLASS EXPERIENCED 
Hardwood salesman to sell in Chicago district on profit shar- 
ing plan. Address 

“HARDWOODS,” care AMERICAN LUMBERMAN. 


WANTED-GOOD RESPONSIBLE PARTY 
To take logging contract in South Carolina. Team work. 
Must furnish own equipment. Operation will last several 
years. Semi-monthly settlements. 

Address “H. 154,” care AMERICAN LUMBERMAN. 








PARTY WITH GOOD ROTARY MILL 
About 15 M capacity, desires good job of sawing. Address 
W. J. GRANGER, Grand Rapids, Wis. 


FOR SALE-4 TRACTS OF TIMBER 
Along the banks of Columbia river and tributaries in British 
Columbia; 300 million feet in each tract. Price very low. 
Write for particulars. 
NEW YORK-ONTARIO REALTY CO., 
514 Brisbane Bldg., Buffalo, N. Y. 


|_Wanled:Cmployees | 


WANTED-—COMMISSION MEN. 

We are particularly well equipped to handle large quan- 
tities of small timbers from 4x4 to 12x12—10’ to 30’ 
and can always make attractive prices. .We want several 
first class commission men to sell for our account in In- 
diana, Ohio, Illinois, Wisconsin and Michigan. 

STANDARD LUMBER & MFG. CO., Birmingham, Ala. 


WANTED-BLOCK SETTER. 
THE MARBURY LUMBER CO., 
Birmingham, Ala. 














Address 





WANTED 
The names and addresses of men familiar with logging 


‘ cypress. Skidder and loader men and parties willing to 


take contract to log rere mill by the thousand. Address 
“W. G. WILMOT,” care AMERICAN LUMBERMAN. 


WANTED 
First class lumber yard managers for good towns in 
southern Alberta. . A. KONANTZ, 
Germania Life Bldg., St. Paul, Minn. 


WANTED—A FIRST CLASS GENERAL FOREMAN 
For up to date veneer door factory and planing mill in In- 
diana. Must have Al references and wide experience ; sound 
and healthy, and a hustler; of good education and high 
character. Address “H. 106,” care AMERICAN LUMBERMAN. 


WANTED—WOODS FOREMAN 
For yellow pine mill, sixty thousand daily capacity. Loca- 
tion healthy. Give age, experience, salary, references first 
letter. Address THE MARBURY LUMBER CO., 
Birmingham, Ala. 


WANTED-—BOOKKEEPER & STENOGRAPHER 
For Chicago down town wholesale lumber office. Give ref- 
erences. Address “H. 118,” care AMERICAN LUMBERMAN, 


WANTED-—COMPETENT BOOKKEEPER 
One who has had experience in lumber office preferred. 
Situation in northern states. State salary expected, present 
employer, age, reference etc. 

Address “H. 116,” care AMERICAN LUMBERMAN. 




















WANTED—IMMEDIATELY 
Mill superintendent, also lumber salesman who can take 
working interest of $3,000 to $5,000. Address : 
205-207 LOO BUILDING, Vancouver, British Columbia. 


WANTED-—COMPETENT MAN 
To manage small woodworking plant, spokes, handles etc. 
Address “H. 155,” care AMERICAN LUMBERMAN. 








TO YOU WHO WANT A LUMBER BUYER 
vuthern territory ; a No. 1 references. Write me. 
LUMBER BUYER,” care AMERICAN LUMBERMAN. 


In 


WANTED—A SITUATION AS A ROUND SAW 
And band resaw filer and grinder. 
Address “H. 152,” care AMERICAN LUMBERMAN. 








- FIRST CLASS BAND SAW FILER WANTS 
the vsition ; best of references as to being steady, sober and 

‘roughly competent. Can come at once. Address 
J. E. CLARK, 1114 Blackford Ave., Evansville, Ind. 


- A HIGH CLASS MILL FOREMAN WANTS 
ne make a change; understands the manufacture of fine 
jemlock and all hardwoods. 

ddress “F, 134,” care AMERICAN LUMBERMAN. 


WANTED-EXPERIENCED SASH MAKER 


Capable of handling sash department. State age and refer- 











nce, CENTRAL SASH & DOOR CO., Topeka, Kan. 


WANTED—A STENOGRAPHER 
Experienced in lumber office work for the far West. 
Address “H. 153,” care AMERICAN LUMBERMAN. 





WANTED—EXPERIENCED 
Mill superintendent to take charge of finishing department, 
one who can read blue prints, lay out work and can take 
charge of men; good wages, steady employment. 
Wanted—Bench and machine men, good wages, steady 
employment year round. NELSON POE, 
Care The Koss & German Co., Fostoria, Ohio. 


WANTED-—EXPERIENCED BOOKKEEPER AND 
Office assistant. Must have knowledge of manufacturing 
and wholesale lumber business. For particulars address 

“H, 151,” care AMERICAN LUMBERMAN. 








WANTED-—SUPERINTENDENT 
For general office of a concern operating about fifty country 
yards. Must be a thorough retail man. State age and salary 
expected; also give references. 
dress “H. 156,” care AMERICAN LUMBERMAN, 





WANTED-SLACK STAVE MILL SUPT. 
Southern gum proposition, healthful location in town; 
only experienced, reliable and capable men need apply. Give 
age, references and definite proposition on salary or working 
interest. STEWART-GREER LUMBER CO., 

St. Louis, Mo. 


VENEER MAN WANTED. 

Experienced, honest, reference; with capital to go in new 
established mill near market; fine chance; good paying 
proposition. 626 WILLIAM ST., Rome, N. Y. 


ENGINEER WANTED. 
A thoroughly competent engineer for a Lima geared engine 
is wanted at once. Must be sober and able to keep up the 
engine in good order. Give age, reference and salary wanted. 
Address “H. 136,” care AMERICAN LUMBERMAN. 


WANTED-PLANING MILL FOREMAN 
In northern -Wisconsin, one that can take care of his own 
saws; steady work; $75 per mo. Must be sober. 
Address “H. 137,” care AMERICAN LUMBERMAN. 














WANTED-MAN FAMILIAR WITH HEMLOCK & 


Hardwood grades as grader and marker in mill; also want 
an inspector; northern Wisconsin mill. 
dress “H. 138,” care AMERICAN LUMBERMAN, 





WANTED-—COMPETENT HARDWOOD LUMBER 
Inspector to take charge of inspection and shipments from 
southern point. House furnished. Only competent man 
need apply. Give references. 

Address “G. 115,” care AMERICAN LUMBERMAN. 





WANTED-EXPERIENCED MANAGER 
For southern hardwood band mill well located; must be 
high — man with practical knowledge of logging manu- 
facturing and executive details. Good position for & hustler 
who can get results. Give age, references and salary. 
ddress “G. 124,” care AMERICAN LUMBERMAN. 





WANTED-BOOKKEEPER AND ASSISTANT 
Yard manager for retail yard in Southern Illinois; must 
have lumber experience. State salary wanted. 

Address “G. 116,” care AMERICAN LUMBERMAN. 





WANTED-FACTORY FOREMAN 
For interior finish factory with retail yard in connection. 
Good established trade. Only yard in town. Man who caa 
invest about $5,000 and capable of handling factory work. 
Address A. H. RUSCH, Reedsville, Wis. 


RETAIL YARD MANAGER. 

Twenty miles from New York. State experience, age. 
salary expected, where now employed first letter. Also send 
references. Must be a close buyer. Sales $100,000. Ad- 
dress “HIGH STANDARD,” care AMERICAN LUMBERMAN. 


WANTED—EXPERIENCED LUMBER BUYER 
In southern yellow re territory. Answer, giving expe- 
rience, references and salary wanted. 
ddress “G. 104,” care AMERICAN LUMBERMAN, 


WANTED—YARD MANAGER, 

New town in Southern Idaho; fine prospects; must be a 
hustler, and invest $2,000 to $5,000. Only those who can 
make ges need apply. 

Address “G. 103,” care AMERICAN LUMBERMAN, 














WANTED-AUDITOR. 

Western line yard concern wants auditor capable of act- 
ing as assistant manager. State salary wanted and when 
could start work. Address 

“AUDITOR,” care AMERICAN LUMBERMAN. 


WANTED-FOREMAN FOR HARDWOOD 
Interior and general mill work. Must be capable of layin 
out bench and machine work for twenty-five men, 0 
salary to competent man. Give reference and where last 
= 

ddress WILLIAM MILLER & SONS, Rochester, Pa. 


WANTED 
Two road inspectors to buy oak and poplar. Good posi- 
tions for steady, reliable men. 
Address ~G. 100,” care AMERICAN LUMBERMAY. 


WANTED-—EXPERIENCED ESTIMATOR 
Who can take agp from blue prints, can give estimates, 
figure lumber bills, answer telephone and do general office 
work. Address “G. 150,” care AMERICAN LUMBERMAN. 


WANTED-—AN EXPERIENCED AND 
Competent man to take charge of office work and sales end 
of spoke company. One who has an established trade with 
wagon manufacturers and hardware jobbers.. ‘Reply in own 
handwriting, giving experience, references and salary’ ex- 
pected in first letter. ddress ° ; 
FERGUSON LUMBER CO., Fort Smith,’ Ark. 

















WANTED-—EXPERIENCED STENOGRAPHER 
And bookkeeper in down town lumber office. : 
Address “H. 117,” care AMERICAN LUMBERMAN. 





WANTED—GANG SAW FILER 





For 52” Wickes g. Applicant to furnish references with 
application. ‘Address “RK. ti 





48,” care AMERICAN LUMBERMAN, - 
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~ Wanied:Employees | 


~ Wanted: Salesmen 








WANTED-—FACTORY SUPERINTENDENT 
For planing mill of large general contractor. Must be com- 
petent to take work from plans, price it, also lay out work 
in factory. Our work is the best interior finish and nothing 
but a first class man need apply. In reply give age, expe- 
rience and salary expected. 

Address “A, W. T..” care AMERICAN LUMBERMAN. 





WANTED—FOREMAN 
For hardwood flooring plant; also experienced hands on 
hardwood flooring machines, moulders, cut-off saws and end 
matchers. Only thoroughly competent and_ experienced 
operators need apply, stating fully as to experience, ability, 
references and salary expected. Address 
“FLOORING PLANT,” care AMERICAN LUMBERMAN. 


WANTED 
A manager for a modern saw mill in Mississippi, cutting 
50,000 ft. daily, one who has had a wide experience; must 
have full practical knowledge of logging, manufacturing of 
yellow pine and. executive details. Must be a hustler, and 
one who will get results. 
ddress “FE, 120,” care AMERICAN LUMBERMAN,. 








WANTED-TWO OR MORE MEN 
Of middle age with previous experience in railroad tie and 
timber business. Ex-inspectors preferred, to take entire 
charge of certain territory for large cross-tie concern. Men 
with some capital given preference. Best of reference given 
and expected. Address “HE. 147,” care AMERICAN LUMBERMAN. 


WANTED-ACTIVE MAN TO TAKE CHARGE OF 
A Michigan band mill cutting hardwood and some hemlock. 
Must be a mechanic and expert in cutting lumber to best 
advantage. State age, family, experience, references, salary 
wanted and when available. 

Address “E. 102,” care AMERICAN LUMBERMAN. 








WANTED-COMPETENT AND EXPERIENCED 
Yard managers for small retail lumber yards. Hustlers not 
afraid of work. Give experience in retail lumber yard and 
salary desired in first letter. Also please reply in own 
hand-writing. Address BOX 338, Fort Smith, Ark. 


WANTED-—A SHIPPING CLERK 
Who can handle our cut from kiln to cars. Must thor- 
oughly understand all grades of yellow pine, and come well 
recommended from former employers. Would prefer a man 
that is able to take a small amount of stock in the com- 
pany, though this is not necessary. In your reply state 
experience and salary wanted. 
Address “BE. 122,” care AMERICAN LUMBERMAN. 


WANTED-—GOOD MILL SUPERINTENDENT 
Competent to handle mill, 40,000 to 50,000 feet daily ca- 
pacity, from log to the car. Address 

“BE, 136,” care AMERICAN LUMBERMAN. 











EXPERIENCED SAW MILL MEN 
With money to take an interest in our business and work 
for company; 20 years’ run. Address « 
BOX 37, Pagosa Springs, Colo. 





WANTED-BY WISCONSIN SASH AND DOOR 
Manufacturer, experienced man as estimator on plan and 
list work. Must be accurate and thoroughly capable. Give 
references, experience and salary expected in applying. Only 
Perv and energetic men will fill the requirements of 
this position. 

Address “B, 134,” care AMERICAN LUMBERMAN. 





WANT YOUN@ MAN TO MANAGE LUMBER YARD 
In small town in Michigan. State age, experience and salary 
expected. Best of references required. 

ddress “E. 6,” care AMERICAN LUMBERMAN, 


Wanted: Mill Mechanics 


WANTED—VENEER SAWYER: 

Man experienced in filing and handling segment veneer 
saw and sawing quartered oak veneers. Mill at Los An- 
geles harbor. State experience and wages. 

WESTERN HARDWOOD LUMBER CO., 
Box 84, Los Angeles. 


WANTED-—FIRST CLASS BAND RESAW FILER 
By box factory. In replying give references. 
Address “H. 142,” care AMERICAN LUMBERMAN. 


WANTED-BAND RESAW AND ROTARY FILER 
Run 11 months in year. 
ddress “H. 139,” care AMERICAN LUMBERMAN. 























WANTED—A FIRST CLASS MACHINIST. 
Apply to the I. STEPHENSON Co., 
Wells, Delta Co., Mich. 


_ WANTED—EXPE RIENCED YELLOW PINE 
Salesman, salary basis. Give age, experience, salary, refer- 
ences, first letter. Want a hustler, business getter, and one 
acquainted with the trade in the northern markets. Address 

THE MARBURY LUMBER CO., Birmingham, Ala. 


WANTED-—AN ENERGETIC WHITE AND YELLOW 
Pine salesman for southern Wisconsin and northern Illinois, 
who can invest from $2,000 to $3,000 in a wholesale jobbing 
business. A first class Foran. 

Address “XXX,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS SPECIALTY 
Salesman, to sell two high grade special devices, which can 
be‘sold to every first class saw mill in the United States. 
Straight salary and expenses. 

Address “G. 159,” care AMERICAN LUMBERMAN. 


: WANTED—TRAVELING SALESMEN 
To sell our Wing Screw Calks to commissary stores as a side 
line on commission. 
THE NORTH & PFEIFFER MFG. CO., New Britain, Conn. 


RESPONSIBLE YELLOW PINE WHOLESALE 
Concern wishes live commission men to solicit for them ex- 
clusively in the New England and eastern states. Liberal 
commissions. State ging and section traveled, giving 
references. Address “H. 105,’”’ care AMERICAN LUMBERMAN. 


WANTED-RED CEDAR SHINGLE COMMISSION 
Salesmen. We need men to sell our red cedar shingles in 
Nebraska, Missouri, Iowa and the Dakotas. 

Address “E. 104,” care AMERICAN LUMBERMAN. 




















[ Wanted: Cmployment |] 


WANTED-POSITION AS BOOKKEEPER 
By a competent accountant experienced in wholesale lum- 
ber and saw mill office work. Best of references. 

Address . “H. 129,” care AMERICAN LUMBERMAN. 








WANTED. 
Graduate of Forest School wants position with timber 
estimating concern. Address ‘ 
“H. 123,” care AMERICAN LUMBERMAN. 





EXPERIENCED SALESMAN WANTS 
Position on road or in sales dept.; 12 years’ experience 
Established trade in Illinois. 

ddress “H. 130,” care AMERICAN LUMBERMAN. 





YELLOW PINE BUYER 
Large acquaintance with mills Arkansas, Louisiana and 
Texas, wants to represent northern wholesaler on salary 
basis. References. Address : 
“H, 132,” care AMERICAN LUMBERMAN. 


ENGINEER WANTS SITUATION 
Experienced locomotive engineer, 20 years on P. R. R. 
also stationary engineer. Married and temperate. Location 
no object. Address “H. 145,” care AMERICAN LUMBERMAN. 


EXPERIENCED LUMBER BOOKKEEPER AND 
Stenographer wants position. Can handle traffic matter. 
dress “HH. 144,” care AMERICAN LUMBERMAN. 











WANTED-—A POSITION BY A FIRST CLASS 
Molder hand. P. F. McGRATH, 2232 Farnam St., 
Omaha, Neb. 





WANTED-CITY SALESMAN 
By large retail lumber yard. Must be acquainted with 
Chicago contractors and with factory trade. State expe- 
rience and salary wanted. 
Address “G. 137,” care AMERICAN LUMBERMAN. 


FOR SALE-BOOKS FOR LUMBERMEN. 
The AMERICAN LUMBERMAN leads the world in publica- 
tions intended for lumbermen. Send for circulars concerning 
new books to the AMERICAN LUMBERMAN, Publishers. 


WANTED-TWO WHITE PINE SALESMEN 
One acquainted with the Ohio and middle western trade, one 
also for Philadelphia and eastern territory. Must know 
Michigan and Tonawanda grades. Write fully, giving ex- 
perience, salary wanted, amount of sales etc. Good salary 
to a good man. Confidence strictly kept. 

Address - “RE, 113,” care AMERICAN LUMBERMAN. 


WANTED-SASH & DOOR SALESMAN 
For western Iowa territory. 
ddress ‘ “BY 108,” care AMERICAN LUMBERMAN, 














WANTED-VENEER SALESMAN 
Experienced in quartered -oak and mahogany veneer and 
with some experience in hardwood lumber. 

dress “M. V. V.,” care AMERICAN LUMBERMAN, 





WANTED—HIGH GRADE SALESMEN 
By manufacturer of North Carolina pine lumber, covering 
territory from Ohio to Maine, to sell our celebrated “Elm 
City North Carolina Pine” on a commission basis. We will 
bill the stock direct to the trade.and carry-the accounts. 
Will pay commission immediately upon confirmation of or- 
ders. Must be thoroughly experienced, competent and of 
good character. Must have good, reliable references. 

Signed ELM CITY LUMBER CO., New Bern, N. C. 


WANTED—YELLOW PINE SALESMEN. 
Experienced men who have an established trade in Mich- 
igan; also one for northern Illinois and Wisconsin, for large 
manufacturer. None other need apply. 
Address “G,. 130,” care RICAN LUMBERMAN. 


[_ Wanted: 


EMPLOYMENT FOR SUMMER 
Wanted by young man in lumber mill or camp as log scaler 
or some such work. Best references. 
Address “H. 119,” care AMERICAN LUMBERMAN. 


WANTED-BY AN EXPERIENCED ACCOUNTANT 
A position where advancement is possible. Experienced in 
wholesale and retail lumber. Now employed. Best of refer- 
ences. Address “H. 120,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SALESMAN 
Experienced in sash, door, interior finish; also lumber. 
Good references. Address 
“H. 127,” care AMERICAN LUMBERMAN. 




















WANTED-—-MILL MECHANICS 
Band sawyer, circular sawyer, filer, edgerman, trimmer- 
man, 2 setters, one familiar with Prescott steam set works, 
engineer, yard foreman, 4 lumber stackers. Location Vir- 
ginia. Address “H. 146,” care AMERICAN LUMBERMAN. 


WANTED-—A FIRST CLASS FILER 
For a large Chicago planing mill; for circular and band 
saws. None but first class mechanic need apply. We want 
a steady, sober, reliable man whic will do the work willingly 
and properly. Wanted at once. Give full particulars and 
wages required. Address 
“H, 135,” care AMERICAN LUMBERMAN.. 


WANTED-—FIRST CLASS BAND SAWYER 
Who fully understands Hill’s steam nigger. and shot gun 
feed. Must be Sperougely competent. Left hand mill. 
Wages $7.00 per day. ant man by April 1. Applicants 
please wire us. STANLEY & SMITH LUMBER CO., 

Portland, Ore. 


BLACKSMITH WANTED 
Who can shoe horses, and also do millwright work in mill 
of ata thousand capacity. Job will last until about De- 
cember ist. Reply, stating experience and wages wanted. 
Address “H. 102,” care AMERICAN LUMBERMAN. 


- NTRS PRADTIOR. PLANING MILL MAN 
© go over old machines and list necessary repair rts. 
Address with references, stating salary wanted rand hen 
could come, “H. 113,” care AMERICAN LUMBERMAN. 

















WANTED—FILER AND MILL FOREMAN 
For southern hardwood mill cutting cottonwood largely. Do 
not apply unless experienced in filing for cottonwood: Give 
references. Address “G. 114,” care AMERICAN LUMBERMAN, 





WANTED-—SITUATION 
By experienced shingle manufacturer. Am a first-class mill- 
wright and filer. aes capable to handle the busi- 
ness from stump to cars. Want to engage with concern 
that wishes things done right. No job too large; can guar- 
antee results. Best references. 
Address “H. 126,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION. 

Reliable young man wants position with hardwood or yel- 
low pine concern in eastern states. Am acquainted with 
office work’ and have had practical experience. Can inspect. 
Have good education.. Best references as to character and 
ability. Address “H, 122,” care AMERICAN LUMBERMAN. 


EXPERIENCED LUMBER MANUFACTURER 
Now employed, as supt. of manufacture -“pond to car” mill 
cutting 100 M short leaf; experienced in other departments 
and competent to take charge of entire operation, wants 
position as mgr. or supt. hardwoods, pine or cypress mill. 
Age 41, sober and a_hustler. 

Address “H. 124,” care AMERICAN LUMBERMAN,. 


BAND SAW FILER WANTS POSITION. 

Ten years’ experience. as band filer and superintendent of 
mill 30,000- capacity ; Myer | oak, ash, cypress, gum, pine 
and hickory. hustler, steady and sober. regon or Wash- 
ington preferred. Address : 

“H., 115,” care AMERICAN LUMBERMAN, 
WANTED—A YOUNG MAN 
Anxious to succeed in the lumber business, to buy the 
“History of the Lumber Industry of America,” which shows 
what others have done. Address 
AMERICAN LUMBERMAN, VDublishers, 315 Dearborn 8t., 














‘ 








WANTED-POSITION 
As hardwood lumber inspector, W. Va. preferred. Can give 
best of reference. Address 2 
“H. 141,” care AMERICAN LUMBERMAN 





POSITION WANTED AS SUPERINTENDENT 
Of saw mill plant, yellow pine preferred. Capable of hand- 
ling operations from stump to car. 25 years’ experience; 
first class references. Address 

“H. 143,” care AMERICAN LUMBERMAN. 


BAND SAWYER WANTS POSITION 
On right hand mill. Seven years’ experience in all kinds 
of hardwood. Best references. : 
_ Address “H. 140,” care AMERICAN LUMBERMAN. 


LOCOMOTIVE ENGINEER WANTS POSITION 
Six years’ experience. Can run any kind of engine «nd 
keep it in repairs. Very good reference as to ability and 
character. Address J. J. BRENDEL, 
St. Marys, Elk Co., Pa. 


SITUATION WANTED 
As manager or superintendent of saw mill. Thoroughly 
familiar with the manufacture of lumber from stump to mar- 
ket. Experienced and reliable. Can furnish best references. 
Address “H. 112,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER 
Of southern pine saw mill, capacity 50,000 to 150,000 feet 
daily. Practical experience in logging, saw mill operation 
and executive details. Address 
“H, 101,” care AMERICAN LUMBERMAN. 

















SASH. DOOR AND MILL MAN 
Open for position. List up, estimate, detail etc. 
Address “G. 157,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS ESTIMATOR 
Accountant or branch yard manager, by a first class min 
in the retail lumber and supply business; can handle aiy 
of the trade found in a town of 40,000; bill from plans and 
specifications. Six years experience in business of $20,000 
sales per month. Address 

“R. M.,” care AMERICAN LUMBERMAN. 








WANTED TO REPRESENT ON COMMISSION 
Large concerns wanting an able salesman covering Chicago 
and adjacent territory. Wide acquaintance with manufac- 
turing concerns and _ retail yards. 

Address “G. 146,” care AMERICAN LUMBERMAN. 


WANT A POSITION AS BAND SAW FILER. 
Have had twenty years’ experience on band, rotary nd 
gang in fast mills and all kinds of timber. Can give Al 
references; 39 years old, strictly sober and married. Cit 
come at once. 
Address “S. 37,” care AMERICAN LUMBERMA’. 


WANTS POSITION AS SAWYER 
Single or double cut, right or left. Pine, cypress or hard- 
wood. W. H. COPPOCK, Pineville, Ky. _ 


WANTED-—POSITION AS MANAGER 
Saw mill. Willing to take some stock in enterprise. 
ddress “G. 141,” care AMERICAN LUMBERMAN. 


NEWSPAPER MAN 
Wishes employment in mill, preferably in Canada. Best ¢ 
references. Address “G. 151,’’ care AMERICAN LUMBERMAN. 


WANTED POSITION WITH WHOLESALE 
Lumber concern, either in office or as salesman, by colle: 
graduate, who. has had woods and mill work, and is now 
having practical yard work with a large Boston retail cou- 
cern. ge 25. ing References. 

Address “G. 112,” care AMERICAN LUMBERMAN 




















WANTED-—POSITION AS SHIPPING CLERK — 
And yard foreman. 20 years in the lumber business. F'l\ 
years as asst. shipping clerk; two years as inspector wi! 
Bureau of Grades of Northern Pine Mfrs. Assn.; four yea 
as shipping clerk with wholesale concern handling 40 millic 
per annum. Strictly sober and thoroughly competent. W!1! 
go anywhere, North or West. 

ddress “G. 142,” care AMERICAN LUMBERMAN. 


WANTED POSITION BY EXPERT BAND SAW 
Filer, double or single cut; one who does high class wor! 
and expects good wages in return. Strictly sober and can 
come on very short notice. 

dress “G. 108,” care AMERICAN LUMBERMAN. 


RELIABLE ACCOUNTANT—AGE 37—WANTS : 
To change. Now employed at $140 per mo. with large Y. P. 
manufacturer. Used to modern methods. 

ddress “G, 107,” care AMERICAN LUMBERMAN. 


Al BAND RESAW FILER WANTS POSITION. 
Good references; can come at once. Address 
“BAND SAW,” Dewitt, Va., R. F._D. No. 2, 
Care Brooks Bros. 
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Wanted-Cmployment | 





[Wanted:fiunber -=Shingles] 





WANTED AT ONCE-—PLACE AS SECOND MAN 
In retail lumber yard. Age 23. Sober and steady. Some 
experience. Address “G. 139,’ care AMERICAN LUMBERMAN. 


EXPERIENCED ESTIMATOR, STOCK BILLER & 
Draftsman wants position with planing mill or contractor. 
Reverences. Address “G. 132,’ care AMERICAN LUMBERMAN, 


BAND SAW FILER 
Wants position. Good references. 
Address “G. 133,” care AMERICAN LUMBERMAN. 











EXPERIENGED COMMISSION SALESMAN 
Desires to handle yellow pine for manufacturer, or whole- 
saict in Chicago on commission. Know the re uirements and 
trade. Address “G. 128,” care AMERICAN LUMBERMAN. 


BARNHART LOADER ENGINEER WANTS 
Position. Ten years’ ee and good reference. 
Address W. E. FISH, Watauga Valley, Tenn. 


EXPERIENCED LUMBER SALESMAN 
D - s position with manufacturer or good wholesaler. Ter- 
ritory, Ohio & Michigan. Address 
“G. 125,” care AMERICAN LUMBERMAN. 











WANTED-BY EXPERT BAND SAWYER 
Position; first class man, sober and steady; best of refer- 
ences. Address “G. 118,” care AMERICAN LUMBERMAN, 


WANTED-POSITION AS BOOKKEEPER 
Am an experienced, up to date worker and honest. Best 
references, Address “G. 105,” care AMERICAN LUMBERMAN, 


WANTED-INFORMATION. 
One thousand questions — ered in “The Curiosity _," 
a new book. Address MERICAN LUMBERMA 


‘WANTED-—POSITION AS ACCOUNTANT OR 
Salesman by April 1; 8 years’ experience in lumber busi- 
ness; married; Al referen nce. 

Address “KF, 139,” care AMERICAN LUMBERMAN. 














WANTED-POSITION AS SUPERINTENDENT 
Or manager by an experienced man, competent to superin- 
tend all gs ge connected with a general millwork 
fuctory; age 3 

Address “FY, 132,” care AMBRICAN LUMBERMAN. 


WANTED—BY EXPERIENCED MAN 
Kirst choice to build a saw mill, to operate a mill or plant 
as foreman or manager or file for a mill, any kind of saws; 
second to none at all this work. 
Address “F, 133,” care AMERICAN LUMBERMAN. 








GENERAL OFFICE MAN 
Young and married, desires to connect with lumber con- 
cern, sales department —- experienced; references ; 
Vacifie Northwest no — 
Address -. &. Cy care AMERICAN LUMBERMAN. 


BAND OR CIRCULAR FILER 
Wants position. Address L. WILEY, Emporium, Pa. 


FIRST CLASS VENEER SAWYER 
Wants position. Capable of assuming responsibility. 
Address “FE. 103,” care AMERICAN LUMBERMAN, 











WANT POSITION AS BAND SAW FILER. 

Vill guarantee satisfaction in any size mill or no pay 
asked. References No. 1. 

Address “B. 118,” care AMERICAN LUMBERMAN. 


WANTED-—A POSITION AS ROUND SAW FILER 
l'y a steady, competent and sober man of 9 years’ expe- 
‘e in fast mills; can furnish best of references.- Will go 
vhere. Address “F, 118,” care AMERICAN LUMBERMAN, 


POSITION WANTED AS ESTIMATOR 
\ first class man in sash and door factory; can do all 
iling and billing of all kinds of millwork. Twenty 
experience; can deliver the goods. 
Address “E, 149,” care AMERICAN LUMBERMAN. 


EXPERIENCED LUMBER ACCOUNTANT 

res position in lumber or mill office as bookkeeper or 
manager. Ten years’ experience in large mill office. 

28 years old and married. Would prefer South. 

Address “E. 144,” care AMERICAN LUMBERMAN. 


_ EXPERT BAND FILER WANTS POSITION 
I~ April 1; strictly sober; can keep saws and mill in con- 
(ition for pushing. * Six ears in present position. 














Address BE. 119,” care AMERICAN LUMBERMAN. 





WANTED BY TWO PRACTICAL LUMBERMEN 
Millar with hardwoods, cut and stocking of mill not less 
\lan lifty thousand capacity by contract; satisfaction guar- 
witced, Address, “BE, 115,” care AMERICAN LUMBERMAN, 


CAN MANAGE ENTIRE LUMBER PLANT 

: spect and buy lumber. Twelve years’ experience in lum- 
business, First-class references. 
Address “KH. 114,” care AMERICAN LUMBERMAN. 


WANTED—POSITION BY A | BAND FILER. 


larantee my end; good mill man; best references; now 
aged. Address “B. e728, ” care AMERICAN LUMBERMAN. 


HIGH CLASS ACCOUNTANT DESIRES 
nge by June 1st, Five years’ experience in lumber busi- 
Address “BD, 133,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS SAWYER 


ry or band, og eatery, preferred; good references. 
"Address 132,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS 
‘ing mill foreman or mill machinist. Know how to work 
iumber, Sober. No. 1 mill machinist. ~Handling 
r and handling Berlin 94X machines. Best of reference 
en. Address “D. 146,” care AMERICAN LUMBERMAN. 


= POSITION WANTED AS PLANING MILL 
“teman by Al man of long experience; good reference; 
yellow pine mill, 
ddress “PLANING MILL FOREMAN,” 
care AMFRICAN LUMBERMAN. 




















Ve Ther Tier Lands 


WANTED 
In Mississippi, Alabama or Louisiana, in fee or timber 
rights, from 50 million to 150 million feet of virgin long 
leat (unbled) | i= ine. Address 
‘LONG pra,” care AMERICAN LUMBERMAN. 


WE ARE IN THE MARKET FOR 

Two or three thousand + sa of good timber lands in north- 

ern Wisconsin and Michiga 
Address “as 3," care AMERICAN LUMBERMAN. 








WANTED-SPRUCE TIMBER TRACT. 
Five to — million feet, in Maine, New Hampshire or 
Vermont. Not too far from R. R. Prefer to deal with 
owners direct. Address 
“G. 122,” care AMERICAN LUMBERMAN. 





WANT TO BUY 

Seventy-five to one hundred and fifty million feet of timber 
with or without mill. Must deal direct with owner. 

ddress “D. 107,” care AMERICAN LUMBERMAN. 


LAND SCRIP WANTED 
Will pay spot cash for any portion of 5,000 acres 
of Santa Fe Forest Reserve scrip, or any other valid land 
scrip. Write, stating what issue of scrip you offer, denomi- 
nation of each certificate and a? ° wl  cenaeae cash price 
you will accept for your holding Addr 

THE W. BE. MOSES LAND SCR IP & SREALTY co., 
300 Jacobson Bldg., Denver, Colo. 


WANTED-PACIFIC COAST TIMBER. 
Am in the market for a good tract of Pacific coast tim- 
ber. Wish to hear from owners diréct. 
ddress “B. 28,” care AMERICAN LUMBERMAN. 


LUMBER INSPECTORS 


And cargo tallymen on the Pacific coast are paid $5 a day 
and up. “The Practical Lumberman,” by Bernard Brereton, 
a well known expert, contains all the necessary information. 
Correct methods of sawing timbers and octagon spars, how 
to figure all kinds of Pacific coast lumber, log rules, grading 
rules, standard weights and finished sizes etc. in Oregon 
pine, spruce, hemlock, cedar and shingles. Flexible cloth, 
119 pages, pocket size (4x6). Sent prepaid for $1. 
AMERICAN LUMBERMAN, Chicago, Ill. 


(Wantod:fumnber «Shingles 


TURNED GOLF SHAFTS OF SECOND GROWTH 
Hickory and persimmon golf heads. Any house that can 
supply these in large quantities kindly communicate with 
the undersigned. Address 

» 3 109, ” care AMERICAN LUMBERMAN. 


MAPLE WANTED. 
The T. B. Laycock Manufacturing Co., Indianapolis, Ind., 
is in the market for fifty carloads of well seasoned or kiln 
dried hard maple lumber and dimension stock. 


WANT TO BUY 200,000 FT. OF GOOD HICKORY 
Lumber and 100,000’ of No. 2 common gum, 
Address AS. E. NEEL, 
114% North Columbia St., Union City, Ind. 


WANTED-TO CONTRACT WITH YELLOW PINE 
Mill for output with planing facilities. Address 
JEROME H. SHEIP, 2026 Land Title Bldg. 
Philadelphia, Pa. 





























CLIMAX TALLY BOOK. 


Handiest thing for the purpose you have ever seen. Every 
hardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book, closed, 44%4x8% inches. Price per 
copy, 75 cents; six copies, $4; twelve copies, $7.50. Sample 
pages free. Published and for sale by the 


AMERICAN LUMBERMAN; Publishers, 315 Dearborn St. 


WANTED—FOR SPOT CASH 

Your cut of poplar, chestnut, oak and southern white pine. 
Let us know what you have on sticks and what you will 
cut in the next six months. 

Address “F. 135,” care AMERICAN LUMBERMAN, 





WANTED TO CONTRACT 

The cut of several mills in white oak switch ties and white 
and red oak car material, by reliable manufacturing and 
wholesaling concern. Best of reference given and expected 
as to honesty and = dealing. No slippery mill men need 
answer. Address 148,” care AMERICAN LUMBERMAN. 


WANTED—TO SELL ON COMMISSION 
I expect to open an office in, or near St. Louis, about Ma 
ist, for the sale of all kinds of lumber on commission. 
want connections with yellow pine mills, both a and short 
leaf; cypress mills, white on mills, west coast lumber and 
shingles and white cedar shingles, posts and poles. Address 
until April ist, PORTER PADDOCK, Caddo Gap, Ark, 


WANTED 
250,000 white, post or burr oak 6x8x8 tiles. 
100,000 white, post or burr oak 7x8x8’6” ties. 
Delivered Chicago, Ill., or any Ohio river gateway. Give 
full particulars and ‘delivered price. 
Address “E. 146,” care AMERICAN LUMBERMAN. 


WANTED—WALNUT LUMBER AND LOGS. 

I want all grades of walnut lumber, either green or dry. 
Also good walnut logs 16” and up for export. Cash and 
inspection at shipping point. 

Address “EB. 117,” care AMERICAN LUMBERMAN, 














WANTED-—OAK, HARD MAPLE AND ELM. 

We want to contract for a large quantity of small dimen- 
sion oak, hard maple and elm for bending. Must be clear 
and sawed from young, tough timber. Lengths from 2 to 
8 feet. LOUIS RASTETTER & SONS, Fort Wayne, Ind. 


WHITE OAK CAR MATERIAL 
White oak bridge plank, shop and better 
cypress, oak, all grades. 

VARNER LAND & LUMBER Cco., 

Pine Bluff, Ark. 


WANTED-GUM LUMBER. 
We buy anywhere from one to 100 cars, or contract for 
the entire cut of mills. Log run lumber preferred 
KANSAS CITY PACKING BOX CO., 
Kansas City, Kan. 


WE ARE IN THE MARKET FOR OAK, CYPRESS 
And gum. In answering, state amount you have and how 
long it has been on sticks. 
BROWN-McREYNOLDS LUMBER CO., 
1014 Association Building, Chicago. 


DO YOU WANT A GOOD POSITION? 

We can help you to secure a position. fFilers, sawyers, 
engineers, mill mechanics, woodsmen, millwrights, skidder- 
men, loaders, buyers, inspectors, salesmen, bookkeepers, sten- 
ographers, clerks, shipping clerks, estimators, sales mana- 
gers, yard foremen, mill superintendents, managers of de- 
partments, if you want a situation or would like advance- 
ment, advertise in the AMERICAN LUMBERMAN and get re- 
turns. Now is the time. We reach the people. 

AMERICAN LUMBERMAN, 315 Dearborn BSt., Chicago, Ill. 


[ WarleSeennd Hand Machinery 


WANTED 
A one second hand oscillating gang saw mill. Address 
BRUCE M. ALEXANDER, Glenwood, Pike Co., Ark. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN, 
Your ad inserted in this paper would be read by nearly 
everyone interested in the lumber world and its allied in- 
dustries. Don’t wait, send your advertisement at once to 
the AMERICAN LUMBERMAN, Manhaitan Bidg., Chicago. 


























EXCHANGE AUTOMOBILE FOR LUMBER 
Forty-five horse power Peerless, in good condition and 
complete. What have you? 
Address “G. 129,” care AMERICAN LUMBERMAN. 





TO YELLOW PINE MANUFACTURERS. 

We would like to arrange to sell yellow pine on commis- 
sion for some first class mill. We are a well established 
firm of twenty years’ experience in the lumber business, and 
thoroughly responsible financially. Weare located in Kansas 
City and work Missouri, aaaeen, Nebraska and Oklahoma. 
Highest references. Addr 

“G, 113," care AMERICAN LUMBERMAN. 


WANTED 
10 cars 1x18 to 27-inch poplar saps and better; can take 
all widths on same car. 
1 car 1x28” and wider = poplar saps and better. 
5 cars each 4-4 red o. 1 common and. better. 
Give us your best An pes for spot cash. 
ERICAN LUMBER & MFG. CO., 
Publication Building, Pittsburg, Pa. 








EVERY LUMBERMAN SHOULD POSSESS 


A new 4th edition Actuary, It takes the place of the old 
3d edition, now out of print. This new edition shows the 
feet in all stock sizes from 1 to 2,000 pcs., and the amount 
from $6 to $75 per M feet of any quantity. The results 
are there ready for use. ‘The fourth edition of the Lumber- 
man’s Actuary has cut-in index, and contains numerous 
tables that are of great value to the retailer. Price, $3 for 
cloth and. $3.50 for leather bound copies. For sale by 

s — LUMBERMAN, Publishers, 315 Dearborn 8t., 

cag 





YOU MAY BE MISSING SOMETHING 
: you do not read the classified ads each week. If you 
rp something to sell or exchanjse, insert a small adver. 
: sement in ams Wanted & For Sale’ de ae When in 
ced of an ployee or employment write 
AMERICAN. MBERMAN, 315 Dearborn | St., Chicago. 


If 


n WANTED—INFORMATION. 
Eve merican wood will be found properl a ger | 
the “History of the Lumber Industry rot Wimericn. v9 
for circulars. 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 
Chicago, 








WE HAVE A GOOD LOCATION FOR A BRICK 
Plant. Good clay, labor very cheap. We will assist you in 
any kind of a plant you wish to locate here. 

W. A. JOYNER, Sec. Business Men’s Association, 
Branchville, Va. 


A RESPONSIBLE YELLOW PINE BUYING 
Organization, well rated and with bank reference, will con- 
sider one or two good connections to buy on a commission 
basis of $7.50 per car. Located in the heart of the long 
leaf district of Miss. 

ddress “C, D.,” care AMERICAN LUMBERMAN, 


WANTED-—RELIABLE LUMBER FIRMS 
To represent us in the east handling redwood on commission 
basis. Wish firms in Philadelphia, New York, Chicago, St. 
Louis, Kansas City, qapeeP s and Omaha. 

ddress “G. care AMERICAN LUMBERMAN 











FOR SALE—-WE WILL EXCHANGE 
Many thousand dollars’ worth of information for $20. See 
“History of the Lumber Industry of America.” Address 
a LUMBERMAN, Publishers, 315 Dearborn S8t., 
cago. 





WANTED-—TO PURCHASE 
A number of retail lumber yards in Wisconsin or northern 
Illinois. Address 
BARKER LUMBER CO., Delavan, Wis. 


CASH FOR YOUR YARD OR BUSINESS 
No matter where located. If you want to buy, sell or ex- 
change any kind of real estate or business anywhere, at 
any price, address FRANK P. CLEVELAND, 
1507 Adams Express Bidg., Chicago, il. 


WANTED-—A BOOKKEEPER 7 
One who will keep the “Curiosity Shop” on his desk for 











frequent consultation on lumber matters. Published by 
AMERICAN LUMBERMAN. 
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TorSale:Retail fimber Yards] 


’ FOR SALE-RETAIL LUMBER & COAL YARD 
located in one of the best cities in Neb., doing a good profit- 








able business, which will prove attractive to any one want- 
ing a good vard and location. 
Address “H, 110.” care AMERICAN LUMBERMAN. 





FOR SALE—LUMBER YARD 
In small town in central Ohio. Good location in good 
farming country. Good buildings. A fine chance for some 
one with moderate capital. About $8,000 to $10,000 re- 
quired. For further particulars address 
“G. 154,” care AMERICAN LUMBERMAN, 





FOR SALE-IN INDIANA. 
Good location for retail lumber yard or planing mill in 
growing city of 7,500. Write us for valuable information. 
WHITCOMB & ALLEN, 
506 T-H-Trust Bldg., Terre Haute, Ind. 


RETAIL YARD FOR SALE. 
Good paying yard in new live town in Southern Idaho; 
best thing for the money in the west. 
Address “SNAP,” care AMERICAN LUMBERMAN. 


FOR SALE—LUMBER, COAL AND FEED 
Business; annual sales $30,000; 25 miles from Chicago in 
growing town. 

Address “Gq. 136,” care AMERICAN LUMBERMAN. 


A CHANCE OF A LIFE TIME 
To secure a good established paying business. Retail lumber 
yard and planing mill. Can consolidate a coal and ice busi- 
ness. Located in Michigan, population 8,000. Best open- 
ing in state. A large number of new factories are being 
built, and good surrounding trade. Owners wish to retire. 
Address “STERLING,” care AMERICAN LUMBERMAN. 


RETAIL LUMBER AND COAL YARD FOR SALE 
About 50 miles from Chicago, doing a good business; reason 
for selling, wish to retire. 

Address “BE. 118,” care AMERICAN LUMBERMAN. 


FOR SALE OR RENT-—RETAIL LUMBER YARD 

We offer for sale or rent one of the best located yards in 
New York state. Large sheds, ample yard room, best rail- 
road iacilities, up-to-date town. Only one yard nearer than 
ten miles distant. Sales 1909, $28,000. Stock on hand will 
inventory about $10,000. Yard can be run on $8,000 well 
assorted stock and do from $25,000 to $30,000 business 
yearly. Do you want to deal with me? Other interests 
demand prompt attention, for this reason want a prompt 
customer. Will bear close inspection of location and details. 

Address “YORK STATE,” care AMERICAN LUMBERMAN. 


FOR SALE-—IOWA YARD 
Annual sales exceed $180,000; growing manufacturing town 
over 30,000 population; requires cash investment $200,000 
to $250,000. 
Address “G. 119,” care AMERICAN LUMBERMAN. 


THE WANT GETTER 
Quick returns at small cost. Do you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN. 
“po IT NOW.” 


for Sale: Timherfinber Lands 


FOR SALE 
Notice is hereby given, pursuant to the provision of sec- 
tion five of the act of Congrese approved January 14, 1889 
(25 Stat., 642), as amended by act of June 27, 1902 (32 





























Stat., 400), that the pine timber on certain ceded Chippewa 
Indian lands in the state of Minnesota, will be offered for 
sale upon sealed bids for separate sections, and in addition 


thereto for groups of ten sections. ‘The offering will include 
90 percent of the pine timber on certain subdivisions in 
townships 143 N., R. 27, 50, 31 W., Ts. 144, 145, 146, 147, 
148 N., Rs. 26, 27, 28 W., T. 144 N., Rs. 29, 30 W., Ts. 
146, 147 N., R. 29 W., embracing lands in the Minnesota 
National forest, ten per cent being reserved from sale as 
provided in the act of May 23, 1908 (35 Stat., 268), and all 
of the pine timber on certain subdivisions in T. 64 N., R. 


4E.; T. 63, 64 N., BR. 5 E.; Ts. 49, 50 N., Re. 17, 18, 19 
wW.; fT. 61 N., Ra. 18, 19 W.; FT. 66 Ns Re. 22,-28 24 W.s 
T. 66 N., Re. 21, 22. 23-24 W.s EF G6 NH. RB. 2S W.s 
47 X., B. co W.; Te. 246, 106, 398 B.. Be Ws oe 
141, 142, 148, 157, 153, 159 N., R. 27 W.; Ts. 141, 142 
145, 148, 158, 159, 160 N t. 28 W.; Ts. 141, 158, 159, 
160 N., R. 29 W Is. 141, 142, 147, 153, 154, 158, 159, 160 
N., R. 30 W Is. 141, 142, 143, 144, 145, 146, 147, 152, 
153, 157, 158, 160, 161 N., RB. 31 W.; Ts. 5 4, 146, 
147, 150, 155, 157, 158, 159, 160 N., R. 32 V 's. 150, 
157, 158, 159, 160, 161, 168 N., R. 33 W.; Ts. 150, 157, 
158, 159, 160, 163, 167 N., R. 34 W.; Ts. 148, 149, 150, 
156, 159, 160, 161 N 35 6W.; «Ts. 148, 149, 150, 156, 
158, 159 N., R. 36 W 





160, 2161 N., B. OF W.; Ta 
lists giving descriptions of the lands on. which the timber 
to be sold is located, and copies of the Rules and Regula- 
tions for the sale and removal of the timber, may be ob- 
tained on application to the registers and receivers of the 
district land offices at Cass Lake, Crookston and Duluth, 
Minn., or upon application to the Commissioner of the Gen- 
eral Land Office, Washington, D. C., for ninety days prior 
to the sale. The bids for the timber will be opened at the 
district land office at Cass Lake, Minn., commencing at 9 
o'clock a. m. on September 15, 1910. In order to receive 
consideration, bids must be filed at said district land office 
before 4 o'clock p. m., of the day preceding that set for 
the opening of bids. A deposit in form of cash or certified 
check of 20 percent of the amount of the bid, according to 
the value of the timber as per the government estimate, 
must accompany each bid, which deposit will be retained 
and credited as part payment of the purchase price should 
the bid be accepted and the agreement and rules and regu- 
lations be complied with, or be forfeited if the bid is ac- 
cepted and the required bond and agreement is not furnished 
within ten days from notice by telegraph of the acceptance 
of the bid. S. V. PROUDFIT, 
Assistant -Commissioner. 
Approved March 8, 1910. 
FRANK PIERCE, First Assistant Secretary. 


WANTED-—TO CORRESPOND WITH 
Manufacturers only wanting large or small timber tracts. 
JOHN BRAND, West Point, Miss. 








TIMBER LANDS BOUGHT AND SOLD. 

There is no better medium published than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don’t wait but advertise now. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 








[forSae-Tinberinber Lands 








MAINE TIMBER. 


We offer for sale, in whole or in part, about 43,000 acres 
of Virgin Timber, well located in the northern part of Maine, 
showing stumpage as follows: 

300,000,000 feet Virgin Spruce Saw Timber. 

150,000,000 “* Spruce Pulp Wood. 

50,000,000 “ Fir Pulp Wood. 

50,000,000 ‘* Virgin White Pine Saw Timber. , 
50,000,000 ‘ Cedar. 

50,000,000 “ Hardwood. 

The white pine and spruce are an old growth, the spruce 


will run about 8 logs to the thousand and the pine about 6. 
Write or call for price and terms. 


THE NORTH-WEST CoO., 
225 Dearborn St., Chicago. 
Phone Harrison 4488. 





FOR SALE-—10,000 ACRES OF 

Pine and oak in fee simple, located on the railroad and 
navigable rivers, land practically level. We do not need 
the money and will sell this property on a small payment 
down, deferred payments to bear 6 percent interest and 
same can be let to run over a period of years so that oper- 
ator can get part of his payments, if not all, by operating 
the’ property. The pine and oak are exceptionally good. 
None but bona fide purchasers need apply. This is an ex- 
cellent opportunity for a responsible lumberman with limited 
amount of capital, to operate on a fairly good scale and 
make money. Address correspondence for further particulars 
to “BRUNDAGE,” care AMERICAN LUMBERMAN. 


VALUABLE TIMBER LANDS. 

5,000 acres of valuable virgin timber and mineral land, 
in the Republic of Panama, near the sea coast, on the Con- 
cepcion river, about forty miles northwest of Colon (city), 
can be bought for $70,000 and 25 percent of the stock 
issued by a company formed to develop the property; 10,000 
to 15,000 feet per acre of mahogany, Spanish cedar and 
other valuable woods can be cut from these lands. The 
Concepcion river will furnish ample water, or electric, power 
for all milling or manufacturing purposes. Some sections 
of this land are especially adaptable to the culture of rub- 
ber, bananas and cacao. The United Fruit Company owns 
the adjoining lands. 

Terms: 14,000 to be paid down and the balance in 
eight semiannual payments of $7,000 each. ‘Titles are per- 
fect. Mineral rights will be reserved if not wanted; or 
timber rights only can be acquired. 

For full particulars address 

WILLIAM E. MAXON, 

Pedro Miguel, Box A, Canal Zone, Republic of Panama. 


FOR SALE-—LARGE TIMBER LIMITS 
And Saw Mills. 

Estimated amount of timber about 240,000,000 ft. Mills 
and timber situated in the Province of Ontario, Canada. 
The price is right, for further particulars eddress 

W. B. MACLEAN, Brockville, Ont., Canada. 


WE HAVE SEVERAL TRACTS OF STANDING 
Timber we can sell reasonable. Write 
BRANCHVILLE TIMBER CO., Branchville, Va. 


LOGS FOR SALE 
Consisting of white oak, hickory, red oak, ash, etc., in Mis- 
sissippi and Tennessee. W. P. ALLEN, Sharon, Tenn. 


TIMBER LAND FOR SALE. 
1,960 acres of virgin timber in Gogébic county, Michigan, 
located close to ae & N R 


. W. Ry. 
dress . 121,” care AMERICAN LUMBERMAN. 


TIMBER TRACT FOR SALE 


84,000 acres, will produce 425,000,000 feet B. M. Water 
for 15,000 H. P. Price and terms reasonable. 
dress “F. 110,” care AMERICAN LUMBERMAN. 


TIMBER, FARM AND ALFALFA LANDS. 
Any number of attractive propositions. State what 
want. MAER REALTY COMPANY, Columbus, Miss. 





























forSale Pacific CoastTimer fands 


A BARGAIN—!1280 ACRES OF YELLOW PINE 
Timber land, at $6.50 per acre, land level, and located on 
the Blue Mountain, Oregon. Parties are obliged to sell, 
$5,500 cash, balance time. Estimates furnished. 

HARRY K. HAAK, 310 Lumbermen BIk., Portland, Ore. 


FOR SALE—MOST DESIRABLE MILL SITE 
On Columbia river, 61 acres. Excellent facilities for rail, 
foreign and coastwise shipping. For particulars _—— of 
McCARGAR, BATES & LIVELY, 
318 Failing Bldg., Portland, Ore. 


PACIFIC COAST TIMBER LANDS. 
For timber lands or mil! properties in Washington, Oregon 
and British Columbia, address 
W. I. EWART, 826-7 Henry Bldg., Seattle, Wash. 


FOR SALE-100,090,000 PINE, 10,000 ACRES 
Eastern Washington, near new R. R. and large irrigated dis- 
trict; $2 M, with land. G. R. GALBRAITH, 

Bridgeport, Wash. 

















BRITISH COLUMBIA TIMBER. 
26,000 acres, Vancouver Island. 690,000,000. Surveyed. 
Cruised in detail. Gilt edged. $600,000. Principals only. 
WOLVERTON & CO., LTD., 
704 Dominion Trust Bldg., Vancouver, B. C. 





17,800 ACRES IN TILLAMOOK COUNTY. 


15 miles from Tillamook Bay, cruising 1,775,000,000 yel- 

low fir, cedar and spruce. Price $1.25 per M, terms. 
4,465 Acres in Tillamook County. 

12 miles from Tillamook Bay, cruising 420,000,000 fir, 
cedar and spruce. Price $1.25 per M, terms. 

Railroad now under construction from Portland to Tilla- 
mook. Individual claims from 50c to $1.00 per M in any 
part of western Oregon. 

COAST TIMBER & CRUISING COMPANY, 
1101-2 White Bldg., 
Seattle, Wash. 





23,040 ACRES VIRGIN FOREST TIMBER 
Containing about 600,000,000 feet of valuuble hemlock, 
cedar, fir and spruce on Pacific coast of Vancouver island, 
advantageously located for lumbering, manufacturing and 
deep water transportation to market, for sale or manufacture 
under contract. Correspondence invited. 

HESQUIAT LUMBER CO., Towanda, Pa. 





JUDSON F. CLARK & CO., FOREST ENGINEERS 
List British Columbia Tide-water Timberlands exclusively. 
Tel. 4247. 403 Crown Building, Vancouver, B. C. 





PACIFIC COAST LAND AND TIMBER 
Use our land and timber department for land, timber and 
mills. ROBERT 8S. WILSON, 
1036 Henry Bldg., Seattle, Wash. 


BRITISH COLUMBIA TIMBER. 
Investments of all sizes. Correspondence solicited. 
W. L. KEATE, Crowe Wilson Bldg., Vancouver, B. C. 


OREGON TIMBER LANDS. 
I have for sale some large and small tracts of high class 
timber properties. Estimates guaranteed. 
D. W. MERRILL, Albany, Ore. 


BRITISH COLUMBIA TIMBER. 
Several fine tracts on Vancouver Island and mainland. 
Bona fide buyers solicited. Satisfaction guaranteed. 
A. T. FRAMPTON, Mahon Bidg., Victoria, B. C 














TIMBER AND TIMBER LANDS. 
Cruised, estimated, surveyed, platted, bought and sold. Own- 
ers, list your holdings with . 
JAMES W. THOMPSON, Winslow, Ark. 


FOR SALE-—3600 ACRES 
Deeded timber land; 45,000,000 feet, $2 board measure, 
standing estimate, or $25 per acre. Six miles from railroad ; 
10c rate to Denver. Good saw mill and buildings. 
ROOM 416, B. & C. BUILDING, Denver, Colo. 


frSalePactfie Coaster fands| 


WE HAVE FOR SALE LARGE AND SMALL 
Tracts of timber lands in Washington and British Columbia. 
Estimates guaranteed, 

MILLER BROS. INVESTMENT CO., Bellingham, Wash. 


SAMUEL COLLYER-DEALER IN WASHINGTON 
And Oregon timber lands, saw mills, shingle mills and log- 


ging chances. 804 Leary Bldg., Seattle. Cor 
solicited. Bank reference.” . respondence 


FOR SALE 

Best saw mill site in Kootenays, together with 
million feet of logs in water, and hale billion feet of = 
Will also sell saw mills and timber tributary thereto, Ad- 
dress “LUMBERMAN,” Daily News Office, Nelson, B. C 


YOU NEED THE TELECODE 
If you use the telegraph. It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 
circulars and samples free for the asking. Price $5 per 


copy, stpaid. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


























PACIFIC COAST TIMBER LANDS FOR SALE. 
Tracts and quarter sections in California, Oregon anc 


Washington. J. F. SO ’ 
112 Market St., San Francisco, Cal. 


[forSaleSouthern Timber fands' 


FOR SALE-—!0,000 ACRES VIRGIN TIMBER 
In Arkansas, considered one of the best in state; 1% miles 
of good railway. Cut 4,000 ft. white oak, 3,500 ft. red oa‘ 
600 ft. hickory, 2,500 ft. gum, elm, ash, cottonwood a’ 
cypress per acre. Price for — sale $18.50 per acre. 
W. P. ALLEN, Sharon, Tenn. 


FOR SALE-—15,000 ACRES 
Alabama timber tract in fee simple. Reputable estimato: 
certifies will cut 8,000 to 9,000 feet 23 acre yellow pine, 
poplar, oak and hickory. On Mobile & Ohio, also Southern 
Railroad. Price, $10.50 an acre if sold quick. For appoint 
ment wire H. STANLEY, Columbus, Miss. 


12,000 ACRES VIRGIN PINE IN MISS. 
Estimate 65,000,000 feet. Railroad through the tract. 
Address “H. 104,” care AMERICAN LUMBERMAN. 


FOR SALE-SOUTHERN TIMBER LAND 
If you want hardwood or yellow pine timber propositions, 
well located and worth the money, send us your require- 
ments. Expert cruisers. * 
SOUTHERN TIMBER & LAND CO., Spencer, Ind. 


WANTED—-LUMBER MEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business. 
c — _LUMBERMAN, Publishers, 315 Dearborn St., 
cago. 
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/orSaleSouthecn limber fands 


FOR SALE-SOUTHERN TIMBER. 
70,000,000 feet timber, 80 percent long leaf yellow pine, 
pa:ance shortleaf and hardwood. Well located in Alabama 
within three miles of Louisville & Nashville R. R. Price 
$3.00 per thousand feet. W. H. FORSYTH, 
820 W. Ohio Street, Chicago, Ill. 


240,000,000 FEET OF CYPRESS 
In Florida, in a solid body, average about 30,000 feet per 
acre. Finest tract in the South, easy logging proposition. 
Address “H. 103,” care AMERICAN LUMBERMAN. 


640 ACRES OAK & PINE TIMBER LAND 
In Arkansas, for sale or trade, clean stock mdse. 
E. G. CLARK, Shady Bend, Kans. 


FOR SALE—LARGE TRACT 
Original growth timber, largely pine; healthy section, S. C., 
on railroad; low price for cash. Address 
“SOUTH CAROLINA,” care AMERICAN LUMBERMAN. 


FOR SALE—NEAR GATTMAN, MONROE CO., 
Mississippi. 480 acres timber land, W. & R. oak, cypress, 
hickory, elm, gum, cottonwood, pine ; $12 per acre. 

W. J. ACKER, Bourbon, Ind. 


FOR SALE 800 ACRES—EASTERN KENTUCKY 
4 miles from C. & O. Ry. Will cut 2,500 M oak, of which 
750 M would be quartered; 750 M poplar; 750 M chestnut, 
hickory ete. Address JAY H. NORTHUP, Louisa, Ky. 


MONEY MAKER-—1(50.000 ACRES MEXICAN 
Timber land containing 1,500,000,000 feet merchantable tim- 
ber, mostly pine. Fifteen miles to railroad, down navigable 
river. $2.00 per acre. Easy terms. 

CHARLES PETERSON, Wichita Falls, Tex. 


for Sale-Hardwood Timber 


HARDWOOD TIMBER LANDS. 

We are offering for immediate examination and sale thirty 
thousand acres of our holdings of Arkansas hardwood tim- 
ber, consisting of oak, ash, gum, elm and cypress. Rail and 
water transportation. KELLEY & ALLEN, Helena, Ark. 


WILL SELL OR EXCHANGE 6,500 ACRES 
Virgin hardwood timber on Big Black siver, Mississippi. 
Timber is on main line of I. C. R. R. Co., beginning at 
Way, Miss., and will cut from eight to ten thousand feet 
per acre. Address P. O. BOX 171, Canton, Miss. 


FOR SALE-—7,000 ACRES OF VIRGIN 
Hardwood timber in Phillips county, Arkansas. Will cut 
fifty-three million feet of oak, gum, hickory, ash and other 
hardwoods, and two hundred thousand railroad ties. Two 
and one-half miles from railroad and one mile from river 
navigable the year round. Price $15.00 per acre. We have 
owned it for twenty years and purchaser will deal directly 
with owner. H. F. AUTEN, Little Rock, Ark. 









































FOR SALE 
Oak, chestnut and poplar timber and oak tan bark. 
Address “B. 124,” care AMERICAN LUMBERMAN. 





CEDAR AND HARDWOOD 
\bout 900 acres cedar and hardwood timber land in 
Northern Peninsula of Michigan for sale. Timber of fine 
quality. For terms and price apply to 
No agents. H. W. RICHTER, Laporte, Ind. 


_ FOR SALE—5869 ACRES OF TIMBER LAND 
Cousisting of persimmon, red and white oak, gum and 
hickory; estimated at 6,000 ft. per acre. The tract of land 
is situated in the rich Mississippi delta and is only five 
mivs from a railroad station; lies between two rivers and, 
with the exception of a few hundred acres, is not subject 
to overflow. Will sell either timber alone or timber and 
lacd. Address for particulars 

ROSENBLOOM BROS. CO., Jackson, Tenn. 


POPLAR TIMBER FOR SALE 

‘est small tract of hardwoods (60 percent poplar) in 
western North Carolina; excellent investment or saw mill 
pi vosition ; price $6,000 ; will double in value in three years. 
C. A. DIVINE, Franklin, N. C. 


: FOR SALE 
a )00 acres finest hardwood timber land in southwest near 
railroads; will cut about 10,000 feet lumber to acre, mostly 
fine large straight oak; will mostly quartersaw; bslance 
I A 











1m, hickory ete., in northern Texas near Texarkana. For 
ticulars, terms, _ etc, apply to 
J. B. DRURY, Room 210 Granite Bldg., St. Louis, Mo. 





WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
lvought together quickly through the medium of this de- 


partment at small cost. Send in your ad and let us estimate 
its cost. 


” 4 -t_idm 


and S hii 


‘ FOR SALE 
Southern short leaf yellow pine in the rough. 
D. B. MURPHY & CO., London, Ky. 


, 200 M FT. 4-4 TO 8-4” -6” AND WIDER 
ee and 2nd end dried white maple. Can be sawn to order 
Wr cclivery during July, August and Sept., 1910. 
; is immediate shipment two cars dry %”x4’ No. 1 bass- 
wood lath. JAMES R. ANDREWS, Escanaba, Mich. 


Thor FOR SALE-NICE, BRIGHT 

prorgughly kiln-dried small red and white oak squares, 
x1” or smaller to 1”x1 %”, 2’ lengths or multiples. 

Address BLISS COOK OAK CO., Blissville, Ark. 

















FOR SALE—-WALNUT LOGS 
385 M feet walnut logs, 10 inches and up, 10 foot and 
longer. Address “G. 143,” care AMERICAN LUMBERMAN. 


WANTED—ORDERS 
For 1-in. clear gum, cypress, cottonwood cut to size, sur- 
faced or resawed. Address 

“F, 129,” care AMERICAN LUMBERMAN. 











; WANTED-—TO SELL 
tr The product of our saw mill, consisting of small timbers 
rom 4x4 to 8x8 rough or 84S, 16 feet and under; also 
daily, Product from virgin short leaf pine, twenty feet 
aily. Submit offer. Iron Mountain main line point. 


20 M FEET HICKORY LOGS. 
From 8 to 24 feet long. Also 1 car 2” wild cherry, 8 months 
on the sticks. BOX 638, Zanesville, Ohio. 


WANTED-ORDERS 

For dimension walnut and oak cut to patterns. “ We also 
want 500 cars each of walnut, white oak and hickory logs— 
quick. LANGTON LUMBER COMPANY, Pekin, III. 








3,000 CYPRESS TELEGRAPH POLES 

For sale. Can deliver on short notice. Address “C. 8S. B.,” 
ym es LUMBERMAN. Quote prices f. 0. b. Cotton- 
dale, a. 





FOR SALE. 
We are now cutting gum and would be pleased to have 
your eee, Following oak on hand, dry: 
100,000 ft. 2” bridge planks. 
100,000 ft. 14,”x4” to 12” wide, usual lengths; No. 1 and 
No. 2 common. 
2 cars 1%4x2% 36”, 42” and 4’ cut for plow handles and 
chair posts. 
1 car 1%x2% 20” factory or implement stock. 
1 car 114%4x1%”, 18” and 19” long, cut for chair stock. 
400,000’ gum logs at mill; we cut and kiln dry this stock 
to perfection. 
rite now. KINGSLAND LUMBER CO., 

Manufacturers of yellow pine and hardwood lumber, 

Kingsland, Ark. 





FOR SALE 


20 cars walnut sawdust. Can ship at once. 
LANGTON LUMBER COMPANY, Pekin, III. 





SALE OF LUMBER, LATH & SHINGLES 
Menominee Indian Mills, Neopit, Wis., Nov. 1, 1909.— 
Proposals in writing will be received by the undersigned up 
to 6 p. m., November 20, and each Saturday thereafter until 
further notice, for the lumber etc. manufactured by this 
m The inventory of Noy. 1, 1909, showed quantities 
unsold to be as follows: Pine, 950,885; hemlock, 5,674,162; 
No. 3 birch and maple, mixed, 316,202; No. 3 hardwood, 
mixed, 92,718; rock and soft elm, 1,663,326; birch, 66,789 ; 
basswood, 679,983; oak, 6,800; lath, 990 M. As sales are 
made weekly, above amounts can not be guaranteed. If 
interested in any of the items shown above write A. M. Riley, 
manager, Neopit, Wis., for information as to amounts unsold, 
terms of sale etc. The stock may be seen in the yard of 
the Menominee Mill at Neopit. Payment will be required for 
stock purchased when stock is ready for shipment. ‘The 
right to reject any and all bids is reserved. 

A. M. RILEY, Manager. 





HICKORY BUGGY STOCK 
Oak chair stock, small sizes; oak bridge 
plank sawed to size; white and red oak 
car material. 
VARNER LAND & LUMBER CO., 
Pine Bluff, Ark. 





POPLAR BEVEL SIDING AND LATTICE 
Poplar boards, 
Firsts and seconds, select and clear sap grades. 
4-4, 6-4, 8-4 thick. 
Poplar box boards. 
GAMBLE BROS., 
Highland Park, Ky. 





RED CEDAR POST AND BOARDS. 
Also 4-4 and 6-4 B and Better Kiln Dry Y. P. 
GERNERT BROS. LUMBER CO., Louisville, Ky. 


FREE TO WOODWORKERS 
fom le pages of the Wood Workers’ Manual, just issued. 


ERKICAN LUMBERMAN, Publishers, 315 Dearborn S8t., 
Chicago. 


[ForSale-Engines Boilers | 


SECOND HAND ENGINES. 











One 16”x36” L. H. automatic (Cummer) 150 
One 14”x18” center crank slide valve 70 
One 13”x24” automatic Tangye bed (Rice) 100 
One 12”x20” R. H. box bed top slide valve 50 


One 12”x12” center crank automatic (Ames 80 
One 12”x16” R. H. side slide valve (Grand Rapids) 3 


One 12”x16” L. H. Tangye bed side slide valve 0 
One 10%"x14” R. H. box bed side slide valve 40 
One 10”x16” R. H. slide valve 35 
One 10”x16” L. H. rock valve 85 


One 10”x16” L. H. box bed side slide valve 35 
One 8”x12” L. H. side slide valve {Reeves} 20 
One 8”x10” center crank automatic (N. Y. Safety) 25 
One 8”x 8” self contained slide valve (Orr & Keu- 
bower) 15 
One 7”x10” center crank rock valve 15 
One 7”x 8” slide valve 15 
A. F. BARTLETT & CO., Saginaw, Mich. 





VALUE VS. CHEAPNESS. 


You can buy a tally card for a penny or two, while the 
“Climax” tally books cost 75 cents a copy or $4 for six, yet 
thousands of them are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sample pages and description address 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn St., 


|TorSale-Engines Boilers 


FOR SALE. 

14x14 Ball Automatic Engine. 

14x14 Phoenix Automatic Engine. 

13x15 Vim Automatic Engine. 

13x13 Armington & Sims Automatic Engine. 

12x12 Ideal Automatic Engine. 

12x12 New York Safety Automatic Engine. 

12x14 Frost Automatic Engine. 

12x18 Russell Automatic Engine. 

10x10 Ideal Automatic Engine. 

14x18 Erie Engine Works Throitling Engine 

12x24 Blandy Throttling Engine. 

18%4x12x10 Worthington Duplex Pump. 

12x7x12 Gardner Duplex Pump. 

12x7x10 Worthington Duplex Pump. 

t of smaller engines and pumps. 
THE BE. HL WACHS CoO., 

149 W. Indiana St., Chicago, II! 








FOR SALE 

1 125 H. P. 15x20 Atlas four valve automatic L. H. engine, 
with square jacketed cylinder, 8’x16” fly wheel, com- 
plete with all necessary oilers, lubricators ete. 

2 54x16—70 H. P. Standard Brownell tubular boilers, com- 
plete with ornamental double front, double breeching 
and stack. Above boilers complete with standard equip- 
ment, including 1%” injector, all valves and fittings. 

1 75 KW, 250 V, 750 R. P. M. belted type Westinghouse 
generator. 

1 58x14” endless double leather belt. 

1 30x6’ open heater. 

1 44%4x3x4 Smith-Vaille duplex boiler feed pump. 

1 12x24 R. H. Lawrence engine, complete with 6’x12” band 
wheel. Automatic governor. 

17% KW 110 V DC Westinghouse generator. 

1 6 H. P. Fairbanks-Morse gas engine. 


THE JASPERSEN SUPPLY CO., St. Mary’s, Ohio. 


ENGINE BARGAINS. 
Automatic. 
65 H. P. 10x12 Taylor right hand. 
150 H. P. 14%x15 A. & S. center crank. 
150 H. P. 14x20 Russell 4-valve. 
150 H. P. 14x28 Buckeye right hand girder frame. 
175 H. P. 15%x16 N. Y. Safety center crank. 
200 H. P. 154%x24 Buckeye tangye bed. 
250 H. P. 13x25x24 Buckeye cross compound. 
Corliss. 
200 H. P. 16x36 Bates left hand. 
300 H. P. 20x48 Allis left hand. 
500 H. P. 24x42 Frazer & Chalmers left hand. 
PFANNMUELLER ENGINEERING CO., 
3701-3-5-7 8. Ashland Ave., Chicago. 


FOR SALE 
One 18x42 left hand Corliss engine, and 1,000-gallon 
underwriter’s fire pump. 
MERTES MACHINERY CO., Milwaukee, Wis. 


DORNER RAILWAY EQUIPMENT CO. 
Chicago, Ill., have for immediate delivery, equal to new: 
Hamilton Corliss, 32x54, heavy duty. 
Buckeye, 2614x36, latest type. 

Buckeye, 22x32, latest type. 

Lane & Bodley, 24x48, girder frame. 

Aliis, 40x72, heavy duty. 

Duplex pumps, feed water heaters. 

Sterling tube boilers, complete. 

Corliss engines, direct connected generators. 
3—500 H. P. water heaters. 














— 
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ENGINES—TWO FOUR VALVE BROWN ENGINES 
In good running condition. Can be seen in operation any 
time up to March 15, 1910. One engine, 20 in. x 42 in. 
cylinder; fly wheel, 14 ft. 2% in. diameter, 32-in. face. 
One engine, 16 in. x 42 in. cylinder; fly wheel, 14 ft. diam- 
eter, 25-in. face. Running speed both engines, 60 r. p. m. 
Reason for selling, too small for our present needs. THE 
AMERICAN SEEDING-MACHINE CO., Incorporated, Geo. 
W. Perks, Supt., Springfield, Ohio. 





WE OFFER FOR THE 


Commonwealth Edison Co. 

One 125 K, W., 3-phase, 60-cycle, 30l-ampere, 240-volt, 
257 R. P. M. Western Electric generator and direct con- 
nected 16x16 slide valvé Skinner center crank automatic 
engine complete, with 7% K. W. exciter. First class condi- 
tion; only one year old; reasonable price. 

POWER EQUI?®MENT CO., Fisher Bldg., Chicago. 








FOR SALE-—ONE BATTERY 4 BOILERS 
48 in. diameter, 20 ft. long, ten 6-in. flues. One battery 2 
boilers, 48 in. diameter’, 20 ft. long, ten 6-in. flues; engine 
24x30. GAREY, CASAMER COs, Saginaw, Mich. 





REBUILT ENGINES AND BOILERS 

The cleanest and most thoroughly rebuilt. All our own 
and in stock. Not scattered everywhere and merely listed. 

Engines, Corliss—20x48” Wheelock, 20x42 Allis, 18x42 
Hamilton, 16x42 Lane & Bodley, 14x30 Lane & Bodley, 
14x24 Wright, 12x30 Allis ete. 

Engines, Automatic—16x32 Buckeye, 15x14 Erie, 144%4x16 
Buckeye, 14%4x14 Ball & Wood, 1344x115 Taylor, 15x16 Erie, 
12x14 Green, 12x12 N. Y. Safety, 10x10 Fisher, 9%x12 
Leffel, 8x10 Alfree ete. 

Engines, Throttling—18x24 Erie, 16x20 Chandler & Tay- 
lor, 16x18 Erie, 14x24 Atlas, 13x16 Chandler & Taylor, 14x 
14 Lewis Vertical, 10x16 Owens, Lane & Dyer, 10x12 Indus- 
trial, 9x12 Ajax, 8x12 Climax, 7x12 H. 8. & G., 6x8 Clark 
ete. 

Boilers, Stationary—72x18 High Pressure, 72x18 Stand- 
ard, 72x16, 66x16, 60x20, 60x16, 54x16, 54x14, 54x12, 
48x16, 48x14, 44x14, 40x12, 40x9, 56x16, 56x10 etc. 

Boilers, Fire Box—80, 60, 50, 40, 35, 30, 25, 20, 16, 12, 
10 and 8 H. P. ete. 

Boilers, Vertical—50, 40, 35, 30, 25, 20, 16, 12, 10, 8, 5 
and 3 H. P. ete. 

Heaters—All sizes, open and closed. 

Pumps—All sizes, single and duplex. 

Saw mills, lath mills, edgers, cut-off saws, tanks etc. 
Write for list. 

Also full assortment of new machinery. 

Sole manufacturers of the celebrated “Leader” injectors 
and jet pumps. Send for circulars. 

THE RANDLE MACHINERY Co., 
1820 Powers St., Cincinnati, Ohio. 





NOW IS THE TIME TO BUY 
A great many people have second hand machinery, rails, 
locomotives, logging cars, engines, boilers and numer lus 
other things which they will sell cheap. A small advertise- 
ment would bring you in touch with the sellers and save 
you considerable money, should you be in the market. 








BRUCE M, ALBXANDER, Glenwood, Pike Co., Ark. 


‘ 


Chicago. 


AMERICAN LUMBBRMAN, Manhattan Bldg., Chicago. 
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| ForSale-ElectrieMlachinery. | 


PHENOMENAL PRICES ON 
220-Volt D. C. Motors. 

We are now closing out the balance of our great purchase 
of brand new National motors bought from the Union Elec. 
L. & P. Co., of St. Louis. As every one of these motors 
must be sold by April 1, prices are reduced. See our 
Monthly Bargain Sheet for the lowest prices ever quoted 


on good motors. 
220-Volt D. C. Motors. 





EP. Speed. 

8— 1% General Electric ..... ere roe es es - 800 
1— 2 Western Electric, crane....... <bewe eee -. 900 
i— 2 Fidelity ....c6s. HELEN Gwe wake é onee <aea ee 
6— 2 - Weise <. 2.20% eS nS ie ere. oe 
I—— 236 NOPUMGEN 2. occsecvevecdcsocs 

1— 2% Northern ...........6- 

2— 3 General Electric...... 

11— 3 National .cccccccveccccseccces 

1— 3 Crocker-Wheeler ........+eee.% 

2— 3 WORKER ccc crccesseess 

S— FE NAPOWA occ cccicnceciccscee o:5's,ahe 40m kre oe 
1— 4 Guaeat RNR sce unc eee Pre 
2— 5 OS Rr Se en reer 
25— 5 NE 6:5. 10.65-6,<ilre ia hh mie ean ok wel eooscecknee 
eS rr er ere atankatkinn <“<os 
1— 5 ~~ General Blectric........ eaves ec8.: bc hieoniaienk ein 
14— 7% National ............. Ee 
I—, 7% Fidelity .....ccccccsee ei: ne.eieiee aims eanbeeiacee ane 
1— 7 | SG ea ae Ae EEE ATI OR 
GB—— FE MOE ceicccccccrcoces Sere ee 
SS 0 ee Sere 
1—10 EE ik 0'6.0/0.6.040.0-0.0. 0068 e ceeeeeeeeeeees edh200 
19—10 rere r rr Lever tr Tr 
1—10 Robbins & Myers....... OPE PEP TER 
Te ear o-ncerkeielha ale eee 
1—12 Barret ccc Cheon ee he b'é:6-0,0:0-0-4i0-0i019 0-0 A 
15—15 OS Sree 'éckonaes nacaica cea ee 0 
1—15 DOODUROED. 6.00 000sc0008 00:00 0.0.ekge0O 


GREGORY ELECTRIC CO., 
Sixteenth and Lincoln Sts., Chicago, III. 


WANTED-—GOOD MEN 
Who are looking for positions to advertise in the Wanted 
Employment columns of the AMERICAN LUMBERMAN, 


for Sale:Soeond Hand Machin 











BOILERS, ENGINES, WOOD WORKING 
MACHINERY. 


Exceptional bargains in high grade machinery. 
gest and most varied assortment in the world. 
Every engine, boiler and machine is thoroughly over- 
hauled, tested and guaranteed before leaving, our shops. 
Read the following list carefully. It will save you money. 
Corliss, Automatic and Slide Valve Engine. 
1—28x56 Buckeye Automatic Engine. 
1—18x36 R. H. Wetherell Corliss Engine, Girder Frame. 
3—Pair 36x60 Wheelock Engines, Rope Drive. 
1—16x15 New York Safety Automatic C. C. Engine. 
1—16x16 Armington & Simes Automatic C. C. Engine. 
1—12x20 Atlas Automatic L. H. Engine. 
1—16x16 Erie Ball Automatic C. C. Engine. 
1—15x15 Phoenix Automatic C. C. Engine. 
1—18x24 Atlas Automatic Side Crank Engine. 
1—16x18 Atlas Automatic C. C. Engine 
1—18x30 Brow — Box Bed Slide Vaive Right Hand Engine. 
New Vertical Engines. 
38—314x5 Mansfield Vertical Engines. 
i—}5 x5 Mansfield Vertical Engines. 
6—7 x7 Mansfield Vertical Engines. 
8—7 x8 Mansfield Vertical Engines. 
Boilers. 
10—78x20 Horizontal Tubular Boilers, 115 lbs. pres. 
7 Horizontal Tubular Boilers, 110 lbs. pres. 
4— 6 } Horizontal Tubular Boilers, 95 lbs. pres. 
5—60x18 Horizontal Tubular Boilers, 95 lbs. pres. 
—70 H. P. Economic Fire Box Boilers, 95 Ibs. pres. 
Pumps. 
1—14x814x12 Laidlaw New Duplex. 


The lar- 





1—10x6 x10 Deane Duplex. 
1—14x7 x10 Deane Duplex Pump. 
2—10x7 x10 Worthington Duplex Pumps. 


Locomotives and Cranes. 
4—9x16 Baldwin /6” gauge Locomotives. 
1-——5-ton Brown Locomotive Crane. 

Miscellaneous. 
1—S’ Niles Single Head Boring Mill. 
ie 20”x20”"x4’ Fitchburg Planer. 

—30”x8’ Putnam Lathe. 

2—30” Prentiss Bros. Vertical Drill Presses. 
1—20” Smith & Mills Geared Shaper. 
1—42” Sturtevant Exhaust Fan. 

1— 36” Sturtevant Exhaust Fan. 

1—30” Buffalo Exhaust Fan. 

Greeley Mortising and Boring Machine. 
ae McDonough Band Resaw. 

—20” swing by 12’ Iron Base Wood Turning Lathe. 

8x8 Gardner Belt Driven Air Compressor. 

7x9 Clayton Belt Driven Air Compressor. 

36” American Band Saw. 

500, 000 feet of bargains in brand new and used leather, 
rubber and canvas belting. All sizes and widths, at prices 
that mean a positive saving of 30 to 75 percent. Send for 
complete list No. 79. 

Thousands of other articles that are fully illustrated and 
described in our new 500-page catalog No. A wonderful 
book of facts and information of the utmost value to pur- 
chasing agents in ali lines of business. wants for one today. 
It will cost you nothing. We can save 0 to 60 percent. 

CHICAGO HOUSE WRECKING G-Co. 
Thirty-fifth and Iron Sts., Chicago. 
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FOR SALE-24” DOUBLE — AND 
Matcher. Condition first class. Addres 
W. A. PERCIVAL, Portville, N. Y. 





NOTICE TO TIMBER OWNERS. 
Complete machinery for saw and planing mills and power, 
for sale for cash or exchange for lumber, timber or other 
property. KOONS LUMBER CO., Eubank, Miss. 





TO SELL MORE, ADVERTISE MORE. 

Want to sell second hand machinery? 

Want to sell locomotives, cars, rails etc.? 

You surely have something to sell; advertise in the Wanted 
& For Sale Department of the AMERICAN LUMBERMAN. 

Want to sell boilers, engines and equipment? 

Want to sell electric machinery? 

Want to sell timber lands? 

Want to sell a lumber yard? 

Want to sell a saw or planing mill? 

Want to sell a factory? 











for Sale-Second land Macht 


FOR SALE 





the 
Double Band, Band Resaw 
Planing Mill and Shingle Mill, 
also 
All buildings, tramways etc. of the 
Danaher Hardwood Lumber Co., 
Dollarville, Mich. 
Power Equipment. 


1 24”x30” R. H. Stearns girder frame engine. 

1 18”x24” Atlas automatic engine. 

1 8”x10” girder frame engine. 

4 60”x16’ tubular boilers in one battery, each 54 4” flues, 
complete with all fixtures and stack, fine condition. 

2 54”x16’ tubular boilers, 36 4” tubes, complete. 

1 60”x36”"x24” locomotive portable fire box boiler. 

1 lly rig 4 vertical boiler. 

1 No. 6% Deane single cylinder pump, 3” suc., 24%4” dis. 

1 8”x4”x10” Worthington duplex pump. 

1 12”x6”x12” Blake duplex pump. 

1125 V., 12 K. W., Northern generator, complete with 
switchboard. 

Saw Mil 

1 Log jacker with about 250 nor of chain. 

2 Kelley log kickers. 

2 Two-arm Kline log stops and loaders. 

2 Hill steam niggers. 

1 Clark R. H. three-block carriage, 42” opening, with trailer. 

1 Clark L. H. three-block carriage, 40” opening. 

1 9”x48’8” steam feed. 

1 9”x36’ steam feed. a 

1 $’x11” R. H. Filer & Stowell “Cunningham Star” band 
mill. 

1 9’x11%” L. H. Allis band mill. 

1 7’ Mershon band resaw. 

1.48” Stearns R. H. edger. 

1 48” Stearns L. H. edger. 

1 12’ to 18’ automatic trimmer. 

1 Steam drag saw. 

1 Allis jump saw. 

1 16’ slasher. 

36 Tram cars. 
1 22”x100’ refuse burner. 
1 Blacksmith shop, complete with all necessary tools. 


A large amount of 12- and 16-pound rail. 
Also live rolls, lumber transfers, saw etc., 
ing room outtiit. 
Planing Mill. 
No. 2% S. A. Woods 8” matcher. 
Fay & Egan, iron frame power feed rip saw. 
No. 19 Goodell & Waters 28”x10” double surfacer and 
matcher. 
44” S. A. Woods circular resaw. 
S. A. Woods 15”x6” double surfacer and matcher. 
48” blower. 
30” Williamsport automatic knife grinder. 
Shingle Mill. 
50’ Perkins log haul-up with 100’ of chain. 
Wood frame drag saw. 
Knee feed bolter. 
Single block Perkins hand feed shingle machine. 
Double knot saws, 
Perkins hand circular saw pomptene. 


and complete fil- 
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A Complete Band ‘and og -- 
with Planing Mill and 24’x 
Refuse Burner, Located “i 
Star Lake, Wis. 
Power Equipment. 
48”x18’ tubuiar boilers. 
72”x16’ tubular. boiler. 
60”x16’ tubular boilers. 
48”x8’ vertical boiler. 
30”x6’ vertical boiler. 
36”x85’ smoke stack. 
60”x110’ smoke stack. 
24”x48” Allis L. H. heavy duty Corliss engine. 
10”x16” Brownell automatic engine. 
18”x20” R. H., box bed, Leitelt engine. 
9”x14” Atlas center crank engine. 
30 K. W., 125 volt, 600 light, Edison dynamo. 
Rs "x10" Prescott duplex ump. 
14”x 7x12” Rodgers single cyl. pump. 
6”x4”x6” Roberts duplex pump. 
36x72" Erie City feed water heater. 
30”x10’ feed water heater. 
48”x10’ Crowley feed water heater. 
Saw Mill. 


Allis single geared log haul-up rig. 
cast iron trough for haul-up, 10” wide over all, 6” wide 
in groove, about 140’ long. 
8’ Allis R. H. band mill. 
8’ Allis L. H. band mill. 
Murray L. H., iron frame circular husk. 
Kelley two- -arm log kicker, 10” cyl. 
Kline three-arm log stops and loaders, 8” 
8” & 10”x5” Hill steam niggers. 
9”x38’ steam feed. 
9”x53’ steam feed. 
Murray L. H., three-block carriage. 
Murray R. H., three-block carriage. 
76” R. H. Murray six-saw edger. 
seven-saw overhead slab slasher. 
24” Rodgers gang rift machine. 
McDonough automatic trimmer, cap. 10’ to 24’, 
heavy cutting-off saw, arbor 2 7-16” diam., 48” long. 
Rodgers 7-saw lath bolter. 
Murray 4-saw lath mill. 
Combined lath binder and trimmer. 
Challoner single-block shingle machine. 
AMhalloner double-block power feed shingle machine. 
Double knot saw rigs. 
30” Preble automatic “knife grinder. 
+ Pond lathe. 
20” J ames 7 right drill. 
22”x22”x5’ Whitcomb planer. 
Planing Mill. 
ae est “American No. 39” double surfacer and 
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15”x6” Hoyt No. 10 double surfacer and matcher 
9”x6” ~y ¥ No. 9 double surfacer and matcher. 
26” Fay Egan circular resaw. 

two-wheel lumber bypggies. 

69” Allington & Curtis dust collector. 
500 feet of 16” galvanized exhaust pipe. 

1 26” Williamsport band saw. 

1 50” Sturtevant exhaust fan. 

200 feet of 20” paarenes exhaust pipe. 
500 feet of 21%4” hose. 

100 feet of 2” hose. 

3 50-gallon oil tanks with iE = and covers. 

1 Hand hose cart, wheels 

Also a very complete filing room outfit, all shafting, belt- 
ing, conveyors etc. to operate mill. 

The saw mill noe Hd is 50’x150’x30’ 15 bents long, 5 
bents_ wide, two stories high. The planing mill building is 
85’x100’x12’.. Both of these “puildings can be had with mill 
if desired, or will be sold to suit purchaser. 

The above equipment is offered for immediate shipment 
from the mills in any form to suit purchaser. We have a 
man at each plant to show the material to interested parties, 


WICKES BROTHERS, 
Saginaw, Mich. 
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Seattle office, 
410 White Bldg. . ‘ 





[Tir SaleSecond Hand Machinery 


FOR SALE 
18x24 Lefthand Atlas Engine. 
Yard Wagons, 40” Wheels. 
Complete electric Light Plant. 
30” Wicks Bros. Gang. 
16x10 Cold Water Pump. 
30x16 Cooper Engine 
Filer & Stowell Pony Saw Mill, Steam Feed. 
Large Saw Mill Husk. 

GRAYSON: McLEOD LUMBER CO., 
St. . Louis, Mo. 
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FOR SALE 
Second Hand Rebuilt Machinery. 
1—Box Board Slicer—will handle —_ 7” wide, 54” lon 
and cut perfect stock 5-16” thick 
1—10” Whitney Scraper & Grinder. 
5—10” Combination Scrapers & Sanders. 
1—Mershon Short Log Band Saw Mill. 
1—Mershon Band Resaw complete. 
2—Small Air Com ee 
1—Defiance Drag 
1—Cireular Cut-off ‘taw Table complete. 
1—60” Coe Wringer. 
1—48” Coe Wringer. 
1—8x100 ft. Coe Automatic Roller Dryer; built for dryin 
cigar box lumber. 
1—64”x14’ Coe Iron Frame Veneer Saw Machine. 
i—Style “BH” 42x52” Coe Lathe. 
1—Style “E” 42x60” Coe Lathe. 
Style “D” 42x64” Coe Lathe. 
1—Style “C” 50x44” Coe Lathe. 
1—Style “C” 50x64” Coe Lathe. 
1—Style “B” 50x88” Coe Lathe. 

To secnre quick sale of the above items, we will mal 
exceedingly attractive prices. All machines guaranteed. /!! 
interested, write for full information. 

HE COE MFG. CO., Painesville, Ohio. 








SAW MILL MACHINERY FOR SALE. 
Band Mill, Smith, Myers & Schnier, R. H., seven foot. 
Carriage, 44” R. Stearns, - three block, with trafler. 
Carriage, 40” R. H. Stearns, three head blocks. 
Circular Mill, No. 1 R. H. Stearns, with 40” carriage. 
Edger, 54” Arthur, five saw, right hand. 
Edger, 52” Wilkin, four saw, right hand. 
Edger, 40” Stearns, seven saw, right hand. 
Filing room machinery, saw sharpeners, swages etc. 
Hog, No. 9 Mitts & Merrill, 13”x17” spout. 
Jig saw, with iron table. 
Pump, 5x34%x5 duplex, Knowles Steam Pump Works. 
Pump, 4144x3%x5 duplex, Snow Steam Pump Works. 
JAS. H. LINK MACHY. CoO., 
Williamsport, Pa. 





SERVICEABLE SECOND HAND MACHINES 
Band Saw, Marston, 20”. 
Borer, Egan, vertical, single spindle, ites _ 
Engine, Horizontal Siide Valve, 10”x6”, 15 H. 
Filer, Band Saw, Rotary File ‘& Machine “Co. 
2 Jointers, S. A. Woods 16”, White 12”. 
Mortiser & Borer, Rogers, clamp table. 
: Moulders, Houston 4” 4 side, Rogers 6” 3 side. 
2 Moulders, 4 side, Fay & Egan 9”, Rogers 8”. 
Planer, pony, Heath 24”x6”. 
Rip Saw, wood frame and countershaft. 
Rip & Cut-off Saw, Marston. 
2 Self Feed Rip Saws, Williamsport. 
Sash Clamp, Rowley & Hermance. 
Sash Sticker, Rowley & Hermance, plowing & boring attach- 
ment. 
2 Tenoners, upper & lower copes, Smith & L. Pow 
HERMANCE MACHINE. CO. 
Williamsport, Pa 





FOR SALE 

25 miles 30 Ib. relaying tee rails with fastenings, all in 
perfect condition, for immediate shipment. 

—_ tonnage ‘of miscellaneous section rails from 16 t 


56 Ib 
MARX & SONS, 
643 wchiglonen St., New Orleans, La. 


THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of each grade of 
each article of lumber is represented by OND word. Ly 
using the Telecode you can greatly shorten and simpliiy 
ag message and effect a big saving in your telegraph 

s 

Prospectus free for the asking. 

Are you interesetd? ; 

AMERICAN LUMBERMAN, Publishers, 315 Dearborn 8t., 
Chicago. 








FOR SALE—CHEAP 
Pony saw mill in good condition. Made by Rockwo 
mts. &°.; , Indianapolis, Ind. Also Covell band saw filing 0 
Also two cylinder heads for jointers. Address 
PLYMOUTH NOVELTY MFG. CO., Plymouth, Ind 


FOR SALE—COMPLETE SAW MILL 
Equipped with two 8 ft. double cutting band mills, © 
5 ft. slab resaw, one 42” Wickes gang, edgers, trimm: 
planing, lath and shingle mills. Blacksmith and machi: 





shops. Electric light plant. Everything is first cla~ 
throughout. If interested write for detailed list of equi)- 
ment. JOYCE LUMBER CO., Clinton, Iowa. 





FOR SALE-! MITTS & MERRILL NO. 6 ALEFT 
Hand edging grinder which has never been in use; one » 
horsepower Geiser portable boiler and engine. For pri 
‘address CAMPBELL LUMBER CO., Marlinton, W. Va. 


FOR SALE-MODERN PLANING MILL AND DRY 
Kiln, consisting in part of 
One 20x42 Hamilton Corliss engine. 
Two high pressure horizontal tubular boilers. 
One 16 kw. 110 volts direct current dynamo. 
Two Berlin moulders. 
Seven Berlin matchers. 
One Berlin double matcher. 
One Berlin band resaw. 
One Berlin surfacer. 
Three rip saws, self feeding. 
One siding = ; 





One —— 
One 7 iln, 740x100, three tracks. 
And al appliances. "All practically new. Prefer to sell 


RED CLIFF LUMBER CO., 


a Duluth, Minn. 


as a whole. 





WANT TO SELL? SOLD. 

When you have anything you want to sell advertise in 
the AMBPRICAN LUMBERMAN. We sell everything that is 
salable. We reach the people. Let us be your salesman. 
By advertising you would find an easy way to make a sale. 
A trial will convince you. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 











PUBLI: 
WHOL 


| 





Z 
: 
" 








